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News  You  Can  Use  January  1991 

All  1990  Asplundh  LR-50  Flat  Decks  Must  Go! 


CREEDMOOR,  NC- "Cut  the 
margins!  Move  those  Flat  Decks!" 
That’s  what  they’re  saying  at 
Asplundh  Manufacturing  these 
days.  Prices  are  being  lowered  by 
thousands  of  dollars  and  some 
excellent  deals  are  available. 


The  LR-50  Flat  Deck  Aerial  Lift 
was  introduced  two  years  ago  to 
give  buyers  some  options  such  as 
rear-mounted  aerial  devices  and 
lighter  w eight.  Models  currently 
available  are  based  on  both  the  Ford 
F-700  gas  and  diesel  chassis,  and 


the  GMC  Top  Kick  gas  chassis. 
These  low  year-end  prices,  along 
with  very  competitive  lease  rates 
will  have  the  Flat  Decks  disap- 
pearing fast,  so  call  today. 

1-800-331-1038 


At  last  — a practical,  versatile,  inexpensive  alternative!  Asplundh's  new 
LR-50  Flat  Deck  Trim  Lift  unit  is  lighter,  more  backyard  maneuverable 
and,  with  the  boom  mounted  over  the  rear  axle,  it  puts  even  the 
toughest  jobs  within  reach.  Plus  — it  has  the  same  great 
quality  and  features  you  expect  from  Asplundh. 


ASPLUNDH 


ASPLUNDH 


100  Asplundh  Avenue 
Creedmoor,  North  Carolina  27522 
Phone:  (919)  528-2535  • FAX.  (919)  528-8091 


Call  the  Trim-Lift  Hotline  today  for  a quote! 
1-800-331-1038;  In  PA:  1-800-422-6479 


• 277 ° Upper  Boom  Articulation! 

• 350-pound  bucket  capacity! 

• 55-foot  working  height! 

• Ford  F-700  Chassis! 

• 28-Cubic  foot  full  width  through  box! 

• Flat  deck  adaptable  to  hold  spray  equipment, 
stump  grinders  and  other  arborist  equipment! 

Now  you  can  afford  the  product  arborists  use  more 
than  any  other!  Asplundh  — known  for  unmatched 
performance,  durability  and  reliability. 
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Theoretical  1PM  concepts 
are  giving  way  to  practical 
pest  management  and  plant 
health  maintenance  tech- 
niques. Photo  courtesy  of 
the  F.A.  Bartlett  Tree  Ex- 
pert Company. 
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OUTLOOK 


Now  is  the  time  to 
plan  carefully  for 
1991.  Plan  a 
marketing  strategy 
that  will  keep  your 
name  in  front  of 
that  segment  of 
your  market  that 
has  the  greatest 
probability  of 
spending  money  on 
trees. 


(Congress  dropped  the  ball  with  the  federal  budget,  and 
the  administration  let  it  happen.  Now,  once  again,  the 
American  people  get  to  pay  the  bill  with  higher  taxes.  It 
amazes  me  that  neither  the  savings  and  loan  bailout  nor 
Operation  Desert  Shield  was  included  in  the  budget. 
Maybe  the  feds  think  they  are  going  to  win  the  Irish  sweep- 
stakes  and  we  won't  have  to  shoulder  that  burden. 

As  usual,  we  contributed  to  the  perpetuation  of  the  prob- 
lem by  returning  almost  all  of  the  incumbent  representa- 
tives and  senators  to  Congress  in  November. 

In  the  face  of  increased  taxes,  the  media  tells  us  that  we 
are  headed  for  a major  recession.  Perhaps  we  are.  How 
long  will  it  last?  Who  knows?  I don't  think  anyone  has  a 
clear  picture  of  what  is  in  store  for  us.  If  the  media  reported 
on  the  positive  things  that  are  taking  place  in  the  economy, 
perhaps  consumer  confidence  would  improve. 

Most  arborists  are  “tree  men"  first  and  businessmen  last. 
When  economic  conditions  are  good,  they  make  money  in 
spite  of  themselves.  When  economic  conditions  are  poor, 
only  those  who  pay  attention  to  the  business  side  of  their 
company  survive. 

When  economic  conditions  are  off,  two  things  happen. 
First,  every  unemployed  owner  of  a chainsaw  and  a pickup 
truck  becomes  an  uninsured,  no-overhead  tree  expert  giv- 
ing prices  that  a bona  fide  tree  company  can't  compete 
with.  This  syndrome  has  greater  impact  on  younger, 
smaller  companies  that  haven't  established  a strong  client 
base.  Second,  established  companies  find  that  their  existing 
clients  carefully  guard  their  disposable  income  and  only  buy 
what  they  must.  Reports  that  l receive  from  many  quarters 
say  that  arborists  are  working  twice  as  hard  to  sell  half  as 
much. 

Now  is  the  time  to  plan  carefully  for  1991.  Plan  a market- 
ing strategy  that  will  keep  your  name  in  front  of  that  seg- 
ment of  your  market  that  has  the  greatest  probability  of 
spending  money  on  trees,  but  be  conservative  in  your  sales 
estimates.  Base  prices  on  costs.  Look  over  your  expenses 
and  implement  every  cost-saving  technique  that  you  can.  If 
you  have  equipment  that  is  inefficient,  it  may  be  wise  to  re- 
place it.  Repair  and  maintenance  bills  can  eat  you  alive. 
Another  cost  to  control  is  non-productive  time.  This  one 
tends  to  sneak  into  your  monthly  costs.  Don't  take  anything 
for  granted  with  your  insurance  costs,  even  if  your  broker  is 
your  best  friend.  Someone  else  may  be  able  to  write  you  a 
better  deal. 

If  you  don't  carefully  monitor  your  business  in  1991,  you 
might  as  well  buy  a lottery  ticket. 
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The  Ultimate  Hand-Fed 
TREE  & BRUSH  CHIPPER 


The  Chipper  with  the  Big  Appetite 


A Bigger  Bite 

The  chipper  opening  of  the  250  is  40%  bigger 
than  our  popular  Model  200+  and  greater  than 
all  other  12”  capacity  hand-fed  chippers  now  on 
the  market.  The  chipper  opening  at  the  disc  is 
12”  x 19y2".  The  infeed  chute  has  been  widened 
to  65”  compared  to  35”  on  our  200+ . 


No  Indigestion 

The  feed  wheels  are  mounted  within  inches  of 
the  chipper  disc.  There  is  IMO  DEAD  SPOT, 
allowing  virtually  no  hangups  between  the  feed 
wheels  and  chipper  disc. 

Take  the  250  out  to  dine  with  your  tree  crew.  The 
250  will  get  you  home  earlier  for  dinner. 


More  Chewing  Power 

Longer  19”  feed  wheels  provide  more  surface 

area  and  more  pulling  power.  Yes,  the  250  ate  the  tree  shown 

New  chipper  design  provides  more  aggressive  jn  the  picture  Without  hang*Up. 

chipping  action  - lifts  and  pulls  - 
reducing  drag  and  provides  a 
smoother  feed. 

For  a demonstration  or  a video  of  this  amazing  new  chipper, 
call  or  write  Bandit  Industries  or  contact  your  local  Bandit  dealer. 

BANDIT  INDUSTRIES,  INC. 

6750  Ml LLBROOK  ROAD  • REMUS,  Ml  49340  • PHONE:  (517)  561-2270  • FAX:  (517)  561-2273 
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Biological  Control 

A Promising  Strategy  For  Controlling  Insect  Pests 


Above,  a ladybird  beetle  feeds  on  an  aphid.  Below,  a predaceous  midge  larva, 
closely  related  to  some  plant-parasitic  midges,  does  the  honors.  Both  are  exam- 
ples of  beneficial  predator  insects. 


By  Michael  J.  Raupp  and 
Roy  G.  Van  Driesche 

Traditionally,  there  has  been  a 
great  reliance  on  the  use  of  chemical 
pesticides  to  reduce  pest  populations 
below  a damaging  level,  but  ecologi- 
cal considerations  are  playing  a 
greater  role  in  shaping  landscape 
management  decisions  and  practices. 
As  increased  public  concern  and  eco- 
nomic constraints  continue  to  limit 
our  reliance  on  pesticides,  alternative 
control  tactics  must  be  developed 
and  implemented.  One  of  the  most 
promising  strategies  is  the  use  of  bio- 
logical control. 

Biological  control  is  part  of  a 
broader  approach  to  pest  manage- 
ment known  as  Integrated  Pest  Man- 
agement. This  approach  uses  a vari- 
ety of  tactics,  including  resistant 
plants  and  mechanical,  physical,  cul- 
tural. genetic  and  chemical  methods 
to  reduce  and  maintain  pest  popula- 
tions. 

In  implementing  an  IPM  program, 
landscape  managers  must  understand 
that  eradication  of  a pest  is  generally 
an  unrealistic  objective.  Attempts  to 
do  so  may  result  in  applying  exces- 
sive quantities  of  pesticides,  causing 
several  adverse  effects  and  greatly  re- 
ducing the  opportunities  for  effective 
biological  control. 

Biological  control  involves  the  use 
of  predators,  parasites  (parasitoids) 
and  pathogens  to  reduce,  and  in 
some  cases  maintain,  pest  popula- 
tions below  damaging  levels.  Since  it 
is  unrealistic  to  believe  that  control 
actions  totally  remove  pests  from 
plants,  this  approach  emphasizes 
management  of  pest  populations 
rather  than  their  eradication. 

Many  biological  control  agents 
found  or  released  in  landscapes  re- 
quire a minimum  level  of  pests  that 
serve  as  their  source  of  food.  Thus, 
low,  non-damaging  levels  of  pests 
may  actually  be  desirable. 


There  are  several  advantages  to 
minimizing  pesticide  use.  First,  some 
pests  can  build  up  a resistance  to  pes- 
ticides. For  instance,  several  species 
of  scale  insects  and  mite  pests  of  or- 
namental trees  are  known  to  be  re- 
sistant to  one  or  more  type  of  pesti- 
cide in  orchards. 

Pesticides  also  can  have  unex- 
pected and  unwanted  effects  when 
they  are  applied  in  sublethal  doses. 
For  example,  some  pests  such  as 
mites  multiply  more  rapidly  when  ex- 
posed to  sublethal  doses  of  insecti- 
cides. 
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There  are  several  ways  in  which 
pesticide  applications  indirectly  alter 
ecological  relationships  between 
pests,  plants,  and  natural  enemies  to 
the  benefit  of  the  pest.  The  unwise 
use  of  pesticides  in  landscapes  can 
adversely  affect  beneficial  natural  en- 
emies and  may  contribute  to  out- 
breaks of  pests.  Pests  that  are  able  to 
escape  the  effects  of  the  treatment  ei- 
ther through  resistance  or  nonex- 
posure to  the  pesticide  are  then  able 
to  increase. 

Disrupting  the  activity  of  beneficial 
organisms  also  can  lead  to  increased 


pest  problems  through  a phenome- 
non known  as  secondary  pest  out- 
breaks. These  outbreaks  occur  when 
pesticides  are  applied  to  control  a 
primary  pest  and  the  pesticides  inad- 
vertently remove  beneficial  natural 
enemies.  While  the  primary  pest  may 
be  controlled,  organisms  that  are  not 
usually  considered  pests,  called  sec- 
ondary pests,  increase  rapidly  in  the 
absence  of  their  natural  enemies. 
These  types  of  outbreaks  have  been 
observed  in  communities  where  bit- 
ing fly  sprays  were  used  on  a wide- 
scale  basis.  In  such  areas,  scale  in- 
sects become  serious  pests  of  street 
and  landscape  trees. 

Types  of  control  agents 

Biological  control  agents  can  be 
separated  into  three  general  catego- 
ries: predators,  parasites  (or  parasi- 
toids)  and  pathogens.  Predators  are 
often  larger  than  their  prey  and  con- 
sume more  than  one  individual  or 
prey  during  their  development.  Para- 
sites or  parasitoids  are  usually 
smaller  than  their  prey  and  often 
complete  their  entire  growth  and  de- 
velopment within  a single  prey  indi- 
vidual. Pathogens  cause  disease  in  a 
pest  and  include  viruses,  bacteria, 
fungi  and  other  microorganisms.  Bio- 
logical control  agents  occur  naturally 
in  landscape  systems  and  many  are 
produced  or  harvested  commercially 
for  use  by  landscape  managers. 

1.  Predators — Many  types  of  ver- 
tebrates such  as  birds,  rodents,  and 
reptiles  help  to  control  insect  and 
mite  pests  in  the  landscape.  These 
are  not  discussed  here.  Instead,  we 
focus  on  invertebrate  predators,  spe- 
cifically predaceous  insects  and 
mites.  The  categories  represent  indi- 
vidual families  or  groups  of  families 
of  insects  and  mites.  They  are  ar- 
ranged into  general  categories  called 
orders.  Some  common  orders  are  de- 
scribed below. 

a.  Orthoptera — This  group  con- 
tains many  insect  pests  such  as  grass- 
hoppers. walking  sticks  and  tree 
crickets.  However,  several  orthop- 
terans  such  as  the  praying  mantis  and 
katydids  are  predators.  They  have 
chewing  mouthparts  and  consume 
soft-bodied  prey  such  as  aphids  and 
beetle  eggs.  Their  ability  to  reduce 
populations  of  key  landscape  plant 


pests  such  as  scales,  aphids  and  mites 
is  doubtful. 

b.  Thysanoptera — These  insects 
are  commonly  known  as  thrips. 
Many  thrips  are  serious  pests  of  orna- 
mental plants.  However,  one  large 
group,  the  Phlaeothripidae.  contains 
many  predaceous  species  that  feed 
on  a wide  variety  of  prey  including 
the  eggs,  immature,  and  adult  stages 
of  mites,  scale  insects,  aphids  and 
other  thrips.  Some  predaceous  thrips 
are  distinguished  from  phytophagous 
ones  by  a tubular  segment  at  the  tip 
of  their  abdomen. 

c.  Hemiptera — Hemiptera  are  the 
insects  commonly  called  true  bugs. 
Like  the  previous  orders,  the  hemip- 
tera is  comprised  of  herbivorous  and 
predaceous  groups.  Unlike  the  other 
orders,  Hemipterans  are  character- 
ized by  piercing,  sucking  mouthparts. 
They  consume  prey  by  inserting  a 
hollow  hypodermic-like  structure 
into  their  victims  and  removing  the 
blood.  This  structure  is  called  pro- 
boscis or  beak  and  is  usually  carried 
beneath  the  predator  but  is  extended 
forward  or  downward  during  attacks 
and  feeding. 

Hemiptera  is  comprised  of  many 
families  that  are  sufficiently  common 
and  distinct  to  permit  separate  treat- 
ment. The  minute  pirate  bugs  or 
Anthocoridae  are  small  (less  than  5 
mm)  usually  black  bugs  found  in  leaf 
litter  and  on  flowers,  leaves,  bark 
and  grass  where  they  eat  many  soft- 


bodied  insects  including  aphids, 
thrips.  caterpillars,  insect  eggs  and 
mites.  The  plant  bugs  or  Miridae  are 
largely  plant  feeders  and  include 
pests  such  as  the  tarnished  plant  bug. 
However,  some  Mirids  are  predators 
of  other  Hemiptera.  Homoptera 
(aphids,  scales),  caterpillars,  beetles 
and  mites. 

The  damsel  bugs  or  Nabidae  are 
common  predators  in  the  landscape. 
The  most  common  are  light  brown 
and  about  10  mm  long.  They  feed  on 
other  bugs,  caterpillars  and  mites. 

Assassin  bugs,  Reduviidae,  are 
fairly  large  bugs  that  eat  a wide  vari- 
ety of  prey.  Some,  like  the  wheel 
bug,  are  brightly  colored  (red)  when 
immature.  Most  have  narrow  bodies 
and  long,  slender  legs  and  antennae. 

Stink  bugs  or  Pentatomidae  con- 
tain herbivorous  and  predatory  mem- 
bers. These  robust  bugs  can  be  quite 
large  and  are  often  brightly  colored. 
The  spined  soldier  bug  is  commonly 
found  on  landscape  plants  where  it 
feeds  on  caterpillars  and  beetles. 

d.  Neuroptera — This  group  con- 
tains the  common  lacewings  or  Chry- 
sopidae.  Lacewings  eat  many  soft- 
bodied  insects  including  thrips, 
aphids,  lace  bugs,  caterpillars,  larvae 
of  beetles,  insect  eggs  and  mites. 
Adults  of  many  species  are  also  pre- 
daceous. Common  lacewings  are 
available  from  several  commercial 
sources  and  regularly  occur  in  the 
landscape. 


Parasitized  aphid  “mummy”  surrounded  by  healthy  aphids  indicates  the  pres- 
ence of  an  endoparasite. 
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Gypsy  moth  caterpillars  killed  by  a naturally  occurring  pathogen. 


e.  Coleoptera  (beetles) — This 
group  contains  the  largest  number  of 
species  of  living  things  on  Earth. 
Therefore,  beetles  have  diverse  feed- 
ing habits  and  live  in  a wide  variety  of 
habitats.  More  than  40  families  of 


beetles  are  known  to  attack  insect 
pests  found  in  landscapes. 

Soldier  beetles  or  Cantharidae  are 
brightly  colored — often  yellow  and 
black — and  are  commonly  found  on 
the  leaves,  bark  and  flowers  of 


plants.  Adults  consume  soft-bodied 
insects  such  as  aphids. 

Checkered  beetles  are  robust, 
hairy,  cylindrical  beetles.  Larvae  are 
important  predators  of  many  wood 
and  shoot  boring  beetles  and  ca- 
terpillars. 

The  lady  beetles,  ladybugs  or  lady- 
bird beetles  belong  to  a family  of 
mostly  predaceous  beetles  known  as 
the  Coccinellidae.  The  adults  of  this 
family  are  generally  recognized  as 
beneficial  natural  enemies,  but  the 
larvae  are  often  misidentified  as 
pests.  This  is  especially  true  in  many 
of  the  smaller  species  that  are 
covered  with  wax  or  spines.  Lady- 
bugs  feed  on  many  different  kinds  of 
pests  including  mites,  scales,  aphids, 
caterpillars  and  other  beetles.  They 
are  often  found  grazing  on  clusters  of 
small  soft-bodied  insects  on  leaves  or 
bark.  Many  are  brightly  colored  with 
spots  or  patches  of  red.  orange  or 
yellow  and  all  move  rather  quickly  on 
the  substrate  compared  to  their  prey. 
Several  species  are  commercially 
available. 

Besides  these  examples  of  preda- 


The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  your 
trademark,  you  need  a quality 
image.  Arbortech  builds  chip 
trucks  that  give  your  com- 
pany a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need.  Galvanneal  steel  body 
resists  rust  for  years  of  ser- 
vice and  good  looks:  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  — 
adding  to  your  efficiency:  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Fords  14.500 
GVW  Superduty  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  antilock:  and 


heavy  duty  front  axle:  with  5 
speed  O.D.  manual  or  automatic 
O.D.  transmission  available. 

Call  Today 
1-800-255-5715 

Order  your  new  14,500  GVW 
units  today  from  the  industry’s 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet.  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


a Scott  Njt/cr  company 


£3 


3203  West  Lincoln  Way 
Wooster,  Ohio  44691 
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tory  insects,  other  close  relatives  of 
insects  such  as  mites  and  spiders  play 
an  important  role  in  controlling  pest 
populations.  Spiders  are  common  on 
trees,  shrubs,  herbaceous  plants  and 
on  the  ground  in  landscapes.  Al- 
though there  has  been  limited  study 
of  spiders,  there  is  a growing  belief 
that  spiders  play  a major  role  in  re- 
ducing numbers  of  a wide  variety  of 
pests. 

Perhaps  the  most  well  known  non- 
insect predators  are  the  predatory 
mites  in  the  family  Phytoseiidae. 
Predatory  mites  occur  naturally  in 
landscapes  and  are  effective  in  reduc- 
ing populations  of  pests  such  as  spi- 
der mites  and  Eriophyids.  Predatory 
mites  also  attack  scale  insects,  white- 
flies,  thrips  and  insect  eggs.  Several 
species  of  Phytoseiids  are  commer- 
cially available. 

2.  Parasitoids — Two  orders  of  in- 
sects— the  flies  (Diptera)  and  bees 
and  wasps  (Hymenoptera) — are 
preeminent  in  the  number  of  para- 
sitic species  they  contain.  Parasitoids 
attack  all  of  the  major  orders  of  in- 
sect pests  affecting  landscape  plants. 
The  pest  stages  most  commonly  at- 
tacked by  parasitoids  are  the  eggs, 
nymphs  or  larvae,  and  pupae.  Para- 
sitism of  adult  insects  is  relatively 
rare.  Many  adult  parasitoids  kill  nu- 
merous hosts  during  their  feeding  ac- 
tivities. 

Parasitoids  can  be  grouped  in  two 
general  categories,  ectoparasites  and 
endoparasites.  Ectoparasites  begin 
development  when  the  female  parasi- 
toid  deposits  an  egg  on  the  surface  of 
the  host.  The  egg  hatches  and  the  im- 
mature feeding  stage,  a larva,  at- 
taches itself  to  its  host  with  its  mouth- 
parts.  The  parasitoid  grows  and 
develops  externally  on  the  surface  of 
its  host  while  consuming  the  host’s 
tissues. 

Endoparasites  differ  from  ectopa- 
rasites in  several  important  ways. 
First,  the  female  parasitoid  often  de- 
posits her  egg  directly  inside  the  host 
via  an  ovipositor.  Sometimes  the  egg 
is  laid  on  the  surface  of  the  host  and 
the  parasitoid  larva  bores  into  the 
host  after  hatching.  In  other  cases, 
the  adult  parasitoid  deposits  an  egg 
on  a food  source  of  the  host,  such  as 
a leaf,  and  the  parasitoid  gains  entry 
to  its  host  by  being  ingested.  Once  in- 


side the  host's  gut,  the  egg  hatches 
and  the  parasitoid  larva  enters  the 
host's  body  to  feed.  Endoparasitoids 
may  complete  their  entire  larval  de- 
velopment inside  their  host  or  they 
may  exit  to  pupate  on  the  host's  sur- 
face or  off  the  host  entirely. 

Ev  idence  of  the  activities  of  parasi- 
toids is  often  overlooked  in  the  field. 
Colonies  of  sucking  insects  such  as 
aphids  or  scale  insects  should  always 
be  inspected  for  signs  of  parasitoid 
activity  before  pesticide  applications 
are  made.  Tiny  wasps  in  the  family 
Eulophidae  are  common  parasites  of 
aphids.  When  parasitized,  aphids 
that  are  normally  plump  and  green  or 
yellow  in  color  become  hard  in  tex- 
ture and  tan.  These  are  called  aphid 
mummies  and  indicate  the  presence 
of  endoparasites.  In  a similar  way, 
the  covers  of  armored  scales  should 
be  inspected  for  the  presence  of  emer- 
gence holes  of  parasitoids.  A large 
proportion  of  scale  covers  bearing 
holes  may  indicate  successful  biologi- 
cal control  and  lack  of  a need  to  spray. 

Some  parasitoids  are  commercially 
available  for  use  in  ornamental  plant 


systems.  The  best  known  example  is 
the  endoparasitoid  Encarsia  formosa 
which  has  been  successfully  used  in 
greenhouses  to  control  whiteflies. 

3.  Pathogens — A variety  of  micro- 
organisms produce  diseases  in  the  in- 
sect pests  of  landscape  plants.  These 
include  several  different  and  diverse 
groups  of  organisms,  including  vi- 
ruses, bacteria,  fungi,  protozoa  and 
nematodes.  Many  of  these  disease- 
causing  agents  occur  naturally  and 
are  responsible  for  spectacular  col- 
lapses in  pest  populations.  An  out- 
standing example  is  the  nuclear  poly- 
hedrosis  virus  (NPV)  that  is 
responsible  for  widespread  reduc- 
tions of  gypsy  moth  populations  in 
the  northeastern  United  States. 

Many  pathogens  occur  naturally 
but  do  not  cause  dramatic  reductions 
in  pest  populations  unless  improved 
through  formulation.  Perhaps  the 
best  known  example  of  a bacterial 
pathogen  useful  in  controlling  land- 
scape pests  is  Bacillus  thuringiensis . 
This  naturally  occurring  soil  microbe 
does  not  usually  infect  foliar-feeding 
insects.  However,  commercial  for- 
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mulation  of  this  bacterium  and  its 
toxic  crystal  have  created  a useful 
tool  for  controlling  foliar- feeding  ca- 
terpillars and  beetle  larvae  in  land- 
scapes- Similar  improvements  have 
been  made  for  viruses  attacking  saw- 


flies,  fungi-altacking  sucking  insects, 
bacteria-attacking  white  grubs,  and 
nematodes  attacking  a variety  of  soil- 
inhabiting  and  boring  insects.  Many 
of  these  pathogens  are  commercially 
available. 


Approaches  to  control 

Biological  control  can  be  imple- 
mented in  a variety  of  ways.  Tradi- 
tionally, four  approaches  are  recog- 
nized: conservation,  augmentation, 
formulation,  and  importation  of  bio- 
logical control  agents.  A sound  man- 
agement plan  for  pests  in  landscapes 
will  include  attempts  to  conserve  nat- 
ural enemies,  augment  their  activi- 
ties, and  reduce  pest  abundance 
through  the  use  of  formulated  prod- 
ucts and  perhaps  even  the  release  of 
imported  control  agents. 

1*  Conservation— Conservation  is 
the  deliberate  attempt  to  protect  and 
maintain  beneficial  organisms  in  the 
landscape  through  specific  manage- 
ment activities.  For  example,  certain 
classes  of  compounds  such  as  the  py- 
rethroids  are  known  to  be  toxic  to 
some  groups  of  beneficial  organisms 
such  as  parasitic  wasps.  Avoiding  the 
use  of  these  materials  when  wasps 
are  abundant  can  prevent  them  from 
being  killed  unnecessarily.  In  a simi- 
lar way,  when  beneficial  organisms 
are  abundant  and  active  at  predicta- 
ble times,  as  is  the  case  with  many 
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parasitoids  of  scale  insects,  schedul- 
ing pesticide  sprays  for  another  time 
may  help  to  conserve  active  benefi- 
cial organisms.  The  use  of  pesticides 
with  short  residual  activity  such  as 
horticultural  oil  and  soap  are  be- 
lieved to  help  conserve  natural  ene- 
mies. Non-chemical  control  actions 
such  as  the  hand  removal  or  pruning 
out  of  pests  clearly  can  help  to  con- 
serve beneficial  organisms. 

2.  Augmentation — Augmentation 
is  in  many  ways  similar  to  conserva- 
tion. The  objective  is  to  manipulate 


SOFTREE™ 

The  Arborist's 
Office  Partner 


Work  Orders 
Inquiry  Tracking 
Customer  Service 
Estimate/Contract 
Management  Reports 
Billing  & Payment 
Receivable  Aging 
Tree  Inventory 
Mailing  Labels 
Marketing 


SALES:  1-800-347-9234 
Technical  Support: 

1-301-345-9234 

DEALER’S  INQUIRY 
WELCOME l 


College  Park,  MD  20740 


Please  circle  30  on  the  Reader  Service  Card 


10 


the  system  to  foster  the  increase  of 
beneficial  organisms  or  enhance  their 
beneficial  effect.  For  example, 
adding  artificial  honeydew  and  pollen 
to  agricultural  crops  can  stimulate 
the  reproduction  of  lacewings  and 
lady  beetles.  Planting  certain  orna- 
mentals such  as  azaleas  in  shaded 
habitats  may  help  limit  outbreaks  of 
pests  such  as  lacebugs  since  predators 
are  more  active  and  more  abundant 
in  shady  than  in  sunny,  exposed  hab- 
itats. 

The  control  activities  of  naturally 


occurring  agents  can  be  augmented 
by  releasing  additional  agents  into 
the  management  system.  Many  com- 
mercial firms  presently  release  large 
numbers  of  predators  such  as 
lacewings  and  lady  beetles  to  aug- 
ment the  activities  of  those  already 
present.  This  use  of  a biological  con- 
trol agent  in  large  numbers  is  called 
inundative  release.  For  other  pests 
such  as  the  euonymus  scale,  releases 
of  just  a few  specialized  predatory 
lady  beetles  (Chilocorus  kuwanae) 
have  been  sufficient  to  establish  con- 
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trol  over  time.  This  type  of  release 
using  a relatively  small  number  of 
agents  is  called  an  inoculative  re- 
lease, 

3.  Formulation — Many  microor- 
ganisms play  major  roles  in  limiting 
insect  populations  under  natural  con- 
ditions. Technological  advances  in 
the  production  and  formulation  of 
microbes  provide  opportunities  for 
the  use  of  microbes  in  management 
programs. 

The  bacterium  Bacillus  thuringien- 
sis  (B.t)  occurs  naturally  in  the  soil 


but  it  does  not  cause  epizootics  of 
plant-feeding  insects  in  nature.  Re- 
cent improvements  in  technology 
have  enabled  manufacturers  to  pro- 
duce large  amounts  of  B.t  formu- 
lated for  a variety  of  uses  in  land- 
scape systems.  At  present,  a variety 
of  B.t.  formulations  are  available  for 
controlling  larvae  of  some  foliar- 
feeding  caterpillars  and  beetles.  Sim- 
ilar improvements  are  underway  for 
viral  pathogens  of  the  gypsy  moth 
(NPV),  milky  spore  disease  (Bacillus 
popilliae)  of  beetle  grubs  in  turf,  en- 


tomogenous  nematodes  attacking 
primarily  insect  larvae  in  soil  and 
boring  in  plants,  and  fungal  path- 
ogens of  insect  pests  in  greenhouses. 

4.  Importation— Many  of  the  key 
pests  of  woody  landscape  plants  are 
not  native  to  North  America  but 
come  from  abroad.  Pests  such  as  the 
gypsy  moth,  Japanese  beetle,  azalea 
lacebug,  hemlock  woolly  adelgid, 
and  euonymus  scale  were  imported 
to  this  country,  often  leaving  behind 
important  natural  enemies. 

Importing  those  natural  enemies 
has  proven  exceptionally  cost  effec- 
tive in  many  cases.  Importation  in- 
volves several  steps  including  explo- 
ration for  control  agents  in  the  native 
region.  Various  ecological  attributes 
of  potential  control  agents  such  as 
their  host  range  and  control  potential 
must  be  evaluated.  Methods  for 
propagating  and  shipping  healthy,  vi- 
able control  agents  must  be  de- 
veloped. Exotic  agents  must  pass 
through  stringent  quarantine  pro- 
cedures to  ensure  that  they  pose  no 
risk  to  man,  animals,  crops  or  other 
benefirials  before  they  are  released 
in  this  country. 

Several  attributes  of  a pest  are  gen- 
erally believed  to  favorably  affect  the 
chances  for  success  in  importation  at- 
tempts. First,  the  pest  should  be  in- 
troduced from  a different  geographic 
area.  Second,  exposed  stages  of  de- 
velopment should  be  present  during 
the  life  cycle  of  the  pest.  Pests  that 
are  immobile  or  nearly  immobile 
such  as  scales  and  aphids  lend  them- 
selves well  to  biological  control. 
Many  of  the  most  problematic  land- 
scape pests  in  the  Northeast,  such  as 
hemlock  woolly  adelgid,  birch  leaf- 
miner  and  euonymus  scale,  are  po- 
tentially good  candidates  for  impor- 
tation projects.  in 


Dr.  Michael  J.  Raupp  is  a professor 
in  the  College  of  Life  Sciences , De- 
partment of  Entomology , at  the  Uni- 
versity of  Maryland  at  College  Park t 
and  Dr.  Roy  Van  Driesche  is  a pro- 
fessor at  the  University  of  Massachu- 
setts at  Amherst,  Department  of  Ento- 
mology. They  plan  to  publish  a 
comprehensive  version  of  the  above 
article  in  an  upcoming  Cooperative 
Extension  Service  Bulletin, 
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IPM  Strategies 


By  Peter  Gerstenberger 

integrated  Pest  Management,  bet- 
ter known  as  IPM,  may  become  a sig- 
nificant profit  center  for  the  '90s  and 
beyond.  Any  organization  wishing  to 
develop  a successful  IPM  program 
will  probably  make  a sizable  invest- 
ment in  highly  specialized,  trained 
personnel  and  information  manage- 
ment systems.  On  the  other  hand, 
many  aspects  of  IPM  arc  easy  to  in- 
corporate into  more  traditional  tree 
care* 

What  is  IPM? 

Practical  IPM  acknowledges  the 
importance  of  total  plant  health  care. 
Dr.  Bruce  Fraedrich,  plant  patholo- 
gist for  the  F.A,  Bartlett  Tree  Expert 
Company , and  Paul  Marsan,  presi- 
dent of  Carpenter-Costin  Company, 
in  Swampscott,  Massachusetts,  feel 
that  practical  1PM  contains  the  fol- 
lowing components: 

The  monitor — Accurate  identifi- 
cation of  plant  pests,  diseases  and 
non-infectious  disorders  by  a knowl- 
edgeable person  is  critical  to  the  suc- 
cess of  the  rest  of  the  program.  Most 
programs  employ  a monitor,  or  plant 
health  care  specialist.  This  person 
need  not  necessarily  be  a salesperson 
or  have  an  arborist  background. 
Most  monitors  who  work  for  Carpen- 
ter-Costin arc  graduates  of  4-year 
colleges.  Their  strong  technical  ex- 
pertise helps  them  determine  major 
plant  problems  and  characterize  the 
symptoms,  Fraedrich  feels  that  grad- 
uates of  2-year  technical  schools  also 
can  fill  such  positions.  In  either  case, 
the  client  is  paying  for  the  knowledge 
and  expertise  of  the  person  perform- 
ing regular  plant  inspections. 

Threshold  determination— 1 PM 
means  deciding  when  treatment  is 
warranted  and  what  to  use.  Tradi- 
tional IPM  in  agriculture  uses  the 
concept  of  the  threshold — that  point 
at  which  the  economic  loss  will  ex- 
ceed the  cost  of  treatment.  It  is  more 
difficult  to  establish  thresholds  for 
aesthetic  loss.  As  a rule  of  thumb, 
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Bartlett's  threshold  is  tha’  level  of 
pest  activity  that  the  monitor  can 
detect. 

Equipment— The  capital  outlay  for 
IPM  equipment  should  be  minimal, 
but  will  depend  upon  the  scope  of  the 
program.  Some  companies  use  spe- 
cialized spray  rigs  with  separate  fresh 
water  and  mixing  tanks  for  treatment 
flexibility.  Carpenter-Cosh  n’s  spe- 
cialists use  hand-held  computers,  soil 
testing  equipment,  Shigometers  and 
other  lab  equipment. 

Evaluation  and  record-keeping — 
IPM  is  information-intensive  so  com- 
puterized data  storage  is  justified  for 
large-scale  programs.  Records  are 
kept  so  that  the  arborist  can  analyze 
trends  in  individual  tree  health  and 
problem  development.  This  enables 
him  to  identify  recurring  problems, 
develop  effective  treatments  and  ac- 
curately predict  outbreaks. 

Symptoms  and  causes 

Carpenter-Costin  has  found  that 
most  plant  problems  in  its  area  arc 
symptomatic  of  a larger  problem  re- 
lated to  the  growing  environment,  so 
the  monitor's  first  task  on  the  client's 
property  is  to  assess  overall  tree  vital- 
ity. The  monitor  gives  the  tree  a vis- 
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ual  vitality  rating  and  measures  incre- 
mental growth.  Shigometer  readings 
and  a root  starch  analysis  are  done  if 
they  seem  warranted.  A separate 
growing  environment  report  keeps 
track  of  soil  moisture,  bulk  density, 
texture,  pH,  macro  and  micro- 
nutrients  and  salinity. 

Bartlett  research  has  led  to  a simi- 
lar conclusion — that  poor  cultural 
practices  contribute  significantly  to 
tree  problems.  Fraedrich  cites  such 
problems  as  miscalculating  the 
amount  of  water  a plant  needs,  ex- 
cess mulch  and  poor  planting  prac- 
tices. Bartlett  IPM  technicians  typi- 
cally spend  one  or  two  visits  in  a 4-  or 
5-visit  program  to  uncover  and  treat 
these  specific  problems.  New  plant- 
ings are  automatically  inspected. 

Public  interest 

Before  developing  an  IPM  pro- 
gram, the  commercial  tree  company 
should  identify  a market  niche  for  it. 
A study  undertaken  by  the  Illinois 
Natural  History  Survey  (INHS)  as 
part  of  an  ongoing  1PM  project  spon- 
sored by  the  National  Arborist  Asso- 
ciation and  the  International  Society 
of  Arboriculture  obtained  informa- 
tion from  257  arborists,  465  property 


owners  and  87  real  estate  property 
managers  across  the  United  States. 

According  to  the  survey  results,  ar- 
borists ranked  their  clients'  interest 
in  learning  about  more  integrated 
methods  of  pest  management  at  3.36 
out  of  a possible  7.  They  also  believe 
that  clients  who  are  attracted  to  I PM 
are  more  concerned  about  the  poten- 
tially negative  consequences  related 
to  control  chemicals.  Arborists  per- 
ceive that  these  clients  would  find  the 
following  aspects  of  I PM  most  attrac- 
tive: less  harm  to  the  environment, 
enhanced  safety  to  ail  parties,  the  in- 
creased attention  that  1PM  requires 
and  long-term  benefits  to  tree  health 
at  reduced  costs. 

The  survey  of  property  owners/ 
managers  found  that  clients  appreci- 
ate the  potential  environmental  ben- 
efits of  1PM.  but  are  more  attracted 
to  fast-acting  methods  and  view  the 
effects  of  integrated  methods  as  tak- 
ing far  longer  than  traditional 
methods. 

Successful  IPM  programs  attempt 
to  educate  and  involve  the  client  to 
some  extent,  and  the  INHS  study 
found  that  customers  want  informa- 
tion consistent  with  IPM  strategies. 
They  are  most  interested  in  knowing 
about  specific  pests  and  problems 
and  the  health  and  maintenance  re- 
quirements for  individual  trees. 

Carpentcr-Costm  found  its  cus- 
tomers wanted  enough  information 


to  make  decisions.  The  average  cus- 
tomer in  the  company’s  program  has 
100  plants,  so  property  mapping  is 
crucial.  The  firm's  computer-gener- 
ated reports  work  “by  exception," 
identifying  for  the  client  only  plants 
with  problems.  Reports  are  based  on 
symptoms  because  clients  relate  bet- 
ter to  what  they  can  see.  For  Carpen- 
ter-Costin,  customer  education  con- 
sists of  relating  a symptom  to  a 
problem,  and  in  turn  relating  the 
problem  to  a treatment  recommen- 
dation. 

Management  methods  in  use 

One  of  the  primary  objectives  of 
an  IPM  program  is  reduced  reliance 
on  chemical  pesticides.  Fraedrieh  is 
quick  to  point  out  that,  even  with  a 
90%  reduction  in  some  cases,  pesti- 
cides are  still  valuable  weapons  in  the 
IPM  arsenal. 

Central  to  the  IPM  philosophy  is 
the  idea  of  applying  specific  control 
materials  that  are  low  toxicity  with 
little  residual  effect.  Working  with  a 
diverse  population  of  plants  and 
pests,  the  arborist  will  probably  need 
to  use  a variety  of  materials.  In  addi- 
tion to  conventional  chemicals,  he 
may  use  insecticidal  soaps,  insecti- 
cide/soap mixtures,  refined  oils,  bio- 
logical agents  and  pyrethroids. 

The  INHS  study  found  that  the 
most  frequently  employed  technique 
was  spot  spraying  at  times  or  inter- 
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vals  most  harmful  to  pests.  In  fact, 
spot  spraying  is  used  to  control  in- 
sects and  pests  80%  of  the  time,  ac- 
cording to  the  survey.  The  responses 
for  other  techniques  were:  selective 
planting  of  resistant  tree  varieties, 
57%:  insecticidal  oils  and  soaps, 
46%;  tree  injection  of  insecticide, 
46%:  and  blanket  spraying  of  insecti- 
cides and  related  chemicals,  31%, 
Only  a small  segment  of  the  arborists 
used  pheromone  trapping  (13%)  or 
predator  insects  in  localized  areas 
(8%). 

Arborists  also  employ  the  "inte- 
grated1* cultural  tactics  of  fertili- 
zation, pruning  and  mulching,  as  well 
as  mechanical  control  tactics  of  high 
velocity  watering  and  hand  removal 
of  insect-infested  or  diseased  plant 
parts. 

Landscape  1PM  is  still  not  an  exact 
science,  but  it  works  and  a handful  of 
arborists  have  found  it  profitable  as 
well  as  practical  to  start  full-fledged 
IPM  services.  Working  together, 
practitioners  and  researchers  are 
quickly  filling  voids  in  the  tech- 
nology. K3 
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Super! 

Super,  terrific,  fantastic.  These  are 
just  a few  words  to  describe  Tree 
Care  Industry  magazine.  I can  see 
why  it  is  sure  to  become  the  hand- 
book of  all  tree  care  trade  publica- 
tions. 

It  is  a great  pleasure  to  read  arti- 
cles written  by  other  tree  care  profes- 
sionals and  the  wide  range  of  topics 
that  are  discussed.  The  information  is 
solid  and  can  be  applied  to  improve 
daily  operations,  safety  and  profit- 
ability. 

Keep  up  the  good  work. 

Robert  J.  Klemm,  president 
Bob  Klemm  Co. 

Westlake,  Ohio 

Keep  up  the  good  work! 

The  latest  issue  of  TCI  reached  my 
desk  last  week.  The  covers  have  all 
been  extremely  colorful  and  eye- 
catching. I particularly  like  the  cen- 
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tral  theme  for  all  of  the  feature  arti- 
cles for  one  issue.  The  mix  of 
management  and  technical  topics  has 
been  well  balanced,  and  the  “De- 
partments" articles  have  been  very 
informative.  I look  forward  to  each 
issue,  and  eagerly  read  it,  cover  to 
cover. 

Keep  up  the  good  work! 

Rusty  Girouard,  office  manager 
Madison  Tree  Service  Inc. 
Cincinnati,  Ohio 

Congratulations 

Congratulations  for  a really  nice 


magazine.  We  have  enjoyed  the  in- 
teresting articles  and  have  picked  up 
the  names  and  addresses  of  a few 
new  suppliers. 

Thanks  for  the  good  work. 

Douglas  R.  Hunt 
Tamke  Tree  Experts 
Liberty  Corner,  N.J. 


Letters  should  be  addressed  to: 
Tree  Care  Industry , Editor 
P.O.  Box  1094 
The  Meeting  Place  Mall 
Route  101 

Amherst , N.H.  03031 
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BUSINESS 


Not  one  part  of  your  business  is  exempt 
from  the  effects  of  a pressure  economy. 
That's  why  this  year,  at  the  NAA  Annual 
Meeting  and  fvlanagemcnt  Conference, 
the  emphasis  is  on  the  industry's  major 
management  concerns.  A full  agenda  of 
top-notch  speakers  will  provide  you  with 
the  opportunity  to  sharpen  your  manage- 
ment skills  like  never  before. 

We'll  be  covering  topics  such  as  P?e 
Incredible  ilmvr  of  Relentless  Pursuit.  Cush 
is  Km g in  the  90' s.  Your  Image  is  Shoeing. 
and  Measuring  Performance  for  but ure 
l*i\'fits.  Your  days  will  be  filled  with  the 
best  up-to-date  information  for  develop- 
ing your  business. 


It  all  takes  place  in  beautiful  Tampa. 
Florida.  Five  warm,  delightful  days  and 
nights  at  the  Sheraton  Grande  Hotel, 
from  Tuesday.  February  12  - Sunday 
February  17.  Special  air  fares,  hotel  rates 
and  auto  rental  rates  are  available  for  all 
conference  attendees. 

F very  one  is  welcome;  contact  NAA  for 
further  information.  (NAA  members 
have  already  received  a detailed 
information  packet.  Call  today  for  yours 
1-800-733-2622.) 

Make  it  >o ur  business  to  join  the  other 
top  management  people  in  our  industry, 
and  plan  to  attend  this  vital  conference 
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Ongoing  Coaching 

An  Effective  Method  For  Improving  Performance 


By  Jim  Perrtme  and 
Larry  Ambrose 

The  Coaching  Meeting  is  an  infor- 
mal meeting  that  is  performance- 
focused.  As  such,  it  should  review 
progress  and  plan  future  perform- 
ance expectations. 

The  Coaching  Meeting  is  an  effec- 
tive way  for  supervisors  to  review  the 
employee's  progress  on  an  ongoing, 
but  informal,  basis  and  to  provide 
necessary  feedback  on  his/her  per- 
formance. The  Coaching  Meeting 
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should  concentrate  on  assisting  the 
employee  to  improve  performance, 
and  is  an  excellent  forum  in  which 
the  supervisor  can  act  as  a * "coach"  or 
helper. 

For  the  employee,  the  meeting 
should  be  used  as  an  opportunity  to 
keep  the  supervisor  informed  of 
progress  and  problems.  The  meeting 
will  present  an  opportunity  to  con- 
centrate on  problems  not  dealt  with 
during  daily  business. 

Ongoing  coaching  is  the  most  im- 
portant ingredient  in  developing  a 
genuine  partnership  between  super- 
visor and  employee.  If  coaching 
meetings  are  held  on  an  ongoing 
basis,  both  supervisor  and  employee 
become  much  more  comfortable  with 
the  planning  and  review'  process  and 
use  it  in  a much  more  creative  man- 
ner. Using  these  meetings  to  review 
objectives  at  the  point  of  their  com- 
pletion allows  for  timely  feedback 
and  for  relevant  updating  of  expecta- 
tions during  the  year.  In  addition, 
they  arc  an  opportunity  for  “line- 
tuning"— helpful  corrections  to  the 
employee  at  a time  when  he/she  can 
use  such  feedback  most  beneficially. 

It  may  be  important  to  hold  coach- 
ing meetings  more  often  for  some 
employees  than  others.  It  is  strongly 
suggested  that  several  such  meetings 
be  held  during  the  year.  The  per- 
formance assessment  process  is  made 
much  easier  for  both  employee  and 
supervisor  if  they  have  been  actively 
meeting  and  discussing  performance 
during  the  year.  If  they  review  per- 
formance only  once  a year,  employee 
and  supervisor  alike  will  look  upon 
the  experience  as  a difficult,  distaste- 
ful chore,  rather  than  a posit  ve  help- 
ful process  aimed  at  making  the  em- 
ployee successful. 


The  employee  and  supervisor 
should  jointly  decide  how  frequently 
the  meetings  should  be  held  and  for 
how  long.  Coaching  meetings  can  be 
initiated  by  either  the  supervisor  or 
the  employee. 

Conducting  the  meeting 

1 . Either  subordinate  or  supervisor 
can  initiate  a Coaching  Meeting— 
both  have  responsibility  for  making 
sure  that  feedback  and  updating  take 
place.  You  may  want  to  consider  set- 
ting a date  for  the  first  Coaching 
Meeting  before  you  leave  a perform- 
ance planning  or  review  meeting. 

2.  The  meeting  should  begin  w'ith 
the  subordinate's  review  of  progress. 
Following  the  employee's  report,  the 
supervisor  should  give  his/her  re- 
action. 

3.  When  problems  are  discussed, 
the  supervisor  should  listen  intently 
to  the  employee's  ideas  for  solutions, 
and  then  suggest  his/her  own  ideas. 
The  skill  of  building  or  enhancing  the 
ideas  of  others  is  crucial  for  effective 
problem-solving.  Building  not  only 
leads  to  better  solutions,  but  also  in- 
creases the  employee's  feeling  of 
ownership  for  implementing  the  so- 
lution. 

4.  At  the  end  of  the  meeting,  the 

supervisor  and  employee  should 
agree  on  the  major  results  that  the 
employee  intends  to  accomplish  be- 
fore the  next  meeting.  If  needed,  the 
date  for  the  next  Coaching  Meeting 
should  then  be  set.  [{Q 

Jim  Per  rone  and  Larry  Ambrose  are 
the  principals  of  Per  rone- Ambrose 
Associates , a Chicago-based  manage- 
ment and  training  consulting  firm  with 
a wide  range  of  experience  in  the 
green  industry , 
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WASHINGTON  IN  REVIEW 


Pesticide  Rules 

EPA  Proposing  Revisions  For  Applicator  Certification 


The  Environmental  Protection 
Agency  (EPA)  is  proposing  the  revi- 
sion of  the  rules  governing  pesticide 
applicator  certification.  The  pro- 
posed revision  is  intended  to  upgrade 
the  provisions  of  certification  pro- 
grams and  will  more  fully  ensure  pro- 
tection of  man  and  the  environment 
from  the  potential  adverse  effects  of 
pesticides.  March  8,  1991,  is  the 
deadline  set  by  EPA  for  submitting 
comments  on  this  proposed  rule. 

Currently,  the  Federal  Insecticide, 
Fungicide,  and  Rodenticide  Act 
(F1FRA)  requires  pesticides  to  be 
classified  for  either  general  use  or  re- 
stricted use.  Restricted  use  pesticides 
can  only  be  applied  by  or  under  the 
direct  supervision  of  a certified  appli- 
cator. Certification  means  the  recog- 
nition by  a certifying  agency  that  a 
person  is  competent  and  thus  au- 


thorized to  use  or  supervise  the  use 
of  restricted  use  pesticides.  E PA  has 
approved  state-administered  certifi- 
cation programs  for  both  private  and 
commercial  applicators  in  every  state 
except  Colorado  and  Nebraska. 

In  1985,  a task  force  was  appointed 
by  EPA  to  review  existing  certifi- 
cation programs  and  policies  to  de- 
termine what  actions  should  be  taken 
to  improve  the  certification  program. 
Several  proposed  changes  would  af- 
fect the  tree  care  industry.  Some  ex- 
amples include  revised  standards  of 
competency,  establishment  of  vari- 
ous levels  of  supervision  and  training 
requirements  of  noncertified  applica- 
tors, and  recertification  requirements 
for  commercial  applicators. 

The  need  to  upgrade  requ  rements 
allowing  certified  applicators  to 
supervise  noncertified  applicators 


was  a major  recommendation  of  the 
1985  task  force  report.  The  existing 
requirements  result  in  some  instances 
of  supervision  from  locations  far  re- 
moved from  the  application  site. 
Many  states  have  imposed  more 
stringent  supervision  requirements. 

Three  levels  proposed 

EPA  is  proposing  to  establish 
three  levels  of  supervision  that  will 
be  incorporated  in  the  future  labeling 
of  restricted  use  pesticides.  Those 
three  levels  are:  use  only  by  a cer- 
tified applicator;  direct  supervision 
by  a certified  applicator  who  is  re- 
quired to  be  on  site  at  all  times  and 
available  at  the  point  of  use  within 
five  minutes;  and  direct  supervision 
by  a certified  applicator  who  is  not 
required  to  be  on  site.  These  levels, 
although  similar  to  current  regula- 
tions, have  more  detailed  require- 
ments to  assist  certified  applicators  in 
understanding  their  specific  responsi- 
bilities. 

Two-tier  levels  of  supervision  were 
also  considered  by  EPA.  One  plan 
consisted  of  either  use  only  by  a cer- 
tified applicator  or  direct  supervision 
from  off-site  as  is  currently  required. 
The  second  approach  consisted  of  ei- 
ther use  only  by  a certified  applicator 
or  direct  supervision  where  the  cer- 
tified applicator  is  at  the  point  of  use. 
Both  two-tier  plans  were  determined 
insufficient.  EPA  feels  that  some  re- 
stricted use  pesticides  warrant  closer 
supervision  than  might  be  provided 
from  off-site.  If  a two-level  approach 
with  off-site  supervision  is  used, 
many  products  that  could  be  used  by 
an  uncertified  person  under  closer 
supervision  would  ultimately  be 
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placed  into  the  higher  category  to  en- 
sure their  safe  and  proper  use. 

The  proposed  revision  addresses 
record-keeping  for  nonccrtified  ap- 
plicator training.  Current  rules  re- 
quire commercial  applicators  to  keep 
records  of  restricted  use  pesticide  ap- 
plications. Proposed  provisions  are 
expanded  to  include  record-keeping 
of  the  training  provided  to  nonce  r- 
liftcd  applicators  using  restricted  use 
pesticides  under  the  supervision  of  a 
certified  commercial  applicator.  Rec- 
ords of  training  could  be  minimal  in 
states  with  an  EPA-approved 
nonccrtified  applicator  training 
program. 

Although  there  is  no  federal  re- 
quirement, most  states  require  recer- 
tification every  three  to  five  years. 
EPA  has  decided  to  propose  a 5-year 
rather  than  a 3-year  recertification 
period.  It  is  concerned  that  a shorter 
recertification  period  would  put  an 
unnecessary  burden  on  applicators 
and  limited  state  resources  without  a 
corresponding  return  in  improved 
applicator  competency. 

The  proposed  rules  would  permit 
the  certification  of  private  and  com- 
mercial applicators  w'ho  arc  non- 
English  readers*  However,  the  pro- 
posed rules  would  limit  the  non- 
English  reader  certification  to  prod- 
ucts that  had  labels  in  the  language 
the  applicator  could  read.  EPA  be- 
lieves that  understanding  of  the  label 
is  critical  to  the  safe  use  of  restricted 
use  pesticides.  Labels  are  increas- 
ingly relied  upon  to  transmit  product- 
specific  information  on  such  subjects 
as  worker  protection*  groundwater, 
endangered  species,  and  human  ex- 
posure. 

Specialty  categories  and  sub- 
categories may  be  adopted  for  stand- 
ards of  competency.  One  specialized 
use  operation  is  loading  and  mixing. 
Some  applicators  involved  in  the 
loading  and  mixing  of  restricted  use 
pesticides  may  not  perform  any  other 
pesticide  related  activities  and  there- 
fore do  not  need  certification  in  a 
broader  category.  The  specialty  cate- 
gory provision  will  generally  be  used 
in  those  instances  where  the  pesticide 
applicator  is  not  concerned  about 
pest  identification  or  alternative 
means  of  control. 
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The  Nine  Deadly  Sins 

Avoiding  Them  Will  Save  Trees 


By  Dick  Proudfoot 

Storms  break  off  tree  limbs.  Light- 
ning sets  trees  on  fire.  And  the  erup- 
tion of  Mount  St.  Helens  knocked 
down  an  entire  forest  in  seconds. 

But  the  fact  remains  that  80%  of 
all  injuries  to  trees  are  caused  by 
man.  particularly  when  the  trees  are 
on  a building  site.  Here  are  nine  ways 
in  which  trees  are  harmed  in  building 
or  construction  situations.  They  are 
preventable,  however.  All  it  takes  is 
some  foresight  and  an  ounce  of  pre- 
vention. 

1.  Soil  compaction.  This  is  the 
largest  single  killer  of  trees  in  urban 
areas.  On  the  building  site,  it  hap- 
pens every  time  a truck  is  driven  over 
the  tree's  roots,  or  lumber  is  stacked 
around  it. 


Trees  have  two  kinds  of  roots:  an- 
choring roots  that  grow  horizontally, 
and  feeder  roots — properly  called  ab- 
sorbing roots — which  grow  vertically. 
The  top  few-  inches  of  soil  where  the 
absorbing  roots  do  their  work  is  rich 
with  oxygen  and  moisture.  Compact 
the  soil  through  normal  building  ac- 
tivity, and  you  can  cut  this  oxygen 
supply  in  half  without  even  thinking 
about  it. 

Not  only  is  the  tree  gasping  for  air, 
but  it  is  also  harmed  in  two  other 
ways.  A fungus  know  n as  mycorrhiza 
that  grows  on  the  roots  and  converts 
nutrients  into  a form  the  tree  can  ab- 
sorb is  killed  because  its  own  oxygen 
supply  is  cut  off.  Meanwhile,  anaero- 
bic organisms,  which  require  very  lit- 
tle oxygen,  multiply.  They  produce 


carbon  dioxide,  which  is  toxic  to  the 
tree's  roots. 

The  tree  is  dying.  The  evidence 
may  not  show  for  months  or  even 
years,  but  damage  is  extensive. 

2.  Grade  changes.  Adding  soil  to  a 
tree's  root  zone  compacts  the  soil  un- 
derneath. starving  the  roots  of  water. 
It  can  also  do  the  opposite  by  raising 
the  water  table  and  promoting  the 
growth  of  anaerobic  organisms  that 
can  kill  the  tree.  A tree's  roots  simply 
cannot  send  new  absorbing  roots  to 
the  surface  fast  enough,  and  it  can't 
do  it  at  all  if  the  soil  is  compacted. 

Taking  soil  away  is  equally  harm- 
ful. It  tears  the  absorbing  roots  and 
removes  the  topsoil,  which  is  the 
tree's  food  source.  If  a builder  digs 
deep  enough,  he  can  also  harm  the 
tree's  anchoring  roots. 

Deep  cuts  within  the  root  zone  are 
also  dangerous.  Builders  need  to 
know  that  if  they  need  to  build  next 
to  a tree,  they  should  call  a profes- 
sional arborist  to  prune  the  roots  in- 
stead of  amputating  them  with  a 
backhoe. 

3.  Other  root  damage.  Cutting  or 
tearing  roots  while  installing  under- 
ground utilities,  sewer  drains  or  cul- 
verts will  traumatize  the  tree  and  put 
it  into  a quick  state  of  decline.  It 
opens  the  root  system  to  any  oppor- 
tunistic decay  organism  and  causes 
rot.  This  impacts  the  tree's  ability  to 
feed  itself  and  can  hurt  its  structural 
integrity,  resulting  in  an  immediate 
standing  hazard. 

4.  Mechanical  injury  above  the 
surface.  Any  time  a builder  pene- 
trates or  exposes  a tree's  cambial 
layer — the  layer  underneath  the 
bark — he  injures  the  tree.  It  is  easy 
to  do:  simply  scrape  off  a section  of 
bark  with  a backhoe,  bump  the  tree 
with  a truck  or  other  heavy  equip- 
ment or  nail  something  into  it. 

The  cambial  layer  is  where  the 
tree's  cell  growth  occurs.  When  the 
cambial  layer  is  injured,  the  tree  re- 


The  Floating  Beam  Footing 


In  cold  climates,  footings  must  typically  extend  4 feet  below  the  soil  line. 
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The  beam  is  pre-stressed  concrete.  Obviously,  it  takes  special  expertise  and 
equipment  to  install,  but  it  may  be  a viable  alternative  to  removing  a valuable  tree 
or  providing  remedial  care  for  a tree  with  a damaged  root  system. 
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spends  by  walling  it  off  with  a chemi- 
cal barrier.  The  injured  portion  is 
then  no  longer  living,  but  the  barrier 
keeps  the  effects  of  the  injury  from 
spreading.  Take  away  enough  of  the 
cambia!  layer  and  the  w?hole  tree  dies 
because  it  does  not  have  enough 
stored  energy  to  sustain  life.  Couple 
this  injury  with  root  damage  or  soil 
compaction,  and  the  tree's  ability  to 
survive  is  severely  limited. 

5.  Soil  contamination.  This  hap- 
pens when  a member  of  the  construc- 
tion crew  rinses  out  a paint  bucket 
near  a tree,  or  dumps  excess  con- 
crete, or  stores  a leaky  gas  can,  or 
does  anything  that  introduces  any 
substance  into  the  soil  that  doesn't 
belong  there.  This  will  poison  the 
tree.  Contamination  also  can  happen 
when  gas-powfcred  equipment  is 
placed  close  to  the  tree;  the  exhaust 
can  go  directly  into  the  ground. 

There  is  almost  nothing  the  builder 
or  property  owner  can  do  in  some 
eases  to  combat  the  damage.  It  re- 
quires removing  the  contaminated 
soil,  which  causes  damage  to  the  ab- 
sorbing roots. 


6.  Preserving  trees  that  should  he 
removed.  This  means  trees  in  ad- 
vanced stages  of  decline.  It  means 
trees  growing  so  close  to  a house  that 
the  stability  of  the  tree  and  the  safety 
of  the  foundation  arc  bo;h  com- 
promised. It  means  leaving  trees  that 
are  not  normally  considered  a land- 
scape amenity — trees  that  grow  fast, 
die  young,  leave  a lot  of  deadwood, 
have  lots  of  surface  roots  that  tend  to 
sucker,  are  susceptible  to  storm  dam- 
age, and  so  on. 

Builders  should  be  encouraged  to 
use  a qualified  arborist  to  help 
choose  the  ones  that  need  to  go. 

7.  Removing  trees  that  could  he 
preserved.  Some  trees  are  of  particu- 
lar value  because  of  their  beauty, 
age,  size  or  species.  They  can  be  re- 
tained on  site  with  proper  pre-con- 
struction planning  and  care  such  as 
the  use  of  root  aeration  systems, 
floating  beam  footings,  anil  proper 
root  pruning. 

An  arborist  can  help  builders  find 
ways  to  save  trees  on  a job  site  that 
otherwise  may  look  unsaveable. 

X.  Failure  to  protect  trees  that  are 


to  be  preserved.  Precautions  arc 
easy:  erect  a simple  barrier  around 
the  trees  you  want  to  save.  This  can 
be  done  with  steel  fence  posts  with 
chicken  wire,  or  the  new  kind  of  re- 
usable bright  plastic  fencing. 

9.  Getting  tree  advice  from  un- 
qualified sources.  No  self-respecting 
builder  wrould  go  to  a painting  con- 
tractor to  get  advice  on  wiring  a 
home,  but  builders  commonly  seek 
tree  advice  from  people  other  than 
tree  experts.  Members  of  the  tree 
care  profession  should  encourage  the 
building  industry  to  talk  to  a qualified 
arborist.  These  builders  may  be  sur- 
prised at  how  simple  it  can  be  to 
avoid  tree  problems.  It  gets  compli- 
cated—and  expensive — when  they 
try  to  take  care  of  the  problem  after 
the  fact.  [jQ 


Dick  Proud  foot  is  the  manager  of 
Pruett  Tree  Service , a full-service  tree 
care  firm  in  Lake  Oswego , Oregon , 
offering  pruning T removal , fertili- 
zation, insect  and  disease  control , and 
arboricultural  consulting. 
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LABOR  AND  LAW  UPDATE 


Fines  & Enforcement 


By  Steven  R.  Semler 

With  all  of  the  drum  beating  since 
the  establishment  of  the  Occupa- 
tional Safety  and  Health  Administra- 
tion 20  years  ago,  carnage  still  con- 
tinues in  the  workplace.  There  are 
about  7,000  workplace  deaths  yearly 
and  approximately  seven  times  as 
many  permanent  disabilities  from 
workplace  injuries  annually. 

Congress  apparently  feels  it  can  re- 
verse this  by  increasing  OSHA  lines. 
It  recently  enacted  an  increase  in 
maximum  OSHA  fines  from  $1,000 
to  $7 .(XX)  for  a “serious"  violation. 
Similarly,  OSHA  has  increased  fines 
for  “willful”  or  “repeat”  violations 
from  $10,000  to  $70,000.  This  is  the 
maximum  per  citation;  multiple  cita- 
tions could  be  in  the  hundreds  of 
thousands  of  dollars. 

In  addition,  state  prosecutors,  dis- 
satisfied with  the  deterrent  effect  of 
OSHA,  are  looking  toward  putting 
executives  in  jail  for  safety  violations 
involving  workplace  fatalities.  In  Los 
Angeles,  for  instance,  assistant  dis- 
trict attorneys  are  part  of  a team  that 
promptly  responds  to  workplace  fa- 
talities. Their  aim  is  to  gather  evi- 
dence while  it  is  hot.  and  to  evaluate 
criminal  prosecution  of  the  man- 
agers— if  their  omission  or  commis- 
sion is  responsible  for  the  fatality.  In 
fact,  a California  tree  company 
owner  already  has  been  criminally 
prosecuted  in  relation  to  a workplace 
fatality. 

Merely  having  a safety  program  on 
paper  is  not  sufficient  to  keep  execu- 
tives out  of  jail.  The  executive  must 
show  that  he  or  she  aggressively  com- 
pels adherence  to  and  vigorous  en- 
forcement of  the  company's  safety 
program.  Merely  treating  job  place 
safety  as  overhead  risks  not  only  the 
employees'  lives  but  also  the  execu- 
tive's freedom. 


Harassment  award 

A company  had  a written  policy 
against  sexual  harassment.  A male 
employee  made  repeated  explicit  and 
unwelcomed  advances  to  a female 
employee.  The  employee  repeatedly 
complained  to  her  supervisors  who, 
in  violation  of  the  company  policy, 
neither  reported  the  complaints  to 
higher  management  nor  took  any  ac- 
tion against  the  perpetrator.  The  jury 
found,  in  essence,  that  it  was  the  em- 
ployer's job  to  force  its  supervisors  to 
comply  with  the  company's  sexual 
harassment  policy,  and  awarded  the 
plaintiff  $90.(XX)/ 

Lock-out  disallowed 

Members  of  “Justice  for  Jani- 
tors”— the  name  for  a Washington, 
D.C.,  Service  Employees  Union  or- 
ganizational campaign — were  barred 
by  building  owners  from  entering  of- 
fice buildings  in  order  to  insulate  ten- 


ants from  disruption  from  the 
Union's  appeals  to  janitors  who 
worked  in  the  buildings.  The  union 
filed  a complaint  with  the  Office  of 
Human  Rights,  contending  that  the 
prohibition  violated  the  District's  re- 
quirement of  equal  access  to  places 
of  public  accommodation,  such  as  the 
buildings'  restaurants  and  theaters. 
The  court  agreed  with  the  union  and 
nullified  the  building  owners'  prohi- 
bition. [Q 


Steven  R.  Semler  is  a partner  in  the 
Washington , D.C.  law  firm  of  Semler 
and  Pritzker , which  represents  the 
National  Arborist  Association  and 
corporations  with  respect  to  labor  law 
matters.  This  article  should  not  be 
taken  as  legal  advice  in  dealing  with 
particular  situations , which  only  can 
be  given  by  the  employer  s own  cor- 
porate labor  counsel. 
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INDUSTRY  ALMANAC 


Jan.  20 

Hazard  Tree  Seminar 
Columbus,  Ohio 

Contact:  Lana  Ahlum,  614-876-3694 

Jan.  20-22 

Empire  State  Tree  Conference 
New  York  State  Arborists 
Association 
Syracuse,  N.Y. 


QUICK 

$TARl 

Model 
#124 
Special 
Utility  Saw 

LOW  NOISE 

Hand 
Pruning  Saws 
by  Bartlett 
Manufacturing 

To  order  call  Toll  Free 

800-331-7101 

FAX  ORDERING  (313)  873-5454 

Call  or  write  for  Catalog 


jfh. 

(j! 


ARTLETT 

MANUFACTURING  CU. 

3003  E.  Grand  Blvd. 
Detroit.  Ml  48202 


Contact:  Carolyn  Steadman, 
518-783-1322 

Jan.  25 

“Tree  Care  for  the  21st  Century" 
Presented  by  Dr.  Alex  Shigo 
St.  Louis  Park,  Minn. 

Contact:  Tom  Prosser,  612-922-3810 

Jan.  27-29 

ISA — Wisconsin  Chapter 
Oshkosh,  Wise. 

Contact:  Dick  Haas,  414-471-8420 

Jan.  30 — Feb.  1 

ISA — Midwestern  Chapter 
Oklahoma  City,  Okla. 

Contact:  Susan  Givens, 

518-783-1322 

Jan.  31 

Connecticut  Tree  Protective 

Association 

Plantsville,  Conn. 

Contact:  Alan  Carey,  203-257-8971 

Feb.  12-17 

National  Arborist  Association,  Inc. 
Annual  Meeting  & Management 
Conference 
Sheraton  Grand  Hotel 
Tampa,  Fla. 

Contact:  NAA,  603-673-3311 


Truck  Packa 


Feb.  21 

Ohio  Foreman  Training  Meeting 
Columbus,  Ohio 

Contact:  Lana  Ahlum,  614-876-5622 

Feb.  25-26 

ISA — Penn/Del  Chapter 
Hershey.  Penn. 

Contact:  Elizabeth  Wertz. 
215-795-2096 

March  3-5 

ISA — Southern  Chapter 
Raleigh.  N.C. 

Contact:  Ernie  Mitchell. 
803-234-4033 

March  6-7 

ISA — Michigan  Chapter 
Kellogg  Center.  MSU 
East  Lansing.  Mich. 

Contact:  Bob  Cool.  517-485-4245 

May  4-7 

Menninger  Sun  Belt  Tree 

Conference 

West  Palm  Beach.  Fla. 

Contact:  Carol  Smith.  813-446-3356 

May  18-21 

ISA — Western  Chapter 
Modesto.  Calif. 

Contact:  Charles  Mathias, 
805-929-5113 


"0'lic  ^Boc/y  CQuiCdeks” 


INDUSTRIES,  INC. 


Truck  Package  Truck  Paddige  Truck  Pac 


1-800/331-7655 
704/482-1477 
1840  E.  Dixon  Blvd. 
Shelby.  N.C.  28150 
Fax:  704/482-2015 
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Landscape  Mulching 


New  mulch  should  be  applied  when  the  existing  mulch  is  nearly  decomposed. 


By  David  Whitworth 

Mulching  beneath  ornamental 
plants  is  an  established  practice  in  to- 
day's landscapes*  It  is  even  used  as  an 
ornamental  feature  by  itself  without 
the  addition  of  plants,  in  that  situa- 
tion* there  are  few,  if  any,  guidelines 
necessary  for  the  application  and  use 
of  mulch.  But  there  are  specific  rules 
to  follow  when  mulching  plants  to 
maximize  their  growth  and  health. 

Mulching  around  ornamental 
plants  involves  covering  a portion  or 
all  of  the  root  zone  with  shredded 
hardwood  bark,  bark  nuggets,  wood 
chips  or  other  materials.  Select  a ma- 
terial that  features  consistent  color 
and  texture,  compaction  resistance, 
wind  and  water  erosion  resistance, 
fire  resistance,  slow  rate  of  decom- 
position and  ability  to  reduce  weed 
growth.  The  mulch  that  you  select 
has  to  do  more  than  just  cover  the 
bare  soil. 

From  the  plant's  standpoint,  mulch 
must  allow  for  an  exchange  of  gases 
(oxygen  into  the  soil,  carbon  dioxide 
out  of  the  soil)  and  the  penetration 
and  the  slow  evaporation  of  water.  If 
mulch  slows  or  stops  these  processes, 
plants  will  decline  and  eventually  die. 

The  most  important  benefit  of 
mulching  plants  is  the  conservation 
of  soil  moisture.  When  mulching  is 
done  correctly,  soil  water  evaporates 
slowly  and  provides  plants  with  a 
consistent  source  of  water.  Over  a 
fewf  years,  as  organic  mulches  decom- 
pose, the  underlying  soil's  ability  to 
hold  water  may  be  improved*  In  most 
cases,  mulched  trees  and  shrubs  sur- 
vived the  drought  of  1988  better  than 
those  that  did  not  have  mulch. 

Mulch  can  actually  improve  water 
infiltration  into  the  soil.  Raindrops 
failing  on  bare  soil  not  only  cause 
erosion  but  also  cause  soil  surface 
compaction.  Mulch  reduces  or  elimi- 
nates erosion  and  cushions  the  im- 
pact of  raindrops.  Water  can  then 
penetrate  to  a greater  depth,  as  can 
plant  roots. 


Common  mistakes 

Two  common  mistakes  in  using 
mulch  are  applying  it  too  thick  and 
mounding  it  up  against  tree  and 
shrub  trunks.  Most  mulches  should 
be  only  two  to  four  inches  deep:  use 
the  low  range  for  heavy,  clay  soils 
and  the  high  range  for  lighter,  sandy 
soils.  It  is  not  unusual  to  find  land- 
scapes with  mulches  that  are  six  to 
eight  inches  deep  or  more.  Air  and 
water  exchange  are  dramatically  re- 
duced and  the  soil  becomes  an  inhos- 
pitable environment  for  roots.  Mulch 
that  buries  the  base  of  a trunk  en- 
courages the  development  of  decay 
fungi . 

The  annual  re-application  of  mulch 
to  a planting  bed  certainly  improves 
the  initial  appearance  of  the  land- 
scape, but  it  can  also  lead  to  unat- 
tractive, sick  plants.  Annual  mulch- 
ing causes  a build-up  that  exceeds  the 
maximum  recommended  depth.  One 
to  two  inches  of  mulch  applied  every 
two  to  three  years  is  adequate  to 
maintain  the  beneficial  aspects  of  the 


mulch,  New?  mulch  should  not  be  ap- 
plied until  the  existing  mulch  is 
nearly  decomposed  and  has  been 
lightly  incorporated  into  the  soil.  To 
renewr  the  appearance  of  mulch  in  the 
intervening  years,  consider  using  one 
of  the  new  mulch  colorant  sprays. 
Simply  raking  the  existing  mulch  can 
be  a dramatic  improvement. 

Mulches  will  not  eliminate  the 
headaches  of  weed  competition,  but 
can  reduce  the  density  of  undesirable 
grasses  and  broadleaf  w-eeds.  Maxi- 
mum weed  control  can  be  achieved 
by  applying  a preemergent  herbicide 
and/or  landscape  fabric  (not  sheet 
plastic)  before  spreading  the  mulch. 

Mulches  are  an  integral  part  of 
landscaping.  Use  them  the  wrong 
way  and  expensive  plants  will  die. 
Use  them  correctly  and  your  plants 
will  reward  you  with  years  of  beauty. 


David  Whitworth  is  a horticulturist 
at  the  Davey  Tree  Expert  Company , 
Human  arui  Technical  Resources 
Center T Kent , Ohio. 
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CUTTING  EDGE/tree  organization  news 


Consulting  Arborists  Complete  Annual  Conference 


ASCA  officers  for  1991,  left  to  right,  Kenneth  D.  Meyer,  president;  John  M.  Mc- 
Neary,  president-elect;  Sam  Knapp,  secretary-treasurer;  Laurence  R.  Hall,  im- 
mediate past  president.  Not  pictured:  John  S.  Miller,  vice  president. 


Industry  Pioneer  Ross  Farrens  Dies 


The  American  Society  of  Consult- 
ing Arborists  enjoyed  a full  educa- 
tional and  social  program  at  Innis- 
brook  Resort,  Tarpon  Springs, 
Florida,  in  late  October.  With  per- 
fect weather  and  a larger  attendance 
than  usual,  the  many  members  and 
guests  were  able  to  enjoy  the  many 
presentations  by  professionals  in  tree 
consulting  and  related  disciplines. 

Elected  to  office  for  1991  are  the 
following:  Kenneth  D.  Meyer,  San 
Mateo,  California,  president:  John 
M.  McNeary,  Charlotte.  North  Caro- 
lina, president-elect:  John  S.  Miller, 
Richmond  Hill.  Ontario,  vice  presi- 
dent; Sam  Knapp,  Riverside,  Cali- 
fornia, secretary-treasurer.  Laurence 
R.  Hall,  Wheeling,  Illinois,  becomes 
immediate  past  president. 

Directors  for  1991  are  John  B. 
Ward.  Villanova.  Pennsylvania,  and 
Neil  Engledow,  Indianapolis,  In- 
diana. Directors  for  1991-92  are  Alan 
D.  Cook,  Newark.  Ohio,  and  Eu- 
gene B.  Himelick.  Urbana,  Illinois. 

The  1991  annual  meeting  will  be 
held  October  17-19  at  the  Sheraton 
Old  Town  Hotel  in  Albuquerque. 
New  Mexico.  Detailed  announce- 
ments will  be  made  in  advance  and 
all  interested  consultants  are  invited 
to  attend. 

ASCA  Executive  Director  Jack 
Siebenthaler  will  retire  from  the  of- 
fice on  December  31.  His  position 
will  be  filled  by  John  T.  Duke.  Wheat 
Ridge.  Colorado. 


Ross  Farrens,  who  founded  Far- 
rens Tree  Surgeons,  Inc.,  in  Jackson- 
ville. Florida,  in  1928,  died  in  Octo- 
ber at  his  home  in  Reno,  Nevada.  He 
had  been  married  for  60  years  to  the 
late  Nora  Kathryn  ‘ Teddye" 
Farrens. 

Mr.  Farrens  was  born  in  Decatur, 
Nebraska,  in  1905.  He  had  been  a 50- 
year  member  of  the  Masonic  Lodge, 


a Shriner  and  a supporter  of  Boy 
Scouts.  In  1946,  the  American  For- 
estry Association  elected  him  Honor- 
ary Vice  President  and  Life  Member. 
That  same  year,  he  served  as  presi- 
dent of  the  National  Arborist  Associ- 
ation. In  1985,  he  was  honored  by 
Jacksonville  Mayor  Jake  Godbold, 
who  proclaimed  Farrens'  birthday  as 
Ross  Farrens  Day.  In  1988.  he  was 
recognized  as  a pioneer  in  the  indus- 
try by  the  National  Arborist  Associa- 
tion, International  Society  of  Arbori- 
culture, and  the  American  Society  of 
Consulting  Arborists.  He  was  also  a 
charter  member  of  the  River  Club. 

He  is  survived  by  a brother,  Dell 
and  sister-in-law.  Lorraine,  of  Du- 
bois, Wyoming;  a sister.  Alice  Stroup 
of  Schenectady.  New  York:  a sister- 
in-law,  Mrs.  Ivan  Farrens,  of  De- 
land,  Florida;  and  numerous  nieces 
and  nephews. 

The  family  suggests  memorial  con- 
tributions be  made  to  Hospice  North- 
east or  the  American  Cancer  Society. 


MUFFLER  BREAKAGE  A PROBLEM 

on  your  Diesel  Powered  Chipper? 

For  Complete  Heavy  Duty  3"  Exhaust  Replacement  System 

Call: 

Chip-Er-Split  Equipment  Company 

P.  O.  Box  89  * Crown  Point,  IN  46307  • (219)  663-5462 
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MAX  Mfg.  Co.,  inc.,  introduces  the 
R4QD  and  the  R50D  MAX  stumper  cut- 
ters. Both  are  self-propelled  with  4- 
wheel  drive,  and  have  the  power  and 
maneuverability  to  get  to,  and  elimi- 
nate the  most  difficult  stump.  Driven 
by  the  3-  or  4-cylinder  Duetz  diesel 
engine,  the  hydraulically  powered 
cutter  wheel  can  cut  from  43  inches 
above  ground  to  18  inches  below, 
with  a swing  of  up  to  9 feet.  For  more 
information,  contact  MAX  Mfg,  Co- 
Inc,  P.O.  Box  201827,  Minneapolis, 
Minn.  55420.  612-890-8449, 


The  Flow  Master  electronic  digital 
flowmeter  offers  accurate-  compact 
flow  measurement  for  tree  sprayers 
and  chemical  applications.  Housed  in 
a rugged  one-piece  body,  the  9-volt- 
battery-powered  unit  provides  flow 
rate  as  well  as  total  application  quan- 
tity at  the  operator  end.  The  Flow 
Master  features  solid  state  elec- 
tronic, LCD  display  and  membrane 
keypad  operation-  For  more  informa- 
tion contact  Technology  Manage- 
ment Inc.,  3103  S.  Westnedge  Ave., 
Kalamazoo,  Mich.  49008.  616-388- 
8300. 


Bandit  Industries  recently  introduced 
two  models  of  drum  chippers.  both  a 
12-inch  and  16-inch  drum.  The  Drum 
Bandits  feature  5G;000-hour,  heavy- 
duty,  pillow-block  bearings,  and 
hinged  covers  that  provide  easy  ac- 
cess  to  the  rotor  knives  and  cutter 
bar.  The  units  are  available  with  a va- 
riety of  gasoline  and  diesel  power  op- 
tions. The  frames  are  constructed 
with  2-by-6-inch  tubular  steel.  For 
more  information,  contact  your  local 
Bandit  dealer  or  Bandit  Industries, 
Inc.,  6750  Millbrook  Road,  Remus, 
Mich.  49340  517-561-2270. 


BROWN  TREE  CUTTER 

THE  ONLY  MOWER  DESIGNED  FOR  RIGHT-OF-WA  Y RECLEARING 


*4//  steel  construction  with  tubular  steel  frame 

* 90  or  165  H.P.  gear  box  and  drive  line 

* 1"  solid  plate  round  blade  bar 

* 4 free  swinging,  double  off-set  blades 

* Cufs  up  to  8’ 1 diameter  trees 

* 5 and  6 Foot  models  available 

* Mounts  to  any  60  H.P.  farm  series  tractor 

* 540  or  1000  RP.M.  gear  box 


THE  BROWN  TREE  CUTTER 

"Now  Available  with  Optional  165  H.P.  Gear  Box  and  Drive  Line'* 
Of  all  the  mowers  on  the  market  today,  this  is  the  only  one  that 
is  designed  for  Right-of-way  reclearing.  The  Tree  Cutter  is  the 
heaviest  and  most  durable  mower  made.  The  Tree  Cutter 
comes  standard  with  a 90  H.P.  gear  box  and  an  open  rear  deck 
that  allows  you  to  cut  trees  up  to  8”  diameter.  The  new  1 65  H.P. 
gear  box  option  gives  you  durability  that  is  unmatched  in  the 
heavy  mowing  environment  found  in  the  reclearing  industry. 
Also  avajfable  is  a fully  enclosed  model,  that  comes  wi;h  a 165 
H.P.  gear  box.  This  model  greatly  reduces  discharge  of  debris, 
and  allows  you  to  work  in  residential  areas  without  the  fear  of 
discharge  danger.  Power  companies,  electric  co-ops,  pipe  line 
companies,  and  contractors  all  over  the  country,  prove  its  high 
performance,  rugged  construction,  long  life  and  service  ability 
everyday. 


EIBrowwI 

rVlANUf=ACTLW^NG  CO<=tPO«AT»OM 

RT.  3 OZARK.  ALABAMA  36360 
PHONE  205-795-6603  FAX  205-795-3029 
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A new  line  of  portable  brush 
chippers,  called  “E-Z  Beevers"  joins 
the  team  of  wood  chipping  equipment 
offered  by  Beever  Sales  Corp.  of 
Winn,  Michigan,  which  also  markets 
the  Eeger  Beever  and  Busy  Beever 
disc-style  chippers.  The  new 
chippers  are  not  disc-style,  nor  do 
they  resemble  conventional  drum 
style  chippers.  The  revolutionary 
chip  pockets  found  on  the  E-Z  Beever 
actually  throw  chips  rather  than 
blowing  them.  Changing  knives  and 
chip  size  can  be  accomplished  in 
minutes.  The  E-Z  Beever  is  ideal  for 
tree  services,  line  maintenance  com- 
panies and  others  with  brush  dis- 
posal needs.  For  more  information, 
contact  Beever  Sales  Corp.,  P.O.  Box 
800,  Winn,  Mich.  48896. 


Weighing  only  11.1  pounds,  the  new 
McCulloch  TITAN  GPD  22  gas  drill 
combines  power  with  portability.  Built 
with  a 21.2  cc,  2-cycle,  air-cooled  en- 
gine, the  TITAN  GPD  22  can  be  used 
in  construction/building,  planting 
bulbs,  fertilizing  trees,  tapping  maple 
trees  and  more.  The  TITAN  GPD  22 
has  an  electronic  ignition  system  and 
is  equipped  with  a large  volume 
muffler.  An  all-position  carburetor 
with  primer  fuels  the  drill  at  any 
angle,  and  a centrifugal  clutch  allows 
the  engine  to  idle  while  the  drill  is  not 
engaged.  The  TITAN  GPD  22  also 
features  a ball-bearing  transmission 
and  a reversible  handle.  For  more  in- 
formation, contact  the  McCulloch  dis- 
tributor in  your  area. 


Bandit  Industries  has  recently  intro- 
duced a 17-inch  capacity  whole  tree 
chipper  called  the  Model  1700  Tree 
Bandit.  The  1700  is  equipped  with  a 
powerful  hydraulic  feed  system  for 
crushing  limbs  and  tops.  The  unit  is 
powered  by  a 250-hp  diesel  engine 
and  features  a powerful  hydraulic 
knuckleboom  loader  for  feeding  ma- 
terial into  the  chipper.  The  model 
1700  with  a waste  wood  conveyor 
provides  an  economical  means  of 
converting  brush  and  logs  into  recy- 
clable wood  chips.  The  standard  1700 
is  ideal  for  land  clearing  and  harvest- 
ing wood.  For  more  information  con- 
tact Bandit  Industries,  Inc.,  6750 
Millbrook  Road,  Remus.  Mich.  49340. 
517-561-2270. 
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CLASSIFIED 


HELP  WANTED 


Arborist/crew  leader  position  open 
for  responsible  individual  with  an  in- 
terest in  urban  tree  care.  Some  experi- 
ence necessary  but  will  train.  We  are 
an  established  company  in  Chicago's 
northwest  suburbs  that  offers  an  ex- 
cellent salary  and  benefit  package 
commensurate  with  qualifications  and 
experience.  Please  contact  Rodney, 
McGinty  Bros,t  lnc+>  3524  Long  Grove 
Road,  Long  Grove.  111.  00047.  708-438- 
5161. 


Hot  career  opportunity  in  tree  care 
sales — Come  work  where  America 
plays — in  Palm  Beach  County  on  Flori- 
da's Gold  Coast.  Expanding  tree  care 
company  needs  aggressive,  knowl- 
edgeable person  experienced  in  all 
phases  of  tree  care  sales.  If  you 
want  * . , 

— Year-round  work 
—Unlimited  advancement  potential 
— A prestigious  address 
— Full  benefits 


—Generous  compensation  based  on 
experience  . . , 

Call  Zimmerman  Tree  Service,  407- 
845-1045. 

FOR  SALE 


Morbark  Eager  Beevers  & Asplundh 
whisper  chippers.  Levco  & Rayco 
stump  cutters,  new  and  used.  Tree 
trucks  and  whole  tree  chip-harvesters. 
Financing  available.  Call  the  Tree  Dis- 
posal Headquarters  at  Morbark  Mid- 
Atlantic,  Ask  for  Dave  Lindsay  at  1- 
800-462-2447. 


Aerial  bucket  trucks— Hi- Ranger, 
Asplundh,  Sky  Worker— most  major 
brands — 40r  to  95r.  Also,  brush 
chippers,  stump  grinders,  tree  spades, 
log  loaders,  and  Rayco  stump  cutters. 
Parts  for  aerial  buckets.  Allied  Utility 
Equipment  Inc.,  W 204  North  11509 
Goldendale  Rd,.  Germantown,  Wl 
53022.  414-255-6161  24  hours. 


Want  to  buy:  three  used  shigometers. 


Want  to  sell:  used  Grow  Gun  $3,500  or 
best  offer.  Call  Rainbow  Treeeare  col- 
lect, 612-922-3810,  ask  for  Tom. 


2 Bean  Rotomist  300  (older  style)  both 
ran  in  1989,  $3,000  each;  1979  Ford 
F60O  w/14°  contractors  dump.  $3,000; 
1974  16"  Asplundh  Whisper  Chipper, 
$5,500;  1987  12"  Asplundh  Whisper 
Chipper,  $8,900.  Call  Dave  Gierut  or 
John  Hendricksen,  708-394-4220,  Hen- 
dricksen.  The  Care  of  Trees, 


Hardware  and  software,  by  an  ar- 
borist for  the  arborist.  For  more  infor- 
mation about  the  industry's  best-sell- 
ing package,  call  or  write:  Arbor 
Computer  Systems.  1 17  Weston  Road, 
Westport,  Conn.  06880.  203-226-4335 


How  to  buy  and  sell  equipment  made 

easy!  Buying  or  selling  buckets, 
chippers,  specialized  equipment?  It 
can  be  easy.  Network  our  equipment 
pool.  Save  yourself  time  and  money. 
No  commission  fees!  EQUIPMENT 
CONNECTION,  4529  Angeles  Crest 
Hwy.  #321,  LaCanada,  Calif.  91011, 
Call  1-800-526-1 721 . 
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FROM  THE  FIELD 


View  From  The  Top 

A Young  Arborist  Gains  Appreciation  For  The  Urban  Forest 


By  Brian  Barnard 

After  my  junior  year  of  college  and 
a summer  of  fighting  forest  fires  in 
the  Rocky  Mountains,  I was  still  un- 
decided how  to  apply  my  degree  in 
forestry  from  Michigan  State  Univer- 
sity. The  outlook  for  forest  ranger 
employment  was  very  poor,  so  I 
broadened  my  horizons  to  arbori- 
culture. I needed  to  find  out  what 
“Urban  Forestry"  was  all  about,  so  I 
inquired  about  employment  with 
Hendricksen,  the  Care  of  Trees,  in 
Chicago.  1 had  no  idea  what  1 was 
getting  into. 

For  a small-town,  rural  Michigan 
native,  moving  to  Chicago  knowing 
nobody  in  the  area  was  a little  intimi- 
dating. to  say  the  least.  My  vision  of 
the  bright  lights  and  big  city  quickly 
turned  to  never-ending  traffic  and 
toll  booths  soon  after  my  arrival. 
This,  compounded  by  my  knack  of 
taking  wrong  turns,  made  the  first 
weeks  challenging.  lt‘s  only  for  the 
summer,  and  I will  learn  the  trade,  1 
kept  telling  myself. 

After  being  taught  the  basic  knots 
and  safety  aspects  of  arboriculture.  1 
was  ready  to  start  climbing.  I never 
imagined  climbing  a tree  could  be  so 
difficult.  Hanging  from  a rope  60  feet 
up  in  the  air  soon  made  me  realize 
why  Chicago  is  called  "The  Windy 
City" — the  whole  tree  w as  swaying  in 
the  breeze.  I couldn't  move.  Mv  pole 
saw'  fell  from  the  branch  it  was  hang- 
ing on  and  cut  my  boot.  The  em- 
ployee with  me  was  in  the  bucket 
truck  working  on  the  other  side  of 
the  tree.  He  was  an  experienced 
climber,  and  just  shook  his  head 
when  my  saw  fell. 
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It  wasn  't  until  I 
reached  the  top  of 
the  tree,  more  than 
100  feet  in  the  air, 
that  I realized  what 
arboriculture  is  all 
about.  / was  on  top 
of  the  world. 


It  was  time  for  me  to  get  my  feet 
back  on  Mother  Earth.  I slowly  low- 
ered myself  down,  but  about  four 
feet  from  the  ground  the  tail  end  of 
my  rope  was  inches  from  my  taut-line 
hitch.  I was  tired  and  frustrated,  be- 
sides, it  was  only  four  feet.  I jerked 
the  end  of  the  rope  through  the  knot 
and  gravity  took  over.  As  I crashed 
to  the  ground,  my  ankles  jammed 
into  my  armpits.  The  expected  4-foot 
drop  instantly  turned  into  an  unex- 
pected 8-foot  drop. 

Slowly  I learned.  The  23-mile  trip 
to  work  through  the  suburbs  could 
indeed  be  made  without  getting  lost. 
Using  a chipper  could  be  done  with- 
out getting  beat  up  by  brush.  Stump 
grinders,  with  all  of  their  levers  and 
handles,  turned  out  to  be  quite  sim- 
ple to  use.  Climbing  actually  became 
enjoyable. 

My  most  vivid  memory  of  that 
summer  is  the  view  from  the  top  of 
the  largest  American  elm  in  Park 
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Ridge,  Illinois.  Summer  was  coming 
to  an  end,  and  school  was  just  around 
the  corner.  It  was  a sunny  day,  with  a 
healthy  dose  of  Midwest  humidity 
that  made  every  type  of  airborne  par- 
ticle stick  to  your  skin.  Of  course,  the 
breeze  was  steady.  The  first  crotch  of 
the  tree  was  50  feet  up.  so  in  turn  we 
were  all  raised  to  that  point  with  an 
aerial  lift.  Only  halfway  to  the  top,  I 
slowly  maneuvered  myself  upward. 

It  wasn't  until  1 reached  the  top  of 
the  tree,  more  than  100  feet  in  the 
air,  that  1 realized  what  arboriculture 
is  all  about.  I was  on  top  of  the 
world.  No  tree  in  the  area  was  as 
large,  and  five  miles  to  the  east  was 
the  distinct  outline  of  downtow  n Chi- 
cago. The  entire  city  softened  by  a 
blanket  of  trees  gave  clear  meaning 
to  the  term  “Urban  Forest."  I still  try 
to  imagine  what  that  view'  would 
have  been  like  if  there  were  no  other 
trees  around  me.  HOl 


Editor' s Note:  Brian  Barnard  grad- 
uated from  Michigan  State  University 
in  June  and  is  employed  by  the  Na- 
tional Arborist  Association  as  an  ad- 
ministrative assistant. 

Do  you  have  a story  for  From  the 
Field?  TCI  will  pay  $50  for  published 
articles.  Submissions  become  the 
property  of  TCI  and  are  subject  to 
editing  for  grammar,  style  and  length. 
Entries  must  be  submitted  by  field 
workers  and  must  bear  the  name  of 
the  worker  and  his  employer  or  they 
will  not  be  considered  for  publication. 
Articles  and  photos  must  be  received 
by  the  first  day  of  the  month  for  the 
following  month's  issue. 


The  Height  of  Success 
has  been  Aerial  Lift 
of  Milford,  CT! 


See  us  at  C.T.P.A.  Meeting 

January  31, 1991 

Aqua  Turf — Plantsville,  CT 


/ One  Year  Warranty. 

/ Meets  ANSI  A92.2  - 1979 
Specifications. 

Timbeqack  or  Skidder  Mountings. 
Upper  Boom  Link  Drive, 

All  Steel  Weldments. 


Upper  Boom  Movement  - 215°.  Lower 
Boom  Movement  - 135°  Over  Center. 
Continuous  360°  Rotation.  Positive 
Position  Leveling  System. 

Fully  Insulated  for  Working  Near 
Energized  Power  Lines. 

Utility  Boxes.  Chip  Boxes.  Cab  Guards. 
Heights  - 38  to  70  Feet. 


ERIAL 


571  Plains  Road,  P.O.  Box  66,  Milford,  CT  06460 
Phone  USA:  1-800-446-5438,  in  CT:  1-800-245-5438.  FAX:  (203)  878-2549 
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Vermeer  Manufacturing  Co. 
New  Sharon  Road 
Pella,  Iowa  50219  U.S  A 
800-829-0051 

In  to*  a 1515)  628-3141 


Free 

Chips. 


You  provide  the  brush.  We 
deliver  the  chips.  With  a 
demonstration  from  any  one  of  three 
quality-built  Vermeer  Brush 
Chippers.  Just  choose  the  chipper 
that  fits  your  operation. 

620  - Handles  branches  up  to 
6 inches  in  diameter.  Automatic, 
hydrostatic  feed.  1 9 hp  engine. 

Ideal  for  smaller  operations  and 
rental. 

1250  - Handles  limbs  up  to 
12  inches  in  diameter.  Optional 
curbside  feeding.  Automatic 
hydraulic  feed.  Optional  “Feed 
Sensor"  controls.  Built  for  the 
professionals. 

1600A  - Heaviest-built 
conventional  drum-style  machines 
on  the  market.  Powerful  engine  with 
unique  instant-feed  slopgate.* 

'optional 


If  you  want  to 
chip  it,  reach  it 

orloadit. 

Now  You  Can . . . 

RENT  IT 
LEASE  IT 
OR  BUY  IT 

ASPLUNDH  MANUFACTURING  now  makes  it  three 
times  easier  to  add  their  famous  Aerial  Lifts,  Chippers  and 
new  Multi-Loaders  to  your  fleet.  Because  now  you  can 
buy  the  equipment,  rent  it  for  just  as  long  as 
you  need,  or  take  advantage  of  a long-term  lease. 


p a iw  the  innovative  LR-50  Forestry  or  Flat  Deck 
DUl  Aerial  Lift  and  you're  buying  the  lift  that  set  the 
industry  standards.  Buy  the  New  Multi-Loader  for  one- 
man  remote-control  loading  of  up  to  5, 000 pounds  (chip- 
box  available)!  Buy  the  hard  working  Chipmunk  Chipper. 
It’s  the  lowest  price  chipper  in  its  class  --  without  compro- 
mising quality! 

nrur  any  of  this  equipment  from  our  Short-Term 
ntll  I Rental  Fleet.  This  gives  you  all  the  capa- 
bilities you  require  for  single  projects  and  peak  usage 
times,  without  straining  your  budget.  Call  today  for 

complete  details. 

■ rAQC^e  Asplundh  equipment  you  need  to  stay 
LCMwC  productive  and  keep  your  cash  reserves 
free  to  work  for  you ! T ake  advantage  of  competitive  rates, 
terms  such  as  $1 .00  buy-outs,  plus  tax  breaks  when  you 
lease.  Lease  packages  are  available  on  all  Asplundh 
Chippers,  Lifts  and  Muiti-Loaders.  Call  today  for  a quote. 

Whether  you  want  to  buy,  rent,  or  lease,  Asplundh  has  the 
equipment  andthe  terms  you  need. 


See  what  Asplundh  can  do  hr  you  now. 

CALL  OUR  HOTUNE 


1-800-331-1038 


LR-50  Forestry  Aerial  Lift 


Asplundh  Drum-style  Chipper 


WmToaSer 


LR-50  Fiat  Deck  Aerial  Lift 


ASPLUNDH 


Manufacturing 

100  Asplundh  Avenue 
Creedmoor,  North  Carolina  27522 
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Line  clearance  conies  in 
many  forms  that  comprise  a 
SI  billion-a-year  industry. 


COVER  PHOTO: 

Tree  care  equipment 
adapted  to  transmission 
line  clearance:  a skid- 
der-mounted  aerial  lift. 
Photo  courtesy  of  Con- 
solidated Utility  Equip- 
ment Service.  Amherst, 
NH. 
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OUTLOOK 


You  must 
project  an 
image  that  puts 
you  a step  above 
everyone  else. 
Your  clients 
have  confidence 
in  you.  Don’t 
let  that  get 
away. 


ebstcr  defines  recession  as  “a  temporary  falling  off  of 
business  activity  during  a period  when  such  activity  has 
been  generally  increasing.”  The  key  word  is  temporary. 

This  country  has  experienced  and  weathered  recessions 
before.  Reports  that  I receive  continue  to  support  the  fact 
that  this  economic  situation  is  more  acute  in  some  parts  of 
the  country  than  in  others.  Arborists  in  the  Northeast  and 
Mid-Atlantic  states  continue  to  report  that  they  are  work- 
ing twice  as  hard  to  sell  half  as  much  and  that  backlogs  are 
really  low. 

However,  those  regions  have  been  blessed  with  incredi- 
bly good  weather  and  there  has  been  practically  no  lost 
time.  As  a result,  production  this  fall  and  early  winter  has 
been  outstanding.  If  the  weather  had  been  typical,  would 
backlogs  actually  be  as  high  or  higher  than  a year  ago? 

Let's  not  panic.  Certainly  the  media  has  written  and  said 
enough  to  cause  all  of  us  to  panic,  but  that’s  what  sells 
newspapers.  The  public,  supposedly,  is  reluctant  to  spend 
money  because  of  the  uncertainty  of  the  next  few  months. 
If  ever  there  was  a time  to  put  your  professional  image  in 
front  of  the  public,  it  is  now.  You  need  to  be  visible. 

Don't  wait  for  the  phone  to  ring.  Cause  the  phone  to 
ring.  Visit  with  your  clients.  Get  a jump  on  1991  sales  now. 
Business  isn't  going  to  come  to  you.  You  have  to  get  out 
and  sow-  the  seeds;  beat  the  bushes,  as  they  say.  In  addition 
to  the  regular  competition,  there  is  an  increase  in  unem- 
ployment in  many  parts  of  the  country.  You  can  be  sure 
that  this  will  result  in  everybody  and  his  brother  running 
around  next  spring  and  summer  trying  to  sell  tree  work. 

And  ...  you  must  project  an  image  that  puts  you  a step 
above  everyone  else.  Your  clients  have  confidence  in  you. 
Don't  let  that  get  away.  A recent  study  on  consumer  per- 
ceptions of  the  tree  care  industry  indicated  that  many  peo- 
ple lack  faith  in  arborists:  We  don't  guarantee  our  work; 
the  people  we  send  to  do  the  work  are  perceived  as  not 
knowing  much  about  what  they  are  doing,  primarily  be- 
cause of  their  lack  of  professional  appearance  and  inability 
to  answer  clients'  questions. 

Use  every  tool  at  your  disposal  to  dispel  this  perception. 
You  can  guarantee  your  work.  Demonstrate  responsibility 
by  offering  certificates  of  insurance.  Enhance  your  image 
by  referring  to  your  memberships  in  professional  trade  as- 
sociations and  societies.  Provide  uniforms  for  your  crew, 
wash  the  truck  and  invest  a few  dollars  in  training  your 
people. 

Now'  is  the  time  to  start.  It  may  be  tough,  but  not  insur- 
mountable. 
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The  Quality  Shines  Through ... 
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~ Three 

Reasons 


1.  Monev. 

With  the  low.  initial  cost  of  a 
Vermeer  Stump  Cutter,  it's  possible 
to  recover  your  original  investment 
the  first  60-90  days  you  ow  n it. 

2.  Monev. 

Vermeer  Stump  Cutters 
consistently  hold  their  trade-in 
value,  are  more  dependable,  and 
operate  longer  than  any  other  stump 
machines  in  the  industry  . 

3.  Monev. 

In  the  stump-cutting  business, 
downtime  is  dead  time ...  and  non- 
profitable.  Vermeer's  30+ years  of 
proven  performance  means  solid 
dependability  and  greater 
profitability.  And  the  exclusive 
Vermeer  netw  ork  of  sales  and 
sen  ice  experts  worldwide  means 
instant  response.  More  information? 
Call  toll-free  today. 


Vermeer  Manufacturing  Co. 
New  Sharon  Road 
Pella,  low  a 502 1 9 U.S.  A. 
800-829-0051 


n Iowa  (MS  1 631-3 141 


Utility  Contracts 

Which  Type  Is  Best  For  You? 


By  Richard  E.  Abbott 

In  the  1920s,  the  electric  utility  in- 
dustry recognized  the  advantages  of 
contracting  line  clearance  tree  trim- 
ming to  tree  expert  companies. 

Distribution  line  clearance  con- 
tracts with  these  tree  expert  com- 
panies were  most  commonly  drawn 
up  on  an  hourly  rated  time-and- 
material  basis  through  the  1970s. 
Many  utilities  were  dissatisfied  with 
the  time  and  material  contracts,  how- 
ever. because  effectively  they  were 
supervising  or  managing  .the  per- 
formance of  contractors'  work  force. 
In  time,  a number  of  utilities  began 
investigating  alternative  contract 
procedures  (for  example,  Detroit 
Edison's  unit-based  contract  in  the 
early  1960s,  and  Metropolitan 
Edison's  mileage-based  contracts  in 
the  early  1970s). 

All  contract  procedures  can  be 
classified  into  one  of  four  categories: 
time  and  material;  fixed  price  or 
lump  sum;  unit;  incentive. 

The  ideal  contract  rewards  the  ser- 
vice provider  for  using  the  minimum 
number  of  people  and  amount  of 
equipment  to  provide  a superior  ser- 
vice at  a reduced  cost.  Traditional 
time  and  material  contracts  encour- 
age contractors  to  maximize  men 
and  equipment  for  profitability.  Fre- 
quently, lump  sum  or  fixed  price  con- 
tracts encourage  the  contractor  to 
provide  the  minimum  level  of 
service. 

There  is  no  one  ideal  contract  that 
fits  all  situations,  but  several  varia- 
tions have  proven  advantageous  to 
certain  utilities. 

1.  Time  and  Material 

These  are  usually  in  one  of  these 
variations: 

a.  Hourly  price  for  a crew  consist- 


ing of  a certain  number  of  workmen , 
equipment , tools  and  truck.  Fre- 
quently, the  experience  or  job  skill 
requirements  of  workers  is  not  estab- 
lished. Obviously,  a crew  of  experi- 
enced workers  will  cost  the  contrac- 
tor more  in  wages  and  produce  more 
work  for  the  utility.  Without  an  es- 
tablished experience  level  for  crew 
members,  the  contractor  can  realize 
greater  profit  by  hiring  inexperienced 
people.  He  must  also  be  prepared  for 
greater  turnover  in  personnel. 

b.  Hourly  for  worker  by  job  classi- 
fication. Generally,  these  contracts 
are  based  on  a price  for  groundsmen, 
trimmers  and  foremen.  Frequently, 
the  hourly  rate  for  each  job  class  is 
not  separated  into  experienced  and 
inexperienced  personnel  require- 
ments. When  experience  or  job  skills 
are  not  specified,  it  is  to  the  contrac- 
tor's advantage  to  employ  an  inex- 
perienced worker  because  of  lower 
labor  costs. 

c.  Hourly  rate  including  actual 
employee  wages  plus  payroll  taxes , 
benefits , overhead  and  profits.  This 
overcomes  the  problems  with  A and 
B.  However,  unless  job  skills  for  dif- 
ferent pay  rates  are  established,  all 
workers  could  be  at  the  highest 
classification  regardless  of  actual  job 


Line  clearance 
contracts 
were  commonly 
drawn  up  on  a time 
and  material  basis 
through  the  1970s. 

skill  expertise.  The  more  skilled  and 
higher  paid  the  work  force,  the 
greater  the  contractor's  profit  and 
correspondingly  the  more  production 
for  the  utility. 

d.  Hourly  rate  for  men  and  equip- 
ment with  a guarantee  not  to  exceed 
per  tree  trim  costs.  The  contractor  is 
paid  actual  billing  rates,  provided  the 
average  cost  per  tree  trimmed  is  less 
than  the  guaranteed  price.  If  the 
average  cost  per  tree  trimmed  ex- 
ceeds the  guaranteed  price,  a portion 
of  the  invoiced  amount  is  withheld 
until  the  overall  average  cost  per  tree 
trimmed  is  less  than  the  guaranteed 
per  tree  cost. 

2.  Fixed  price  or  lump  sum 

a.  Lump  sum  for  a defined  specific 
circuit , grid , area  or  line.  Many  utili- 
ties have  used  this  as  an  alternative  to 
time  and  material  contracts. 

Lump  sum  contracts  require  less 
supervision  by  the  utility,  but  a com- 
prehensive inspection  is  needed  to 
assure  adequate  work  performance. 
One  utility,  after  nine  years  of  lump 
sum  contracting,  reports  that  wages 
and  fringe  benefits  of  contract  em- 
ployees are  lower,  quality  of  work  is 
reduced  and  actual  cost  per  hour 
worked  is  higher. 
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Initially,  many  contractors  did  not 
have  the  expertise  to  properly  esti- 
mate the  man-hours  needed  for  a 
particular  job.  A number  of  contrac- 
tors have  seriously  underestimated 
the  amount  of  work  necessary,  de- 
luding some  utilities  into  believing 
this  method  has  reduced  costs.  When 
those  contractors  went  bankrupt,  the 
prices  went  back  up  to  where  they 
should  have  been. 

b.  Fixed  price  for  certain  functions 
such  as  all  the  mechanical  reclear- 
ing, all  the  R!\\  side  trimming / 
danger  tree  removal  and  all  herbi- 
cide reclearing  on  certain  lines . This 
procedure  is  beneficial  when  contrac- 
tors have  expertise  or  equipment  ap- 
propriate for  only  certain  functions. 
For  example,  a contractor  may  be 
equipped  to  brush  hog  and  not  have 
bucket  trucks  or  climbers  necessary 
for  R/W  side  trimming.  This  could 
result  in  two  or  more  contractors 
working  on  a line,  each  doing  a par- 
ticular task.  Usually  the  cost  for  a 
specific  function  is  reduced,  but  in- 
creased inspection  and  contract  ad- 
ministration cost  will  be  involved. 

3.  Unit 

a.  Payment  on  basis  of  individual 
w ork  units  performed.  These  are  fre- 
quently separated  by  work  type,  such 
as  side  trim,  top  trim  or  overhang  re- 
moval. and  in  some  instances  by  tree 
size. 

The  utility  may  either  pre-code  the 
work  for  the  contractor  or  decide  on 
the  work  to  be  done.  Complete  com- 
prehensive inspection  is  desirable  but 
expensive.  A systematic  sample  in- 
spection of  10%  of  units  can  be  ade- 
quate verification  with  established, 
experienced  honest  crews. 

b.  Payment  on  basis  of  spans  of 
work  performed.  Spans  vary  in 
length,  number  and  size  of  trees  and 
accessibility  to  equipment.  Conse- 
quently, determining  an  average 
man-hour  requirement  for  the  typical 
span  is  a real  challenge.  For  a utility 
with  limited  line  clearance  profes- 
sional expertise,  this  can  be  a fairly 
simple  alternative  to  time  and  mate- 
rial contracting.  Inspection  is  neces- 
sary to  ensure  all  necessary  work  in 
each  span  was  done. 

c . Mileage  unit  price  based  on  pole 
miles  of  line  cleared.  A price  is  es- 


tablished to  perform  work  in  a given 
area  on  so  many  miles  of  line.  The 
contractor  is  paid  on  the  basis  of  line 
miles  of  work  completed  as  the  job 
progresses.  If  the  project  is  curtailed 
for  any  reason,  the  mileage  price  pro- 
vides an  equitable  basis  for  payment. 

The  utility  inspector  must  verify 
that  the  work  has  been  completed. 
When  the  contractor  is  unable  to  get 
permission  for  tree  trimming,  he  will 
report  that  he  has  completed  all  work 
he  could  get  permission  for.  The  util- 
ity inspector  will  then  try  to  obtain 
permission  on  these  refusals  and 
have  the  contractor  go  back  to  do  the 
work. 

d.  Mileage  unit  price  per  mile  of 
actual  work  performed.  The  Rural 
Electrification  Administration  rec- 
ommends 1000-foot  work  units 
rather  than  miles. 

The  difficulty  lies  in  establishing 
the  basis  for  determining  the  length 
of  work  performed.  For  example, 
some  utilities  measure  from  drip  line 
to  drip  line.  The  inspector  verifies  the 


length  of  actual  work  performed  for 
invoice  purposes.  Once  the  contrac- 
tor calculates  mileage  unit  prices  for 
trimming,  reclearing,  etc.,  it  is  rela- 
tively difficult  to  budget  because  ac- 
tual miles  of  work  necessary  is  differ- 
ent from  line  miles.  An  advantage  of 
this  system  is  that  the  contractor  is 
not  paid  when  there  are  refusals. 

e.  Payment  on  basis  of  trees 
trimmed  and  pounds  of  wood  chips 
generated.  Actual  trees  trimmed  will 
vary  in  size  and  type  of  work  neces- 
sary. Payment  on  the  basis  of  trees 
trimmed  can  only  encourage  mini- 
mum line  clearance  trimming.  Fac- 
toring in  the  quantity  of  wood  chips 
generated  encourages  more  wood 
chips.  Documentation  of  the  quanti- 
ties of  wood  chips  generated  can  be 
difficult  and  could  involve  weighing. 
A less  accurate  alternative  is  to  track 
the  number  of  loads  of  wood  chips 
produced  weekly. 


4.  Incentive 

a.  Payment  on  a time  and  material 
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The  ideal  contract  rewards  the  service 
provider  for  using  the  minimum  number  of 
people  and  amount  of  equipment  to 
provide  a superior  service  at  a reduced  cost. 


basis  of  wages  and  equipment  with 
contracor's  profit  and  overhead  pay- 
ment dependent  on  standard  man- 
hour performance  level . The  contrac- 
tor is  paid  actual  payroll,  payroll 
taxes,  employee  fringe  benefits  and 
equipment  rates.  A billing  factor  that 
includes  all  other  contractor  ex- 
penses and  profit  is  paid  on  the  basis 
of  each  standard  man-hour  of  work 
performed.  This  will  result  in  a bonus 
on  the  billing  factor  portion  of  labor 
only.  The  contractor  is  required  to 
share  the  billing  factor  bonus  with 
the  crew  on  a predetermined  basis. 
Employees  can  realize  an  extra  in- 
come for  performance  that  is  better 
than  standard. 

b.  Standard  tree  trim  and  removal 
man-hours  figured  for  project . The 
contractor  is  paid  on  a time  and  ma- 
terials basis  up  to  maximum  man- 
hours figured.  If  the  work  is  done  in 
less  time,  the  contractor  is  paid  a 
bonus  of  one-half  the  man-hour  dif- 
ference. However,  if  the  contractor 
cannot  complete  the  work  in  the 
standard  man-hours,  he  is  ‘expected 


to  complete  the  job  at  no  additional 
cost. 

Accuracy  and  appropriateness  of 
the  standard  man-hours  used  to  pro- 
vide the  maximum  time  is  a concern. 
If  those  units  are  not  correct  or  care 
is  not  taken  in  identifying  and  pre- 
coding work  units,  the  man-hour 
base  could  be  off.  The  utility  has  the 
responsibility  to  establish  a fair  and 
equitable  base  that  can  be  achieved 
by  the  contractor  with  standard  (nor- 
mal) performance.  Better  than  stand- 
ard should  result  in  a bonus. 

c.  Payment  on  basis  of  line  mile- 
age unit  with  bonus  payment , up  to 
15%  maximum , awarded  for  docu- 
mented superior  performance . The 


utility  inspector  has  established 
guidelines  to  evaluate  contractor  per- 
formance in  the  areas  of  quality  of 
work  performed,  number  of  trim- 
ming refusals,  property  owner  com- 
plaints, cleanup  and  disposal,  etc. 
Documentable  superior  performance 
in  any  of  those  areas  can  result  in  up 
to  a 15%  bonus  payment.  The  intent 
is  to  encourage  the  contractor  to  do  a 
better  job  on  fixed-price  or  unit- 
based  contracts.  The  inspector’s  eval- 
uation must  include  not  only  actual 
work  performance,  but  also  investi- 
gation of  other  factors  for  bonus 
payment. 

d.  Man-hours  necessary  to  trim  a 
specific  area  are  averaged  based  on 


The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  your 
trademark,  you  need  a quality 
image.  Arbortech  builds  chip 
trucks  that  give  your  com- 
pany a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need.  Galvanneal  steel  body 
resists  rust  for  years  of  ser- 
vice and  good  looks:  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  — 
adding  to  your  efficiency:  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Ford’s  14,500 
GVW  Superdutv  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  antilock:  and 


heavy  duty  front  axle:  with  5 
speed  O.D.  manual  or  automatic 
O.D.  transmission  available. 

Call  Today 
1-800-255-5715 

Order  your  new  14.500  GVW 
units  today  from  the  industry’s 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet.  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


3203  West  Lincoln  Way 
Wooster,  Ohio  44691 


a Scot!  fetzer  company 
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theVO-50 


Saves  on  Costly 
Setup  t 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO- 50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO-50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO- 50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

$ 

Time 

MANUFACTURING  COMPANY 

P.0  Box  20368  Waco.  Texas  76702-0368 
(817)776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 
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Lump  Sum  Bidding  vs  Unit  Pricing 


the  last  three  trim  operations.  The 
contractor  is  paid  time  and  material 
for  wages  and  equipment  up  to  the 
average  man-hours  previously  re- 
quired the  last  three  times,  if  the 
work  is  done  in  less  time,  the  con- 
tractor is  paid  one-half  the  dif- 
ference. 

This  system  works  well  when  there 
are  not  many  changes,  new  lines  or 
rebuilds  in  a specific  area  because  it  is 
based  on  the  previously  required 
man-hours,  if  the  amount  of  work 
necessary  increases  or  decreases  the 
average  of  the  last  three  trim  cycles, 
it  cannot  be  used  as  a basis. 

e.  Contractor  paid  a Jixed  price / 
lump  sum  to  trim  an  area . If  there 
are  routine  (non-storm  tree-related) 
interruptions  to  electric  service,  the 
contractor  is  assessed  restoration 
costs.  A penalty  for  interruptions 
helps  assure  that  the  contractor  will 
perform  adequate  line  clearance  on 
fixed  price.  Also,  it  would  tend  to  re- 
duce the  possibility  of  low  ball  bid- 
ding because  of  possible  additional 
interruptions  penalties. 

/.  Long-term  contracts  for  five  to 
seven  years  with  payments  to  con- 
tractor on  a fixed  annual  fee  basis 
and  not  dependent  on  the  contractor 
doing  any  work . The  intent  is  to  pro- 
vide the  contractor  maximum  flexi- 
bility in  scheduling,  determining 
manpower  and  equipment  to  per- 
form work.  The  utility  specifies  the 
desired  results,  defines  guidelines  for 
measuring  performance  of  results 
and  allows  the  contractor  free  rein. 
Unfortunately,  the  outcome  is  not  al- 
ways satisfactory. 

Value  of  guidelines 

Identification  and  establishment  of 
adequate  measurable  benchmarks 
could  assure  satisfactory  perform- 
ance, If  the  guidelines  are  vague, 
however,  the  result  is  problems  for 
the  utility  and  the  contractor.  [Q 


Richard  E*  Abbott  is  president  of 
A CR  T*  Inc*,  in  Kent , Ohio,  and  has 
been  involved  in  contracting  line 
clearance  work  for  more  than  35  years 
as  a line  clearance  contractor , as  a 
utility  arborist  and  as  a consultant  for 
utilities. 
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By  Carl  N.  Center 

In  my  opinion,  in  order  to  give  util- 
ity companies  qualified,  competent 
personnel  and  good  equipment  of  the 
latest  design  at  the  lowest  possible 
price,  the  following  are  essential: 
long-term  unit-pricing  contracts  (3  to 
5 years):  built-in  increasing  cost  re- 
covery: and  renewal  of  existing  con- 
tracts, provided  your  pricing  is  com- 
petitive with  other  professional  line 
clearing  companies  (not  just  low  bid) 
and  your  firm  meets  expectations, 

l do  not  support  lump  sum  bid 
work  in  the  line  clearing  industry  for 
several  reasons.  First,  lump  sum  and 
short-term  contracts  invite  rapid 
turnover,  accidents,  equipment 
abuse,  discontent  and  a general  feel- 
ing among  employees  that  there  is  no 
real  future  in  this  industry. 

Second,  employers  cannot  have  a 
viable  fringe  program  for  short-term 
employees.  With  the  high  cost  of 
medical  insurance  and  other  benefits, 
certain  fringe  programs  are  a must  to 
ensure  a stabilized  work  force. 

Third,  in  most  eases,  employers 
cannot  build  a strong  organization  on 
lump  sum  or  short-term  contracts. 
Such  contracts  do  not  allow  a con- 
tractor to  purchase  and  maintain  ade- 
quate equipment. 

If  utility  companies  insist  on  flat 
bids,  however,  both  the  contractor 
and  utility  should  expect  premium 
pricing  on  labor  and  equipment  be- 
cause the  contractor  has  assumed  all 
risk.  In  a unit-pricing  contract,  the 
utility  receives  a large  discount  be- 
cause it  has  removed  or  accepted  a 
good  part  of  this  risk. 

Also,  the  contractor  must  make 
enough  profit  on  each  job  to  carry  his 
business  through  to  the  next  job. 
This  is  hard  to  accomplish  when  too 
often  we  bid  the  bidders  - not  the 
job. 

On  lump  sum  bid  jobs,  the  con- 
tractor must  be  able  to  abide  by  the 
contract  to  the  fullest.  When  the  util- 
ity is  paying  for  jobs  by  the  hour,  it 
will  sometimes  cut  the  job  short  to 
save  money.  This  will  not  happen  on 
fixed  bid  work. 
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Because  line  clearing  is  not  an 
exact  science  and  because  the  utility 
or  contractor  does  not  own  the  tree 
to  be  worked  on,  the  allowable  type 
of  trim  is  not  fully  known  until  after 
the  hid.  This  can  cause  a multitude  of 
problems.  Say,  for  instance,  the  util- 
ity prescribes  certain  clearance  ob- 
jectives. The  contractor  bids  accord- 
ingly but  the  property  owner  objects 
to  the  extent  of  the  clearance.  Now 
the  utility  wants  a rebate,  not  realiz- 
ing the  expense  involved  in  travel 
and  setting  up  to  do  the  job. 

Most  utility  representatives  believe 
unit  pricing  provides  no  incentive  for 
the  contractor  to  keep  production  at 
a reasonable  level.  That  makes  about 
as  much  sense  as  saying  utility  com- 
panies have  a monopoly  and  there- 
fore good  service  to  the  rate  payer  is 
not  important. 

Contractors  who  desire  a positive 
and  continuing  working  relationship 
must  keep  their  customers  pleased. 
A pleased  customer  is  the  best  insur- 
ance a contractor  can  have,  not  only 
for  the  utility,  but  for  others  who 
may  be  considering  his  firm  for  their 
line  clearing  programs. 

It  is  next  to  impossible  to  keep  cur- 
rent on  all  legal  requirements  on 
short-term  work.  Companies  must 
hire  a safety  director  and  must  ob- 
serve regulations  relative  to  trans- 
portation regulations,  random  drug 
testing,  hearing  loss  levels,  and  oth- 
ers. After  all  this,  we  must  discour- 
age employee  turnover. 

We  are  now  not  only  in  a highly 
competitive  business  for  tree  work, 
but  probably  and  more  importantly  a 
very  competitive  employee  market. 
We  must  be  able  to  keep  our  people 
or  there  will  be  no  need  for  more 
business. 

If  people  want  to  gamble  they 
should  go  to  Nevada.  Remember, 
what  we  need  is  more  money,  not 
more  practice.  You  can  get  a lot  of 
practice  on  lump  sum  work,  [jCt 


Carl  N*  Center  is  corporate  president 
of  Utility  Tree  Service t Inc . , Eureka t 
California. 


What  Makes  a 
SATURN 
Worth  YOUR 

Investment? 


Wiw  ■ 


The  overcenter  SATURN  has  been 
designed  for  maximum 
maneuverability  and  ease  of 
operation.  COMPARE  A FEW  OF 
SATURN'S  FEATURES: 

ONE  HAND  CONTROL  — safe,  easy-  ' 
to-work  in  all  climates. 

360°  CONTINUOUS  ROTATION  — ball- 
bearing turntable  for  smooth 
travel  and  versatility. 

OVERCENTER  UPPER  BOOM  ACTUATION 
— no  chains  or  cables  for 
reliable,  low  maintenance 
operation. 

EXCLUSIVE  OVERCENTER  UPPER  BOOM 
ELBOW  ASSEMBLY  — cover  protects 
entire  cylinder-link  assembly 
from  debris  and  damage. 

LOWER  BOOM  ACTUATES  138°  — 
provides  for  more  side  reach. 

STR0N6.  RECTANGULAR  FIBERGLASS 
BOOMS  — for  more  strength  and 
less  flex. 

THE  TECO  SATURN  is  a field-proven 
tree  trimming  unit  with  working 
height  up  to  57  feet,  providing 
the  most  reach  and  versatility. 
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Fort  Wayne,  IN  46809 

219/747-1631 
FAX  (219)  747-6732 
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We  learn  from  it 

TCI  magazine  is  both  enjoyable 
and  beneficial.  We  learn  from  it.  We 
like  particularly  the  format  that  con- 
centrates each  issue  on  one  area  of 
our  business.  For  example,  fertiliz- 
ing, equipment  and  computers. 
Would  you  please  send  me  an  addi- 
tional copy  of  the  recent  issue  on  fer- 
tilizing, I learned  front  these  articles, 
but  at  the  same  time  I disagree  with 
some  of  the  things  said  and  have 
some  questions  on  some  things  un- 
said. As  many  of  my  people  read  the 
magazine,  my  copy  probably  is  in 
somebody's  house.  I would  like  to 
comment  on  the  fertilizing  issue  and 
hopefully  draw  comments  from  other 
people  in  the  industry  based  on  their 
experiences. 

Patrick  Buckley 
Buckley  Tree  Service 
Waukesha,  Wis. 


PLANT  FOOD  S 
Liquid  Tree  & Shrub 
Fertilizers 


Call  upon  us  to  help  you 
develop  the  best  fertility 
program  available  for  your 
trees  and  shrubs 

PLANT  FOOD  COMPANY,  INC. 

Manufacturers  of  Fluid  Fertilizers 

Hightstown-Cranbury  Station  Road  ■ Box  173 
Cranbory.  iSU  08512  - 609  448-0935 
800  562  1291  * FAX  609-443^8038 

Please  circle  28  on  the  Reader  Service  Card 

10 


Note  of  thanks 

Just  a quick  note  of  thanks  for  the 
great  coverage  in  the  TCI  article  on 
company  computers.  As  you  know,  [ 
firmly  believe  that  a computer  is  only 
an  office  tool,  not  the  "'he  all  and  end 
all"  of  a business.  Thai  article  cer- 
tainly points  that  out. 

We  think  TCI  is  great  and  look  for- 
ward to  each  new  issue. 

Judy  Collins 

Collins  Tree  Service,  Inc. 

H op k inton.  N.H. 


Praise  for  EXPO 

Having  reflected  on  the  recent  TCI 
EXPO  *90  in  Richmond,  Virginia,  we 
just  wanted  to  drop  you  a line  to  let 
you  know  how  enjoyable  and  infor- 
mative EXPO  was. 

Wc  have  been  busy  researching 
and  attaining  more  information  on 
some  of  the  techniques  and  services 
we  learned  during  Dr.  Alex  Shigo's 
and  the  other  excellent  seminars. 

We  enjoy  your  magazine  and  it's  a 
great  help  to  the  industry.  It  provides 


resources  and  information  otherwise 
unavailable. 

Looking  forward  to  seeing  you  at 
next  year's  EXPO  in  Ohio, 

Ralph  Halle  ran 
Rick  Tyner 
Big  Muddy  Tree  Co. 
Mulkeytown,  111. 


Congratulations 

Congratulations  on  Tree  Care  In- 
dustry magazine.  It  is  excellent.  It's 
very  helpful  to  have  the  authors  iden- 
tified, 

Steve  Sandfort,  R.F. 

Supervisor  of  Urban  Forestry 

Cincinnati,  Ohio 


Letters  should  be  addressed  to: 
Tree  Care  Industry*  Editor 
TO.  Box  1094 
The  Meeting  Place  Mall 
Route  101 

Amherst , N.H . 03031 


TREE  SERVICE  EQUIPMENT 


1980  Chevy  C-7000  LR-50  Asplundh, 
Completely  Reconditioned  $27,590 
1983  International  LR-50  Asplundh,  Pony 
Motor,  Reconditioned  $32,000 


1982  GMC  8000  Chipper  Dump, 
Reconditioned  $10,000 
1973-1979  $1,800  - $8,000 


Bush  Chippers.  Reconditioned  or  as  is 

Starting  at  Si  .500 


1980  1931  Ford  F-70G,  50  ft.  Sky  workers. 
Pony  Motors,  Chip  Box  Reconditioned 
$19,000  Other  1979-1980  $15,500 


1979  LN7O00  Single  Axle  Prentice 
Log  Loader  $18,000 


Tamarack  clearing 

RD.  #4,  P.O.  BOX  370,  CANTON,  N.Y.  13617 
FINANCING  AVAILABLE  Call  (315)  386-8273  DAY  OR  NIGHT 


Please  circle  34  on  the  Reader  Service  Card 


TREE  CARE  INDUSTRY  - FEBRUARY  1W1 


Bringing  you  the 
world’s  best... 

American  Intertool 


We  travel  the  world  over  to 
hand  you  the  latest  pruning 
saws,  shears  and  scissors. 
With  floor  and  counter 
"pruning  center”  displays 
that  make  it  easy  for  you  to 
offer  your  customers  the  best 
tree  care  tools  from  the  U.S., 
Europe  and  Japan. 


CURVED  & STRAIGHT 
PRUNING  SAWS  with  6" 
to  26"  blades  and  teeth 
for  every  application: 

— Japanese  triple-edge 
grind 

— Conventional  filed  and 
set  teeth 

— Impulse  hardened  teeth 

— Combination  teeth 

— Raker  teeth 

— Fine  and  course  tooth 
pitches  for  green  or 
dry  branches 


* PRUNING  SAWS  that  can 
be  resharpened  in  the  field 


FOLDING  SAWS 

POLE  SAWS  BLADES  with  or 
without  non-slip  end  hooks 


POLE  SAWS  with  shears  and 
fibre-glass  poles  or  cast- 
aluminum  heads 


DOUBLE-EDGED  PRUNING 
SAWS 


• PRUNING  SAW  SHEATHS 


in  every  material 


For  the  industry's  most  complete  line,  we're  always  a cut  above! 


* SHEARS,  FLOWER  AND 
BONSAI  SCISSORS 


amsRicfln 
f'  IHTERTOOl 


For  more  information  calf  toil  free : 

1-800-334-3675 


1265  Tonne  Road  Telex:  210255  (Tool  UR) 

Elk  Grove  Village,  IL  60007  Telefax:  708-228-7067 

(708)  640-7766 
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The  TGR  Alternative 

New  Technique  Helps  Reduce  Electrical  Service  Interruptions 


By  Peter  Gerstenberger 
Editor 

Trees  grow  and  limbs  occasionally 
break,  causing  problems  in  areas 
where  overhead  utility  lines  are  lo- 
cated, In  many  areas,  the  leading 
cause  of  power  outages  is  tree- 
related.  Such  interruptions  are  intol- 
erable for  the  electrical  service  pro- 
vider as  well  as  the  consumer  and  can 
be  extremely  dangerous. 

About  $1  billion  is  spent  on  line 
clearance  tree  trimming  and  related 
removals  every  year.  Generally, 
trees  in  urban  and  residential  areas 
are  trimmed  on  a l-to-2-year  rotation 
and  trees  in  rural  areas  are  trimmed 
every  three  to  four  years. 

There  are  several  options  for 
dealing  with  tree/line  conflicts.  Prac- 
tical solutions  must  adequately  ad- 
dress concerns  of  aesthetics  and  eco- 
nomics; treated  trees  should  not  be 
eyesores  in  the  community,  yet  the 
work  must  be  done  as  inexpensively 
as  possible. 


Practices  that  extend  the  rotation 
length  will  reduce  the  utility's  and  the 
customer's  cost  of  maintenance.  One 
option  is  to  trim  the  trees  more  se- 
verely, but  this  is  generally  unac- 
ceptable to  the  public.  Most  utilities 
have  experimented  with  Tree 
Growth  Regulators  (TGRs),  com- 
pounds designed  to  slow  tree 
regrowth.  Roughly  60%  use  limited 
TGR  treatment  programs. 

What  TGRs  do 

Tree  Growth  Regulators  have 
been  around  for  a relatively  long 
time  and  in  various  forms.  Data  on 
TGR  can  be  found  in  Tree  Growth 
Regulators — An  Annotated  Bibliog- 
raphy, a 140-page  document  pub- 
lished as  Purdue  University  Agricul- 
tural Experiment  Station  Research 
Bulletin  989.  The  document  was  pro- 
duced by  Purdue  and  ACRT.  Inc.,  a 
research  and  consulting  firm  in  Kent, 
Ohio,  that  served  as  the  principal 
contractor  for  an  extensive  TGR  re- 


search project  funded  by  Empire 
State  Electric  Energy  Research  Cor- 
poration. 

The  Purdue- AC RT  bibliography 
refers  to  some  40  compounds  that 
have,  or  are  thought  to  have,  tree 
growth  regulatory  properties.  New 
generation  TGRs  arc  ail  compounds 
that  inhibit  gibberellin,  the  growth 
hormone  responsible  for  cell  elonga- 
tion. There  are  currently  two  prod- 
ucts registered  with  the  Environmen- 
tal Protection  Agency  for  controlling 
tree  regrowth — Cut  less"  from  Dow- 
Elanco  and  Clipper*  from  Mon- 
santo. Clipper  is  labelled  for  stem  in- 
jection and  soil  application,  while 
Cutless  is  registered  only  for  stem  in- 
jection. 

When  used  as  directed,  TGRs 
shorten  internode  length,  resulting  in 
shorter,  more  compact  regrowth. 
Leaves  from  treated  trees  may  be 
smaller  and  darker  green  than 
normal. 

Most  utilities  hope  to  add  a year  or 
more  to  the  pruning  cycle  by  using 
TGRs.  Mike  Watson  of  Potomac 
Edison  reported  a 40%  reduction  in 
regrowth  overall  in  trees  the  year  fol- 
lowing treatment,  and  up  to  three 
years  of  control  in  treated  trees.  With 
some  trees,  Potomac  Edison  experi- 
enced growth  reductions  of  up  to 
80%  over  four  years.  According  to 
Dr.  Frank  Kidd,  product  develop- 
ment manager  of  Industrial  Herbi- 
cides at  Dow-- Elanco,  one  can  con- 
servatively expect  a reduction  in  the 
amount  of  regrowth  biomass,  which 
would  reduce  trimming  time. 

At  Potomac  Edison,  trim  cycles 
vary  from  two  to  four  years,  depend- 
ing on  the  site.  Using  TGRs  will  per- 
mit a 2-to-4-year  increase  in  the  trim 
cycle  without  a significant  increase  in 
the  number  of  trees  contacting  con- 
ductors. Extending  a 2-year  trim 
cycle  to  four  years  using  TGRs  repre- 
sents a 48%  annual  cost  saving. 

Delivery  systems 

Trunk  injection  has  proven  to  be 


The  Cutless-treated  tree  on  the  left  displays  less  regrowth  after  trimming  than 
the  untreated  tree  on  the  right. 
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With  the  direction  of  our  economy  so 
unpredictable,  consider  the  economy 
of  renting  equipment  from  Baker. 

Renting  from  us  can  help  you 
reduce  capital  expenditures  and  long- 
term commitments  without  compro- 
mising the  quality  of  your  equipment 
or  your  ability  to  get  the  job  done. 


Our  rental  fleet  includes 
devices  from  28  to  90  feet,  digger 
derricks,  and  cranes — and  brand 
names  like  Hi-Ranger*  Versaiiftf 
Telelect,  and  IMT. 

But  most  important  is  what  the 
Baker  name  stands  for:  A company 
well  qualified  to  maintain  its  rental 


equipment  because  it  also  manufactures 
that  equipment.  A company  that  has 
made  service  a priority  for  over  70  years. 
A company  with  rigid  quality  standards, 
but  flexible  rental  plans. 

Call  1-800-446-2610. 


Baker  Rentals  Bte 

Ydn  Die  FlndliM 
Need  To  SunM 


lips  And  Daw 
Uncertain  Ed 


wf  M 


s> 


SK 


Baker  Equipment  Leasing  Company 
A Division  of  jGB  Industries,  Inc. 

® 1990  Baker  Equipment  Leasing  Company 
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Active 

xylem 


Sapwood 


Heart  wood 


Inner 

bark 


Cambium 


Hole  depth 
not  to  exceed 
2 1/2"  to  3" 


Outer  bark 


This  cross-section  shows  the  various 
parts  of  the  tree  s inner  areas.  The 
goal  is  to  inject  TGR  into  the  sap- 
wood,  just  past  the  cambium. 

the  most  practical  method  of  ap- 
plying TGRs.  Research  has  shown 
that  the  compounds  move  upward  in 
the  xylem  but  have  little  movement 
downward  or  in  the  phloem.  Injec- 
tion holes  are  spaced  every  four  to 
eight  inches  around  the  trunk  just 
above  the  root  flare  and  are  drilled  at 
a 45-to-60-degree  angle  to  the  plane 
of  the  trunk  to  get  maximum  uptake 
in  the  sapwood.  The  injectors  must 


be  completely  sealed  from  the  cam- 
bium because  the  alcohol  carrier  for 
the  active  ingredient  will  kill  cambial 
cells. 

A system  suitable  for  field  injec- 
tion must  be  able  to  deliver  a pre- 
determined amount  of  active  ingredi- 
ent quickly  and  it  must  be  easily 
transportable.  Several  injection  sys- 
tems have  been  developed  exclu- 
sively for  TGR  injection.  During  ex- 
perimentation, pressures  used  to 
inject  TGRs  have  varied  from  0 to 
12CX)  p.s.i.  The  current  norm  is  be- 
tween 4 p.s.i.  and  150  p.s.i. 

Injection  early  in  the  growing  sea- 
son when  trees  are  actively  transpir- 
ing provides  the  most  rapid  uptake  in 
the  xylem.  Treatment  in  the  dormant 
season  is  ineffective.  Diseased  or  de- 
clining trees  and  trees  with  included 
bark  or  other  physical  abnormalities 
are  not  good  injection  candidates. 
Maples  and  other  trees  that  are 
tapped  for  sap  or  fruit  and  nut  trees 
that  may  be  harvested  within  a year 
should  not  be  treated. 

Bark  banding  and  soil  drench/soil 
injection  techniques  have  also  been 


effective  on  a limited  scale.  Through- 
the-bark  TGR  application  means 
that  the  material  must  penetrate  the 
suberized  (corky)  inner  and  outer 
bark  layers.  This  method  is  generally 
effective  only  in  young  or  thin-bark 
trees. 

TGRs  penetrate  the  unsuberized 
bark  of  tree  roots  much  more  easily. 
Indeed,  Clipper  was  recently  labelled 
for  soil  injection.  The  material  is  a 
powder  that  is  mixed  with  water  and 
injected  six  to  eight  inches  into  the 
soil  around  the  root  collar. 

The  advantages  of  soil  treatment 
include  relatively  low-cost  treatment 
and  no  mechanical  wounding.  The 
perceived  threat  of  groundwater  con- 
tamination is  an  inherent  drawback 
with  this  technique.  Despite  these 
and  other  obstacles,  Kidd  feels  that 
researchers  at  Dow-Elanco  and  other 
companies  are  close  to  being  able  to 
recommend  alternative  TGR  appli- 
cation techniques. 

Side  effects 

Most  of  the  criticism  of  TGRs  is  in 
some  way  related  to  the  physical 


PHONE 

Toll  Free 

1-800-392-2687 

(IN  OHIO) 


1-800-392-2686 

(OUTSIDE  OHIO) 

RAYCO 

" The  Stump  Cutter  People” 


6822  Lincoln  Way  East 
Wooster,  Ohio  44691-9954 
Phone  (216)  264-8699 


RAYCO 

makes  a 

Compact 


STUMP 
CUTTER 
WITH 


Diesel  Power 
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OPdYKE  INC. 

(215)  721-4444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440  (Phila.  Area) 


SPECIALIZED 
TRUCKS 
IN  STOCK 


Morbark 
Disc  Chippers 


MODEL  290 


MORBARK  MODEL  2010 
DRUM  CHIPPER 


Asplundh 
Drum  Chippers 


CHIPMUNK 


WHISPER  CHIPPER 


Asplundh 

Buckets 

New  & Used 


Rayco 

Stump  Cutters 


1620 


10  KNUCKLEBOOM  TRUCKS 
IN  STOCK  STARTING  AT  $7,500 


1635 


1665 


HYDRA  STUMPER 


20  BOOM  TRUCKS  IN  STOCK 
STARTING  AT  $6,500 


6 FORD,  CHEV.,  INTERNATIONAL 
W/LR45  & LR50’s  WITH  CHIPBOXES 
$ 1 5,000  & UP. 

30  OTHER  BUCKET  TRUCKS 
IN  STOCK  FROM  $6,500 


CHIP  & Grind  Away  The 

Recession 
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IV  I Join 

^Network 

wreen 

And  You'll  Be  In  Good  Company 


TIER  TREE  SERVICE 


TREE 

INJECT 

SYSTEMS 


AMESvCAN  SOCiCTt  Of 
CONSULT  IM3  ARSORiSTS 


These  tree  care  companies  and 
professional  societies  depend  on 
The  Pancoast  Concern.  Ltd.  for  hard 
hitting,  targeted  advertising  and 
public  relations  assistance. 
Together,  we  form  an  informal  idea 
sharing  network  called  Network 
Green. 

We  publish  newsletters,  create 
brochures,  newspaper  ads,  radio 
and  TV  commercials,  write  news 
releases  and  feature  articles  for  our 
green  industry  clients.  If  your  size  is 
modest  but  your  aspirations  high, 
find  out  how  you  can  join  arborists 
big  and  small  who  enjoy  our  per- 
sonal attention,  broad  experience, 
creativity  and  availability. 


THE 


PANCOAST  CONCERN,  Ltd. 

PUBLIC  RELATIONS /ADVERTISING 


23  East  Mam  Street,  Suite  4 
Victor,  Mew  York  14564 
716-924-4570  • Fax  716-924-2929 


Please  circle  27  on  the  Reader  Service  Card 


process  of  injection. 

Most  of  the  TGR  injection  horror 
stories  occurred  prior  to  1988.  In  an 
era  of  experimentation,  TGRs  were 
being  applied  at  the  wrong  time  of 
year  and  often  in  toxic  amounts. 
Sloppy  injection  techniques  such  as 
improper  drill  hole  angles,  unneces- 
sarily deep  holes  and  excessive  injec- 
tion pressure  led  to  “blowouts,” 
cambial  die-back,  “weeping"  and 
general  treatment  ineffectiveness. 

According  to  Watson,  many  of  the 
early  problems  with  TGR  use  are  re- 
lated to  improper  dosage.  The 
amount  of  material  injected  per  hole 
depends  upon  the  product  being 
used,  the  tree  species  and  the  crown 
size. 

Where  is  TGR  use  headed? 

Since  1988,  a change  of  attitude 
has  significantly  improved  the  physi- 
cal practices  involved  in  TGR  injec- 
tion. Even  under  the  best  of  circum- 
stances, critics  argue,  tree  injection 
involves  tree  wounding.  But  injec- 
tion might  offer  a favorable  tradeoff 


since  it  results  in  less  pruning,  which 
is  also  a tree-wounding  process.  Wat- 
son believes  that  injection  does  con- 
siderably less  damage  than  repetitive 
trimming.  For  example,  without 
TGRs,  a tree  trimmed  every  two 
years  would  be  trimmed  10  times 
over  a 20-year  period.  This  continual 
trimming  and  disruption  of  the  previ- 
ous compartmentation  usually  results 
in  the  gradual  decline  and  ultimate 
death  of  the  tree.  The  same  tree 
treated  with  TGRs  would  be 
trimmed  only  three  times  over  a 20- 
year  period. 

A survey  done  as  part  of  the 
ESEERCO  study  found  an  86%  ac- 
ceptance rate  among  respondents. 
Growth  regulation  is  only  one  alter- 
native available  to  those  who  must 
reconcile  the  problem  of  the  tree  co- 
existing with  the  wires.  Proper  prun- 
ing is — and  probably  always  will 
be — the  most  significant  remedy.  The 
combination  of  proper  pruning  and 
TGR  use  has  proven  to  be  beneficial 
to  the  trees  as  well  as  to  those  who 
must  maintain  them.  El 


rlean  mt  horticultural  cutlery 

professional  quality  - heavy  duty 


pruning 

thinning 

shearing 

trimming 

Superior  in  quality 
to  Swiss  imports 
at  25  to  40% 
lower  in  cost. 


JOBBER  INQUIRIES  INVITED 

Write  for  distributor  prices  and 
early-order  program  on  complete  line. 

FOR  ORDERS,  PHONE  TOLL  FREE  - 1-800-4GEIGER 


Send  for  176  pg.  catalog  of  insecticide,  fungicide,  fertilizer  CHARTS 
& FORMULAS  plus  all  greenhouse  & nursery  equipment  & supplies. 


E.  C GEIGER,  INC 

I BOX  285.  DEPT  T.  HARLEYSVILLE.  PA  19436 
PHONE  215-256-6511 

FOR  ORDERS  BOO-443.4437 
OR  FAX  TOLL  FREE  800-432-9434 


Name  _ 
Street  _ 


City.  State  & Zip  _ 
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A Complete  Arborist 
Package  Insurance  Program* 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

‘Not  available  in  some  states 
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WASHINGTON  IN  REVIEW 


Post  OSHA  Form  200 


The  Occupational  Safety  and 
Health  Act  requires  employers  with 
11  or  more  employees  to  keep  rec- 
ords of  occupational  injuries  and  ill- 
nesses. OSHA  Form  200,  “Log  and 
Summary  of  Occupational  Injuries 
and  Illnesses"  is  used  to  record  job- 
related  injuries  and  illnesses  that 
have  occurred  in  the  previous  year. 

Employers  are  required  to  post 
OSHA's  Form  200  from  February  1 
to  March  1 . The  form  must  be  posted 
in  a place  where  notices  to  employees 
are  customarily  posted.  The  informa- 
tion on  the  form  includes  the  type, 
extent  and  outcome  of  injury  and  ill- 


ness that  occurred  during  the  past 
year. 

Form  200  is  designed  to  help  em- 
ployers and  OSHA  spot  workplace 
hazards  that  need  correcting.  Even  if 
no  injuries  or  illnesses  occurred  dur- 
ing the  year,  zeros  must  be  entered. 
The  form  must  still  be  posted. 

All  records  must  be  retained  for 
five  years  following  the  end  of  the 
calendar  year  to  which  they  relate. 
The  recording  of  non-fatal  injuries  is 
limited  to  those  that  require  medical 
treatment  or  involve  loss  of  con- 


sciousness, restriction  of  work  or  mo- 
tion, or  transfer  to  another  job. 
Minor  injuries  requiring  only  first  aid 
treatment  do  not  have  to  be  recorded 
on  the  form. 

Employers  with  10  or  fewer  em- 
ployees are  exempt  from  these  re- 
quirements. 

Copies  of  OSHA  Form  200  can  be 
obtained  from  OSHA  field  offices,  or 
from  the  OSHA  Publications  Office, 
Room  N-3101,  200  Constitution 

Ave.,  NW,  Washington.  D.C.  20210. 
Phone:  202-523-9667. 


SKYWORKER 


• Largest  Parts  Inventory  in  U.S. 

• Same  Day  ShipmentS(most  items) 

• Technical  Assistance 

• Used  Equipment  For  Sale 

• Rebuild  Facilities 

• All  Makes  Trimming  Equipment 

AMERICAN  HYDRAULICS,  INC. 

Rt.#4,  Box  4668 
Hartwell,  GA  30643 

404-376-3192 


SKYWORKER 
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EPA  Surveys 

Nitrate  is  present  in  52%  of  the  na- 
tion's community  drinking  water 
wells  and  57%  of  rural  domestic 
wells,  according  to  a survey  by  the 
Environmental  Protection  Agency. 

Pesticides  and  pesticide  degradates 
in  drinking  water  wells  were  found 
much  less  frequently,  according  to 
survey  results. 

The  National  Survey  of  Pesticides 
in  Drinking  Water  Wells  was  con- 
ducted over  the  last  five  years.  The 
survey's  objectives  were  to  deter- 
mine the  frequency  and  concentra- 
tion of  pesticides  and  nitrate  in  drink- 
ing water  wells  nationally,  and  to 
improve  EPA's  understanding  of 
how  the  presence  of  those  substances 
in  drinking  water  wells  is  associated 
with  patterns  of  pesticide  use  and  the 
vulnerability  of  groundwater  to  con- 
tamination. Both  community  water 
systems  and  rural  domestic  wells 
were  sampled.  Minimum  reporting 
limits  were  set.  The  quality  of  ground 
water,  surface  water,  or  drinking 


Wells 

water  at  the  tap  were  not  focused 
upon. 

Dangerous  nitrate  levels  were 
found  in  only  2.4%  of  all  private 
wells  and  1.2%  in  public  supplies. 
Dangerous  pesticide  levels  were 
found  in  less  than  1%  of  all  ground- 
water  supplies.  Compounds  used  to 
control  broadleaf  weeds  were  most 
commonly  detected. 

Nitrate  can  come  from  fertilizers, 
animal  wastes,  septic  systems,  plant 
residues,  and  fixation  from  the 
atmosphere. 

At  least  one  pesticide  or  pesticide 
degradate  was  located  in  10.4%  of 
community  wells,  and  4.2%  of  rural 
domestic  wells. 

Contact  your  local  or  state  health 
department  for  information  on  pri- 
vate wells.  If  a community  water  sys- 
tem is  in  question,  contact  your  local 
community  water  system  owner/ 
operator  or  the  state  water  supply 
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A back  injury.  Painful,  debilitating, 
costly  - for  your  company;  as  wdl  as  for 
your  employee. 

In  the  tree  care  industry,  back  injuries 
are  the  most  significant  Workers  Comp 
claim.  A single  back  injury  averages  in 
excess  of  $2800  per  dam,  the  injured 
employee  misses  20  days  of  work,  and  in 
some  serious  cases,  the  injury  results  in 
permanent  disability . 

Those  are  frightening  facts  you  can’t 
afford  to  ignore,  because  if  they’  haven’t 
affected  you  yet,  statistics  prove  that 
they  will. 

The  National  Arborist  Association  is  pn> 
ducing  a special  training  program  to 
teach  you  and  your  employees  hew  to 
minimize  and  reduce  the  possibility  of 
painful,  costly  back  injuries. 

Covering  all  aspects  of  the  tree  care 
industry;  the  video  demonstrates  correct 
methods  of  lifting,  dragging,  pulling, 
reaching  and  other  everyday  tasks.  It 
teaches  simple  preventive  measures  to 
protect  against  injuries,  and  warm-up 
exercises  to  prepare  for  the  type  of  work 
your  employees  do  everyday. 

The  program  also  comes  with  a “How 
To  Use"  manual  for  instructors  in  the 
training  course,  as  well  as  “Reminder" 
hand-outs  for  your  employees. 

Designed  specifically,  and  only,  for  the 
tree  care  industry,  this  comprehensive 
training  program  will  keep  your  workers 
climbing  - not  your  Workman’s  Comp! 


Put  Back  Safety 
Into  Training 


Order  new  and  cake  advantage  of  the 
pre-release  price  (a  20%  discount) 
available  only  through  April  30,  1991. 

Please  fill  out  this  form  and  mail  to: 

National  Arborist  Association 
The  Meeting  Place  Mall 
RO.  Bck  1094,  Amherst,  NH  03031-1094 
(603)  673-3311 


rh  YES,  I would  like  the  Back  Injurs  Prevention  Program  minimizing  my  employee's” | 
I exposure  to  back  injury. 


• NAA  Members  Regular  Price  $100  Non-Members  Regular  Price  $125 
j Pre-Release  Price  $80  Pre-Release  Price  $100 

(Pre-release  prices  expire  April  30,  1991.  Release  date  approximately  June  1.) 


Name 


I Company  Name  

.Address State Zip 

| Telephone  ( ) 

I □ Check  enclosed  payable  to  NAA 

| □ VISA  □ MC  Account  # 
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MANAGEMENT  EXCHANGE 


Public  Contracts 

Be  Aware  Of  Laws  That  Apply  To  Municipal  Jobs 


By  Thomas  Clancy 
TCI  Staff 

As  the  wave  of  environmental  con- 
cern continues  to  build  momentum, 
companies  should  be  investigating 
what  public  funds  are  available  for 
beautification  projects,  tree  plantings 
and  maintenance  contracts.  If  you 
are  fortunate  enough  to  receive  a 
municipal  contract  and  there  are  fed- 
eral funds  attached  to  it,  you  should 
be  aware  of  a wage-and-hour  law 
called  the  Davis-Bacon  Act. 

Enacted  in  1931,  the  Davis-Bacon 


Act  requires  private  contractors  to 
pay  federally  determined  wage  rates, 
set  by  the  Secretary  of  Labor,  on  fed- 
eral and  federally  assisted  construc- 
tion projects.  This  law  is  in  effect 
when  the  project  entails  either  altera- 
tion or  repair  of  government  prop- 
erty or  when  there  is  government  fi- 
nancial assistance  involved  in  an 
alteration  or  repair  of  public  prop- 
erty. The  law's  effectiveness  has  been 
the  subject  of  heated  debate. 

According  to  the  U.S.  Chamber  of 
Commerce,  the  Davis-Bacon  Act,  as 


currently  administered,  restricts  com- 
petitive bidding  on  federal  construc- 
tion contracts,  unduly  increases  their 
costs  and  impedes  the  hiring  of 
youth,  minorities  and  women  in  con- 
struction. 

A 1979  General  Accounting  Office 
study  found  the  law  unnecessary  and 
wasteful  and  called  for  its  repeal.  A 
Carter  White  House  study  found  that 
under  the  Davis-Bacon  Act.  wage 
rates  usually  are  set  at  or  near  union 
scale  and  that  certain  reforms  would 
save  the  federal  government  more 
than  $1  billion  annually.  A 1983  Con- 
gressional Budget  Office  report,  as 
well  as  former  President  Reagan's 
Private  Sector  Survey  on  Cost  Con- 
trol. also  projected  tax-dollar  savings 
of  more  than  SI  billion  annually  if  the 
act  were  repealed. 

On  the  other  hand,  construction 
trade  unions  claim  the  Davis-Bacon 
Act  is  needed  to  prevent  low-wage 
competition  on  federal  and  federally 
assisted  construction  projects  and 
they  oppose  the  notion  of  the  act's 
repeal.  In  fact,  these  groups  support 
expansion  of  the  act's  coverage  and 
new  legal  rights  for  employees. 

How  the  law  works 

As  is  the  case  with  many  laws,  Da- 
vis-Bacon is  full  of  loopholes  making 
small  projects  highly  unpredictable. 
To  help  you  better  understand  the 
act,  let  me  give  an  example  of  how  it 
works  and  how  companies  can  get  in 
trouble  if  they  put  workers  on  the  job 
before  they  check  what  wage-and- 
hour  laws  apply. 

Let's  say  Clancy's  Arboricultural 
Enterprises  (CAE)  receives  a con- 
tract from  the  City  of  Boston  to  plant 
new  street  trees  and  prune  existing 
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ones  in  a South  Boston  neighbor- 
hood. The  funds  for  the  project  come 
from  a Housing  and  Urban  Develop- 
ment grant  from  Washington,  D.C. 

The  contracting  officer  from  the 
Boston  Housing  Office  (BHO) 
doesn't  tell  CAE  that  Davis-Bacon 
applies.  Crew  members,  foremen, 
climbers  and  ground  personnel  are 
paid  the  usual  hourly  wage,  which  is 
the  non-union  prevailing  wage  rate 
but  below  union  average. 

CAE  finishes  the  job  and  the 
owner  realizes  a nice  little  profit,  or 
so  he  thinks.  Two  months  later,  the 
contracting  officer  at  BHO  calls  and 
tells  CAE  that  BHO  failed  to  inform 
the  company  that  the  contract  fell 
under  the  Davis-Bacon  Act  and  that 
CAE  should  have  been  paying  its 
employees  the  prevailing  union  wage 
rate  as  determined  by  the  U.S.  De- 
partment of  Labor.  The  owner  must 
now  pay  his  employees  the  difference 
in  wages  or  face  prosecution. 

What  if  CAE  was  the  sub-contrac- 
tor on  this  project?  It  doesn't  matter 
because  CAE  was  performing  an  al- 


teration or  repair  to  a federally  subsi- 
dized project.  A contractor  or  sub- 
contractor hired  only  to  haul  away 
the  debris  would  not  fall  under  the 
act  because  the  cleanup  would  not  be 
considered  an  alteration  or  repair. 

With  Davis-Bacon.  the  U.S.  De- 
partment of  Labor  is  supposed  to  set 
the  prevailing  wage  rate.  In  its  purest 
form,  the  rate  is  set  by  conducting  a 
wage  survey  of  contractors  in  the 
area  and  taking  an  average  for  each 
job  description  (i.e..  foreman,  climber, 
ground  personnel,  etc.). 

In  practice,  however,  the  local 
union  representative  often  is  called 
and  the  Department  is  given  a union 
wage  list.  From  this  list,  the  union 
wage  is  estimated  and  used  as  the 
prevailing  rate.  Thus.  Davis-Bacon 
wages  are  always  higher  than  the 
average  prevailing  rate. 

Other  laws  may  apply 

There  are  more  than  60  other  fed- 
eral acts  that  apply  to  government 
projects  not  covered  under  Davis- 
Bacon.  In  the  above  example.  CAE 


would  have  been  required  to  employ 
a percentage  of  minority  workers, 
based  on  the  percentage  of  minorities 
living  in  that  area. 

Most  states  have  “mini  Davis- 
Bacon”  legislation  that  imposes  simi- 
lar restrictions  on  state-funded  pro- 
jects. Check  with  your  state  Depart- 
ment of  Labor  for  wage-and-hour 
regulations  that  may  apply  to  you. 

Don't  be  turned  off  to  applying  for 
municipal  contracts.  Just  beware  that 
if  federal  money  is  being  used  to  pay 
for  them — either  totally  or  partially — 
they  could  fall  under  a wage-and-hour 
law  like  Davis-Bacon  and  could  end 
up  costing  you  money.  Make  sure 
vou  find  out  first  what  laws  applv. 
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Coming  Next  Month... 

Management  Exchange  will 
investigate  marketing  and  sales 
strategies.  You  will  pick  up  tips 
that  may  help  you  sell  more 
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Without  our  tree  fertilizer  Central  Fhrk 
might  look  like  the  rest  of  Newark. 


Central  Park's  arborists  use  Doggett  fertilizers.  And  let's  face  it,  if  you  can  make  it  there, 
you  can  make  it  anywhere.  For  information,  call  1-800-448-1862.  DOGGETT. 

The  Tree  Fertilizer  Company. 
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ROW  Maintenance 


Large  mowing  machines,  like  broadcast  herbicide  applications,  are  used  for 
non-selective  clearing.  Brontosaurus  mower  in  southern  New  Hampshire.  Photo 
courtesy  of  Alan  Chapman,  Northeast  Utilities, 


By  Brian  Barnard 
TCI  Staff 

Transmission  line  clearance,  also 
called  right-of-way  (ROW)  mainte- 
nance, differs  from  distribution  line 
clearance  in  methods  of  vegetation 
management,  equipment  used,  and 
in  where  the  work  takes  place,  ROW 
maintenance  uses  clear  cutting,  herb- 
icide treatments,  or  a combination  of 
cutting  and  herbicide  treatments- 
Utilities  and  contractors  have  also 
experimented  with  vegetative  manip- 
ulation and  prescribed  burning  of  the 
utility  corridor.  Trends  in  ROW 
maintenance  have  been  driven  by  en- 
vironmental concerns  and  advances 
in  technology. 

John  Lucas  Tree  Expert  Company, 
Inc.,  in  Portland,  Maine,  maintains 
12,000  acres  of  right-of-way  per  year. 
Clients  include  utilities,  telephone 
companies,  pipelines,  and  oil  com- 
panies. Bids  for  contracts  are  made 
annually.  The  bidding  season  runs 
from  November  through  April. 

Like  many  industries,  the  environ- 
mental movement  has  affected  ROW 
maintenance,  Arthur  Batson,  presi- 
dent of  Lucas  Tree,  feels  there  have 
been  swings  from  chemical  treatment 
to  cutting  then  swings  back  because 
cutting  was  not  as  cost-effective. 
Now  the  industry  tends  to  use  both 
techniques. 

Chemical  use  declines 

Thanks  to  advances  in  technology, 
contractors  have  drastically  reduced 
the  volume  of  chemicals  used  to  con- 
trol woody  plants.  Chemicals  are 
much  more  target-specific  today, 
“We  have  gone  from  high  volume 
broadcast  sprays  to  hand-held  equip- 
ment that  delivers  smaller  quantities 
of  chemicals,”  Batson  explains. 
“Backpack  pumps  are  used  to  deliver 
an  accurate  dose  of  chemical  on  a 
specific  site,” 

However,  Batson  pointed  out  that 
broadcast  sprays  are  still  needed  in 
some  areas.  Oil  tank  reservoirs  are 
one  example.  No  vegetation  can  re- 
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main  around  the  tanks  due  to  fire 
prevention  concerns.  In  such  cases, 
broadcast  spraying  is  the  most  effec- 
tive and  cost-efficient  method  of  veg- 
etation control. 

Walgren  Tree  Experts,  Inc.,  in 
West  Hartford.  Connecticut,  has 
gone  from  broadcast  sprays  to  ultra- 
low -volume  herbicide  applications. 
In  the  past.  IOfX)-gallon  spray  rigs 
were  hauled  to  the  site.  Today,  Wal- 
gren employees  apply  material  with 
2-1/2-gallon  backpack  sprayers. 

Paul  Clement,  utility  supervisor 
for  Walgren  Tree,  says  that  all  of  the 
work  done  for  Northeast  Utilities  is 
selective,  particularly  near  water- 
ways, 14 In  theory,  we  are  trying  to 
girdle  the  plant,”  Clement  says.  De- 
pending on  the  size  and  species  of  the 
plant  being  sprayed,  the  bottom  two 
to  four  inches  of  the  stem  is  satu- 
rated. Larger  trees  and  thick-barked 
species  may  require  more.  ” Approxi- 
mately two  gallons  of  mix  per  acre  is 
applied,”  Clement  explains. 

Since  the  company  started  using 
the  low-volume  operation,  a signifi- 
cant amount  of  natural  re-seeding 
has  taken  place.  The  new  growth  has 
been  detected  in  areas  that  were  pre- 
viously sprayed.  High-volume,  broad- 
cast sprays  allowed  little  natural 
re-seeding  due  to  the  amount  of 
herbicide  applied, 
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Lewis  Tree  Service,  based  on  Long 
Island,  does  all  types  of  transmission 
work  along  the  East  Coast.  Richard 
All,  vice  president  of  Lewis  Tree, 
feels  that  chemical  application,  even 
with  its  advantages,  is  becoming  in- 
creasingly hard  to  justify.  “The  con- 
sumer is  becoming  more  knowledge- 
able about  chemicals,”  he  notes.  Alt 
believes  the  high  number  of  studies 
on  the  effects  of  chemicals  and  the 
availability  of  these  studies  to  the 
public  have  made  consumers  aware 
of  the  general  impact  of  herbicide  ap- 
plications. With  the  exception  of  lim- 
ited stump  sprays,  Lewis  Tree  Ser- 
vice does  little  herbicide  application. 

ROW'  cutting  can  be  accomplished 
with  large,  self-propelled  equipment 
and  small,  hand-operated  tools. 
Large  mowing  machines  pulled  be- 
hind tractors  and  hydro-axes  or  fel- 
ter/hunchers  are  used  in  clear  cutting 
operations.  Machines  with  boom- 
mounted  articulating  cutting  heads 
are  used  for  side  clearing,  Batson 
points  out  that  the  effect  of  clear  cut- 
ting is  similar  to  that  of  broadcast 
spraying  because  both  are  non-selec- 
tive.  Hand  cutting  is  the  manual 
equivalent  of  selective  spraying. 

Environmental  groups,  utilities 
and  contractors  share  concern  about 
the  impact  of  ROW  maintenance  on 
wildlife  populations.  The  Davey  Tree 


Expert  Company,  Philadelphia  Elec- 
tric Company,  Pennsylvania  Power 
and  Light  Company  and  Asplundh 
Tree  Expert  Company  have  been 
conducting  a study  on  wildlife  near 
Philadelphia  since  1985.  The  study 
looked  at  five  different  ROW  vegeta- 
tion management  techniques:  hand 
cutting,  mowing,  mowing  with  a 
herbicide  follow-up,  foliage  spray 
and  stem-foliage  spray.  Preliminary 
results  show  that  individual  vegeta- 
tion management  techniques  affect 
bird  populations.  Decreases  in  both 
the  number  of  birds  and  species  oc- 
curred on  hand-cut  and  mowed 
areas,  while  increases  occurred  on 
stem-foliage  treatment  and  mowing 
with  a herbicide  follow-up  treatment 
area.  It  appears  as  though  retention 
of  an  adequate  shrubby  border  was 
key  to  retention  of  a bird  population. 
The  study  will  assess  long-term  ef- 
fects. 

Special  challenges 

The  stability  of  the  transmission 
line  clearance  industry  varies.  Com- 
panies that  have  distributed  their  ser- 


Chemical  use  in  transmission  line 
clearance  today  is  much  more  selec- 
tive. The  volume  of  chemical  used 
has  been  drastically  reduced. 

vices  over  several  parts  of  the  coun- 
try have  been  able  to  absorb  the 
recent  economic  downturn.  Firms  re- 
lying on  local  contracts  run  a greater 
risk  of  suffering  from  economic  fluc- 
tuation. 

In  ROW  maintenance,  as  in  any 
business,  challenges  to  complete 
tasks  must  be  overcome.  Weather, 
particularly  deep  snow,  is  often  an 
obstacle  for  those  trying  to  reach 


transmission  lines.  The  terrain  must 
be  evaluated  and  decisions  made  on 
what  method  of  control  is  most  ap- 
propriate for  the  location.  Also, 
many  states  and  cities  have  specific 
ordinances  that  need  to  be  under- 
stood before  bids  are  placed,  and  fol- 
lowed during  ROW  maintenance  op- 
erations. 

One  major  challenge  facing  the 
would-be  contractor  is  finding  and 
keeping  qualified  personnel,  ‘it 
takes  a special  kind  of  person  to  do 
this  type  of  work,"  Clement  explains. 
Much  of  the  work  is  labor-intensive — 
such  as  herbicide  applications  which 
are  done  on  foot — and  heat,  bram- 
bles, briars,  and  ticks  are  ever- 
present hazards.  “The  crew  leader 
who  makes  sure  the  crew  has  the 
proper  equipment  makes  the  differ- 
ence in  personnel  difficulties,"  he 
notes. 

The  transmission  line  clearance  in- 
dustry is  a unique  fragment  of  the 
tree  care  industry  as  a whole.  Still,  it 
faces  the  same  challenges,  such  as  en- 
vironmental concerns,  finding  good 
help  and  finding  work.  E3 


IF  YOU  WANT 
A CHIPPER 
THAT... 


1.  does  not  jerk  the  brush  out  of  your  hands 

2.  gives  you  a small  chip  suitable  for  mulch 

YOU  SHOULD  BUY  A 

Mitts  & Merrill 

Manufactured  by  Karl  Kuemmerling,  Inc. 

129  Edgewater  N.W. 

Massillon.  Ohio  44646 

QU  ESTION : Phone  (21 6)  477-3457 

Why  doesn't  Mitts  & Merrill  violently  jerk  the  brush  or  give 
you  a large,  coarse  chip?  HERE’S  WHY 
M&M’s  have  an  oversized,  16"  diameter  cutterhead  (12"  or 
16"  wide)  with  9 or  12  short  knives  installed  in  a staggered 
pattern  around  this  unusually  large  head.  The  result:  (1) 

Smooth  cutting  action;  (2)  a fine,  uniform  chip;  (3)  one 
additional  bonus  — easy  access  to  cutterhead  for  knife 
sharpening. 

P.S.  Kuemmerlings  also  sell  pruners,  safety  saddles,  ropes,  climbing  boots,  uniforms,  etc. . . . 
Free  catalog  available. 


Please  circle  21  on  the  Reader  Service  Card 


LABOR  AND  LAW  UPDATE 


Citations  & Defenses 

An  Employer  s Checklist  For  Defending  Against  OSH  A Citations 


By  Steven  R.  Semler 

Many  employers  pay  the  modest 
fines  that  often  accompany  citations 
from  the  Occupational  Safety  and 
Health  Administration  because  they 
feel  it  is  cheaper  to  pay  than  to  fight. 
Others  feel  that  it  is  fruitless  to  take 
on  the  government.  Both  arguments 
are  wrong. 

Paying  a fine  establishes  an  OSH  A 
citation  as  a violation.  The  next  time 
the  employer  is  found  to  have  vio- 
lated the  same  regulation,  OSHA 


can  classify  the  violation  as  a repeat, 
subject  to  fines  of  up  to  $70,000. 
Thus,  a successful  defense  can  keep  a 
citation  from  becoming  the  basis  for 
a subsequent  repeat  citation.  More- 
over. filing  a timely  “notice  of  con- 
test" against  the  citation  is  wise  be- 
cause employers  win  half  of  such 
proceedings.  Even  without  proceed- 
ing to  a hearing,  many  such  cases  can 
be  settled  in  a compromise  agree- 
ment. 

While  there  is  no  substitute  for  re- 
view of  the  citation  by  experienced 


OSHA  counsel,  the  employer  can 
perform  an  initial  screening  based  on 
this  preliminary  checklist. 

1.  Lack  of  OSHA  jurisdiction. 

Sometimes,  another  agency — such  as 
the  Department  of  Transportation — 
has  jurisdiction  over  a specific  safety 
issue  cited  by  OSHA.  Even  if  you  do 
not  comply  with  the  other  agency's 
rules.  OSHA's  jurisdiction  is  dis- 
placed. 

2.  Incorrect  industry  standard 
cited.  OSHA  frequently  makes  the 
mistake  of  citing  tree  trimming  under 
the  usually  more  strict  “Part  1926" 
construction  industry  OSHA  stand- 
ards. However,  it  is  established, 
through  precedent,  that  tree  trim- 
ming usually  is  deemed  to  come 
under  the  less  strict  “Part  1910"  gen- 
eral industry  standard.  If  you  are 
cited  under  the  construction  stand- 
ard, OSHA  might  drop  the  case  if 
there  is  not  a general  industry  coun- 
terpart to  the  construction  standard 
cited. 

3.  No  exposure.  A violative  condi- 
tion can  sometimes  be  overcome  on 
the  grounds  that  no  employee  ever 
can  be  exposed  to  it — such  as  where  a 
chipper  engine  is  unguarded  but  em- 
ployees never  go  near  it. 

4.  Inapplicability  of  the  cited 
standard.  Even  if  the  correct  industry 
standard  is  cited,  it  may  not  apply  be- 
cause another  standard,  with  which 
you  comply,  more  accurately  covers 
the  facts.  Or,  the  cited  standard  may 
apply  to  an  industry  or  situation  that 
does  not  apply  to  you 

5.  General  duty  citation  pre- 
empted by  a specific  standard. 
OSHA  can  issue  citations  under 
specific  industry  standards  or  under  a 


CLOSED  SYSTEM 
DELIVERY 


COHtfJJfo 

RESTRICTED  USE 
INSECTICIDES 

DRILL  WOUNDS 


ACECAP®  IMPLANTS  ARE  YOUR  ONLY  CHOICE 

IF  YOU’RE  LOOKING  FOR  AN  ENVIRONMENTALLY 
ACCEPTABLE  SYSTEMIC  FOR  YOUR  IPM  TREE  PROGRAM 

• ACECAP*  97  Implants  contain  acephate.  the  only  non-restricted  insecticide 
available  for  systemic  tree  trunk  treatment. 

* ACECAP  Implants  are  a true  “closed-system.' ’ no  measuring  or  mixing, 
no  liquids  to  handle,  no  spills.  Tiny  implants  are  placed  into  and  left  in 
the  tree. 

When  using  ACECAP  Implants  — application  is  fast  and  easy;  no  waiting  for  capsules  to 
empty,  and  no  containers  to  dispose  of. 

Research  confirms  that  the  tiny  implant  holes  callus  over  very  quickly,  with  no  harmful 
affects  to  the  tree.  Chemicals  utilized  in  ACECAP  & MEDICAP  Implants  are  not  harmful  to  the 
tree’s  cambium. 

YOU  CAN  HAVE  THE  BEST  FOR  LESS 

ACECAP  AND  MEDICAP  IMPLANTS  ARE  THE  LOWEST 
“UNIT  COST”  SYSTEMICS  AVAILABLE  TO  THE  INDUSTRY  TODAY!! 


Call  or  write  us  today 
for  the  name  of  your 
nearby  Independent 
Distributor 


CREATIVE  SALES,  INC. 

P.O.  BOX  501 

1-800-759-7739  C5I  FREMONT.  NE  68025 
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catchall  standard  known  as  the  gen- 
eral duty  standard.  The  tip-off  of  a 
general  duty  citation  is  the  reference 
in  the  citation  to  a Section  5(a)(1)  vi- 
olation. If,  however,  a specific  stand- 
ard covers  the  cited  situation,  a cita- 
tion issued  under  the  general  duty 
clause  is  wrong  because  the  specific 
standard  takes  precedence  over  the 
general  catchall  standard. 

6.  General  duty  citation  defective. 
In  order  to  win  on  a general  duty  ci- 
tation, the  government  must  prove 
each  of  the  follow  ing  points: 

— That  there  was  a hazard: 

— The  hazard  was  known  to  the 
employer  or  should  have  been  know  n 
to  him  due  to  practice  and  custom  in 
his  industry; 

— That  there  are  steps  proposed  to 
avoid  the  hazard; 

— The  above  steps  are  feasible  to 
implement  in  the  employer’s  situ- 
ation. 

7.  Impossibility  of  compliance. 

Sometimes  it  is  impossible  to  per- 
form a job  the  way  OSHA  demands, 
but  the  employer  must  be  able  to 
prove  that  alternative  means  of  com- 
pliance were  either  used  or  unavail- 
able. For  instance,  requiring  a tip- 
guard  on  a chain  saw  may  render  it 
impossible  to  cut  a wide  tree,  but  al- 
ternative protection  might  be  sup- 
plied if  the  saw  is  equipped  with  an 
anti-kickback  device. 

8.  Greater  hazard  defense.  If  com- 
pliance with  the  cited  regulation 
would  actually  make  the  work  more 
dangerous,  and  no  alternative  safety 
device  can  be  used,  a defense  can  be 
established. 

9.  Unpresentable  employee  mis- 
conduct. If  the  employer  has  a rule 
requiring  a safety  practice,  the  rule  is 
communicated  to  employees  and 
there  is  proof  that  the  rule  is  en- 
forced, then  the  employer  has  done 
all  he  can  for  safety  and  is  not  re- 
sponsible for  employee  non-com- 
pliance. 

10.  Inaccurate  testing.  Many  cita- 
tions rely  upon  testing  or  monitoring 
of  workplace  conditions  by  OSHA. 
Sometimes  OSHA  does  not  properly 
use  its  test  equipment.  Sometimes 
employees  spike  the  results.  For  in- 
stance. in  one  case  where  employees 
were  trying  to  make  a notice  viola- 
tion, they  held  road  cones  up  to  their 


dosimeters  (noise-level  testers)  to  in- 
tensify chain  saw  noise  levels. 

Other  defenses 

Other  technical  defenses  also  may 
be  available — such  as  invalidity  of 
promulgation  of  the  cited  standard, 
statute  of  limitation,  incorrect  calcu- 
lation of  penalty,  incorrect  classifi- 
cation of  violation  when  a lower 
grade  of  violation  and/or  lower  pen- 
alty would  be  more  appropriate. 

The  point  is  that  if  you  smell  a rat 
in  an  OSHA  citation,  there  probably 
is  one  present  which  can  be  exploited 
to  your  benefit.  CO 


Stev  en  R.  Semler  is  a partner  in  the 
Washington,  D.C.  law  firm  of  Semler 
Pritzker,  which  exclusively  repre- 
sents management  with  respect  to 
labor  law  matters.  Mr.  Semler  is  labor 
law  counsel  to  NAA  and  several  cor- 
porations in  the  tree  care  industry. 

Readers  should  not  rely  upon  this 
article  as  individual  advice  for  specific 
situations;  that  can  be  provided  only 
by  the  reader's  own  counsel. 


Now  Farnio  Gives 


on  Pruning 


Model  • 
FI-1311 


Pruning 
is  a breeze 
w’ith  our  revolu- 
tionary TRI-EDGE 
design.  We’ve  combined 
the  best-Japanese  High 
Technology  and  Fanno 
Quality. 

• Blade  is  Japanese  manufactured 
to  our  custom  specifications 

• The  13”  razor  sharp  blade  has  6 
teeth  per  inch 

Durable,  marine 
grade  laminated 
hardwood  handle. 


Also  available:  The  same  high 
quality  TRI-EDGE  for  your 
polesaw  designed  to  fit  on  Fanno,  Corona  or 
Snap-cut  socket  head. 

'ANNO 

INTERNATIONAL  a service  of 

FANNO  SAW  WORKS 

P.O.  Box  628  • Chico.  California  95927 
(916)  895- 1762  • FAX  (916)  895-0302 


MuiNorthern 


U U Where  the  Pros  and  Handymen  Shop 
Sale  Prices  Good  Thru  228  91  Key  #97958 


^—^ORDER  TOLL  FREE  ^ — 

^^$00-533-55 

1 Quality  Products  at 

Discount  Prices ! 

This  Back-Hoe 
Has  Over 
3,000  Pounds  / 1 
of  Ripping 
Power! 

The  Trencherman  1 
can  handle  dozens 
of  earth  moving  jobs  from 
construction  to  landscaping  to  trenching  Digs 
down  to  7 ft  deep  with  a 6 ft  reach  Easy  to  tow  to  the 
s>te  with  a car  or  truck  Swings  130*.  12"  bucket  with 
replaceable  teeth  Works  ail  day  on  3 gallons  of  gas 
Powered  by  a 4-HP  Wisconsin  Robin  engine  with  a 1 2 
GPM  hydraulic  pump 

Item#  4055  Sale  $3,699 


Utility^ 

Seat 

For  garden  tractors  and 
other  implements  Seat  is 
19-3/4*  Widex  12-3  4" 
High  x 19-1/4'  Deep  Bolt 
pattern  is  7-1/2*  W x7*  D. 
Item#  1744 

Sale  $38.99 


Famous 
Brand  _ 

Gas  Engines 

Thousands  in  stock' 

3 - 23  HP  horizontal  and 
vertical  shaft 

Horizontal  Gas  Engines 
•6081  8-HP  SI  99.99 
#6010  10-HP  S249.99 

#60109  11-HP  S589.99 
Honda 


31-HP 
Diesel  Tractor 

Ajr -coded,  127  cubtc 
inch  540  PTO  shaft. 
t420  PSi  live 
hydraulics  3-pomt 
category  ll  hitch  with 
power  up  and  power  down 
8 speeds  forward.  6 reverse  i2voft 
system. Road  ready  lighting  Total  length  with  hitch,  10  8 
ft  .width  with  tires  4 75  ft 
Item#  40725  Sale  $4,599 


Water  Blasters! 


1500  PSI 
Pressure  Washer! 

5-HP  Kawasaki  engine  has 
low-oil  shutoff  3 GPM 
Triplex  plunger  pump 
30  hose  with  gun 
Item#  157141 

Sale  $479.99 


-CjB 

16  GPM  ' 

2-Stage  Pump 

Pair  this  pump  with  an 
8-HP  or  larger  engine 
1/2*  x 1-1/2' shaft.  1*  inlet 
tube.  1/2*  NPT  outlet 
Max  RPM  3600.  max 
pressure  3000  PSI 
Output  at  650  PSI  16  0 
4 2 GPM  at  2500  PSI 
Item#  1056 

Sale  $125.99 


We  Carry  a Full  Line  of  Hydraulic 
Components  Ml 


Send  for  your  FREE  136-Page 
DISCOUNT  CATALOG! 


Name 

Address  _ 
City 


State 


. Zip  _ 


Key  #97958  SEND  TO  NORTHERN. 

P O Box  1219.  Burnsville.  MN  55337-0219 
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Line  Clearance 


One  Company's  Efforts  For  Public  Acceptance 


The  first  overhead  lines  in  the 
United  States  were  built  in  1839  for 
telegraphic  communication  between 
Baltimore,  Maryland,  and  Washing- 
ton, D.C.  In  1876,  lines  were  needed 
for  the  newly  invented  telephone, 
and  electrical  distribution  began  in 
1882. 

In  the  early  days  of  line  clearance, 
trees  in  public  rights-of-way  were 
considered  to  be  obstructions  to 
progress.  Unskilled  men  used  cross- 
cut saws,  axes  and  horse-drawn  skid- 
ders  to  stub  cut  or  remove  the  trees. 

In  the  1920s  and  '30s,  demand  for 
electricity  and  telephones  increased. 
Uninterrupted  electricity  and  com- 
munications became  increasingly  im- 
portant during  times  of  war. 

The  Davey  Tree  Expert  Company, 
in  Kent,  Ohio,  entered  the  line 
clearance  business  in  1921.  Paul 
Davey,  son  of  company  founder  John 
Davey,  sold  the  first  line  clearance 
contract  to  Northern  Ohio  Power  & 
Light  Company  to  clear  power  lines 
in  Kent.  Ohio.  Davey  initially  limited 
its  involvement  because  of  its  con- 
cern over  public  opinion. 

This  concern  led  to  new  methods 
of  “natural  trimming.”  which  leaves 
the  tree  in  good  health.  Natural  trim- 
ming involves  cutting  branches  to  a 
lateral  branch  near  the  center  of  the 
tree  crown  and  directing  or  shaping 


Large  trees  and 
wires  cannot 
always  co-exist. 
However, 
adherence  to 
proper  practices, 
as  with  this 
through-trimmed 
maple  (not 
attributable  to  a 
Davey  crew),  the 
tree  s health  and 
some  of  its 
aesthetics  can  be 
maintained. 


the  remaining  growth  away  from  the 
conductors.  Davey  has  used  this 
method  from  the  beginning  to  pro- 
vide safe,  effective  line  clearance. 

Davey  employs  several  methods  of 
tree  pruning  to  clear  lines:  top  trim- 
ming - removing  vertical  branches  to 
meet  power  company  standards  for 
top  clearance;  side  trimming  - remov- 
ing lateral  branches  that  head  into  or 
toward  the  wires;  under  trimming  - 
removing  limbs  from  the  tree  canopy 
so  lines  can  pass  by  the  tree;  through 


“The  Fastest  Solutions  to  your  Splitting  Headache!' 

The  GFX  SUPER  SPLIT H rack  and  pinion, 
gear-driven.  Log  Splitter. 

“SEE  IT  TO  BELIEVE  IT!’* 

The  patented  SUPER  SPLIT  log  splitters  are  the  fastest  made,  up  to  four 
times  faster  and  more  economical  (under  a dollar  a day  | than  any  other 
type  of  splitter.  The  2 to  " second  cycle  time  makes  SUPER  SPLIT  A 
WORLD  RECORD  HOLDER.  16  minutes  S l seconds  to  split  a cord  of 
wood.  SI  PER  SPLITS  have  an  impact  of  7 to  16  tons  and  accept  any  size 
log  up  to  25%'  in  length  They  use  grease  fittings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
electric  drive  as  well  as  many  other  options 
Take  one  or  more  and  watch  your  headache  disappear 

GFX  CORPORATION 

Manufacturer  of  the  famous  LOG'N  LAWN  “ Carts 
200  Recreation  Park  Dr..  Hingham.  MA  02043  Tel  (617)  940-0350 
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The  Four  Point  Injector 

trimming  - removing  branches  within 
the  crown  to  allow'  wires  to  pass 
through. 

Davey  Tree  conducts  ongoing  re- 
search into  improved  line  clearance 
techniques  and  equipment.  One  im- 
portant innovation  is  the  Davey 
Four  Point  Injector  for  tree  growth 
regulation.  The  Four  Point  Injector, 
patented  in  1990,  allows  users  to  load 
and  inject  tree  growth  regulators  by 
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“ We  can't  just  be 
tree  cutters.  We  need 
acceptance  by  the 
homeowner  and  by 
the  general  public. " 

— Wayne  Parker, 
The  Davey  Tree 
Expert  Company 


using  a simple,  one-step  toggle  switch 
method. 

Wavne  Parker.  Davey’s  opera- 
tions/administration manager,  says 
that  Davey 's  tree  trimming  operation 
competes  in  a service  market  based 
on  customer  service. 

“We  can  t just  be  tree  cutters.  We 


need  acceptance  by  the  homeowner 
and  by  the  general  public."  he  says. 
Parker  believes  that  the  public  wants 
line  clearance  service  done  with  con- 
cern for  the  environment,  for  the 
economy,  for  aesthetics,  and  that 
meets  w idely  accepted  arboricultural 
standards  of  practice. 

The  growing  labor  shortage  pre- 
sents another  challenge  for  com- 
panies like  Davey,  since  the  work  is 
highly  labor-intensive.  Parker  be- 
lieves each  employee  must  be  an  am- 
bassador for  Davey  and  for  the  utility 
on  whose  lines  he  works. 

“Phis  is  a profession,  not  just  a 
summer  job.  Training  our  employ- 
ees. giving  them  the  knowledge, 
equipment  and  backing  that  (with  re- 
search) makes  sure  they  are  working 
with  the  latest  techniques  and  guar- 
antees we  provide  high  quality 
work."  says  Parker. 

“We’re  always  looking  for  ways  to 
build  a better  mousetrap,"  he  adds. 
“We  train  our  supervisors  in  problem 
resolution,  safety  and  management 
techniques.”  QQ 


0f?rnoO'eS 


• All  galvannealed  construction 

• 9'  or  10'  chip  boxes  with  tool  boxes  for  1-ton  chassis 

• 10'.  12'  or  14  chip  boxes  with  tool  boxes  and/or  personnel 
cab  combination  for  2-ton  chassis 
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FIBERGLASS 

TREE  TRIMMING  POLES 

• VERSATILE n 
•DURABLE 

• SAFE  If 

SECTIONAL  AND  FIXED  LENGTHS  J 


POLE  ADAPTERS 


The  Jameson 
Safe-stik® 

series  of 
fiberglass 
pruning  poles 
and  adapters 
offer  all  the 
durability, 
safety  and 
versatility 
professionals 
require.  Our 
pole  adapters 
are  designed 
to  permit  the 
interchange  of 
most  standard 
industry  pruner 
heads  and  pole 
saws. 


flBERGLASS 


Safestik 


SINCE  1956 


Call  or  write 
today  for 
details  about 
our  poles, 
pole  sets 
and  adapters. 


P.0.  BOX  240277  Charlotte,  NC  28224 
Phone  (704)525-5191  FAX  (704)522-6161 


Please  circle  20  on  the  Reader  Service  Card 


TREE  ( ARE  INDUSTRY  - FEBRUARY  1W| 


27 


INDUSTRY  ALMANAC 


Feb,  12-17 

National  Arborist  Association,  Inc. 
Annual  Meeting  & Management 
Conference 
Sheraton  Grand  Hotel 
Tampa,  Fla, 

Contact:  NAA,  603-673-331 1 

Feb,  21 

Ohio  Foreman  Training  Meeting 
Park  1 lotel 


Columbus,  Ohio 

Contact:  Lana  Ahl-urn,  614-876-5622 

Feb,  25-26 

ISA  - Penn/Dc l Chapter 
I iershey  Lodge  & Convention 
Center 

Hcrshcy,  Penn. 

Contact:  Elizabeth  Wertz, 
215-795-2096 


The  Difference  Between 
Good  And  Gone 

LIGHTNING  PROTECTION  SYSTEMS 
FOR  TREES 

• More  Profits 
• Needed  Service 

• You  Have  Tools,  Men 
And  Equipment 

• Door  Opener  And  Sales  Closer 

• Present  Customers  Are 
Qualified  Prospects 

• Minimum  Investment 

• Send  For  Free  Tree  Kit 
• VHS-How  To  install  Tree 

Systems!!  14,95) 

INDEPENDENT  PROTECTION 
COMPANY,  INC. 

1603-09  SOUTH  MAIN  STREET 
GOSHEN,  INDIANA  46526 
(219)  533-41 1 6 
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PROFESSIONAL  TREE 
& TURF  EQUIPMENT 

6945  Indiana  Court,  #400  « Golden.  Colorado  80403 

PARTS 
SERVICE 
EQUIPMENT 
TECHNICAL  HELP 
SAME  DAY  SHIPPING 

. . .WE’VE  GOT  IT  ALU 

LOCAL  NATIONAL 

303-422-7608  800-237-77B5 
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March  3-5 

ISA  - Southern  Chapter 
Raleigh,  N+C 
Contact:  Ernie  Mitchell. 
803-234-4033 

March  6-7 

ISA  - Michigan  Chapter 
Kellogg  Center 
East  Lansing,  Mich. 

Contact:  Bob  CooL  5I7-4S5-4245 

March  14-15 

Tree  Care  Workshop 

North  Dakota  Urban  & Community 

Forestry  Association 

Radtsson  inn 

Bismarck,  N.D. 

Call:  701-222-6561 
March  19 

N il.  Arborist  Association  Annual 
Meeting 

Urban  Forestry  Center 
Portsmouth,  N.H. 

Contact:  William  Collins, 
603-485-4761 


KDX  MULCHER 

The  most  efficient 
and  cost-effective 
brush  management 
system  available. 


* Safe  along  roadside 

* Pipeline  maintenance 

* Powerline  clearing 

* Mounts  on  any  excavator 

Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 
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Pruning  Trees  Near  Electric  Utility  Lines: 

A Field  Pocket  Guide  For  Qualified  Line  Clearance  Tree  Workers 


This  pocket-size  guide  written  by 
Dr.  Alex  Shigo  contains  26  large  dia- 
grams and  two  lull-page  photos.  In- 
tended as  a field  guide  for  tree  work- 
ers trimming  trees  near  power  lines, 
it  is  a handy  reference  for  the  basic 
cuts  and  other  techniques  that  should 
be  used  to  preserve  the  appearance 
and  vitality  of  the  trees.  The  ideas  it 
advances  are  also  intended  to  reduce 
re-sprouting  as  well  as  the  time  it 
takes  to  trim. 


In  this  booklet.  Dr.  Shigo  ad- 
vances a new  idea  he  calls  the 
“90-3-90  Concept” — that  90%  of  the 
time,  three  branches  can  be  removed 
to  provide  90%  of  the  clearance. 
Shigo  promotes  removal  of  whole 
limbs  growing  toward  lines  as  well  as 
limbs  that,  if  cut,  would  produce 
sprouts  that  would  grow  toward 
lines.  It  teaches  the  tree  worker  that 
it  is  better  to  remove  an  entire  limb 
when  the  alternative  is  to  create  a 


long  limb  with  relatively  little  foliage. 

Utilities  and  line  clearance  con- 
tractors have  made  extensive  use  of 
this  booklet.  It  is  36  pages  long  with  a 
bright  yellow  cover.  There  is  space 
on  the  back  cover  for  organizations 
to  imprint  their  names  and  addresses. 
The  single  copy  price  is  S3,  with  sub- 
stantial discounts  for  quantity  pur- 
chases. It  can  be  ordered  from  Shigo 
& Trees,  Associates,  4 Denbow 
Road,  Durham,  N.H.  03824-3105,  or 
by  calling  603-868-7459.  KD 


Powerful  Problems/Growing  Solutions 

A Videotape  From  The  l.S.A.  Research  Trust 


The  International  Society  of  Ar- 
boriculture Research  Trust  recently 
released  this  12-minute  VHS  video- 
tape. Notice  of  its  release  appeared 
in  the  August  1990  issue  of  TCI. 

The  video  addresses  the  problems 
encountered  in  tree/utility  line  con- 
flicts and  sensitizes  utility  companies 
and  communities  to  each  other's  con- 
cerns. The  program  emphasizes  the 
importance  of  “compromise  and  co- 
operation'' to  preserve  the  tree  re- 
source while  maintaining  a vital 
service. 

This  video  can  serve  as  an  excel- 
lent public  relations  tool,  but  like  any 
tool,  the  user  should  be  aware  of  its 
correct  uses  as  well  as  its  limitations. 
“Powerful  Problems/Growing  Solu- 
tions” provides  excellent  guidance 
for  the  homeowner  or  landscaper 
who  wishes  to  find  species  of  trees 
suitable  for  planting  under  wires. 
The  viewer  will  see  several  examples 
of  specimen,  low-growing  tree  varie- 
ties, learn  the  names  of  many  more, 
and  be  given  instructions  for  planting 
trees  of  various  mature  sizes. 

The  video  accurately  illustrates 
that  certain  trees  simply  cannot  grow 
under  wires  and  should  be  replaced, 
but  downplays  the  fact  that,  under 
the  right  conditions  and  with  proper 
care,  trees  and  wires  can  co-exist.  It 
does  not  go  into  depth  on  suitable 


pruning  practices  and  the  reasons  for 
minimum  pruning  clearances.  It  al- 
ludes to  topping  as  something  that 
can  lead  to  tree  decline  and  ulti- 
mately removal,  but  it  does  not  ex- 
plain the  alternative,  “natural  prun- 
ing” techniques  that  may  prolong  the 
life  of  trees  near  wires. 

The  program  was  developed  by 
William  Wheeler,  forester  for  the 


Louisville  Gas  and  Electric  Com- 
pany, and  Mark  Timmons,  an  inde- 
pendent horticultural  expert.  It  can 
be  used  to  present  to  citizens  groups, 
city  officials,  utilities  and  others  con- 
cerned with  tree/utility  conflicts.  It 
may  be  purchased  for  $25  (U.S.)  by 
sending  a check  or  money  order  to: 
ISA  Research  Trust,  P.O.  Box  908, 
Urbana,  III.  61801.  [JQ 


TRAINING  IS  EXPENSIVE  BUT  TRY  COSTING  OUT  IGNORANCE 

ACRT,  Inc  provides  Stnunan  in  practical  and  technical : 


Tree  Care 
Urban  Forestry 


Line  Clearance 
Utility  Forestry 


Founded  I9SS 

WINTER-SPRING  SCHEDULE 
1991  at  Kent.  Ohio 

Jan.  28-Feb.  1;  Feb.  25-Mar.l;  Mar.  25-29;  Apr.  15-19 
ACRT,  Inc.  can  also  provide  CUSTOMIZED  TRAINING  at  your  LOCATION 

For  further  information  or  to  register,  please  call  or  write: 


ACRT.  Inc. 

‘The  Convent" 

227  N.  Depevster  Street.  P.O.  Box  219 
Kent.  OH  44240-0219 
1-800-622-2562 


The  Con\ent‘ 
ACRTs  new  home  1-1+91 
fonneriv  St.  Patnck's  Comenl 
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Tracy  Lawless  Receives  Arbortech  Scholarship 


Tracy  Ann  Lawless  is  the  1990  re- 
cipient of  the  Arbortech  Tilford 
Scholarship  award.  She  will  graduate 
this  spring  from  The  Ohio  State  Uni- 
versity Agricultural  Technical  Insti- 
tute (OSU/ATI),  where  she  has  a 
double  major  in  Landscape  Contract- 
ing and  Construction  and  Nursery 
and  Garden  Center  Management. 

She  recently  became  an  Ohio-cer- 
tified arborist. 

Ms.  Lawless,  a native  of  Akron, 
Ohio,  attended  Kenmore  High 
School.  After  obtaining  her  GLD  in 
1976,  she  tried  her  hand  at  various 
occupations.  In  1985,  she  partici- 
pated in  The  Davey  Environmental 
Services  Training  Program.  One  of 
the  first  women  to  graduate  from  this 
program,  she  then  took  a job  with 
the  Bloom  Tree  and  Landscaping  in 
Hartville  for  two  years. 


In  1988,  she  was  employed  by  the 
City  of  Akron  as  a seasonal  tree  trim- 
mer. The  following  winter,  she  de- 
cided to  return  to  the  classroom  to 
pursue  a career  in  urban  forestry. 

“Trees  have  been  a lifelong  love," 
Ms.  Lawless  said.  “If  we  don't  take 
care  of  them,  our  children  will  miss 
something  beautiful." 

During  her  first  year  at  OSU/ATI, 
Tracy  had  the  honor  of  being  the  first 
to  be  awarded  the  Davey  Company 
Arboricultural  Grant. 

She  says  she  would  prefer  to  stay  in 
the  Wooster  area  after  graduation, 
but  “will  go  where  the  best  career  op- 
portunities are  in  the  area  of  urban 
forestry.  I haven't  closed  my  mind  to 
any  job  opportunity,  even  those  in- 
volving sales  in  the  area  of  arbori- 
culture." 

Tracy  has  an  11-year-old  son, 
Ryan.  [D 


Tracy  Ann  Lawless 


Botklana. 

■ Horticultural  Spray  Oil 

A superior  oil.  Approved  for  foliar  application.  Also  for 
dormant  and  delayed  dormant  use. 

■ Mask-it™ 

Masks  offensive  pesticide  odors.  Reduces  odor 
complaints.  Add  directly  to  tank  mix. 

■ Sevin®  brand  Carbaryl  SL 

Now  under  Rockland’s  label— the  popular  insecticide  for 
tree  care. 

■ NOVO  Foray  48B 

A natural  Bt  insecticide.  Rockland  is  the  exclusive 
marketing  agent  of  this  excellent  product. 

Ask  your  distributor  about  the  complete  Rockland  Arborist  line. 

Rockland  Corporation 

West  Caldwell,  New  Jersey  07007  (201)  575-1322 
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California 
Arborist 
Association 
Seeks  Members 

The  California  Arborist  Associa- 
tion is  looking  for  a few  good  mem- 
bers. Established  in  1934.  the  Cali- 
fornia Arborist  Association  is  an 
active,  non-profit  organization  of 
professional  arborists. 

The  association's  activities  include: 
the  annual  Northern  California  Tree 
Trimmer's  Jamboree;  public  educa- 
tion activities  and  services;  arbori- 
cultural seminars;  annual  tree 
climber  training  seminar;  annual 
aerial  rescue  training  seminar;  an- 
nual dinner  meeting  for  members 
and  friends;  monthly  meetings,  in- 
cluding educational  programs;  mem- 
ber available  slide  and  video  pack- 
ages; and  many  cooperative  efforts 
with  companion  organizations. 

For  information  or  an  application, 
contact  The  California  Arborist  As- 
sociation. Inc.,  c/o  Torrey  Young, 
Treescapes,  Inc.,  P.O.  Box  13141, 
Oakland,  California,  94661.  Phone; 
415-638-0781.  [O 
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CUTTING  EDGE  /tree  organization  news 


Manuals,  Brochures  Now  Available  From  CTLA 


Various  manuals,  brochures  and 
audio-visual  programs  are  available 
from  the  Council  of  Tree  & Land- 
scape Appraisers. 

“Manual  For  Plant  Appraisers'*  is 
a handbook  of  methods,  procedures 
and  problems  of  plant  appraisal.  Cost 
is  $12  each  ($10  for  orders  of  11  or 
more)  for  members;  $22  each  ($20 
for  orders  of  1 1 or  more)  for  non- 
members. 

Several  brochures  are  also  avail- 
able. “Tree  Values"  is  a home- 
owner's guide  to  planning,  evaluating 
and  reducing  possible  losses  of  trees 
and  specimen  shrubs.  ‘The  Tree 
Casualty  Puzzle"  discusses  steps 
taken  in  the  appraisal  process,  and 
briefly  explains  tax/insurance  ramifi- 
cations. “When  a Tree  is  Damaged 
or  Destroyed"  is  a guide  for  real  es- 
tate. insurance,  tax  and  legal  profes- 


sions in  dealing  with  casualty  losses 
to  trees  and  other  landscape  plants. 
Cost  of  brochures  is  30  cents  each. 

“Landscape  Appraisal  Court  Cases" 
discusses  court  cases  reflecting  meth- 
ods of  appraisal  presented  in  the 
“Guide  for  Establishing  Values  of 
Trees  & Other  Plants."  It  is  available 
for  $15. 

“Tree  Casualty  Puzzle,"  an  audio- 
visual program,  includes  a step-by- 
step  demonstration  of  the  appraisal 
process  and  is  appropriate  for  profes- 
sional as  well  as  lay  audiences.  The 
program  includes  cassette,  59  slides 
and  script.  The  set  may  be  rented  for 
$30,  or  purchased  for  $90.  Rental  fee 
may  be  applied  toward  the  purchase 
price. 

Field  report  forms  are  also  avail- 
able for  professional  appraisers.  The 
form  is  designed  for  field  use  or  as  a 
file  folder  and  includes  an  area  for 


sketching  the  landscape  plan,  a guide 
for  judging  condition,  location  value 
chart  and  shade  tree  evaluation 
schedule. 

The  CTLA  is  comprised  of  a repre- 
sentative from  the  American  Associ- 
ation of  Nurserymen,  the  American 
Society  of  Consulting  Arborists.  As- 
sociated Landscape  Contractors  of 
America,  the  International  Society  of 
Arboriculture  and  the  National  Ar- 
borist Association. 

CTLA  distributes  news  stories, 
feature  articles,  audio/visual  pro- 
grams, printed  materials  and  the  like. 
Its  designated  representatives  meet 
at  various  times  throughout  the  year 
to  develop  these  tools,  and  a small 
office  in  Washington  handles  distri- 
bution. 

For  further  information  contact 
CTLA.  1250  Eye  Street.  N.W..  Suite 
504.  Washington,  D C.  20005.  [□ 


BROWN  TREE  CUTTER 

THE  ONLY  MOWER  DESIGNED  FOR  RIGHT-OF-WA  Y RECLEARING 


• All  steel  construction  with  tubular  steel  frame 

• 90  or  165  H.P.  gear  box  and  drive  line 

• 1"  solid  plate  round  blade  bar 

• 4 free  swinging , double  off-set  blades 

• Cuts  up  to  8”  diameter  trees 

• 5 and  6 Foot  models  available 

• Mounts  to  any  60  H.P.  farm  series  tractor 

• 540  or  1000  R.P.M.  gear  box 


THE  BROWN  TREECUTTER 

“ Now  Available  with  Optional  165  H.P.  Gear  Box  and  Drive  Line ” 
Of  all  the  mowers  on  the  market  today,  this  is  the  only  one  that 
is  designed  for  Right-of-way  reclearing.  The  Tree  Cutter  is  the 
heaviest  and  most  durable  mower  made.  The  Tree  Cutter 
comes  standard  with  a 90  H.P.  gear  box  and  an  open  rear  deck 
that  allows  you  to  cut  trees  up  to  8“  diameter.  The  new  165  H.P. 
gear  box  option  gives  you  durability  that  is  unmatched  in  the 
heavy  mowing  environment  found  in  the  reclearing  industry. 
Also  available  is  a fully  enclosed  model,  that  comes  wi;h  a 165 
H.P.  gear  box.  This  model  greatly  reduces  discharge  of  debris, 
and  allows  you  to  work  in  residential  areas  without  the  fear  of 
discharge  danger.  Power  companies,  electric  co-ops,  pipe  line 
companies,  and  contractors  all  over  the  country,  prove  its  high 
performance,  rugged  construction,  long  life  and  service  ability 
everyday. 


KTBrowmI 

MANUFACTURING  CORPORATION 

RT.  3 OZARK,  ALABAMA  36360 
PHONE  205-795-6603  FAX  205-795-3029 
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Get  the  most  out  of  tree  care 

Becoming  a member  of  the  National  Arborist  Association  just  may  be  the 
best  way  to  get  the  most  out  of  your  money 
The  NAA  provides  everything  you  need  to  succeed  in  business  today 
Whether  you're  big  or  small  the  NAA  can  make  a difference* 

The  NAA  offers  Management  Services,  Safety  Programs,  Arborist  Training  Programs, 
and  represents  its  members  in  Washington  white  also  simplifying  Government  Regulations. 

The  NAA  can  increase  rhe  Productivity,  Efficiency  and  Profitability  of  your  firm. 

Mail  in  the  coupon  below  with  your  payment  right  away!  For  more  information  call  1-800-REF-2-NAA. 


Special  Offer 

Join  now  for  just  $175*.  You  will  also  receive  a free  copy  of  NAA's  Personal  Safety  training  video. 
*Your  annual  dues  m 1992  u iU  be  based  on  your  firms  gross  soles  fur  1991. 


□ YES,  I want  to  belong  and  take  advantage  of  this  "SPECIAL 
OFFER’!  Enclosed  is  my  check  for  $175  for  dues  through  1991. 

Name  Comoanv 

Street 

City 

Srare 

Zip 

Phone  i 



Check  enclosed  oavable  ro  NAA 

VISA  MasterCard 

Account  # 

Expiration  Dare: 

Signature 

L 


<$> 


The  National  Arborist  Association 

The  Meeting  Place  Mall 
P.O.  Box  1094,  Amherst,  NH  030314094 

Membership  available  to  commercial  Tree  Service  Firms  only 
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CUTTING  EDGE/products  & services 


Bandit  Industries,  Inc.,  Introduces 
the  Model  1900  Track  Bandit  whole 
tree  chipper.  The  1900  is  driven  by  a 
Caterpillar  225  undercarriage  with  30- 
inch  pads  and  a 2-speed  piston  motor 
track  drive.  The  drive  system  in- 
cludes a hydraulic  system  with  a hy- 
drostatic variable  speed  drive  and  a 
variable  travel  speed  of  0 to  1.3  mph. 
The  1900  will  chip  trees  up  to  19 
inches  in  diameter  and  will  chip  an 
80-foot  whole  tree  in  less  than  a min- 
ute. Contact  Bandit  Industries,  Inc., 
6750  Millbrook  Road,  Remus,  Mich. 
49340.  Phone:  517-561-2270. 


Levco  announces  its  newest  stump 
grinder  model — the  HD47D.  This  new 
machine  features  a 39-hp  Kubota  wa- 
ter-cooled diesel  engine.  A 37-hp 
Wisconsin  air-cooled  gasoline  en- 
gine is  also  available.  The  HD47D 
cuts  stumps  of  any  kind,  age  or  diam- 
eter from  40  inches  above  grade  to  20 
inches  below.  The  HD47D  is  one  of 
nine  models  available  from  Levco. 
For  further  information,  call  Levco 
Manufacturers,  Inc.,  Wynne,  Ar- 
kansas, 501-238-8126. 


Mycogen  Corporation  announces 
name  and  logo  changes  for  several 
of  the  products  it  licensed  from  Safer, 
Inc.,  earlier  this  year.  Safer  Insecti- 
cide Concentrate  now  will  be  named 
M-Pede  insecticide,  and  Moss  & 
Algae  Killer  now  carries  the  name 
DeMoss  moss  and  algicide.  Sharp- 
Shooter  retains  its  name.  All  prod- 
ucts now  display  the  Mycogen  signa- 
ture “sunburst*  logo.  Mycogen 
Corporation  develops,  manufactures 
and  markets  biopesticides  to  control 
a variety  of  insects,  weeds  and  other 
pests.  Mycogen’s  products  are  based 
on  natural  agents  which  are  compat- 
ible with  the  environment.  Through 
genetic  engineering  technology  and 
innovative  formulations,  the  com- 
pany develops  products  that  fulfill 
the  changing  needs  of  the  nursery 
and  greenhouse  manager,  arborist, 
landscaper  and  other  users.  For  fur- 
ther information  contact  Mycogen 
Corporation,  5451  Oberlin  Drive,  San 
Diego,  California  92921.  Phone:  619- 
453-8030. 


125° 

OVER  CENTER 
LOWER  BOOM 


284° 

UPPER  BOOM 


For  additional  information,  contact: 

AERIAL  DEVICES,  INC. 

P.O.  Drawer  1650 
Shelby,  NC  28151-1650 
800-438-0671  outside  NC 
800-632-2256  in  NC 
Aerial  Devices,  Inc.  is  a subsidiary  of 
Beam  Enterprises,  Ltd.  and  is  affiliated 
Wood/Chuck  Chipper  Corp.  and  Safety 
& Equipment  Co.,  Inc. 


D.A. 


with 


Test 
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CLASSIFIED 


FOR  SALE 


Morbark  Eeger  Beevers  & Asplundh 
Whisper  Chippers,  Levco  & Rayco 
Stump  Cutters,  new  and  used.  Tree 
trucks  and  whole  tree  chip-harvesters. 
Financing  available.  Call  the  Tree  Dis- 
posal Headquarters  at  Morbark  Mid- 
Atlantic.  Ask  for  Dave  Lindsay  at  1- 
800-462-2447. 


Cutzvell 


pole  pruners  & saws 

l... chosen  by  professionals  for 
the  reasons  that  count: 

Superior  design  - beautifully 
engineered  lever  system  with  in- 
side pull  rod  and  return  spring. 

Quality  workmanship. 
Lightweight. 

Durability  - built  to  last. 
Increased  productivity. 

6’,  8’,  10’,  12'  models. 


201  S.  88th  Ave. 

Yakima,  WA  98908 

(509)  966-1499  Dealer  Inquiries  Invited. 
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Hardware  and  software,  by  an  ar- 
borist for  the  arborist.  For  more  infor- 
mation about  the  industry’s  best-sell- 
ing package  call  or  write  Arbor 
Computer  Systems.  117  Weston  Road, 
Westport,  Conn.  06880.  203-226-4335. 


Aerial  bucket  trucks — Hi-Ranger, 
Asplundh,  Sky  Worker — most  major 
brands — 40’  to  95’.  Also,  brush 
chippers,  stump  grinders,  tree  spades, 
log  loaders,  and  Rayco  stump  cutters. 
Parts  for  aerial  buckets.  Allied  Utility 
Equipment  Inc.,  W 204  North  11509 
Goldendale  Road,  Germantown,  Wl 
53022.  414-255-6161  24  hours. 


Surplus  tree  equipment  for  sale:  1979 
Chevy  6-wheel  diesel  and  HIAB  550  log 
loader  with  grapple,  $14,500:  1986 
VO-50  complete  forestry  package, 
$42,500;  Morbark  diesel  chipper, 
$8,500;  two  Asplundh  chippers.  $3,800 
and  $5,200;  truck-mounted  TS-44  Ver- 
meer tree  spade.  $10,500.  Contact 
Community  Tree  Service.  Inc.  508-256- 
0341. 


1980  45-foot  Aerial  Lift,  Ford  F700, 
370  V8,  5x2  transmission,  12-foot 
chipbox,  saddle  toolbox,  new  Emeron 
paint,  excellent  condition,  54.000  mi., 
$28,000;  1984  50-foot  Aerial  Lift.  Ford 
F800,  370  V8,  5x2  transmission,  Wis- 
consin pony  motor,  12-foot  chipbox, 
saddle  toolbox,  excellent  condition, 
36,000  mi.,  $35,000;  1982  Asplundh 
Chipmunk  chipper,  4-cyl.  remanufac- 
tured White  engine  w/1500  hrs.,  good 
condition,  $3500;  1984  Woodchuck 
chipper,  4-cyl.  White  engine  w/3000 
hrs.,  good  condition.  $4,500.  All  origi- 
nally new  Haupt  Tree  Co.,  Inc.,  equip- 
ment, located  in  Western  Massachu- 
setts, 413-229-8565. 


Take  a look  at  our  newly  designed 
portable  diesel-powered  stump  cutter 
on  video.  You  be  the  judge.  No 
dealers.  Kinetic  Stump  Cutter  Inc., 
800-422-9344. 


FMC  Bean  50  GPM  sprayer,  1000-gal. 
stainless  tank,  mounted  on  74  Inter. 
345  V8  5-speed,  includes  reel.  hose, 
gun,  fill  pump  and  hoses.  Will  sell  sep- 
arately. $14,000  or  BO.  Call  203-262- 
1188. 
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Call  the  Midwest's  chipper  super- 
market. (10-15)  New,  demo  and  used 
Eeger  Beever,  Asplundh  and  other 
chippers  in  stock  at  all  times!  Prices: 
$3000-$1 6,000.  Call  for  list.  Alexander 
Equip.  Co.  Call  708-268-0100  or  FAX 
708-268-0114. 


Equipment  Pool  Nationwide.  For 

buyers  and  sellers  of  arborist  equip- 
ment. No  commission  fees.  No  bogus 
listings.  Professional  equipment  trad- 
ing/consultant service!  Get  results 
and  save  big  bucks!  Write  Equipment 
Connection.  4529  Angeles  Crest  Hwy. 
#321,  Los  Angeles.  California  91011. 
Info.  X press:  1-800-526-1721. 


HELP  WANTED 

Hot  career  opportunity  in  tree  care 
sales — Come  work  where  America 
plays — in  Palm  Beach  County  on  Flori- 
da’s Gold  Coast.  Expanding  tree  care 
company  needs  aggressive,  knowl- 
edgeable person  experienced  in  all 
phases  of  tree  care  sales.  If  you  want... 
— Year-round  work 
—Unlimited  advancement  potential 
— A prestigious  address 
— Full  benefits 

—Generous  compensation  based  on 
experience... 

Call  Zimmerman  Tree  Service,  407- 
845-1045. 


Arborist/crew  leader  position  open 
for  responsible  individual  with  an  in- 
terest in  urban  tree  care.  Some  experi- 
ence necessary  but  will  train.  We  are 
an  established  company  in  Chicago’s 
northwest  suburbs  that  offers  an  ex- 
cellent salary  and  benefit  package 
commensurate  with  qualifications  and 
experience.  Contact  Rodney,  McGinty 
Bros.,  Inc.,  3524  Long  Grove  Road, 
Long  Grove.  III.  60047.  708-438-5161. 


Classified  rates:  $40  per  inch  (1-inch 
minimum),  payable  in  advance. 

Send  ad  and  payment  to: 

Advertising  Department 
Tree  Care  Industry 
P.O.  Box  1094 
The  Meeting  Place  Mall 
Route  101 

Amherst,  N.H.  03031 


WE  BUILD  THE  CHIPPERS  OTHERS  ARE  COMPARED  TO 
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CHIP  & BAG  BUSY  BEEVER  BUSY  BEEVER  125  PTO  BUSY  BEEVER  175 

The  leader  continues  to  lead  with  new  models  and  improvements  to  existing  models. 

• CHIP  MATERIAL  UP  TO  14"  IN  DIAMETER 

• PROFITABLE  DEALERSHIPS  AVAILABLE 

• CONTACT  US  FOR  THE  DEALER  NEAREST  YOU 

BEEVER  SALES  CORP.  P.O.  BOX  800  WINN,  Ml  48896  (517)866-2770  (800)255-7691 
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FROM  THE  FIELD 


That  Christmas  Itch 


By  Joseph  J.  Camilliere  111 

With  the  holiday  season  just 
around  the  corner,  my  wife.  Donna, 
commenced  with  her  holiday  chores 
of  making  evergreen  wreaths  and 
roping  to  decorate  the  house.  This 
usually  means  that  I need  to  line  up  a 
few  evergreen  removals  to  provide 
the  greens  and  gather  cones,  berries 
and  other  forms  of  garnish. 

This  year  Donna  decided  to  gather 
all  types  of  horticultural  garnish, 
leaving  it  up  to  me  to  properly  iden- 
tify the  tree  or  shrub  from  which  the 
various  cones,  berries,  etc.,  came. 

One  night  1 arrived  home  from 
work  to  find  Donna  and  Denise,  one 
of  Donna's  coworkers,  proudly  dec- 
orating several  wreaths.  I should  add 
that  they  are  both  professional  horti- 
culturalists  on  a large  private  estate. 
Two  of  the  wreaths  were  decorated 
with  clusters  of  waxy  white  berries 
which  looked  quite  nice  against  the 


evergreen  background. 

“Aren't  they  beautiful?  These 
white  berries  add  such  a special 
touch — what  are  they?”  Donna 
asked,  proudly  displaying  one  of  the 
wreaths. 

1 looked  more  closely  at  the  ber- 
ries. Then  I looked  at  Donna  and 
Denise  in  total  disbelief.  “Those  ber- 
ries are  going  to  add  more  than  just  a 
special  touch — they'll  add  a special 
itch.  They're  poison  ivy  berries,"  I 
answered. 

Donna  and  Denise  looked  at  me. 
looked  at  the  berries  and  together 
said:  “No  way!  They  came  from  a 
tall  bush  in  the  middle  of  a field." 

1 explained  in  vain  that  although 
poison  ivy  is  a vine,  when  growing  in 
an  open  area  it  can  take  on  the  form 
of  a dense,  upright  shrub.  Despite 
the  “mysterious  rash"  they  had  both 
developed  on  their  hands,  they  both 


denied  that  it  was  poison  ivy.  After 
all,  they  are  professional  horticultur- 
alists. 

1 told  this  little  story  to  my  tree 
crews,  explaining  how  poison  ivy  can 
take  different  forms,  that  all  parts  are 
poisonous  and  that  you  can  most  def- 
initely catch  it  in  the  dormant  season, 
especially  in  chain  saw  dust. 

Proper  identification  of  noxious 
plants  such  as  poison  ivy,  poison  oak 
and  poison  sumac  should  be  taught  to 
all  employees,  with  key  identification 
features  for  all  seasons.  A serious 
rash  can  be  quite  debilitating,  result- 
ing in  lost  time  on  the  job. 

When  we  do  have  to  work  around 
such  plants,  appropriate  clothing, 
gloves  and  washing  with  products 
such  as  Ivy-Rest  can  reduce  rashes.  If 
you  or  any  of  your  employees  are  es- 
pecially sensitive,  avoid  the  plant  or 
ask  your  physician  about  treatments 
to  build  your  resistance. 

As  for  my  wife  and  her  friend, 
their  rashes  have  cleared.  They  still 
deny  the  berries  were  from  poison 
ivy,  but  none  of  the  wreaths  still  have 
the  waxy  white  berries.  1 guess  the 
birds  ate  them!  fQ 


Joseph  J . Camilliere  III  is  an  ar- 
borist with  the  Carpenter-Costin  Co., 
Inc.  in  Swampscott . Massachusetts. 

Do  you  have  a story  for  From  the 
Field?  TCI  will  pay  $50  for  published 
articles.  Submissions  become  the 
property  of  TCI  and  are  subject  to 
editing  for  grammar,  style  and  length. 
Entries  must  be  submitted  by  field 
workers  and  must  bear  the  name  of 
the  worker  and  his  employer  or  they 
will  not  be  considered  for  publication. 
Articles  and  photos  must  be  received 
by  the  first  day  of  the  month  for  the 
following  month's  issue. 
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Mauget  tree  care  seminars 
supply  the  answers. 


You  supply  the  questions. 

Informal  Mauget-  seminars  provide  timely  information  about 
protecting  the  environment  and  keeping  trees  healthy  Annual 
seminars  are  open  to  all  Green  Industry  firms— owners,  managers 
and  applicators. 

You  supply  the  questions.  Diseases? 
Insects?  Micro  injection?  Marketing? 
Nutrition?  Pruning,  spraying,  wounding? 
Mauget  seminars  are  tailored  to  meet 
your  needs  in  tree  care  management.  No 
other  seminars  provide  more  practical 
and  useful  information  about  tree  care 
utilizing  Mauget  micro  injection 
technology. 

Seminar  instructors  and  guest  speakers 
have  many  years  of  practical  tree  care 
experience  and  are  highly  qualified  to 
address  problems  in  tree  health. 

Learn  how  Mauget  micro  injection  works.  Well-known  university 
scientists  have  confirmed  the  benefits  of  micro  injection  through 
research  and  field  trials.  Many  of  the  nation's  leading  tree  care 
firms  have  used  Mauget  micro  injection  for  more  than  20  years  as 
part  of  their  tree  health  and  IPM  programs. 

Give  your  business  another  tool  to  help  you  protect  the  environment 
and  keep  trees  healthy.  Sign  up  for  a Mauget  seminar  today 

Seminar  dates,  cities,  and  distributor  marketing 
areas  are  listed  at  right.  Call  your  nearest 
distributor  about  a Mauget  seminar 
in  your  area. 

J.  J.  Mauget  Company 

2810  N.  Hgueroa  Street 
Los  Angeles.  CA  90065 


sai'elrms 


Liqui-Green  Lawn  & Tree  Care 
Peona.  il  61615 
Illinois.  Eastern  1A 
[309)243-5211 
(800)  747-521 1 
December  14. 1990, 
Willowbrook.  IL 
December  15. 1990.  Peoria.  IL 


Scientific  Tree  Care 
Panama  City.  FL  32401 
N FL  S GA.  S AL 
(904)  763-5049 

January.  Savannah.  GA 

Tree  Injection  Products 
Com  pony 
Knoxville.  TN  37917 
KY.  TN.  N AL.  MS.  AR 
(615)  522-0533 
January  10.  Louisville.  KY 
January  30.  Jackson.  MS 
February  15.  Memphis.  TN 
February  21.  Nashville.  TN 
February  22.  Birmingham.  AL 
March  2j.  Gatlinburg.  TN 


Lanpnear  Supply  Division 
C leveiand.  OH  44 1 2 1 
Ohio.  W VA 
(216)381-1704 
(800)  332-TREE 

February  25.  Cleveland.  OH 
February  26.  Akron  Canton. 
OH 

February  27.  Columbus.  OH 
February  2B.  Toledo.  OH 

The  Tree  Doctor  Inc 
Hendersonville.  NC  28793 
NC.  SC.  North  Georgia 
(704)  891 -TREE 

February  26.  Marietta.  GA 
February  27.  Greenwood.  SC 
February  28.  Yemassee.  SC 
March  5.  Mocksville.  NC 
March  6.  Wilson.  NC 
March  7.  Myrtle  Beach.  SC 

Michigan  injection  Systems 
Grand  Rapids.  Mi  49505 
Michigan 
(800)423-3789 
(616)  364-4558 
February  27.  Livonia.  Ml 


Artistic  Arborist 
Phoenix.  A Z 85013 
AZ.  NM.  NV 
(602)263-8889 
(800)843-8733 
January  22.  Tucson.  AZ 
February  11.  Las  Vegas.  NV 
February  21.  Albuquerque. 

NM 

March  11.  Reno.  NV 
April  18.  Phoenix.  AZ 
April  26.  Laughlin.  NV 
May  3.  Las  Cruces.  NM 
June  20.  Yuma.  AZ 
July  12.  Las  Vegas.  NV 
July  16.  Farmington.  NM 
July  19.  Flagstaff.  AZ 


Professional  Tree  Care  & 
Injection 

Winter  Park.  FL  32792 
Central  & South  Florida 
(407)647-3335 
(800)356-4351 

January  25.  Fort  Pierce.  FL 
January  28.  West  Palm.  FL 
February  1.  Miami.  FL 
February  5.  Ft  Myers.  FL 
February  7.  Sarasota.  FL 
February  15.  Orlando.  FL 


Enfield's  Tree  Service 
Elkhorn.NE  68022 
ND.  Eastern  SD.  NE.  MN. 
Western  IA.  MO.  KS.  OK. 
Southeast  WY 
(402)  289-3248 
(800)  747-8733 
February  2.  Oklahoma  City. 
OK 

February  8.  Kansas  City.  MO 
February  23.  Denver.  CO 
March  1.  Omaha.  NE 
March  16.  Bismarck.  ND 
March  29.  Bloomington.  MN 


Forrest  Lytle  8i  Sons.  Inc 
Cincinnati.  OH  45231 
SWOhio 

(513)  521-1464 

February  28.  Cincinnati.  OH 

Releaf  T'ee  Consultants 
Indianapolis.  IN  46260 
Indiana 
(317)259-7228 

February  28.  Indianapolis.  IN 

Pruett  Tree  Service 
Loke  Oswego.  OR  97035 
Oregon.  Washington 
(503)635-3916 
(800)635-4294 
March  7 

Pouison  Tree  Service 
Billings.  MT  59101 
Montana 
(406)259-5109 

March  18.  Billings.  MT 

Arbortech  Inc 
Belleville.  IL  62221 
St  Louis  Area 
(618)233-2900 

Canadian  Shodetree  Service 
Ltd 

Lochine.  Quebec.  Can  H8S 
4E6 

Quebec 

(514) 634-7046 

D.H.D  Systems  Inc 
New  Berlin.  W1 53151 
Wisconsin 
(414)  784-3556 

Farm  ond  Forest  Research  Ltd 
Oakville.  Ontario.  Can.  L6J  5A2 
Ontario 
(416)827-1134 


Gem  Spraying  Service 
Jerome.  ID  83338 
Idaho 

(208)  733-7206 

February  4.  Pocatello.  ID 
February  6.  Boise.  ID 
February  8.  Twin  Falls.  ID 
February  13.  Lewiston.  ID 


JJ  Manget  Company 
Los  Angeles  CA  90065 
California 
(800)873-3779 

Micro  Injections  Inc. 
Tampa.  FL  336 1 8 
Tampa  Area 
(813)961  1060 


Tree  Clinic 
Austin.  TX  78763 
Eastern  & South  Texas 
(512)454-1411 

February  7.  San  Antonio.  TX 
February  28.  Houston.  TX 
March  12.  Austin.  TX 


Harrod  s Tree  Service 
Fort  Worth  TX  76108 
Northern  Texas 
(817)246-9730 

February  11.  Bedford.  TX 


Warne  Chemical  & Equipment 
Co 

Rapid  City  SD  57702 
Western  South  Dakota. 

Wyoming 
(605)  342-7644 
(800)  658-5457 
February  13.  Rapid  City.  SD 
February  19.  Sheridan.  WY 
February  21.  Rock  Springs.  WY 


R C Humphreys 
St  Francisville.  lA  70775 
Louisiana.  So  Mississippi 
(504)635-4507 

Target  Chemical  Co 
Cerritos.  CA  90701 
California 
(213)  865-9541 

Tree  inject  Systems 
Clarence  Center.  NY  14032 
CT.  DE.  MA.  ME.  NH.  NJ.  NY.  PA. 
Rt.  VT 

(716)  741-3313 


Tree  Lawn  Inc 
El  Paso.  TX  79922 
El  Paso  Area 
(915)581-5455 


Trees  of  Hawaii  me 
Ewa  Beach  HI  96706 
Hawaii 

(808)682-5771 


Guardian  Tree  Experts 
Rockville.  MD  20852 
MD.  VA.  DC 
(301)881-8550 

February  21.  Gaithersburg. 
MD 


Utah  Sprav  Service 
Sandy.  UT  84070 
Utah 

(801)566-5773 
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9fo/testity  <0T/tucfe  Packages 


INDUSTRIES,  INC 


A complete  line  of  Chipper  Bodies  and  Chassis  Cabs 


Model  S-14/S-12 


Model  "B 


<3T(ie  ^ody  ^utCde/ts 


Sauthca 


Model  MP-12  Model  PC-11 

FAX:  (704)  482-2015 
IN  N.C.  (704)  482-1477 

SOCITHCO  INDUSTRIES,  INC.  1840  E.  DIXON  BLVD.  SHELBY,  NC  28150  1-800-331-7655 
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If  you  want  to 
chip  ity  reach  it 

orloadity 

Now  You  Can . . . 

REM  IT 

LEASE  rr 
ORBUYU 


ASPLUNDH  MANUFACTURING  now  makes  it  three 
times  easier  to  add  their  famous  Aerial  Lifts,  Chippers  and 
new  Multi-Loaders  to  your  fleet.  Because  now  you  can 
buy  the  equipment,  rent  it  for  just  as  long  as 
you  need,  or  take  advantage  of  a long-term  lease. 


Ql  IV  the  innovative  LR-50  Forestry  or  Flat  Deck 
DUY  Aerial  Lift  and  you're  buying  the  lift  that  set  the 
industry  standards.  Buy  the  New  Multi-Loader  for  one- 
man  remote-control  loading  of  up  to  5.000  pounds  (chip- 
box  available)!  Buy  the  hard  working  Chipmunk  Chipper. 
Ifs  the  lowest  price  chipper  in  its  class  - without  compro- 
mising quality! 


D C MT  anV  °f  this  equipment  from  our  Short-T eim 
IlCIM  I Rental  Fleet.  This  gives  you  all  the  capa- 


bilities you  require  for  single  projects  and  peak  usage 
times,  without  straining  your  budget.  Call  today  for 

complete  details. 


P * OC  the  Asplundh  equipment  you  need  to  stay 
LCAOlZ  productive  and  keep  your  cash  reserves 
free  to  work  for  you!  Take  advantage  of  competitive  rates, 
terms  such  as  $1 .00  buy-outs,  plus  tax  breaks  when  you 
lease.  Lease  packages  are  available  on  all  Asplundh 
Chippers,  Lifts  and  Multi-Loaders.  Call  today  for  a quote. 

Whether  you  want  to  buy,  rent,  or  lease,  Asplundh  has  the 
equipment  and  the  terms  you  need. 


See  what  Asplundh  can  do  for  you  now. 

CALL  OUR  HOTLINE 


1-800-331-1038 


Asplundh  Drum-style  Chipper 


LR-50  Hat  Deck  Aerial  Lift 


ASPLUNDH 


Manufacturing 

1 00  Asplundh  Avenue 
Creedmoor,  North  Carolina  27522 
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How  do  you  market  your 
business?  Read  about  one 
company's  innovative  ap- 
proach to  marketing  in  Man- 
agement Exchange.  Photo 
courtesy  of  Tom  Golon. 


COVER  PHOTO: 

Customer  service  is 
an  important  market- 
ing tool  for  today's 
business.  Chris  Serrano 
of  San  Jose  talks  to  a 
homeowner  about  a 
frost-damaged  palm. 
Photo  by  Lee  Lesh. 
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OUTLOOK 


This  is  not  the 
time  to  sit  hack 
and  absorb  higher 
costs  for 
insurance , 


boosts  from  all  over  the  country  continue  to  com- 
plain about  rising  insurance  costs,  particularly  in  the  area  of 
workers  compensation  insurance.  While  rales  escalate,  in- 
surance carriers  claim  that  they  are  losing  money  on  work- 
ers compensation  because  of  high  legal  and  medical  costs. 

Several  carriers  have  indicated  that  they  will  not  provide 
workers  compensation  coverage  to  a client  unless  they  also 
write  more  profitable  lines  as  well,  such  as  general  liability 
and  motor  vehicle  coverage.  Are  we  falling  into  the  same 
trap  we  were  in  back  in  1985?  Have  the  insurance  carriers 
lost  too  much  money  on  junk  bonds  and  bad  real  estate 
loans?  The  insurance  carriers  report  that  profits  for  the  first 
half  of  1990  are  down  24%,  Are  they  trying  to  recover  at 
your  expense?  Yes,  in  part.  The  insurance  industry  reports 
investment  income  of  $15,8  billion  and  underwriting  losses 
of  $10,9  billion  for  the  first  six  months  of  1990.  Chances  are, 
given  the  economy,  investment  income  will  decrease  and 
underwriting  losses  will  increase. 

This  is  not  the  time  to  sit  back  and  absorb  higher  costs  for 
insurance.  First  of  all,  always  get  competitive  prices.  Com- 
placency brings  higher  rates.  Make  sure  your  broker  is 
working  for  you,  not  against  you. 

Second,  take  positive  steps  to  control  your  workers  com- 
pensation premiums  and  let  your  insurance  carrier  know 
that  you  are  taking  those  steps.  One  company  recently  told 
us  that  its  workers  compensation  modification  dropped 
from  1.07  to  ,81  when  it  showed  its  extensive  safety  pro- 
gram to  its  workers  compensation  carrier. 

Demand  to  see  periodic  audits  of  claims.  Question  re- 
serves held.  Take  positive  action  to  return  injured  person- 
nel to  work.  Report  all  incidents  as  may  be  required  hut 
self-insure  on  minor  claims.  Don't  allow  major  settlements 
to  be  made  without  your  approval. 

There  are  many  situations  in  which  employers  don’t  have 
the  opportunity  to  confront  their  insurance  carriers.  It's  ei- 
ther pay  up  or  get  out.  What  then? 

Insurance  carriers  are  regulated  by  each  state  and  each 
one  is  different.  This  is  a perfect  example  of  where  a state 
arborist  association  can  be  effective,  A collective  inquiry  by 
an  industry  to  the  state  Insurance  Commissioner  has  much 
more  impact  than  an  individual  complaint. 

Insurance  is  an  ordinary  cost  of  doing  business.  It  is  your 
responsibility  to  keep  that  cost  in  line. 
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Mauget  tree  care  seminars 
supply  the  answers. 


You  supply  the  questions. 


Informal  Mauget1'  seminars  provide  timely  information  about 
protecting  the  environment  and  keeping  trees  healthy.  Annual 
seminars  are  open  to  all  Green  Industry  firms— owners,  managers 
and  applicators. 

You  supply  the  questions.  Diseases? 
Insects?  Micro  injection?  Marketing? 
Nutrition?  Pruning,  spraying,  wounding? 
Mauget  seminars  are  tailored  to  meet 
your  needs  in  tree  care  management.  No 
other  seminars  provide  more  practical 
and  useful  information  about  tree  care 
utilizing  Mauget  micro  injection 
technology. 

Seminar  instructors  and  guest  speakers 
have  many  years  of  practical  tree  care 
experience  and  are  highly  qualified  to 
address  problems  in  tree  health. 

Learn  how  Mauget  micro  injection  works.  Well-known  university 
scientists  have  confirmed  the  benefits  of  micro  injection  through 
research  and  field  trials.  Many  of  the  nation's  leading  tree  care 
firms  have  used  Mauget  micro  injection  for  more  than  20  years  as 
part  of  their  tree  health  and  IPM  programs. 

Give  your  business  another  tool  to  help  you  protect  the  environment 
and  keep  trees  heolthy.  Sign  up  for  a Mauget  seminar  today 

Seminar  dates,  cities,  and  distributor  marketing 
areas  are  listed  at  right.  Call  your  nearest 
distributor  about  a Mauget  seminar 
in  your  area. 

J.  J.  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles.  CA  90066 


saielrees 


Tree  Injection  Products 
Company 
Knoxville,  IN  37917 
KY  TN.  N AL  MS,  AR 
[615]  522-0533 
Match  23.  Gatlin  burg,  TN 


Artistic  Arborist 
Phoenix,  AZ  85013 
AZ.  NM,  NV 
T602J  263'S68Q 
80G)  643-6733 
March  11  < Reno.  NV 
April  1 8 . Phoenix.  AZ 
April  26,  LaughHn,  NV 
May  3.  Las  Cruces.  NM 
June  20,  Yuma,  AZ 
July  12.  las  Vegas.  NV 
July  16,  Farmington,  NM 
My  19,  Flag  stan.  AZ 


Enfield'S  Tree  Service 
EBthorn,  NE  68022 
ND,  Eastern  3D,  Nt,  MN, 
Western  IA,  MO.  KS.  OK. 
Southeast  WY  OO 

E 289  3248 
747-6733 
;h1,  Omaha.  Nl 
March  16,  Bismarck,  ND 
Morch  29,  Bloomington,  MN 


Tree  Clinic 
Austin,  TX  76763 
Eastern  & South  Texas 
[512]  454  1411 

March  12.  Austin  TX 


The  Tree  Doctor  Irvc. 
Hendersonville,  NC  28793 
NC.  SC,  North  Georgia 
[704)  691 -TREE 

March  5,  Mocksvilte,  NC 
March  6,  Witson,  NC 
March  7.  Myrtle  Beach,  SC 


Pruett  Tree  Service 
lake  Oswego,  OR  97035 
Oregon,  Washington 
[5031635*3916 
800)  635-4294 
March  7.  Portland.  OB 


R.  C.  Humphreys 
St  FroncisviKe.  LA  70775 
Louisiana.  So.  Mississippi 
[504)  635*4507 


Lonpnear  Supply  Division 
Cleveland,  QH44 121 
Ohio,  W VA 
[216)  381-1704 
(800)  332-TREE 


IjQui-Green  Lawn  A Tree  Care 
Peoria,  1161615 
Illinois,  Eastern  IA 
(309)243-5211 
(600)747-5211 


Forrest  Lytle  & Sons,  inc. 
Cincinnati,  OH  45231 
SWOhio 
[513)  521  1464 


JJ  Mauget  Company 
Los  Angeles,  CA  90065 
California 
[600)  673-3779 


Michigan  injection  Systems 
Grand  Rapids,  Ml  49505 


Michigan 
[600)423-3789 
(616)  364-4558 


Micro  Infections  Inc. 
Tampa.  FL33618 
Tampa  Area 
(6 13]  961 -1060 


Professional  Tree  Care  & 
Injection 

Winter  Park,  FL  32792 
Centra)  & South  Florida 
[407]  647*3335 
(600)356-4351 


Reteaf  Tree  Constants 
Indianapolis.  IN  46260 
Indiana 
[317)259*7226 


Paulson  Tree  Service 
Billings.  MT  59101 
Montana 
[406)  259-5109 

March  16,  Billings.  MT 


Scientific  Tree  Care 
Panama  Crty.FL  32401 
N.FL$.GA,S  Al 
(904)  763-5049 


Artxxtech  Inc. 
Belleville.  I L 62221 
St  Louis  Area 
[616)233-2900 


Target  Chemical  Co 
Cerritos.  CA  90701 
Californio 
[213]  665-9541 


Canadian  Shodetree  Service 
ltd 

Lochine.  Quebec,  Can  H05 
4E6 

§14]634-7G46 


Tree  inject  Systems 
Oarence  Center,  NY  14032 
CT,  DE,  MA,  ME.  NH,  NJ.  NY  AA 
PI.  VT 

[716]  741-3313 


D.H.D  Systems  inc, 
New  Berlin.  Wt  53151 
Wisconsin 
(414)784-3556 


Tree  Lawn  Inc 
El  Paso,  TX  79922 
El  Paso  Area 
[9151561-5455 


Farm  and  Forest  Research  Ltd. 
Oakville.  Ontario.  Con.  L6J  5A2 
Ontario 
(416)627-1134 


Trees  of  Hawaii  inc 
Ewa  Beach.  Hi  96706 
Hawaii 

[608)  662-5771 


Gem  Spraying 
Jerome.  ID  833 
dah  o 

P 733-4206 
869-7741 


Service 

36 


Guardian  Tree  Experts 
Rockville.  MD20S52 
MD,  VA,  DC 
[301]881-6550 


Hotrods  Tree  Service 
Fori  Worth,  TX  76106 
Northern  Texas 
(617)246-9730 


Utah  Spray  Service 
Sandy.  ITT  84070 
Utah 

[801)566-5773 


Warne  Chemical  & Equipment 
Co 


Rapid  City  SD  57702 
Western  South  Dakota. 
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Grindstones,  Cats, 

A Successful  Businessman  Shares  A Bit  Of  His  Philosophy 


By  Donald  F,  Blair 

GOLD!  GOLD!  GOLD! 

That  was  the  headline  in  the  Seattle 
Post-Intelligence  on  a July  day  in 
1897.  The  country  had  been  in  a de- 
pression since  1893,  caused  in  part  by 
a lack  of  gold  bullion  to  back  the  na- 
tion's currency.  Fifty  cents  would  buy 
a lavish  steak  dinner. 

GOLD  IN  THE  KLONDIKE! 

The  rush  was  on.  One  way  to  the 
gold  fields  was  on  foot  over  a har- 
rowing pass  known  as  the  Chilkoot. 
None  of  the  22,000  people  who  en- 
dured the  arduous  trek  would  ever 
forget  the  final  4-mile  leg  of  the 
ascent  as  long  as  they  lived.  The 
grade  of  the  final  four  miles  was  30% 
and  the  last  half-mile  was  35%,  The 
Mount ies  would  not  permit  anyone 
to  enter  the  Yukon  wilderness  with- 
out six  months'  provisions  and  they 
set  up  a scale  near  the  pass  to  weigh 
each  gold  seeker's  minimum  2000 
pounds  of  supplies. 

The  average  city- bred  gold  seeker 
could  only  carry  50  pounds  on  each 
6-hour  ascent.  It  would  take  an  aver- 
age of  three  months  for  each  miner  to 
get  his  gear  over  the  pass. 

Stilt,  some  of  the  loads  that  people 
were  struggling  to  carry  over  the 
Chilkoot  seemed  to  he  the  burdens  of 
madmen.  One  man  had  a heavy 
grindstone,  another  struggled  the 
sections  of  a piano  over  the  summit, 
an  Italian  fruit  merchant  wrestled 
eight  tons  of  citrus  and  tomatoes  over 
the  pass,  and  one  even  brought  crates 
of  cats! 

By  June  of  1898,  Dawson  City  had 
grown  to  28,000,  close  to  the  size  of 
Portland  or  Seattle.  Although  the 
gold  rush  had  brought  everybody  to 
Dawson  City,  gold  hacked  from  fro- 
zen ground  or  panned  from  icy 
streams  wasn't  the  only  way  that  gold 
found  its  way  into  fortune-seekers' 
pockets.  A lot  of  important  details 
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were  overlooked— essential  goods 
and  services.  Hay  sold  for  $1,000  a 
ton.  Salt  was  literally  worth  its  weight 
in  gold.  The  only  broom  for  sale  in 
town  went  for  $15.  Kerosene  went 
for  $40  a gallon. 

In  all,  the  rush  for  the  Klondike 
was  a magnificent  bust.  The  thou- 
sands of  gold-seekers  that  first  year 
had  paid  nearly  $60  million  in  costs 
for  a total  yield  in  1898  of  around  $10 
million  worth  of  $l4-an-ouncc  gold. 

What  does  all  of  this  have  to  do 
with  running  a successful  tree  busi- 
ness in  the  1990s?  Well,  think  of 
Chilkoot  Pass  as  the  everyday  obsta- 
cle of  running  your  business.  Each 
day  you  take  another  step  up  that 
treacherous  pass,  and  work  and  hope 
and  pray  that  you  don't  make  a 
wrong  step  or  get  swept  away  by  an 
avalanche.  Think  of  the  Mount  ies 
with  their  dreaded  scales  as  the  mod- 
em-day requirements  of  insurance, 
withholding  taxes,  employee  benefits 
and  everything  else  you  are  required 
to  have  to  establish  and  maintain  a 
legitimate  business  enterprise. 

What  about  the  madmen  on  the 
Chilkoot  Pass  with  the  fruit,  the 
grindstone,  the  piano  and  the  cats? 
The  man  with  the  grindstone  charged 
an  ounce  of  gold  to  sharpen  picks 
that  dulled  daily.  The  fruit  merchant 
sold  lemons  for  $1  each  and  the  to- 
matoes for  $5  a pound.  The  man  with 
the  cats,  understanding  the  loneliness 
of  miners  in  isolation,  got  an  ounce 
of  gold  for  each  of  his  felines.  The 
man  with  the  piano  made  a fortune 
when  he  teamed  up  with  another 
madman  who  packed  in  enough 
whiskey  to  open  a saloon! 

When  everybody’s  thoughts  are  fo- 
cused on  a narrow  goal— gold  or 
basic  tree  maintenance- — remarkable 
opportunities  await  those  persons 
with  a broader  view,  imagination  and 
the  courage  to  break  with  the  pack. 
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Comfort  zone 

Basically,  it  seems  to  me  that  there 
are  two  categories  for  improving 
your  bottom  line:  increase  your  reve- 
nue sources  and  reduce  operating  ex- 
penses. 

I believe  that  the  key  to  both 
categories  is  personal/professional 
growth.  The  more  you  know  about 
the  tree  health  profession  and  appro- 
priate business  applications,  the  bet- 
ter equipped  you'll  be  to  make  suc- 
cessful business  decisions.  Also,  the 
more  you  know  about  something,  the 
less  of  a struggle  it  becomes;  the  ea- 
sier something  is.  the  more  fun  it  can 
become.  And  tree  work  is  much  too 
hard  a dollar  not  to  be  as  much  fun  as 
possible. 

Even  though  a lot  of  tree  work  is 
done  by  “a  few  guys  with  bull- 
dozers," even  more  is  done  by  "thou- 
sands with  picks  and  shovels."  I’m 
one  of  the  guys  with  a pick  and 
shovel,  I think  like  a small  family 
businessman,  Lve  structured  my  life 
to  survive  as  a small  family  busi- 


And  Other  Things 


nessman  and  I write  to  and  in  support 
of  the  small  family  businessman. 

Like  my  interest  in  trees.  I'm  sure  1 
developed  some  of  my  business  phi- 
losophy from  my  father,  who  during 
his  73-year  career  turned  down  every 
opportunity  to  grow  that  others 
would  have  died  for.  A good  exam- 
ple was  the  first  line-elcaring  contract 
that  Pacific  Gas  and  Electric  was 
going  to  bid  in  the  late  1920s.  They 
offered  the  contract  to  my  father,  but 
he  wasn't  interested  and  suggested 
someone  else  who  went  on  to  hold 
the  contract  for  nearly  40  years. 

Comfort  zone  is  the  term  that  I've 
given  to  the  example  that  my  father 
set  in  making  his  business  decisions. 
What  is  now  a multi-million  dollar 
line-clearing  contract  was  not  in  my 
father's  comfort  zone  to  develop  and 
manage.  Instead,  what  he  did  with 
his  career  was  to  experiment  with 
company  size,  services  offered  and 
geographic  locations  until  he  found  a 
combination  that  served  his  needs, 
interest  and  comfort  zone. 

Once  he  found  that  combination, 
he  found  that  he  had  the  peace  of 
mind,  energy  and  desire  to  make  the 
tree  health  profession  his  passionate 
obsession  and  he  served  the  profes- 
sion as  an  author,  organizer,  speaker 
and  educator  as  well  as  a contractor. 

Twenty  years  ago.  I didn't  under- 
stand why  he  had  let  so  many  oppor- 
tunities slip  through  his  fingers.  Now 
that  I'm  beginning  my  third  decade, 
not  only  do  I understand,  but  as  I 
look  back  I realize  that  all  of  the  so- 
called  innovation  and  pioneering  I've 
done  has  been  my  own  experi- 
mentation with  company  size,  ser- 
vices offered  and  geographic  loca- 
tions as  I search  for  my  ow  n personal 
comfort  zone. 

One  of  the  most  important  presen- 
tations I've  ever  heard  was  at  a Na- 
tional Arborist  Association  meeting 
in  Las  Vegas.  The  speaker  delivered 
a paper  on  “Achieving  Your  Per- 
sonal Goals."  Basically,  the  speaker 
reinforced  with  words,  facts  and  fig- 


Basically , it  seems  to 
me  that  there  are 
two  categories  for 
improving  your 
bottom  line:  increase 
your  revenue 
sources  and  reduce 
operating  expenses. 


ures  what  my  father,  through  exam- 
ple, had  attempted  to  impart.  The 
bottom  line  is  this:  Use  your  business 
to  achieve  your  personal  goals.  If  you 
are  not  achieving  those  goals,  ask 
yourself  these  questions:  What  do  I 


have  to  change  about  my  operation 
in  order  to  get  back  on  track?  If  I 
cannot  achieve  my  goals,  should  I be 
in  business  for  myself  in  the  first 
place  or  should  I reassess  my  goals? 

Keys  to  success 

As  I said  earlier,  I feel  the  key  to 
success  is  personal/professional 
growth.  Let's  use  that  as  the  starting 
point  for  organizing  our  common 
sense  way  to  improve  our  business. 
Let's  consider  what  we  know,  how 
we  learn  and  what  we're  doing  before 
we  run  out  and  begin  to  sell  more  ser- 
vices. 

Maintain  a perspective  of  what 
your  goals  and  comfort  zone  are.  I've 
heard  many  successful  businessmen 
over  the  years  speak  on  how  they 
started  with  a pickup  truck  and  built 
up  to  hundreds  of  men  and  millions 
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FOR  PROFESSIONAL  QUALITY  TOOLS  SINCE  1968. 


• For  Hard  to  Find  Items 

• For  Over  a Million  Dollars  of  Inventory  on  hand 

• For  a Knowledgeable  Sales  Staff 

• For  Same  Day  Shipping  - Anywhere  in  t he  World 

130  PAGE  CATALOG  - S4  00  - REFUNDABLE  WITH  1ST  ORDER 

CALL  TOLL  FREE: 

IN  PA  800-352-3458 
OUTSIDE  PA  800-441-8381 

SUPPLIES 
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882  SOUTH  MATLACK  STREET 
WEST  CHESTER.  PA  19382 
FAX  NO  215-430-8560 
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of  dollars  in  sales.  For  some  people, 
the  value  of  the  message  gets  lost  by 
the  intimidation  of  the  success.  There 
arc  those  who  want  to  stay  small,  and 
I believe  that  is  a valid  personal  goal 
because  it  hits  the  comfort  zone.  Just 
remember,  the  smaller  you  are  the 
more  important  it  is  to  be  efficient 
and  profitable  because  everything 
you  have  comes  from  your  business 
and  vour  personal  labors. 

If  you're  a sole  proprietorship  (or 
individual  corporation),  family  busi- 
ness, with  less  than  six  employees, 
you're  probably  wondering  if  there  is 
any  future  for  a small  company  kind 
of  out  lit  Well,  there  is,  but  there  arc 
several  key  elements. 

1 . Learn  as  much  us  you  can  about 
the  fundamentals  of  arboriculture. 
Remember,  the  more  you  know 
about  what  you  are  doing,  the  easier 
it  will  be.  Develop  a modest  refer- 
ence library.  Nobody  should  be  ex- 
pected to  carry  around  in  their  heads 
all  of  the  tree  species,  insects,  dis- 
eases and  rules  of  tree  biology  that  an 
arborist  may  encounter  through  his / 


her  career.  It  is,  however,  vital  to 
memorize  the  basic  trees,  problems 
and  solutions  in  your  trading  area. 
Your  reference  library  will  give  you 
the  answers  and  professional  edge 
that  you  need  when  you  encounter  a 
difficult  situation  or  an  unfamiliar 
plant,  insect  or  disease. 

Books  are  a start,  but  they  only 
scratch  the  surface  of  the  true  lore  of 
tree  care.  About  the  only  way  you 
are  going  to  be  able  to  learn  “real 
facts"  about  tree  care  and  the  tree 
business  is  to  associate  with  the  ex- 
perts. Many  of  them  hang  out  at  the 
nearest  meeting  of  the  National  Ar- 
borist Association,  the  International 
Society  of  Arboriculture,  the  Ameri- 
can Society  of  Consulting  Arborists 
and  all  the  regional  meetings  as  well. 

I think  the  most  reliable  path  is  a 
dedicated  combination  of  talent, 
practice  and  education. 

2.  All  right,  then,  you've  bought 
the  books,  but  you  want  more.  This 
is  where  trade  associations  can  help. 

The  National  Arborist  Association 
restricts  membership  to  owners  of 


tree  maintenance  companies  of  all 
sizes  engaged  in  residential,  commer- 
cial and  utility  line  clearance  opera- 
tions. The  NAA  provides  a full  range 
of  services  for  training  and  upgrading 
your  safety  and  tree  care  operations 
and  is  in  the  forefront  of  regulatory 
affairs.  Phone  1-800-733-2622  for  in- 
formation. 

The  International  Society  of  Ar- 
boriculture is  open  to  all  with  an  in- 
terest in  trees.  The  ISA  was  formed 
to  disseminate  knowledge  of  tree 
health  and  function  and  it  has  an  ag- 
gressive Research  Trust  Foundation. 
Truly  international,  the  ISA  has 
members  in  many  foreign  countries. 
The  United  States  and  Canada  are 
divided  into  regions,  each  served  by  a 
Chapter.  The  ISA  has  an  annual 
meeting  in  addition  to  annual  chapter 
meetings.  Some  chapters,  like  the 
Western  Chapter,  are  so  large  and  so 
well  organized  that  they  also  sponsor 
regional  meetings  to  deal  with  specif- 
ic topics  at  an  affordable  one-day 
event.  Call  217-328-2032  for  infor- 
mation. 


The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  your 
trademark,  you  need  a quality 
image.  Arbortech  builds  chip 
trucks  that  give  vour  com- 
pany a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need.  Galvan neal  steel  body 
resists  rust  for  years  of  ser- 
vice and  good  looks;  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  — 
adding  to  your  efficiency:  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Ford's  14.500 
GVW  S u perdu  tv  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  anti  lock;  and 


heavy  duty  front  axle;  with  5 
speed  O.D.  manual  or  automatic 
O.  D.  transmission  available. 

Call  Tbday 
1-800-255-5715 

Order  your  new  14,500  GVW 
units  today  from  the  industry’s 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  It  easier  than  ever 
to  own  a quality  Arbortech  chip  body-  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet,  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


a Scoil  Fetor  company 
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3203  West  Lincoln  Way 
Wooster  Ohio  44691 
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Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO-50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO-50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO-50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

Time 

MANUFACTURING  COMPANY 

P.0.  Box  20368  Waco.  Texas  76702-0368 
(817)  776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 
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The  American  Society  of  Consult- 
ing Arborists  was  organized  to  serve 
those  practicing  the  specialized  skills 
of  arborist  consultation.  Within  the 
membership  are  some  of  the  most 
distinguished  and  respected  arborists 
in  the  country.  Their  experience  rep- 
resents a wellspring  of  knowledge 
that  cannot  be  found  in  books.  The 
current  president  is  John  T.  Duke. 
Give  him  a call  at  303-425-0814. 

In  addition,  there  are  many  state 
and  local  arborist  associations  that 
hold  regular  meetings  and  publish 
newsletters  to  keep  members  abreast 
of  changes  and  new  techniques.  Al- 
though these  associations  provide  a 
wealth  of  knowledge  and  opportu- 
nity, there  is  still  another  source  of 
continuing  education:  colleges  and 
various  departments  of  agriculture. 
In  California,  we  have  the  County 
Farm  Advisors,  the  University  of 
California  system  and  the  County 
Agricultural  Commissioners,  to 
name  a few.  Each  of  these  agencies 
has  been  an  invaluable  resource. 
Find  out  what  programs  and  services 
arc  available  in  your  area  and  make 


Maintain  a 
perspective  of  what 
your  goals  and 
comfort  zone  are. 

use  of  the  information  that  they 
have. 

Mark  Twain  once  said,  “Clothes 
make  the  man.  Naked  people  have 
little  or  no  influence  on  society."  If 
you  arc  truly  sincere  about  pursuing 
a career  in  arboriculture,  clothe 
yourself  in  the  trappings  of  the  pro- 
fessional; join  one  or  more  of  the  ar- 
borist groups  available  to  you. 

3.  As  you  begin  to  master  the  fun- 
damentals of  arboriculture,  find  an 
area  of  specialization  that  suits  your 
interest  and  comfort  zone.  Never 
stop  learning. 

4.  Belong  to  the  local  business 
community.  This  is  one  area  that  I 
think  many  tree  companies  neglect  in 
their  development.  Are  you  a mem- 
ber of  any  of  the  following:  Chamber 


of  Commerce,  National  Federation 
of  Independent  Business,  Rotary, 
Lions  or  Kiwanis?  1 know  it's  tough 
to  belong  to  a day-meeting  group  if 
you're  up  in  a tree,  but  if  you  can 
leave  your  guys  alone  for  a few  hours 
so  that  you  can  belong  to  a commu- 
nity group,  I guarantee  you'll  be  the 
only  arborist.  Once  the  other  mem- 
bers get  to  know  you  and  your  pro- 
fession. whom  do  you  think  they  are 
going  to  think  of  and  recommend 
when  tree  questions  come  up? 

5.  Giving  talks  about  tree  care 
within  your  community  can  be  very 
satisfying  and  helpful  to  the  develop- 
ment of  your  image.  Just  two  years 
out  of  high  school,  1 got  a job  teach- 
ing a course  entitled  “Tree  Care  for 
Homeowners"  in  the  Los  Altos 
Adult  Education  District.  A year 
later.  I got  a community  college  cre- 
dential. I didn't  sell  any  jobs,  but  1 
got  paid  to  experiment  with  ways  of 
teaching  and  it  looks  good  on  my 
resume. 

Specific  strategies 

Arthur  Marlow,  of  Carlisle,  On- 


Without  our  tree  fertilizer  Central  fork 
might  look  like  the  rest  of  Newark. 
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Central  Park's  arborists  use  Doggett  fertilizers.  And  let's  face  it,  if  you  can  make  it  there, 
you  can  make  it  anywhere.  For  information,  call  1-800-448-1862.  DOGGETT 

The  Tree  Fertilizer  Company. 
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10  KNUCKLEBOOM  TRUCKS 
IN  STOCK  STARTING  AT  $7,500 
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tario,  owner  of  Complete  Tree  Ser- 
vice Company,  has  some  excellent 
strategies  for  improving  his  business. 
Starting  out  with  the  basic  services, 
he  has  begun  to  search  his  comfort 
zone  for  some  “grindstones  and 
cats.”  He's  diversified  his  operation 
into  an  arborist  supply  division  and 
an  educational/training  division.  He's 
pretty  well  covered  now.  He  can  do 
the  work  for  you,  or  charge  you  to 
learn  how  to  do  it  yourself  and  sell 
you  the  tools  to  do  the  work. 

One  of  the  philosophies  that  seems 


to  drive  Marlow  is  his  belief  that  if 
you  take  something,  you  should  put 
something  back.  To  this  end,  I un- 
derstand that  if  his  company  con- 
tracts a removal  for  a residential  tree, 
it  will  offer  you  a replacement  or  do- 
nate that  tree  in  your  name  to  the 
community.  That's  a unique  and  ele- 
gant “win-win"  promotion.  On  a per- 
sonal note,  Marlow  has  pledged  a 
percentage  of  his  gross  to  help  sup- 
port the  Museum  of  Arboriculture. 

Tom  Colon,  owner  of  Wonderland 
Tree  Care  in  Oyster  Bay.  New  York, 


practices  many  common  sense  ways 
to  improve  his  business.  He  first  de- 
veloped a clear  picture  of  his  per- 
sonal goals.  He  likes  Oyster  Bay  and 
wanted  to  stay  in  his  boyhood  town. 
His  office  is  in  the  largest  garden  cen- 
ter in  Oyster  Bay  and  he  has  an  ongo- 
ing training  program  for  his  employ- 
ees. He  also  has  a sense  of 
community.  He's  a member  of  the 
Chamber  of  Commerce  and  was  a 
regular  member  of  Rotary  until  he 
took  on  the  presidency  of  his  local  ar- 
borist group.  A few  years  ago.  Tom 
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asked  me  for  some  ideas  about  get- 
ting schoolchildren  involved  with 
tree  awareness,  I suggested  that 
Wonderland  sponsor  a tree  poster 
contest  through  the  schools.  The  pro- 
gram was  a huge  success.  The  garden 
center  served  as  the  site  for  showing 
the  posters  and  presenting  awards. 
Ah  of  the  parents,  (you  know,  the 
ones  who  own  trees)  were  there  to 
take  pride  in  their  children's  work. 
Without  heavy-handed  hard  sell, 
Tom  did  something  neat  for  the  com- 
munity and  that  many  more  people 
know  and  appreciate  him  just  a little 
more. 

Small  things  count 

There  are  so  many  small  things 
that  you  can  do  to  improve  your  effi- 
ciency, community  image  and  daily 
operation.  Here  are  a few  "grind- 
stones and  cats"  for  your  community 
efforts  and  public  relations. 

1.  Postcards  ...  Because  of  my  in- 
terest in  attending  so  many  far-flung 
arborist  meetings,  I was  always  trying 
to  catch  up  and  stay  even  with  my 
calls.  On  one  dash  through  the  office 
on  the  way  to  the  airport.  I grabbed 
up  all  my  phone  messages  and  took 
them  with  me.  I sent  the  callers  post- 
cards  from  the  NAA  meeting  in  Ho- 
nda, saying  1 was  attending  a confer- 
ence to  learn  something  that  would 
help  their  problem.  1 also  wrote  that 
I would  contact  them  to  set  up  an  ap- 
pointment upon  my  return.  The  re- 
sponse was  so  positive  that  the  prac- 
tice has  become  standard  procedure. 

2.  Buttons  and  bumperstickers  ...  I 
always  keep  a few  ki  Love  Trees" 
buttons  and  bumperstickers  in  my 
car.  Fd  give  them  to  special  clients 
and  their  children.  Vd  scan  the  news- 
papers for  the  occasional  article 
about  someone  who  did  something 
nice  for  a tree.  I’d  send  them  a thank 
you  note  on  behalf  of  the  M.F,  Blair 
Tree  Experts  and  toss  in  a bum- 
pers! ickcr  I don't  know  and  I don't 
care  if  it  brought  me  a job  directly.  I 
felt  good  about  it  arid  Tm  sure  that 
the  recipient  told  others  about  the 
note  of  recognition. 

3.  Aerial  rescue  training  ... 
Th  rough  out  the  course  of  a year, 
there  are  too  many  articles  in  the 
newspaper  about  people  getting  in- 
jured and  killed  in  trees.  Too  often 


the  article  cites  the  difficulties  that 
the  emergency  services  had  in  effect- 
ing a rescue. 

Tim  Johnson,  owner  of  Artistic 
Arborist,  in  Phoenix,  volunteered  his 
services  to  the  fire  department  to 
teach  some  basic  aerial  rescue  tech- 
niques. His  offer  was  gratefully  ac- 
cepted. Tim  Cox,  of  Cox  Tree  Care 
in  Greensboro,  North  Carolina,  is  a 
professional  lireman  as  well  as  a ded- 
icated mainstream  arborist,  lie  has 
worked  with  his  department  on  aerial 
rescue  procedures. 


4,  After  the  Great  Quake  of  1989, 
1 realized  that  tree  companies  have 
many  skills  and  pieces  of  equipment 
that  could  be  of  great  value  in  such 
an  emergency.  Generators,  chain 
saws,  ropes,  chains,  digging  tools  are 
vital  necessities.  I saw  aerial  lifts 
being  used  to  rescue  people  from 
ledges  and  overpasses.  Spray  equip- 
ment can  serve  as  auxiliary  fire 
equipment.  As  a matter  of  fact,  many 
companies  registered  their  spray  rigs 
as  such  during  World  War  11  and  re- 
ceived extra  fuel  allotments.  In  hum- 


GET  TO  THE  TOP 
WITHOUT  GOING 
OUT  ON  A LIMB 


Innovative  design  and  unique  manu- 
facturing methods  have  made  Alliance 
Equipment  a leader  in  fiberglass  aerial 
lift  equipment  replacement  and  repair. 
So,  our  customers  expect  us  to  have 
fiberglass  booms  and  buckets  to  fit 
just  about  anybody's  equipment  to  a 
“T".  And,  because  they  know  about 
our  superior  engineering  and  relentless 
testing,  they're  not  at  all  surprised  to 
find  out  that  everything  we  make  (in- 
cluding insulated  bucket  liners  and 
accessories)  meets  or  exceeds 
existing  standards  / 


of  performance. 

And,  when  a repair  is  needed  — 
even  for  the  other  guy's  equipment  — 
our  customers  trust  us  to  handle  it  with 
the  same  high  standards  and  attention 
to  detail  we  maintain  for  our  own 
buckets  and  booms. 

So.  what  does  surprise  Alliance 
Equipment  customers?  Not  much. 
Because  — whether  they're  in  tree  care, 
major  utilities  or  construction  - 
going  out  on  a limb  for  them 
is  all  part  of  our  service. 
And  that's  what  we 
do  best. 


AE 


Alliance  Equipment 
Company,  Inc. 


1000  North  Union  Avenue,  Alliance,  Ohio  44601 
PHONE  (216)  821  -2291  FAX  (216)  821  -4836 

24-HOUR  CUSTOMER  SERVICE 
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cane  and  tornado  areas,  tree  com- 
panies have  their  hands  full  doing 
what  they  do  best.  If  we  were  organ- 
ized as  auxiliary  disaster  relief  per- 
sonnel, we'd  be  able  to  serve  the 
community  and  get  things  back  to 
normal  all  the  faster. 

5.  Have  any  of  you  ever  organized 
your  company  for  a Red  Cross  blood 
drive?  Not  only  are  we  in  an  occupa- 
tion that  might  require  the  use  of 
donor  blood  at  any  moment,  but  giv- 
ing blood  is  a great  feeling.  In  a small 
community,  you'd  all  be  heroes. 

Take  care  of  you 

Before  you  can  begin  to  develop 
new  revenue  sources,  reduce  costs 
and  grow  your  business,  there  is  one 
important  piece  of  equipment  that 
you  need  to  properly  maintain.  You. 
If  you're  in  this  business  for  the  long 
haul,  make  sure  you're  going  to  be 
around  for  the  long  haul. 

Before  you  do  an  assessment  on 
your  business,  do  an  assessment  on 
yourself.  Have  a proper  physical,  get 
enough  sleep,  decent  meals  and  some 
time  for  yourself.  You  can't  make 
clear  decisions  if  you  are  exhausted. 
Fatigue  helps  to  create  stress  that  dis- 
rupts sleep,  and  that  makes  you  all 
the  more  tired.  I know;  I've  been 
there.  Force  yourself  to  take  a break, 
get  some  sleep  and  start  anew.  Your 
outlook  will  be  remarkably  improved 
once  you  begin  to  feel  a little  better. 


Every  year,  just  before  spring,  I 
get  calls  from  friends  wondering  if 
they  should  sell  out  and  go  to  work 
for  someone  else.  I have  one  friend 
in  California  with  a thriving  business 
who  considered  moving  to  Australia. 
The  point  is,  we  all  suffer  from  pe- 
riods of  doubt,  worry  and  despair.  If 
w'e  didn't,  we  wouldn't  be  alive.  I've 
never  been  to  an  arborist  meeting  in 
30  years  that  has  ever  had  a speaker 
who  addressed  the  psychological 
pressure  that  we  all  endure.  Am  I in 
the  right  business?  Should  I buy  that 
new-  truck?  What  if  I fail?  The  fear  of 
failure  is  a major  concern  that  we  all 
deal  with  and  are  afraid  to  admit,  ex- 
cept to  our  closest  friends. 

Before  you  give  up  and  sell  out  or 
go  to  work  for  someone  else,  you'll 
have  to  resolve  some  important  is- 
sues. Will  1 really  be  better  off?  Can  I 
live  with  the  disappearance  in  free- 
doms working  for  someone  else  will 
mean?  Can  I afford  to  start  all  over? 
Work  these  questions  out  and  you'll 
be  able  to  see  more  clearly  whether 
you  are  ready  for  a major  change, 
suffering  from  short-term  cash  flow 
jitters  or  just  having  a bad  day  of 
cabin  fever  blues.  Take  good  care  of 
yourself.  You  won't  be  able  to  do  a 
thing  if  you  are  broken  down. 

Other  considerations 

There  are  some  other  things  to 
consider.  I've  always  felt  that  the  ar- 


See  Dick  Speak. 


Dick  Proudfoot  knows  what  he’s  talking 
about.  He  has  successfully  taken  one 
business  after  another  right  to  the  top. 


He’ll  share  those  steps  to  success  at 
conferences,  workshops,  seminars,  or  in 
one-on-one  executive  sessions. 


Book  Dick  Proudfoot,  one  of  the  most 
sought-after  authorities  in  the  green 
industry  today,  for  your  next  confer- 
ence or  executive  strategy  meeting. 
Call  now. 

1-800-635-4294 


Please  circle  37  on  the  Reader  Service  Card 


TREE  CARE  INDUSTRY  - MARCH  1991 


Clothe  yourself  in  the  trappings  of  the 
professional;  join  one  or  more  of  the 
arborist  groups  available  to  you. 


borist  profession  has  held  itself  back 
from  its  full  potential  as  a recognized 
business  endeavor  because  of  the  fol- 
lowing, to  name  a few: 

1.  Lack  of  solidarity.  There  are 
scores  of  arborist  groups.  Tve  spoken 
to  the  Massachusetts  Tree  Wardens 
Association,  the  Massachusetts  Ar- 
borists Association  and  the  New 
England  Chapter  of  the  ISA,  all 
within  10  miles  of  each  other's  meet- 
ings. Personal  opinions  about  unions 
reserved,  who  hasn't  heard  of  the 
Teamsters,  and  who  doesn't  associ- 
ate the  Teamsters  with  truck  drivers. 

2.  It's  not  a true  profession.  It  is 
for  those  of  us  who  have  chosen  to 
make  arboriculture  a life's  calling. 
But  so  long  as  every  dedicated  ar- 
borist shares  space  in  the  phone  book 
with  29  “other  guys,”  as  long  as 
“anyone  with  a pickup  truck  and  a 
chain  sawr  can  be  a tree  surgeon”  is  a 
true  statement,  tree  care  will  never 
be  accepted  by  society  alongside  civil 
engineering,  anthropology  and  brain 
surgery  as  a profession.  Our  com- 
pany lost  the  best  man  we  ever  had  to 


a plumbers  union  apprenticeship  pro- 
gram because  he  couldn't  see  a future 
in  tree  work.  I was  young  then.  That 
was  a turning  point  for  me  and  I re- 
solved to  never  lose  another  good 
man  for  such  a reason  or  find  myself 
in  a corner  with  nowhere  to  go  in  my 
career. 

3.  Our  rugged  individualism.  For 
years  I didn't  feel  comfortable  with 
anybody  but  a fellow  “treeman.'’ 
You  see,  I felt  that  we  were  a differ- 
ent breed  and  mere  civilians  just 
wouldn't  understand.  Years  later,  I 
discovered  that  all  specialists,  be  they 
paratroopers,  bridge  painters  or 
deep  sea  divers,  feel  the  same  way. 
So  we're  unique  in  what  we  do,  but 
not  in  how  we  feel.  If  we're  not 
unique  in  how  we  feel,  then  we  must 


be  pretty  much  the  same  as  everybody 
else.  I enjoy  a much  broader  circle  of 
friends  now. 

Conclusion 

I've  tried  to  establish  some  unusual 
reference  points,  deliberately  making 
comparisons  to  the  Klondike  Gold 
Rush  in  order  to  get  you  to  relate 
your  tree  business  to  a broader  con- 
textual view  than  that  of  phloem, 
cabling,  bracing,  pruning  and  re- 
moval. All  it  takes  is  trying  to  see 
something  that  everybody  else  has 
been  looking  at  a little  differently. [Q 


Donald  F.  Blair , president  of  Sierra 
Moreno  Mercantile  Company , Big 
Pool.  Maryland , is  an  arborist , entre- 
preneur and  teacher. 
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RISE  ABOVE  THE  REST 


SOUTHCO  INDUSTRIES.  INC.  OF  SHELBY,  NORTH  CAROLINA 
MANUFACTURES  QUALITY. 

WE  KNOW.  BECAUSE  THEY  CHOOSE  TO  USE  A QUALITY  CRANE 
IN  THEIR  MANUFACTURING/ASSEMBLY  PROCESSES. 

WITH  40  MODELS  FROM  WHICH  TO  CHOOSE, 

3-TON  THROUGH  34-TON, 

THERE'S  A SIZE  TO  FIT  YOUR  NEEDS. 

BUY  QUALITY  — BUY  THE  BEST 
PM  CRANES 

<S©Gr|?. 

P.O.  Box  308,  Peoria,  IL  61651 
Phone  (309)  694-1919 
Fax  (309)  694-1077 


INDUSTRY 
INPUT 

Looking  for  software 

In  the  November  issue  of  Tree 
Care  Industry , I read  the  article  on 
“Arborists  <&  Computers."  Most  of 
the  software  is  listed  for  use  with  the 
IBM.  We  have  an  Apple  Macintosh 
SE40  and  would  like  to  know  what 
software  is  available  for  this  industry. 

We  are  a small  tree  company  on 
Cape  Cod  and  are  interested  in  a 
data  base  program  for  our  customers 
(spraying,  general  tree  work,  con- 
sulting, etc.). 

Peter  M.  Childs 
West  Barnstable,  Mass. 


Editor  s response: 

I would  preface  my  response  by 
saying  that , in  general , it  isn't  advisa- 
ble to  limit  your  software  selection  to 
that  which  can  run  on  existing  hard- 
ware. I presume  that  you  have  other 
programs  valuable  to  your  business 
that  run  on  your  Mac  and  that  you 
would  rather  avoid  the  expense  and 
aggravation  of  installing  a second 
system. 

You  should  probably  seek  the  ad- 
vice of  a consultant.  Most  programs 
for  IBM-compatible  systems  can  be 
converted  for  use  on  the  Mac:  indeed , 
the  Mac  versions  may  already  exist. 


Letters  should  be  addressed  to: 
Tree  Care  Industry , Editor 
P.O.  Box  1094 
The  Meeting  Place  Mall 
Route  101 

Amherst , N.H.  03031 


Please  circle  12  on  the  Reader  Service  Card 
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V / real,y  fly  by*  Because  unlike 
« / bulkier  saws,  the  Shindaiwa  360 
N / is  actually  fun  to  cut  with. 

/ AND  SPEAKING  OF 
/STRENGTH... 

Shindaiwa  chain  saws  are 
few  backed  by  one  of  the 
BBMjfijfir  strongest  dealer  networks 
HK  in  the  country.  So  you'll 
always  have  the  parts  and 
ffiHyr  service  you  need.  When  you 
need  them. 

EVEN  OUR  GUARANTEE 
IS  STRONG. 

We’re  so  proud  of  our  new  | 

Shindaiwa  360  that  we 

^ back  each  one  with  a 

j 7 'day  money  back  l 

W guarantee:  Try  our 

u 360  for  one  full 

1 week.  If  you’re 

} not  convinced  it’s 

the  best  small  d 

, 

saw  you  ve  ever 
used,  we’ll  bus  it 
back.  No  questions 
asked. 

That’s  one  tough  guarantee. 

^ But  then  again,  its  one  tough  saw. 


long-term  performance;  a 2'Stage  air  til 
ter  for  added  engine  protection;  a capti 
vated  recoil  spring  tor  long  service  life; 
a replaceable  Micarta  rope  guide  for 
easy  maintenance;  a one-piece  4-bolt  , 
muffler  for  added  quiet  and  a fully  J 
adjustable  carburetor  that’s 
boot  mounted  to  absolutely 
eliminate  vapor  lock.  j<Sg 

_ SAFETY 

jd  first. 

jJW  Safety  is  . V-.e  - 

JHflP  enhanced  : 

if  >'v  rc.ir 

By  hand  guards 

9V  safety  chain  brakeT^^^^ 

B throttle  interlock,  low  kick-back 
W chain,  a reversible  low-kick  sprock-j 
et  nose  bar  and  a rubber-coated  m 
chain  catcher.  All  stand-  m 
ard.  The  360  also  fea-  B 
tures  a full  6-point 
anti-vibration  sys- 
tem,  so  its  surpris- 
\j?vVV  in«ly  comfortable  to 

work  with.  It’s  less  fa-  i)  c i 
tiguing.  More  productive. 

BUIIT  TO  LAST.  / 


MB  At  just  8.6  pounds,  our 
M Shindaiwa  360  is  one  light- 
^B  weight  that  really  packs  a wal- 
Pj  lop.  It  challenged  some  of  the 
biggest  names  in  the  wixxls  and 
BgV  left  ’em  in  the  dust. 

Wt  * ”V 

hj  THE  MOST  POWER, 
y THE  LEAST  WEIGHT. 

Our  360  delivers  2. 5 horses 
Bl  of  raw  power  right  out  of 
■ ''  rrWT  die  box.  Which  makes 

rhe  360  the  most  power- 
jgJJKgS*  fill  saw'  of  its  size  on  the 
market — powerful  enough 
to  handle  14"  to  16"  bars  with  , 
ease.  It’s  a perfectly  balanced,  I 
lightweight,  high-revving  machine  J 
with  an  anti-vibe  system  so  well 
designed  that  it  makes  wxxkI 
cutting  positively  enjoy-  i^SjgB 
able.  Even  the  sound  of  j4«Hh5| 
its  exhaust  tells  you  ' 

this  baby  was  built  '*? 

to  perform.  . , 


FEA- 

TURES. 

The  360 

works  like  a pro  ’cause  it’s  built  like  one 
It’s  the  only  saw  in  its  class  wdth  every 
one  of  these  big  pro  saw  features: 

A one-piece  electronic  ignition  for  fast, 
reliable  starts;  an  adjustable  clutch- 
driven  automatic  oil  pump  for  better 
chain  oil  economy,  a 2-ring  piston  for 


WE  SIMPLY  MAKE  THEM  BETTER 

11975  S.W.  Herman  Rd.,  Tualatin,  Oregon  97062 
Please  circle  32  on  the  Reader  Service  Card 
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LABOR  AND  LAW  UPDATE 


New  Developments 


By  Steven  R.  Semler 


Recently,  the  courts  sustained  an 
employer's  fraud  claim  against  a 
union.  Congress  passed  a law  dealing 
with  employee  releases,  the  Occupa- 
tional Safety  and  Health  Administra- 
tion issued  a 5-year  report,  and  the 
U.S.  Postal  Service  in  Boston  issued 
a survey  on  the  real  cost  of  drug  use. 
Following  is  a summary  of  each  of 
those  everrts. 

Employer  can  sue  union 

The  owner  of  a non-union  heavy 
equipment  company  got  permission 
to  haul  dirt  from  a construction  site. 


While  removing  the  dirt,  he  was 
stopped  by  a union  business  agent 
who  told  him  he  couldn't  work  on  the 
job  site  unless  he  signed  certain 
forms.  The  equipment  owner  signed 
the  forms,  which  turned  out  to  be  an 
obligation  to  adopt  the  union  con- 
tract and  pay  into  union  benefit  funds 
for  all  work  done  by  the  company. 

The  union  trust  funds  later  sued 
the  equipment  company  for  union 
fund  contributions.  The  company 
counter-sued,  claiming  the  union's 
statement  that  it  “had  to"  sign  the 
union  forms  to  work  on  the  job  site 


was  incorrect  and  fraudulent.  In  re- 
sponse, the  union  contended  that  the 
state  law  fraud  action  was  “pre- 
empted" by  the  rule  that  suits  on 
union  contracts  are  subject  to  federal 
labor  contract  law,  thereby  displac- 
ing the  state  law  fraud  claim. 

The  court,  however,  sustained  the 
employer's  fraud  claim.  It  found  that 
it  was  not  based  on  the  contract,  but 
only  on  the  fraudulent  inducement  to 
enter  a contract.  Accordingly,  the 
rule  of  federal  preemption  of  labor 
contract  disputes  was  not  triggered, 
and  the  jury's  award  of  $337,000  to 
the  employer  was  affirmed. 

Employee  releases 

Frequently  employers  will  give 
severance  pay  to  an  employee  being 
terminated,  if  the  employee  signs  a 
release  of  all  claims.  In  order  to 
make  sure  employees  don't  unknow- 
ingly sign  away  their  rights  concern- 
ing age  discrimination  related  to  the 
termination.  Congress  has  passed  a 
new  law. 

The  upshot  of  the  law  is  that  the 
release  is  invalid  on  age  discrimina- 
tion issues  unless  age  discrimination 
is  specifically  mentioned  in  the  re- 
lease. The  law  also  calls  for  statutory 
‘‘cooling  off'  periods,  during  which 
the  employee  is  encouraged  to  get 
legal  advice,  and  stipulates  that  the 
employee  be  informed  of  data  he 
may  request  concerning  the  age- 
impact  of  reductions  in  force  of 
which  his  termination  may  be  a part. 

Failure  to  comply  with  statute  will 
allow  the  terminated  employee  to 
pocket  the  severance  cash,  and  then 
turn  around  and  sue  the  employer  for 
age  discrimination. 

OSHA’s  report  card 

The  Occupational  Safety  and 


BocklaM. 

■ Horticultural  Spray  Oil 

A superior  oil.  Approved  for  foliar  application.  Also  for 
dormant  and  delayed  dormant  use. 

■ Mask-it™ 

Masks  offensive  pesticide  odors.  Reduces  odor 
complaints.  Add  directly  to  tank  mix. 

■ Sevin®  brand  Carbaryl  SL 

Now  under  Rockland’s  label— the  popular  insecticide  for 
tree  care. 

■ NOVO  Foray  48B 

A natural  Bt  insecticide.  Rockland  is  the  exclusive 
marketing  agent  of  this  excellent  product. 

Ask  your  distributor  about  the  complete  Rockland  Arborist  line. 

Rockland  Corporation 

West  Caldwell,  New  Jersey  07007  (201)  575-1322 

Please  circle  31  on  the  Reader  Service  Card 
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OSHA  Inspections,  Violations,  and  Penalties,  1985-1990 
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Penalties  Assessed 
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Health  Administration  recently  is- 
sued a report  on  its  activities  from 
1985-1990.  According  to  the  survey, 
fewer  inspections  were  conducted, 
hut  they  result  in  substantially  more 
violations.  The  survey  also  shows 
that  penalties  have  increased  over 
six-fold. 

OSHA  further  reports  an  80%  in- 
crease in  “willful'*  violations.  The 
figures  do  not  reflect  Congress'  re- 


cent authorization  for  OSHA  to  in- 
crease its  penalties  seven-fold. 

The  cost  of  drug  use 

A recent  survey  of  the  LLS.  Postal 
Service  in  Boston  found  those  em- 
ployees who  tested  positive  for  mari- 
juana use  had  55%  more  industrial 
accidents,  85%  more  injuries  and 
145%  more  absenteeism.  [O 


Steven  H.  Semler  is  a partner  in  the 
Washington,  D.  C.  law  firm  of  Semler 
& Pr inker,  which  exclusively  repre- 
sents management  with  respect  to 
labor  law  matters.  Mr . Semler  is  labor 
law  counsel  to  NAA  and  several  cor- 
porations in  the  tree  care  industry . 

Readers  should  not  rely  upon  this 
article  as  individual  advice  for  specific 
situations;  that  can  be  provided  only 
by  the  readers  own  counsel. 


Builds  a full  line  of 
High  Performance 
. Stump  Cutters. 


PHONE  TOLL  FREE 

1-800-392-2687 

1-800-392-2686° 


HYORA-STIIMPER 
190  H.P.  DIESEL 


The  Stump  Cutter  People 

6822  LINCOLN  WAY  EAST 
WOOSTER.  OHIO  44691 

S--  . PHONE 
216-264-8699 


RG  1670  DC 
80  H.P.  DIESEL 


Please  circle  30  on  the  Reader  Service  Card 
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It  only  takes  one  insecticide  to  protect  your 
customers  from  top  to  bottom.  By  using 
TEMPO  2 Ornamental  Insecticide,  you  can 
treat  home  lawns,  flowers,  plants,  shrubs, 
even  trees  with  unmatched  effectiveness. 

Reduce  exposure.  TEMPO  uses  80% 
less  active  ingredient  than  the  leading  insec- 
ticide, so  there’s  80%  less  chemical  to 
impact  the  environment.  And  that  reduces 
the  potential  for  exposure  to  your  cus- 
tomers and  their  pets. 

Since  TEMPO  is  a broad- 
spectrum,  advanced  generation 
4/  pyrethroid,  it  gives  excellent 
ri  control  at  low  dosage  rates. 

* This  allows  you  to  control 
^ tough  surface-feeding 

* *>■  ’ pests  like  sod  web- 

worms,  cutworms, 
armyworms,  even  ticks 
without  yellowing  the  grass  or  interfering 
with  fertilizers  or  fungicides. 


# 


TEMPO  reduces  exposure  to 
your  customers,  your  employees 
and  the  environment. 


A I jttleTemixiWill 


On  top  of  all  that,  TEMPO  is 
practically  odorless. 

No  phytotoxicity  on  ornamentals. 
Using  TEMPO  on  all  your  customers’ 
flowers,  plants  and  shrubs  is  an  excellent 
way  to  control  leaf-feeding  insects 
without  burning  the  leaves  or  blooms. 

Plus,  the  fast  knockdown  and  long 
residual  of  TEMPO  make  it  effective  on 
tough  pests  like  pine  shoot  moths,  web- 
worms  and  saw  flies. 

And  again,  80%  less  chemical  means 
less  handling,  mixing  and  disposal  hassles, 


as  well  as  less  impact  on  the  environment. 

Less  chemical  needed  to  spray  trees. 
Nothing  is  better  on  trees  than  TEMPO. 
Because  not  only  are  you  spraying  less 


TEMPO  effectively  controls  surface  and  leaf-feeding  pests 
like  tent  caterpillars,  Japanese  beetles  and  bagworms. 


Voo*r CorpofUo-  T£MPO**n*s  ’ v o' *G  »H4J» 


Coverlhe  Whole  Lot 


chemical  into  the  air,  TEMPO  also  costs 
less  than  other  leading  insecticides. 

In  addition,  TEMPO  is  compatible 
with  all  types  of  spray  equipment  and  won’t 
cause  downtime  due  to  clogging. 

And  it’s  effective  on  such  leaf-chewing 
and  leaf-skeletonizing  insects  as  gypsy  moth 
larvae,  oakworm  caterpillars,  leafrollers, 
bagworms  and  cankerworms. 

With  80%  less  active  ingredient,  it 
only  takes  a little  TEMPO  to  cover  a lot  of 
ground.  And  that  has  big  advantages  for 
you  and  your  customers. 


For  more  information,  contact  the 
Mobay  Corporation,  Specialty  Products 
Group,  Box  4913,  Kansas  City,  MO  64120 
(800)  842-8020. 


Mobay 


A Bayer  USA  INC  COMPANY 

Please  circle  22  on  the  Reader  Service  Card 
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OSHA  Fines  Increase 


At  the  beginning  of  this  month,  the 
Occupational  Safety  and  Health  Ad- 
ministration implemented  its  new 
penalty  structure  for  safety  and 
health  violations  in  the  workplace. 

Under  the  new  structure,  ap- 
proved by  Congress  and  signed  by 
President  Bush  last  fall,  the  maxi- 
mum penalty  for  willful  and  repeat 
violations  of  OSHA  standards  in- 
creased from  $1().(X)()  to  $70,000. 
Maximum  penalties  for  serious,  non- 
serious,  failure  to  abate  and  failure  to 
post  violations  are  now  $7,000  from 
$1,000.  In  addition,  a minimum  pen- 
alty of  $5, (XX)  will  be  assessed  for  a 
willful  violation. 

The  new  system  will  apply  to  all  in- 
spections that  were  started  on  or 
after  March  1,  and  increased  penal- 
ties will  apply  to  violations  that  oc- 
curred on  or  after  November  5,  1990. 
It  is  also  applicable  to  states  that 
have  their  own  job  and  safety  health 
plans,  but  those  plans  must  be  “at 
least  as  effective"  as  federal  OSHA 
requirements,  said  Acting  Secretary 
of  Labor  Roderick  DeArment. 

The  $70,(XX)  ceiling  is  a “discre- 
tionary upper  limit  only,"  the  De- 
partment of  Labor  emphasized. 
OSHA  “will  employ  wide  latitude  in 
applying  the  appropriate  penalties, 
taking  into  account  the  size  and  his- 
tory of  the  companies  involved,"  the 
department  said  in  its  news  release. 

The  new  penalty  structure  was  in- 
stituted under  revenue-raising  provi- 
sions of  the  Omnibus  Budget  Recon- 
ciliation Act  of  1990.  Penalties  paid 
for  OSHA  violations,  as  well  as  those 
paid  for  violations  of  the  Mine  Safety 
and  Health  Act,  will  go  directly  to 
the  U.S.  Treasury. 

Given  the  new  penalty  structure, 
the  fines  have  the  potential  of  making 
a significant  contribution  to  reducing 
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the  national  deficit.  Still,  there  arc 
two  ways  employers  can  approach 
the  new  system:  They  can  either  try 
to  deny  entry  to  OSHA  compliance 
officials  and  refuse  to  cooperate  with 
investigations,  or  they  can  improve 


Employers  last  year  bore  $60  bil- 
lion in  annual  direct  costs  of  workers 
compensation,  according  to  an  esti- 
mate by  Tillinghast,  a risk  manage- 
ment and  insurance  consulting  com- 
pany. These  costs  are  more  than 
double  the  amount  of  five  years  ago, 
said  Tillinghast,  which  surveyed  576 
mid-size  and  large  employers  for  the 
data. 

Jerry  A.  Miccolis,  vice  president  of 
Tillinghast,  said  he  felt  that  rising 
medical  expenses  have  caused  much 
of  the  increase.  The  National  Council 
on  Compensation  Insurance  lists 
medical  benefits  as  making  up  40% 
of  workers  compensation  costs. 


Accurate  records  should  be  main- 
tained on  each  employee's  past  driv- 
ing record  and  the  level  of  training  he 
or  she  has  received. 

Last  year,  the  Department  of 
Transportation  fined  several  com- 
panies for  not  keeping  accurate  rec- 
ords. Following  are  some  examples 
of  violations  and  the  fines  they 
carried. 

A New  Jersey  company  was  re- 
quired to  pay  $4,050  for  failing  to 
maintain  a complete  qualification  file 
for  each  driver  and  not  requiring 
drivers  to  prepare  a vehicle  inspec- 
tion report. 
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their  safety  and  health  programs. 
The  latter  is  preferable  since  employ- 
ers will  not  have  to  shell  out  hard- 
earned  dollars  on  fines,  and  employ- 
ees will  likely  be  more  productive  in 
a safer  and  healthier  environment. 


More  than  eight  out  of  10  respon- 
dents felt  that  rising  costs  of  medical 
benefits  were  the  leading  problem  in 
the  workers  compensation  system. 
Other  concerns  focused  on  broad- 
ened definitions  of  work-related  inju- 
ries, attorney  involvement,  rises  in 
indemnity  benefit  costs,  employee 
abuse  of  the  system  and  health  care 
provider  abuse  of  the  system. 

Although  the  workers  compensa- 
tion system  is  costly,  minimizing  acci- 
dents is  still  the  number  one  priority 
for  keeping  costs  down.  Install  a 
safety  program  in  your  workplace,  or 
review  the  program  you  currently 
use.  Evaluate  the  program's  effec- 
tiveness and  improve  weak  areas. 


Another  company  in  the  same 
state  paid  $9,250  for  failing  to  main- 
tain a complete  qualification  file  for 
each  driver  and  not  requiring  drivers 
to  prepare  a record  of  duty  status  or 
vehicle  inspection  report. 

A company  in  Connecticut  paid 
$24,5(X)  for  using  a disqualified 
driver,  failing  to  maintain  a complete 
qualification  file  for  each  driver,  and 
not  requiring  drivers  to  prepare  a 
record  of  duty  status  or  vehicle  in- 
spection report. 

Since  the  fines  can  be  quite  steep, 
the  most  sensible  thing  to  do  is  to 
spend  some  time  to  make  sure  your 
records  are  accurate  and  up  to  date. 


Workers  Compensation  Costs  Double 


Keep  Accurate  Records  Of  Drivers 


Pesticide  Use  Causes  No  Respiratory  Risk 


Lawn  care  workers  suffer  no  signif- 
icant respiratory  risk  from  spraying 
pesticides,  according  to  a 3-year 
study  completed  by  the  American  In- 
dustrial Hygiene  Association.  The 
study  showed,  however,  that  workers 
often  did  not  comply  with  chemical 
manufacturers'  instructions  regard- 
ing the  use  of  protective  clothing  and 
dilution  ratios  established  by  the  Oc- 
cupational Safety  and  Health  Admin- 
istration. 

Pesticides  can  enter  the  body 
through  inhalation,  ingestion  and 
skin  exposure.  OSHA  standards  re- 
quire protective  equipment  be  pro- 
vided, used  and  maintained  where 
necessary.  That  means  that  respira- 
tors must  be  used  whenever  a lawn 
care  worker  might  be  exposed  to  haz- 
ards capable  of  causing  injury  or  im- 
pairment of  any  sort. 

One  area  of  the  OSHA  standard 
that  warrants  closer  attention  is  the 
use  and  maintenance  of  respirators. 


Employees  must 
follow  pesticide  label 
requirements  to 
ensure  the  safe 
application  of 
potentially  hazardous 
materials. 


Since  the  outbreak  of  war  in  the  Mid- 
dle East,  we  have  seen  civilians  and 
military  personnel  alike  wearing  res- 
pirator equipment  similar  to  that 
used  in  the  tree  care  profession.  Air 
raid  sirens  provide  a signal  for  those 
in  the  war  zone  to  put  on  their  gas 
masks.  Workers  in  the  green  industry 
should  think  of  the  instructions  on  a 


pesticide  label  as  their  own  siren. 

Respirators,  as  outlined  by  OSHA, 
shall  be  provided  by  the  employer 
when  needed  to  protect  the  health  of 
the  employee.  Employers  are  also  re- 
sponsible for  establishing  and  main- 
taining a respiratory  protective  pro- 
gram. Basic  requirements  for  such  a 
program  include  written  operating 
procedures,  selection  of  respirators 
based  on  the  hazards  to  which  the 
worker  is  exposed,  and  proper  train- 
ing in  the  use  and  limitations  of  the 
respirators.  Cleaning,  storing,  and 
inspecting  both  the  respirator  and  the 
work  site  are  also  outlined  in  OSHA 
standards. 

Employees  must  follow  pesticide 
label  requirements  carefully  to  en- 
sure the  safe  application  of  poten- 
tially hazardous  materials.  In  addi- 
tion, the  employer  is  required  to 
follow'  the  guidelines  set  by  OSHA 
and  any  additional  requirements  set 
by  respective  state  agencies.  oo 


Agrotec 

WE  AIM  FOR  THE  TOP 


Agrotec  Can  Cover  Your  Spraying  Needs 
From  The  Grass  Roots  To  The  Tree  Tops! 

Tank  sizes  range  from  30  gallons  to  500  gallons;  Pumps  delivering  from  70  psi 
to  700  psi.;  5,  8, 11,  or  18  horsepower  Engines  available.  When  looking  for  a 
sprayer 


Call  us  TOLL  FREE  1-800-638-9363 
24  hr.  FAX  1-919-585-1023. 


CHOOSE  AGROTEC  FOR: 


* TOP  QUALITY 


♦ TOP  PERFORMANCE 


* TOP  CUSTOMER  SERVICE 


* TOP  REPLACEMENT  PARTS 
DEPARTMENT 


For  Factory  Direct  Low  Prices 


Please  circle  2 on  the  Reader  Service  Card 
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Quality  Service 

Success  And  Long-Term  Growth  Of  A Business  Depend  On  It 


By  Peter  Gerstenberger 
Editor 

What  makes  a customer  call  you 
instead  of  one  of  the  other  tree  com- 
panies in  the  phone  hook,  or  come 
back  to  you  rather  than  trying  an- 
other service?  Why  would  a client 
recommend  your  service  to  a friend 
or  neighbor  over  the  20  other  tree 
companies  in  the  phone  book?  AH 
the  possible  reasons  can  be  summed 
up  in  one  word:  satisfaction.  And 
probably  the  best  recipe  for  customer 
satisfaction  is  to  combine  quality  ser- 
vice with  a fair  price.  Several  firms 
have  taken  this  recipe  as  the  basis  for 
implementing  successful  strategies  to 
ensure  satisfaction. 

The  importance  of  follow-up 

Hendricksen,  The  Care  of  Trees, 
in  Wheeling.  Illinois,  provides  a per- 
fect example  of  the  importance  of  re- 


of our  work  comes  from  15  percent  of 
our  clients.  It  pays  us  to  stay  very 
dose  to  them,"  says  company  owner 
John  Hendrickson. 

The  company  has  branch  offices 
throughout  the  Chicago  area  and  a 
new  office  in  Herndon,  Virginia. 
Staff  in  all  of  those  locations  follows 
up  with  phone  calls  after  a job  is 
completed.  The  company  also  sends 
out  a “green  sheet,"  a questionnaire 
that  asks  customers  to  comment  on 
each  aspect  of  the  service  they  re- 
ceive, beginning  with  their  initial 
contact  and  ending  with  the  follow- 
up call.  For  Hendricksen,  this  prac- 
tice is  winning  back  customers  who 
might  have  been  unhappy  with  some 
aspect  of  the  service  provided  but 
would  otherwise  not  communicate 
their  displeasure  to  the  company. 

Company  guarantee 

Rainbow  Treecare  in  St,  Louis 
Park,  Minnesota,  even  goes  so  far  as 


Sometimes  serving 
the  customer  means 
foregoing  a sale  if 
no  service  is  needed , 
or  taking  a loss  on 
the  job. 


to  guarantee  customer  satisfaction. 
Since  the  company  obtains  new  di- 
ems exclusively  from  referrals,  the 
company’s  commitment  to  its  cus- 
tomers appears  on  printed  material 
distributed  to  customers.  It  states: 
"Gur  primary  goal  is  to  serve  and  sat- 
isfy you — our  valued  customer.  We 
guarantee  this  satisfaction  and  prom- 
ise to  do  whatever  is  necessary  to 
make  you  happy.  That  is  how  we 
measure  our  success.  We  need  your 
business." 

Sometimes  serving  the  customer 
means  foregoing  a sale  if  no  service  is 
needed  or  taking  a loss  on  the  job. 
Still,  Rainbow's  unwavering  commit- 
ment to  these  ideals  has  created  a 
flood  of  customer  good  will.  Com- 
pany president  Tom  Prosser  likens 
the  positive  effect  to  that  of  the  lib- 
eral and  customer-oriented  return 
policy  of  a local  department  store 
chain.  By  inspiring  customer  confi- 
dence, this  store  generates  business 
that  greatly  overshadows  its  closest 
competitor. 

Rainbow'  assures  quality  service  by 
hiring  the  most  qualified  people  and 
paying  top  wages.  Partners  running 
the  various  divisions  of  the  company 
participate  directly  in  the  day-to-day 
operations  and  share  the  company's 


peat  business.  "Eighty-five  percent 


PROFESSIONAL  TREE 
& TURF  EQUIPMENT 

6945  Indiana  Court.  W400  ■ Golden,  Colorado  80403 

PARTS 
SERVICE 
EQUIPMENT 
TECHNICAL  HELP 
SAME  DAY  SHIPPING 

. . .WE’VE  GOT  IT  ALL! 

LOCAL  NATIONAL 

303-422-7608  800-237-7785 
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Caterpillars  have  discrimi- 
nating palates.  They  only  dine 
on  your  best  shade  trees  and 
ornamentals. 

Now  there’s  a better  way  to 
stop  these  insect  pests. 

It’s  Foray.™  The  new  Bt  from 
Novo  BioKontrol. 

This  unique  natural  insecti- 
cide is  specially  formulated  to 
kill  only  lepidopterous  insects. 
And  it  does  it  without  harming 


your  most  sensitive  plants  and 
flowers,  beneficial  insects,  ani- 
mals and  humans. 

Foray  works  better  because  it 
works  harder,  longer.  With  ex- 
cellent deposit  levels.  Potent  kill- 
ing power.  Rain-fast  gripping 
action.  And  its  non-oil  formula- 
tion is  easy  to  mix. 

So  use  Foray.  And  give  cater- 
pillars their  just  desserts. 
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Providing  quality  service  is  essential  for 
long-term  business  success , especially  in 
difficult  economic  times. 


profits.  Subcontractors  who  handle 
Rainbow's  pruning  are  trained  as  ex- 
tensively as  Rainbow  employees  and 
held  to  the  company's  well-defined 
standards. 

Other  strategies 

Richard  Huntington,  of  Mayne 
Tree  Expert  Company  in  San  Mateo. 
California,  distinguishes  his  company 
from  those  that  offer  only  pruning 
and  removal  by  providing  a full  range 
of  quality  services.  He  encourages 
training  for  his  field  personnel  so  that 
they  can  respond  knowledgeably  to 
clients'  questions  and  concerns,  and 
he  firmly  believes  in  the  educational 
value  of  arborist  licensing  and  cer- 
tification. 

Tree  Specialists,  in  Holliston, 
Massachusetts,  has  a policy  of  main- 
taining responsibility  for  their  work 
for  three  years.  Under  a monitoring 
and  education  program  initiated  by 
company  owner  Rolf  Briggs,  every 
client  receives  an  unsolicited  visit 
every  12  to  18  months,  during  the 
slow  times.  A flyer  is  left  with  an  ex- 
planation for  the  visit  as  well  as  spe- 


cific recommendations  for  work.  If 
someone  is  home,  the  arborist  will 
ask  the  client  to  walk  the  property. 
The  service  has  been  well  received. 

Collier  Arbor  Care  of  Portland, 
Oregon,  has  been  in  existence  since 
1937.  President  Terrill  Collier  re- 
ports that  he  has  customers  that  have 
been  loyal  to  the  company  for  40 
years,  as  well  as  others  that  are  sec- 
ond-generation clients.  He  feels  he 
owes  this  to  the  deep  commitment  his 
firm  displays  for  professionalism. 

While  it  is  important  to  be  dedi- 
cated to  professional  ideals,  it  is 
equally  as  important  in  a service  in- 
dustry that  you  communicate  your 
dedication  to  your  clientele.  Collier 
accomplishes  this  largely  through  its 
newsletter.  The  focus  of  the  newslet- 
ter is  advice  rather  than  the  sale  of 


services — in  this  way,  the  informa- 
tion in  it  becomes  a valuable  service. 

Collier  charges  a modest  fee  for  a 
diagnosis  and  prescription  instead  of 
giving  free  estimates.  This  helps  the 
potential  client  understand  and  ap- 
preciate the  service  that  Collier  pro- 
vides even  with  its  initial  consul- 
tation. 

Conclusion 

Providing  quality  service  is  essen- 
tial for  long-term  business  success, 
especially  in  difficult  economic  times. 
Good  service  is  a cyclical  phenome- 
non: It  creates  customer  satisfaction, 
which  in  turn  increases  repeat  busi- 
ness and  business  from  referrals.  This 
means  one  doesn't  have  to  work  as 
hard  selling  and  can  instead  concen- 
trate on  providing  better  service.  [IQ 


FINALLY. . .A  deep-root  fertilizer 
that  has  the  benefits  of 
controlled-release  nitrogen 
and  the  ease  of  liquids 


L 


ArborFlo 


ArborFlo  16-3-3  (55%  CRN)  is  a quality  controlled-release  clear  li- 
quid fertilizer  ideal  for  surface,  deep-root,  and  irrigation  feeding  of  or- 
namental trees  and  shrubs.  Using  ArborFlo  eliminates  the  need  for 
handling  soluble  products  that  tend  to  cake  and  settle  in  your  tank. 
You  owe  yourself  the  opportunity  to  try  the  liquid  concept! 

Available  in  5 gallon  containers,  55  gallon  drums,  and  mini-bulks. 

Call  or  write  today  for  prices  and  information. 

[TJoyer 


P.O.  Box  198  • Souderton,  PA  18964 
(800)  345-0419  • (215)  723-6001 
FAX  (215)  721-2800 


CLEAR  LIQUID  FERTILIZER 

16-3-3  (55%  CRN) 


tO* 


Please  circle  23  on  the  Reader  Service  Card 


24 


TREE  CARE  INDUSTRY  - MARCH  1991 


Tax  Time  Nearing 


The  key  to  making  your  tax  return 
preparation  easier  and  surviving  an 
Internal  Revenue  audit  is  to  keep 
documentation  that  will  support  your 
deductions. 

While  your  accountant  may  pre- 
pare your  return,  you  have  to  make 
sure  that  your  records  are  in  top 
shape.  Here  are  some  important  rec- 
ords you  should  have  to  make  your 
tax  preparation  a little  easier. 

Receipts  and  disbursements 

You  should  have  a ledger  showing 
all  your  business  bills  paid  by  check 
and  cash.  You  should  also  have  all 
your  cancelled  checks. 

After  your  return  has  been  pre- 
pared, file  the  ledger  and  cancelled 
checks  in  a safe  place.  You  must 
maintain  all  documentation  for  at 
least  three  years  after  the  date  your 
return  is  due.  For  1990  returns,  that's 
April  15,  1994,  or  later  if  you  obtain 
an  extension. 

Vehicle  expenses 

You  should  have  a record  of  your 
mileage.  You  can  claim  26  cents  per 
mile  for  all  business  mileage,  or  de- 
duct expenses  for  oil,  gas.  tires,  re- 
pairs, insurance,  depreciation,  inter- 
est on  loans,  license-lag  fees,  garage 
rent,  parking  fees  and  tolls.  Use  both 
approaches  to  calculate  your  ex- 
penses,  and  deduct  the  larger 
amount. 

Bad  debts 

You  will  also  need  records  of  ef- 
forts to  collect  your  debts,  including 
duplicate  billings,  past  due  notices, 
collection  agency  correspondence, 
collection  letters  and  small  claims 
court  filings. 

When  you  file  your  return,  attach  a 
statement  of  debts,  when  they  be- 
came due,  who  the  debtors  are,  your 
efforts  to  collect  the  debts  and  why 
you  feel  they  are  uncollectible. 

Rent 

The  rent  for  your  place  of  business 
is  fully  deductible.  You  can  also  de- 
duct the  depreciation  amount  of  per- 
manent improvements. 


Travel 

All  business- re  fated  travel  and 
80%  of  meal  and  entertainment  ex- 
penses are  tax  deductible,  if  you  have 
the  documentation.  Such  expenses 
include  air,  rail  and  bus  fares;  car  ex- 
pense; cab  fares;  meals  and  lodging; 
cleaning  and  laundry;  telephone; 
tips;  other  similar  expenses. 

If  a trip  is  part  business  and  part 
pleasure,  keep  records  of  the  busi- 
ness portion  of  your  trip.  If  a spouse 
or  family  member  accompanies  you 


on  your  trip,  you  can  deduct  only 
your  expenses, 

Meals  and  entertainment 

Meal  and  entertainment  expenses 
can  be  deducted  only  if  you  discuss 
business  with  your  client  before,  dur- 
ing or  after  the  meal  or  entertain- 
ment. Again,  keep  careful  records  of 
all  these  discussions. 

Generally,  the  IRS  will  not  ques- 
tion travel  and  entertainment  ex- 
penses so  long  as  they  do  not  exceed 
5%  of  your  gross  income.  CO 


The  Difference  Between 
Good  And  Gone 

LIGHTNING  PROTECTION  SYSTEMS 
FOR  TREES 

• More  Profits 
• Needed  Service 

• You  Have  Tools,  Men 

And  Equipment 

• Door  Opener  And  Sales  Closer 

• Present  Customers  Are 
Qualified  Prospects 

• Minimum  Investment 

• Send  For  Free  Tree  Kit 
• VHS-How  To  fnsta//  Tree 

Systems  (SI  4.95) 

INDEPENDENT  PROTECTION 
COMPANY,  INC. 

1 603-09  SOUTH  MAIN  STREET 
GOSHEN,  INDIANA  46526 

(219)  533-4116 
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Marketing  Made 


By  Peter  Gerstenberger 
Editor 

A sound  marketing  plan  must  be 
based  upon  clearly  defined  objec- 
tives. Once  you  lay  that  groundwork, 
there  are  many  tools  you  can  use  to 
achieve  your  objectives.  The  best 
way  to  illustrate  this  is  with  a real-life 
example. 

Tom  Golon  is  the  owner  of  Won- 
derland Tree  Care,  a small  but  pro- 
gressive firm  in  Oyster  Bay,  New 
York.  He  has  a base  of  1300  clients, 
with  90%  of  his  gross  sales  to  resi- 
dential clients.  Rather  than  growing 
drastically  in  terms  of  client  num- 
bers, his  marketing  objective  is  to 
nurture  those  he  already  has. 

Oyster  Bay  is  a small  community 
on  the  north  shore  of  Long  Island 
Sound.  Its  residents  are  mostly 
white-collar  professionals.  Wonder- 
land's blue-collar  and  commercial  cli- 
ents represent  a steady  and  impor- 
tant source  of  income,  especially  at  a 
time  when  an  economic  slump  finds 
the  white-collar  contingent  spending 
conservatively. 

A fixture  in  the  community 

Golon's  marketing  approach  is  to 
establish  his  company  as  a fixture  in 
the  community  because  he  personally 
seeks  to  be  involved  in  the  commu- 
nity. He  is  involved  with  the  Cham- 
ber of  Commerce  and  the  Rotary. 
His  brother,  also  in  the  business,  is 
active  with  the  Lions  Club.  Thus  he 
finds  personal  as  well  as  professional 
rewards  in  much  of  w hat  he  does. 

Last  year.  Wonderland  co-spon- 
sored  an  essay  contest  for  primary 
school  children  on  Arbor  Day.  This 
year,  there  will  be  a poster  contest. 
Children  received  Wonderland  bal- 
loons and  yo-yo's.  Some  took  home 
tree  seedlings.  The  children  had  a 


iArborDo/^sier  Ccriei 

Tnoe  Ccreirc 


Some  of  the  entries  in  an  Arbor  Day 
Poster  Contest  sponsored  by  Won- 
derland Tree  Care  in  Oyster  Bay, 
New  York. 

good  time  with  this  experience  and 
their  parents  associated  the  name 
Wonderland  with  concern  for  the 
community  and  its  trees. 

For  a retail  business,  the  three 
most  important  things  are,  “Loca- 
tion, location  and  location."  The 
same  could  be  said  for  a service  busi- 
ness. While  many  tree  companies 
tend  to  be  located  in  out-of-the-way 
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Simple 

areas.  Wonderland  is  quite  literally  a 
fixture  in  the  community  because  its 
office  is  located  in  a building  that 
houses  a retail  nursery  and  a garden 
center.  Golon's  storefront  provides 
potential  clients  with  factual  informa- 
tion and  do-it-yourself  tips.  The  store 
drew  12(H)  to  its  grand  opening.  The 
event  also  received  a full-page  news- 
paper write-up.  More  recently,  a free 
lecture  on  pruning  drew  150. 

Golon  plans  to  increase  his  direct 
mailing.  Several  years  ago,  he  enlist- 
ed the  services  of  Duane  Pancoast  of 
the  Pancoast  Concern,  Ltd.  to  assist 
w ith  certain  aspects  of  marketing  and 
public  relations.  The  result  of  their 
collaboration  was  a color  brochure 
introducing  a new  Wonderland  ser- 
vice called  Arbor  Health.  The  bro- 
chure accomplished  its  objective  of 
generating  interest  in  a new'  service 
and  won  an  award  from  the  National 
Arborist  Association  for  its  overall 
design  and  effectiveness. 


Next  project:  newsletter 

Wonderland's  next  project  will  be 
a newsletter.  Pancoast,  who  under- 
stands the  business  because  he  works 
with  quite  a few'  arborists,  will  work 
on  this  project  also.  Pancoast  helped 
Golon  realize  that  he  would  have  to 
become  more  sensitive  to  his  clients' 
wants  if  his  marketing  is  to  be  suc- 
cessful. Golon  is  the  first  to  admit 
that  at  one  time,  his  ego  stood  in  the 
way.  “I  was  trying  so  hard  to  show  I 
was  a professional  in  my  newsletter 
that  I lost  sight  of  the  purpose  for 
writing  it,"  he  relates. 

Pancoast  echoed  this  observa- 
tion. “Arborists  get  overly  technical 
and  enjoy  using  pictures  of  their  big 
trucks  and  heavy  equipment.  The 
average  client  could  care  less  about 
these  things,"  he  says. 

Pancoast's  basic  recipe  for  a sue- 


cessful  newsletter  is  one  that  is  pub- 
lished twice  a year,  usually  spring 
and  fall,  that  is  professionally  laid  out 
and  typeset  on  high-quality  paper. 
He  advises  arborists  to  carry  “point- 
and-shoot”  cameras  and  take  plenty 
of  pictures.  The  newsletter  should 
provide  a mix  of  information  about 
seasonal  services  and  articles  purely 
for  entertainment. 

One  of  the  toughest  aspects  of  a 
marketing  campaign  is  determining 
what  its  budget  should  be.  Advertis- 
ing and  public  relations  consultants 
will  sometimes  use  the  guideline  of  4 
to  5%  of  a company’s  sales  for  its  ad 
budget.  Pancoast  cautions  that  this 
approach  may  be  overly  simplistic 
since  your  direct  mail  advertising  has 
to  compete  with  all  the  other  adver- 
tising your  client  receives. 

Most  of  the  cost  of  producing 
printed  matter  is  borne  up  front  in 
the  production  of  the  art  work.  You 
can  save  money  on  printing  by  using 
a one-color  or  two-color  print  pro- 
cess, or  some  combination  of  the 
two.  Newsletters  can  be  designed  in 
such  a way  that  full-color  mastheads 


KDX  MULCHER 

The  most  efficient 
and  cost-effective 
brush  management 
system  available. 


* Safe  along  roadside 

* Pipeline  maintenance 

* Powerline  clearing 

* Mounts  on  any  excavator 

Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 
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can  be  printed  ahead  of  time  in  large 
quantities  for  several  issues  to  take 
advantage  of  quantity  price  breaks. 
You  may  even  want  to  have  the  mast- 
head printed  by  a high-end  printer 
and  have  the  remainder  of  the  piece 
done  at  a budget  printer. 

All  things  considered,  Golon  finds 
that  his  most  powerful  marketing 
tool  is  customer  service.  “We  have 
worked  hard  to  develop  a reputation 
for  customer  service  that  is  second  to 
none  in  our  community,”  he  says. 
“Of  course,  it  costs  more  to  provide 


this  level  of  service.  That's  why  we 
are  among  the  more  expensive  com- 
panies in  this  area.  But  it  is  also  why 
we  have  such  a loyal  clientele.” 

Wonderland  fits  with  the  image  of 
a small  town,  with  a reputation  for 
being  civic-minded,  professional  and 
honest.  Its  high  prices  tend  to  dis- 
courage the  price-shopping  potential 
client  so  prevalent  in  Oyster  Bay. 
Despite  this.  Wonderlands  sales 
have  increased  over  50%  a year  for 
the  last  four  years  with  no  addition  to 
its  sales  force.  H3 


584  WEST  HOFFMAN  AVE.,  LINDENHURST.  N.Y.  11757 
1-800-447-8650  1-800-842-1104 


I PM  SPRAY  UNITS 


• ALL  ALUMINUM  CHASSIS.  NO 
RUSTING 

• ALL  FIBERGLASS  ENCLOSURES, 
ALWAYS  LOOKS  NEW  WITH 
MINIMUM  CARE 

• ALL  POLY-FIBERGLASS  TANKS. 
NO  RUSTING  OR  PEELING 

• ALL  COMPLETELY  ENCLOSED. 


LOCKABLE  FOR  SAFETY 

CALL  OR  WRITE  FOR  FULL  DETAILS  TODAY 
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MPG  16005  Delmar 
P.O.  Box  6 
Lowell,  IN  46356 


(219)  696-1440 

Dealer  inquiries  invited  in  some  areas. 


The 

Affordable 

Portables 

Model  18E 


30*  Stump  removed 
12*  Deep  9 minutes 


SAFETY  FEATURES 

• Guards  on  belts. 

• Full  control,  positive  balance,  visual  contact  of  work. 

• Both  wheels  automatically  lock  when  working  machine. 

• When  disengaging  cutter,  cutter  stops  and  does  not  free  wheel. 
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Get  the  most  out  of  tree  Care 


Becoming  a member  of  the  National  Arborist  Association  just  may  be  the 
best  way  to  get  the  most  out  of  your  money. 

The  NAA  provides  everything  you  need  to  succeed  in  business  today. 

Whether  you’re  big  or  small  the  NAA  can  make  a difference. 

The  NAA  offers  Management  Services,  Safety  Programs,  Arborist  Training  Programs, 
and  represents  its  members  in  Washington  while  also  simplifying  Government  Regulations. 

The  NAA  can  increase  the  Productivity,  Efficiency  and  Profitability  of  your  firm. 

Mail  in  the  coupon  below  with  your  payment  right  away!  For  more  information  call  L800'REF'2-NAA. 


Special  Offer 

Join  now  for  just  $175*.  You  will  also  receive  a free  copy  of  NAA’s  Personal  Safety  training  video. 
*Your  annual  dues  in  1992  will  be  based  on  your  firms  gross  sales  for  1991. 

D YES,  1 want  to  belong  and  take  advantage  of  this  “SPECIAL 
OFFER”!  Enclosed  is  my  check  for  $175  for  dues  through  1991. 

Name Company 

Street 

City 


State 


Zip- 


Phone  (_ 


J- 


Account  #_ 
Signature  . 


_ Check  enclosed  payable  to  NAA 


VISA 


. MasterCard 


Expiration  Date:. 


L 


The  National  Arborist  Association 

The  Meeting  Place  Mall 
P.O.  Box  1094,  Amherst,  NH  030314094 

Membership  available  to  commercial  Tree  Sert'ice  Firms  only. 
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What’s 

Tree  Care  Industry  (TCI ) magazine 
recently  published  its  editorial  calen- 
dar for  1991.  Each  month.  TCI  will 
analyze  a single  subject  with  several 
stories  focusing  on  different  aspects 
of  that  subject.  TCI  will  solicit  an  in- 
creasing number  of  articles  from  out- 
side writers  to  keep  its  editorial  con- 
tent fresh. 

Do  you  have  a story  for  TCI?  The 
Editor  will  be  happy  to  review  your 
idea  or  manuscript  and  discuss  it  with 
you.  We  pay  an  honorarium  for  arti- 
cles we  accept.  Here  is  the  1991  edi- 
torial calendar,  including  issues  that 
have  already  been  published  so  you 
can  see  where  we've  been  as  well  as 
where  we're  going. 


JANUARY 

I'heme  - Tree  Health  Care  Practices 

Cultural  practices 
Integrated  pest 
management 


A Word  About  TCI 

TCI  is  mailed  to  more  than 
16.000  arborists  every  month.  It 
is  published  by  the  National  Ar- 
borist Association,  whose  mem- 
bers are  the  recognized  leaders 
in  the  practice  of  commercial 
arboriculture.  TCI  also  draws 
upon  the  ISA,  ASC'A.  and  other 
professional  arborist  organiza- 
tions in  the  mainstream  of  ar- 
boriculture. 

Would  you  like  to  be  in  the 
mainstream?  Getting  TCI  every 
month  and  staying  informed  is  a 
big  step  in  the  right  direction.  If 
you  do  not  receive  a personal 
subscription  to  TCI.  use  the 
subscription  form  in  this  maga- 
zine to  get  started.  Do  it  today! 


Coming 

FEBRUARY 

I'heme  - Tree  Care  and  Utilities 

Line  clearance  practices 
Lump  sum  prices  v.  unit 
cost 

Tree  growth  regulators 

MARCH 

I heme  - Selling  Service 

Marketing  and  sales 
techniques 

Providing  quality  services 
Public  relations 

APRIL 

I heme  - Managing  Debris  Disposal 

Equipment 
Disposal  options 
Recycling 

MAY 

I'heme  - Tree  Care  for  Cities 
and  Towns 

Municipal  tree  care 
programs 
Contracting  with 
municipalities 

JUNE 

Theme  - Occupational  Safety 

OSH  A requirements 
Leading  causes  of  injuries 
Back  injury  prevention 
Safety  training  programs 


In  TCI 

JULY 

Theme  - New  Tools  and  Techniques 

Rigging  for  removals 
Climbing  options 
Protective  equipment 
AUGUST 

Theme  - Trees  for  l ough 
Environments 

People  pressures  and  trees 
Plant  selection 
Hazard  tree  assessment 

SEPTEMBER 

Theme  - Equipment  Issue 

What's  new? 

Preventive  maintenance 
Chain  saw'  care 

OCTOBER 

Theme  - The  Business  Side  of  The 
Tree  Care  Business 

Financial  statements 
Cost  analysis 
Making  a profit 

NOVEMBER 

Theme  - Systemic  Treatments 

Injections 
Implantations 
Responses  to  wounds 
DECEMBER 
Theme  - Directory  Issue 

Equipment  suppliers 
Sources  of  tools  and 
materials 
Service  vendors 


TRAINING  IS  EXPENSIVE  BUT  TRY  COSTING  OUT  IGNORANCE 

ACRT.  Inc  profiles  seminars  in  practical  and  technical: 

Tree  Care  - Line  Clearance 

Urban  Forestry  Utility  Forestry 

°R 


Founded  1985 

WINTER  SPRING  SCHEDULE 
1991  at  Kent.  Ohio 
Call  for  further  information 

ACRT,  Inc.  can  also  provide  CUSTOMIZED  TRAINING  at  your  LOCATION 


For  further  information  or  to  register,  please  call  or  wtitc: 

ACRT.  Inc. 

’The  Convent" 

227  N.  Dcpevster  Street.  P.O.  Box  219 
Kent.  OH  44240-0219 
1-800-622-2562 


"The  Content" 
ACRT's  new  home  I- 14-91 
formerly  St.  Patnck's  Content 
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CUTTING  EDGE/tree  organization  news 


Dinner-dance  raises  $4000  for  scholarships 


Longwood  Gardens,  Kennett  Square, 
Pennsylvania,  was  the  setting  for  a 
recent  gala  dinner-dance  that  raised 
nearly  $4000  for  scholarships  for 
students  pursuing  careers  in  arbori- 
culture. 

The  event  was  sponsored  by  the 
Certified  Arborists  of  Pennsylvania 
and  Delaware  in  conjunction  with 
the  Penn-Del  Chapter  of  the  Interna- 
tional Society  of  Arboriculture.  This 
was  the  second  social  held  at  Long- 
wood  Gardens  and  celebrated  the 
fifth  anniversary  of  the  scholarship 
fund, 

Hyland  Johns,  chairman  of  the  In- 
ternational Society  of  Arboriculture 
Research  Trust,  was  guest  speaker 
and  was  honored  for  his  dedication  to 
arboriculture. 


Fran  Ward,  secretary  of  Certified  Arborists  of  Pennsylvania  and  Delaware, 
presents  a Waterford  rose  bowl  to  Hyland  Johns. 


Davey  Foundation  Awards  Grant  To  OSU/ATI  Student 


Christine  Woodward  of  Magnolia, 
Ohio,  has  been  awarded  the  Davey 
Foundation  Arboricultural  Grant  for 
The  Ohio  State  University  Agricul- 
tural Technical  Institute  (OSU/ATI), 


Wooster,  where  she  is  majoring  in 
Landscape  Construction  and  Con- 
tracting. She  is  a 1976  graduate  of 
Canton  Resposity  Louisville  High 
School. 


The  Davey  Tree  Expert  Company 
grant  program  was  established  in 
1989  as  a direct  response  to  support 
premier  schools  offering  landscape 
programs  with  a specialty  in  arbori- 
culture. Davey  is  an  international 
company  employing  more  than  4500 
people  and  providing  residential  and 
commercial  lawn,  tree  care  and  util- 
ity arborist  services. 

OSU/ATI.  The  Ohio  State  Univer- 
sity's 2-year  statewide  technical  col- 
lege. offers  an  associate's  in  Applied 
Science.  Twenty-two  programs  are 
available  in  engineering  technolo- 
gies. horticultural  industries,  agricul- 
tural businesses  and  animal  indus- 
tries. 

Students  complete  40%  of  their 
credits  in  writing,  speaking,  math, 
science,  social  science  and  business. 
OSU/ATI's  technical  courses  empha- 
size theory  and  hands-on  education 
and  every  student  is  required  to  par- 
ticipate in  an  industry  internship. 
More  than  95%  of  graduates  find  em- 
ployment within  120  days  of  gradu- 
ation.  [O 
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CUTTING  EDGE/products  & s 


Hodges  Manufacturing  Co.,  Inc.,  in- 
troduces its  Model  89  stump  router, 
designed  to  remove  hard-to-reach 
stumps,  any  size,  any  kind,  12  inches 
below  ground.  It  features  a 23-hp  en- 
gine, 15-inch  cutter  head,  self- 
propelled  front-end  cutter  head  ad- 
vantage. automatic  brakes,  low  main- 
tenance and  patented  push-down  op- 
eration. Hodges  also  manufactures 
log  splitters  in  vertical  and  horizontal 
models.  For  further  information,  con- 
tact Hodges  Manufacturing  Co.,  Inc., 
P.O.  Box  897,  Mountain  Home,  Ark. 
72653.  Phone:  1-800-525-6312.  out  of 
state;  501-492-6116,  in  Arkansas. 


Falkenberg,  Inc.,  of  Clackamas,  Ore- 
gon. introduces  the  Spotlyte  55  com- 
pact sprayer.  The  Spotlyte  55-gallon 
high-density  double-strength  virgin 
polyethylene  tank  features  a built-in 
20-year  UV  blocker,  molded-in  fluid 
level  gauges  and  caution  use  labels. 
Fifty  feet  of  chemical-resistant  pre- 
mium, flexible  nylon  reinforced  hose 
and  brass  spraying  systems  gun  give 
spray  control  precision.  The  gas  en- 
gine model  comes  with  a heavy-duty 
0-150  psi  Hypro  roller  pump  and  de- 
livers up  to  7 gallons  per  minute.  For 
further  information  call  Falkenberg, 
Inc.,  1-800-424-7867. 


Mobay  Specialty  Products  Group,  of 
Kansas  City,  Missouri,  has  pur- 
chased the  federal  registrations  that 
pertain  to  the  production  and  sale  of 
trichlorifon  from  Kaw  Valley,  Inc.,  in 
Leavenworth,  Kansas.  Trichlorifon  is 
the  active  ingredient  in  Dylox  (TM)  in- 
secticide, which  is  used  to  control  a 
wide  spectrum  of  pests.  Prior  to  the 
acquisition,  Mobay  offered  an  80% 
soluble  powder  Dylox.  Now  Mobay  is 
able  to  offer  the  80%  soluble  powder 
and  Dylox  6.2  granular  to  the  turf  care 
professional  under  the  Mobay  label. 
Dylox  6.2  granular  will  also  be  avail- 
able in  the  consumer  insecticide 
market.  Mobay  Corporation,  Spe- 
cialty Products  Group  offers  a full  line 
of  insecticides,  nematicides  and  fun- 
gicides for  the  pest  control  and  turf 
and  ornamental  markets.  For  further 
information,  contact  Mobay  at  816- 
242-2000. 


PATENTED  E-Z  BEEVERS 
MAKE  BRUSH  CHIPPING  E-Z! 


CALL  OR  WRITE  FOR  A FREE  VIDEO  AND  THE  NAME  OF  YOUR  NEAREST  DEALER 


BEEVER  SALES  CORP.*  P.O.  BOX  800*  WINN,  Ml  48896 *(51 7)  866-2770*  (800)  255-7691 


E-Z  BEEVER  MODEL  20/20 


E-Z  BEEVER  MODEL  20/10 


The  same  people  who  introduced  the  disc  style  chipper  and  revolutionized  the  industry  a decade  ago 
are  pleased  to  introduce  a completely  new  style  of  brush  chipper.  The  E-Z  Beever  has  no  hydraulics 
or  feed  system,  yet  it  feeds  brush  and  throws  chips  as  well  as  any  chipper  on  the  market.  Its  simple 
design  makes  it  E-Z  to  maintain,  E-Z  to  operate  and  E-Z  to  own! 
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INDUSTRY  ALMANAC 


March  3-5 

ISA — Southern  Chapter 
Raleigh,  N.C. 

Contact:  Ernie  Mitchell, 
803-234-4033 


March  6-7 


East  Lansing,  Mich. 

Contact:  Bob  Cool,  517-485-4245 

March  14-15 

Tree  Care  Workshop 
North  Dakota  Urban  & Community 
Forestry  Association 
Radisson  Inn 


ISA — Michigan  Chapter 
Kellogg  Center 


Bismarck,  N.D. 
Call:  701-222-6561 


TREE  SERVICE  EQUIPMENT 


1980  Chevy  C-7000  LR-50  Asplundh. 
Completely  Reconditioned  $27,500 
1983  International  LR-50  Asplundh.  Pony 
Motor.  Reconditioned  $32.000 


1982  GMC  6000  Chipper  Dump. 
Reconditioned  $10,000 
1973-1979  $1,800  - $8,000 


Bush  Chippers.  Reconditioned  or  as  is. 

Starting  at  $1,500 


1980-1981  Ford  F-700.  50  ft.  Sky  workers. 
Pony  Motors.  Chip  Box.  Reconditioned 
$19,000  Other  1979-1980  $15,500 


1979  LN7000  Single  Axle  Prentice 
Log  Loader  $18,000 


Tamarack  clearing 

RD.  #4.  P.O.  BOX  370.  CANTON.  N.Y.  13617 
FINANCING  AVAILABLE  Call  (315)  386-8273  DAY  OR  NIGHT 
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HODGES  MFG. 

CO.,  INC. 


ROUTE  4, 328 B 
MOUNTAIN  HOME,  AR  72653 

1-800-525-6312 


STUMP  ROUTERS 


HIGH-SPEED  LOG  SPLITTERS 


VERTICAL 


HORIZONTAL 


MODEL  89 

(23HP)  MODEL  87 

(20  HP) 

AUTOMATIC  BRAKES 

LOW  MAINTENANCE 


MODEL  85 
(16  HP) 


CUTTER  HEAD  DISENGAGES 

Lease  purchase  plan  available  with  approved  credit. 


Self  Propelled 

PUSH-DOWN  OPERATION 

FRONT-END  CUTTER 
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March  19 

N.H.  Arborist  Association 
Annual  Meeting 
Urban  Forestry  Center 
Portsmouth,  N.H. 

Contact:  William  Collins, 
603-485-4761 


March  26-27 

Tree  Wardens',  Arborists'  and 
Utilities  Conference 
Northampton  Hilton  Inn 
Northampton,  Mass. 

Contact:  Louis  Casasanto, 

508-365-2842 

Hilton  Inn,  413-586-1211 

May  4-7 

Menninger  Sun  Belt  Tree 
Conference 

Cooperative  Extension  Office 
West  Palm  Beach.  Fla. 

Contact:  Carol  Smith.  813-446-3356 

May  18-21 

ISA — Western  Chapter 
Red  Lion  Inn 
Modesto,  Calif. 

Contact:  Charles  Mathias, 
805-929-5113 


Meeting 

Announcement 

The  St.  Louis  Arborist  Associa- 
tion, dedicated  to  tree  preservation, 
meets  on  the  first  Monday  of  the 
month  at  7:30  p.m.  For  more  infor- 
mation. call  Timothy  Gamma  at  314- 
867-2363. 
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THE  HOLAN  819  TREE  TRIMMER 
FINE  DESIGN  AND  FACTORY  DIRECT  PRICING 


Holan  designed  the  81 9 Tree  Trimmer  for  the  professional  arborist.  The  Holan  819  features  270°  of  upper  boom  and  1 25°  of  lower  boom  articulation,  a 
55'  working  height,  velvety  smooth,  full-pressure  controls,  a full  free-flow  return  line  for  minimum  heat  build-up  and  maximum  tool  life,  and  the 
same  rigid  rectangular  booms  found  on  all  Holans  The  Holan  819  is  the  most  productive  and  dependable  tree  trimming  machine 
available 


FACTORY  DIRECT  PRICING  ON  HOLAN  819s— MOUNTED  ON  CHASSIS  AND  READY  TO  GO-MEANS  NO 
WAITING  FOR  THE  BEST  EQUIPMENT  AT  THE  LOWEST  PRICES.  When  you  need  equipment, 
you  need  it  NOW.  not  in  four  to  six  months  Holan  819s  are  ready  to  roll  from  coast-to-coast 


when  you  own  a Holan  819.  youTe  backed  by  the  strength  of  Holan’s  nationwide 
support  team  of  distributors,  mobile  service  technicians  and  six  factory  service 
centers.  So  wherever  you  have  a job.  you  know  that  service  and  support  is  only 
a phone  call  away  CALL  TODAY  FOR  MORE  INFORMATION. 
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CLASSIFIED 


HELP  WANTED 

Hot  career  opportunity  in  tree  care 
sales — Come  work  where  America 
plays — in  Palm  Beach  County  on  Flori- 
da s Gold  Coast.  Expanding  tree  care 
company  needs  aggressive,  knowl- 
edgeable person  experienced  in  all 
phases  of  tree  care  sales.  If  you  want... 
—Year-round  work 
— Unlimited  advancement  potential 
—A  prestigious  address 
—Full  benefits 

—Generous  compensation  based  on 
experience 

Call  Zimmerman  Tree  Service,  407- 
845-1045. 


Arborist/crew  leader  position  open 

for  responsible  individual  with  an  in- 
terest in  urban  tree  care.  Some  experi- 
ence necessary  but  will  train.  We  are 
an  established  company  in  Chicago’s 
northwest  suburbs  that  offers  an  ex- 
cellent salary  and  benefit  package 
commensurate  with  qualifications  and 
experience.  Please  contact  Rodney, 


SKYWORKER 


• Largest  Parts  Inventory  in  U.S. 

• Same  Day  Shipments  (most  items) 

• Technical  Assistance 

• Used  Equipment  For  Sale 

• Rebuild  Facilities 

• All  Makes  Trimming  Equipment 

AMERICAN  HYDRAULICS,  INC. 

RtJ4,  Box  4668 
Hartwell,  GA  30643 

404-376-3192 


SKYWORKER 
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McGinty  Bros,.  Inc,,  3524  Long  Grove 
Road,  Long  Grove,  III.  60047.  708- 
438-5161. 


Arbor  Care,  Inc.,  is  looking  for  (3  to  5 

years)  experienced,  self-motivated 
climber/foreman  to  work  for  fast  grow- 
ing quality-oriented  firm  in  Houston, 
Texas.  Please  send  resume  to  P.G. 
Box  90550,  Houston,  Texas  77290- 
0550;  or  call  713-893-7253,  Salary 
negotiable. 


Sales/climber.  Denver  Colorado,  area 
full-service  tree  company  needs  per- 
son with  a min.  of  5 years  field  experi- 
ence to  perform  a combination  of 
sales  and  production  duties.  Ideal 


candidate  will  have  degree  in  horticul- 
ture and  be  experienced  in  all  phases 
of  arboriculture.  Good  pay  and  bene- 
fits. Contact  Ralph  Bronk  at  Mountain 
High  Tree  Service  303-232-0666. 


FOR  SALE 

Brush  chtppers,  stump  grinders,  root 
cutters.  New,  used,  rebuilt.  Knives, 
knife  sharpening  parts  and  accesso- 
ries. Cal-Line  Equipment  Co,  No. 
Calif.:  415-443-6571;  So.  Calif.;  619- 
591-9388. 


Morbark  Eager  Beevers  & Asplundh 
Whisper  Chippers.  Levco  & Rayco 
stump  cutters,  new  and  used.  Tree 


"The  Fastest  Solutions  to  your  Splitting  Headache” 

The  GFX  SUPER  SPLIT  * rack  and  pinion, 
gear-driven,  Log  Splitter. 

"SEE  IT  TO  BELIEVE  IT!" 

The  patented  SUPER  SPLIT  log  spline  in  are  the  fastest  made,  up  to  four 
times  faster  anti  more  economical  (under  a dollar  a day)  than  any  other 
Type  of  splitter.  The  2 ’/^second  cycle  lime  makes  SUPER  SPLIT  A 
WORLD  RECORD  1 I OLDER,  16  minutes  51  seconds  to  split  a curd  of 
wood.  SUPER  SPLITS  have  an  impact  <47  to  tons  and  accept  any  size 
log  up  to  25  Vi  in  length.  They  use  grease  fittings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
electric  drive  as  well  as  many  other  options. 

Take  one  or  more  and  watch  your  headache  disappear. 

GFX  CORPORATION 

Manufacturer  of  the  famous  LOG'N  LAWN  '*'  Carls 
200  Recreation  Park  Dr.,  Hmgham  MA  02043  Tel:  (617)  740-0350 
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INDUSTRIES , INC. 


Truck  Package  Truck  Package 


1-800/331-7655 
704/482-1477 
1840  E.  Dixon  Blvd. 
Shelby.  N.C.  28150 
Fax:  704/482-2015 


Truck  Package  Truck  Package 
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trucks  and  whole  tree  chip  harvesters. 
Financing  available.  Call  the  Tree  Dis- 
posal Headquarters  at  Morbark  Mid- 
Atlantic.  Ask  for  Andy  Dillard.  1-800- 
462-2447. 


Hardware  and  software,  by  an  ar- 
borist for  the  arborist.  For  more  infor- 
mation about  the  industry's  best-sell- 
ing package,  call  or  write  Arbor 
Computer  Systems,  117  Weston  Road, 
Westport,  Conn.  06880  203-226-4335, 


Aerator  or  stumper  1990  Grow  Gun. 
new  $3,000,  now  $1900.  1990  Rayeo 
1620VR  Demo  condition,  with  trailer. 
$5500,  O.8.  Call  309-792-8733. 


Used  equipment  for  sale:  Chipmore 
12-inch  drum  w/Ford  6-cylinder  gas 
engine;  1978  Olathe  16-inch  drum 
w/Ford  6-cylinder  gas  engine;  1971 
Wayne  12-inch  drum  w/Chrysler  V-8 
gas  engine;  1980  Chipmore  12- inch 
drum  w/Ford  6-cylinder  gas  engine: 
Wood  Chuck  12-inch  drum  w/Ford  6- 
cylinder  gas  engine;  Wood/Chuck  Hy 
Roller  disc  w/Ford  4-cylinder  gas  en- 
gine (2.3  liter);  1988  Vermeer  1250 
chipper  w/Perkins  4.236,  80-hp  diesel 
engine,  machine  has  271  hours  on  it; 


1987  Model  100  Brush  Bandit  w/Ford 
4,23  gas  engine,  S/N  1009;  1985  Mor- 
bark Eeger  Beever  w/Cummins  diesel 
engine,  S,N  2085;  Model  90  demo 
Brush  Bandit  w.  Wisconsin  VG-412, 
37-hp  gas  engine,  S/N  1191;  1990 
Model  90  demo  Brush  Bandit  w / 
Wisconsin  VG-412,  37-hp  gas  engine, 
S/N  1237;  1990  Mode!  90  demo  Brush 
Bandit  w Wisconsin  VG-412,  37-hp  gas 
engine,  S/N  1238;  Model  90  Brush 
Bandit  w.  Wisconsin  VG-41 2,  37-hp  gas 
engine,  S/N  121 1;  Mighty  Bandit  demo 
w/new  Onan  20-hp  gas  engine,  S/N 
2235;  CB-90  demo  chipper  chip  box 
combo  w/Wisconsin  VG-412,  37-hp 
gas  engine;  1989  Model  100  demo 
Brush  Bandit  w/Cummins  4B3.9  diesel 
engine.  S/N  2698,  machine  has  oper- 
ated about  40  hours;  Model  200+ 
demo  Brush  Bandit  w Hercules  D-2300 
diesel  engine,  S/N  3998,  machine  has 
operated  about  50  hours;  Model  200+ 
demo  Brush  Bandit  w/Cummins  4B3.9 
diesel  engine,  S N 3595.  machine  has 
operated  about  40  hours;  Model  100 
Brush  Bandit  w/Deutz  F5L  912,  83-hp 
air-cooled  diesel  engine;  Mighty  Ban- 
dit PTO  demo.  S/N  2233.  Contact  Ban- 
dit Industries.  Inc.,  517-561-2270. 


New  chain  saws— Save  by  bid  request 


only— send  your  list  for  1 saw  or  100. 
Price  by  return  mail,  Husqvarna, 
Poulan.  Olympyk.  Also  new  and  used 
Rayeo  stump  grinder.  Tree  Barber 
Supply,  3924  Lake  Catherine,  Jackson, 
Miss.  39212.  Phone:  601-373-6423. 


Bucket  truck — 1982  Ford  F-7Q0  with 
Teco  Saturn  50  aerial  device,  Southco 
body  and  tool  boxes.  Fresh  paint  and 
rubber.  A clean,  no  rust  southern 
truck.  S25.000.  617-934-6484, 


Morbark  Model  16  whole  tree  chipper, 
self-contained  loader,  fresh  3208  cat 
diesel  machine  is  in  perfect  condition, 
ready  to  work.  $39,500.  Call  315-386- 
8273. 


Take  a look  at  our  newly  designed 
portable  diesel  powered  stump  cutter 
on  video.  You  be  the  judge.  Kinetic 
Stump  Cutter.  Inc.,  1-800-422-9344, 


Classified  rates:  $40  per  inch  ( 7 -inch 
minimum),  payable  in  advance. 

Send  ad  and  payment  to: 

Advertising  Department 
Tree  Care  industry 
P.O.  Box  1094 
Amherst.  ALH.  03031 


For  additional  information,  contact : 

AERIAL  DEVICES,  INC* 

P.O*  Drawer  1650 
Shelby,  NC  28151-1650 
800-438-0671  outside  NC 
800-632-2256  in  NC 
Aerial  Devices,  Inc.  is  a subsidiary  of  D,A, 
Beam  Enterprises,  Ltd.  and  is  affiliated  with 
Wood/Chuck  Chipper  Coip.  and  Safely  Test 
& Equipment  Co.,  Inc* 
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FROM  THE  FIELD 


Dreaming  Of  A Lift 

But  Left  Knocking  At  The  Door 


By  Thomas  Clancy 

This  past  December,  as  I was  fin- 
ishing my  last  semester  at  the  Univer- 
sity of  Massachusetts,  I was  experi- 
encing the  pre-holiday  blues.  With 
Christmas  gifts  to  purchase  and 
short-term  employment  opportuni- 
ties appearing  rather  bleak,  my  fi- 
nancial situation  did  not  look  prom- 
ising. 

My  uncle,  who  owns  a tree  care 
company  in  Connecticut,  stopped  by 
the  house  one  afternoon  on  his  way 
home  from  leasing  an  aerial  lift  for  a 
utility  contract  he  had  just  received. 
My  spirits  were  soon  lifted  as  he  told 
me  he  could  employ  me  for  a few 
weeks. 

I was  ecstatic  as  I would  finally  get 
a chance  to  practice  the  arboricultur- 
al  skills  I had  just  spent  a year  and  a 
half  learning.  “You'll  work  out 
great,"  my  uncle  said.  “You  can  do 
permissions."  That  meant  1 would  be 
obtaining  permission  from  residents 
to  perform  routine  line  clearance 
trimming  on  their  trees.  His  state- 
ment passed  right  over  my  head  as  all 
1 was  thinking  about  was  finally  being 
able  to  use  an  aerial  lift  instead  of 
having  to  climb  trees. 

My  dreams  of  aerial  prowess  were 
dashed  on  the  first  day  of  work  when 
I was  handed  the  keys  to  an  I PM  rig 
that  would  be  my  chariot  for  the  next 
two  weeks.  I was  also  issued  a map  of 
the  city  that  held  the  contract  and 
was  instructed  on  the  utility  trimming 
specifications  and  how  to  record  the 
information  so  I could  write  up  the 
work  sheets.  This  was  not  going  to  be 
a golden  opportunity  to  practice  ar- 
boriculture, but  I was  getting  paid  so 
1 pressed  on. 

The  weather  turned  rather  frigid. 


My  dreams  of 
aerial  prowess 
were  dashed  on  the 
first  day  of  work 
when  I was  handed 
the  keys  to  an  I PM 
rig  that  would  be 
my  chariot  for  the 
next  two  weeks. 


and  I dressed  for  warmth,  not  ap- 
pearance. Thinking  also  that  I would 
be  wearing  a hard  hat  each  day,  I 
proceeded  to  get  a rather  “short” 
hair  cut. 

Armed  with  my  clipboard,  permis- 
sion slips,  army  field  jacket,  dark 
sunglasses  and  crew  cut.  I soon  real- 
ized I gave  the  appearance  of  a PLO 
guerrilla  rather  than  a representative 
of  a professional  tree  care  company. 
This  idea  of  my  image  was  reinforced 
on  the  third  street  I petitioned  where 
I heard  the  people  inside  one  house 
say.  “I  know  he's  out  there  but  don't 
answer  the  door."  Unphased  and 
warm,  1 continued  on. 

This  city  would  not  win  a Tree 
City,  U.S.A.  award.  Row  after  row 
of  Norway  maples  planted  directly 
under  the  power  lines  made  “Acer 
bullwinkle"  the  official  city  tree.  The 
residents  of  this  city  had  their  own 
ideas  of  tree  care  as  well.  They  were 
especially  skilled  on  the  fine  art  of 
topping. 

“I  don't  know  if  I can  give  you  per- 
mission to  trim  that  tree.  Mv  hus- 


band loves  it.  He  tops  it  every  year  to 
keep  its  shape  uniform."  Mrs.  Tree- 
lover  told  me  about  her  husband's 
prized  white  birch. 

“Oh,"  I said,  staring  at  the  strands 
of  clothesline-type  rope  being  used  as 
a makeshift  cable  support  for  the 
tree's  two  main  leaders.  I assured 
Mrs.  Treelover  that  we  would  not  be 
removing  much  of  the  tree's  canopy 
and  to  inform  her  husband  that  we 
would  do  all  we  could  to  keep  its 
beauty  intact. 

This  was  my  first  experience  in  the 
professional  world  of  tree  care.  I 
never  realized  that  so  many  people 
despised  beautiful  trees  because  they 
have  to  rake  the  leaves  every  year. 
Nevertheless.  1 found  that  many  peo- 
ple have  a high  regard  for  the  value 
of  trees  and  having  the  opportunity 
to  talk  to  them  was  a rewarding  expe- 
rience. 

Yet.  1 still  wonder  how  it  would 
have  been  had  they  handed  me  the 
keys  to  the  aerial  lift  on  the  first  day 
instead.  [□ 


Thomas  Clancy  is  TCis  director  of 
advertising.  He  holds  a bachelor's  in 
business  administration  from  Babson 
College , and  a degree  in  arboriculture 
from  the  University  of  Massachusetts. 

Do  you  have  a story  for  From  the 
Field ? TCI  will  pay  $50  for  published 
articles.  Submissions  become  the 
property  of  TCI  and  are  subject  to 
editing  for  grammar . style  and  length. 
Entries  must  be  submitted  by  field 
workers  and  must  bear  the  name  of 
the  worker  and  his  employer  or  they 
will  not  be  considered  for  publication. 
Articles  and  photos  must  be  received 
by  the  first  day  of  the  month  for  the 
following  month's  issue. 
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A Complete  Arborist 
Package  Insurance  Program* 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

*Not  available  in  some  states 
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STU M P CUTTERS 


In  Three 
Months 


Profitability  in  stump  cutting? 
Talk  to  Jim  Klinger.  Laguna  Beach. 
CA.  With  one  $6,000  Vermeer 
Stump  Cutter  investment  a few  years 
ago.  he  netted  more  than  $20.(XX)  in 
nine  months!  And.  in  the  first 
2 1 months  of  operation,  he  cleared 
more  than  $50,000!* 

"I  had  no  idea  I would  get  so 
much  performance  out  of  a little 
stump  cutting  machine.”  says 
Klinger.  "These  Vermeer  machines 
(he  owns  several  now)  have  really 
helped  me  make  good  money  with- 
out the  constant  frustration  of 
breakdowns  and  repairs.  That's  why 
I'm  so  interested  in  adding  your 
brush  chippers  to  my  business.” 

Thank  you.  Mr.  Klinger.  We 
couldn't  have  said  it  any  better, 
^includes  all  pans,  repair  costs. 


Vermeer  Manufacturing  Co. 
New  Sharon  Road 
Pella.  Iowa  502 19  U.S.  A. 
800-829-0051 

In  lowa(5l$)62S-3l4l 


about  our 

Full-year  parts  warranty. 
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The  Quality  Shines  Through... 
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Here's  why  Disc  Chipper  users 
are  going  back  to  Drum  Chippers 


More  Dumping  Fees. 
More  Repair  Costs. 

More  Downtime. 

More  Fuel  Consumption. 
More  Overheating. 

Do  you  need  to  chip 
everything? 

If  you're  like  most  disc  owners,  you've 
been  chipping  more  of  what  was  once 
sold  as  firewood  (or  left  for  people  to 
take),  and  have  watched  your  dumping 
fees  go  up  and  your  productivity  go 
down.  Your  crews  spend  more  time 
running  to  the  dump,  clearing  jammed 
chutes,  washing  down  radiator  screens 
and  waiting  for  overheated  engines 
to  cool. 

The  Asplundh  Whisper  Chipper  not 
only  offers  lower  operating  costs,  but 
extremely  low  life  cycle  costs.  And, 
how  many  used  disc  chippers  have  you 
seen  for  sale  after  ten  years  of  service? 

Are  you  spending 
more  on  fuel? 

At  70-  to  120-feet  per  minute,  it  takes  a 
disc  chipper  almost  three  times  longer 
than  a Whisper  Chipper  to  chip  six-inch 
material.  How  much  more  fuel  do  you 
think  it  uses?  And.  with  the  engine 
running  longer,  you're  looking  at 
shorter  engine  life  and,  again,  higher 
operating  costs. 


The  Asplundh  Whisper  Chipper 
saves  time,  fuel,  and,  most  important, 
money. 

Are  you  paying 
hydraulic  mechanics 
more? 

The  chart  below  compares  replacement 
parts  for  a Whisper  Chipper  with  those 
of  a popular  disc  chipper. 


□ 

Whisper 

Chipper 

Disc 

Chipper 

Chippers 

Blades 

Belts 

Cutter  Bar 

Blades 

Belts 

Anvil 

Hydraulic  System 

none 

Hydraulic  tubes , 
fittings , hoses, 
motors,  filters, 
tanks,  flow 
dividers,  O -rings, 
seals,  (over  30 
hydraulic 
components  alone) 

Feed  System 

none 

Feed  wheels,  feed 
teeth,  bearings, 
bushings,  feed 
wheel  springs, 
feed  wheel  yokes, 
etc.,  etc. 

Whisper  Chippers  have  far  less 
downtime.  That  translates  into  more 
time  making  money  and  less  spending  it. 
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Are  you  ready  to  think 
about  a drum  chipper? 

The  Whisper-  designed,  built,  used 
and  backed  by  Asplundh  - carries  a 
one-year  warranty  honored  by  the  most 
extensive  service  in  the  industry  . Plus, 
with  full-sized  Whispers  starting  at 
S8950,  you’ll  keep  your  investment  at 
its  lowest  and  your  yield  at  its  highest 

Come  back  to  the  Asplundh  Whisper 
Chipper ...  the  chipper  that  keeps 
paying  dividends  for  up  to  20  years. 

Asplundh  Ability.  See  it  in  action. 

1-800-331-1038 


ASPLUNDH 


MANUFACTURING 
100  Asplundh  Avenue 
Creedmoor,  NC  27522 


Wood  waste  recycling  is  a 
fast-growing  sideline  in  the 
tree  care  industry.  Top  photo 
courtesy  of  Steve  Nimz,  Hon- 
olulu. Hawaii. 


COVER  PHOTO: 

The  patented  Waste 
Recycler.  Photo  cour- 
tesy of  Recycling  Sys- 
tems, Inc. 
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OUTLOOK 


For  many , 1991 
will  be  a bigger 
challenge  than 
usual , but  we 
will  get  through 
it  and  go  on  to 
bigger  and 
better  years. 


W hat's  ahead  for  commercial  arboriculture? 

Will  the  tree  care  industry  feel  the  recession? 

Will  there  be  a ripple  effect  from  the  Northeast? 

How  long  will  it  last? 

Is  the  economy  really  as  bad  as  the  media  would  have  you 
believe? 

Are  retail  sales  down  because  only  part  of  your  credit 
card  interest  can  be  deducted? 

Is  my  bank  going  under? 

The  questions  go  on  and  on,  and  the  media  fuels  the  fire. 
The  media  always  thinks  that  the  glass  is  half  empty.  That's 
what  sells  newspapers  and  attracts  TV  audiences.  As  they 
say,  no  one  ever  reports  on  the  planes  that  landed  safely — 
only  on  the  ones  that  didn't.  If  the  media  wasn't  so  pessi- 
mistic, perhaps  we  would  recover  very  quickly  from  what- 
ever it  is  that  they  tell  us  we  are  suffering  from. 

I'm  the  eternal  optimist.  My  glass  is  always  at  least  half 
full,  if  not  filled  to  the  brim.  I believe  that  everything  is 
going  to  be  fine.  I just  don't  know  when.  In  the  meantime. 
I'm  going  to  do  my  part  to  keep  our  business  moving  and 
I'm  going  to  be  very  positive  about  it.  I will  be  cautious,  but 
I will  also  be  confident. 

We  must  have  confidence  in  ourselves,  our  country  and 
our  economy.  That  confidence  needs  to  be  conveyed  to  cus- 
tomers, employees,  friends  and  relatives.  Wouldn't  it  be 
great  if  we  could  get  the  mass  media  to  be  positive  also? 
That  would  turn  things  around  in  a hurry. 

Being  confident  isn't  to  say  that  there  are  no  problems 
out  there.  Just  to  be  in  business  is  a challenge,  a risk,  an  op- 
portunity to  use  your  training  and  experience  to  overcome 
problems  in  whatever  form  they  may  take.  In  difficult 
times,  we  work  a little  harder,  always  smarter,  and  it  all 
works  out  in  the  end. 

I'm  not  going  to  make  any  forecasts,  but  I've  been  in- 
volved in  the  tree  care  industry  for  more  than  35  years  and 
we  have  not  only  survived,  but  grown  and  prospered.  For 
many,  1991  will  be  a bigger  challenge  than  usual  but  we  will 
get  through  it  and  go  on  to  bigger  and  better  years.  I'm  con- 
fident of  that. 
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The  Quality  Shines  Through... 

Please  circle  37  on  the  Reader  Service  Card 


— 


The 
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Thinks. 
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Full-year  parts  warranty. 


Introducing  the  new  optional 
“Feed  Sensor”  available 
exclusively  on  the  Vermeer 
1250  Brush  Chipper. 


Delivers  maximum  operating 
efficiency  and  control  on  the 
heaviest-built  hydraulic-feed  chipper 
in  its  class.  The  “Feed  Sensor" 
electronically  monitors  engine  drag 
and  then  instantly  signals  and 
controls  hydraulic  feed  to  reduce 
overloading.  Means  less  engine 
wear,  fewer  feed  jams,  fewer  repairs. 
As  a result,  you  free  your  crew  to 
concentrate  more  on  brush  control 
and  less  on  equipment  problems. 

Plus,  the  Vermeer  1250  keeps 
your  gang  off  the  street  with 
curbside  feed.  Wide  open  waist- 
high  feed  table  makes  it  easy.  Diesel 
options  give  you  all  the  power  you 
need. 

Want  more  information?  Call  toll- 
free  today. 


Vermeer  Manufacturing  Co. 
New  Sharon  Road 
Pella.  Iowa  50219  U.S.  A. 
800-829-0051 

In  Iowa  (5 15 1(08-31 4 1 
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RECYCLE! 

It’s  Good  For  The  Environment  And  Your  Pocketbook 


For  most  tree  care  firms,  brush  chippers  provide  a convenient  means  of  recy- 
cling wood  waste.  Photo  courtesy  of  D.A.  Beam  Enterprises,  Ltd. 


By  Peter  Gerstenberger  and 
Brian  Barnard 
TCI  Staff 

In  a survey  conducted  by  the  Na- 
tional Arborist  Association,  22%  of 
respondents  said  their  state  or  county 
prohibited  dumping  of  chips,  wood 
or  brush  in  landfills.  Forty-two  per- 
cent indicated  that  dumping  wood 
debris  was  restricted  in  their  area. 
According  to  data  from  the  National 
Solid  Wastes  Management  Associa- 
tion (see  accompanying  table),  10 
states  and  the  District  of  Columbia 
have  imposed  bans  on  yard  waste  dis- 
posal. Bans  or  severe  restrictions  are 
imminent  in  many  more.  Faced  with 
enormous  tipping  fees,  many  com- 
panies pass  wood  chips  along  to  nur- 
series, parks,  or  arboreta.  This 
system  may  work  conveniently,  espe- 
cially for  companies  that  produce 
small  volumes  of  wood  waste. 

Many  other  tree  companies  are 
clamoring  to  get  into  recycling,  not 
necessarily  because  it  is  lucrative,  but 
rather  to  get  around  the  problems 
and  cost  of  wood  waste  disposal. 
Once  into  recycling,  many  find  the 
potential  for  future  growth  in  this 
area  to  be  virtually  limitless. 

According  to  Environmental  Pro- 
tection Agency  1988  data,  6.5  million 
tons  of  wood  waste  is  disposed  of  an- 
nually but  only  about  6%  of  it  is 
being  recycled.  In  1989,  members  of 
the  Waste  Recyclers  Council,  which 
represents  mainstream  waste  man- 
agement companies,  reported  han- 
dling 206,000  tons  of  wood  waste 
from  construction  and  demolition 
and  185,000  tons  of  yard  waste, 
which  includes  green  wood,  leaves 
and  grass  clippings.  However,  the 
scene  is  rapidly  changing  as  entrepre- 
neurs recognize  the  enormous  poten- 
tial in  this  area. 

Here  are  three  companies  who  are 
venturing  into  the  business. 


Taylor  Tree  & Landscape 
Montgomery,  New  York 

In  the  last  six  months,  landfills  in 
New  York  have  come  under  pressure 
from  the  Department  of  Environ- 
mental Conservation  to  keep  out  all 
wood  waste  and  yard  waste.  Some 
landfills  have  found  it  cost-effective 
to  excavate  wood  waste  and  yard 
waste  for  recycling. 

Jim  Taylor,  president  of  Taylor 
Tree  and  Landscape,  saw  the  need 
for  alternative  wood  waste  disposal 
in  1985.  Capitalizing  on  the  wood 
waste  disposal  crisis  in  southeast  New 
York,  his  company  now  operates  a 
recycling  business  that  services  a 
four-state  area.  ‘The  writing  was  on 
the  wall  (in  New  York  as  to  what 
waste  disposal  was  coming  to),"  he 
says.  “(Recycling)  is  good  as  long  as  I 
can  make  it  profitable  for  me,  cost- 
effective  for  clients,  and  it's  good  for 
the  environment.” 

The  Taylor  operation  takes  two 
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types  of  wood  waste — green  waste 
from  trees  and  construction/ 
demolition  waste — and  turns  it  into 
high-grade  mulch.  Construction/ 
demolition  waste  includes  contami- 
nated wood — which  generally  has 
some  type  of  finish  on  it — and  uncon- 
taminated wood.  Taylor  does  not  re- 
cycle contaminated  wood,  but  uses 
wood  pallets — often  included  in  con- 
struction waste — since  they  are  gen- 
erally untreated.  Except  for  nails,  the 
pallets  can  be  used  for  quality  mulch. 
More  on  the  nails  later. 

The  40-acre  site  behind  the  Taylor 
offices  is  a combination  green  wood 
waste  disposal  site  and  mulch  opera- 
tion where  a sister  operation  is  using 
a tub  grinder  to  mix  non-contami- 
nated  wood  waste  with  whole  tree 
chips,  brush  chips  and  stump  wood. 
Taylor  describes  the  product  as  a 
soup  in  which  specific  ratios  of  differ- 
ent materials  are  blended  to  come  up 
with  a product  that  the  market  will 
accept. 


“(Recycling)  is  good 
as  long  as  I can 
make  it  profitable 
for  me,  cost-effective 
for  clients  and 
it's  good  for  the 
environment . ” 

— Jim  Taylor, 
Taylor  Tree  & 
Landscape 


Two  processes  using  different 
types  of  equipment  are  involved.  Pri- 
mary reduction  takes  whole  trees, 
stumps  or  pallets  and  reduces  them 
to  a rough  product-  A Waste  Recy- 
der from  Recycling  Systems,  Inc.  is 
used  to  reduce  raw  material.  Every- 
thing that  requires  primary  grinding 
goes  through  Taylor  Tree, 

A major  concern  at  this  stage  is 
foreign  debris — eyebolts,  cables, 
screws  and  trash.  Also,  tires,  por- 
tions of  fence,  plastic,  and  telephone 
poles  with  creosote  must  be  sepa- 
rated from  the  wood*  Mountains  of 
this  material  are  stacked  in  an  organ- 
ized fashion  on  the  site. 

Once  the  primary  reduction  pro- 
cess is  completed,  secondary  process- 
ing in  a tub  grinder  further  reduces 
the  rough  product  and  mixes  it  with 
other  ingredients  to  create  the  final 
product.  Taylor’s  business  partner, 
who  wishes  to  remain  anonymous, 
does  the  secondary  grinding  and 
mixes  the  ingredients  to  make  the 
saleable  product.  The  mulching  oper- 
ation behind  the  Taylor  Tree  office 
guards  its  trade  secrets  for  reduction, 
mixing  and  color. 

Taylor’s  partner  transports  the 
final  product  to  garden  centers  in 
New  York  and  New  Jersey,  who  in 
turn  sell  it  to  residential  and  commer- 
cial customers  for  use  as  decorative 
landscape  material. 

The  operation  calls  for  an  abun- 
dant supply  of  whole  tree  wood 
chips,  which  the  company  obtains 
from  land  clearing  w'ork  and  pur- 
chases for  S3  per  yard  from  com- 
panies in  Massachusetts  and  Newr 


Jersey.  The  company  also  buys  pallet 
material  from  firms  in  New  Jersey. 

Taylor  Tree  allows  local  firms  to 
dump  brush  chips  at  its  facility,  but 
charges  a tipping  fee  of  $8  per  cubic 
yard.  The  fee  covers  the  cost  of  han- 
dling the  material,  which  contains  a 
high  proportion  of  leaves,  twigs  and 


bark  but  not  the  quantity  of  wood 
fiber  that  Taylor  needs. 

While  finding  a market  has  not  been 
a problem,  finding  raw  material  has 
and  Taylor  is  concerned  about  being 
able  to  keep  up  with  demand.  “Our 
product  is  in  such  demand  that  we 
are  concerned  about  meeting  that  de- 


in photo  above, 
a pile  of 
construction/ 
demolition  wood 
awaits  reduction  in 
the  Taylor  Tree 
landfill  operation. 

Left,  pallets  after 
primary  reduction. 
Clean  pallet 
material  can  be 
turned  into  mulch. 
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The  B.  Haney  operation  shows  (clockwise  from  bottom  center)  a tub  grinder,  support  vehicle  and  caterpillar  for  loading  the 
tub,  Haney's  log  grinder,  Waste  Recycler  with  loader  barely  visible  behind  it. 


mand,”  Taylor  says.  “We've  been 
able  to  honor  our  commitment  up  to 
this  point.” 

Taylor's  is  the  only  green  wood 
waste  site  approved  by  the  DEC  in 
southeastern  New  York,  and  the  only 
wood  waste  recycler  for  Orange 
County.  The  company  can  accept  or 
refuse  any  wood  material  that  comes 
in.  Material  that  is  refused  generally 
goes  to  the  nearby  landfill. 

Taylor  Tree  crews  may  see  the  ma- 
terial again  when  it  arrives  at  the 
landfill  as  the  company  is  probably 
the  first  contractor  in  New  York  to 
have  a landfill  restoration  project. 
Crews  spent  a month  cleaning  up  the 
landfill  and  removing  recyclable 
wood,  excavating  a mound  that  was 
50  feet  deep.  In  December,  Taylor 
processed  10,000  tons  of  wood  in  the 
landfill,  which  will  be  filled  in  July 
and  is  slated  to  close  in  1992.  New 


York's  Solid  Waste  Law  prohibits 
new  landfills  to  open  after  1992. 

Meanwhile,  the  county  will  be  al- 
lowed to  bring  10,000  tons  of  garbage 
to  the  site  as  a direct  result  of  the  re- 
cycling project.  “For  every  ton  we 
take  out,  they  can  put  back  three  at  a 
lot  higher  price,”  Taylor  says. 

As  in  any  business,  unforeseen 
things  have  cropped  up,  such  as  the 
fire  control  system  the  state  requires. 
Some  of  the  surprises  are  good.  Con- 
sider nails.  Taylor  purchased  a new' 
conveyor  with  a $14,000  magnetized 
roller  for  recovering  nails  from  pal- 
lets. Based  on  the  volume  of  waste 
that  is  processed,  the  company  will 
quickly  recover  its  investment  by  sell- 
ing the  high-quality  metal  scrap  for 
$60  a ton. 

Taylor  Tree  also  offers  on-site  re- 
cycling with  portable  equipment.  The 
company  recently  negotiated  a con- 


tract to  process  wood  on  I BM  Corpo- 
ration property  and  then  use  it  on 
site. 

As  Taylor  secs  it,  the  major  obsta- 
cle to  progress  is  bureaucracy,  con- 
sidering the  permit  process  that  must 
be  completed  before  digging  up  the 
wood.  “Everyone  is  getting  into  the 
recycling  business  and  wood  waste 
business,  but  they  have  no  idea  what 
is  required  in  the  permit  process  and 
they  have  to  have  a market,”  he  ex- 
plains. “They  don't  have  a source  of 
whole  tree  chips,  and  they  don't  have 
a market  for  quality  whole  tree 
mulch.” 

As  for  the  future  of  the  business  he 
says,  “My  goal  would  be  to  figure  out 
how  to  do  this  for  free  on  the  incom- 
ing side  but  still  be  able  to  make 
money  on  the  market.  That  is  recy- 
cling.” 

B.  Haney  & Sons 
Chicago,  Illinois 

B.  Haney  & Sons.  Inc.  is  located  in 
Franklin  Park,  just  minutes  from 
Chicago's  O'Hare  Airport.  The  com- 
pany got  into  large-scale  recycling  in 
1971  when  the  costs  of  dumping, 
which  were  running  about  $600  for  a 
50-yard  semi-trailer  load,  became 
prohibitive.  It  now  handles  green 
wood  waste  for  12  municipalities  and 
several  tree  companies.  The  com- 


States  With  Yard  Waste  Disposal  Bans* 

Connecticut  North  Carolina 

District  of  Columbia  New  Jersey 

Florida  Ohio 

Illinois  Pennsylvania 

Iowa  Wisconsin 

Minnesota 

•—States  with  yard  waste  disposal  bans  typically  restrict  landscape  and  wood  waste. 
Source — National  Solid  Wastes  Management  Association 
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theVO50 

Saves  on  cost 
Set-up  t 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO- 50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO-50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO-50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

Time 

MANUFACTURING  COMPANY 

P.0.  Box  20368  Waco.  Texas  76702-0368 
(817)776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 


Please  circle  36  on  the  Reader  Service  Card 


pany  does  some  waste  processing  on 
the  job  site,  but  most  debris  is 
trucked  to  its  yard. 

The  company  produces  eight  prod- 
ucts for  an  average  of  21X)  cubic  yards 
per  day,  and  sells  them  primarily  to 
landscape  firms,  garden  centers  and 
other  large  commercial  clients.  The 
two-acre  yard  contains  a sizable  pile 
of  logs  plus  a 3,000-cubic-yard  pile  of 
brush  chips  awaiting  the  tub  grinder. 
The  products  are  not  aged  or  com- 


posted. Only  two  employees  run  the 
yard  operations. 

B.  Haney  emerged  on  the  recy- 
cling scene  before  the  advent  of  some 
of  today's  state-of-the-art  equip- 
ment, so  innovation  was  the  order  of 
the  day.  A log  grinder  was  con- 
structed on  a semi-trailer  chassis  and 
is  capable  of  reducing  80-inch-long 
logs  of  virtually  any  diameter.  Its 
controls  are  mounted  on  an  exten- 
sion so  that  a grapple  operator  can 


pull  his  truck  beside  the  unit  and  si- 
multaneously operate  both  devices. 
B.  Haney's  Waste  Recycler  can  also 
grind  logs,  but  the  log  grinder  is  still 
functioning  because  it  produces  a 
large-dimension  chip  favored  by 
some  customers. 

Jack  Haney  notes  that  people  ven- 
turing into  the  business  often  over- 
look the  considerable  capital  invest- 
ment needed  in  support  equipment, 
such  as  trucks  and  yard  tractors.  His 
operation,  for  instance,  requires  a 
vehicle  that  docs  nothing  but  fleet 
maintenance.  Haney  says,  “People 
have  trouble  seeing  past  that 
$3(X),(KM)  recyclcr.  I have  at  least  as 
much  invested  in  support  equipment 
as  I do  in  primary  equipment." 

For  B.  Haney,  the  motto  for  han- 
dling wood  waste  is,  “Don't  move  it 
off  site  if  you  don't  have  to."  The 
company  encourages  its  customers  to 
accept  and  use  wood  chips  and  shies 
away  from  processing  stumps  be- 
cause of  the  difficulty  in  cleaning 
them  and  the  added  wear  and  tear  on 
the  machinery.  The  company  charges 
a fee  for  all  incoming  waste  wood  to 
cover  the  cost  of  trucking  and  for  the 
final  product  to  cover  the  processing. 

The  company  is  looking  to  replace 
its  PTO-driven  tub  grinder  with  a self- 
powered  unit  after  finding  that  on  cold 
days,  warm,  wet  chips  hitting  the 
cold  steel  of  the  unit  tend  to  freeze 
on  the  machine's  moving  parts  and 
clog  it. 

Chip  It,  Inc. 

Honolulu,  Hawaii 

Steve  Nimz,  president  of  The  Tree 
People  in  Honolulu,  Hawaii,  recently 
started  a new  venture  called  Chip  It. 
The  new  business  was  born  out  of  a 
combination  of  two  main  factors — 
economics  and  Nimz's  belief  that 
there  is  a better  use  for  wood  waste 
debris  than  merely  disposing  of  it  in  a 
landfill. 

“Being  in  the  tree  service  business 
for  twenty  years,  I have  always  felt 
that  our  organic  debris  must  have  a 
more  viable  use  than  the  landfill," 
Nimz  says.  “Disposal  of  chips  at  nur- 
series, farms  and  parks  has  never 
been  a problem,  but  who  wants 
mixed  loads  of  palm  fronds, 
coconuts,  chips  and  logs?  And  cco- 
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IG8  Industrial 
Grinder 


Manufactured  by  Haybuster 


Grinds  Tree  Limbs  Into  Compost 


• The  new  Haybuster  I.G.8  is  especially  suited  to 
grinding  tree  limbs  six  inches  in  diameter  and 
smaller  into  valuable  compost,  landscape  mulch, 
wood  fuel  or  a variety  of  organic  products. 

• The  I.G.8  features  a variety  of  screen  sizes  to 
provide  the  desired  size  of  end  product.  A 
heavy-duty  26"  long  cylinder  with  half-inch 
A.B.  hardened  hammers  easily  processes  yard 
waste,  pallets,  wood  chips,  bark  and  other  demo- 
lition lumber  into  a compact,  consistently-sized 
end  product. 

• The  tub  can  be  loaded  with  any  skid  steer 
loader  and  the  end  product  is  delivered 
on  a conveyor  which  is  8’  2"  long  and  24" 
wide. 


• An  electro-hydraulic  sensoring  governor 
maximizes  grinding  efficiency  and  prevents 
clogging.  The  I.G.  8 is  powered  by  a diesel 
engine  and  is  completely  self-contained  and 
portable.  It  is  easily  pulled  with  a half-ton 
pickup. 

• The  I.G.  8 has  clearance  and  directional  lights 
to  make  it  road  legal. 

Ideal  size  to  grind  tree  limbs  up  to  6"  in 
diameter  into  valuable  compost,  landscape 
mulch,  wood  fuel  or  a variety  of  organic 
products.  Larger  sizes  are  available. 


1USTER 


Manufacturing,  Inc. 

P.O.  Box  1940  • Jamestown.  ND  58402  1940 
Phone:  701-252  4601  • Fax:  701-252-0502 
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The  problem  in  Hawaii  is  how  to  turn  debris  like  stumps,  trunk  wood  and  palm 
fronds  into  a marketable  commodity. 


“ Being  in  the  tree 
service  business  for 
twenty  years,  I have 
always  felt  that  our 
organic  debris  must 
have  a more  viable 
use  than  the 
landfill. 

— Steve  Nimz, 

The  Tree  People 


nomically,  handling  firewood  in  trop- 
ical Hawaii  is  real  questionable,” 
Nimz  was  prompted  to  look  ser- 
iously at  trying  to  recycle  non- 
chipped  tree  debris  when  the  nearby 
landfill  dosed  recently  and  tipping 
fees  increased  from  $10  per  ton  to 
$54  per  ton  within  a year. 

His  first  step  was  to  meet  with  vari- 
ous recycling  groups  where  he  found 
people  working  with  aluminum, 
paper,  plastic,  glass  bottles  and  used 
oil.  But  green  debris  generated  little 
interest,  leading  him  to  believe  that 
this  segment  of  the  island’s  debris 
problem  was  low  on  the  priority  list. 
Meanwhile,  the  monthly  bills  for  dis- 
posal at  the  landfill  were  increasing 
and  there  was  talk  that  soon  organic 
debris  would  not  be  accepted. 
Looking  at  the  data  on  the  quan- 
tity of  green  debris  going  into  the  city 
landfill  and  cogeneration  power 
plant,  Nimz  assumed  that  he  might 
be  able  to  divert  one-third  to  an  al- 
ternative site.  After  searching  for  re- 
cycling equipment  and  doing  some 
basic  financial  analysis  work,  he  cal- 
culated that  operating  a tree  chipping 
venture  could  be  less  expensive  than 
paying  landfill  tipping  fees. 

Then  the  question  was:  Who 
would  use  these  mounds  of  chips? 
Electric  power  had  long  been  pro- 
duced by  burning  byproducts  of  pro- 
cessing sugarcane  and  the  sugar  peo- 
ple were  even  willing  to  pay  for  the 
material.  However,  getting  the 
chipped  material  to  the  right  particle 
size  and  moisture  content  would  re- 


quire a much  larger  financial  in- 
vestment, 

A pineapple  plantation  presented 
a more  optimistic  picture.  Chips  and 
cattle  manure  could  be  used  in  the 
fields  to  improve  the  soil  and  reduce 
chemical  use,  and  particle  size  and 
moisture  content  were  not  critical 
factors.  In  addition,  the  plantation 
was  conveniently  located' — adjacent 


to  a major  freeway.  Furthermore, 
the  plantation  would  handle  the 
many  necessary  permits,  including 
land  use,  health  department,  fire  de- 
partment, noise  and  composting. 
While  financial  institutions  wrere 
interested  in  the  venture,  they  were 
reluctant  to  fund  an  unproven  enter- 
prise without  substantial  collateral. 
The  breakthrough  for  Nimz  came 


Stump  Claw® 

Stump  Cutting  Tooth  Superiority 

The  revolutionary  new  stump  cutting  tooth 
replacement  for  your  present  system  that  will: 

• reduce  cutter  tooth 
loss  up  to  lOx 

• stand  up  to  rock,  brick 
and  concrete  and  will 

not  break 

• dramatically  reduce 
down-time  and 
replacement  costs 

• easily  adapt  to  most 
stump  cutters 


Gain  the  Stump  Claw  Advantage,  Call: 

1-800-543-6123 

Remember . 11  isn't  an  original  Stump  Claw  unless  it  says 
so  on  the  tooth.  Beware  of  cheap  imitations  f!  Call  our 
tolMree  800  number  to  confirm  all  phone  orders 


The  Stump  Removal  Co. 

1129  Linwood  Avenue 
Westwood,  N.J.  07675 
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FIBERGLASS 

TREE  TRIMMING  POLES 

• VERSATILE 
• DURABLE 
•SAFE 

SECTIONAL  AND  FIXED  LENGTHS 


POLE  ADAPTERS 

The  Jameson 
Safe-stik® 

series  of 
fiberglass 
pruning  poles 
and  adapters 
offer  all  the 
durability, 
safety  and 
versatility 
professionals 
require.  Our 
pole  adapters 
are  designed 
to  permit  the 
interchange  of 
most  standard 
industry  pruner 
heads  and  pole 
saws. 


FIBERGLASS 

^ni  j ■ • ■ 

SINCE  1956 


Call  or  write 
today  for 
details  about 
our  poles, 
pole  sets 
and  adapters. 


i j 


P.0.  BOX  240277  Charlotte,  NC  28224 
Phone  (704)525-5191  FAX  (704)522-6161 
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while  The  Tree  People  was  relocating 
trees  at  a major  new  resort  golf 
course. 

“The  general  contractor  was  hav- 
ing trouble  disposing  of  grubbing  ma- 
terial— some  of  the  stumps  were  ten 
feet  in  diameter,”  Nimz  recalls.  “I 
suggested  that  he  contact  Morbark 
Industries  (RSI  Division)  about  their 
product  line.  1 had  seen  the  Waste 
Rccycler  work  and  just  knew  that 
this  would  do  the  job  and  produce  an 
end-product  which  could  be  used  on 
the  project.  The  contractor  could 
purchase  the  equipment,  and  after 
the  golf  course  project,  it  would  be 
moved  to  the  tree  recycling  site  on  a 
joint-venture  basis.” 

This  avenue  provided  longer-term 
equipment  amortization  for  the  con- 
tractor and  answered  the  financing 
problem.  Thus,  Chip  It  was  born. 

Start-up  costs  were  kept  to  a mini- 
mum. After  the  legal  formalities 
were  completed,  the  business  was 
launched  with  a used  Case  1000 
dozer  with  front-end  bucket  and  an 
8-foot-by- 10-foot  field  office.  Nimz 
figured  the  company  could  collect 
material  for  four  to  six  months  before 
the  Waste  Recycler  was  needed  on 
site.  The  tipping  fees — at  a rate  much 
lower  than  the  city  landfill — gener- 
ated an  initial  cash  flow.  Chip  It  then 
invested  in  a new  rubber-tire  front 


end  loader  with  a four-in-one  bucket 
when  the  recycler  came  on  site.  A 
computer  accounting  package,  new 
FAX-phone  line  and  answering  ma- 
chine are  handling  the  business  sup- 
port details. 

While  chipping  on  site  is  just 
starting,  benefits  are  already  appar- 
ent: Tree  service  companies  are  re- 
ducing tipping  fees;  landfill  debris  is 
reduced;  organic  material  is  going 
back  into  the  soil;  and  an  environ- 
mentally compatible  new  business 
venture  has  been  started. 

Further  processing  the  chips  with  a 
tub  grinder  could  yield  a product  for 
use  in  soil  amendments  and  nursery 
mixes,  compost  and  fuel.  Other  recy- 
clable items  to  incorporate  into  the 
project  might  be  paper,  pallets,  con- 
struction materials  (wood)  and  sew- 
age sludge. 

With  the  mobile  Recycler  and  tub 
grinders,  satellite  sites  are  possible. 
Also,  subcontracting  with  clearing 
and  grubbing  companies  and  munici- 
palities looks  promising  as  a way  to 
keep  the  machine  busy. 

Still,  there  is  more  to  be  done.  “A 
lot  of  research  and  legwork  is  still 
ahead — here  in  Hawaii  and  else- 
where,” Nimz  says.  “But  now  is  the 
time  to  ‘go  for  if  and  the  tree  indus- 
try should  be  a leader  in  organic  recy- 
cling."  OO 


167  CALIFORNIA  ST..  NEWTON.  MA  02158 


WE’VE  CHOPPED 
THE  PRICE 


ON  CLIPPER  CCNIIV' 


'&S*®**  S24.3B 


•14%  x 4 x %- $24.60 
19%  x 4 x %— $28.75 

MINIMUM  12  PCS. 


15  x 5 x ’fc— $31.99 
23  x 5 x $42.26 


THE 


CALL  800-221-5452 

MASS.  & CANADA  617-332-7178 
FAX:  (617)  332-0664 


167  California  Si  Newton.  M A 02158 


167  California  St  . Newton.  MA  021S8 
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What  Makes  a 
SATURN 
Worth  YOUR 

Investment? 


_fl  K • . ' . v-:-‘ 

• . #*.  <6;  - 
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The  overcenter  SATURN  has  been 
designed  for  maximum 
maneuverability  and  ease  of 
operation.  COMPARE  A FEW  OF 
SATURN'S  FEATURES: 

ONE  HANO  CONTROL  — safe,  easy- 
to-work  in  all  climates. 

360°  CONTINUOUS  ROTATION  — ball- 
bearing turntable  for  smooth 
travel  and  versatility. 

OVERCENTER  UPPER  BOOM  ACTUATION 
— no  chains  or  cables  for 
reliable,  low  maintenance 
operation. 

EXCLUSIVE  OVERCENTER  UPPER  BOOM 
ELBOW  ASSEMBLY  — cover  protects 
entire  cylinder-link  assembly 
from  debris  and  damage. 

LOWER  BOOM  ACTUATES  138°  — 
provides  for  more  side  reach. 

STRONG.  RECTANGULAR  FIBER6LASS 
BOOMS  — for  more  strength  and 
less  flex. 

THE  TECO  SATURN  is  a field-proven 
tree  trimming  unit  with  working 
height  up  to  57  feet,  providing 
the  most  reach  and  versatility. 

tfiOO 

PO  Box  9247 
Fort  Wayne,  IN  46809 

219/747-1631 
FAX  (219)  747-6732 
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Call  or  write  today  for  the  name  of 
the  distributor  in  your  area. 


SATURN 


Please  circle  34  on  the  Reader  Service  Card 
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YOCIFv 
SOURCE! 

FOR  PROFESSIONAL  QUALITY  TOOLS  SINCE  1968. 


• For  Hard  to  Find  Items 

• For  Over  a Million  Dollars  of  Inventory  on  hand 

• For  a Knowledgeable  Sales  Staff 

• For  Same  Day  Shipping  - Anywhere  in  the  World 

130  PAGE  CATALOG  - S4  00  - REFUNDABLE  WITH  1ST  ORDER 

CALL  TOLL  FREE: 

IN  PA  800-352-3458 
OUTSIDE  PA  800-441-8381 
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SUPPLIES 
I N C 

882  SOUTH  MATLACK  STREET 
WEST  CHESTER.  PA  19382 
FAX  NO  215-430-8560 
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CLOSED  SYSTEM 
DELIVERY 


Call  or  write  us  today 
for  the  name  of  your 
nearby  Independent 
Distributor. 
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RESTRICTED  USE 
INSECTICIDES 

•SSSS 

DRILL  WOUNDS 


ACECAP®  IMPLANTS  ARE  YOUR  ONLY  CHOICE 

IF  YOU’RE  LOOKING  FOR  AN  ENVIRONMENTALLY 
ACCEPTABLE  SYSTEMIC  FOR  YOUR  IPM  TREE  PROGRAM 

* ACECAP-  97  Implants  contain  acephate.  the  only  non-restricted  insecticide 
available  for  systemic  tree  trunk  treatment. 

* ACECAP  Implants  are  a true  “closed-system,”  no  measuring  or  mixing, 
no  liquids  to  handle,  no  spills.  Tiny  implants  are  placed  into  and  left  in 
the  tree. 

When  using  ACECAP  Implants  — application  is  fast  and  easy:  no  waiting  for  capsules  to 
empty,  and  no  containers  to  dispose  of. 

Research  confirms  that  the  tiny  implant  holes  callus  over  very  quickly,  with  no  harmful 
affects  to  the  tree.  Chemicals  utilized  in  ACECAP  & MEDICAP  Implants  are  not  harmful  to  the 
tree’s  cambium. 

YOU  CAN  HAVE  THE  BEST  FOR  LESS 

ACECAP  AND  MEDICAP'  IMPLANTS  ARE  THE  LOWEST 
“UNIT  COST”  SYSTEMICS  AVAILABLE  TO  THE  INDUSTRY  TODAY!! 


SBl  CREATIVE  SALES,  INC. 

P.O.  BOX  501 

1-800-759-7739  C5|  FREMONT,  NE  68025 
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Thank  you 

Thank  you  and  your  staff  for  the 
professional  and  superb  manner  in 
which  your  tree  care  magazine  is 
done.  Your  articles  are  well  written, 
informative  and  we  certainly  look 
forward  and  appreciate  them. 

Jerry  Paradise 
Jerry's  Tree  Service 
Lawton,  Okla. 


Excellent  publication 

Your  magazine  is  great.  I picked  it 
up  at  a trade  show  and  I would  love 
to  pass  it  on  to  the  fellow  who  does 
tree  work  for  my  company  because 
anyone  who  works  in  the  green  in- 
dustry needs  to  become  more  in- 
formed and,  therefore,  more  profes- 
sional— but  it  is  in  tatters.  1 removed 
so  many  items  to  save  for  client  info 
that  the  issue  is  falling  apart! 

Congratulations  on  an  excellent 
publication. 

Carol  deLuca 
Landscape  designer 
Elkins  Park,  Pa. 


Letters  should  be  addressed  to: 
Tree  Care  Industry , Editor 
P.O.  Box  1094 
The  Meeting  Place  Mall 
Route  101 

Amherst , N.H.  03031 


12 


TREE  CARE  INDUSTRY  - APRIL  1991 


The  Ultimate  Hand-Fed 
TREE  & BRUSH  CHIPPER 


The  New  Model  250  Brush  Bandit 

The  Chipper  with  the  Big  Appetite 


A Bigger  Bite 


No  Indigestion 


The  chipper  opening  of  the  250  is  40%  bigger 
than  our  popular  Model  200+  and  greater  than 
all  other  12”  capacity  hand-fed  chippers  now  on 
the  market.  The  chipper  opening  at  the  disc  is 
12”  x 19V2”.  The  infeed  chute  has  been  widened 
to  65”  compared  to  35"  on  our  200+  . 


The  feed  wheels  are  mounted  within  inches  of 
the  chipper  disc.  There  is  NO  DEAD  SPOT, 
allowing  virtually  no  hangups  between  the  feed 
wheels  and  chipper  disc. 

Take  the  250  out  to  dine  with  your  tree  crew.  The 
250  will  get  you  home  earlier  for  dinner. 


More  Chewing  Power 

Longer  19”  feed  wheels  provide  more  surface 

area  and  more  puiiing  power.  Yes,  the  250  ate  the  tree  shown 

New  chipper  design  provides  more  aggressive  jp  the  picture  Without  hang-Up. 

chipping  action  * lifts  and  pulls  - 
reducing  drag  and  provides  a 
smoother  feed. 

For  a demonstration  or  a video  of  this  amazing  new  chipper, 
call  or  write  Bandit  Industries  or  contact  your  local  Bandit  dealer. 

BANDIT  INDUSTRIES,  INC. 

6750  MILLBROOK  ROAD  • REMUS,  Ml  49340  • PHONE:  (517)  561-2270  • FAX:  (517)  561-2273 

Please  circle  9 on  the  Reader  Service  Card 


MANAGEMENT  EXCHANGE 


Pricing  Strategies 

My  Buck  And  A Half  s Worth 


By  Donald  F.  Blair 

Adjusted  for  inflation,  in  my  dad's 
day  this  would  have  been  his  two 
cents  worth;  but  I really  want  to  talk 
about  a buck  and  a half  and  the 
power  of  such  a seemingly  trifling 
sum. 

This  column  builds  upon  “Grind- 
stones, Cats  and  Other  Things,” 
which  appeared  in  the  March  issue  of 
TCI.  For  the  purpose  of  this  article, 
I'll  create  an  average  tree  service, 
knowing  full  well  that  there  is  no 
such  animal. 

Let's  start  with  some  numbers  for  a 
two-person  pruning  team.  1 try  to  use 
the  word  team  whenever  I can  be- 
cause I prefer  the  concept  of  team 
work  over  crew  work.  Wouldn't  you 
rather  be  part  of  a team  than  a crew? 


Let's  say  that  a practical,  realistic 
work  year  is  230  days.  That  gives 
time  for  vacations,  holidays,  bad 
weather,  etc.  That  makes  a work 
year  of  1840  worker  hours  or  3680 
team  hours.  If  you  could  charge  out 
all  of  that  time — which  you  can't — 
that  team  on  a straight  worker-hour- 
bid  basis  of  $45  will  gross  $165,000. 
At  that  rate,  you're  making  payroll, 
meeting  all  other  expenses,  but  you 
have  trouble  making  the  NAA  An- 
nual Meeting  in  February.  You'd 
love  to  institute  some  training  for 
your  people,  but  you  can't  quite 
swing  it.  You  know  you  should  retire 
your  climbing  lines  every  year,  but 
that's  $168  a year  for  just  that  team. 

Have  you  ever  figured  to  the  penny 
what  all  the  tools  on  a pruning  truck 
for  a two-person  team  cost?  I did. 


Not  counting  chain  saws,  blowers 
and  special  tools,  I added  up 
$4,654.87  worth  of  pruning  tools,  ca- 
bling gear,  maintenance  items,  lad- 
ders, ropes,  saddles,  etc.  Almost 
$5000  worth  of  stuff  that  wears  out, 
gets  lost  and  just  plain  disappears. 

Now,  add  50  cents  to  your  team- 
hour  rate  and  you’ve  got  $1,840  for 
small  tool  replacement  and  upgrade. 
Now  your  people  can  get  their  new 
climbing  lines  every  year. 

Add  another  50  cents  an  hour  to 
your  team  rate  and  you  just  might 
make  the  Annual  Meeting  in  Febru- 
ary. At  least  you're  $1840  closer. 

Add  yet  another  50  cents  an  hour 
to  your  team  rate  and  you  can  afford 
to  institute  that  training  program. 
For  just  a buck  and  a half,  you  are 
now  better  equipped,  better  in- 
formed and  better  trained.  Do  you 
really  think  your  clients  would  desert 
you  over  the  $12  per  day  in  rate  in- 
crease? So,  you  went  from  $720  to 
$732  per  day.  You  could  go  to  $750 
but  that's  more  than  a buck  and  a 
half. 

If  you  take  that  same  buck  and  a 
half  and  apply  it  to  your  worker-hour 
rate  instead  of  each  two-person 
team,  you'll  double  all  your  numbers 
and  I still  don't  think  you'll  lose  any- 
one important  over  $24  a day.  The 
biggest  mistake  I think  most  of  us 
make  in  pricing  our  product  is  the  as- 
sumption— or  fear — that  our  clients 
know  to  the  penny  what  tree  work 
costs.  But  if  we  don’t  have  any  idea 
of  what  we  should  be  charging,  how 
can  they? 

Grindstones  and  cats 

We've  discussed  the  power  of  a 
buck  and  a half  in  increasing  your 


WESTERN  TREE  & LANDSCAPE  SUPPLY 


QUALITY  SUPPLIER  OF  TOOLS , EQUIPMENT  A SUPPLIES  FOR  PROFESSIONALS 
FASTS  FRIENDLY  SERVICE  OUR  SPECIALTY I “ CALL  FOR  OUR  CATALOG  ~ 


To  Order  Call  (800)94-ARBOR  or  FAX  Your  Order  (916)944-4487 

7627  Fair  Oaks  Blvd.  Carmichael.  CA  95608  Hours  7:30am  - 5pm  M F • VISA  & MC  accepted 
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revenue.  Here  are  a few  more  ideas 
for  valid  tree  maintenance  services 
that  might  increase  your  revenue  and 
your  standing  as  a professional, 

a.  Service  calls 

Professional  arborists  have  been 
fighting  ”free  estimates”  for  years.  I 
don't  always  choose  to  charge,  but  1 
keep  that  as  my  option,  not  a policy. 
We  have  never  advertised  “free  esti- 
mates/' 

To  be  sure,  there  were  certain 
classes  of  work  that  we  wouldn't  con- 
sider charging  for:  removals,  munici- 
pal work,  projects  that  had  details, 
written  specifications.  As  for  the 
homeowner  who  calls  and  says,  “J 
have  some  trees  on  my  property.  I'd 
like  to  have  someone  come  out  and 
look  at  them  and  tell  me  what  they 
need,”  Now,  that's  a perfect  service 
call. 

We  finally  developed  a workable 
policy.  We  charged  the  equivalent  of 
one  worker-hour  for  the  call.  We 
learned  to  collect  the  fee  on  the  spot 
and  that  we  didn't  have  to  credit  the 
fee  to  the  work  done  or  resort  to  any 


other  trick  to  make  clients  think  that 
they  weren’t  paying  for  the  service. 

We  didn't  charge  our  established 
clientele.  We  used  the  service  call  to 
prequalify  a prospective  client  and  as 
a modest  source  of  revenue.  I'm  fond 
of  saying  I'd  rather  lose  a job  in  the 
office  with  my  feet  up  on  the  desk 
than  to  spend  all  day  driving  around 
in  a cold  car  to  accomplish  the  same 
net  result. 

Developing  a successful  service 
call  program  depends  on  good  tele- 
phone skills.  You  must  find  out  what 
the  caller  wants.  If  it's  a removal t 
you've  got  to  decide  if  you  want  to 
bid  the  job.  In  this  case,  I don't  see  a 
service  call  as  justifiable.  There's  no 
diagnosis  involved;  the  tree's  dead. 
Do  you  want  to  take  it  down  or  don't 
you?  The  client  must  be  informed 
early  on  that  there  is  a fee,  what  it  is, 
and  how  it  is  collected.  If  you  don't 
attend  to  these  details,  don't  expect 
to  either  get  paid  or  have  a happy  cli- 
ent if  you  show  up  and  spring  your 
fee  unexpectedly.  Work  it  all  out  and 
try  a few  numbers.  Lei's  stay  with  the 
undervalued  rate  of  $45  per  worker- 


hour.  That's  your  service  call  charge. 
If  you  go  from  a zero  base  to  five  ser- 
vice calls  a week,  multiplied  by  $45 
over  50  weeks,  you'll  increase  your 
revenue  $11,250. 

You'll  also  realize  the  following 
cost  benefits.  First,  you  don't  have  to 
do  anything  different;  you  simply 
have  to  explain  an  expected  charge 
and  collect  it.  Second,  you  don't  have 
to  capitalize  any  major  equipment. 
Third,  you  have  further  upgraded 
your  company's  services. 

We  thrived  on  service  calls  in  the 
San  Francisco  Bay  area,  where  there 
were  200  companies  in  the  phone 
books  and  98%  offered  free  esti- 
mates. When  a client  asked  why  we 
charged,  we  welcomed  the  opportu- 
nity to  explain  that  we  operated  an 
established,  insured,  professional 
firm.  We  would  be  there  when  we 
said  we  would,  we  would  do  what  we 
said  we'd  do  and  the  charge  for  the 
tree  w'ork  reflected  the  true  cost  of 
doing  the  work.  By  covering  the 
overhead  of  the  service  call  w’ith  a 
fee,  we  didn't  have  to  hide  the  ex- 
pense in  the  actual  work  done. 


PATENTED  E-Z  BEEVERS 
MAKE  BRUSH  CHIPPING  E-Z! 


E-Z  BEEVER  MODEL  20/20 


E-Z  BEEVER  MODEL  20/10 


The  same  people  who  introduced  the  disc  style  chipper  and  revolutionized  the  industry  a decade  ago 
are  pleased  to  introduce  a completely  new  style  of  brush  chipper.  The  E-Z  Beever  has  no  hydraulics 
or  feed  system,  yet  it  feeds  brush  and  throws  chips  as  well  as  any  chipper  on  the  market.  Its  simple 
design  makes  it  E-Z  to  maintain,  E-Z  to  operate  and  E-Z  to  own! 

CALL  OR  WRITE  FOR  A FREE  VIDEO  AND  THE  NAME  OF  YOUR  NEAREST  DEALER 


BEEVER  SALES  CORP.*  P.O.  BOX  800  • WINN,  Ml  48896*  (517)  866-2770  • (800)  255-7691 
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ft.  Root  crown  inspections 
This  is  another  grindstone  that  will 
help  to  set  your  business  apart  from 
all  the  “guys  in  the  brush  business.” 
Let’s  first  appreciate  the  fact  that 
most  problems  in  the  foliage  origi- 
nate below  ground.  You  can  educate 
your  clients  with  this  simple  expla- 
nation: Trees  have  two  parallel  sys- 
tems, mechanical  and  biological.  If  a 
tree  fails  biologically,  you  have  a 
standing  dead  tree.  We  can  deal  with 
that.  If  a tree  fails  mechanically, 
something  attacked  the  anchoring 
root  system  and  caused  the  tree  to 
fall  over,  even  though  it  “looked 
great.”  We  want  to  avoid  that  at  all 
costs.  What  we  are  trying  to  accom- 
plish with  a root  crown  inspection  is  a 
more  thorough  understanding  of  the 
below-ground  condition  of  the  tree. 
We  don’t  want  to  charge  money  to 
prune  an  important  tree  that  “looks 
good”  only  to  have  it  fail  biologically 
a year  later.  We  certainly  don’t  want 
to  have  a tree  that  “looks  good”  fail 
mechanically  while  one  of  our  people 
is  in  it  and  have  an  injury  on  our 
hands. 


The  purpose  of  a root  crown  in- 
spection is  to  determine  if  a more  ex- 
tensive root  crown  excavation  is  war- 
ranted. An  RCI  consists  of  a shallow 
inspection  at  the  most  likely  spots  for 
root  decay.  These  spots  are  found  in 
the  valleys  between  the  anchor  roots. 
Plants  and  turf  that  have  been  al- 
lowed to  grow  right  to  the  base  or  ivy 
that  encircles  the  trunk  should  be  re- 
moved. Such  growth  can  hide  serious 
problems  from  a “glance  through” 
inspection. 

If  dead  or  dying  bark  tissue  is  en- 
countered or  fruiting  bodies  or  decay 
is  discovered,  a more  extensive  root 
crown  excavation  is  highly  advisable. 
The  aim  of  a root  crown  excavation  is 
to  carefully  excavate  soil  from  the 
trunk  out  about  two  to  three  feet  and 
down  far  enough  to  expose  the  top 
curve  of  the  anchor  roots.  Once  this 
excavation  is  completed,  a more  ac- 
curate appraisal  of  the  below-ground 
condition  of  the  root  system  may  be 
made. 

If  we  took  over  the  care  of  impor- 
tant trees  on  a site  that  had  no  re- 
corded history  of  care  for  us  to  refer 


to,  we  would  often  insist  (as  gently  as 
possible)  on  an  RCI  before  we  agree 
to  undertake  a major  pruning  opera- 
tion. Some  pruning  jobs  can  cost 
$2000.  A $200  RCI  is  a good  insur- 
ance before  committing  primary 
funds  to  pruning.  I can  assure  you 
that  in  a competitive  situation,  we 
were  the  only  ones  to  charge  to  come 
and  look  at  the  tree  and  the  only  ones 
who  suggested  digging  a hole  instead 
of  climbing  a tree.  We  generally  got 
the  contract.  If  you  only  prescribe  20 
root  crown  inspections/excavations  in 
all  of  1991  at  an  average  cost  of  $150, 
you  still  increase  your  gross  sales  by 
$3000.  This  is  work  that  can  be  done 
as  a fill-in,  on  days  too  windy  to  spray 
or  prune.  This  is  work  that  can  be 
done  by  careful  laborers  who  might 
not  be  top-notch  climbers,  but  have 
the  patience  to  treat  their  digs  as  an 
archaeologist  would.  CO 


Donald  F.  Blair , president  of  Sierra 
Moreno  Mercantile  Company , Big 
Pool , Maryland , is  an  arborist , entre- 
preneur and  teacher. 


284° 

UPPER  BOOM 


125° 

OVER  CENT 
LOWER  BO 
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For  additional  information,  contact : 

AERIAL  DEVICES,  INC. 

P.O.  Drawer  1650 
Shelby,  NC  28151-1650 
800-438-0671  outside  NC 
800-632-2256  in  NC 
Aerial  Devices,  Inc.  is  a subsidiary  of  D.A. 
Beam  Enterprises,  Ltd.  and  is  affiliated  with 
Wood/Chuck  Chipper  Corp.  and  Safety  Test 
& Equipment  Co.,  Inc. 

!■■■ 
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Mauget  tree  care  seminars 
supply  the  answers. 


You  supply  the  questions. 


Informal  Mauget1  seminars  provide  timely  information  about 
protecting  the  environment  and  keeping  trees  healthy.  Annual 
seminars  are  open  to  all  Green  Industry  firms— owners,  managers 
and  applicators. 

You  supply  the  questions.  Diseases? 
Insects?  Micro  injection?  Marketing? 
Nutrition?  Pruning,  spraying,  wounding? 
Mauget  seminars  are  tailored  to  meet 
your  needs  in  tree  care  management.  No 
other  seminars  provide  more  practical 
and  useful  information  about  tree  care 
utilizing  Mauget  micro  injection 
technology 

Seminar  instructors  and  guest  speakers 
have  many  years  of  practical  tree  care 
experience  and  are  highly  qualified  to 
address  problems  in  tree  health. 

Learn  how  Mauget  micro  injection  works.  Well-known  university 
scientists  have  confirmed  the  benefits  of  micro  injection  through 
research  and  field  trials.  Many  of  the  nation's  leading  tree  care 
firms  have  used  Mauget  micro  injection  for  more  than  20  years  as 
part  of  their  tree  health  and  IPM  programs. 

Give  your  business  another  tool  to  help  you  protect  the  environment 
and  keep  trees  healthy.  Sign  up  for  a Mauget  seminar  today 

Seminar  dates,  cities,  and  distributor  marketing 
areas  are  listed  at  right.  Call  your  nearest 
distributor  about  a Mauget  seminar 
in  your  area. 

J.  J.  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles,  CA  90065 


sm'e  frees 


Tree  injection  Products 
Company 
Knoxville.  TN  3791 7 
KV  TN.  N AL  MS.  AP 
(615)522-0533 
March  23.  Gattlnburg.  TN 


Artistic  Arborist 
Phoenix.  AZ  85013 
A2.  NM.  NV 
(602)263-8889 
800)  843-8733 
March  11.  Reno.  NV 
April  18.  Phoenix,  AZ 
April  26.  Laughlin.  NV 
May  3.  Los  Cruces.  NM 
June  20.  Yuma.  AZ 
Jufy  12.  Los  Vegas.  NV 
July  16.  Farmington.  NM 
Juty  19.  Flagstaff.  AZ 


Enfield's  Tree  Service 
Elkhorn.  NE  68022 
ND.  Eastern  SO.  NE.  MN. 

Western  1A.  MO.  KS.  OK. 

Southeast  WY.  CO 
(402)  289-3248 
800)  747-8733 
March  1.  Omaha.  NE 
March  16.  Bismarck.  NO 
March  29.  Bloomington.  MN 


Tree  Clinic 
Austin.  TX  78763 
Eastern  & South  Texas 
1-141 1 

ch  12.  Austin.  TX 


The  Tree  Doctor  inc 
Hendersonville.  NC  28793 
NC.  SC.  North  Geo'gia 


(704)  891 -TREE 

March* 


1 5.  Mocksvllle.  NC 
March  6.  Wilson.  NC 
March  7.  Myrtle  Beoch.  SC 


Pruett  Tree  Service 
Lake  Oswego.  OR  97035 
Oregon.  Washington 
(503)635-3916 
800)635-4294 
March  7.  Portland.  OR 


Poulson  Tree  Service 
Billings.  MT  59101 
ontarx 


Montana 
(406)  259-5109 

March  16, 


R.  C.  Humphreys 
St  Froncisvtlle.  LA  70775 
Louisiana,  So  Mississippi 
(504)635-4507 


Lanpheor  Supply  Division 
~ ' I.OH. 44121 


Cleveland. 
Oho.  W VA 
(216)  381-1704 
(800)  332-TREE 


Uqui -Green  Lawn  & Tree  Care 
Peoria.  IL  61615 
Illinois.  Eastern  IA 
(309)243-5211 
(800)  747-5211 


Forrest  Lytle  & Sons,  inc 
Cincinnati.  OH  45231 
SW  Ohio 
(513)521-1464 


J.J  Mauget  Company 
Los  Angeles.  CA  90065 
California 
(800)873-3779 


Michigan  Injection  S' 
Grand  Rapids.  Ml  49 
Michigan 

n 423-3789 
364-4558 


Micro  Injections  inc. 
Tampa.  Fl  33618 
Tampa  Area 
(813)961-1060 


Billings.  MT 


Professional  Tree  Care  & 
Injection 

Winter  Park.  FL  32792 
Central  & South  Florida 
(407)647-3335 
(800)  356-4351 


Releaf  Tree  Consultants 
Indiana  polls.  IN  46260 
Indiana 
(317)259-7228 


Scientific  Tree  Care 
Panama  City.  FL  32401 
N.  FL  S.  GA.  S AL 
(904)  763-5049 


Arbortech  inc. 
Belleville.  IL  62221 
St.  Louis  Area 
(618)233-2900 


Target  Chemical  Co. 
Cerritos.  CA  90701 
Californio 
(213)  865-9541 


Conodian  Shodehee  Service 
Ltd 

Lachine.  Quebec.  Con  H8S 
4E6 

Quebec 

(514)634-7046 


Tree  Inject  Systems 
Oarence  Center.  NY  14032 
CT.  DE.  MA.  ME.  NH.  NJ.  NY.  PA. 
Rt.VT 

(716)  741-3313 


D.H.D  Systems  inc 
New  Berlin.  Wl  53151 
Wisconsin 
(414)784-3556 


Tree  Lawn  inc. 

El  Paso.  TX  79922 
El  Paso  Area 
(915)581-5455 


Farm  ana  Forest  Research  Ltd 
Oakville.  Ontario.  Can.  L6J  5A2 
Ontario 
(416)827-1134 


Trees  of  Hawaii  (nc 
Ewa  Beoch.  HI  96706 
Hawaii 

(808)682-5771 


Gem  Spraying  Service 
Jerome.  ID  83338 
Idaho 

(208)  733-4206 
(800)  869-7741 


Utah  Spray  Service 
Sandy.  UT  84070 
Utah 

(801)566-5773 


Guardian  Tree  Experts 
Rockville.  MD  20852 
MD.  VA.  DC 
(301)881-8550 


Harrod  s Tree  Service 
Fort  Worth.  TX  76108 
Northern  Texas 
(817)246-9730 


Warne  Chemical  8i  Equipment 
Co 

Rapid  CilySD  57702 
Western  South  Dakota. 
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Meet  NAA’s  President 

F.  David  Dickson  Takes  The  Helm 


F.  David  Dickson,  president  of 
Swingle  Tree  Company,  Denver, 
Colorado,  has  been  installed  as  presi- 
dent of  the  National  Arborist  Associa- 
tion, a trade  association  of  L2(K>  tree 
service  firms  in  the  United  States  and 
Canada, 

Swingle  has  been  a member  of 
NAA  since  1948  and  specializes  in  res- 
idential and  commercial  landscape 
care,  Dickson  joined  the  firm  in  1967 
and  has  served  as  a member  of  the 
NAA  Board  of  Directors  since  1986, 
In  the  tree  care  industry,  Dickson  is 
well  known  for  his  approach  to  total 
plant  health  care  using  innovative,  en- 
vironmentally sound  techniques  as 
well  as  his  pioneering  efforts  in  com- 
puterization and  marketing. 

Dickson  was  bom  in  the  East,  at- 
tended Hobart  University,  served  in 
the  U.S.  Army,  worked  for  a tree 
company  in  Connecticut  and  moved  to 
Denver  in  the  mid-'60s.  He  is  married, 
has  two  sons,  is  active  in  the  Better 
Business  Bureau  and  enjoys  hunting 
and  fishing.  At  home  he  has  a reputa- 


tion as  a gardener  who  'loves  to  clip/’ 

The  National  Arborist  Association 
is  well  known  for  its  technical  and 
safety  training  aids.  Under  Dickson's 
leadership,  the  association  will 
broaden  its  activities  and  provide  its 
members  with  a variety  of  manage- 
ment aids,  Dickson  believes  that  mem- 
bers miss  a major  benefit  if  they  don't 
use  materials  that  a trade  association 
offers.  To  illustrate  his  point,  here  is 
an  excerpt  from  his  acceptance  speech: 

"The  NAA  has  two  basic  avenues  to 
serve  your  needs.  First,  they  provide 
learning  tools  for  managing  your  busi- 
ness such  as  guidelines,  examples  of 
successful  brochures,  seminars,  speak- 
ers on  business  subjects  and  so  on. 

“The  other  is  direct  and  informal — 
the  networking  avenue.  You  call  the 
NAA  office  with  a question  and  the 
Staff  either  answers  it  or  puts  you  in 
touch  with  another  member  who  can. 

“Experience  is  the  world’s  greatest 
teacher,  and  we  have  experience  on 
the  staff  as  well  as  many  experienced 
members.  Here's  an  example:  In  1973 


F.  David  Dickson 


I wanted  to  know  what  companies  in 
the  East  were  doing.  I didn't  know' 
any,  so  I went  to  the  NAA  Directory 
and  put  a list  together.  I paid  a visit  to 
four  companies,  all  of  which  are  still 
members  today,  which  says  some- 
thing. The  tangibles  I walked  away 
with  were  many  ...  my  commitment  to 
start  a newsletter,  to  improve  my  cus- 
tomer 'door- hangers'  and  to  begin  a 
payroll  savings  plan  for  my  employees 
to  drawf  upon  on  w inter  days.  Now,  18 
years  later.  Fm  still  networking  with 
those  same  firms!'’  fP 


TRAINING  IS  EXPENSIVE  RUT  TRV  COSTING  OUT  IGNORANCE 

ACRT  tot-  provides  seminars  in  practical  and  technical: 

Tree  Care  - Fine  Clearance 

Urban  Forest ry  mpK.  Utility  Forestry 


Founded  1QS5 

mutter-spring  schedule 
1991  at  Kent.  Ohio 
Call  for  further  information 

ACRT,  Inc.  can  also  provide  CUSTOMIZED  TRAINING  at  your  LOCATION 

For  further  information  or  lo  register,  please  call  or  write: 

A CRT,  Ine. 

‘The  Convent" 

227  N.  Depeyster  Street,  P.O.  Box  219 
Kent,  OH  44240-0219 

t -800-622-2562  ConwC 

ACRTt  new  home  t- 14-91 
fofnwrtv  St,  Patrick's  Convent 
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OPdYKE  INC. 
(215)  721-4444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440  (Ptiila.  Area) 


CHIP  & Grind  Away  The 

Recession 


160 


SPECIALIZED 
TRUCKS 
IN  STOCK 


Asplundh 

Buckets 

New  & Used 


6 FORD,  CHEV.,  INTERNATIONAL 
W/LR45  & LRSO's  WITH  CHIPBOXES 
$15,000  & UP. 

30  OTHER  BUCKET  TRUCKS 
IN  STOCK  FROM  $6,500 


20  BOOM  TRUCKS  IN  STOCK 
STARTING  AT  $6,500 


10  KNUCKLEBOOM  TRUCKS 
IN  STOCK  STARTING  AT  $7,500 


WHISPER  CHIPPER 


Rayco 

Stump  Cutters 


1620 


Morbark 
Disc  Chippers 


1635 


1665 


HYDRA  STUMPER 


MODEL  290 


MORBARK  MODEL  2010 
DRUM  CHIPPER 


Asplundh 
Drum  Chippers 


CHIPMUNK 
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WASHINGTON  IN  REVIEW 


New  Grants  Available 

Do  You  Qualify  For  Funds  To  Plant  Trees? 


Under  the  Appropriation  Act  of 
1990,  the  Small  Business  Administra- 
tion (SB A)  was  allocated  more  than 
$15  million  for  fiscal  1991  for  tree 
planting  projects.  Funds  have  not  yet 
been  distributed  since  the  federal 
fiscal  year  begins  in  October  and  the 
SBA  is  still  in  the  process  of  de- 
veloping regulations  for  allocation. 

Still,  many  tree  firms  may  benefit, 
providing  the  proper  channels  are  ac- 
cessed. 

The  Act  requires,  among  other 


KDX  MULCHER 

The  most  efficient 
and  cost-effective 


brush  management 
system  available. 


* Safe  along  roadside 

* Pipeline  maintenance 

* Powerline  clearing 

* Mounts  on  any  excavator 

Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 
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things,  that  SBA  make  grants  to  or 
enter  into  contracts  with  any  state  in 
which  small  businesses  would  plant 
trees  and  provide  three  years  of  care 
and  maintenance  on  land  owned  or 
controlled  by  state  or  local  govern- 
ments. 

The  Act  is  designed  to  encourage 
and  develop  the  capacity  of  small 
businesses  and  to  permit  increases  in 
employment  opportunities  in  com- 
munities through  tree  planting  pro- 
grams. Grant  amounts  vary  from 
state  to  state,  based  on  a population 
census  estimate.  At  least  half  of  the 
total  amount  available  to  each  state 
will  be  allocated. 

To  be  eligible  for  funds,  the  state 
applying  for  the  grant  must  provide 
25%  of  project  costs.  These  funds 
may  be  contributions  and  may  in- 
clude the  cost  or  value  of  providing 
care  and  maintenance  of  trees  for 
three  years  after  planting.  Non- 


The  American  Pulp  wood  Associa- 
tion (A PA)  Standard  Committee  on 
leg  protection  for  chain  saw  users  has 
established  a voluntary  standard  of 
performance  requirements  for  leg 
protection  for  chain  sawf  users. 
United  Laboratories  (UL)  and  other 
certified  testing  labs  will  check  the 
garments. 

This  standard  will  establish  stand- 
ard quality  requirements  for  the  gar- 
ments. Recommended  minimum 
threshold  stopping  speed  is  3000  feet 
per  minute,  or  15.25  meters  per 
second. 

Chap  use  is  expected  to  rise,  par- 
ticularly in  the  logging  industry.  The 


federal  money,  or  in-kind  contribu- 
tions, must  not  include  any  value  at- 
tributable to  the  land  on  which  the 
trees  are  to  be  planted.  The  remain- 
ing half  of  the  funds  are  allocated  by 
the  Administrator  to  applicants  who 
agree  to  contribute  more  than  the 
requisite  25%  in  non-federal  funds. 

To  qualify  as  a small  business,  a 
company  must  have  less  than  100  em- 
ployees and  gross  sales  of  not  more 
than  $34, OOG  per  employee.  This  will 
qualify  most  tree  firms.  Contact  your 
local  government  to  determine  w?hat 
state  agency  has  been  designated  to 
apply  for  grant  money. 

With  $15  million  authorized  for 
fiscal  1991  and  $30  million  each  year 
through  fiscal  1994,  many  tree  firms 
can  take  advantage  of  the  program. 
This  federally  funded  source  of  new 
business  is  worth  pursuing  and  you 
may  want  to  go  after  these  contracts 
through  local  and  state  agencies. 


final  draft  of  a 1989  proposal  for 
chap  use  for  the  logging  industry  is 
expected  this  fall.  As  the  Occupa- 
tional Safety  and  Health  Administra- 
tion begins  to  enforce  these  regula- 
tions, arborists  could  be  pressured 
into  a similar  requirement.  However, 
even  as  the  current  proposal  is 
written,  those  in  the  logging  industry 
would  be  exempt  from  chap  use 
when  working  aloft.  This  has  been  a 
concern  of  arborists  with  prior  chap 
use  proposals. 

The  voluntary  testing  of  leg  gar- 
ments is  expected  to  be  initiated  at 
the  end  of  this  year. 

ES 


United  Labs  To  Certify  Protective  Chaps 
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A Complete  Arborist 
Package  Insurance  Program* 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

*Not  available  in  some  states 
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LABOR  AND  LAW  UPDATE 


Fines  Implemented 

OSHA  Sets  Criteria  For  Determining  Penalties 


By  Steven  R.  Semler 

Last  year,  in  its  tax  increase  legis- 
lation, Congress  ordered  the  Occu- 
pational Safety  and  Health  Admini- 
stration to  increase  its  fine  structure 
sevenfold.  It  did  so  for  two  reasons: 
to  raise  more  money  for  the  U.S. 
Treasury  and  to  force  employers  to 
treat  OSHA  compliance  more  ser- 
iously. OSHA  retains  discretion  in 
determining  the  size  of  the  fine  it  will 
impose. 

OSHA  recently  announced  it  will 
rely  on  two  factors  in  exercising  its 
discretion:  the  gravity  of  the  viola- 
tion and  use  of  adjustment  factors. 

The  gravity-based  factor 

First,  OSHA  assesses  the  gravity 
of  the  violation  from  the  following 
principal  classification  options: 


a)  Non-serious:  The  cited  hazard 
does  not  expose  employees  to  death 
or  serious  bodily  harm.  Under  the 
new  policy,  the  unadjusted  maximum 
fine  is  $7000  per  violation,  although 
we  expect  rarely  to  see  a maximum 
penalty  for  a non-serious  citation. 
(There  can  be,  and  often  are,  multi- 
ple violations  issued  by  OSHA  as  a 
result  of  one  inspection.) 

b)  Serious:  The  cited  hazard  ex- 
poses employees  to  death  or  serious 
bodily  harm.  (All  “general  duty’1  ci- 
tations are,  by  definition,  “serious.”) 
Under  the  new  policy,  the  maximum 
fine  will  be  $7(KX)  but  most  are  ex- 
pected to  fall  unadjusted  in  the 
$1500-55000  range.  The  OSHA  Area 
Director  can  impose  the  $7000  maxi- 
mum only  with  the  permission  of  the 
OSHA  Regional  Administrator. 

c)  Willful:  In  the  case  of  a willful 


violation,  the  employer  knows  that 
his  conduct  was  not  in  compliance 
with  OSHA  requirements.  A will- 
ful violation  can  be  “willful/non- 
serious”  or  “willful/serious.”  A non- 
serious  willful  violation  will  be  sub- 
ject to  a minimum  fine  of  $5000.  A 
serious  willful  violation  will  be  multi- 
plied by  a factor  of  seven,  for  a maxi- 
mum penalty  of  up  to  $70,000,  de- 
pending on  the  degree  of  willfulness 
and  the  deterrent  effect  sought  by 
OSHA.  A penalty  of  this  size  can  be 
imposed  by  the  OSHA  Area  Direc- 
tor only  with  the  approval  of  the 
OSHA  Regional  Administrator. 

d)  Repeat:  A repeat  violation  is 
one  which  the  company  has  been  pre- 
viously cited  by  OSHA  which  the 
company  has  (1)  agreed  to  by  pay- 
ment, agreed  to  by  settlement  agree- 
ment, or  been  found  guilty  of  after  a 
hearing;  and  (2)  for  which  the  com- 
pany was  again  cited.  The  “repeat” 
fine  structure  caps  at  $70,(XX),  as  with 
willful  violations.  Because  repeat  vi- 
olations can  mean  potentially  enor- 
mous fines,  employers  are  advised  to 
vigorously  prevent  the  original  viola- 
tion from  ever  becoming  established 
so  that  an  ensuing  violation  cannot 
be  characterized  as  a “repeat.”  In 
short,  a $1000  penalty  paid  today  to 
“get  rid”  of  a case  can  come  back  to 
haunt  the  employer  a year  later  as  a 
“repeat”  violation  with  a staggering 
fine.  This  problem  will  become  par- 
ticularly troublesome  for  national 
tree  care  employers.  OSHA’s  pres- 
ent policy  confines  use  of  repeat  cita- 
tions to  those  occurring  in  the  same 
geographic  zone  as  the  one  in  which 
the  original  violation  occurred.  How- 
ever, we  understand  that  OSHA 
shortly  plans  to  announce  a revised 
policy:  that  a violation  can  be  labeled 


TREE  SERVICE  EQUIPMENT 


1983  International 
Asplund  LR-50  Pony 
Motor  Reconditioned 
$32,000 

also 

1987  Ford  LR-50 

$37,500  others  start 
at  $20,000 


1980  Ford  F-600  Skyworker  rebuilt  boom, 
engine,  transmision.  new  tires,  mint  condition 
$22,000 


1982  Chevy  52  ft.  High  Ranger,  new  engine. 
Pony  Motor  brand  new  condition  $30,000 


1980  Asplund  16'  Reconditioned  $6,000 
Prentice  Loaders  starting  at  $8,000 
Chipper  Dumps  from  $2,000  - $9,500 


Special  50  ft.  Skyworker  on  1980  Tree  Farmer  Log  Skidder ; perfect  condition  $ 35.000 . 

Tamarack  clearing 

RD.  #4.  P.O.  BOX  370.  CANTON.  N.Y.  13617 
FINANCING  AVAILABLE  Call  (315)  386-8273  DAY  OR  NIGHT 
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a “repeat""  based  on  a similar  viola- 
tion that  occurred  anywhere  in  the 
country.  We  understand  that  OS  HA 
plans  to  run  a computer  check  on  em- 
ployers before  issuing  citations  to  de- 
termine whether  the  employer  has  an 
OSHA  “rap  sheet”  that  can  permit 
the  new  violation  to  be  termed  a “re- 
peat,” A California  violation,  for  in- 
stance, which  is  settled  but  recurs 
later  by  a different  crew  in  New  York 
can  be  treated  by  OSHA  as  a 
“repeat,” 

Due  to  this  anticipated  change  in 
enforcement  policy,  it  is  suggested 
that  if  an  employer  pays  upon  or  set- 
tles an  OSHA  violation,  it  should 
consider  distributing  a bulletin  to  all 
crews  stressing  the  nationwide  im- 
portance of  safety  compliance  re- 
garding the  cited  activity.  (The  bulle- 
tin need  not  mention  the  existence  of 
the  prior  violation.) 

Penalty  adjustments 

Apart  from  the  gravity-based 
classification  system,  OSHA  fines 
(with  the  exception  of  those  subject 
to  minimum  amounts)  are  subject  to 


SKYWORKER 


• Largest  Parts  Inventory  in  U.S. 

• Same  Day  Shipments*™*!  uem*> 

• Technical  Assistance 

• Used  Equipment  For  Sale 

• Rebuild  Facilities 

• All  Makes  Trimming  Equipment 

AMERCAN  HYDRAULICS,  INC. 

Rt.#4,  Box  4668 
Hartwell,  GA  30643 

404-376-3192 


SKYWORKER 


penalty  adjustment  based  on  the  fol- 
lowing factors:  company  size,  good 
faith  and  history  of  compliance. 

Conclusion 

Apart  from  the  moral  imperative 
of  compliance,  OSHA's  new  penalty 
structure  is  aimed  at  making  it  too 
expensive  not  to  initiate  and  enforce 
compliance  with  OSHA  require- 
ments. Over  the  long  term,  I suspect 
that  OSHA  and  states  increasingly 
will  resort  to  criminal  prosecution  of 
executives  if  sufficient  deterrent  ef- 


fect is  not  achieved  through  hitting 
corporate  pocketbooks,  K3 


Steven  R.  Semler  is  a partner  in  the 
Washington , D.  C,  law  firm  of  Semler 
& Fritz k er,  which  exclusively  repre- 
sents management  with  respect  to 
labor  law  matters ♦ Mr.  Semler  is  labor 
law  counsel  to  NAA  and  several  cor - 
p orations  in  the  tree  care  industry. 

Readers  should  not  rely  upon  this 
article  as  individual  advice  for  specific 
situations;  that  can  be  provided  only 
by  the  reader  s own  counsel. 


small  wonder 


THE  NEW 
RAYCO  MODEL 
RG  1620(JR) 

“A  Gentleman 's 
Stump  and  Root  Cutter " 


★ Portable  or  truck  tow  ★100%  Hydraulic  operation  ★No  handle  bars 
★ Goes  through  36*'  opening  ★Self-propelled  ★High-performance  results 


For  Complete  Information 

PHONE  TOLL  FREE 

1-800-392-2687 

(IN  OHIO) 

1-800-392-2686 

(OUT  OF  STATE) 


RAYCO1 

‘ The  Stump  Cutter  People' 

6822  Lincoln  Way  East 
Wooster.  Ohio  44691-9954 
FAX  (216)  264-3697 


% * 


MULTUJNE  i)  SEEK*.  THE 
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Equipment  Used 


Recycling  Systems,  Inc,,  of  Winn,  Michigan,  manufacturer 
of  the  patented  Waste  Recyder,  offers  an  innovative  and 
cost-effective  alternative  to  expensive  landfilling.  Stumps,  de- 
molition material,  logs*  brush  and  other  waste  wood  can  be 
converted  to  chips  or  mulch  at  a rate  of  25  tons  per  hour.  Vol- 
ume reduction  on  processed  material  is  as  much  as  10  to  1. 
Material  produced  by  the  Waste  Recycler  is  often  used  on  site 
for  erosion  control,  fill  material,  ground  cover  or  as  a con- 
struction road  stabilizer. 

The  Waste  Recycler,  which  is  completely  portable,  is  pow- 
ered by  a 650-hp  Caterpillar  or  Cummins  diesel  engine  and 
features  an  8-foot  diameter  cutting  disc  equipped  with  56  re- 
versible steel  or  carbide-tipped  disposable  knives-  There  are 
now  over  125  Waste  Recyclers  operating  in  the  Untied  States 
and  Canada. 

For  more  information  on  this  and  other  products,  contact 
Recycling  Systems,  Inc,,  P.Q,  Box  364,  Winn,  Michigan 
48896.  Phone:  517-866-2800. 


Haybusler  Manufacturing  of  Jamestown,  North  Dakota, 
manufactures  a number  of  industrial  grinders.  Featured  here 
is  the  all-new  LG.  8.  This  unit  is  especially  suited  to  grinding 
tree  limbs  up  to  six  inches  in  diameter,  pallets,  yard  waste, 
wood  chips,  bark  and  other  demolition  lumber. 

The  I.G.  8 features  a variety  of  screen  sizes,  a heavy-duty 
26-mch-long  cylinder  with  half-inch  A,B.  hardened  hammers, 
and  a conveyor  which  is  8 feet,  2 inches  long  and  24  inches 
wide  to  deliver  the  end  product.  It  is  powrered  by  a diesel  en- 
gine and  an  electro-hydraulic  sensoring  governor  maximizes 
grinding  efficiency  and  prevents  clogging*  The  overall  height 
of  the  I.G.  8 is  7 feet,  the  length  is  18  feet,  9 inches,  and  the 
width  is  8 feet,  4 inches,  It  is  portable  and  is  easily  pulled  with 
a half-ton  pickup. 

For  more  information,  contact  Haybuster  Mfg. , Inc,  at 
P.CL  Box  1940,  Jamestown,  North  Dakota,  58402-1940. 
Phone:  701-252-4601  FAX:  701-252-0502. 


The  Jeffrey  Road  Hog  is  a portable,  self-contained  shred- 
ding plant  that  can  be  transported  to  the  job  site  to  reduce  all 
types  of  solid  wood  waste.  The  Road  Hog  combines  a Model 
47  WBH  wood  hog  and  a material  receiving  table  with  a Cu- 
mmins 600  HP  diesel  engine  drive  and  discharge  conveyor,  all 
mounted  on  a triple  axle,  rubber-tired  chassis.  It  can  process 
10  to  35  tons  per  hour  of  wood  waste  depending  on  feed  ma- 
terial, procedure  and  size  of  end  product. 

Special  alloy  steel  hammers  quickly  shred  material,  and 
screen  bar  assemblies  are  designed  to  maximize  discharge. 
Shredded  material  is  deposited  on  a 42inch-wide  belt  con- 
veyor that  carries  it  up  to  a 10-foot  discharge  height  for  dump 
truck  loading.  A magnetic  head  pulley  separates  ferrous  ma- 
terial from  the  shredded  product,  and  the  conveyor  tip  is 
hinged  to  fold  back  for  travel. 

For  more  information  on  the  Road  Hog,  write  Jeffrey  Divi- 
sion, Dresser  Industries,  Inc*,  P.O.  Box  387,  Woodruff, 
South  Carolina  29388.  Phone:  803-476-7523  FAX:  803-476- 
7510. 
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In  Recycling 


Bandit  Industries,  Inc.,  has  introduced  a self-propelled,  19- 
inch  diameter  capacity  whole  tree  chipper.  The  Model  19(H) 
Track  Bandit  is  driven  by  a Caterpillar  225  undercarriage  with 
30-inch  pads  and  a powerful  2-speed  piston  motor  track  drive 
with  ground  pressure  of  about  5 PS1.  The  Track  Bandit  has 
the  power  and  flotation  to  traverse  rough  and  soft  ground. 

The  1900  has  a powerful  hydraulic  feed  system  for  crushing 
and  pulling  trees  and  limbs  into  the  chipper.  The  19(H)  will 
chip  trees  up  to  19  inches  in  diameter  and  will  chip  an  80-foot 
whole  tree  in  less  than  a minute.  A hydraulic  knuckleboom 
loader  efficiently  feeds  the  1900  while  the  chip  discharge 
swivels  220  degrees,  allowing  chips  to  be  discharged  in  virtu- 
ally any  direction  or  even  broadcast  over  the  site. 

For  more  information  on  this  and  other  Bandit  wood-chip- 
ping  products  contact  Bandit  Industries,  Inc.,  at  6750 
Millbrook  Road,  Remus.  Michigan  49340.  Phone:  517-561- 
2270. 


Stumpmaster,  Inc.,  of  Rising  Fawn,  Georgia,  is  a major 
manufacturer  of  wood  waste  reduction  equipment.  The  fea- 
tured product  is  the  Model  101,  the  largest  proven  waste 
wood  processor  w ith  a capacity  that  exceeds  40  tons  per  hour. 
The  Model  101  features  a 50-inch-by- 101 -inch  feed  opening, 
15-foot  telescoping  cab,  180-degree  turning  radius,  400-gallon 
fuel  capacity  for  longer  operation  and  a 750-hp  Caterpillar 
diesel  engine. 

The  Model  101  is  designed  to  be  set  up  quickly  and  run 
continuously  with  a minimum  amount  of  maintenance.  The 
key  feature  which  allows  this  is  the  hammermill's  patented, 
hardened-steel,  wing  teeth  which  are  resistant  to  quick  wear. 
The  wing  design  keeps  the  machine  running  smoothly  and  en- 
ables finer  grinding.  End  product  is  carried  on  a conveyor  to 
minimize  waste  and  keep  the  job  site  clean  and  safe. 

For  more  information  about  the  Model  101  and  their  other 
line  of  products,  contact  Stumpmaster,  Inc.,  P.O.  Box  103, 
Rising  Fawn,  Georgia.  Phone:  404-462-2445. 


The  Diamond  Z PWG  1463  Portable  Tub  Grinder  is  a mo- 
bile, versatile  and  metal-tolerant  hammermill  recycler.  The 
machine  features  a Caterpillar  3412TA  750-hp  engine  which 
powers  52,  2-1/2-inch  hammers.  The  tub  drive  is  hydraulic  re- 
versible and  the  tub  dumps  90  degrees  to  clear  metal  and 
allow  convenient  access  for  maintenance. 

The  unit,  which  weighs  78.000  pounds,  is  mounted  on  a tri- 
ple-axle trailer  and  the  conveyor  folds  overhead  for  transport. 
The  PWG  1463  is  capable  of  processing  35-80  tons  per  hour  of 
wood  demolition.  Stumps  are  processed  at  25-50  tons  per 
hour  while  everyday  yard  waste  is  processed  at  15-60  tons  per 
hour. 

Coast  to  Coast  Tree  Equipment  in  Challenge,  California,  is 
a recognized  dealer  of  the  Diamond  Z.  For  more  information 
write  or  call  Allen  St.  Clair,  Coast  to  Coast  Tree  Equipment. 
P.O.  Box  219,  Challenge.  California  95925.  Phone:  800-786- 
5008.  E| 
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INDUSTRY  ALMANAC 


May  4-7 

Menninger  Sun  Belt  Tree 
Conference 

Cooperative  Extension  Office 
West  Palm  Beach,  Fla. 

Contact:  Carol  Smith,  813-446-3356 


May  18-21 

ISA — Western  Chapter 
Red  Lion  Inn 


016  THIS  HEW 
i SHOVEL 


Handle  is  made  of  a New 


$17.95 

Plus  Tax  & Shipping 


*RP21E 


Fiberglass  \\  by  NUPLA® 


Plastic 
cladding 
protects  user 
from  splinters. 


Contoured 
cladding  cross 
section  has  smaller 
radius  at  bottom  to 
comfortably  nest  in 
your  palm,  tapered  flat 
sides  for  control.  The 
shovel  and  grip  end  are 
larger  to  provide  leverage 
and  control  while  the  center 
tapers  to  help  your  hand  slide 
when  "slinging"  the  material 
away  from  the  hole. 


Nuplaglas 
fiberglass 
core  uses 
a “I  Beam" 
cross  section 
for  strength 
and  rigidity. 
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Modesto,  Calif. 

Contact:  Charles  Mathias, 
805-929-5113 

Aug.  11-14 

ISA  Annual  Conference  and 
Trade  Show 
Adams  Mark  Hotel 


Philadelphia,  Penn. 

Contact:  217-328-2032 

Nov.  13-17 

National  Urban  Forest  Conference 
Biltmore  Hotel 
Los  Angeles,  Calif. 

Contact:  202-667-7751 


ISA  Western  Chapter  Conference  Set 


The  Western  Chapter  of  the  Inter- 
national Society  of  Arboriculture  will 
hold  its  58th  Annual  Conference  and 
Trade  Show  in  Modesto,  California, 
on  May  18-21. 

The  lectures  and  trade  show  will  be 
held  in  the  new  Red  Lion  Hotel 
and  Convention  Center.  The  theme, 
“Visualizing  Tomorrow’s  Urban 
Forest,”  will  be  brought  to  life  with  a 
wide  variety  of  educational  lectures. 


a hands-on  field  day,  commercial  and 
educational  exhibits,  a children's 
program,  great  entertainment  and 
modern  facilities.  Even  the  great 
Central  Valley  itself  offers  many  pos- 
sibilities for  recreation  and  entertain- 
ment surrounding  Modesto. 

For  further  information,  contact 
Allen  Lagarbo,  city  arborist,  at  209- 
577-5344. 


• 9'  or  10'  chip  boxes  with  tool  boxes  for  1-ton  chassis 

• 10',  12'  or  14'  chip  boxes  with  tool  boxes  and/or  personnel 
cab  combination  for  2-ton  chassis 
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Get  the  Most  Out  of  tree  Care 


Becoming  a member  of  the  National  Arborist  Association  just  may  be  the 
best  way  to  get  the  most  out  of  your  money. 

The  NAA  provides  everything  you  need  to  succeed  in  business  today. 

Whether  you’re  big  or  small  the  NAA  can  make  a difference. 

The  NAA  offers  Management  Services,  Safety  Programs,  Arborist  Training  Programs, 
and  represents  its  members  in  Washington  while  also  simplifying  Government  Regulations. 

The  NAA  can  increase  the  Productivity,  Efficiency  and  Profitability  of  your  firm. 

Mail  in  the  coupon  below  w?ith  your  payment  right  away!  For  more  information  call  1-800-REF4-NAA. 


Special  Offer 

join  now  for  just  $175*  You  will  also  receive  a free  copy*  of  NAA’s  Personal  Safety  training  video. 
*Your  annual  dues  in  1992  will  be  based  on  your  firms  gross  safes  for  1991. 

0 YES,  I want  to  belong  and  take  advantage  of  this  ‘"SPECIAL 
OFFER”!  Enclosed  is  my  check  for  $175  for  dues  through  1991. 

Name Company 

Street 

City 


State- 


Zip_ 


Phone  (_ 


. Cheek  enclosed  payable  to  NAA 


.VISA 


. MasterCard 


Account  #_ 
Signature  . 


Expiration  Date:. 


L 


& 


The  National  Arborist  Association 

The  Meeting  Place  Mall 
P.O.  Box  1094,  Amherst,  NH  030314094 

Membership  available  to  commercial  Tree  Service  Firms  ordy. 
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CUTTING  ED 


Levco  Manufacturers,  Inc.,  intro- 
duces its  newest  stump  grinder 
model — the  HD50JT.  This  towable 
machine  is  now  available  with  a 
turbo-charged  John  Deere,  4-cylinder 
water-cooled  diesel  engine  with  91 
hp.  The  standard  75-hp.  John  Deere 
diesel  model  is  still  available.  The 
HD50JT  is  designed  for  unmatched 
speed  on  the  stump  or  for  large- 
scale,  high-production  land  clearing. 
The  HD50JT  is  one  of  10  models 
available.  For  further  information, 
call  Levco  Manufacturers,  Inc., 
Wynne,  Arkansas,  501-238-8126. 


Falkenberg,  Inc.  introduces  its  new 
HydroBrush  pressure  washer  for 
tough  tree  equipment  and  truck 
cleaning  jobs.  The  HydroBrush  fea- 
tures 16-hp  Vanguard  and  Honda  en- 
gines. A power-on-demand  option 
keeps  the  engine  idling,  saving  gas 
and  avoiding  the  wear  of  fluid  heat 
buildup.  The  compact  Cat  super  flow 
pump  uses  ceramic  plungers  for  con- 
tinuous forward  water  flow,  reducing 
cavitation  risk  and  extending  pump 
life.  For  more  information  call  Falken- 
berg, Inc.,  in  Clackamas,  Oregon,  at 
1-800-424-7867. 


A new  overcenter  aerial  lift,  designed 
for  maneuverability  in  tight  locations, 
is  available  from  Hi-Ranger,  Inc.  The 
new  lift,  named  Scrambler,  is  avail- 
able in  42-foot  and  48-foot  working 
heights.  The  Scrambler  has  a 29-inch 
diameter  turntable  bearing  mounted 
on  a one-piece  rigid  pedestal,  with 
360-degree  continuous  rotation.  Plat- 
form capacity  for  the  42-foot  unit  is 
400  pounds,  and  350  pounds  for  the 
48-foot  tower.  For  more  information 
write  to  Hi-Ranger,  Inc.,  P.O.  Box  177, 
Waukesha,  Wis.  53187.  Phone:  414- 
547-1000. 


Central  Park's  arborists  use  Doggett  fertilizers.  And  let's  face  it,  if  you  can  make  it  there, 
you  can  make  it  anywhere.  For  information,  call  1-800-448-1862.  DOGGETT. 

The  Tree  Fertilizer  Company. 


Without  our  tree  fertilizer  Central  Park 
might  look  like  the  rest  of  Newark. 
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CLASSIFIED 


HELP  WANTED 

Hot  career  opportunity  in  tree  care 
sales — Come  work  where  America 
plays — in  Palm  Beach  County  on  Flori- 
da's Gold  Coast.  Expanding  tree  care 
company  needs  aggressive,  knowl- 
edgeable person  experienced  in  all 
phases  of  tree  care  sales.  If  you  want... 
— Year-round  work 
—Unlimited  advancement  potential 
— A prestigious  address 
—Full  benefits 

—Generous  compensation  based  on 
experience 

Calf  Zimmerman  Tree  Service,  407- 
845-1045. 


Arboristcrew  leader  position  open 

for  responsible  individual  with  an  in- 
terest in  urban  tree  care.  Some  experi- 
ence necessary  but  will  train.  We  are 
an  established  company  in  Chicago’s 
northwest  suburbs  that  offers  an  ex- 
cellent salary  and  benefit  package 
commensurate  with  qualifications  and 
experience.  Please  contact  Rodney, 
McGinty  Bros.,  Inc.,  3524  Long  Grove 
Road,  Long  Grove,  III.  60047.  708-438- 
5161. 


We  are  a Midwestern  full-service  tree 
care  company  with  a commitment  to 
growth  and  personal  development  and 
we  have  positions  available  in  afl 
phases  of  the  tree  care  industry.  If  you 
are  a self-starter  with  experience  in 
tree  care,  then  we  may  have  the  posi- 
tion for  you.  We  offer  an  outstanding 
benefit  package  plus  relocation  assist- 
ance. Send  resume  with  salary  history 
to  Josie  Grosse,  c/o  Hendricksen,  The 
Care  of  Tree,  Inc.,  2371  S.  Foster  Ave., 
Wheeling,  ML  60090. 


Educator  with  master's  degree 

seeking  position  in  training/develop- 
ment/safety  or  manage  ment/field 
supervision,  15  years  experience.  Call 
405-536-0196. 


Tree  spade  and  big  trees  (6-1 2”) — We 

are  looking  for  a multi-talented  indi- 
vidual willing  to  start  out  as  sales  and 
actual  field  production.  Capable  of 
performing  the  entire  operation  from 
sales,  actual  field  production,  mainte- 
nance and  inventory  replenishment  of 
eight-acre  nursery  of  big  trees  w/drip 


irrigation  system  to  getting  check 
from  a satisfied  client.  Commission/ 
salary  of  25%  of  sales  (Labor  & Labor 
Burden).  Call  914-457-5552  M-F  for  in- 
terview. 


Be  a climber/crew  leader  with  Van 
Yahres  Tree  Company  and  live  in  Al- 
bermarle  County,  Va.t  one  of  the  most 
beautiful  and  prestigious  areas  in  the 
nation.  Successful  candidates  will 
earn  top  wages  and  vacations  while 
working  on  exclusive  estates,  cam- 
puses and  historic  properties.  We  are 
a small,  long-established  company 
with  an  unusually  high  demand  on  ex- 
cellence. Respond  to:  P.O.  Box  215, 
Charlottesville.  Va.  22902. 


Arborist — Small,  quality-oriented  free 
care  company  has  position  open  for 
experienced  climber  or  climber 
trainee.  Must  be  hard  working  with 
love  of  trees.  Excellent  benefits  and 
yearly  salary.  Work  in  beautiful  sub- 
urbs of  Philadelphia.  Will  help  with  re- 
location. Member  Penn-Del  Chapter  of 
ISA,  ISA,  ASCA,  NAA.  Write:  John  B. 


Ward  & Co.,  Inc,,  256  Hilldale  Road, 
Villanova,  Pa.  19085,  Phone;  215-525- 
3307. 


Tree  care  sales  supervisor  position 
available  in  Philadelphia,  Penn.,  area 
for  aggressive,  knowledgeable  per- 
son, experienced  in  all  phases  of  tree 
work  in  the  management  and  super- 
visory area.  Salary  and  benefits  based 
on  experience.  Call  1-215-728-1729, 


Arborist  Horticulturist  — Established 
(25  years)  tree  care  and  landscaping 
company  looking  for  an  arborist/hor- 
ticulturist  Year-round  supervisory  po- 
sition. Responsibilities  to  include  tree 
care  and  landscaping  sales,  diagnosis 
of  tree  and  plant  material  diseases, 
and  supervising  crews.  Competitive 
salary  and  excellent  benefit  package. 
Send  resume  and  salary  requirements 
to:  JTO,  Inc,,  Tree  Service  Division, 
9260  Progress  Pkwy.,  Mentor,  Ohio 
44060. 


Arboristsupervisor— Now  accepting 


rlean  rut  horticultural  cutlery 

professional  quality  - heavy  duty 


pruning 

thinning 

shearing 

trimming 

Superior  in  quality 
to  Swiss  imports 
at  25  to  40% 
lower  in  cost. 


JOBBER  INQUIRIES  INVITED 

Write  for  distributor  prices  and 
early-order  program  on  complete  line, 

FOR  ORDERS,  PHONE  TOLL  FREE  - 1-80G-4GEIGER 


Send  for  176  pg,  catalog  of  insecticide,  fungicide,  fertilizer  CHARTS 
& FORMULAS  plus  all  greenhouse  & nursery  equipment  & supplies. 


E.  C GEIGER,  INC 

BOX  285,  DEPT  T,  HARLEYSVILLE,  PA  1943B 
PHONE  m -256-6511 

FOR  ORDERS  BOO-44  3-44 37 
OR  FAX  TOLL  FREE  B0CF432-9434 


Name  , 
Si  reel  _ 


City.  SEale  & Zip  _ 
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positions  for  our  San  Jose  and  Los 
Angeles  offices.  Great  opportunity  for 
career  growth  in  both  areas.  We  are  a 
division  of  Environmental  Care,  Inc.,  a 
leader  in  the  Green  Industry.  Job  in- 
cludes scheduling,  training  and  devel- 
opment of  crews.  Must  have  good 
knowledge  of  proper  pruning  and 
safety  procedures.  We  are  members  in 
good  standing  with  l,3.A,  and  N.A.A. 
Please  send  confidential  resume  to: 
Arbor  Care,  825  Mabury  Road,  San 
Jose,  Calif.  95133.  FAX:  408-437-1817. 


FOR  SALE 


Brush  chippers,  stump  grinders,  root 
cutters.  New,  used,  rebuilt.  Knives, 
knife  sharpening,  parts  and  accesso- 
ries. Cal-Line  Equipment  Co,  No. 
Calif.:  415-443-6571;  So.  Calif.:  619- 
591-9388. 


Morbark  Eeger  Beevers  & Asplundh 
Whisper  Chippers,  Levco  & Rayco 
stump  cutters,  new  and  used.  Tree 
trucks  and  whole  tree  chip  harvesters. 
Financing  available.  Call  the  Tree  Dis- 
posal Headquarters  at  Morbark  Mid- 
Atlantic.  Ask  for  Andy  Dillard.  1-800- 
462-2447, 


Now  Fanno  Gives 

YoualfijylMgij 

Pruning 


Mode]  # 
FI-1311 


Pruning 
is  a breeze 
with  our  revolu 
tionary  TRI-EDGE 
design.  WeVe  combined 
the  best- -Japanese  High 
Technology  and  Fanno 
Quality. 

* Blade  is  Japanese  manufactured 
to  our  custom  specifications 

* The  13”  razor  sharp  blade  has  6 
teeth  per  inch 

Durable,  marine 
grade  laminated 
hardwood  handle. 


Also  available:  The  same  high 
quality  TRI-EDGE  for  your 
pole&aw  designed  to  fit  on  Fanno,  Corona  or 
Snap-cut  socket  head. 

‘ANNO 

INTERNATIONAL  a serviced 

FANNO  SAW  WORKS 

P.O,  Box  628  - Chico,  California  9592? 

(9161  895- 1762  ■ FAX  19161  895-0302 
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Hardware  and  software,  by  an  ar- 
borist for  the  arborist.  For  more  infor- 
mation about  the  industry's  best-sell- 
ing package,  call  or  write  Arbor 
Computer  Systems,  117  Weston  Road, 
Westport,  Conn.  0688G.  203-226-4335. 


Used  equipment  for  sale:  Chipmore 
12-inch  drum  w/Ford  6-cylinder  gas 
engine;  1978  Olathe  16-inch  drum 
w/Ford  6-cylinder  gas  engine;  1971 
Wayne  12-inch  drum  w/Chrysler  V-8 
gas  engine;  1980  Chipmore  12-inch 
drum  w/Ford  6-cylinder  gas  engine; 
Wood/Chuck  12-inch  drum  w/Ford  6- 
cylinder  gas  engine;  Wood/Chuck  Hy/ 
Roller  disc  w/Ford  4-cylinder  gas  en- 
gine (2.3  (iter);  1988  Vermeer  1250 
chipper  w/Perkins  4.236,  80-hp  diesel 
engine,  machine  has  271  hours  on  it; 
1987  Model  100  Brush  Bandit  w/Ford 
4,23  gas  engine,  S/N  1009;  1985  Mor- 
bark Eeger  Beever  w/Cummins  diesel 
engine,  S/N  2085:  Model  90  demo 
Brush  Bandit  w/Wisconsin  VG-412, 
37-hp  gas  engine,  S/N  1191;  1990 
Model  90  demo  Brush  Bandit  w / 
Wisconsin  VG-412,  37-hp  gas  engine, 
S/N  1237;  1990  Model  90  demo  Brush 
Bandit  w/Wisconsin  VG-41 2, 37-hp  gas 
engine,  S/N  1238:  Model  90  Brush 
Bandit  w/Wisconsin  VG-412,  37-hp  gas 
engine,  S/N  1211;  Mighty  Bandit  demo 
w/new  Onan  20-hp  gas  engine,  S/N 
2235;  CB-90  demo  chipper/chip  box 
combo  w/Wisconsin  VG-412,  37-hp 
gas  engine;  1989  Model  100  demo 
Brush  Bandit  w/Cummins  4B3.9  diesel 
engine,  S/N  2698,  machine  has  oper- 
ated about  40  hours;  Model  200  + 


demo  Brush  Bandit  w/Hercules  D-2300 
diesel  engine.  S/N  3998,  machine  has 
operated  about  50  hours;  Model  200+ 
demo  Brush  Bandit  w/Cummins  4B3.9 
diesel  engine,  S/N  3595,  machine  has 
operated  about  40  hours;  Model  100 
Brush  Bandit  w/Deutz  F5L  912,  83-hp 
air-cooled  diesel  engine;  Mighty  Ban- 
dit PTO  demo,  S/N  2233.  Contact  Ban- 
dit Industries,  Inc.,  517-561-2270. 


2 1000-gallon  spray  rigs  for  sale.  Both 
in  very  good  condition.  Call  201-233- 
0600.  New  Jersey, 


Equipment  pool  nationwide.  For 

buyers  and  sellers  of  arborist  equip- 
ment. No  commission  fees.  No  bogus 
listings.  Professional  equipment  trad- 
ing/consultant service.  Get  results  and 
save  big  bucks.  Write  Equipment  Con- 
nection, 4529  Angeles  Crest  Hwy. 
#321  Los  Angeles,  Calif,  91011.  Info 
Xpress:  1-800-526-1 721  , 


New  1991  Ford  F-600,  429  gas,  5-spd., 
any  color — Southco  12-ft.  chip  box — 
full  tool  box  package.  Complete  unit, 
$23,850.  FOB  Shelby,  N,C.  1-800-331- 
7655— Southco  Industries,  Inc. 


Arboriculture  and  horticulture  books 

by  Shigo,  Harris,  Pi  rone,  Whitcomb, 
etc.  Also,  tree  trimming  equipment. 
Write  for  free  catalog  to  Arborist  Sup- 
ply House  Inc.,  P.O.  Box  23607,  Fort 
Lauderdale.  Fla.  33307,  or  call  1-800- 
749-9528, 


HANNACO  BRUSH  CHIPPER  KNIVES 
GIVE  YOU  EXTENDED  LIFE, 
MORE  GRINDS. 


• MANUFACTURED  FROM  HIGH  CHROME 
CHIPPER  KNIFE  STEEL 

• TOUGH,  SHOCK  RESISTANT. 

• PRECISION  GROUND 
TO  MACHINE  BUILDER'S 
SPECS.  & TOLERANCES, 

• SPECIALIZED  HEAT  TREAMENT 
FOR  CONSISTENT  HARDNESS 
THROUGHOUT. 

DEALER  INQUIRIES  IfVVfTED 

ti  i!“X\  International  Knife  & Saw,  Inc. 

ti  i * 

vmh/  Hannaco  Knives  and  Saws  Division 

Factory  Western  Branch  Mid-South  Branch 

PO  Bo*  F ie  303  MW  t36lh  Streel  PQ  Draper  314? 

Florence.  SC  39502  USA  Vancouver.  WA  50685  USA  West  Monroe.  LA  71294-3147  USA 
Phone  (003}  662-6345  Phone  (306)  573-2538  Phone  (318)  380-2589 

FAX  (003}  669-110S  FAX  (206)  573-2617  FAX  (318)  38857% 

TELEX  57-3448 

ORDER  LINE:  1-800-4 2 6-6226 


Please  circle  20  on  the  Reader  Service  Card 

TREE  CARE  INDUSTRY  * APRIL  mi 


17068  Cypress  Way 
P.O.Box  219 
Challenge,  CA  95925 
(800)  7 86-5008 
(916)  675-2233 
Fax:  (916)  675-2251 

■ ■■■I  I I I'  — Tl 


- 


THE  DIAMOND  Z MODEL  PWG  1463 


PORTABLE  WOOD-WASTE  HAMMERMILL  RECYCLER 


Specifications  for  the  PWG  1463 
Engine:  CAT  3412TA:750  HP. 

Drive:  Twin  Disc  w/powerbands  & Dodge  Coupler 

Hammers:  52  # 72  lbs.  each  (3,744  Ibt.)  2 1 12"  wide 

Screen s:  2 Each  Removable 

Tub  Drive:  Hydraulic  Reversible 

Production: 

Stump 9 25-50  ton  9/hr. 

Yard  Waste  15-60  tons/hr. 

Wood  demolition  35-80  tone/hr. 

Machine  Weight:  78,000  lbs.  on  3 axles 


Get  the  best  capital  return  on  your  invest- 
ment with  a Diamond  Z portable  hammermill  tub 
grinder.  Our  PWG  1463  model  is  well  designed, 
versatile  and  very  metal  tolerant.  The  rugged  tub 
dumps  90  degrees  to  allow  maintenance  and  re- 
moval of  metal.  There  are  52  heavy-duty  hammers, 
each  weighing  72  lbs.,  powered  by  a Caterpillar  750 
h.p.  engine.  The  tub  rotation  is  equipped  with  an 
automatic  1-10  second  adjustable  pause  if  the  engine 
speed  drops  below  1750  r.p.m.  with  automatic  res- 
ume. These  advanced  features  have  made  the  PWG 
1463  one  of  the  highest  production  hammermill 
recycler  units  on  the  market  today. 


* -V  • • - •* 
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MOBILE,  VERSATILE  AND  VERY  METAL  TOLERANT 
I ■*'*?**■■ . M I - ■ I I I 


Color  Brochures  and  Demonstrations  Available 
Call  Allen  St.  Clair 

800-786-5008 
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For  sale:  J.D.  440  skidder  with  sky- 
worker  bucket,  with  diesel  pony  en- 
gine, hyd.  tool  set  up,  good  rubber, 
front  tire  chains.  Unit  in  A-1  cond. 
$16,500.  Phone:  603-786-9272. 


Tree  sprayer  79  Chevrolet  C-50,  350 
V-8  propane  or  gas,  4-sp.,  p.s.,  p.b., 
Raven  800  gal.  fiberglass  tank,  60 
GPM  PTO  driven  FMC  pump,  sparge 
agitation,  overhead  water  fill,  2 Han- 
nay  power  reels,  3 enclosed  com- 
partments. Approx.  56,000  mi. 
$10,900:  aerial  bucket  69  Ford  F-600, 
6-cyl.,  4-sp.,  flatbed  mounted  ECE-50 
Elliot  Hi-Reach.  Approx.  57,000  mi. 
with  4,500  on  engine.  $5,900.  Swingle 
Tree,  Steve  Geist,  303-337-6200.  FAX: 
337-0157. 


Five  advantages  of  aircraft  tires:  90% 
flat-free,  triple  life,  lower  costs,  super 
strength  for  heavy  loads,  use  your 
present  wheels.  Check  your  farm  im- 
plement tires  and  wheels  for  size  and 
bolt  pattern.  We  will  advise  correct  air- 
craft tire  replacement.  Call  toll  free  for 
details  1-800-828-3350.  GENSCO 
(Since  1946),  Box  14628.  Houston,  TX 
77221. 


Versalift  VO-50  tree  trimming  bucket 
truck.  Arbortech  10’  chip  box,  L tool 
box.  cab  protector,  mounted  on  1988 
Int.  DT-466  diesel  245  hp.  33,000 
g.v.w.,  p.s.,  air  brakes,  radial  tires.  6- 
speed  trans.  Nice  unit.  Asking  $52,500. 
Please  call  603-352-8330. 


FMC  Bean  35  gpm  sprayer,  $7500  or 
b.o.;  FMC  50  gpm  sprayer,  $9000  or 
b.o.  Both  with  hose,  reel,  gun,  fill 
pump  and  hoses.  1974  Int.  flatbed  345 
V8  5-speed,  19000  GVW  $2000  or  b.o. 
All  equipment  in  excellent  condition. 
Call  203-262-1188. 


1972  C-50  Chevy  bucket  truck  with  55- 
foot  reach-all  boom  system.  Hydrau- 
lics in  working  cond.  Asking  $10,000. 
Hydraulic  saw  and  hydraulic  pruner. 
Asking  $1500.  Assorted  chain  saws. 
Call  508-775-1632  or  508-771-1694. 


FMC-GNC  high  pressure  spray  pump, 

42  gpm,  for  tree  spraying.  800  psi. 
Used  200  hrs.  New  $2432.  Will  sacri- 
fice at  $1490  or  best  offer.  412-539- 
3226  9 a.m.  to  5 p.m.  or  412-539-0834 
after  6 p.m. 


FMC  Bean  50  gpm  sprayer — 1983, 
1000-gal  s.s.  tank,  37  hp,  300-foot-by- 
3/4-inch  g.g.  hose,  $7500  or  b.o.  203- 
859-2606. 


1987  Big  John  65”  tree  spade 

mounted  on  1986  GMC7000— $40,000; 
1979  C60  flatdeck  55”  Pittman  bucket 
truck— $15,000.  Please  call  318-747- 
1568. 


1973  50’  HiRanger  on  Ford  C-750  util- 
ity, 9.00x20  (90%),  5 + 2,  positraction, 
in  daily  use,  good  condition,  $17,500; 
1983  Bean  Rotomist,  100K,  300  gal., 
s.s.  tank,  on  1968  Chev.,  mint  condi- 
tion, $8500.  Call  203-429-9972. 


Classified  rates:  $40  per  inch  (1-inch 
minimum),  payable  in  advance . 

Send  ad  and  payment  to: 

Advertising  Department 
Tree  Care  Industry 
P.O.  Box  1094 
The  Meeting  Place  Mall 
Route  101 

Amherst,  N.H.  03031 


When  you  need  strong  tree  crotch 
support,  remember  the  3R's... 


V*emforce  ••• 

ooo  the  crotch  of  a tree  with  a prefabri- 
cated TREE-CROTCH  Grip  from  Pre- 
formed Line  Products.  TREE-CROTCH 
Grips  are  manufactured  from  heavy 
coated  galvanized  steel,  and  have  a 
strength  capacity  of  5,000  lbs.  to  pro- 
vide consistent  reinforcement  for  high 
stress  areas. 

The  TREE-CROTCH  Grip  comes  in 
three  sizes:  20°,  30",  and  36".  to  ac- 
commodate short  tree  crotch  lengths. 


I*educe 


l*elax 


•••  costs  by  eliminating  the  need  for 
common  grade  cable  inventory  and 
labor  intensive  serving  methods. 
TREE-CROTCH  Grips  are  easily 
installed  and  do  not  require  any 
special  tools,  so  chances  of  work- 
manship errors  are  reduced. 

The  specially  designed  captive  loop 
holds  the  thimble  securely  in  place, 
eliminating  lost  parts  and  making  the 
overall  appearance  neat  and  uniform. 


•••TREE-CROTCH  Grips  like  all 
PREFORMED " products,  are  lab-tested 
and  performance  proven  to  maintain  a 
standard  of  excellence  unmatched  in 
the  industry. 

Remember  the  3 R’s  : 

O Reinforce  the  tree  crotch. 

O Reduce  costs,  installation  time. 

and  workmanship  error. 

> Relax  knowing  you've  chosen 
a quality  PREFORMED  product. 


UNE  PRODUCTS  ^ 

• (216)461-5200 


PO  Box  91129  • CLEVELAND.  Oh»o  44101  • (216)461-5200 

Contact  the  PREFORMED  distributor  in  your  area  for  more  information. 

Cl  991  Preformed  Lire  Products  AH  rights  reserved 
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Baker  Rentals  Give 

Yen  the  MM 
Need  To  Swim 
Ups  And  Down 
Uncertain  Eci 


With  the  direction  of  our  economy  so 
unpredictable,  consider  the  economy 
of  renting  equipment  from  Baker. 

Renting  from  us  can  help  you 
reduce  capital  expenditures  and  long- 
term commitments  without  compro- 
mising the  quality  of  your  equipment 
or  your  ability  to  get  the  job  done. 


Our  rental  fleet  includes  ; 
devices  from  28  to  90  feet,  digger 
derricks,  and  cranes — and  brand 
names  like  Hi-Ranger,®  Versalift? 
Telelect,  and  1MT. 

But  most  important  is  what  the 
Baker  name  stands  for:  A company 
well  qualified  to  maintain  its  rental 


equipment  because  it  also  manufactures 
that  equipment.  A company  that  has 
made  service  a priority  for  over  70  years. 
A company  with  rigid  quality  standards, 
but  flexible  rental  plans. 

Call  1-800-446-2610. 

Ib^K^rI 

Baker  Equipment  Leasing  Company 
A Division  of  )GB  Industries,  Inc 
© 1990  Baker  Equipment  Leasing  Company 
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The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  your 
trademark*  you  need  a quality 
image*  Arbortech  builds  chip 
trucks  that  give  your  com* 
pany  a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need.  Galvanneal  steel  body 
resists  rust  for  years  of  ser* 
vice  and  good  looks:  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  — 
adding  to  your  efficiency:  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Ford's  14*500 
GVW  Superduty  and  you  have  a big  12  yard  load 
space  at  a small  truck  price*  Superduty  features 
the  powerful  460  V-8  or  economical  7*3  liter  diesel 
engine*  Standard  equipment  includes  dual  tanks, 
power  steering*  power  brakes  with  rear  antilock:  and 


heavy  duty  front  axle;  with  5 
speed  O.  D.  manual  or  automatic 
O.D.  transmission  available. 

Call  Tbday 
1-800*255-5715 

Order  your  new  14,500  GVW 
units  today  from  the  industry's 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet.  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


a SeoftNHzer  company 


*3 


3203  West  Lincoln  Way 
Wooster,  Ohio  44691 
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FROM  THE  FIELD 


Trials  and  Tribulations 


By  Joseph  W.  Imes 

I have  been  an  arborist  and  fore- 
man for  almost  20  years.  In  that  time, 

I have  encountered  some  pretty  in- 
teresting people  and,  to  say  the  least, 
all  different  kinds  of  situations.  I 
could  tell  you  about  many  dangerous 
things  I've  done  through  the  years 
while  taking  down  some  very  large 
trees  around  houses,  or  trimming 
trees  around  high-voltage  electrical 
lines  and  removing  large  limbs  hang- 
ing out  over  these  wires.  But  what  1 
really  want  to  tell  you  about  are  some 
of  the  situations  an  arborist  faces 
when  he  is  in  the  field  doing  his  job 
and  dealing  with  the  public. 

Just  last  year,  Washington,  D.C., 
was  plagued  with  a series  of  severe 
thunder  and  wind  storms  w hich  liter- 
ally left  trees,  limbs  and  debris  scat- 
tered everywhere.  You  could  not 
drive  through  the  streets  of  some 
neighborhoods  without  brush  and 
tree  limbs  scraping  the  sides  of  your 
car. 

When  we  arrived,  we  found  that 
we  had  to  cut  back  brush  and  debris 
just  to  get  our  truck  and  equipment 
through  the  street  to  even  begin  the 
overwhelming  cleanup  task.  Ideally, 
we  needed  to  have  the  street  closed 
to  traffic  so  we  put  up  signs  and  cones 


to  prevent  cars  from  entering  our 
work  area.  We  had  no  place  to  put 
our  truck  and  chipper  except  in  the 
middle  of  the  street  and  it  was  impos- 
sible to  get  through.  But  cars  insisted 
on  trying  to  get  through  anyway.  The 
irritable  and  angry  drivers  cursed  us 
and  gave  us  looks  of  total  disgust. 

After  putting  in  a 10-to-l  1-hour 
day,  we  were  really  tired  and  beat. 
We  were  handling  four  to  six  full 
loads  from  the  chipper  and  all  the 
wood  the  crane  could  pick  up.  After 
putting  in  a full  day  of  hard  work  and 
aggravation,  we  went  to  our  hotel 
room  to  get  cleaned  up.  It  was  get- 
ting pretty  late  into  the  evening  by 
the  time  we  all  finished  showering 
and  calling  home  to  see  how'  our  fam- 
ilies were  doing  without  us. 

It  was  time  to  get  some  dinner  and 
try  to  relax  before  calling  it  a day.  To 
our  dismay,  this  proved  to  be  quite  a 
task.  We  had  worn  casual  clothes, 
which  meant  we  were  not  allowed  in 
some  restaurants.  The  host  at  one  re- 
staurant door  even  told  us  to  come 
back  when  we  “were  dressed  better/’ 
We  finally  found  a small  diner  that 
welcomed  us. 

I guess  the  most  discouraging  thing 
about  this  trip  was  not  the  hard  phys- 
ical work  involved,  but  the  way  the 
public  looked  upon  us  and  treated  us. 


We  had  been  called  to  go  down  to 
this  job  with  no  prior  notice  and  no 
time  to  pack  or  be  selective  about  our 
clothing. 

1 think  I have  made  my  point  about 
the  negative  side  of  this  job.  But  I 
must  add  that  not  all  times  are  bad. 
For  example,  I have  run  into  some 
very  nice  people  during  my  years  of 
tree  trimming.  I recently  worked  on  a 
job  where  a large  mulberry  tree  fell 
down  on  a brand  new  building.  Now, 
if  anyone  should  have  been  upset,  it 
would  be  these  people.  But  when  we 
arrived  to  begin  the  work,  they  were 
most  pleasant  and  very  trusting. 
They  had  to  leave  the  premises  for  a 
while  and  left  the  building  unlocked, 
the  stereo  on  and  their  tools  in  plain 
sight.  They  were  so  pleased  with 
what  we  were  doing  that  they  even 
made  a video  tape  of  us  working, 
with  a copy  for  me  to  take  home  so 
my  family  could  see  w hat  their  daddy 
does  for  a living. 

Our  job  is  certainly  more  reward- 
ing when  people  really  let  us  know 
that  they  appreciate  what  w'e  do  for 
them.  This  is  what  makes  me  proud 
to  be  an  arborist.  fQ 


Joseph  W.  hues  is  the  general  fore- 
man in  charge  of  the  tree  division  of 
the  Frederick  County  office  of  Anti - 
etam  Tree  and  Turf  Service , in 
Hagerstown , Maryland. 

Do  you  have  a story  for  From  the 
Field?  TCI  will  pay  $50  for  published 
articles.  Submissions  become  the 
property  of  TCI  and  are  subject  to 
editing  for  grammar , style  and  length. 
Entries  must  be  submitted  by  field 
workers  and  must  bear  the  name  of 
the  worker  and  his  employer  or  they 
will  not  be  considered  for  publication. 
Articles  and  photos  must  be  received 
by  the  first  day  of  the  month  for  the 
following  month's  issue. 


‘‘The  Fastest  Solutions  to  your  Splitting  Headache/ 

The  GFX  SUPER  SPLIT K rack  and  pinion, 
gear-driven.  Log  Splitter. 

“SEE  IT  TO  BELIEVE  IT!*’ 

The  patented  SUPER  SPLIT  log  splitters  are  the  fastest  made,  up  to  four 
times  faster  and  more  economical  (under  a dollar  a day)  than  any  other 
tvpe  of  splitter.  The  2'/>second  cycle  time  makes  SUPER  SPLIT  A 
WORLD  RECORD  HOLDER.  16  minutes  5 1 seconds  to  split  a cord  of 
wood.  SUPER  SPLITS  have  an  impact  of  7 to  16  tons  and  accept  any  size 
log  up  to  25'/:"  in  length.  They  use  grease  fittings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
electric  drive  as  well  as  many  other  options. 

Take  one  or  more  and  watch  your  headache  disappear. 

GFX  CORPORATION 

Manufacturer  of  the  famous  LOG  N LAWN  ’ Carts 
200  Recreation  Park  Dr..  Hingham,  MA  02043  Tel:  (617)  740-0350 


Please  circle  18  on  the  Reader  Service  Card 

TREE  CARE  INDUSTRY  - APRIL  1991 


36 


PBHH S 


Since  1958, 

The  Height  of  Success 
has  been  Aerial  Lift 
of  Milford,  CT! 


Congratulations  to  all 
the  men  and  women  of 
Operation  Desert  Storm 


/ One  Year  Warranty. 

/ Meets  ANSI  A92.2  - 1979 
Specifications. 

Timberjack  or  Skidder  Mountings. 
Upper  Boom  Link  Drive, 

All  Steel  Weldments. 

Horizontal  Reach  - 45 '2". 

Upper  Boom  Movement  - 215°.  Lower 
Boom  Movement  - 135°  Over  Center. 
Continuous  360°  Rotation.  Positive 
Position  Leveling  System. 

Fully  Insulated  for  Working  Near 
Energized  Power  Lines. 

Utility  Boxes.  Chip  Boxes.  Cab  Guards. 
Heights  - 38  to  70  Feet. 

NEW! 

Now  Available  58  Ft.  Working 
Height  Aerial  Lift. 


ERIAL  LIFT,  INC 


571  Plains  Road,  P.O.  Box  66,  Milford,  CT  06460 
Phone  USA:  1-800446-5438,  in  CT:  1-800-245-5438.  FAX:  (203)  878-2549 
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INDUSTRIES , INC. 


\e  ^uiQde/ig" 


A complete  line  of  Chipper  Bodies  and  Chassis  Cabs 


Model  "B" 


Model  S-14/S-12 


Model  MP-12  Model  PC-11 

FAX:  (704)  482-2015 
IN  N.C.  (704)  482-1477 

SOCITHCO  INDUSTRIES,  INC.  1840  E.  DIXON  BLVD.  SHELBY,  NC  28150  1-800-331-7655 
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COMMUNITY 

TREE 

PROGRAMS 


Here's  why  Disc  Chipper  users 
are  going  back  to  Drum  Chippers. 


More  Dumping  Fees. 
More  Repair  Costs. 

More  Downtime. 

More  Fuel  Consumption. 
More  Overheating. 

Do  you  need  to  chip 
everything? 

If  you  re  like  most  disc  owners,  youve 
been  chipping  more  of  what  was  once 
sold  as  firewood  (or  left  for  people  to 
take),  and  have  wratched  your  dumping 
fees  go  up  and  your  productivity  go 
down.  Your  cre  ws  spend  more  time 
running  to  the  dump,  clearing  jammed 
chutes,  washing  down  radiator  screens 
and  waiting  for  overheated  engines 
to  cool. 

The  Asplundh  Whisper  Chipper  not 
only  offers  lower  operating  costs,  but 
extremely  life  cycle  costs.  And, 
how  many  used  disc  chippers  have  you 
seen  for  sale  after  ten  years  of  service? 

Are  you  spending 
more  on  fuel? 

At  70-  tol20-feet  per  minute,  it  takes  a 
disc  chipper  almost  three  times  longer 
than  a Whisper  Chipper  to  chip  six-inch 
material.  How  much  more  fuel  do  you 
think  it  uses?  And,  with  the  engine 
running  longer,  you're  looking  at 
shorter  engine  life  and,  again,  higher 
operating  costs. 


The  Asplundh  Whisper  Chipper 
saves  time,  fuel,  and,  most  important, 
money. 

Are  you  paying 
hydraulic  mechanics 
more? 

The  chan  below  compares  replacement 
parts  for  a Whisper  Chipper  w'ith  those 
of  a popular  disc  chipper. 


Are  you  ready  to  think 
about  a drum  chipper? 

Hie  Whisper  - designed,  built,  used 
and  backed  by  Asplundh  - carries  a 
one-year  warranty  honored  by  the  most 
extensive  service  in  the  industry.  Plus, 
with  full-sized  Whispers  starting  at 
$8950,  you'll  keep  your  investment  at 
its  lowest  and  your  yield  at  its  highest. 


Come  back  to  the  Asplundh  Whisper 
Chipper  ...  the  chipper  that  keeps 
paying  dividends  for  up  to  20  years. 


Asplundh  Ability . See  it  in  action, 

1-800-331-1038 


Whisper  Chippers  have  far  less 
downtime.  That  translates  into  more 
time  making  money  and  less  spending  it. 


Whisper 

Chipper 

Disc 

Chipper 

I 
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Blades 

Belts 

Cutter  Bar 

Blades 

Belts 

Anvil 

Hydraulic  System 

none 

Hydraulic  tubes, 
fittings,  hoses, 
motors,  filters t 
tanks,  flow 
dividers,  O -rings, 
seals , (over  30 
hydraulic 
components  alone) 

Feed  System 

none 

Feed  wheels,  feed 
teeth,  bearings, 
bushings,  feed 
wheel  springs, 
feed  wheel  yokes, 
etc,,  etc. 

ASPLUNDH 


MANUFACTURING 

100  Asplundh  Avenue 
Creedmoor,  NC  27522 


In  photo  above,  “Mr. 
Tree"  promotes  tree  care  in 
Cincinnati,  Ohio,  while  in 
photo  below.  Jack  Kelly,  city 
arborist  in  Cambridge.  Mass- 
achusetts, talks  with  a con- 
tractor. Read  how  these  cities 
set  an  example  for  successful 
municipal  tree  care,  and  how 
one  state  is  promoting  tree 
care  in  small  communities. 
(Top  photo  courtesy  of  Steve 
Sandfort  : bottom  photo  taken 
by  Martha  Adams.) 
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OUTLOOK 


Tree  Care  Industry 


Luck  is  meeting 
opportunity  with 
preparedness.  The 
opportunities  are 
there.  Are  you 
prepared? 


For  the  past  six  weeks  I have  been  visiting  and  talking 
with  tree  service  company  owners  all  over  the  country.  I am 
finding  tremendous  optimism  and  confidence  out  there. 
The  phones  are  ringing.  Sales  are  moving  right  along.  Some 
places  even  boast  an  abundance  of  personnel  for  the  field 
force. 

Still,  there  are  a few  cynics  who  are  convinced  that  the 
world  is  coming  to  an  end.  In  the  best  of  times  these  folks 
find  something  to  complain  about,  even  if  it's  a shortage  of 
parking  places  at  the  bank. 

In  my  opinion,  the  tree  care  industry  is  on  the  leading 
edge  of  some  outstanding  opportunities.  Given  the  decline 
in  travel  and  the  slump  in  the  real  estate  market,  more  peo- 
ple are  interested  in  enhancing  their  property.  We  know 
that  an  attractive  well  maintained  landscape  can  add  as 
much  as  20%  to  the  value  of  a property.  There  couldn't  be  a 
better  time  to  convince  your  marketplace  to  spend  some 
money  on  caring  for  their  trees. 

The  president’s  America  the  Beautiful  program  presents 
another  opportunity.  The  program  requires  that  every  state 
set  up  an  urban  forestry  council  to  make  recommendations 
on  how  available  federal  funding  should  be  spent  on  trees. 
Every  one  of  those  councils  should  include  a commercial  ar- 
borist. 1 guarantee  you  that  there  will  be  several  council 
members  promoting  tree  planting,  which  is  fine.  If  you  or  a 
member  of  your  state  arborist  group  were  on  that  state 
council,  you  could  help  divert  some  of  that  funding  to  the 
care  of  existing  trees.  Unless  these  state  councils  are  made 
aware  of  the  needs  and  the  benefits  of  protecting  and  pre- 
serving existing  trees,  all  of  the  funding  will  go  to  the  instal- 
lation and  maintenance  of  new  plantings. 

If  we  can  have  the  input,  we  can  reap  the  rewards.  Don't 
wait  for  someone  else  to  do  it  or  it  isn't  going  to  happen. 

Do  you  know  what  luck  is?  Luck  is  meeting  opportunity 
with  preparedness.  The  opportunities  are  there.  Are  you 
prepared? 

Speaking  of  opportunities,  don't  miss  the  opportunity  to 
attend  TCI  Expo  91  in  Columbus,  Ohio.  See  the  article  on 
page  30  for  more  information  on  this  premiere  trade  show 
and  educational  meeting. 
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Two  proven 
ways  to 
control  tree 
insects  without 
harming  the 
environment 


Inject-A-Cide‘ 
Inject-A-Cide'  B 


Stop  pests  that  bore,  chew  or  suck  on  plant 
tissues.  Inject  Mauget  Inject-A-Cide®  or  Inject-A- 
Cide®  B into  a tree's  vascular  system  and 
control  more  than  35  major  insects  that  injure 
shade  trees  and  ornamentals. 

Protects  The  Environment 
The  Mauget  micro  injection  process  utilizes  a 
closed  system  to  keep  pesticides  from  being 
introduced  into  the  environment.  No  spraying  is 
needed.  Scientifically  measured  doses  of  EFA 
registered  materials  are  placed  directly  into 
the  tree's  conductive  vessels.  This  ensures 
environmental  protection  while  controlling 
only  injurious  insect  pests  feeding  on  the  tree. 

Material  Moves  Via  The  Sapstream 
The  active  ingredient  in  Inject-A-Cide*  or  Inject- 
A-Cide  * * B moves  quickly  into  the  sapstream. 

It  is  transported  in  the  xylem  from  the  point  of 


injection  to  the  upper  crown  and  leaves.  Entry 
points  are  smaller,  shallower  ana  fewer  in 
number  than  any  other  injection  method 
used  today. 

Do  your  part  to  protect  the  environment  with 
the  positive  addition  of  Mauget  micro  injection 
to  your  IPM  program.  Stop  boring,  chewing 
and  sucking  insects  from  invading  a tree's 
environment.  Inject  Mauget  Inject-A-Cide  or 
Inject-A-Cide  B and  target  only  those  insect 
pests  that  harm  trees. 

satiekm s 

J.J.  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles,  CA  90065 
FAX:  213-225-3810 
213-227-1482  (CA  only) 

1 -800-TREES  RX 


inject  A-Cide  and  inject-A-Ode  B are  restricted  use  pesticides  and  may  be  applied  only  by  a licensed  and  trained  applicator 
inject-A-Ode  and  Inject-A-Gde  B are  registered  trademarks  of  J J.  Mauget  Company 
‘Contains  •Metosystox-R.  a Reg  TM  of  me  Parent  Company  of  Farbenfabriken  Bayer  GmbH.  Leverkusen 
* ’Contains  technical  “Bidrin.  registered  in  U S & Canada  Pot  Offs,  by  U S.  Pat  2,802.856.  Canada  Pat  536,557 
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Tree  City,  USA 

Cincinnati  Serves  As  A Model  For  Other  Communities 


By  Steve  Sandfort  and 
Wayne  Brinkman 

Prior  to  1982,  Cincinnati,  Ohio, 
was  taking  care  of  its  street  trees  in 
much  the  same  way  that  many  cities 
still  do  today:  crisis  management  re- 
movals and  few,  if  any,  plantings.  A 
recent  survey  by  the  American  For- 
estry Association  showed  that  the 
cities  surveyed  were  removing  four 
trees  for  every  one  planted. 

Since  then,  the  picture  in  Cincin- 
nati has  improved.  The  street  tree 
forest  is  under  professional  manage- 
ment following  a 20-year  cycle.  A 
new  budget  was  developed  and  has 
been  doubled.  More  than  four  trees 
have  been  planted  for  each  one  re- 
moved (during  1990  the  ratio  was 
close  to  8:1).  All  street  trees  more 
than  six  inches  in  diameter  are  under 
a 10-year  preventive  maintenance 
cycle.  All  street  trees  smaller  than  six 
inches  are  under  a 5-year  pruning 
and  fertilizing  cycle.  A 24-hour-per 
day  emergency  response  resolves 
tree-down  complaints  immediately 
and  written  service  requests  within 
four  weeks,  with  almost  no  backlog 
at  year's  end.  Cincinnati  has  been 
recognized  for  10  consecutive  years 
by  the  National  Arbor  Day  Founda- 
tion as  a Tree  City.  USA. 

Cincinnati,  located  in  the  south- 
west corner  of  Ohio,  celebrated  its 
Bicentennial  in  1988.  The  city's 
364,000  people  live  along  1000  miles 
of  streets  within  the  88  square  miles 
comprising  our  scenic  seven  hills. 
Cincinnati  is  bordered  by  the  Ohio 
River  and  Kentucky  on  the  south  and 
numerous  townships,  villages  and 
cities  on  all  other  sides.  In  fact,  com- 
pletely surrounded  by  Cincinnati  are 
three  independent  cities,  Norwood, 
St.  Bernard  and  Elmwood  Place, 
each  with  its  own  elected  officials. 


police  forces,  etc.  The  construction 
of  new  subdivisions  and  industrial 
parks  is  rare. 

Street  tree  inventories  conducted 
in  1980  showed  a total  of  50,000 
street  trees,  about  6000  of  which 
were  too  dangerous  to  keep  by  the 
roads.  This  average  of  50  street  trees 
per  mile  indicated  that  another  100 
trees  per  mile  should  be  planted  to 
make  Cincinnati  as  attractive  as 
nearby  villages  such  as  Wyoming 
with  its  100  trees  per  mile,  Marie- 
mont  with  150  and  Terrace  Park  with 
280. 

In  1976  concerned  citizens,  espe- 
cially members  of  the  Greater  Cin- 
cinnati Tree  Council,  complained  to 
the  mayor  that  many  street  trees 
were  being  indiscriminately  re- 
moved, almost  no  new  trees  were 
being  planted  and  there  was  no  pro- 
fessionally guided  forestry  program 
to  reverse  these  trends.  They  pointed 
out  that  Cincinnati  was  the  only 
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major  city  in  Ohio  without  a forestry 
program. 

Mayor  Bobbie  Sterne  appointed  a 
20-member  Mayor's  Committee  for 
Urban  Greenery  and  charged  it  with 
securing  enough  federal  funding  to 
conduct  a demonstration  program, 
creating  the  management  plan  and 
ordinances  necessary  for  a perma- 
nent program  and  establishing  a 
method,  other  than  the  general  fund 
and  federal  dollars,  to  pay  for  the 
program  in  the  future. 

The  efforts  were  successful.  The 
program  was  adopted  unanimously 
by  the  City  Council  in  1980  and 
began  its  assessment-funded  work  in 
the  fall  of  1982.  The  permanent,  pro- 
fessionally guided  program  was 
based  on  several  fundamental  prin- 
ciples: 

1.  There  would  be  maximum  citi- 
zen involvement; 

2.  Management  would  be  by  neigh- 
borhoods (what  rural  foresters  call 


management  units)  rather  than  by  in* 
dividual  trees  and  street  addresses; 

3.  Funding  would  be  based  on  a 
special  front  foot  assessment; 

4.  The  program  would  be  most 
cost-effective  by  having  a small  pro- 
fessional staff  planning  and  adminis- 
tering contracts  with  private  land- 
scape and  tree  service  companies 
which  would  accomplish  almost 
100%  of  the  street  tree  work. 

Citizen  volunteers 

Citizen  volunteers  are  involved  in 
every  phase  of  the  forestry  program 
and  accomplish  much  work  that 
would  otherwise  be  costly  in  time  and 
money.  Volunteers  serve  four-year 
terms  on  a nine-member,  city- 
manager-appointed  Urban  Forestry 
Board  that  helps  guide  and  promote 
the  program  and  makes  recommen- 
dations to  the  Board  of  Park  Com- 
missioners, who  are  also  volunteers. 

Closer  to  home,  teams  of  five 
neighborhood  volunteers,  called  tree 
boards,  serve  as  official  committees 
of  about  50  community  councils. 
Tree  board  members  prune  and 
water  newly  planted  trees,  remove  or 


repair  vandalized  trees,  and  even  in- 
vestigate incidents  of  vandalism. 
They  assist  the  five-member  profes- 
sional staff  with  taking  inventory  of 
street  trees  in  preparation  for  pre- 
ventive maintenance,  marking  dan- 
gerous trees  for  removal  and  posting 
each  abutting  property  with  an  infor- 
mative notice.  To  prepare  for  plant- 
ing, tree  board  members  conduct  a 
preliminary  survey  with  the  staff  and 
establish  a priority  list  of  streets  to  be 
planted  over  the  next  five  years. 
Then,  each  year,  they  help  the  staff 
mark  some  3(XH)  planting  sites  and 
pass  out  informative  literature.  Cur- 
rently, Forestry  is  committed  to 
planting  street  trees  in  12  commu- 
nities before  planting  elsewhere. 

In  the  fall  each  tree  board  plants 
50,  1-1/2-inch  caliper  street  trees  sup- 
plied by  Forestry.  These  600  plant- 
ings are  immediately  followed  by 
Forestry's  contractual  planting  of  the 
remaining  2400  trees. 

Volunteers  play  a crucial  role  dur- 
ing the  bad  times,  also.  When  the 
staff  is  overwhelmed  inspecting  trees 
and  limbs  down  in  those  neighbor- 
hoods most  heavily  hit  by  a storm. 


volunteers  often  inspect  locations  in 
other  areas  and  report  to  Forestry 
where  tree  crews  are  needed  most. 
Major  arterials,  dead  end  streets  or 
roads  serving  hospitals,  fire  stations 
and  other  emergency  services  take 
priority. 

Management  units 

While  citizen  involvement  has 
proven  vital  to  a good  forestry  pro- 
gram, so  has  adopting  traditional 
forest  management  principles.  Our 
inventories  and  work  accom- 
plishments, other  than  emergency  re- 
sponse, are  not  carried  out  on  an  in- 
dividual tree-by-street-address  basis. 
As  is  the  case  with  the  U.S.  Forest 
Service,  state  forest  agencies  and  in- 
dustrial forest  land  companies,  we 
find  it  more  logical  and  cost-effective 
to  manage  our  trees  by  large  groups. 
Commonly  called  timber  stands  or 
management  units  in  the  rural  areas, 
our  groups  are  called  communities. 

Cincinnati  is  divided  into  50  com- 
munities ranging  in  size  from  three 
miles  of  street  to  70  miles.  The  street 
trees  in  each  have  their  own  unique 
character  and  needs,  as  do  the  people 
living  there.  Each  community's  tree 
board  works  closely  with  city  leaders 
to  develop  annual  budgets  and  work 
plans,  and  assists  Forestry  in  de- 
veloping a management  plan.  These 
individual  plans  are  blended  into  a 
long-term  plan  for  the  city  and  serve 
as  guidelines  for  periodic  work  in 
each  management  unit. 

The  50  neighborhoods  were 
ranked  according  to  the  number  of 
dangerous  trees  per  street  mile  as 
shown  by  inventories  developed  in 
1980.  Street  tree  preventive  mainte- 
nance began  in  the  most  dangerous 
neighborhoods  in  1982  and  is  now 
operating  on  a 10-year  cycle  toward 
the  least  dangerous  communities. 
Another  round  of  inventories  to  es- 
tablish a second  10-year  preventive 
maintenance  cycle  is  planned  for 
1992. 

In  early  summer  of  the  year  a com- 
munity is  scheduled  for  preventive 
maintenance,  its  tree  board  helps  the 
Forestry  staff  inspect  each  street  tree 
and  mark  those  that  must  be  re- 
moved. All  others  are  recorded  for  a 
Class  1 NAA  pruning.  Stumps  are 
counted.  Contracts  are  awarded  in 
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mid-summer  and  the  tree  work  usu- 
ally begins  in  the  fall. 

Completing  a lot  of  work  during 
the  off-season  in  a compact  manage- 
ment unit  has  proven  to  be  profitable 
for  the  contractor  and  cost-effective 
for  the  city.  In  addition,  requests  for 
emergency  services  and  claims  for 
tree-caused  damages  have  decreased 
dramatically  in  the  neighborhoods 
served.  The  Law  Department  feels 
that  our  management  unit  system  is 
defensible  in  liability  challenges  and 
the  street  trees  are  more  attractive, 
safer  and  have  had  their  lives  ex- 
tended. 

At  the  conclusion  of  the  preventive 
maintenance  work,  stumps  are  re- 
moved by  a separate  contractor. 
Usually,  twice  as  many  stumps  are 
removed  as  there  were  trees  removed 
since  stumps  are  created  by 
emergency,  private  and  utility  com- 
pany requests  for  removals.  Grass 
seed  is  sown  as  part  of  this  work,  so 
the  stump  removal  contract  is  sched- 
uled during  the  proper  time  to  seed 
lawns. 

The  Urban  Forestry  Board  period- 
ically asks  communities  if  they  want 
to  cooperate  on  a comprehensive 
planting  program.  In  1982,  eight  of 
50  communities  (16%)  responded 
positively  to  the  board's  letter.  In 
1988,  when  every  plantable  street  in 
those  eight  had  been  planted,  12  of 
42  (28.6%)  leaped  at  the  chance. 


Tree  board  volunteers  in  each  co- 
operating community  help  the  staff 
survey  the  planting  needs  along  each 
street  that  has  a tree  lawn  width 
greater  than  three  feet.  An  appro- 
priate species  and  the  approximate 
number  of  each  street  is  listed  and  re- 
corded on  maps.  The  goal  is  to  allow 
no  species  to  comprise  more  than  5% 
of  the  total  street  tree  population. 
However,  one  species  is  chosen  for  a 
street  or  small  groups  of  streets  that 
have  other  similar  characteristics. 
This  simplifies  planting  and  future 
maintenance. 

Once  the  survey  is  completed, 
each  tree  board  develops  a priority 
list  of  streets  to  be  planted  each  year 
for  the  next  five  years.  In  January, 
Forestry  notifies  the  communities  of 
the  planting  budget  for  the  following 
fall.  The  tree  boards  refer  to  their 
plan  then  submit  a list  of  streets  they 
want  to  include  in  the  year's  planting 
contract.  When  ail  community  re- 
quests are  received.  Forestry  checks 
with  every  utility  and  city  agency  to 
learn  of  major  street  construction 
projects  scheduled  for  the  fall  so 
planting  in  those  locations  can  be 
postponed.  Contracts  are  awarded  in 
June  and  the  successful  contractor, 
Forestry  and  tree  board  members 
visit  local  nurseries  during  the  sum- 
mer to  select  trees.  Several  weeks  be- 
fore planting  begins,  underground 
utilities  are  marked  by  respective 


agencies.  Forestry  marks  the  3000 
planting  sites  with  white  paint  on  the 
curb,  and  tree  board  members  post 
abutting  properties  with  information 
about  the  new  trees. 

Forestry  orders  50  trees  for  each  of 
the  12  communities,  and  the  lowest 
bidding  nursery  delivers  them.  The 
trees  are  planted  by  volunteers  or- 
ganized by  the  tree  boards.  Once  this 
volunteer  planting,  designed  to  keep 
local  interest  in  trees  high,  is  com- 
pleted successfully,  the  contractors 
are  authorized  to  carry  out  their 
planting.  The  work  begins  early  in 
November  and  concludes  at  Christ- 
mas, except  for  species  that  must  be 
planted  in  spring.  Completely  plant- 
ing a street  has  proven  to  be  cost- 
effective  and  helps  to  plan  future 
maintenance. 

During  the  first  five  years  after 
planting,  trees  that  must  be  pruned 
or  watered  are  serviced  by  tree  board 
members  trained  by  Forestry.  Five 
years  after  a street  has  been  planted, 
all  trees  less  than  six  inches  in  diame- 
ter are  scheduled  for  pruning,  fertil- 
izing and/or  mulching  by  a contract 
landscape  company.  This  is  repeated 
in  five  years  and  then  the  trees  are 
put  on  a 10-year  cycle. 

Funding 

The  city  must  keep  track  of 

110.000  parcels  to  fund  Forestry, 
Revenue  is  derived  from  a special  as- 
sessment on  property  to  care  for 
street  trees,  as  authorized  by  Section 

727.01  of  the  Ohio  Revised  Code. 

In  1980  the  City  Council  estab- 
lished the  entire  corporate  limits  as  a 
special  street  tree  maintenance  dis- 
trict. The  city  then  paid  the  Hamilton 
County  Auditor’s  Office  and  Com- 
puter Division  to  measure  the  front 
footage  of  each  parcel  and  create  a 
computer  file  w hich  could  be  used  to 
calculate  the  amount  to  be  billed 
each  year.  This  was  a massive  under- 
taking since  the  front  footage  had 
never  been  measured.  Each  year  the 
files  must  be  updated  as  property  is 
sold,  subdivided  or  consolidated,  or 
streets  are  added.  These  costs  are 
paid  for  by  the  assessment,  including 
the  start-up  costs. 

Each  year  the  City  Council  must 
pass  by  a three- fourths  majority  an 
ordinance  of  necessity  and  then  a 
levying  ordinance  establishing  the  as- 
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Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO-50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO-50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO-50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

$ 

Time 

MANUFACTURING  COMPANY 

P 0.  Box  20368  Waco.  Texas  76702-0368 
(817)776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 
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POLE  ADAPTERS 

The  Jameson 
Safe-stik® 
series  of 
fiberglass 
pruning  poles 
and  adapters 
offer  all  the 
durability, 
safety  and 
versatility 
professionals 
require.  Our 
pole  adapters 
are  designed 
to  permit  the 
interchange  of 
most  standard 
industry  pruner 
heads  and  pole 
saws. 
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today  for 
details  about 
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and  adapters. 
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P.0.  BOX  240277  Charlotte,  NC  2B224 
Phone  (704)525-5191  FAX  (704)522-6161 
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sessment  rate  and  work  plan  for  the 
following  year.  Once  this  is  done,  the 
city  certifies  to  the  county  what  to 
charge  each  of  the  111  ,000  properties 
with  front  footage  on  the  December 
tax  bill.  Front  footage  is  defined  as 
the  linear  distance  of  each  property 
that  abuts  an  accepted  public  right- 
of-way.  Usually  this  is  the  width  of 
the  lot  on  the  street  in  front;  corner 
lots  are  assessed  on  both  sides*  Tax- 
exempt  properties  such  as  those 
owned  by  churches  and  governments 
also  must  help  fund  tree  work. 

About  a dozen  cities  in  Ohio  are 
funding  street  tree  work  with  this  as- 
sessment, which  was  implemented  by 
the  state  Legislature  about  60  years 
ago*  Currently,  Cincinnati’s  as- 
sessment rate  is  10  cents  per  foot  for 
trees  (it  is  at  least  50  cents  per  foot 
for  decorative  boulevard  lights) 
which  generates  about  $1.05  million 
annually  along  our  1000  miles  of 
street.  The  average  property  owner 
pays  $10  per  year  for  street  trees* 

Contracting 

a.  The  rationale 

Prior  to  1982,  the  city’s  Highway 
Maintenance  Department  employed 
two,  three-person,  fully  equipped 
tree  crews  that  responded  to  street 
tree  emergencies  and  complaints.  As 
it  does  now,  the  Park  Department 
had  its  own  in-house  tree  crews* 
When  Forestry  was  formed  to  care 
for  street  trees,  the  Highway  Mainte- 
nance equipment  was  getting  old  and 
workers  were  needed  for  other  du- 
ties* Thus,  Forestry  was  free  to  try  in- 
house  or  contracted  crews*  The  May- 
or’s Committee  for  Urban  Greenery 
considered  the  matter  and  decided  to 
follow  the  lead  of  the  logging  and 
utility  industries  and  try  contracting. 

By  contracting,  the  city  could  hire 
crews  only  when  needed.  Also,  con- 
tractors have  to  comply  with  federal 
and  insurance  safety  standards  and 
would  supervise  work  crews. 

Other  advantages  were  that  the 
city  would  not  have  to  pay  for  work 
not  done  to  standards  and  property 
damages  would  probably  be  less 
since  the  contractors  would  be  fi- 
nancially responsible. 

Another  key  benefit  was  that  if 
contracting  did  not  work,  it  would  be 
easy  to  hire  and  equip  in-house 


crews,  but  not  vice-versa* 

After  10  years,  contracting  has 
been  successful.  Each  good  contrac- 
tor is  like  a breath  of  fresh  air*  The 
staff  learns  new  work  methods  and 
management  techniques,  sees  differ- 
ent equipment,  makes  new  friends 
and  is  professionally  enhanced.  Most 
important,  our  work  is  cost-effective 
since  contractors  are  motivated  by 
profit.  In  fact,  a study  on  the  city’s  in- 
frastructure done  in  1987  by  a group 
of  local  business  people  concluded 
that  Cincinnati  was  getting  more 
street  tree  work  done  for  the  dollar 
than  any  of  the  other  cities  they 
studied  and  that  this  was  mostly  due 
to  contracting. 

Over  the  years.  Forestry  has 
worked  with  all  types  of  contractors, 
ranging  from  large  well-known  com- 
panies to  three  brothers  who  left 
their  equipment  near  the  job,  rode 
their  Harley-Davidsons  to  the  city 
each  day,  did  a marvelous  job,  then 
rode  home  at  night  to  play  in  their 
country -western  band*  Large  com- 
panies have  ground  stumps,  as  has  a 
local  one-man  operation.  That  same 
man  has  dug  tree  planting  holes  with 
his  stump  machine  for  the  city  and  as 
a sub-contractor  to  local  nurseries. 
The  landscape  contractors  have  usu- 
ally been  smaller,  local  companies, 
some  with  their  own  nurseries.  Ap- 
parently, all  have  been  satisfied  with 
their  contracts  since  they  have  con- 
tinued to  bid  on  new  work  and  have 
had  numerous  contracts. 

Write  to  us  at  the  address  shown  at 
the  end  of  this  article  for  copies  of 
contract  specifications. 

Most  of  Forestry’s  contracts  have 
several  things  in  common: 

L Forestry  writes  the  detailed 
specifications  and  the  Purchasing  De- 
partment hids  and  awards  the  con- 
tract to  the  lowest,  acceptable  and 
qualified  bidder. 

2*  Bidders  can  be  disqualified  for 
not  having  favorable  references  or  a 
good  track  record  with  other  city 
agencies,  by  submitting  prices  that 
are  unrealistically  low  or  not  being 
able  to  supply  a 100%  performance 
surety,  liability  insurance  and/or 
state  workers  compensation. 

3.  All  of  Forestry's  work — tree 
planting,  pruning,  removal  and 
stump  grinding— has  been  legally  de- 
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fined  as  maintenance,  not  construc- 
tion. Therefore,  union  prevailing 
wages,  which  apply  to  most  construc- 
tion projects,  do  not  apply  and  our 
contractors  may  pay  what  they  nor- 
mally do  on  private  jobs. 

4.  All  tree  work  conforms  to  NAA 
technical  standards  and  ANSI  Z133. 1 
Safety  Standards,  while  tree  planting 
conforms  to  ANSI  Z60. 1 ( AAN  Nur- 
sery Stock  Standards.) 

5.  All  contractors  must  call  Forest- 
ry the  morning  of  each  work  day  to 
report  on  what  street  or  work  order 
they  will  be  servicing  that  day. 

6.  While  working  for  Forestry, 
each  contractor  must  put  a sign  on 
both  sides  of  each  piece  of  equipment 
and  leave  an  information  sheet  at 
each  house  explaining  the  job.  The 
signs,  which  state  “Under  Contract 
to  Urban  Forestry”  and  give  our 
phone  number,  and  the  information 
sheets  are  provided  by  Forestry. 

7.  Liquidated  damages  are  deduct- 
ed for  violations.  For  example,  these 
might  be  $ UK)  per  day  for  each  day 
the  job  is  late  in  completion;  $5  per 
day  for  each  tree  planting  hole  left 


open;  and  $10  per  day  if  the  contrac- 
tor does  not  notify  Forestry  of  the 
work  location. 

8.  Contractors  may  bill  the  city 
only  after  all  work  on  a street  is  com- 
pleted, has  been  inspected  by  a staff 
member  with  the  contractor  and  all 
corrections  are  satisfactorily  made. 

9.  Almost  all  work  is  paid  on  the 
unit  price,  not  an  hourly  rate.  This 
makes  the  contractor  responsible  for 
production  and  keeps  the  staff  con- 
centrating on  the  quality  of  the  work 
rather  than  hours  spent.  The  staff  can 
also  better  answer  complaints  that 
the  city  is  paying  a contractor  to  work 
on  private  property  since  the  city 
pays  for  only  public  trees  planted  or 
worked  on  and  the  contractor  is  free 
to  do  a private  job  if  he  feels  time 
permits. 

10.  The  city  holds  10%  of  each  in- 
voice as  a retainer  until  the  end  of  the 
contract  in  case  damages  occur  that 
the  contractor  is  reluctant  to  repair, 
several  trees  die  and  are  not  re- 
placed. liquidated  damages  must  be 
deducted,  etc.  When  everything  is 
proper  and  the  contract  is  about  to  be 


closed,  the  final  invoice  is  for  the  re- 
tainer held  from  all  other  invoices. 
b . Emergencies 

On  big  tree  work,  contracts  are 
awarded  for  a renewable  second  year 
at  the  same  prices  unless  one  party 
withdraws  at  the  end  of  the  first  year. 
Forestry  receives  written  requests  to 
work  on  street  trees,  inspects  the 
trees,  writes  a work  order  and  gives  it 
to  the  contractor.  The  contractor 
must  certify  in  writing  that  his  com- 
pany is  qualified  as  a Z133.1  line 
clearing  tree  trimmer  and  may  work 
around  energized  wires.  The  contrac- 
tor also  schedules  his  work  citywide 
based  on  available  labor  and  equip- 
ment and  other  work  in  the  area. 

Trees  are  either  safety  pruned  or 
removed  and  a unit  price  per  size 
class  (10-inch  diameter  classes)  is 
paid  upon  completion.  All  wood  is 
stacked  between  the  curb  and  walk 
for  anyone  to  take.  Cabling,  bracing, 
fertilizing  and  other  arboricultural 
work  is  paid  by  the  hour,  with  a 
markup  for  supplies.  About  350  such 
written  requests  are  received  each 
year  involving  about  375  removals 


E-Z  BEEVER  BRUSH  CHIPPERS... 
QUIET. . .SAFE. . .LOW  MAINTENANCE 


A E-Z  BEEVER  20/20  ▼ 


Introducing  a revolutionary  new  style  of  brush  chipper. 

The  E-Z  Beevers  have  only  one  moving  part  . .there  are 
no  hydraulics  and  no  feed  wheels,  yet  they  feed 
material  and  throw  chips  as  well  as  any  chipper. 

Changing  knives  and  changing  chip  size  has  never  been 
this  simple. ..both  can  be  accomplished  in  minutes.  The 
simple  design  means  you’ll  find  your  operating  costs  lower  than  ever,  and 
you'll  be  able  to  spend  more  time  chipping  and  less  time  performing  routine 
maintenance.  If  you’re  in  the  market  for  a chipper,  you'll  want  to  see  the 
E-Z  Beevers  in  action.  Call  today  for  a free  video  and  the  name  of  your 
nearest  dealer!  T e-Z  BEEVER  20/10  ▼ 


BEEVER  SALES  CORP.  P.O.  BOX  800  WINN,  Ml  48896  (517)866-2770  (800)255-7691 
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and  150  prunings.  Maximum  price 
per  removal  is  $360.  Most  requests 
are  resolved  in  a month,  but  some 
less  serious  ones  are  postponed  until 
winter.  Emergency  stump  grinding 
costs  $44  per  stump,  regardless  of 
size. 

If  Forestry  must  call  the  contractor 
away  from  unit  work  or  out  at  night 
or  on  weekends  to  deal  with  a tree 
down  in  the  street,  then  an  hourly 
rate  applies.  The  rate  is  about  $70 
per  hour  based  on  a two-person  fully 
equipped  aerial  lift  with  chipper. 
About  300  such  calls  are  necessary 
annually.  The  contractor  must  be  at 
the  work  site  within  two  hours  of 
being  called  or  there  is  a $50  liqui- 
dated damage  for  each  half  hour  he  is 
late.  We  have  never  had  to  charge 
this. 

These  services  cost  Forestry  about 
$100,000  per  year.  The  contract  also 
allows  work  on  any  city-owned  prop- 
erty if  the  controlling  agency  is  will- 
ing to  pay.  This  comes  to  about 
$50,000  worth  of  additional  work  for 
the  contractor, 
c.  Planting 

Forestry  receives  compensation,  as 


calculated  by  the  Council  of  Tree  and 
Landscape  Appraisers  Guide  for  Es- 
tablishing Values  of  Trees  and  Other 
Plants,  for  trees  damaged  or  de- 
stroyed, and  revenues  from  the  sale 
of  firewood  and  chips  and  reimburse- 
ments from  other  departments  want- 
ing trees  planted  on  their  properties. 
These  funds,  totalling  about  $40,000 
per  year,  arc  spent  planting  trees 
city  wide.  Our  landscape  contractor 
has  a yearly  contract  to  supply  about 
10  species  of  trees  in  sizes  from  1-1/2- 
inch  caliper  to  3-1/2-inch  caliper, 
with  bid  prices  for  each.  These  trees 
are  supplied  from  approved  nur- 
series, planted  with  water  holding 
polymer,  and  guaranteed  for  one 
year.  Unit  price  per  tree  ranges  from 
$70  to  $295.  There  are  also  prices  just 
for  planting  services  when  Forestry 
buys  the  tree  and  a price  for  remov- 
ing a stump  if  one  is  encountered 
where  the  replacement  tree  is 
needed.  The  contractor  is  provided 
work  orders  in  mid-summer  for  fall 
planting  and  in  January  for  spring 
planting.  A stump  grinder  or  trench- 
er is  used  to  grind  holes  where  For- 
estry has  marked  after  underground 


utilities  are  checked. 

One  tree  species  is  planted  along 
both  sides  of  the  street  on  about  35- 
foot  centers.  More  than  20  species 
are  used  in  the  entire  planting.  One 
contractor  may  get  all  12  commu- 
nities scheduled  for  planting,  or  only 
one.  The  lowest  total  price  per  com- 
munity gets  the  job.  Price  per  tree  is 
about  $100,  and  payments  are  made 
only  when  all  work  is  completed 
along  a street.  If  fewer  trees  can  be 
planted  on  a street  than  called  for, 
Forestry  designates  another  street  to 
be  planted. 

d . Preventive  maintenance 

In  the  scheduled  neighborhoods, 
all  big  street  trees  to  be  removed  are 
marked  in  June  or  July  and  all  other 
trees  are  scheduled  for  a Class  I 
NAA  pruning,  including  elevating 
for  street  and  road  clearance,  and 
clearance  to  signs,  lights  and  struc- 
tures. All  wood  larger  than  four 
inches  is  cut  into  18-inch  lengths  and 
taken  to  an  all-weather,  secure, 
nearby  woodyard  and  dumped  by  the 
contractor.  All  other  debris  is 
chipped,  and  the  chips  are  also  taken 
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to  the  yard.  Trees  more  than  six 
inches  in  diameter  are  serviced  with 
unit  prices  of  about  $40  per  pruning 
and  $100  per  removal,  regardless  of 
size.  There  is  a small  amount  of 
hourly  work  done  to  trim  wooded 
rights-of-way  for  road  clearance  and 
private  trees  that  endanger  the 
street.  Rates  for  a two-person  man- 
ual crew'  has  been  about  $55  per 
hour.  The  contractor  plans  his  own 
work  through  the  community,  must 
certify  himself  to  be  an  ANSI  Z133.1 
line  clearing  tree  trimmer,  and  is  paid 
for  work  done  along  each  street  only 
when  it  is  done  properly.  He  leaves 
informative  literature  at  each  house. 
About  four  communities  are  worked 
on  each  year,  with  from  one  to  four 
contractors  getting  the  work.  About 
500  removals  and  2200  prunings  are 
accomplished  during  this  work  that 
begins  November  1 and  ends  by 
March  1.  Forestry  sells  firewood  and 
chips  to  the  public  to  save  landfill 
charges  and  generate  tree  planting 
funds  that  are  used  by  community 
tree  boards  where  the  work  was 
done. 


About  800  stumps  between  the 
curb  and  sidewalk  and  ranging  in  size 
from  six  inches  to  more  than  50 
inches  are  removed  annually  from 
those  communities  where  large  tree 
preventive  maintenance  was  per- 
formed. One  contractor  usually  gets 
this  contract  for  a bid  of  about  $33 
per  stump,  regardless  of  size.  Stumps 
are  ground  to  12  inches  below  the 
surface,  including  all  surface  roots. 
Grinding  debris  is  packed  into  the 
hole  to  an  8-inch  mound,  excess 
debris  is  hauled  to  the  woodyard,  and 
grass  seed,  fertilizer  and  straw  are 
spread  to  complete  the  job.  Litera- 
ture is  posted  at  each  house  asking 
that  the  mound  not  be  leveled  and 
that  it  be  watered  until  the  grass 
grows.  The  contractor  grinds  about 
50  stumps  per  day,  working  from 
March  to  September. 

Five  years  after  a street  is  planted 
w ith  1-1/2-inch  caliper  trees.  Forestry 
inspects  all  trees  under  six  inches  in 
diameter  and  issues  work  orders  to  a 
landscape  contractor.  Some  trees 
need  a corrective  pruning  while  oth- 
ers need  to  be  fertilized  with  slow  re- 


lease by  the  liquid  injection  method. 
Some  need  both.  Power  tools  are  not 
permitted  and  NAA  Standards  must 
be  followed.  Work  is  done  from  Oc- 
tober 1 to  March  31.  Prices  are  $5  per 
tree  pruned,  $4.50  for  fertilizing,  and 
$9  for  both.  Staking  costs  $10,  and 
the  stake  is  removed  after  one  year. 
This  is  a yearly  contract  which  also 
includes  a summer  watering,  if  neces- 
sary. Cost  is  $3  per  tree  per  watering, 
with  40  gallons  applied  by  soil  injec- 
tion. About  2500  trees  are  worked 
on,  with  about  1000  being  watered 
three  times  during  the  summer. 

e.  Tree  purchases 

Forestry  purchases  600  1-1/2-inch 
caliper,  balled  and  burlapped  trees 
for  volunteer  planting  in  12  commu- 
nities to  prepare  the  way  for  contrac- 
tual planting.  Cost  per  tree  delivered 
to  Cincinnati  is  about  $40.  Forestry 
also  purchases  1000  trees  for  the 
city's  Spring  Re-Leaf  project,  where 
families  wanting  one  tree  to  plant  by 
the  street  or  in  their  front  yard  near 
the  street,  fill  out  a coupon  published 
in  local  papers.  These  trees  cost 


The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  vour 
trademark,  you  need  a quality 
image.  Arbortech  builds  chip 
trucks  that  give  your  com- 
pany a professional  look  and 
are  equipped  wfith  all  the 
performance  features  you 
need.  Galvanneal  steei  body 
resists  rust  for  years  of  ser- 
vice and  good  looks:  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  — 
adding  to  your  efficiency:  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Ford's  14.500 
GVW  Superduty  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  antilock:  and 


heavy  duty  front  axle:  with  5 
speed  O.  D.  manual  or  automatic 
O.D.  transmission  available. 

Call  Today 
1800-255-5715 

Order  your  new  14.500  GVW 
units  today  from  the  industry’s 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  owrn 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  newf  truck  or  an  economical 
addition  to  your  fleet.  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


a Scott  Fetzer  company 


3203  West  Lincoln  Way 
Wooster,  Ohio  44691 


Please  circle  5 on  the  Reader  Service  Card 
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about  $35  each,  are  about  1-inch  cali- 
per, and  available  for  individuals  to 
pick  up  on  a Saturday  early  in  April. 
Left  over  trees  are  given  to  tree 
boards  for  volunteer  planting  in 
street  triangles. 

/.  Technical  services 

For  three  years.  Forestry  has  con- 
tracted with  ACRT  Environmental 
Services,  Inc.,  to  supply  two  techni- 
cians, with  at  least  a 2-year  degree  in 
forestry,  and  a pickup  truck  with 
power  tailgate,  gas  and  repairs,  a 
chain  saw  and  hand  tools.  Techni- 
cians help  inspect  and  clean  up  storm 
damage  not  severe  enough  to  call  out 
the  more  expensive  tree  service  con- 
tractor, do  much  of  the  routine  field 


work,  and  research  property  and 
right-of-way  records.  If  one  techni- 
cian is  off,  there  are  separate  rates 
for  one  person  and  a truck  and  over- 
time rates  for  evening  calls. 

Summary 

What  does  the  staff  do  if  all  the 
work  is  done  by  professional  contrac- 
tors? Planning,  developing  work  and 
detailed  specifications,  administering 
contracts  to  assure  that  the  quality 
and  quantity  of  work  is  proper,  moni- 
toring the  work  of  overhead  and  un- 
derground utility  agencies,  conduct- 
ing public  education,  inspecting  4(H) 
tree  work  permits  per  year,  and  ren- 
dering professional  services  to  other 


city  agencies,  all  definitely  make  for  a 
fun,  busy  time. 

Recently,  Forestry  was  transferred 
from  Public  Works  to  the  Park  De- 
partment and  is  undergoing  a reor- 
ganization to  fit  in  better  with  the 
new  greenspace  management  respon- 
sibilities of  that  department,  while 
also  taking  over  the  supervision  of 
the  park  tree  crews.  QQ 

Steve  Sandfort  is  supervisor  of 
Urban  Forestry , Room  425  City  Hall , 
Cincinnati , Ohio  45202. 

Wayne  Brinkman  is  a tax  consult- 
ant. Gold  Medal  winner  in  swimming 
in  the  World  Handicapped  Olympics 
and  Chairman  of  the  Urban  Forestry 
Board. 


Pros  And  Cons  Of  Municipal  Contracting 


By  Peter  Gerstenberger 

Municipal  contracts,  though  not  as 
profitable  as  some  lines  of  work,  can 
offer  advantages  to  the  company  that 
does  its  homework.  Here  are  some 
pointers  to  think  about  before  you  bid. 

Know  your  costs 

A federal  law  known  as  the  Davis- 
Bacon  Act  requires  that  prevailing 
wages  be  paid  on  all  federally  funded 
construction  work.  Every  state  has 
what  is  known  as  a “mini  Davis- 
Bacon  law."  Prospective  contractors 
should  understand  how  these  laws 
apply  to  contracted  tree  work  be- 
cause they  can  drastically  change 
labor  and  associated  costs. 

Consider  your  capital  investment 
at  the  onset  of  the  contract  period. 
As  a rule  of  thumb,  don't  purchase 
any  piece  of  equipment  unless  you 
expect  to  operate  it  more  than  1CMX) 
hours  annually.  Consider  short-term 
leases  for  extra  bucket  trucks  or 
chippers  or  sub-contracting  tasks  like 
stump  grinding  to  someone  who  is  es- 
tablished in  that  area. 

Know  your  rights 

Ideally,  specifications  for  the  con- 
tract work  and  minimum  require- 
ments for  the  contractor  should  be 
spelled  out  in  the  bid  proposal. 
Often,  they  are  not.  Based  on  his  ex- 
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periences,  the  president  of  one  com- 
pany suggests  asking  plenty  of  ques- 
tions at  pre-bid  meetings.  You 
should  get  a feel  for  whom  you  will 
be  working  with. 

If  you  lose  a contract  to  a low-ball 
bid,  you  may  be  able  to  seek  an  audit 
of  the  contractor's  payroll  after  the 
fact.  If  successful,  the  most  you  can 
hope  to  accomplish  is  to  prevent  that 
contractor  from  bidding  low  a second 
time. 

Don't  forsake  clients 

In  most  cases,  municipal  contracts 
should  be  looked  upon  as  a means  of 
augmenting  your  existing  work 
and/or  growing  your  company. 

One  firm,  after  years  of  steady 
growth  in  residential  work,  went 
from  doing  1(X)%  residential  work  in 
1989  to  doing  100%  municipal  and 
utility  contracting  in  1990.  “We  took 
a beating,"  the  owner  says.  The  firm 
increased  its  gross  sales  by  15%  in  its 
first  year  of  contract  work,  but  it  also 
doubled  its  payroll  and  associated 
costs.  To  make  matters  worse,  the 
owner  deliberately  low  bid  the  work, 
seeking  to  get  established  with  the 
clients.  The  move  hurt  not  only  prof- 
its, but  cash  flow. 

Abiding  by  the  specs 

Many  contractors,  unfamiliar  with 
municipal  work,  dislike  the  strict 
contract  specifications  that  seemingly 
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de-emphasize  the  importance  of  the 
tree.  Sadly  in  some  cases,  municipal 
tree  programs  are  administered  by 
people  who  don't  understand  trees. 
Improving  the  overall  care  of  the 
trees  in  these  cases  is  a matter  of  edu- 
cating town  officials  and  getting  in- 
creased tree  care  budgets,  a process 
in  which  the  contractor  can  have  a 
role. 

Consider  your  schedule 

Municipal  contracts  can  augment  a 
company's  other  work  and  provide 
steady  year-round  work  for  valued 
employees,  if  the  contract  allows 
work  to  be  done  during  slow  times. 
The  experience  with  municipal  win- 
ter work  can  give  your  crews  the  de- 
sire to  work  in  the  winter. 

Contract  work  such  as  removals 
may  provide  the  opportunity  to  hone 
skills,  improve  efficiency  and  allow 
you  to  purchase  equipment,  all  of 
which  may  prove  valuable  to  your 
residential  work. 

Seek  advice  from  your  peers 

Talk  to  people,  especially  former 
or  current  contractors  who  aren't 
bidding,  to  get  advice.  Know  who 
will  be  responsible  for  implementing 
the  contract — a reasonable  super- 
visor can  smooth  the  wrinkles  and 
rough  edges  of  a poorly  written  con- 
tract, but  a poor  supervisor  can  turn  a 
creampuff  contract  into  a nightmare. 


OPdYKE  INC. 

(215)  721-4444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440  (Phila.  Area) 


160 


SPECIALIZED 
TRUCKS 
IN  STOCK 


WHISPER  CHIPPER 


Rayco 

Stump  Cutters 


1620 


Morbark 
Disc  Chippers 


1635 


1665 


HYDRA  STUMPER 


Asplundh 

Buckets 


New  & Used 


6 FORD,  CHEV.,  INTERNATIONAL 
W/LR45  & LR50's  WITH  CHIPBOXES 
$15,000  & UP. 

30  OTHER  BUCKET  TRUCKS 
IN  STOCK  FROM  $6,500 


20  BOOM  TRUCKS  IN  STOCK 
STARTING  AT  $6,500 


10  KNUCKLEBOOM  TRUCKS 
IN  STOCK  STARTING  AT  $7,500 


Asplundh 
Drum  Chippers 


CHIPMUNK 


MODEL  290 


MORBARK  MODEL  2010 
DRUM  CHIPPER 


CHIP  & Grind  Away  The 

Recession 
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Clarification 

In  your  February  issue  of  Tree 
Care  Industry  you  show  a picture  and 
caption  of  our  Brontosaurus  brush 
cutting  machine.  The  caption  de- 
scribes our  machine  as  a large  brush 
cutter  used  for  non-selective  clearing. 
This  statement  is  simply  not  true,  and 
I am  writing  this  letter  to  describe  for 
you  and  your  readers  a little  about 
the  versatility  of  the  Brontosaurus 
brush  cutting  machine. 


The  cutting  head  (drum)  is  mounted 
on  an  excavator  and  takes  the  place 
of  the  bucket.  Precise  control  of  the 
head  allows  the  operator  to  be  very 
selective.  Also,  the  excavator  can 
reach  approximately  20  feet  in  virtu- 
ally any  direction  enabling  the  opera- 
tor to  cut  from  the  top  down  on  large 
trees,  thereby  preventing  damage  to 
low  growing  desirable  species.  Our 
company  has  been  in  the  utility  busi- 
ness since  1960  and  has  been  in- 
volved with  all  types  of  brush  control 
applications.  I feel  that  this  machine 
offers  a more  than  viable  alternative 
in  terms  of  cost  and  quality  to  any 
other  method  being  used  today.  I 
hope  that  this  will  clarify  some  of  the 
misconceptions  conveyed  by  your  re- 
cent article. 

Michael  W.  Brown 

John  C.  Brown  & Sons  Inc. 

Weare,  N.H. 


Super  publication 

Congratulations  on  a super  publi- 
cation. I enjoy  your  articles  and  prac- 
tical information.  It  certainly  con- 
tinues to  add  to  the  professionalism 
in  arboriculture.  We  are  looking  for- 
ward to  a continued  strong  working 
relationship  with  the  (National  Ar- 
borist) Association. 

Thomas  Smith,  president 
Professional  Grounds 
Management  Society 
Cockeysville,  Md. 


Letters  should  be  addressed  to: 
Tree  Care  Industry , Editor 
P.O . Box  1094 
The  Meeting  Place  Mall 
Route  101 

Amherst , N.H.  03031 


BROTHERS  TRUCK  SALES,  INC. 


1980  Ford  F700  with  Asplundh  LR45 
and  Pony  Motor  - only  $22,800. 


1982  Chevy  7.000  with  Asplundh  LR 
45  Pony  Motor  - only  $22,800. 


1982  Ford  with  Saturn  53'  W.H.  - only 
$23,800.  1986  Chevy  with  Saturn  58' 
W.H.  - $28,800 


1980  & 1981  Ford  F600  with  Goforth 
Dumps  - only  $8,800 


1980-82  Hi-Ranger  55'  W.H.  FI  48  PBI’s 
High  Mounted.  Pony  Motors  - only 
$23,800 


1981  Chevy  & Ford  Chip  Dumps  with 
Crew  Boxes  - from  $6,800. 


Asplundh  & Woodchucks  12”  Drum  re- 
conditioned: 4 Cyl.  - $3,800,  6 Cyl.  - 
$4,800.  Diesel  - $4,800 


417  S.  Military  Tr. 

West  Palm  Beach,  FL  33415 


1980  Skyworkers  with  Pony  Motors 
reconditioned  - only  $16.800. 1982  Aerial 
Lift  - only  $20,800. 


PHONE 

407-478-2045 


1985  F350  with  Tel  28  Versalift  - only 
$11,800. 


Leasing , Financing  & 
Delivery  Available 
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A Complete  Arborist 
Package  Insurance  Program* 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

*Not  available  in  some  states 
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Get  The  Most  Out  Of  tree  Care 

Becoming  a member  of  the  National  Arborist  Association  just  may  be  the 
best  way  to  get  the  most  out  of  your  money* 

The  NAA  provides  everything  you  need  to  succeed  in  business  today 
Whether  you  re  big  or  small  the  NAA  can  make  a difference. 

The  NAA  offers  Management  Services,  Safety  Programs,  Arborist  Training  Programs, 
and  represents  its  members  in  Washington  white  also  simplifying  Government  Regulations, 

The  NAA  can  increase  the  Productivity,  Efficiency  and  Pro/iiaMiry  of  your  firm. 

Mail  in  the  coupon  below  with  your  payment  right  away!  For  more  information  cal!  l-800-REF'244AA, 

Special  Offer 

Join  now  for  just  $175*  You  will  also  receive  a tree  copy  of  NAAs  Personal  Safety  training  video. 
*Your  annual  dues  in  1992  utII  be  based  on  your  fimis  gross  sales  far  1991 . 

D YES,  1 want  to  belong  and  take  advantage  of  this  “SPECIAL 
OFFER"!  Enclosed  is  my  check  for  $175  for  dues  through  1991. 

Name . Company — — 

Street , — — — — 

City. State Ztp_ 


Phone  U 


JL 


Account  #_ 
Signature  . 


_ Check  enclosed  payable  to  NAA 


.VISA 


. MasterCard 


Expiration  Date:. 


The  National  Arborist  Association 

The  Meeting  Place  Mall 

. PCX  Box  1094,  Amherst,  NH  030314094 

iMtTnbeTs/ii|>  available  to  commercial  Tree  Service  Firms  only. 
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The  Cycles  Of  Life 


By  Donald  F.  Blair 

Planning  for  the  disposition  of 
your  estate  might  be  the  most  grim, 
unpleasant  thing  you  will  ever  have 
to  do,  Still,  it  is  something  that  we  as 
businessmen — regardless  of  the  si2e 
of  our  companies — will  have  to  deal 
with. 

These  days,  writing  a will  calls  for 
more  than  an  "I,  being  of  sound 
mind,”  declaration.  I suggest  con- 
tacting your  insurance  agent  and  at- 
torney and  either  work  with  them  or 
have  them  recommend  an  estate 
planner.  Take  stock  of  your  business 
and  equipment.  Planning  your  estate 
is  just  another  step  in  successful  busi- 
ness and  personal  management. 

I think  most  of  us  believe  that 
w'e've  got  plenty  of  time  to  get  our  af- 
fairs in  order,  but  do  we?  Have  you 
prepared  a will?  Do  you  have  burial 
wishes  set  down?  Do  you  have 
enough  life  insurance  to  provide  for 
your  survivors  or  at  the  very  least, 
leave  your  survivors  debt-free? 

Some  people  think  they  don't  have 
enough  property  to  constitute  an  "es- 
tate.” But  if  you've  got  a favorite 
fishing  rod  you  want  your  nephew  to 
have,  or  if  you  want  the  guys  to  crack 
a bottle  of  Rebel  Yell  in  your  mem- 
ory at  a meeting,  or  if  you  want  a few 
bucks  to  go  to  the  National  Arborist 
Foundation  or  the  ISA  Research 
Trust,  you've  got  an  estate.  And  if 
your  wishes  aren't  in  writing*  they 
aren't  going  to  happen. 

Life  is  short.  How  short  was  pain* 
fully  demonstrated  to  me  on  March 
13.1  attended  the  funeral  of  Michael 
Mastrangelo,  the  chief  ranger  of  the 
C&O  Canal  Park  District,  He  proba- 
bly had  the  distinction  of  administer- 
ing the  narrowest  and  longest  park  in 
the  national  system.  One  hundred 
eighty-four  miles  from  Georgetown 


to  Cumberland,  Maryland,  it  is  only 
as  wide  as  its  easement  for  the  towf- 
path  and  canal  right-of-way.  For  a 
ranger*  this  was  a dream  job. 
Michael  was  a champion  pistol  shot, 
an  avid  collector  of  baseball  memora- 
bilia and  a loving  husband  and  father 
of  three  young  children.  Park  Ranger 
Mastrangelo  was  42  years  old. 

Attending  his  funeral  made  me 
think  of  several  things  that  I feel  are 
important  enough  to  share.  The  ser- 
vice and  burial  were  a fitting  honor  to 
a man  such  as  Michael.  At  least  100 
uniformed  rangers  and  50  uniformed 
members  of  local,  state  and  federal 
law-  enforcement  agencies  attended, 
their  badges  shrouded  in  black 
mourning  ribbon.  Seventy-four  offi- 
cial vehicles  with  lights  flashing  wfere 
in  the  cortege.  Elder  members  of  the 
American  Legion  stood  at  attention 
near  the  grave.  The  rangers  and  po- 
lice officers  stood  in  formation.  A 
military'  honor  guard  bore  the  casket 
and  performed  the  solemn  and  ele- 
gant ritual  of  folding  the  flag  that 
draped  the  casket.  The  sergeant  of 
the  guard  presented  the  flag  to  the 
widow.  Three  volleys  pierced  the 
cold  air  and  "Taps”  signalled  to  the 
heavens  that  another  soldier  was  on 
his  way.  Standing  in  the  cold  wind 
and  blowing  snow,  I was  impressed 
with  the  professionalism  of  the  rang- 
ers, policemen  and  soldiers.  I was 
honored  for  the  widow  by  the  dignity 
and  ceremony  that  these  profession- 
als brought  to  the  services.  I noticed 
a large  bouquet  of  flowers  from  the 
Fraternal  Order  of  Police. 

Some  personal  thoughts 

As  I left  the  cemetery  i thought 
about  a hypothetical  funeral  for  an 
arborist.  His  family  and  friends 
would  be  there.  If  he  had  served  in 
the  military,  there  would  be  an  honor 


guard.  But  there  is  no  FOA  (Frater- 
nal Order  of  Arborists)  to  send 
flowers  to  the  bereaved.  We  don't 
have  a universal  arborist  uniform 
(unless  it’s  faded  jeans  and  a dirty  T- 
shirt),  so  a formation  of  active  tree 
workers  would  probably  detract 
more  than  it  wrould  add  to  a dignified 
ceremony.  As  impressive  as  the 
ranger  4-w?heel  drives  and  pursuit  ve- 
hicles were,  l‘m  not  sure  I’d  want  a 
line  of  "Euc  Man”  trucks  following 
me  to  the  grave.  Our  image  is  a wforn 
record  but  still  something  to  con- 
sider. If  anybody  would  be  interested 
in  helping  to  organize  the  FOA,  drop 
me  a line. 

The  other  thing  I thought  about 
was  that  wc  don't  know'  how  much 
time  wre  have.  Michael  Mastrangelo 
was  only  a few  years  older  than  I and 
about  the  same  age  as  many  arborists 
reading  this  article.  If  you  wrere  to  die 
tomorrow  without  warning  of  a 
massive  heart  attack  as  Michael  did, 
or  get  too  close  to  12,000  volts  as 
many  in  our  profession  do,  are  your 
affairs  in  order? 

Eve  got  more  fun  and  pressing 
things  to  do  with  my  time  than  to 
pick  out  a plot,  plan  my  funeral  ar- 
rangements and  figure  out  what  to  do 
with  all  my  stuff  in  a will,  but  I feel 
it's  a responsibility  that  J owe  my 
wife  and  son, 

I don't  believe  Michael  had  con- 
sidered his  fate  anymore  than  1 had 
before  March  13.  I hope  somebody 
out  there  is  moved  to  make  some 
plans  that  will  save  his  family  a great 
deal  of  sorrow  and  hardship.  nni 


Donald  F.  Blair , president  of  Sierra 
Moreno  Mercantile  Company , Big 
Foot  Maryland^  is  an  arborist , entre- 
preneur and  teacher. 
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It  only  takes  one  insecticide  to  protect  your 
customers  from  top  to  bottom.  By  using 
TEMPO"  2 Ornamental  Insecticide,  you  can 
treat  home  lawns,  flowers,  plants,  shrubs, 
even  trees  with  unmatched  effectiveness. 

Reduce  exposure.  TEMPO  uses  80% 
less  active  ingredient  than  the  leading  insec- 
ticide, so  there’s  80%  less  chemical  to 
impact  the  environment.  And  that  reduces 
the  potential  for  exposure  to  your  cus- 
tomers and  their  pets. 

Since  TEMPO  is  a broad- 
spectrum,  advanced  generation 
pyrethroid,  it  gives  excellent 
* control  at  low  dosage  rates. 
This  allows  you  to  control 
tough  surface-feeding 
pests  like  sod  web- 

TEMPO  reduces  exposure  to  WOFFTIS,  CUt  WOOllS* 

your  customers,  your  employees  , 

and  the  environment  armyworms,  even  ticks 
without  yellowing  the  grass  or  interfering 
with  fertilizers  or  fungicides. 


A litdelempo  Will 


On  top  of  all  that,  TEMPO  is 
practically  odorless. 

No  phytotoxicity  on  ornamentals. 
Using  TEMPO  on  all  your  customers’ 
flowers,  plants  and  shrubs  is  an  excellent 
way  to  control  leaf- feeding  insects 
without  burning  the  leaves  or  blooms. 

Plus,  the  fast  knockdown  and  long 
residual  of  TEMPO  make  it  effective  on 
tough  pests  like  pine  shoot  moths,  web- 
worms  and  sawflies. 

And  again,  80%  less  chemical  means 
less  handling,  mixing  and  disposal  hassles, 


as  well  as  less  impact  on  the  environment. 

Less  chemical  needed  to  spray  trees. 
Nothing  is  better  on  trees  than  TEMPO. 
Because  not  only  are  you  spraying  less 


TEMPO  effectively  controls  surface  and  leaf- feeding  pests 
like  tent  caterpillars,  Japanese  beetles  and  bagworms. 
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chemical  into  the  air,  TEMPO  also  costs 
less  than  other  leading  insecticides. 

In  addition,  TEMPO  is  compatible 
with  all  types  of  spray  equipment  and  won’t 
cause  downtime  due  to  clogging. 

And  it’s  effective  on  such  leaf-chewing 
and  leaf-skeletonizing  insects  as  gypsy  moth 
larvae,  oak  worm  caterpillars,  leafrollers, 
bagworms  and  cankerworms. 

With  80%  less  active  ingredient,  it 
only  takes  a little  TEMPO  to  cover  a lot  of 
ground.  And  that  has  big  advantages  for 
you  and  your  customers. 


For  more  information,  contact  the 
Mobay  Corporation,  Specialty  Products 
Group,  Box  4913,  Kansas  City,  MO  64120 
(800)  842-8020. 


A Bayer  USA  INC  COMPANY 
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Minimum  Wage  Raised 


On  April  1,  the  minimum  wage  in- 
creased to  $4,25  per  hour.  Initially, 
small  businesses— defined  in  this  case 
as  a business  with  less  than  $500,000 
gross  annual  income — were  intended 
to  be  exempt  from  the  bill.  But  due 
to  a simple  technical  error,  this  group 
is  also  subject  to  the  higher  rate. 

Sen,  Dale  Bumpers  (D- Arkansas) 
introduced  Senate  Bill  349,  and 
House  Resolution  1237  was  also  in- 
troduced  to  exempt  small  business. 
Those  bills  were  not  passed  at  the 
time  of  this  printing,  so  the  increase 
in  wages  is  expected  to  affect  all  seg- 
ments of  the  business  community. 


Dave  Voight,  staff  member  for  the 
U.S.  Chamber  of  Commerce,  feels 
that  an  exemption  for  small  busi- 
nesses may  occur  in  the  future. 
Possible  financial  implications  on 
the  tree  care  industry  may  be  subtle 
as  wages  currently  paid  by  commer- 
cial tree  firms  are  already  above  the 


new  minimum.  According  to  the 
1990  National  Arborist  Association 
wage  survey,  the  median  national 
wage  is  $7,50  for  a groundperson, 
$10  for  climbers  and  $11,25  for  crew 
leaders.  Of  the  more  than  1000  com- 
mercial tree  firms  that  belong  to  the 
NAA,  16%  responded  to  the  survey. 


‘Strike  Bill’  Gaining 


Under  current  law,  employees  who 
participate  in  economic  strikes  or 
non-union  work  stoppages  may  be 
permanently  replaced,  but  the  pro- 


“Never  Does  Nature  Say  One  Thing 
and  Wisdom  Another” 

-Juvenal  Satires  ( c.100) . 14.21 


Jhe  first  requirement  for  the 
maintenance  of  land  is  to  know  the 
land . Since  1968,  AMERICAN 
A RB ORIS T SUPPLIES  has  been  a 
Great  Source  of  Knowledge  in 
the ' Green ' Industry. 

Our  Sales  Staff  is  available  to  help  you 
locate  hard- to- find  Arboricultural  items 
and  SHIP  YOUR  ORDER  THE  VERY 
SAME  DA  Y YOU  CALL  or  FAX  your 
purchase  order  ( before  noon  E.S.  T.) 


XAMEKJCAN 

>AK£>ORI5T 

SUPPLIES 
I N C 


882  S.  MATLACK  STREET 
WESTCHESTER,  PA  193S2 


CALL  TOLL  FREE  TODA  Y to  order  our  complete  130  page  catalog- 
just  $4.00  (refundable  with  your  first  order)  You  will  discover  an 
extensive  selection  of  Tools,  Diagnostic  Equipment  Insecticides  and 
Herbicides,  Sprayers,  Pruning  Equipment,  Hardware.  Books  and 
MUCHMORE 

Discover  An  Old  Friend 
In  The  Green  Industry 

IN  PA:  800-352-3458  OUTSIDE  PA:  800-4414381  FAX:  215-430  4560 
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posed  -Strike  Bill”  (H.R.5/S.55) 
would  change  that.  The  proposed 
legislation  would  allow  two  or  more 
employees  working  in  concert  to  de- 
mand unconditional  reinstatement 
after  any  work  stoppage.  A con- 
certed activity  is  defined  as  two  or 
more  employees  joining  to  request  or 
demand  changes  in  wages,  benefits  or 
working  conditions. 

The  legislation  would  also  prevent 
employers  from  offering  permanent 
jobs  to  workers  called  in  as  re- 
placements during  an  economic 
strike  or  non-union  work  stoppage. 

Strikers  now  are  guaranteed  imme- 
diate reinstatement  at  the  end  of  an 
unfair  labor  practices  strike. 

Even  though  employees  engaged 
in  economic  strikes  may  be  perma- 
nently replaced,  not  all  rights  to  rein- 
statement are  forfeited.  Such  em- 
ployees retain  preferential  re  hi  ring 
status  when  their  former  positions  or 
any  other  position  for  which  they  are 
qualified  become  available. 

The  implications  of  this  bill  could 
be  far  reaching  for  both  union  and 
non-union  employees  in  the  labor  ne- 
gotiating scheme.  The  bill  has  202 
cosponsors  in  the  House  and  30  cos- 
ponsors in  the  Senate. 

The  Senate  Labor  and  Human  Re- 
sources* Labor  Subcommittee  con- 
cluded hearings  on  March  12.  no 


J.P.  CARLTON  CO. 

CUSTOM-BUILT,  PERFORMANCE  STUMP  GRINDERS 

"QUALITY  MACHINES.  RIGHT  DOWN  TO  THE  PAINT  " 


DIESEL  MODELS  POWERED  BY  DEUTZ 

Model  6800  Turbo  Deutz  Diesel  Model  4100  Deutz  Diesel 


With  a 68  HP  turbo-charged  Deutz  diesel  t the  6800 
can  handle  the  big  jobs.  The  1 inch  thick  cutter 
head  is  31  inches  in  diameter  with  teeth.  Featuring 
a 92  inch  swing,  this  workhorse  cuts  24  inches 
below  ground  and  44  inches  above . This  unit  also 
features  the  Carlton  trademark:  the 25-  foot  remote 
control  for  safe  operation. 


Tree  stumps  know  the  end  is  near  when  the  4100 
arrives.  With  a 41  HP,  3-cylinder  Deutz  diesel,  it 
can  tackle  the  tough  jobs  while  saving  you  money 
on  fuel  costs.  This  unit  features  an  80  inch  swing 
and  cuts  15  inches  below  ground  and  40  inches 
above.  The  unit  is  mounted  on  14  inch  tires  and 
comes  standard  with  remote  control  operation. 


121  John  Dodd  Road  Spartanburg , SC  29303  1-800-243-9335  FAX:  803-578-0210 


Our  Self-Propelled  Model  2000 


Introducing  the  Model  2000 
self-propelled  stump  grinder. 
Featuring  a 20  HP  Magnum 
Kohler  engine  and  our  com- 
mitment to  quality,  this 
machine  is  built  to  last.  The 
heavy-duty  features  of  the 
2000  include  a I inch  thick 
cutter  wheel,  21  inches  in 
diameter  with  teeth  and  a 3- 
foot  tongue  cylinder.  A 39  inch 
arch  enables  grinding  of 
stumps  12  inches  below  and 
34  inches  above  ground. 
Timken  tapered  roller  bear- 
ing8 for  quality  in  the  pivot 
head  means  longer  life  out  of 
the  wear  points.  Weighing 
1200  lbs.  and  measuring  35 
inches  wide,  the  Model  2000 
is  one  rugged  machine. 


To  celebrate  the  introduction 
of  the  Model  2000,  we  are  of- 
fering a special  package  deal 
to  our  customers.  Purchase 
the  Model  2000 for  $7895  and 
you  will  also  receive  anew  5 
x 10  foot  trailer  designed  to 
carry  the  2000.  (Smaller 
trailer  sizes  available  also.) 
If  you  would  rather  place  it 
in  the  back  of  your  truck,  pay 
just  $7195.  Either  way,  you 
are  getting  a quality  Carlton 
stump  grinder  at  a special 
price. 


If  a portable  is  not  what  you 
are  looking  for  then  check 
out  our  top  of  the  line  Carlton 

diesel's. 
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Community  Trees 

They're  The  Focus  Of  Task  Force  In  New  Hampshire 


By  Mary  K.  Reynolds 

“I  think  it  was  Mark  Twain  who 
said  that  people  define  the  land  and 
the  land  defines  its  people,”  said 
New  Hampshire's  Gov.  Judd  Gregg 
in  announcing  the  formation  of  the 
Governor's  Task  Force  on  Commu- 
nity Trees  in  New  Hampshire.  “In 
New  Hampshire,  that's  always  been 
very  true;  the  land  defines  the  peo- 
ple, defines  their  culture,  defines 
their  way  of  life.  And  the  quality  of 
the  land  is,  of  course,  in  a large  part 
set  by  the  quality  of  our  trees,  espe- 
cially in  our  communities.” 

That  was  in  1989,  when  Gregg  es- 
tablished the  Task  Force  in  cooper- 
ation with  State  Forester  Jack 
Sargent,  of  the  Division  of  Forests 
and  Lands,  Department  of  Re- 
sources and  Economic  Development; 
the  Cooperative  Extension  Service; 
and  the  Society  for  the  Protection  of 
New  Hampshire  Forests.  Sixteen  in- 
dividuals representing  a variety  of  in- 
terdisciplinary expertise  were  asked 
to  serve  on  the  Task  Force.  The  three 
cooperating  agencies  assigned  em- 
ployees to  provide  technical  staff 
support.  Task  Force  members  repre- 
sented the  New  Hampshire  Associa- 
tion of  General  Contractors,  the  New 
Hampshire  Municipal  Association, 
the  New  Hampshire  Association  of 
Public  Works  Directors,  the  New 
Hampshire  Plant  Growers  Associa- 
tion, the  state  Department  of  Trans- 
portation, a Tree  City  USA  commu- 
nity, a mayor,  the  New  Hampshire 
Arborists  Association,  the  New 
Hampshire  Landscape  Association, 
the  Granite  State  Landscape  Archi- 
tects Association,  a legislator,  a tree 
pathologist,  an  experienced  volun- 
teer coordinator,  a community  tree 
warden,  and  a member  of  the  Gar- 
den Club  of  America. 

Community  trees  are  trees  in  resi- 
dents' front  yards,  along  streets,  on 
the  edge  of  town,  on  village  greens 
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and  commons  and  wide  tree-lined 
avenues.  Community  trees  are  bor- 
rowed trees  in  parks,  cities,  towns, 
along  streets  and  in  open  public 
spaces.  Trees  enhance  beauty,  re- 
duce air  pollution,  deflect  or  absorb 
noise,  modify  extremes  of  tempera- 
ture, protect  soil  and  watersheds, 
create  wildlife  habitat,  add  economic 
value  to  towns  and  cities,  provide 
scenic  outdoor  spaces  for  people  and 
provide  useful  products.  The  tradi- 
tion of  tree  wardens  early  in  the  20th 
century  throughout  New  England 
grew  out  of  the  need  to  provide  for 
and  care  for  community  trees.  In 
fact.  New  Hampshire's  tree  warden 
legislation  was  adopted  in  1901  and 
remains  as  one  of  the  oldest  laws  in 
New  England.  New  Hampshire  today 
is  the  second  most  heavily  forested 
state  in  the  country — about  87%.  But 
having  lots  of  trees  and  having  lots 
of  safe,  healthy  and  attractive  trees 
in  communities  are  two  different 
matters. 

The  purpose  in  establishing  the 
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Task  Force  was  to  encourage  the 
planting  and  maintenance  of  trees  in 
communities,  better  inform  citizens 
about  the  value  of  trees,  and  foster  a 
heightened  appreciation  of  trees. 
Task  Force  members  set  a goal  of 
making  communities,  businesses, 
and  residents  aware  of  what  they  can 
do  with  safe,  healthy  and  attractive 
trees  to  reduce  energy  requirements; 
help  fight  global  warming;  contribute 
to  New  Hampshire's  rural,  pictur- 
esque setting;  benefit  wildlife;  and 
conserve  soil  and  water.  Working 
committees  were  formed  to  evaluate 
existing  community  tree  situations 
and  make  recommendations  relative 
to  several  areas:  laws,  regulations 
and  ordinances;  Arbor  Day;  planting 
and  maintenance;  public  education 
and  communication;  volunteers;  and 
funding. 

Task  Force  activities  throughout 
the  yearlong  study  were  many  and 
varied.  For  example,  in  1990  Arbor 
Day  celebrations  were  more  wide- 
spread because  of  the  interest  and 


concern  of  Gregg  and  his  wife, 
Kathy,  and  the  Task  Force.  The  tra- 
dition of  planting  trees  in  the  last 
week  of  April  was  revived,  continu- 
ing the  ritual  that  has  long  held  sig- 
nificance for  Americans  interested  in 
the  quality  and  beauty  of  their  envi- 
ronment, More  than  100  community 
Arbor  Day  programs  were  held,  with 
the  governor  and  his  wife  participat- 
ing together  or  singly  in  more  than 
one-third  of  those  events.  Nurseries 
statewide  donated  large  handsome 
trees  which  were  planted  as  part  of 
those  Arbor  Day  celebrations.  As 
the  year  drew  to  a close,  the  Task 
Force  working  committees  submitted 
reports  upon  which  14  recommenda- 
tions were  established  and  presented 
to  the  governor  in  December  1990. 

Today  there  is  still  much  that  needs 
to  be  done  to  increase  the  quality  of 
trees  in  New  Hampshire's  commu- 
nities. Tree  maintenance  is  the  major 
need  of  community  trees,  especially 
pruning  of  both  mature  and  young 
trees,  A Task  Force  working  commit- 
tee confirmed  that  approximately 
50%  of  the  trees  planted  each  year  in 
New  Hampshire  are  planted  incor- 
rectly, Many  trees  are  poorly  chosen, 
planted  in  the  wrong  location, 
planted  too  deeply  or  pruned  im- 
properly, Further,  there  is  a ten- 
dency to  develop  enthusiasm  for  tree 
planting  with  subsequent  wane  and 
neglect  for  tree  maintenance.  Trees 
need  to  be  cared  for  after  planting, 
including  watering  especially  the  first 
year.  Arboriculture!  techniques  have 
been  studied  and  refined  over  the 
years:  modern  arboriculture  needs  to 
become  mainstream  practice. 

In  New'  Hampshire,  some  30  to 
65%  of  the  shade  tree  resource  of  25 
to  30  years  ago  has  been  lost  in  the 
last  20  years  to  Dutch  Elm  Disease 
and  maple  decline.  Disfigured  trees 
stand — a travesty  to  the  beauty,  dig- 
nity, ecology  and  tradition  of  trees  in 
the  New  England  landscape.  Nation- 
ally, there  is  a continuing  need  for 
more  research  to  document  the  eco- 
nomic, health,  ecological,  recre- 
ational, social,  aesthetic,  and  energy 
savings  benefits  of  trees  as  well  as  on 
better  trees — how  they  grow,  how  to 
control  their  growth,  where  and  how- 
to plant  them,  how-  to  care  for  them, 
how-  roots  grow,  and  how  to  reduce 


construction  injury'  and  damage. 
More  study  is  needed  on  the  benefits 
of  community  trees  and  their  role  in 
urban  landscape  ecosystems  to  guide 
future  planning,  policy  and  manage- 
ment at  the  state  and  community 
level. 

Unlike  states  with  communities 
with  large  urban  populations,  65%  of 
New'  Hampshire's  communities  have 
populations  of  less  than  2500  and 
only  9%  of  the  state's  234  commu- 
nities have  populations  exceeding 
10,000.  As  a result,  promoting  the 
need  for  and  awareness  of  commu- 
nity tree  programs  presents  a special 
challenge.  Small  communities  have 
limited  resources  for  community  pro- 
grams, including  community  trees. 
With  community  trees  among  the 
governor's  priorities,  this  may  pro- 
vide the  impetus  to  develop  pro- 
grams that  will  ensure  a long-term 
commitment  by  tow- ns  and  cities  for 
the  establishment,  maintenance  and 
protection  of  community  trees.  We 
have  a long  way  to  go  to  achieve 
community  tree  programs  in  all  New- 
Hampshire  communities.  The  goal  is 
to  reach  community  leaders  and  citi- 
zens at  the  local  level. 

The  governor's  Task  Force  on 
Community  Trees  has  challenged 
New-  Hampshire  residents  and  state, 
community,  and  business  leaders  to 


have  trees  in  their  parks,  towns, 
cities,  along  streets,  and  open  spaces 
to  enrich  and  sustain  their  lives, 

“We  have  had  the  vision  of  having 
tree-lined  streets  in  our  commu- 
nities,” said  Gregg.  “So  in  order  to 
build  on  that  tradition  as  we  see  the 
pressure  of  urbanization  setting  upon 
us,  1 think  it  is  important  to  focus  on 
this  together,  try  to  address  it,  and 
come  up  with  ideas  and  thoughts  on 
how-  w-e  can  best  promote  the  plant- 
ing and  improvement  and  protection 
of  those  characteristics,  those  things 
which  are  so  identifiable  to  New 

Hampshire .simply,  our  trees  in 

our  communities.”  no 


Mary  K.  Reynolds  is  an  urban  forest* 
erf  Division  of  Forests  and  Lands, 
New  Hampshire  Department  of  Re- 
sources and  Economic  Development. 
She  directs  the  state's  America  the 
Beautiful  program , is  a member  of  the 
New  Hampshire  Arborists  Associa- 
tion and  serves  as  chairperson  of  the 
Certification  Committee. 

New  Hampshire's  Task  Force  on 
Community  Trees  is  an  example  of 
the  type  of  state  organization  required 
to  administer  state  grant  money  from 
the  president's  America  the  Beautiful 
program. 


In 

New  Hampshire  State  Forester  Jack  Sargent  helps  schoolchildren  plant 
their  sugar  maple  on  Arbor  Day. 
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LABOR  AND  LAW  UPDATE 


OSHA 

By  Steven  Semler 

Section  4 of  the  federal  Occupa- 
tional Safety  and  Health  Administra- 
tion statute  exempts  states  and  mu- 
nicipalities from  coverage  by  federal 
OSHA.  This,  however,  does  not  nec- 
essarily mean  that  municipalities’ 
performance  of  tree  care  work  auto- 
matically is  exempt  from  OSHA  reg- 
ulation. The  federal  OSHA  statute 
permits  states  to  establish  their  own 
OSHA  "state  plans"  which  displace 
or  supplement  federal  jurisdiction 
within  that  state. 


The  hook  is  that  many  of  these 
"little  OSHA"  state  plans  can  and  do 
cover  public  employees.  And  most  of 


• JD9.CT 
Spray  Guns 
• Triplex  Pumps 
• High  Performance 
Spray  Hose 
• Hose  Reels 
• Hose  Reel  Swivels 
• Nozzles,  Root  Feeders 
and  Other  Accessories 
• Hudson  Professional  Sprayers  and 
Dusters 


green  garde 

Green  Garde  Division 

H.  D.  HUDSON  MANUFACTURING  COMPANY 

500  N Michigan  Avenue  • Chicago,  H 60611  -3748 

1 -800-523*8384  FAX  312*644*7989 
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these  states  simply  adopt  the  federal 
OSHA  regulations  as  their  own. 
Thus,  through  this  "back  door"  ap- 
proach, many  municipal  employees 
performing  tree  work  are  subject  to 
OSHA  regulation  even  though  they 
are  exempt  from  the  federal  OSHA 
statute. 

Several  states  have  state  plan 
OSHA  that  cover  public  employees, 
while  others  have  similar  plans  but 
do  not  impose  tines  or  criminal  pen- 
alties for  violations.  Still  others  have 
proposed  creation  of  state  plans, 
which  are  pending  but  appear  dor- 
mant. These  proposed  plans  pre- 
sumedly would  cover  state  employ- 
ees if  implemented. 

As  a result  for  many  municipal  em- 
ployers in  the  tree  care  industry, 
OSHA  regulation  is  a reality. 

States  with  state  plan  OSHA: 

Alaska,  Arizona,  California,  Con- 


necticut, Hawaii,  Iowa,  Kentucky, 
Michigan,  Minnesota,  Nevada,  New 
Mexico,  New  York,  Oregon,  South 
Carolina,  Tennessee,  Vermont,  Vir- 
ginia, Washington  and  Wyoming. 

State  plan  OSHA , but  no  fines 
or  criminal  penalties: 

Indiana,  Maryland.  North  Carolina, 
Puerto  Rico,  Utah. 

State  plans  proposed: 

Alabama,  Arkansas,  Delaware,  Dis- 
trict of  Columbia,  Florida,  Idaho, 
Massachusetts,  Missouri,  Oklahoma, 
Rhode  Island,  Texas,  West  Virginia. 


Steven  R.  Semler  is  a partner  in  the 
Washington , D.C.,  law  firm  of  Sem- 
ler  & Pr inker,  which  exclusively  rep- 
resents management  with  respect  to 
labor  law  matters.  Mr.  Semler  is  labor 
law  counsel  to  NAA  and  several  cor- 
porations in  the  tree  care  industry . 
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Working  In  The  City 


Jack  Kelly,  city  arborist,  in  Cambridge,  Massachusetts. 


By  Skipper  Hammond 

Two  yean  ago.  Jack  Kelly  was 
hired  to  fill  the  newly  created  posi- 
tion of  city  arborist  in  Cambridge, 
Massachusetts.  The  job  description 
called  for  someone  to  develop  and  di- 
rect a comprehensive  program  of 
planting  and  caring  for  the  city’s 
trees.  The  job  also  demands  skill  in 
dealing  with  people. 

The  hiring  board  was  looking  for 
someone  with  expertise  and  enthusi- 
asm, a professional  and  a politician. 
That  description  fits  Kelly,  who  grew 
up  in  the  area  and  is  at  home  on 
Cambridge  streets.  After  serving  in 
the  U.S.  Marines,  he  returned  to 
Cambridge  and  took  a temporary  job 
working  on  the  grounds  at  Harvard 
University.  During  his  two  years 
there,  Kelly  “developed  a keen  inter- 
est in  the  trees  and  learned  by  bug- 
ging the  horticulturist/' 

His  interest  led  him  to  study  trees 
at  the  University  of  Massachusetts  at 
Amherst,  After  graduation,  he 
worked  for  several  years  at  Frost  and 
Higgins,  a major  landscape  contrac- 
tor in  the  Boston  area,  then  returned 
to  Harvard  for  seven  years  as  an  ar- 
borist. 

In  addition  to  his  professional  ex- 
pertise, Kelly  brings  the  energy  and 
charm  of  his  Irish  ancestry  to  the  job, 
“His  enthusiasm  is  catching.  Now, 
when  we  plant  and  people  come  in 
contact  with  him,  they  realize  the 
value  of  maintenance/'  says  Mary 
Kennedy  of  the  Public  Planting  Com* 
mittee,  which  helps  residents  and 
businesses  get  street  trees  in  front  of 
their  property. 

“He  has  to  negotiate  between  the 
extremes  in  the  public,  from  those 
who  think  a tree's  life  is  sacred  to 
those  who  think  all  trees  are  just  a 
nuisance/"  agrees  Matthew  Foti  of 
Foti  Tree  Service.  “He  has  the  ability 
to  work  with  all  kinds/’ 

The  city’s  commitment 

The  city's  decision  to  hire  an  ar- 
borist reflected  a growing  commit* 
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ment  to  the  urban  forest.  That  com- 
mitment, according  to  Kennedy,  now' 
means  that  trees  “don't  have  to  com- 
pete w'ith  potholes  and  playgrounds 
for  the  Department  of  Public  Works' 
attention.  We  feel  free  to  plant  more 
trees  now  because  w>e  knowr  there  will 
be  follow-up  by  the  city  as  they  ma- 
ture. And  they  can  be  planted  in  the 
spring  when  they  should  be,  even 
though  that's  w?hen  street  repair 
makes  the  heaviest  demand  on  the 
DPW's  time/’ 

Kelly,  who  is  a member  of  the 
Massachusetts  Arborists  Association 
executive  board,  believes  his  experi- 
ence at  Harvard  prepared  him  well 
for  his  city  job.  “1  learned  a lot  there 
about  how  trees  grow  in  a less-th  un- 
desirable location/'  he  says.  “And  I 
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learned  to  look  at  individual  trees, 
give  each  one  individual  attention/' 

To  assure  that  each  tree  in  the  city 
gets  its  share  of  attention,  Kelly 
started  a program  of  regular  mainte- 
nance, working  tree  to  tree,  street  to 
street.  Previously,  tree  work  wras 
catch-up  in  nature,  with  crews  run- 
ning to  emergencies.  Nowr  trees  get 
better  care  and  the  city  budget  gets  a 
break. 

His  years  at  Harvard  also  provided 
Kelly  the  opportunity  to  work  with 
private  contractors  hired  by  the  uni- 
versity to  care  for  its  outstanding 
urban  forest.  Kelly's  reputation 
spread  and  now  professional  contrac- 
tors are  more  willing  to  bid  for  jobs 
with  the  city. 

Says  Foti,  one  of  Kelly's  colleagues 


on  the  MAA  executive  board,  "Kelly 
invites  bids  only  from  professionals, 
from  those  he  is  confident  will  do  a 
good  job  and  use  safety  measures.  So 
nobody  turns  in  a low  bid  by  doing 
poor  work.  Everyone  is  a profes- 
sional, educated,  familiar  with  the 
latest  developments  and  methods.  So 
Fm  more  willing  to  bid  now  with 
these  better  standards/' 

Kenneth  Greeno,  of  Greeno  Tree 
Service  in  nearby  Concord,  has 
worked  for  many  years  on  trees  on 
streets  bounding  the  campus  and  he 
can  sec  the  improvements  that  have 
been  made  since  Kelly  has  headed 
the  city's  program. 

T started  to  bid  for  jobs  in  Cam- 
bridge because  of  Jack.  I just  finished 
some  work  on  street  trees  for  Har- 
vard. They  were  in  bad  trouble,  with 
brick  paving  right  up  to  the  trunks — 
no  pit  at  all/'  Greeno  relates,  'That 
wouldn't  have  happened  if  Kelly  had 
been  there  back  when  they  were 
planted/’ 

Kelly  also  has  changed  construc- 
tion methods.  Now,  w?hen  a tree's 
roots  break  a sidewalk,  the  workers 


grade  the  sidewalk  rather  than  hack 
off  the  roots.  When  contractors 
resurface  streets  or  sidewalks,  they 
no  longer  scrape  off  six  inches  of  soil. 
And  when  they  rebuild  sidewalks, 
they  leave  a much  larger  pit.  To  help 
them  understand  why  these  changes 
are  being  made,  construction  work- 
ers attend  workshops  wrhere  they 
learn  how  a tree's  root  systems  work, 
‘'Antrim  Street  will  be  the  test/’ 
Kelly  says,  “Half  of  it  w?as  redone  be- 
fore these  newp  methods  were  used, 
half  after.  In  a few'  years,  after  the 
trees  have  adjusted  to  having  few'er 
roots,  that’s  wFhen  you'll  see  the  ef- 
fects of  street  resurfacing.  I expect 
that  the  end  of  the  street  where  the 
soil  was  scraped  away,  that’s  where 
you'll  see  fewer  and  few'er  leaves/’ 
Tree  climbers  and  other  workers 
employed  by  the  DPW  also  receive 
training.  Whenever  possible,  Kelly 
schedules  them  to  work  alongside  a 
contractor's  crew'  to  learn  from  them. 
He  provides  them  w ith  literature  and 
home  study  courses  in  arboriculture, 
and  he  encourages  them  to  attend 
MAA  educational  programs,  “They 


can  go  as  far  as  they  want.  But  you 
have  to  enjoy  the  job  to  be  good  at 
it,”  he  says. 

Benefits  for  the  city 

Having  a professional  arborist  has 
“increased  our  competence  a hun- 
dred percent/’  says  William  Som- 
mers, until  recently  the  city's  com- 
missioner of  Public  Works,  “We  can 
deal  with  complaints  better.  There's 
more  consistency  in  the  work,  and 
this  consistent  work  reveals  needs 
that  hadn't  been  taken  care  of,  had 
been  forgotten.  Contractors  have 
more  respect  for  us  (the  DPW  and 
Public  Planting  Committee)  because 
we  have  a qualified  liaison/’ 

Wrhile  investing  in  trees  might  not 
have  an  immediate  payback,  the 
city’s  commitment  has  already  drawn 
several  awards.  Last  year,  Cam- 
bridge was  named  a Tree  City  USA 
by  the  Arbor  Day  Foundation,  and 
the  MAA  awarded  it  $60,000  worth 
of  pruning  and  planting  at  the 
wooded  park  surrounding  Fresh 
Pond,  the  city’s  reservoir.  In  addi- 
tion, Cambridge  workers  were  the 
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big  winners  in  tree  climbing  contests 
at  an  Arbor  Day  celebration.  With 
assistance  from  the  Massachusetts 
Department  of  Environmental  Man- 
agement, the  city  received  a large 
grant  from  a private  donor  for  tree 
planting,  and  it  is  in  line  for  a grant 
from  Mass  RcLeaf,  a state  planting 
program  supported  by  contributions 
and  fines  against  businesses  that  vio- 
late air  pollution  regulations. 

Mass  Re  Leaf  money  is  reserved 
for  municipalities  that  show  active 
community  involvement  and  where 
planting  can  make  a real  difference. 
To  qualify  for  funds,  a city  or  town 
must  have  an  effective  tree  program 
with  a designated  tree  warden,  ex- 
plains Elizabeth  Kline  of  DEM. 
“Many  places  just  name  somebody, 
anybody,'"  Kline  says,  “but  Kelly  is 
really  qualified.  He’s  doing  great 
things  and  is  so  enthusiastic/’ 

Trees  are  important  in  cities  not 
just  for  beautification,  but  also  for 
using  up  carbon  dioxide  and  for  cool- 
ing urban  hot  spots,  says  Kline, 
“Trees  are  important  everywhere, 
but  we  especially  need  them  where 
they  won't  just  get  lost  in  the  forest 
that’s  already  there/’  Kline  says, 
“Cambridge  meets  all  our  criteria/’ 

New  projects 

Meanwhile,  Kelly  is  not  just  rest- 
ing on  his  laurels.  He  and  the  Public 
Planting  Committee  want  to  find  bet- 
ter species  for  survival  in  the  city. 


“There’s  a lot  to  learn  about  trees  in 
the  city,”  says  Kennedy,  “especially 
because  of  the  increase  in  auto  traffic 
and  other  sources  of  air  pollution .” 

So  Cambridge  is  now  counting  its 
trees.  Starting  in  East  Cambridge, 
one  of  the  older,  more  densely  popu- 
lated neighborhoods,  workers  are 
taking  an  inventory  of  trees,  empty 
pits  and  possible  planting  locations. 
The  data  may  point  to  those  species 
that  are  most  resistant  to  city  prob- 
lems and  that  do  best  in  the  soils  of 
the  different  neighborhoods.  Som- 
mers expects  this  survey  will  be  the 
basis  of  a comprehensive  planting 
program  in  the  future. 

The  key  to  the  success  of  the  tree 
program,  according  to  Kelly,  is  more 
community  involvement  and  better 
understanding  of  the  importance  of 
trees.  “Neighborhood  involvement  is 
the  best  safeguard  against  vandal- 
ism/' he  says.  “I  like  to  plant  groups 
of  trees,  not  just  isolated  individuals. 
It’s  more  dramatic  and  the  neighbor- 
hood takes  notice,  takes  more  inter- 
est in  them.”  Kelly  also  tries  to  in- 
crease neighborhood  involvement  by 
asking  residents  to  help  select  the 
species  when  the  city  replaces  street 
trees. 

Jim  Kelley,  of  Cambridge  Land- 
scape, says  Kelly  likes  to  be  present 
to  answer  residents’  questions  when 
his  company  prunes  or  removes 
trees.  “People  in  Cambridge  are 
more  environmentally  concerned 


than  most.  Whenever  they  see  our 
trucks,  they  assume  we  are  going  to 
cut  down  the  tree,”  he  says. 

Kelley  explains  that  a tree  will 
often  look  fine,  even  when  there  is 
potential  danger,  but  “Jack  can  spot 
when  a tree  needs  help,  even  if  it’s 
not  obvious  to  the  people  who  live 
there.  By  pruning  before  there’s  a 
real  problem,  like  a branch  down  in  a 
storm,  his  crew  doesn’t  have  to  be 
running  around  for  emergencies,  and 
the  trees  are  healthier.  Jack  is  good 
at  showing  how  pruning  can  help  the 
tree,” 

One  of  Kelly’s  next  projects  is  to 
plant  oaks  in  front  of  City  Hall,  even 
though  they  grow  slowly  and  don’t 
have  the  best  chance  for  survival. 
“The  City  Hall  of  an  old  city  like 
Cambridge  deserves  impressive 
trees,  not  just  small,  quick-growing 
ornamentals,”  he  says. 

Role  of  education 

Education  and  involvement  with 
trees  begin  early  in  Cambridge.  For 
20  years,  environmental  science 
teacher  Kathi  Brown  has  been  taking 
fourth-  and  fifth-graders  on  daylong 
field  trips  to  Fresh  Pond,  where  she 
teaches  them  how  to  find  answers  to 
their  questions, 

“If  they  find  a seed  and  ask  where 
it  came  from,  I tell  them  to  look  up  at 
the  trees,  find  the  same  kind  of 
seed,”  Brown  says. 

Brown  also  emphasizes  observa- 
tional skills  to  make  her  students 
more  aware  of  the  environment  and 
how  it  works.  The  children  use  mag- 
nifying lenses  to  look  at  leaf  scars  and 
stethoscopes  to  listen  to  the  ground 
under  trees, 

Kelly  hopes  this  kind  of  education 
will  increase  appreciation  for  trees 
and  eliminate  vandalism.  “1  want 
these  kids  and  their  kids  to  be  able  to 
walk  down  tree-shaded  sidewalks 
and  know  people  like  themselves  are 
responsible  for  those  trees  being 
there,”  he  says, 

“We’re  reaping  the  benefits  of 
what  our  parents  and  grandparents 
did.  The  most  important  thing  1 can 
do  is  select  trees  that  will  assure  a 
forest  for  future  generations/’ 


Skipper  Hammond  is  a free-lance 
writer . 
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NEW  ENGLAND  ROPES 
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What  Makes  a 

SATURN 

Worth  YOUR 

Investment? 


c L 


The  overcenter  SATURN  has  been 
designed  for  maximum 
maneuverability  and  ease  of 
operation.  COMPARE  A FEW  OF 
SATURN'S  FEATURES: 

ONE  HAND  CONTROL  — safe,  easy-  ' 
to-work  in  all  climates. 

360°  CONTINUOUS  ROTATION  — ball- 
bearing turntable  for  smooth 
travel  and  versatility. 

OVERCENTER  UPPER  BOOM  ACTUATION 
— no  chains  or  cables  for 
reliable,  low  maintenance 
operation. 

EXCLUSIVE  OVERCENTER  UPPER  BOOM 
ELBOW  ASSEMBLY  — cover  protects 
entire  cylinder-link  assembly  4^ 
from  debris  and  damage. 

LOWER  BOOM  ACTUATES  138°  — 
provides  for  more  side  reach. 

STRONG.  RECTANGULAR  FIBERGLASS 
BOOMS  — for  more  strength  and 
less  flex. 

THE  TECO  SATURN  is  a field-proven 
tree  trimming  unit  with  working 
height  up  to  57  feet,  providing 
the  most  reach  and  versatility. 
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RISE  ABOVE  THE  REST 


SOUTHCO  INDUSTRIES,  INC.  OF  SHELBY,  NORTH  CAROLINA 
MANUFACTURES  QUALITY. 

WE  KNOW,  BECAUSE  THEY  CHOOSE  TO  USE  A QUALITY  CRANE 
IN  THEIR  MANUFACTURING/ASSEMBLY  PROCESSES. 

WITH  40  MODELS  FROM  WHICH  TO  CHOOSE, 

3-TON  THROUGH  34-TON, 

THERE’S  A SIZE  TO  FIT  YOUR  NEEDS. 

BUY  QUALITY  — BUY  THE  BEST 
PM  CRANES 

P.O.  Box  308,  Peoria,  IL  61651 
Phone  (309)  694-1919 
Fax  (309)  694-1077 

800-352-5897 
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INDUSTRY 

ALMANAC 


May  1821 

ISA — Western  Chapter 
Red  Lion  Inn 
Modesto,  Calif. 

Contact:  Charles  Mathias, 
805-929-5113 

June  23-28 

The  Urban  Forest:  Planning, 
Management  and  Policy 
Clearwater  Hilton 
Clearwater,  Fla. 

Contact:  University  of  Florida, 
904-392-5930 

Aug.  11-14 

ISA  Annual  Conference  and 
Trade  Show 
Adams  Mark  Hotel 
Philadelphia,  Penn. 

Contact:  217-328-2032 

Get  Ready  For 
TCI  EXPO  91 

Plan  to  attend  TCI  Expo  91,  the 
second  annual  trade  show  and  educa- 
tion conference  sponsored  by  Tree 
Care  Industry  magazine.  It  will  be 
held  December  5-7  at  the  Hyatt  Re- 
gency and  the  Ohio  Center  in  down- 
town Columbus,  Ohio. 

Last  year's  trade  show  was  a huge 
success,  and  this  year's  show  will  be 
even  better!  Every  key  supplier  of 
equipment,  supplies  and  services  will 
be  at  Expo  91.  You  will  get  to  see 
state-of-the-art  equipment  and  talk 
with  key  people  behind  the  equip- 
ment. You  will  be  able  to  compare 
and  make  informed  buying  decisions 
that  will  increase  the  productivity 
and  profitability  of  your  operation. 

For  this  year's  seminar  program, 
we  asked  arborists  what  subjects 
were  most  vital  to  their  success  and 
livelihood,  then  we  found  the  leading 
authorities  on  those  subjects. 

Mark  December  5-7  on  your  calen- 
dar now,  and  watch  future  issues  of 
TCI  for  more  information  about  the 
biggest  arborist  show  of  the  year, 
TCI  Expo  91! 
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CUTTING  EDGE/products  & services 


Howard  Leight  Industries  introduces 
the  QB2  hearing  protector,  featuring 
soft  foam  pads  which  cover  the  en- 
trance to  the  ear  canal  without  being 
deeply  inserted.  This  dielectric  pro- 
tector features  an  N.R.R.  of  25  when 
worn  under  the  chin  and  is  comforta- 
ble to  wear  for  long  periods  of  time 
since  the  foam  softens  with  body 
temperature.  Low  cost  replacement 
pads  make  the  QB2  economical.  For 
further  information  contact  Howard 
Leight  Industries,  28  Levering  Circle, 
Bala  Cynwyd,  Pa.  19004.  Phone:  215- 
667-6046. 


ROOTSinc  introduces  NoburN  Natu- 
ral Wetting  Agent  and  Soil  penetrant. 
NoburN  is  a steroid  saponin  extract 
from  the  desert  yucca  plant.  NoburN 
does  not  have  to  be  watered  in  after 
applying  and  it  will  not  burn  or  disco- 
lor leaf  tissue  when  used  in  hot  or  dry 
weather.  Steroid  saponins  are  natu- 
ral plant  fluids  extracted  by  pressure, 
not  chemically,  so  there  is  no  danger 
of  burning  on  any  crop  or  of  ground- 
water  contamination.  For  more  infor- 
mation contact  ROOTSinc,  25  Sci- 
ence Park,  New  Haven,  Conn.  06511. 
Phone:  1-800-342-6173. 


Dri-Dek  provides  a low-cost  way  to 
protect  your  sensitive  equipment  and 
valuable  cargo  from  damage  caused 
by  rough  roads,  tough  handling,  or 
just  plain  everyday  use.  Dri-Dek 
shields  sensitive  equipment,  holds 
cargo  in  place,  drains  water  and  lifts 
equipment  above  wet  compartment 
floors.  Try  any  quantity  of  Dri-Dek  ab- 
solutely free  for  20  days.  For  further 
information  contact  Dri-Dek  Corpora- 
tion, Kendall  International  Centre, 
2706  South  Horseshoe  Drive,  Naples, 
Fla.  33942  Phone:  1-800-348-2398. 


WE  BUILD  THE  CHIPPERS  OTHERS  ARE  COMPARED  TO 


E-Z  BEEVER  MODEL  20/10 


BUSY  BE  EVER  175  a 


• Chip  material  up  to  14"  In  diameter 

• Choose  from  a variety  of  models  to  suit  your  needs 

• Call  for  a FREE  VIDEO  and  the  name  of  the  nearest  dealer 


BEEVER  SALES  CORP.  • P.O.  BOX  800  • WINN,  Ml  48896  • (517)  866-2770  • (800)  255-7691 
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CLASSIFIED 


HELP  WANTED 

Hot  career  opportunity  in  tree  care 
sales — Come  work  where  America 
plays— in  Palm  Beach  County  on  Flori- 
da's Gold  Coast,  Expanding  tree  care 
company  needs  aggressive,  knowl- 
edgeable person  experienced  in  all 
phases  of  tree  care  sales,  if  you 
want.  . . 

— Year-round  work 
—Unlimited  advancement  potential 
—A  prestigious  address 
—Full  benefits 

— Generous  compensation  based  on 
experience 

Call  Zimmerman  Tree  Service,  407- 
845-1045. 


Arborist/crew  leader  position  open 

for  responsible  individual  with  an  in- 
terest in  urban  tree  care.  Some  experi- 
ence necessary  but  will  train.  We  are 
an  established  company  in  Chicago's 
northwest  suburbs  that  offers  an  ex- 
cellent salary  and  benefit  package 
commensurate  with  qualifications  and 
experience.  Please  contact  Rodney. 
McGinty  Bros,,  Inc,.  3524  Long  Grove 


SIMPLIFY  YOUR  PRUNING' 

MAIBO  © 

The  Fastest,  Lightest, 
and  Strongest  Tree  Trimming 
Equipment  in  the  World 

MAfBO  MANUFACTURING.  INC. 

5569  Hwy  11  W. 

Kingsport,  TN  37660 

For  your  ncaresi  dealer  call: 

1-800-331-2306 

Dealerships  available 


Road.  Long  Grove,  ill.  60047.  708-438- 
5161 , 


Tree  spade  and  big  trees  (6-12  )— We 

are  looking  for  a multi-talented  indi- 
vidual willing  to  start  out  as  sales  and 
actual  field  production.  Capable  of 
performing  the  entire  operation  from 
sales,  actual  field  production,  mainte- 
nance and  inventory  replenishment  of 
eight-acre  nursery  of  big  trees  w/drip 
irrigation  system  to  getting  check 
from  a satisfied  client.  Commission/ 
salary  of  25%  of  sales  (Labor  & Labor 
Burden).  Call  914-457-5552  M-F  for  in- 
terview. 


Salesman  wanted — experienced,  ca- 
pable of  running  a satellite  office — 
Chicago  western  suburbs,  708-354- 
1181. 


Sales/climber— Denver,  Colo,,  area 
full  service  tree  company  needs  per- 
son with  a min,  of  5 years  field  experi- 
ence to  perform  a combination  of 
sales  and  production  duties.  Ideal 
candidate  will  have  degree  in  horticul- 


SKYWORKER 


• Largest  Parts  Inventory  in  U.S. 

• Same  Day  Shipments  (most  items) 

• Technicaf  Assistance 

• Used  Equipment  For  Sale 

• Rebuild  Facilities 

• All  Makes  Trimming  Equipment 

AMERCAN  HYDRAULICS,  INC. 

RtJ4,  Box  4668 
Hartwell,  G A 30643 

404-376-3192 


SKYWORKER 
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ture  and  be  experienced  in  all  phases 
of  arboriculture.  Good  pay  and  full 
benefits.  Contact  Ralph  Bronk  at 
Mountain  High  Tree  Service,  303-232- 
0666, 


Tree  Care  Division  Manager.  Respon- 
sibilities include:  sales,  personnel, 
and  equipment,  with  emphasis  on 
pruning  and  fertilizing.  Communica- 
tion skills  a must,  managerial  experi- 
ence desirable.  Salary  and  profit-shar- 
ing plus  benefits.  Send  resume  to 
Artistic  Arborist,  Inc.,  706  W.  Mon- 
tecito,  Phoenix,  AZ  8501 3, 


Foreman/ctimber.  Knowledge  of  mod- 
ern arboriculture  and  experience 
managing  a crew  required.  Pay  $11- 
$1 4/hour  plus  profit-sharing  and  bene- 
fits. Send  resume  to  Artistic  Arborist* 
706  W.  Montecito,  Phoenix,  AZ  85013, 


Arborist/supervisor:  Now  accepting 
positions  for  our  Sacramento  office. 
Great  opportunity  for  career  growth. 
We  are  a division  of  Environmental 


Now  Fanno  Gives 
You  a 


Pruning 


Model  « 
FI-1311 


% 


Pruning 
is  a breeze 
with  our  revolu- 
tionary TRI-EDGE 
d e s ign . W e Ve  co  mb  i n ed 
the  best -Japanese  High 
Technology  and  Fanno 
Quality, 

* Blade  is  Japanese  manufactured 
to  our  custom  specifications 

* The  13"  razor  sharp  blade  has  6 
teeth  per  inch 

- Durable,  marine 
grade  lamina  ted 
hardwood  handle. 

Also  available:  The  same  high 
quality  TRPEDGE  for  your 
pole  Haw  designed  to  fit  on  Fanno,  Corona  or 
Snap -cut  socket  head, 

*ANNO 

INTERNATIONAL  a service  of 

FANNO  SAW  WORKS 

P.O.  Box  62 S - Chico,  California  95927 
f9l6!  895- 1762  - FAX  HUB)  895. 0302 
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Care.  Inc.,  a leader  in  the  Green  Indus- 
try. Job  includes  scheduling,  training 
and  development  of  crews.  Must  have 
good  knowledge  of  proper  pruning 
and  safety  procedures.  We  are  mem- 
bers in  good  standing  with  ISA  and 
NAA.  Please  send  confidential  resume 
to:  Arbor  Care,  825  Mabury  Road,  San 
Jose,  CA  95133  Fax:  408-437-1817. 

FOR  SALE 

Brush  chippers,  stump  grinders,  root 
cutters.  New,  used,  rebuilt.  Knives, 
knife  sharpening,  parts  and  accesso- 
ries. Cal-Line  Equipment  Co.  No. 
Calif.:  415-443-6571;  So.  Calif.:  619- 
591-9388. 


Morbark  Eeger  Beevers  & Asplundh 
Whisper  Chippers,  Levco  & Rayco 
stump  cutters,  new  and  used.  Tree 
trucks  and  whole  tree  chip  harvesters. 
Financing  available.  Call  the  Tree  Dis- 
posal Headquarters  at  Morbark  Mid- 
Atlantic.  Ask  for  Andy  Dillard.  1-800- 
462-2447. 


Hardware  and  software,  by  an  ar- 
borist for  the  arborist.  For  more  infor- 
mation about  the  industry’s  best-sell- 
ing package,  call  or  write  Arbor 


Computer  Systems,  117  Weston  Road, 
Westport,  Conn.  06880.  203-226-4335. 


Used  equipment  for  sale:  Chipmore 
12-inch  drum  w/Ford  6-cylinder  gas 
engine;  1978  Olathe  16-inch  drum 
w/Ford  6-cylinder  gas  engine;  1971 
Wayne  12-inch  drum  w/Chrysler  V-8 
gas  engine;  1980  Chipmore  12-inch 
drum  w/Ford  6-cylinder  gas  engine; 
Wood/Chuck  12-inch  drum  w/Ford  6- 
cylinder  gas  engine;  Wood/Chuck  Hy / 
Roller  disc  w/Ford  4-cylinder  gas  en- 
gine (2.3  liter);  1988  Vermeer  1250 
chipper  w/Perkins  4.236,  80-hp  diesel 
engine,  machine  has  271  hours  on  it; 
1987  Model  100  Brush  Bandit  w/Ford 
4.23  gas  engine,  S/N  1009;  1985  Mor- 
bark Eeger  Beever  w/Cummins  diesel 
engine.  S/N  2085;  Model  90  demo 
Brush  Bandit  w/Wisconsin  VG-412, 
37-hp  gas  engine,  S/N  1191;  1990 
Model  90  demo  Brush  Bandit  w / 
Wisconsin  VG-412,  37-hp  gas  engine, 
S/N  1237;  1990  Model  90  demo  Brush 
Bandit  w/Wisconsin  VG-412.  37-hp  gas 
engine,  S/N  1238;  Model  90  Brush 
Bandit  w/Wisconsin  VG-412, 37-hp  gas 
engine,  S/N  1211;  Mighty  Bandit  demo 
w/new  Onan  20-hp  gas  engine.  S/N 
2235;  CB-90  demo  chipper/chip  box 
combo  w/Wisconsin  VG-412,  37-hp 


gas  engine;  1989  Model  100  demo 
Brush  Bandit  w/Cummins  4B3.9  diesel 
engine,  S/N  2698,  machine  has  oper- 
ated about  40  hours;  Model  200  + 
demo  Brush  Bandit  w/Hercules  D-2300 
diesel  engine,  S/N  3998,  machine  has 
operated  about  50  hours;  Model  200+ 
demo  Brush  Bandit  w/Cummins  4B3.9 
diesel  engine.  S/N  3595,  machine  has 
operated  about  40  hours;  Model  100 
Brush  Bandit  w/Deutz  F5L  912,  83-hp 
air-cooled  diesel  engine;  Mighty  Ban- 
dit PTO  demo,  S/N  2233.  Contact  Ban- 
dit Industries,  Inc.,  517-561-2270. 


2 1000-gallon  spray  rigs  for  sale.  Both 
in  very  good  condition.  Call  201-233- 
0600.  New  Jersey. 


For  sale:  J.D.  440  skidder  with  sky- 
worker  bucket,  with  diesel  pony  en- 
gine, hyd.  tool  set  up,  good  rubber 
front  tire  chains.  Unit  in  A-1  cond. 
$16,500.  Phone:  603-786-9272. 


Versalift  VO-50  tree  trimming  bucket 
truck,  Arbortech  10'  chip  box,  L tool 
box,  cab  protector,  mounted  on  1988 
Int.  DT-466  diesel  245  hp.  33,000 
g.v.w..  p.s.  air  brakes,  radial  tires.  6- 
speed  trans.  Nice  unit.  Asking  $52,500. 
Please  call  603-352-8330. 


THE  HOLAN  819  TREE  TRIMMER 
FINE  DESIGN  AND  FACTORY  DIRECT  PRICING 

Holan  designed  the  81 9 Tree  Trimmer  lor  the  professional  arborist.  The  Holan  819  features  270°  of  upper  boom  and  1 25°  of  lower  boom  articulation,  a 
55'  working  height,  velvety  smooth,  full-pressure  controls,  a full  %*  free-flow  return  line  for  minimum  heat  build-up  and  maximum  tool  life,  and  the 
same  rigid  rectangular  booms  found  on  all  Holans.  The  Holan  819  is  the  most  productive  and  dependable  tree  trimming  machine 
available 

FACTORY  DIRECT  PRICING  ON  HOLAN  819s-M0UNTE0  ON  CHASSIS  AND  READY  TO  GO-MEANS  NO 
WAITING  FOR  THE  BEST  EQUIPMENT  AT  THE  LOWEST  PRICES.  When  you  need  equipment, 
you  need  it  NOW.  not  in  four  to  six  months.  Holan  819s  are  ready  to  roll  from  coast-to-coast 

And  when  you  own  a Holan  819.  you’re  backed  by  the  strength  of  Holan’s  nationwide 
support  team  of  distributors,  mobile  service  technicians  and  six  factory  service 
centers.  So  wherever  you  have  a job.  you  know  that  service  and  support  is  only 
a phone  call  away  CALL  TODAY  FOR  MORE  INFORMATION. 


THERE'S  A HOLAN  DISTRIBUTOR  OR 
FACTORY  SERVICE  CENTER  NEAR  YOU. 
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1973  50'  HiRanger  on  Ford  C-750  util- 
ity, 9.00x20  (90%),  5 + 2,  positraction, 
in  daily  use,  good  condition,  $17,500; 
1983  Bean  Rotomist,  100K,  300  gal., 
s.s.  tank,  on  1968  Chev.,  mint  condi- 
tion, $8500.  Call  203-429-9972. 


Take  a look  at  our  newly  designed 
portable  diesel  powered  stump  cutter 
on  video.  You  be  the  judge.  Kinetic. 
1-800-422-9344. 


Condor  Ind.  presents  the  most  power- 
ful, impressive  far-reaching  deep  root 


injector  available  on  the  market  today. 
Applies  polymer  water  saving  crystals 
best  (also  available).  For  demonstra- 
tion or  a demo  tape:  FAX  213-822-1360 
or  phone  213-821-4131.  Looking  for 
new  dealers.  Condor  Ind.,  2554  Lin- 
coln Blvd.,  Suite  107,  Marina  Del  Rey, 
Calif.  90291. 


Aerial  bucket  trucks — Hi-Ranger, 
Asplundh,  Sky  Worker — most  major 
brands — 40'  to  95'.  Also,  brush 
chippers,  stump  grinders,  tree  spades, 
log  loaders,  and  Rayco  stump  cutters. 
Parts  for  aerial  buckets.  Allied  Utility 
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TREE  SERVICE  EQUIPMENT 


1983  International 
Asplund  LR-50  Pony 
Motor  Reconditioned 
$32,000 

also 

1987  Ford  LR-50 

$37,500  others  start 
at  $20,000 


1982  Chevy  52  ft  High  Ranger,  new  engine. 
Pony  Motor  brand  new  condition  $30,000 


1980  Ford  F-600  Sky  worker  rebuilt  boom, 
engine,  transmision.  new  tires,  mint  condition 
$22,000 


1980  Asplund  16'  Reconditioned  $6,000 
Prentice  Loaders  starting  at  $8,000 
Chipper  Dumps  from  $2,000  - $9,500 


Special  50  tt.  Skyworker  on  1980  Tree  Farmer  Log  Skidder.  period  condition  $ 35.000 . 


Tamarack  clearing 

RD.  #4,  P.O.  BOX  370,  CANTON,  N.Y.  13617 
FINANCING  AVAILABLE  Call  (315)  386-8273  DAY  OR  NIGHT 
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Equipment  Inc.,  W 204  North  11509 
Goldendale  Road,  Germantown,  Wis. 
53022.  Phone:  414-255-6161  24  hrs. 


Fox  stump  grinder  model  18E,  very 
low  hours,  18  hp.  Kohler  self-propelled 
w/spare  cutterhead.  $3500.  Leave 
message.  703-951-0117. 


Very  well  established  Los  Angeles 

area  tree  service  for  sale.  All  equip., 
client  lists,  employees,  10-year  lease 
on  yard  and  office  in  very  prime  loca- 
tion. Gross  income  $550,000  per  year 
for  last  5 years.  Been  in  business  for 
11  years.  Very  loyal  and  impressive 
clients!  Must  move!!!  Sacrifice 
$180,000  firm.  Serious  inquiries  only 
to:  TCI.  P.O.  Box  1094,  Amherst.  N.H., 
03031  Dept.  GPO 


Classified  rates:  $40  per  inch  (1-inch 
minimum),  payable  in  advance. 

Send  ad  and  payment  to: 

Advertising  Department 
Tree  Care  Industry 
P.O.  Box  1094 
The  Meeting  Place  Mall 
Route  101 

Amherst,  N.H.  03031 


KDX  MULCHER 

The  most  efficient 
and  cost-effective 
brush  management 
system  available. 


* Safe  along  roadside 

* Pipeline  maintenance 

* Powerline  clearing 

* Mounts  on  any  excavator 

Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 
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125* 

OVER  CENTER 
LOWER  BOOM 


For  additional  information,  contact: 

AERIAL  DEVICES,  INC. 

P.O.  Drawer  1650 
Shelby,  NC  28151-1650 
800*438-0671  outside  NC 
800-632-2256  in  NC 
Aerial  Devices,  Inc.  is  a subsidiary  of  D>A, 
Beam  Enterprises,  Lid.  and  is  affiliated  with 
Wood/Chuck  Chipper  Corp.  and  Safely  Test 
& Equipment  Co.,  Inc, 


284° 

UPPER  BOOM 
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FROM  THE  FIELD 


A Boom  Of  A Test 


By  Thomas  M.  Morgan 

The  Norway  Maple  (Acer  plata- 
noides)  was  imported  into  the  United 
States  in  the  18th  century  by  William 
Hamilton,  a Pennsylvania  land- 
owner , to  decorate  his  estate.  Today, 
it  lines  countless  streets  and  land- 
scapes and  is  one  of  the  major  shade 
trees  in  our  urban  and  suburban  in- 


ventories. It  even  grows  wild  in  many 
of  our  forested  areas  and  has  become 
a valuable  lumber  source* 
Recently;  however,  we  have  no- 
ticed a major  problem  on  our  tree- 
lawn  trees*  In  1990,  we  had  several 
trees  uprooted  in  non-traditional 
fashion.  Healthy-appearing  trees 
with  average  canopies,  good  to  fair 
growth  rates,  no  obvious  defects. 


etc*,  were  uprooting  in  low  to  me- 
dium wind  storms  (from  15-40  mph) 
that  came  from  an  unusual  wind  di- 
rection— primarily  from  the  South* 

When  we  inspected  the  root  sys- 
tems, we  found  that  many  of  the  fine 
feeding  roots  were  dead.  Northern 
Ohio,  as  well  as  much  of  the  country, 
had  a severe  drought  in  1988  fol- 
lowed by  two  very  wet  growing  sea- 
sons in  1989  and  1990*  The  roots  died 
from  thirst  one  year  and  drowned  the 
next  two! 

As  a result  of  these  u proa  tings,  we 
implemented  a test  that  we  call  the 
“boom  test*"’  Using  our  bucket 
truck*  we  place  the  upper  boom 
against  the  trunk  approximately  two- 
thirds  of  the  way  into  the  canopy*  A 
man  stands  on  the  ground  near  the 
trunk  and  inspects  for  a shifting  or 
“loose”  root  zone.  Using  this  new 
test*  we  have  been  able  to  remove 
more  than  20  potentially  hazardous, 
but  norm  a I -appearing*  Norway  Ma- 
ples which  could  have  been  that  2 
a*m*  emergency*  ED 

Thomas  AT  Morgan  is  dry  forester 
in  Cleveland  Heights,  Ohio.  He  as- 
sured us  that  his  use  of  the  bucket  did 
not  place  any  unreasonable  stress  on 
mechanical  components.  The  test  has 
been  modified  so  that  an  arborist  in 
the  bucket  pushes  or  pulls  on  a sturdy 
limb * This  helps  the  crew  detect  poten- 
tially hazardous  trees * 

Do  you  have  a story  for  From  the 
Field?  TCI  will  pay  $50  for  published 
articles.  Submissions  become  the 
property  of  TCI  and  are  subject  to 
editing  for  grammar,  style  and  length. 
Entries  must  be  submitted  by  field 
workers  and  must  bear  the  name  of 
the  worker  and  his  employer  or  they 
will  not  be  considered  for  publication * 
Articles  and  photos  must  be  received 
by  the  first  day  of  the  month  for  the 
following  month's  issue . 


"The  Fastest  Solutions  to  your  Splitting  Headache*' 

The  GFX  SUPER  SPLIT*  rack  and  pinion, 
gear-driven,  Log  Splitter* 

"SEE  IT  TO  BELIEVE  HT' 

The  patented  SUPER  SPLIT  log  splitters  are  the  fastest  made,  up  to  four 
times  faster  and  n*ore  economical  (under  a dollar  u day)  than  any  other 
type  of  splitter*  Hie  2 “/^-second  cycle  linvc  makes  SUPER  SPLIT  A 
WORLD  RECORD  HOLDER,  16  minutes  51  seconds  to  split  a cord  of 
wood.  SUPER  SPLITS  have  an  impact  of  ? to  16  torts  and  accept  any  size 
kig  up  to  25  Vi*  in  length.  They  use  grease  fittings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
electric  drive  as  well  as  many  other  options. 

Take  one  or  more  and  watch  ytmr  headache  disappear. 

GFX  CORPORATION 

Manufacturer  of  the  famous  LOG  N LAWN  ’ Carts 
200  Recreation  Park  Or.,  Hingham,  MA  02043  Tel:  (617)  740-0350 
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Stump  Claw® 

Stump  Cutting  Tooth  Superiority 

The  revolutionary  new  stump  cutting  tooth 
replacement  for  your  present  system  that  will: 

• reduce  cutter  tooth 
loss  up  to  tOx 

• stand  up  to  rock,  brick 
and  concrete  and  will 

not  break 

• dramatically  reduce 
down-time  and 
replacement  costs 

• easily  adapt  to  most 
stump  cutters 


Gain  the  Stump  Claw  Advantage,  Call: 

1 -800-543-61 23 

Remember:  It  Fsnt  an  original  Stump  Claw  unless  it  says 
so  on  the  tooth  Beware  of  cheap  imitations  it  Call  our 
TOlLfree  800  number  to  confirm  all  phone  orders 


The  Stump  Removal  Co. 

1129  Linwood  Avenue 
Westwood.  N.J.  07675 
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MB  Ac  just  8.6  pounds,  our 
^Bj  Shindaiwa  360  is  one  light- 
A ^B  we  igh  1 1 h at  rea llyp ac  ks  a wa  1 - 
JJj  lop.  It  challenged  some  of  the 
jPhP  biggest  names  in  the  woods  and 
left  'em  in  the  dust. 

yf  THE  MOST  POWER. 

^ THE  LEAST  WEIGHT, 

BHEBB;  Our  360  delivers  2, 5 horses 
^ \ of  raw  power  right  out  of 
box.  Which  makes 
the  360  the  most  jxnver- 
mBBgr'  hi  I saw  of  its  size  on  the 
BRflR  market — powerful  enough 

Bgr  to  handle  14"  to  16"  bars  with 
ease.  It's  a perfectly  balanced,  1 
lightweight,  high- revving  machine  M 
tvith  an  anti-vibe  system  so  well  B 
designed  that  it  makes  wood  ^^B 
cutting  positively  enjoy-  fajjSSBt 
able.  Even  the  sound  of  jggHpH 
its  exhaust  tells  you  ^^BHB|H 
this  baby  was  built  j|BrBBBH| 
to  perform.  ^ Y- 


long-term  performance;  a 2 -stage  air  fil 
ter  for  added  engine  protection;  a capti 
voiced  recoil  spring  for  long  service  life; 
a replaceable  Micarta  rope  guide  for 
easy  maintenance;  a one-piece  4-holt  , 
muffler  for  added  quiet  and  a fully  J 
adj  ustable  carbure  tor  that  s ^ dgH 
boot  mounted  to  absolutely  jB 
eliminate  vapor  lock. 


I really  fly  by.  Because  unlike 
| bulkier  saws,  the  Shindaiwa  360 
f is  actually  fun  to  cut  with. 

AND  SPEAKING  OF 
STRENGTH... 

Shindaiwa  chain  saws  are 
Nsfek  backed  by  one  of  the 
jjjEn&  strongest  dealer  networks 
mB&R  in  the  country.  So  you'll 
Bp  always  have  the  parts  and 
B*  service  you  need.  When  you 
1 need  them. 


BjSm  by  rear 
BP  hand  guards. 

BV  safety  chain  brake,  'me^rr 
[•B  throttle  interlock,  low  kick-back 
V chain,  a reversible  low-kick  spn>ck 
Ba^  et  nose  bar  and  a rubber-coated 
■Ik*  chain  catcher.  All  stand-  1 
BBEk  ard.  The  360  also  tea-  1 
HHBB  tores  a foil  6-point  M 
• anti -vibration  sys-  / 
^BB^^Bp  tern,  so  it's surpris-  jB 
* ingly  comfortable  to 
BBBr  m )pk  with.  It’s  less  fo-  ^B 

tiguing.  More  pnxiuctive.^B 

BUILT  TO  LAST.  /| 

Our  new  360  is  , * 

built  to  log  ; 

the  hours.  JftY  v ^ Yv 

aii  ot  , 


IS  STRONG. 

We’re  so  proud  ot  our  new 
Shindaiwa  360  that  we 
back  each  one  with  a 
g 7-day  money  back 
W guarantee;  Try  our  ;Y 

jf  360  for  one  foil 
I week.  If  you’re 
l nnt  convinced  its 

the  best  small  BBHhBBkSB 

, . , - - , v - r . - . 

saw  you  ve  ever 
used,  we’ll  buy  it 

hack.  No  questions  ^R^BBBSSI 
asked. 

That’s  one  tough  guarantee. 

But  then  again,  it’s  one  tough  saw. 


The  360 

works  like  a pro  ’cause  its  built  like  one. 
It’s  the  only  saw  in  its  class  with  every- 
one of  these  big  pro  saw  features: 

A one-piece  electronic  ignition  for  fast, 
reliable  starts;  an  adjustable  clutch- 
driven  automatic  oil  pump  for  better 
chain  oil  economy*  a 2-ring  piston  for 


WE  SIMPLY  MAKE  THEM  BETTER 

11975  SM  Herman  RcL,  Tualatin,  Oregon  97062 
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The  Money  Movers! 


'^KMEERj 


Money  may  not  grow  on  trees,  but  it 
sure  does  when  you  move  them!  As 
a result,  Vermeer  Tree  Spade  owners 
are  earning  tens,  even  hundreds,  of 
thousands  of  dollars  each  year  filling 
the  needs  of  homeowners,  buildings 
and  developers,  golf  courses, 
institutions,  plus  highway  and  public 
works  departments  all  over  the  world. 
And  only  Vermeer  offers  you  the 
world's  complete  line  and  the  world's 
largest  production  model,  the  9400. 


Big  trees  mean  improved  property 
values,  instant  gratification  for  your 
customers ...  plus  a solid  profit  for 
you  as  a new  venture  or  new  profit 
center  within  an  existing  business. 

Discover  today’s  environmental 
answer  for  tomorrow’s  treeless 
landscape  needs.  Send  today  for  a 
free  book  on  the  profitability  behind 
moving  trees.  From  Vermeer ...  the 
money  movers! 

Hcjinc  circle  33  oil  llu  Kc.ulci  Sciucc  < .ml 


Ask  US 
about  our 

full-year  parts  warranty. 

Vermeer  Manufacturing  Co. 
Pella.  Iowa  50219  U.S.A. 
800-829-0051 

In  lowa(5l5)62X-3l4l 


4- 


THE  DIGGIN'  DUTCHMAN" 


The  Quality  Shines  Through. 


L A 


Here's  why  Disc  Chipper  users 
are  going  back  to  Drum  Chippers. 


Mon  Dumping  Fees. 
Mon  Repair  Costs. 

Mon i Downtime. 

Mon  Fuel  Consumption. 
Mon  Overheating. 

Do  you  need  to  chip 
everything? 


If  you’re  like  most  disc  owners,  you've 
been  chipping  more  of  what  was  once 
sold  as  firewood  (or  left  for  people  to 
take),  and  have  watched  your  dumping 
fees  go  up  and  your  productivity  go 
down.  Your  crews  spend  more  time 
running  to  the  dump,  clearing  jammed 
chutes,  washing  down  radiator  screens 
and  waiting  for  overheated  engines 
to  cool. 

The  Asplundh  Whisper  Chipper  not 
only  offers  lower  operating  costs,  but 
extremely  Iqw  life  cycle  costs.  And, 
how  many  used  disc  chippers  have  you 
seen  for  sale  after  ten  years  of  service? 


Are  you  spending 
more  on  fuel? 


The  Asplundh  Whisper  Chipper 
saves  time,  fuel,  and,  most  important, 
money. 

Are  you  paying 
hydraulic  mechanics 
more? 

The  chart  below  compares  replacement 
parts  for  a Whisper  Chipper  with  those 
of  a popular  disc  chipper. 


Are  you  ready  to  think 
about  a drum  chipper? 

The  Whisper-  designed,  built,  used 
and  backed  by  Asplundh  - carries  a 
one-year  warranty  honored  by  the  most 
extensive  service  in  the  industry.  Plus, 
with  full-sized  Whispers  starting  at 
$8950,  you’ll  keep  your  investment  at 
its  lowest  and  vour  yield  at  its  highest. 


At  70-  tol  20-feet  per  minute,  it  takes  a 
disc  chipper  almost  three  times  longer 
than  a Whisper  Chipper  to  chip  six-inch 
material.  How  much  more  fuel  do  you 
think  it  uses?  And,  with  the  engine 
running  longer,  you’re  looking  at 
shorter  engine  life  and,  again,  higher 
operating  costs. 


Whisper 

Chipper 

Disc 

Chipper 

Chippers 

Blades 

Belts 

Cutter  Bar 

Blades 

Belts 

Anvil 

Hydraulic  System 

none 

Hydraulic  tubes , 
fittings , hoses, 
motors,  filters, 
tanks,  flow 
dividers , O-rings, 
seals , (over  30 
hydraulic 
components  alone ) 

Feed  System 

none 

Feed  wheels,  feed 
teeth , bearings, 
bushings,  feed 
wheel  springs , 
feed  wheel  yokes, 
etc.,  etc. 

Come  back  to  the  Asplundh  Whisper 
Chipper ...  the  chipper  that  keeps 
paying  dividends  for  up  to  20  years. 


Asplundh  Ability . See  It  in  action. 

1-800-331-1038 


ASPLUNDH 


MANUFACTURING 
100  Asplundh  Avenue 
Creedmoor,  NC  27522 


Whisper  Chippers  have  far  less 
downtime.  That  translates  into  more 
time  making  money  and  less  spending  it. 


Safety  is  the  most 
important  factor  in  an 
arborist's  work.  This  issue 
covers  how  to  avoid 
injuries  and  how  to 
prepare  yourself  for  the 
rigors  of  tree  work. 
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OUTLOOK 


Our 

commitment  to 
provide  you 
with  the  very 
best  will  never 
change. 


Tree  Care  Industry  magazine  was  born  in  June  1990  and 
this  month  we  begin  a new  year. 

The  past  12  months  have  been  very  exciting  and  reward- 
ing. We  started  at  ground  “0"  with  a game  plan,  and  a solid 
commitment  for  advertising  from  supplier  members  of  the 
National  Arborist  Association.  Our  goal  was — and  still 
is — to  provide  the  latest  information  with  articles  and  input 
from  all  over  the  country  in  an  casy-to-read,  useable  for- 
mat. Our  most  important  goal  was  to  be  user-friendly — to 
the  readers  and  advertisers. 

We  established  an  editorial  calendar  to  address  the  tree 
care  industry’s  needs.  We  believed  our  proximity  to  the 
mainstream  of  the  industry  coupled  with  our  desire  to  pro- 
duce a successful  publication  that  would  pump  financial  re- 
sources back  into  the  industry  would  make  TCI  a success. 
Tree  Care  Industry  is  owned  by  the  National  Arborist  Asso- 
ciation, a non-profit  organization.  Surplus  revenues  will 
support  the  National  Arborist  Foundation,  ISA's  Research 
Trust  and  other  needs  of  the  industry. 

While  Editor  Peter  Gerstenberger  and  I had  written  arti- 
cles for  other  publications,  we  had  never  published  or 
edited  a four-color  magazine.  To  ensure  quality  presenta- 
tions. professional  layout  and  efficient  production,  we  hired 
a professional  Associate  Editor.  Angela  Cosgrove.  Pat 
Felix  had  never  sold  an  advertisement  in  her  life  but  N AA's 
supplier  members  came  through  with  ads,  advice  and  sup- 
port. In  our  first  issue  we  had  32  advertisers. 

In  1990  we  also  sponsored  our  first  trade  show,  TCI 
EXPO  was  a huge  success.  Being  user-friendly  and  ad- 
dressing the  needs  of  the  industry  made  the  difference.  This 
year.  TCI  EXPO  will  be  in  Columbus.  Ohio,  on  December 
5 through  7.  We  will  have  more  than  an  acre  of  exhibits. 
Our  seminar  program  will  feature  many  speakers  new  to 
Ohio.  Detailed  information  will  follow  in  future  issues. 

With  this  issue  of  Tree  Care  Industry , we  enter  our  sec- 
ond year  of  publication.  More  than  90  suppliers  have  adver- 
tised in  TCI.  A long  list  of  contributing  editors  has  been  es- 
tablished and  grows  continually.  We  have  added  Tom 
Clancy  to  the  staff  to  sell  advertising  full  time.  While  the 
number  of  pages  in  the  magazine  hasn't  grown  significantly, 
every  issue  has  a few  more  ads  and  a more  professional  ap- 
pearance. 

We  appreciate  the  many  positive  comments  from  our 
readers  and  our  advertisers.  The  support  has  been  terrific. 
Thank  you,  one  and  all. 

As  we  prove  to  our  advertisers  that  we  serve  their  needs, 
increased  resources  w ill  enable  us  to  increase  the  size  of  the 
magazine  and  our  circulation  will  grow  as  well.  Our  com- 
mitment to  provide  you  with  the  very  best  will  never 
change.  This  is  your  magazine.  Your 
TCI  better. 


Robert  Felix,  Publisher 


input  will  only  make 
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WHEN  YOUR  TREE  & BRUSH  DISPOSAL  REQUIREMENTS 
GET  BEYOND  THE  POINT  OF  HAND  FEEDING, 


BANDIT  HAS  THE  WHOLE  TREE  CHIPPER  FOR  YOU! 


The  Model  1400  Tree  Bandit  - towable  or  self-propelled 


• Chip  up  to  1 4"  diameter  whole  trees,  regardless  of  length 

• Compact  - easy  to  transport  - easy  to  maneuver 

• Towable  unit  with  dual  axles 

• Self-propelled  unit  with  Caterpillar  70  Series  Tracks 

• Available  with  or  without  loader 

• Remote  controls  for  non-loader  unit 

• 360°  hydraulic  swivel  discharge 

• Hydraulic  winch  available 

• Supplemental  hydraulic  feed  conveyor  for  feeding  piled  brush 


Bandit  also  offers  17"  and  19"  diameter  capacity  whole  tree  chippers 
Look  to  Bandit  for  all  your  tree  chipper  needs! 


Call  or  Write  Today: 

BANDIT  INDUSTRIES,  INC. 

6750  Millbrook  Road 
Remus,  Ml  49340 
Phone:  (517]  561-2270 
Fax:  (517)  561-2273 


*AT»0«Al 
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Think  Safety 


By  Peter  Gerstenberger 

Every*  year  presents  its  own  chal- 
lenges to  the  tree  care  business.  With 
many  areas  of  the  country-  facing  eco- 
nomic uncertainty.  1991  may  be  even 
more  of  a challenge  than  past  years. 
From  Maine  to  California,  company 
owners  report  that  competition  is 
keener  than  ever  before.  Economic 
slowdowns  spawn  low-overhead  tree 
companies  which  typically  underbid 
the  established  firms.  Backlogs  and 
profit  margins  dwindle.  Sales  and  pro- 
duction people  scramble  to  stay  in  the 
black. 

Since  accidents  are  more  likely  to 
happen  when  crews  arc  straining  for 
production,  it  becomes  more  impor- 
tant for  owners,  salespeople  and  crew 
members  to  think  safety.  Pay  extra  at- 
tention to  the  things  out  there  that  can 
get  you. 

You  may  not  know-  what  those 
things  are.  As  they  say,  hindsight  is 
20/20,  but  you  cannot  afford  to  rely  on 
hindsight. 

Let  the  experience  of  other  com- 
panies be  your  guide.  In  1990,  the  Na- 
tional Arborist  Association  surveyed 
the  firms  represented  on  its  Safety 
Committee  to  get  their  views  on  the 
most  serious  lost-time  accidents.  With 
well  over  25,000  employees  in  the 
field,  the  collective  exposure  of  those 
firms  is  massive.  Their  lost -time  injury 
statistics  show  us  where  and  how?  em- 
ployees are  being  injured,  and  help  us 
design  injury-prevention  programs. 
Listed  below  are  the  leading  causes  of 
lost-time  injuries  in  order  of  their  se- 
verity, along  with  some  thoughts  on 
prevention. 

Back  injuries 

Workers  hurt  their  backs  by  pulling 
brush,  lifting  heavy  and  odd-shaped 
items,  slipping  on  rough  terrain,  over- 
reaching for  objects  and  falling  from 
equipment. 

The  effects  of  improper  lifting  and 
over-exerting  the  back  can  be  immedi- 
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ate  or  can  show  up  over  time.  Most  in- 
juries are  the  result  of  muscle  strains 
or  sprains,  and  are  most  likely  to  occur 
first  thing  in  the  morning  or  immedi- 
ately after  lunch  when  muscles  are 
cold.  Back  pain  can  be  nature's  warn- 
ing to  change  your  w'ork  habits  before 
your  back  is  irreparably  damaged. 

Prevention  involves  proper  warm- 
up and  stretching,  proper  lifting  tech- 
nique, good  planning  and  common 
sense  in  or  around  equipment.  (See 
the  article  called  “Taking  Care  Of 
Your  Back"  on  page  16  of  this  issue 
for  tips  on  how  to  prepare  your  back 
for  the  rigors  of  tree  work.) 

The  NAA^s  proposed  Back  Injury1 
Prevention  Program,  which  is  sched- 
uled for  production  this  year,  will  ad- 
dress the  causes  of  sprain  and  strain- 
type  injuries,  demonstrate  with  video 
the  preferred  methods  for  lifting  and 
present  basic  stretching  and  warm-up 
exercises  that  reduce  injuries. 

Falls  from  trees 

The  leading  causes  of  falls  from 
trees  are  improper  roping  techniques, 
failure  to  tie  in,  incorrect  crotching  of 
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line  or  excessive  dependence  on  climb- 
ing spikes. 

To  any  experienced  climber,  these 
occurrences  probably  conjure  certain 
pictures.  How  to  prevent  them  comes 
from  good  old  common  sense.  How 
many  of  you  have  come  within  inches 
of  cutting  through  your  safety  strap 
with  a chain  saw?  I have  heard  of 
climbers  who  buy  wire-core  flip  lines 
because  they  are  prone  to  hitting  them 
with  their  saws,  but  such  lines  aren't 
indestructible.  Have  you  ever  come 
close  to  cutting  off  the  limb  you  are 
tied  in  to?  Have  you  ever  had  a spike 
kick  out  or  a supporting  branch  break 
unexpectedly?  These  experiences 
teach  you  something,  don't  they? 

Any  mistake  that  causes  you  to  fall 
from  a tree  is  one  that  you  rarely  get  to 
make  more  than  once.  This  is  why  ex- 
perienced supervision  is  so  important 
for  preventing  falls,  especially  for  be- 
ginning climbers  and  newr  employees 
who  may  have  picked  up  bad  habits 
somewhere  else.  This  aspect  of  safety 
is  a perfect  example  of  why  it  is  impor- 
tant for  field  employees  to  be  involved 
in  the  safety  program.  Successful 
safety  programs  often  use  a mentor 


program  for  on-the-job  training  or  an 
employee  task  force  to  encourage  em- 
ployees' active  involvement. 

Chain  saw  cuts 

Kickback  is  by  far  the  leading  cause 
of  chain  saw  cuts.  Good  technique — 
including  proper  stance,  knowing 
where  the  bar  tip  is,  keeping  two 
hands  on  the  saw  and  never  cutting 
with  the  upper  quadrant  of  the  bar  tip 
— will  prevent  most  accidents.  Make 
sure  that  the  chain  brakes  on  your 
saws  work  and  have  not  been  discon- 
nected. 

The  equipment  is  important,  too. 
Chain  saw  manufacturers  are  now  re- 
quired to  provide  at  least  two  anti- 
kickback features  on  all  saws.  Make 
sure  that  the  raker  teeth  on  the  chain 
have  not  been  filed  excessively. 

Arborists  are  increasingly  advocat- 
ing the  use  of  saw  pants  and  other 
types  of  ballistic  protection,  especially 
when  using  saws  on  the  ground.  Many 
even  find  them  comfortable  enough  to 
wear  while  climbing.  Ballistic  leggings 
are  much  more  commonplace  today 
and  much  more  effective,  with  the  in- 
troduction of  Kevlar  and  other  mate- 
rials. You  may  see  the  price  of  saw' 
pants  drop  somewhat  in  the  next  fewf 
months,  and  the  products  have  defi- 
nitely become  more  comfortable  and 
practical  for  daily  use. 

A chain  saw'  policy  cannot  ignore 
training.  Chain  saw  manufacturers  and 
distributors  are  getting  into  the  act 
with  chain  saw'  clinics  and  training 
videos. 

Cuts  from  other  tools 

Injuries  also  can  happen  while  using 
pole  saws  and  hand  saw's.  Make  sure 
your  climbers  are  trained  to  position 
themselves  out  of  the  swing  of  their 
hand  saws  on  the  follow-through,  and 
make  sure  they  hang  pole  saws  verti- 
cally with  the  blade  facing  away  from 
them. 

Poison  plants  & insect  stings 

It  is  vital  to  find  out  if  any  of  your 
field  people  are  allergic  to  insect 
stings.  If  one  is,  keep  a bee  sting  kit 
with  that  person  at  all  times  and  train 
workers  in  aerial  rescue  and  first  aid. 
Poison  plant  rashes  are  far  less  serious, 
but  they  can  still  cause  lost  time  and 
discomfort.  Recognizing  and  avoiding 


poisonous  plants  is  the  best  line  of  de- 
fense. You  may  want  to  call  a reputa- 
ble arborist  supply  house  for  recom- 
mendations on  cleansers  or  ointments 
in  case  you  accidentally  come  in  con- 
tact with  them. 


Being  struck  by  falling  objects 

Getting  employees  to  make  a habit 
of  wearing  their  hardhats  will  prevent 
the  many  senseless  accidents  caused  by 
falling  trees  or  limbs.  Note  the  use  of 
the  word  habit.  The  most  effective 


As  good  as  tree  care 
safety  programs  may 
be , the  bottom  line 
will  always  be 
attitude. 
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hardhat  policy  is  one  that  requires  em- 
ployees to  wear  one  at  all  times  while 
working. 

Eye  injuries 

Eyes  can  be  injured  by  foreign  ob- 
jects such  as  wood  chips  or  branches. 
As  is  the  case  with  hardhats,  it  is  best 
to  have  a policy  requiring  employees 
to  wear  eye  protection  at  all  times 
while  on  the  job.  Employees  who  wear 
system  helmets  with  face  screens  or 
shields  must  also  wear  separate  eye 
protection. 

Vehicle  accidents 

Moving  vehicle  accidents  or  bodily 
injury  caused  by  the  public  hitting 
workers  can  be  prevented  to  some  ex- 
tent by  the  proper  use  of  signs  and 
cones.  Even  with  these  warning  de- 
vices in  place,  it  is  best  to  be  defensive. 
You  cannot  control  the  actions  of  oth- 
ers, and  several  arborists  have  been 
killed  in  recent  years  when  passing  ve- 
hicles ignored  the  signs  and  cones, 
slamming  into  the  parked  truck  or 
chipper.  Trucks  should  be  positioned 
so  chippers  can  be  operated  from  the 
curb.  Equipment  repair,  saw  sharpen- 
ing and  saw  fueling  should  be  done  off 
the  roadway. 


Slips,  trips,  & falls 

Falling  from  equipment  can  perhaps 
best  be  avoided  by  keeping  personnel 
off  areas  of  the  truck  not  designed  as 
work  surfaces.  Falls  while  on  the 
ground  can  be  prevented  by  carrying 
sand  for  traction  on  icy  job  sites. 

Electrical  contact 

Any  arborist  who  is  going  to  work 
within  10  feet  of  any  conductor  must 
first  be  qualified  to  do  so  with  training 


in  electrical  hazards  and  aerial  rescue. 
This  requirement  applies  to  every- 
body. It  is  Part  One  of  the  basic  doc- 
trine for  electrical  safety*  Proper  train- 
ing is  available  from  the  NAA  and 
occasionally  through  utility  com- 
panies. 

Part  Two  is  that  all  conductors,  even 
CATV  and  phone  lines,  shall  be  con- 
sidered energized  with  potentially  fatal 
voltage.  Why?  As  little  as  1/1  Oth  of  an 
amp  of  current  can  kill  a person,  and 
conductors  can  be  energized  far  in  ex- 
cess of  the  voltage  and  amperage  they 
normally  carry.  When  there  is  any 
doubt  about  whether  a tree  near  con- 
ductors can  be  safely  pruned  or  re- 
moved, call  the  utility  company.  They 
generally  will  be  more  than  happy  to 
tell  you  if  the  area  is  safe  to  work  in  if 
it  means  avoiding  possible  damage  to 
the  conductors. 

A set  of  regulations  called  the  Elec- 
trical Safety-Related  Work  Practices 
Standard  went  into  effect  last  Decem- 
ber. This  Occupational  Safety  and 
Health  Administration  standard  af- 
fects the  rcsidential/commercial  tree 
company  whose  employees  must  come 
within  10  feet  of  an  electrical  con- 
ductor during  the  course  of  normal 
tree  care  work.  It  does  not  apply  to 
line  clearance.  The  standard  elimi- 
nates the  Catch-22  in  w hich  these  com- 
panies used  to  find  themselves:  You 
couldn't  do  this  type  of  work  unless 
you  were  qualified  and  you  couldn't  be 
qualified  unless  you  had  done  this  type 
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WESTERN  TREE  & LANDSCAPE  SUPPLY 


INTRODU CING  2 New  Lines  of  Equipment 


WEST COAST 
DEALERS 


For  more 
Information 
contact: 
Curl  Hansen 


SKYRIDER 


Aerial  Lifts 


WOOD/CHUCK 

Disk  & Drum 

Chippers 


QUAUTY  SUPPLIER  OF  TOOLS,  EQUIPMENT 
A SUPPLIES  FOR  PROFESSIONAL  ARBORISTS, 
EAffT  SERVICE  OUR  SPECIALTY! 

CALL  FOR  OUR  CATALOG 


To  Order  Call  (800)94-ARBOR  or  FAX  Your  Order  24  hrs(91 6)944-4487 


7627  Fair  Oaks  Blvd.  Carmichael,  CA  9 5600 


Hours  7:30am  - 5pm  tt-F 


VISA  & MC  accepted 
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Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank, 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO-50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO- 50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO- 50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 


MANUFACTURING  COMPANY 


P 0.  Box  20368  Waco,  Texas  76702^0368 
(817)  776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 
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of  work.  This  standard  permits  res/ 
com  employees  to  perform  limited  line 
clearing  incidental  to  their  regular 
work  so  long  as  they  are  properly 
trained  and  supervised.  Incidentally, 
the  NAA's  EHAP  program  has  been 
recognized  by  OSHA  to  provide  ade- 
quate training.  Specific  training  re- 
quirements go  into  effect  in  August. 

Substance  abuse 

Nobody's  perfect,  and  sometimes 
even  the  most  highly  valued  employee 
can  have  personal  problems  that  affect 


his  work  performance  and  his  safety  as 
well  as  the  safety  of  those  around  him. 
Many  of  us  have  been  in  the  awkward 
position  of  working  with  or  managing 
such  a person.  Remember,  it  takes 
special  training  to  help  such  a person. 
Leave  counseling  to  the  professionals. 
Confidential  referral  is  a service  that 
was  started  for,  and  in  some  cases  by, 
large  employers.  Today,  there  is  a pro- 
liferation of  this  type  of  service,  at 
least  in  metropolitan  areas.  Almost 
any  size  company  can  take  advantage 
of  it. 


For  example,  a large  Midwestern 
tree  firm  began  making  confidential 
referral  available  to  its  field  employees 
several  years  ago.  The  service  un- 
covered a significant  alcohol  and  drug 
dependency  problem  among  this  firm's 
most  valued  production  employees 
that  management  would  have  never 
suspected.  More  important,  the  ser- 
vice succeeded  in  getting  help  for  these 
employees  before  they  hurt  them- 
selves or  any  of  their  co-workers. 

Many  causes,  one  cure 

Other  significant  causes  of  lost  time 
include  cuts,  bruises  and  heat  exhaus- 
tion. This  is  by  no  means  the  end  of 
the  list,  but  a common  thread  in  pre- 
venting all  tree  care-related  accidents 
is  to  adopt  a “safety  first"  attitude.  A 
very  wise  person  once  said  that  you 
don't  find  good  employees,  you  make 
them.  I equate  “good"  with  “safe  and 
productive.”  You  make  a safe  and 
productive  employee  by  first  showing 
your  commitment  to  him  and  by  pro- 
viding for  self-improvement  and  acci- 
dent prevention  training. 

The  basis  for  all  safety  policy  and 
accident  prevention  training  is  the 
ANSI  Z133  standard.  This  16-page 
booklet  is  available  through  the  Inter- 
national Society  of  Arboriculture  as 
well  as  the  National  Arborist  Associa- 
tion. If  you  are  creative,  a good  com- 
municator and  have  the  time,  the 
ANSI  standard  is  all  you  need  to  de- 
velop a credible  safety  program.  Few' 
tree  care  managers  meet  all  three  of 
those  requirements.  At  one  time,  only 
large  companies  could  afford  to  de- 
velop sophisticated  self-improvement 
programs.  Now,  with  the  multitude  of 
NAA  and  other  programs  developed 
for  the  tree  care  industry,  all  employ- 
ers have  access  to  powerful  tools  for 
preventing  accidents. 

As  good  as  tree  care  safety  pro- 
grams may  be.  the  bottom  line  will  al- 
ways be  attitude.  Mark  Twain  proba- 
bly said  it  best:  “It  is  better  to  be 
careful  a hundred  times  than  to  get 
killed  once.”  [Q 


Peter  Gerstenberger  has  sewed  as  Di- 
rector of  Safety  <&  Education  for  the 
National  Arborist  Association  since 
1985. 
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THE  NEW 
RAYCO  MODEL 
RG  1620(JR) 

“A  Gentleman's 
Stump  and  Root  Cutter " 


★ Portable  or  truck  tow  ★ 100°/o  Hydraulic  operation  ★ No  handle  bars 
★ Goes  through  36"  opening  ★ Self-propelled  ★High-performance  results 


For  Complete  Information 

PHONE  TOLL  FREE 

1-800-392-2687 

(IN  OHIO) 

1-800-392-2686 

(OUT  OF  STATE) 


RAYCO* 

The  Stump  Cutter  People " 

6822  Lincoln  Way  East 
Wooster.  Ohio  44691-9954 
FAX  (216)  264-3697 
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23  ’I"  Commerce  Road  • Fairfield.  NJ  070C1 
(201)  227-0359  (201)  227-0865  (FAX) 
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SPRAYERS 


AVAILA'BL'L 
IX.  SIZT. 


Whether  your  needs  art  for  ornamental  4 shade 
traa  spraying,  lawn  spraying,  mosquito  control 
•nd/or  tarmita  work,  wa  hava  the  exact  aprayar 
you  raqulra. 

Wa  bailava  a aprayar  daslgn  should  bs  affordable, 
dependable  and  simple.  These  features,  coupled 
with  quality  and  20  years  experience,  make 
•NORTHEASTERN*  sprayers  one  of  the  finest 
sprayers  on  the  market 

We  stand  behind  what  we  sell  with  courteous 
service  and  our  service  department  will  repair  any 
other  brands  of  sprayers. 

I.P.M.  SPRAYERS 


iMiccTicioet 
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(160) 

Specialized 
Trucks  in 


Stock 


1H6  tnta ration* I B1 600.  Dim!;  & ft  t; 
wCUG  9OO0T,  66  Hook  Haight.  2ff  Jib  * W 

ToW  , , . M3.6Q0 


1IW  tmamafVorui  B1824;  ve.  £ SpdJ2 
Spd;  w*.0.  TCI  10:  H»h  Haight  + W 

Jfe  07-000 


IfT*  Ford  LKTW00;  3200  Cat;  5 Bpd.;  4 
Spd.  4upl:  34  B*«n  *mOTC1SO  15  Ton 
Cnn>;  W Hook  Halgit  ...  . *88,000 


1*7#  Ford  CiOM:  CAT  giaaal.  Auto, 
wT'iman  7 Ton  Oar»r  4T  Hook  H*^Yt 

OJ.ioo 


Itn  Ortgadlef  8T1 ; 5 And  4 Spd,  Wlh  N+. 
*on*r  688  Crane;  10  Ton;  Need*  to™ 
WfeA  . - jgjJg 


1079  InlamaltonB  Cnw  Cab;  VP;  5 Spd 
wTlO.  TCSt ; 30'  H»h  He^K  *1  5,500 


1970  Fold;  VS;  S Spd  . 2 Spd;  NaSonaJ 
4-TS5-  7 Ten,  6T  HooV  Haight  £U5 r000 


1 978  International  DT48#  Du  rrp  WMl 

C#w#  ».BM 


i«0  Chevy  Titan:  CatHot  DHaat:  13  Spd 
Tandem;  wTUitonal  N-4S  Krax*labwm;  4 
Ton  . *1  AMO 


1996  Fentatna  46’  Trihar;  w/Pltman  Kmx*- 
laboom  $ Ton;  Mounted  In  Tha  UHfa 
*11.  WO 


(2)  1*74  Ford  FEW*;  w-Cwada  K M*. 
b«m  *8.400  Ee 


1»0  Ford  LTVOOOl  871;  13  Spd  w.'IMT 
1331  W*J  Board.  Loader  *31,600 


(tj  1*78  Idamdlord'i;  HOB  CAT;  Auto 
w'Cwoad*  4 Ton  Krax*i*twm  *17.800  h 


OPdYKE  inc. 

(215)  721-0444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440  tPtilla.  Area) 


(4)  1992  Ford*;  V$:  5 *■  2,  wAJfttt  47  Mida- 

riiri  Hander  Bostml.  Wrd)  4 Jfc  

. . . . fl  8,400  C* 


(3]  1990  LniamallonaT*;  * uto  , Dim! 
W&mUt  40’  TeJaeoepki  Bocfcah  . 
414PM  Sb. 


1*80  Ifdim^lonaJ;  CUteal;  Auto  ; a^ower 
Po*«r  But**! *1  AftOO 


|4|  1974  I*  1991  1 Ton  Utim*e  w.VanHft 
or  Sky  Van  Buc*at>  »,500(q  *1 3.600 


1970  International  Tandem;  V9;  Auto.; 
*v,-‘$#rvAft  ln*peflw  M Under  Bndg*  In- 
epecter  m,i« 


1*00  International  CO;  Vfl;  8 Spd:  Wifi" 
PMortn  Ufl;  Goee  Lip  15*  To  Botom 

*i  moo 

(J)  09 W PMton  Litt  in  Stoe*. 


1*78  Chavy;  VB;  Auto.  w Altae  P900  3 $*o 
Hon  Digger  Derri*  *1MW 

[0  Digger  OarncA*  In  Stoodj 


(3)  19*1  International  S Medal  8rt.  DT*« 
Mth  THUd  CJ  30  7tt  Ton  Digger  Den**; 
3rd  Seaton  HydreJto  (Nto* J *39,400  each 


Army  8x8  wTOterilng  Vnvdli  20  Dig 
Ml  *11  WO 


1980  Ford  CiOCI-  V9;  Auto rrVB  Lina 
Sldppar.  NICE  I *39.500 


1979  Ford  c*3;  VS;  4 Spd  wVeo  AJI  Steel 
8 Caen  Baain  Cleaner *9PS00 


1*79  International;  UB; 
High  Vetoaty  Sawr  Gleaner 


Agio.:  wlAyar* 


{10)  Chip  Body  True**  In  Sto<*  . . . . 

From  *3,400 
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INDUSTRY  INPUT 


Opportunities  are  there 

Boh  Felix's  editorial  in  the  January 
issue  of  TCI  brought  up  a good  point: 
“Most  arborists  are  ‘tree  men'  first 
and  businessmen  last.  When  eco- 
nomic conditions  are  good,  they 
make  money  in  spite  of  themselves. 
When  economic  conditions  are  poor, 
only  those  who  pay  attention  to  the 
business  side  of  their  company 
survive." 


I agree,  but  I also  think  most  “tree 
men"  let  themselves  get  brainwashed 
about  the  importance  of  these  “eco- 
nomic conditions."  While  it's  almost 
impossible  not  to  hear  the  doom  and 
gloom  reports,  you  can't  let  it  make 
you  think  your  business  has  to  suffer 
from  it. 

Sure  times  are  tough.  But  to  me, 
that  means  opportunities  are  waiting 
to  happen.  While  other  companies 


respond  to  doom  and  gloom  bv  clos- 
ing early,  turning  off  the  lights  and 
discontinuing  their  answering  ser- 
vices, I'll  be  out  making  sales. 

Bob  says  companies  are  finding 
that  their  existing  clients  are  carefully 
guarding  their  disposable  income  and 
only  buying  what  they  must.  If  we  ac- 
cept that,  then  we  don't  know  what  it 
is  people  buy.  We  as  tree  profession- 
als must  know'  thai  people  buy  what 
makes  them  feel  good — in  our  case, 
the  feeling  that  they  are  maintaining 
and  beautifying  their  valuable  prop- 
erty— and  that  desire  doesn't  stop 
during  “bad  times."  Nobody  is  going 
to  sacrifice  the  family  food  budget  to 
have  their  trees  trimmed.  But 
everyone  has  disposable  income,  and 
it's  the  job  of  every  sales  person  to 
help  people  decide  what  to  do  with  it. 

If  you  let  the  prophets  of  doom 
and  gloom  brainwash  you,  you  are 
giving  your  clients  a reason  not  to 
buy  from  you.  You  are  giving  up. 

I was  amazed  recently  to  hear  a 
couple  of  tree  business  owners  tell 
me  in  Long  Island  that  times  were 
tough  and  business  was  slow . This  is 
the  place  with  the  wealthiest  ZIP 
code  in  America,  a median  income  of 
$54,800,  annual  gross  product  of  $41 
billion,  and  the  prospect  of  200,000 
newr  jobs  in  the  current  decade.  If 
you  can't  make  a tree  business  thrive 
in  Long  Island,  where  can  you? 

I don't  believe  business  ever  has 
been  or  ever  will  be  good  in  the 
“marketplace."  Business  is  either 
good  or  bad  between  your  ears. 

Opportunities  are  everywhere;  it 
all  comes  down  to  mental  attitude — 
regardless  of  the  times. 

Dick  Proudfoot 
Pruett  Tree  Service 
Lake  Oswego.  Oregon 


Letters  should  he  addressed  to: 
Tree  Care  Industry , Editor 
P.O.  Box  1094 
The  Meeting  Place  Mall 
Route  101 

Amherst , N.H.  03031 


MFG., 


1 6005  Delmar 
P.O.  Box  6 
Lowell,  IN  46356 


(219)  696-1440 

Dealer  inquiries  invited  in  some  areas. 


The 

Affordable 

Portables 

Models 
12R-18E 
Stump  Grinders 

Fantastic  For  Running 
Surface  Roots  Also! 

30*  Stump  removed 
12*  Deep  9 minutes 


SAFETY  FEATURES 

Guards  on  belts. 

Full  control,  positive  balance,  visual  contact  of  work. 

Both  wheels  automatically  lock  when  working  machine. 

When  disengaging  cutter,  cutter  stops  and  does  not  free  wheel. 
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TREE  SERVICE  EQUIPMENT 


1983  International 
Asplund  LR-50  Pony 
Motor  Reconditioned 
$32,000 

also 

1987  Ford  LR-50 

$37,500  others  start 
at  $20,000 


1980  Ford  F-600  Skyworker  rebuilt  boom 
engine,  transmision.  new  tires,  mint  condition 
$22,000 


1982  Chevy  52  ft  High  Ranger,  new  engine 
Pony  Motor  brand  new  condition  $30,000 


1980  Asplund  16”  Reconditioned  $6  000 
Prentice  Loaders  starting  at  $8,000 
Chipper  Dumps  from  $2,000  - $9,500 


Special  50  ft.  Skyworker  on  1980  Tree  Farmer  Log  Skidder.  perfect  condition  $35,000. 

Tamarack  clearing 

RD.  #4.  P.O.  BOX  370,  CANTON.  N.Y.  13617 
FINANCING  AVAII  ABLE  Call  (315)  386-8273  DAY  OR  NIGH  I 
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perience 


oriculture 


th  ANNUAL 

ISA  CONFERENCE  & TRADE  SHOW 

Brandling  Out 
to  Shape  the 
Future 


INTERNATIONAL  SOCIETY 

or  ~ 


For  Registration  Information: 
Call,  Write  or  Fax 

303  West  University 
RO.  Box  908 
Irbana,  IL  61801 
Phone  217*328*2032 
FAX  212*328*7483 


Arboriculture 


AUGUST  11-14,  1991  PHILADELPHIA,  PENNSYLVANIA 
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WASHINGTON  IN  REVIEW 


Pesticide  Regulations 

Should  Local  Communities  Be  Allowed  To  Enact  Their  Own? 


The  outcome  of  a case  currently  be- 
fore the  U.S.  Supreme  Court  could 
determine  permit  requirements  for 
pesticide  applicators.  At  issue  is 
whether  local  communities  can  enact 
their  own  requirements.  But  are  com- 
munity regulations  necessary,  or  does 
the  Federal  Insecticide,  Fungicide,  and 
Rodenticide  Act  (FIFRA)  adequately 
protect  individuals  and  the  envi- 
ronment? 

The  language  of  FIFRA  shows  that 
Congress  intended  to  preempt  local 
regulations,  but  regulations  at  the 
community  level  are  gaining  mo- 
mentum in  several  areas  around  the 
country.  Most  notable  is  the  case  of 
Wisconsin  Public  Intervenor  v.  Mor- 
tier,  currently  being  debated  in  the 
U.S.  Supreme  Court.  Oral  arguments 
in  the  case  began  in  April,  but  a deci- 
sion is  not  expected  before  mid- 
summer. 

The  story  begins  in  April  1981  when 


the  town  of  Casey,  Wisconsin, 
adopted  a resolution  banning  the  use 
of  “herbicides  and  pesticides"  on  pub- 
lic lands  and  along  public  roads.  In 
1983  the  town  passed  an  ordinance  re- 
quiring a public  hearing  before  herbi- 
cides could  be  applied. 

In  1984  the  resolution  was  modified 
when  Ralph  Mortier,  a resident  of 
Casey,  applied  for  a permit  to  aerially 
apply  Roundup  on  20  acres  of  land  as 
site  preparation  for  planting  Christ- 
mas trees.  His  application  was  denied. 
Only  hand  spraying  of  10  acres  was 
permitted. 

The  original  ordinance  was  redraft- 
ed in  1985,  adding  fungicides  to  the  list 
as  well  as  a requirement  that  the  per- 
mit applicant  list  the  status  of  the  pes- 
ticide in  the  Environmental  Protection 
Agency's  re-registration  program. 

The  Wisconsin  Forestry/Rights-of- 
Way/Turf  Coalition  and  Mortier  filed 
suit  against  the  town  of  Casey  in  Sep- 


tember 1986.  The  judge  found  in  favor 
of  the  plaintiffs  and.  immediately  fol- 
lowing the  hearing,  declared  the  town 
ordinance  void. 

In  1988,  the  Public  Intervenor  and 
the  town  appealed  that  ruling,  and  the 
case  has  since  made  its  way  to  the  U.S. 
Supreme  Court. 

A brief  filed  in  March  in  support  of 
Mortier  stated  that  “allowing  each 
local  government  in  the  U.S.  to  con- 
coct its  own  scheme  for  regulating  pes- 
ticides would  make  it  impossible  to 
maintain  the  comprehensive  system  of 
coordinated  federal  and  supplemen- 
tary state  regulation  which  Congress 
sought  to  achieve  through  enactment 
of  FIFRA.” 

Here  is  an  example  of  what  could 
result  if  the  Supreme  Court  rules  in 
favor  of  the  Public  Intervenor.  First, 
a myriad  of  communities  around  the 
country  might  propose  requirements 
similar  to  those  in  Casey,  Wisconsin. 
Such  laws  would  mean  that  tree  com- 
panies would  have  to  meet  several 
application  requirements  instead  of 
one  state  regulation. 

Right-of-way  management  using 
growth  regulators  would  be  severely 
hampered.  Aerial  application  for 
gypsy  moths,  tent  caterpillars  or 
other  insects  would  be  tied  up  in  the 
permit  application  process  long 
enough  to  lose  the  battle  against  such 
pests.  Where  would  it  end? 

Whatever  the  court  decides,  the 
controversy  will  not  end  quickly. 
Robert  Rosenberg,  State  Govern- 
mental Affairs  manager  for  the  Na- 
tional Pesticide  Control  Association 
said,  “However  it  turns  out,  I don't 
think  that's  the  end  of  it.  Either  side 
that  loses,  I think  they  are  fully  pre- 
pared to  go  to  Congress  with  it.  It's 
just  one  more  step  in  a long  battle." 


Mm 


TOOL  CO,  INC 
167  CALIFORNIA  ST.,  NEWTON.  MA  02158 


WE’VE  CHOPPED 
THE  PRICE 

ON  chopper  KM 


m® ESSS****""' 

$24-3® 


143/4  X 4 X 3/g — $24.60  15  x 5 x ’/2-S31  99 

195fc  x 4 x 3/b— $28.75  23  x 5 x Vfe-$42.26 


MINIMUM  12  PCS. 


CALL 


TOOL  CO  . INC 
167  California  Si  . Newlon.  MA  021 58 


800-221-5452 

MASS.  & CANADA  617  332-7178 
FAX:  (617)  332-0664 


TOOL  CO,  INC. 
167  cabforrua  St,  Nawton.  MA  02156 
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Two  proven 
ways  to 
control  tree 
insects  without 
harming  the 
environment 


Inject-A-Cide’ 
Inject-A-Cide'  B 


Stop  pests  that  bore,  chew  or  suck  on  plant 
tissues.  Inject  Mauget  Inject-A-Cide®  or  Inject-A- 
Cide®  B into  a tree's  vascular  system  and 
control  more  than  35  major  insects  that  injure 
shade  trees  and  ornamentals. 

Protects  The  Environment 

The  Mauget  micro  injection  process  utilizes  a 
closed  system  to  keep  pesticides  from  being 
introduced  into  the  environment.  No  spraying  is 
needed.  Scientifically  measured  doses  of  EPA 
registered  materials  are  placed  directly  into 
the  tree's  conductive  vessels.  This  ensures 
environmental  protection  while  controlling 
only  injurious  insect  pests  feeding  on  the  tree. 

Material  Moves  Via  The  Sapstream 

The  active  ingredient  in  inject- A-Cide*  or  Inject- 
A-Cide*  * B moves  quickly  into  the  sapstream. 

It  is  transported  in  the  xylem  from  the  point  of 


injection  to  the  upper  crown  and  leaves.  Entry 
points  are  smaller,  shallower  and  fewer  in 
number  than  any  other  injection  method 
used  today 

Do  your  part  to  protect  the  environment  with 
the  positive  addition  of  Mauget  micro  injection 
to  your  IPM  program.  Stop  boring,  chewing 
and  sucking  insects  from  invading  a tree's 
environment.  Inject  Mauget  Inject-A-Cide  or 
Inject-A-Cide  B and  target  only  those  insect 
pests  that  harm  trees. 

J.J.  Mauget  Company 

2810  N,  Figueroa  Street 
Los  Angeles,  CA  90065 
FAX:  213-225-3810 
213-227-1482  (CAonly) 

1 -800-TREES  RX 


Inject-A-Gde  and  tnjectA-Cide  B ate  restricted  use  pesticides  and  may  be  applied  only  by  a licensed  and  trained  applicator 
inject  A-Cide  and  injec^A-Cide  B are  registered  trademarks  of  J.J.  Mauget  Company 

■ Contains  *Metasystox-R,  o Reg  TM  of  the  Parent  Company  of  Farbenfotyiken  Bayer  GmbH  Leverkusen 

■ 'Contains  technical  "florin,  registered  in  u.S  & Canada  Pat  Offs,  by  U S.  Pat2,0O2,S55;  Canada  Pat  536,557 
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MANAGEMENT  EXCHANGE 


Trees  Are  Growing 

— Are  You? 


By  Don  Blair 

My  father  believed  in  cycles.  He 
tracked  those  cycles  for  73  years  from 
191 1 until  his  passing  in  1984.  He  had 
a strategy  and  a belief  that  seemed  to 
work  very  well  for  him.  He  saved  as 
much  money  as  he  could  during 
boom  times  so  that  he  was  in  a good 
position  to  ride  out  the  slower  times. 
Having  a little  extra  cash  during 
slowdowns  enabled  him  to  make 
sound  investments  in  real  estate  at 
bargain  prices.  His  buying  power  for 
goods  and  services  was  stronger  dur- 
ing slowdowns  as  well. 

M.F.  Blair  was  in  the  business  for 
the  long  haul.  He  was  fond  of  saying, 
“The  trees  keep  growing;  if  (our  cli- 


ents) don't  do  something  this  year, 
they'll  have  to  do  something  next 
year.  We'll  be  ready  for  them;  it'll 
just  cost  them  a little  more  because 
(the  trees)  grew  that  much  more.'" 
Blair  was  right.  1 watched  people  put 
things  off  as  long  as  they  could 
through  the  early  1970s.  But  the  trees 
kept  growing  and  from  the  mid-70s 
until  now,  everybody  who  performed 
some  type  of  service  was  in  demand. 
Now,  everybody  who  doesn't  do  any- 
thing is  saying:  “It's  not  like  it  was. 
There's  no  backlog."  For  us,  the 
trees  keep  growing.  For  others,  the 
paint  will  keep  peeling,  the  pipes  will 
keep  leaking,  the  cars  will  keep 
breaking,  until  everything  needs  to 
be  fixed. 


The  trees  keep  growing,  even  as 
you  read  this.  I used  to  say  of  tree 
conditions  in  the  San  Francisco  Bay 
Area:  “If  it  rains  this  winter,  we'll 
prune  oaks.  If  there  is  drought,  we’ll 
remove  pine  trees,  but  there  is  al- 
ways something  to  do."  Right  now, 
arborists  in  the  Bay  area  should  be 
counting  their  blessings  or  curses. 
Five  years  of  drought  left  plenty  of 
dead  pines,  a killer  freeze  in  Decem- 
ber left  a lot  of  restorative  work,  and 
heavy  rain  in  March  left  the  oaks  in 
their  glory  this  spring.  There's  plenty 
to  do. 

Meanwhile,  there  are  things  that 
you  can  do  to  improve  your  backlog 
and  market  share.  If  you  are  a little 
slow,  consider  it  an  opportunity.  My 
father  did.  Of  course,  his  idea  of  an 
opportunity  meant  pulling  weeds, 
painting  the  barn  or  scraping  the  rust 
from  the  insides  of  the  spray  tanks 
with  a wire  brush.  My  idea  of  an  op- 
portunity is  to  get  out  and  personally 
call  on  some  favorite  clients  that  you 
haven't  done  anything  for  in  the  last 
few  years.  The  trees  have  been  grow- 
ing (or  dying)  all  that  time.  Taking  an 
unsolicited  interest  in  the  progress  of 
your  clients'  trees  might  be  just  the 
nudge  that  they  need  to  have  you  do 
something. 

Reevaluate  your  sales  tactics.  If 
you've  been  used  to  selling  a huge 
package,  you  may  be  getting  fewer 
blanket  approvals  than  you  did  in 
1988.  The  client  might  refuse  the 
whole  job  before  admitting  he 
doesn't  have  the  money.  Offer  a 
comfortable  choice. 

While  you're  walking  the  grounds, 
tell  the  client  that  you  can  offer  sev- 


TALK  A 

GREEN  STREAK 


With  Dick  Proudfoot 
speaking  at  your  next 
conference,  workshop, 
or  seminar,  you'll  not 
only  hear  a streak  of 
green  talk,  but  straight 
talk  as  well.  He'll  tell  you 
how  to  make  your  business^ 
a success,  even  in  these 
tough  times. 

Book  Dick  Proudfoot  for  your  next  industry  meeting.  Call  1-800-635-4294. 


SR 

K 


He's  made  it  to  the 
top  in  the  green  in- 
dustry, after  a string 
of  successful  bus- 
inesses in  other 
arenas.  This  is  a 
man  to  listen  to. 
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eral  performance  options:  You  can 
do  the  work  all  at  once;  you  can  offer 
a 3-to-5-year  plan:  or  you  can  priori- 
tize the  work  by  the  needs  of  the 
trees.  I sold  plans  and  priorities 
through  good  times  and  had  for  sev- 
eral reasons.  First,  we  were  too  small 
a company  to  get  tied  up  on  a huge 
project.  Second,  planning  ahead  as- 
sured the  client  that  we  were  in  this 
for  the  long  haul.  Third,  prioritizing 
by  tree  need—not  client  dollar — 
established  our  ethics  and  profession- 


alism. In  slow*  times,  it  was  reassuring 
to  me  that  l was  booking  the  promise 
of  work  years  in  advance.  If  things 
are  just  a little  slow,  enjoy  being  able 
to  handle  your  workload  with  less 
stress.  Don't  shortcut  your  work, 
maintain  your  standards  of  quality, 
keep  your  loyal  customers  happy  so 
they'll  be  with  you  through  good 
times  and  bad. 

Turn  a 7-hour  removal  into  art 
8‘hour  day  by  making  it  a training 
session.  If  you've  been  dying  to  try 


Please  circle  9 on  the  Reader  Service  Card 


Stump  Claw® 

Stump  Cutting  Tooth  Superiority 


The  revolutionary  new  stump  cutting  tooth 
replacement  for  your  present  system  that  will: 


• reduce  cutter  tooth 
loss  up  to  lOx 

• stand  up  to  rock,  brick 
and  concrete  and  will 

not  break 

• dramatically  reduce 
down-time  and 
replacement  costs 

• easily  adapt  to  most 
stump  cutters 


Gain  the  Stump  Claw  Advantage,  Call: 

1 -800-543-6123  The  stumP Removal  Co 

Remember:  It  isn’t  an  original  Slump  Claw  unless  it  says 

so  on  the  tooth  Beware  of  cheap  imitations t!  Calf  our  WestWOOd,  N.  J . 07675 

toll-free  S00  number  to  confirm  all  phone  orders 


Please  circle  37  an  the  Reader  Service  Card 


out  a speed  line  or  some  other  aspect 
of  technical  rigging  but  you've  been 
too  rushed  before,  seize  the  opportu- 
nity. Use  the  quieter  periods  to  up- 
grade your  personnel  in  all  aspects  of 
tree  maintenance  so  that  they  arc 
ready  to  fly  when  things  pick  up 
again.  The  trees  are  still  growing,  are 

you? El 

Donald  /\  Blair,  president  of  Sierra 
Moreno  Mercantile  Company t Big 
Pool } Maryland,  is  an  arborist,  entre- 
preneur and  teacher . 


Please  circle  4 on  the  Reader  Service  Card 
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Taking  Care 


By  Brian  Barnard 

Back  injury  is  the  leading  cause  of  lost  time  in  ar- 
boriculture, and  the  major  contributing  factor  to  the 
high  cost  of  workers  compensation  insurance.  Pull- 
ing, twisting,  and  slipping  are  the  most  common 
causes.  Improper  lifting  techniques  cause  muscle 
strain  and  discomfort. 

Much  of  the  pain  and  suffering  from  back  injuries 


can  be  avoided.  A few  minutes  of  stretching  and 
warm-up  exercises  first  thing  in  the  morning  and 
after  lunch , along  with  proper  lif  ting  techniques,  a 
healthy  diet  and  an  appropriate  amount  of  sleep  will 
help  eliminate  most  injuries.  The  following  exercises 
and  lifting  techniques  were  compiled  by  the  Safety 
Committee  of  the  National  Arborist  Association. 


Warm  up  first 

A daily  exercise  program  can 
help  keep  you  productive  and 
feeling  fit.  A short  warm-up  each 
morning  to  stretch  the  back, 
shoulder  and  leg  muscles  can  be 
done  in  a few  minutes.  Some  of 
these  can  even  be  done  in  the 
truck  on  the  way  to  the  job  site. 
If  you  have  any  doubts  of  your 
ability  to  safely  perform  these  ex- 
ercises, consult  with  a physician 
before  attempting  them. 


your  chin  to  the  chest,  slowly  rotate 
your  head  looking  over  your  left  shoul- 
der and  then  your  right  shoulder.  Re- 
peat 6 times. 


Let’s  start  with  your  neck.  Lower  your 
head,  attempting  to  touch  your  chin  to 
your  chest.  Feel  the  back  of  your  neck 


Now  for  your  arms.  Stretch  your  arms 
out  parallel  with  the  ground  and  make 
large  circles  with  your  hands  pointing 
outward.  Make  6 circles  in  each  direc- 
tion and  repeat. 


stretch.  Slowly  raise  your  head,  hold- 
ing your  chin  up  as  far  as  possible.  Re- 
peat the  front  to  back  movement.  With 


Upper  body  stretches  are  next.  First, 
grasp  your  right  wrist  with  your  left 
hand  behind  your  back.  While  inhaling, 
push  your  arms  away  from  your  back 
as  far  as  you  can.  Hold  that  position  for 
a count  of  3.  Repeat  6 times. 
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Of  Your  Back 


Now  clasp  your  hands  together  in  front 
of  your  chest.  Rotate  your  palms  out- 
ward and  reach  forward  as  far  as  you 
can.  Hold  for  a count  of  3.  As  you  push 
outward,  take  a deep  breath.  Pull  your 
hands  toward  your  chest  while  exhal* 
ing.  Repeat  3 times. 


Next,  clasp  your  hands  together  be- 
hind your  neck.  Inhale,  and  raise  your 
arms  over  your  head  as  far  as  possible 
with  your  palms  pointed  upward.  Hold 
that  position  for  a second.  While  ex- 
haling. Lower  your  hands  back  behind 
your  neck.  Repeat  3 times. 


An  exercise  that  relieves  stress  in 
your  entire  back  is  the  simple  back- 
ward bend.  It  is  helpful  when  you  have 
been  carrying  heavy  loads  for  some 
time,  just  after  you  have  finished 
reaching  and  leaning  forward,  or  after 
riding  a long  time  in  a vehicle.  Stand 
with  your  feet  shoulders'  width  apart. 
Place  your  hands  on  your  hips.  Lean 
back  as  far  as  your  back  allows  by 
arching  your  back.  Repeat  5 times. 


To  stretch  your  lower  back,  stand  with 
feet  shoulders'  width  apart.  Go  into  a 
squatting  position  with  your  arms  be- 
tween your  knees  and  feet  flat  on  the 
ground.  Hold  the  palms  of  your  hands 
facing  down  as  close  to  the  ground  as 
you  can.  Hold  that  position  for  a count 
of  10,  keeping  your  normal  back  curve. 


Hold  on  to  a stationary  object  for  bal- 
ance. Raise  and  bend  your  left  leg  be- 
hind you,  clasping  your  ankle  with  your 
right  hand.  Now  pull  your  left  leg  to- 
ward your  lower  back  until  you  feel 
your  thigh  muscle  begin  to  stretch. 
Hold  for  a count  of  10  and  repeat  with 
your  other  leg. 


Face  a raised  object  such  as  the  run- 
ning board  of  a truck  or  a block  of 
wood.  Place  your  right  foot  on  it.  Keep 
your  left  leg  straight  and  rest  your 
hands  on  your  right  knee.  With  your 
back  in  its  natural  curve,  slowly  bend 
your  right  leg.  Repeat  3 times  with  both 
legs.  This  will  loosen  your  lower  back 
and  leg  muscles. 
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Lift  with  caution 

In  addition  to  stretching  exer- 
cises, remember  these  proper  lift- 
ing habits, 

L Decide  in  advance  how  to 
lift  the  object, 

2.  Consider  the  distance  the 
object  is  to  be  moved . 

3.  Keep  the  load  close  to  your 
body. 

4.  To  change  direction,  move 
with  your  feet  rather  than 
twisting  your  back . 

5 . Use  mechanical  devices  to 
move  large  objects. 

6.  Try  to  keep  your  back  in  the 
natural  curve . 

7.  Don't  handle  anything  too 
heavy  or  bulky  without  help . 

8.  Bend  at  your  knees. 


The  modified  diagonal  lift  can  be  used 
for  moving  heavy  tool  boxes  or  large 
chain  saws.  Any  items  elevated  1 to  2 
feet  that  can  be  grasped  at  that  height 
are  good  candidates  for  this  type  of 
lift.  Stand  with  feet  apart,  one  foot  in 
front  of  the  other.  Keep  the  body 
slightly  over  the  load  with  knees  bent 
in  a half-squatting  position.  Lock  your 
back  curve  in  the  natural  position, 
tightening  your  stomach  muscles. 
Bend  your  hips  and  grasp  the  handle 
firmly.  Keep  your  head  up.  Do  not  bend 
at  your  waist  Lise  your  leg  muscles  to 
straighten,  with  your  knees  and  hips 
straightening  to  complete  the  lift. 


The  diagonal  lift  can  be  used  for  many 
tasks,  such  as  lifting  large  chunks  of 
wood.  Stand  with  feet  apart,  straddling 
the  wood,  one  foot  slightly  in  front  of 
the  other,  on  a diagonal.  Maintain  the 
normal  back  curve  and  bend  at  your 
knees  and  hips.  Grasp  the  far  side  of 
the  wood  with  the  hand  that  is  on  the 
same  side  as  the  forward  foot.  Then 
grasp  the  opposite  side  with  your 
other  hand.  Check  your  grip  before  lift- 
ing, If  the  piece  of  wood  slips,  the 
jerking  movement  could  cause  injury. 
Keep  head  and  shoulders  up.  Lift  with 
your  knees  and  hips,  coming  to  a 
standing  position. 


The  one  knee  lift  helps  bring  the  load 
close  to  your  body  before  completing 
the  lift.  Place  one  foot  beside  the  front 
of  the  load,  and  drop  slowly  to  the 
other  knee.  Grip  the  item  firmly  at  the 
near  and  far  corners,  keeping  your 
head  and  shoulders  up.  With  your 
lower  back  curved  in,  lift  or  roll  the  ob- 
ject to  the  top  of  your  thigh.  Maintain- 
ing the  same  posture,  stand  with  the 
object  cradled  close  to  your  body.  This 
lift  should  be  avoided  if  you  have  a his- 
tory of  knee  problems. 
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The  same  techniques  are  used  in  the 
deep  squat  lift,  but  one  foot  is  not 
placed  ahead  of  the  other.  The  deep 
squat  lift  should  be  used  when  lifting 
small,  light  items,  or  when  there  isn't 
enough  space  to  straddle  the  object. 
Using  proper  body  mechanics,  squat 
over  the  object.  Lift  the  load  with  arms 
and  cradle  it  close  to  your  body  to  re- 
duce strain  on  your  back  muscles. 
However,  one  foot  should  be  placed 
ahead  of  the  other  when  possible  so 
you  can  get  closer  to  the  load,  which 
reduces  the  stress  on  your  lower  back. 
The  diagonal  lift  also  helps  keep  your 
balance  while  lifting. 


Get  The  Most  Out  Of  tree  Care 


Becoming  a member  of  the  National  Arborist  Association  just  may  be  the 
best  way  to  get  the  most  out  of  your  money. 

The  NAA  provides  everything  you  need  to  succeed  in  business  today 
Whether  you’re  big  or  small  the  NAA  can  make  a difference 
The  NAA  offers  Management  Services,  Safety  Programs,  Arborist  Training  Programs, 
and  represents  its  members  in  Washington  while  also  simplifying  Government  Regulations. 

The  NAA  can  increase  the  Productivity,  Efficiency  and  Profitability  of  your  firm  . 

Mail  in  the  coupon  below  w?ith  your  payment  right  away!  For  more  information  call  l-800'REF-2-NAA. 


Special  Offer 

Join  now  for  just  $175*  You  will  also  receive  a free  copy  of  NAA's  Personal  Safety  training  video. 
*Yowr  anmtd  dues  in  1992  uiU  be  based  an  your  firm's  gnxs  sales  for  1991. 


□ YES,  I want  to  belong  and  take  advantage  of  this  "SPECIAL 
OFFER”!  Enclosed  is  my  check  for  $175  tor  dues  through  1991. 

Name  Cotnoanv 

Street 

Cit"y 

State 

Zip 

Phone  ( 

\ 

Check  enclosed  oavable  to  NAA 

VISA  MasterCad 

Account # 

Eapirarion  Date: 

Signature 

The  National  Arborist  Association 

The  Meeting  Place  Mall 
P.Q  Bax  1094,  Amherst,  NH  03031-1094 


Membership  available  to  cammercid  Tree  Senice  Firms  only. 
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NEW  INVENTION  MAKES  DISC-STi 


BEEVER  S 

P.O.  BOX  800  • WINN,  MICHIGAN  4 


Yes,  It's  a 36"  Drum-Style  Chipper,  Completely  Different  1 


E-Z  MODEL  30/60 
ORCHARD  CHIPPER 

Chips  up  to  60  tons  per  hour 
with  450  HP  engine. 


E-Z  MODEL  20/30 

Chips  up  to  30  tons  per  hour 
with  250  HP  engine. 


i£S 


y 


Q The  new  36"  E-Z  drum 
horsepower  than  a disc-s 
job! 
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□ GOVERNMENT  BIDS:  In 
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costs  more  to  do  the  sai 

□ CALL  TODAY  for  more  ii 
live  video  demonstratior 


E-Z  BEEVER  MODEL  20/20 


E-Z  10/20  34”  SELF-PROPELLED 


E-Z  20/20  SELF-PROPELLED 


(LE  BRUSH  CHIPPERS  OBSOLETE! 


han  Any  Chipper  That's  Ever  Been  On  the  Market  Before! 
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E-Z  BEEVER  MODEL  10/20  EQUIPPED  WITH  BAGGER 
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"Drum-type  wood  chipper, 

U.S.  Patent  No.  5,005,620,  Issue  Date:  April  9, 1991" 

We  applied  for  27  patent  claims  to  the  U.S.  Patent  Office  and  we  were 
granted  all  27.  The  patent  prints  above  will  illustrate  some  of  the  simple 
features  of  the  all-new  E-Z  Beever  chipper. 
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Product  Liability 

Is  The  Manufacturer  Always  To  Blame  For  An  Accident? 


By  Dan  Brandon 

A guaranteed  formula  to  avoid 
being  sued:  Never  produce  anything* 
never  take  any  risk*  never  accumulate 
any  property  or  wealth, 

A guaranteed  formula  for  being 
sued:  Start  a manufacturing  company, 
work  hard*  listen  to  the  voices  of  the 
marketplace  and  build  equipment  they 
ask  for  to  do  a difficult  job  economi- 
cally, sell  thousands  of  these  machines, 
try  to  make  a lot  of  money,  employ  a 
lot  of  people,  be  successful. 

That  view  may  seem  a bit  cynical* 
but  the  American  dream  of  starting 
with  nothing  and  building  a successful 
bu  iness  may  be  in  danger*  says  Norval 
Morey,  an  entrepreneur  who  has  lived 
that  dream.  The  problem*  Morey  says, 
has  reached  crisis  proportions  and  the 
bottom  line  could  be  the  loss  of  many 
jobs. 

Morey*  president  and  chairman  of 
the  board  of  Morbark  Industries  of 
Winn,  Michigan*  is  a classic  business 
success  story. 

In  just  over  three  decades  he  led  his 
company  from  an  old  blacksmith  shop 
to  a multi-million  dollar,  international 
concern  with  a manufacturing  facility 
that  covers  a million  square  feet  and 
employs  500  people.  He  says  to  dupli- 
cate that  feat  today  would  be  almost 
impossible.  “One  or  two  of  these  law- 
suits would  break  you  almost  before 
you  got  started,"  he  says* 

The  chipper  industry'  grows 

It  hasn't  always  been  that  way*  In 
fact,  Morbark  never  encountered  lia- 
bility problems  until  the  last  few'  years* 
“ After  designing  hundreds  of  products 
for  more  than  20  years  without  a single 
product  liability  suit,  something  has 
changed*  I never  even  knew  what 
product  liability  was  until  a guy  tried  to 
sell  me  product  liability  insurance*1' 
Morey  says.  To  understand  the  current 
situation,  one  must  go  back  a few 
years  and  pick  up  the  story* 
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Consider  The  Eeger  Beever*  a 
hand-fed  brush  chipper  manufactured 
by  Morbark.  It  revolutionized  the  way 
people  dispose  of  brush*  limbs  and 
waste  wood,  and  the  market  re- 
sponded by  purchasing  thousands  of 
them* 

The  chipper  industry  has  flourished 
because  many  new  environmental  laws 
banned  open  burning  and  made  it 
more  difficult  to  dispose  of  brush  at 
landfills  and  dumps.  If  this  wood 
couldn't  be  burned  or  buried*  the  only 
alternative  was  to  recycle  it  by 
chipping  it  into  material  that  could  be 
used  for  a number  of  applications*  in- 
cluding ground  cover,  mulch  and 
boiler  fuel* 

Introduced  to  the  market  in  1980, 
the  Eeger  Beever  can  chip  not  only 
brush*  but  whole  trees  as  well.  It  uses 
about  a third  of  the  horsepower  of 
conventional  chippers,  yet  can  chip 
much  larger  material,  up  to  10  or  even 
12  inches  in  diameter.  There  is  no 
kickback  and  the  mechanical  feed  sys- 
tem feeds  the  material  smoothly  and 
steadily  at  a rate  of  about  65  feet  per 
minute*  A safety  control  bar  on  the  in- 
feed  chute  allows  the  operator  to  stop 
and  reverse  the  feeding  action*  some- 
thing that  was  impossible  before. 

“We  designed  this  machine  with  all 
the  safety  features  that  could  be  antici- 
pated at  that  time  by  both  the  de- 
signers and  the  users,"  Morey  recalls. 
“Of  course,  everyone  understood  that 
a machine  that  could  take  a 10-inch 
tree*  pull  it  into  the  chipper  disc  and 
chip  it  could  be  dangerous*  so  we  did 
everything  we  could  think  of  to  make 
it  safe." 

A 20-inch  steel  shroud  around  the 
infeed  rollers  keeps  the  operator's 
hands  a safe  distance  from  the  feed 
works.  Large*  bright  decals  on  both 
sides  warn  the  operator  to  never, 
under  any  circumstances,  put  his 
hands  inside  the  infeed  shroud  when 
the  machine  is  running.  The  added 
safety  control  can  be  reached  by  the 
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operator  from  both  sides  and  the  top 
of  the  machine  to  instantly  stop  the 
feed* 

The  Eeger  Beever  performed  like 
nothing  ever  introduced  before  and  it 
fit  the  needs  of  an  environmentally 
aware  market.  “We  were  selling  them 
faster  than  we  could  build  them*" 
Morey  says.  In  the  first  five  years  of 
production,  disc-style  chippers  took 
over  70  percent  of  the  total  brush 
chipper  market. 

Within  seven  years,  Morbark  and 
other  manufacturers  had  produced 
and  sold  more  than  7000  disc-style 
brush  chippers  and  had  not  heard  of  a 
single  accident  involving  the  mechani- 
cal infeed  system.  “We  were  very 
pleased  because  we  felt  that  since 
there  were  no  accidents  we  must  have 
done  a pretty  good  job  of  designing 
the  safest  chipper  possible,"  Morey 
says.  “And  I still  believe  it  is  the  safest 
you  can  possibly  make  it," 

Accidents  and  liability 

Suddenly  that  changed,  and  several 
workers  were  injured  when  their 
hands  or  feet  were  caught  in  the  feed 
works  of  the  chipper.  To  date  there 
have  been  about  a dozen  such  acci- 
dents reported  for  which  the  manufac- 
turer has  been  sued  for  product  lia- 
bility* 

Product  liability  can  be  broken 
down  into  three  basic  categories:  a 
machine  was  manufactured  badly  and 
something  broke  causing  an  accident: 
the  manufacturer  failed  to  warn  of  a 
danger  not  obvious  to  someone  using 
the  equipment;  or  the  equipment  was 
improperly  designed. 

“We  have  no  problem  with  the  first 
two  points,"  Morey  says,  “We've 
never  had  anything  break  and  cause  an 
accident  and  we  can't  be  accused  of 
not  warning  the  operator  of  danger  be- 
cause the  machine  is  plastered  with 
warning  decals*  So  it  has  always  come 
down  to  the  question  of  improper  de- 
sign. But  how  could  it  be  improperly 


designed  when  we  had  all  those  thou- 
sands of  chippers  out  there  for  many 
years  without  one  single  accident?” 

According  to  Morey,  safety  viola- 
tions are  likely  to  blame  for  these  acci- 
dents, "There's  no  other  way  to  get 
into  the  feed  wheels-  You  have  to  pm 
your  hands  inside  there  to  get  caught/" 
he  says. 

In  any  case,  in  the  last  two  or  three 
years  Morbark  has  been  taken  to  court 
for  product  liability  lawsuits  that 
Morey  is  convinced  should  be  handled 
by  workers  compensation,  "Morbark 
has  to  defend  itself  at  a tremendous 
cost  both  in  money  and  time/'  Morey 
says. 

Legal  system  gone  awry 

Morey  blames  the  problem  on  a 
legal  system  gone  awry,  "These  are 
strictly  workers  compensation  cases; 
that's  why  we  have  workers  compensa- 
tion—to  protect  employees  and  em- 
ployers in  the  event  of  injury/"  he 
says.  "Regardless  of  how  careless  the 
employee  or  the  employer  is,  they  are 
covered.” 

The  law  also  says  an  employee  can't 
sue  his  employer  for  an  injury.  There 
is  nothing,  however,  to  prevent  a com- 
pany from  being  sued  if  a worker  was 
injured  while  operating  one  of  the 
company’s  products. 

"First  of  all,  lawyers  file  suit  on  a 
contingency  basis.  If  they  lose,  the 
plaintiff  didn't  lose  anything  and  his 
lawyer  didn’t  lose  much  but  his  time,” 
Morey  says,  ‘if  they  win,  they  get  a 
percentage  of  the  settlement.  In  most 
states,  it’s  33  percent  of  what  is 
awarded. 

"Then  some  lawyers  cut  deals  with 
workers  comp  where  they  get  a per- 
centage of  what  they  save  workers 
comp.  And  the  plaintiff  may  actually 
end  up  with  very  little  or  even  owing 
workers  comp.  Once  the  court  decides 
it’s  a product  liability  case  instead  of 
workers  comp,  the  plaintiff  must  pay 
back  workers  comp  any  money  he  has 
received.  But  the  lawyer  still  gets  his 
money.  As  the  defendant,  we  have  to 
pay  huge  legal  fees  whether  we  win  or 
lose. 

"Many  attorneys,  including  our  own 
law  firm,  are  ethical  people,  and  this 
country  desperately  needs  honest  law- 
yers like  them,”  Morey  says,  "The 
problem  is,  they're  not  ail  that  way. 


But  the  real  problem  isn't  unethical 
lawyers;  the  real  problem  is  the  system 
which  is  allowed  to  continue.  This 
country  desperately  needs  a change  in 
our  legal  system." 

Several  times  after  an  accident  was 
reported,  certified  letters  were  sent  to 
every  Eeger  Beever  owner  in  the  com- 
pany's owners  list  informing  them  how 
the  accident  happened  and  warning 
them  to  train  their  operators  in  proper 
safety  procedures. 


The  infeed  chute  was  lengthened 
from  20  inches  to  36  inches  to  keep  the 
operators’  hands  further  from  danger. 
In  fact,  there  has  been  quite  a debate 
in  the  industry  on  this  matter*  The 
American  National  Standards  Institute 
(ANSI),  which  sets  national  safety 
standards  for  brush  chippers,  has  not 
made  a decision  on  what  length  the  in- 
feed  chute  should  be.  Some  in  the  in- 
dustry say  that  a longer  infeed  chute 
might  be  more  dangerous  because  if  a 


ELECTRONIC  FLOWMETER  PATENT  PENDING 


Distinctive  Features 

Rugged  Cast 
Aluminum  Body 


• 500  PSI  Operating 

Pressure 

• Portable  — Hose  End 

Attachable 

• Field  Replaceable 

Battery  (9V) 

• Measurement  Accuracy 

of  +/-  2%  of  Rate 


NO  MOVING  PARTS  . . . 

. . .No  rotating  vanes  or  turbines  ...  no  delicate  bearings 
to  seize  or  fail.  PCOs,  LCOs  and  arborists  can  now  monitor 
chemical  usage,  control  costs  and  prove  regulatory  and  label 
compliance  with  reliability  & accuracy. 

3101  South  Westnedge 
Kalamazoo , Michigan  49008 
616-388-8300  Fax  616-388-9300 


Technology 

Management 
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Brush  Chipper  Knives 

Marketing  a complete  line  of  quality  brush  chipper  knives 
plus  fast,  professional  knife  sharpening  service. 

CHIPPER  KNIVES 

f INSTOCK:  "Distribute  most  knives  in  the  indus- 
try, Million  dollar  inventory  ready  to  ship . * 

CHIPPER  KNIVES 

f HIGHEST  QUALITY:  "Meet  industry  standards 
for  steel  composition  and  Rockwell  hardness. " 

CHIPPER  KNIVES 

f LOWEST  PRICE:  "Nobody  can  beat  our  whole- 
sale prices . " 

CHIPPER  KNIVES 

f GUARANTEE:  "Unconditional  guarantee. " 

"Home  of  the  original  bolt-on  knife/* 

’Don't  be  misled  by  generic  knives,** 

SHARP  EDGE,  INC. 

8431  S.  WINN  RD.  WINN,  Ml  48896 
(517)866-2780  (800)533-1918 

SHARP  EDG&  INC. 
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man  tried  to  put  smaller  material  in 
the  chipper  he  has  to  reach  farther. 
Then,  if  he  gets  his  hands  caught  in  the 
feed  wheels  he  would  have  to  reach 
back  farther  to  get  to  the  safety  control 
bar.  Morbark  currently  offers  options 
of  20,  24,  and  36  inches,  preferring  to 
leave  it  up  to  the  customer. 

"There  are  those  that  say  20  inches 
is  too  short  and  those  who  say  that  36 
inches  is  too  long.”  Morey  says,  "If  we 
build  a shorter  infeed,  some  attorneys 
will  argue  it  should  be  longer:  and  if 
we  build  a longer  infeed,  some  attor- 
neys will  argue  it  should  be  shorter."" 

Morbark  has  offered  an  extension 
kit  to  convert  the  infeed  chute  on  ma- 
chines already  in  the  held  from  20 
inches  to  36  inches.  About  half  of  the 
company’s  customers  have  made  the 
conversion.  "We  offered  them  the  op- 
tion and  told  them.  If  you  believe  it's 
safer,  it's  available,1  and  we  recom- 
mend they  make  the  conversion.  But 
there  have  been  accidents  with  longer 
infeeds  as  well  as  short  ones,”  Morey 
says. 

The  company  also  added  rubber 
curtains  across  the  infeed.  “Even 


though  there  is  no  kickback  with  these 
machines,  wc  put  the  curtains  on  to 
remind  the  operator.  If  his  hands 
touch  that  curtain,  he’s  going  too  far," 
Morey  says.  "We  shipped  these  free  to 
every  customer  we  know  of.  They  only 
take  a fewr  minutes  to  install  and  still 
some  of  them  haven’t  done  it.'" 

Another  problem,  Morey  says,  lies 
in  the  training  some  workers  receive. 
“We  can  send  out  all  the  safety  manu- 
als in  the  world,  and  put  warning 
decals  all  over  the  machines,  but  some 
of  these  guys  arc  not  ever  going  to  pay 
attention,”  he  says. 

Call  for  legal  changes 

Morey  doesn't  argue  with  the  need 
for  product  liability  protection.  "If  a 
manufacturer  designs  an  unsafe  ma- 
chine and  he  knows  it  and  still  puts  it 
on  the  market,  he  should  be  sued  and 
he  should  have  to  pay.  I have  no  argu- 
ment with  that,  but  the  system  w'e 
have  is  ridiculous, 11  he  says. 

He  would  like  to  see  the  law 
changed  so  that  attorneys  cannot  sue 
without  responsibility.  "I'd  like  to  see 
(the  law)  changed  so  that  lawyers  can't 


take  a workers  compensation  case  and 
sue  a manufacturer  who  has  clearly  no 
responsibility  for  the  accident  without 
having  to  pay  if  they  lose.  They  should 
have  to  pay  the  manufacturer’s  legal 
bills;  that  would  make  them  think 
twice  before  they  filed  suit,”  Morey 
says. 

He  adds  that  he's  not  too  worried 
about  himself.  “I'm  past  70  years  old 
and  I’ve  never  signed  up  for  Social  Se- 
curity or  Medicare,  I never  had  any  in- 
tention to,  but  maybe  I'll  have  to.”  he 
s«ys  with  a chuckle.  Then  he  turns  ser- 
ious. “What  happens  to  me  is  not  im- 
portant. What's  important  are  the  500 
employees  whose  jobs  may  be  on  the 
line  and  the  millions  of  other  workers 
around  the  country  w?ho  are  really  the 
ones  who  have  to  pay  for  all  these  ri- 
diculous awards,”  QQ 


Dan  Brandon  manages  Corporate 
Communications  for  Morbark  Indus- 
tries. 

This  article  represents  (he  viewpoint 
of  Morbark  Industries  and  not  neces- 
sarily that  of  Tree  Care  Industry  mag- 
azine. 


BRAIDED  SAFETY  BLUE 

HIGH-VEE  ROPE 


STAND  OUT  IN  THE  CROWD 

• Climb  with  HIGH'VEE,  the  rope  with  the 
same  performance  & handling 
characteristics  as  Braided  Safety  Blue 

• High  visibility  immediately  identifies  rope  as 
a critical  climbing  line. 

• Bold  color  pattern  of  ORANGE  & WHETE 
waxed.  16  strands. 

• The  rope  that  protects  you  and  your  crew 
— you'll  stand  out  in  the  crowd? 
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ft  S1  ^"k 


Write  or  call  for  your 
FREE  10"  Rope  Sample 


Reg.  Price 

$89.25 
Special  Price 

$79.00 


BISHOP  COMPANY 

P.O.  Box  870  • 12519  E.  Putnam 
fL  Whittier,  CA  90608  • (213)  698-9818 

Free  Anywhere  (800)  421-4833 
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A Complete  Arborist 
Package  Insurance  Program* 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

*Not  available  in  some  states 


Please  circle  2 on  the  Reader  Service  Card 


LABOR  AND  LAW  UPDATE 


You  Be  The  Judge 


By  Steven  R.  Semler 

Try  vour  hand  at  confronting  labor 
law  issues  contained  in  recent  cases. 
Answers  are  at  the  end  of  the 
column. 

Case  1 

An  employee  who  was  fired  filed 
discrimination  claims  with  EEOC 
and  a grievance  with  his  employer. 
The  employer  settled  by  a check 
which  had  the  following  typed  above 
the  endorsement:  Release:  By  en- 
dorsing and  or  negotiating  this  instru- 
ment, employee  convenants  not  to  sue 


SIMPLIFY  YOUR  PRUNING! 

MAIBO  O 

The  Fastest,  Lightest, 
and  Strongest  Tree  Trimming 
Equipment  In  the  World 

MAIBO  MANUFACTURING.  INC. 

5569  Hvry  1 1 W 
Kingsport.  TN  37660 

For  your  nearest  dealer  call: 

1-800-331-2306 

Dealerships  available. 
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or  arbitrate , and  releases  from  all 
claims  andlor  demands  of  whatever 
kind  or  nature  the  (company  and  the 
union). 

Later  the  employee  sued  the  em- 
ployer on  the  discrimination  claim. 
The  employer  asked  that  the  case  be 
thrown  out  of  court  due  to  the  “re- 
lease." Do  you  throw'  the  case  out  of 
court? 

Case  2 

An  employer  was  asked  for  a refer- 
ence for  a former  employee.  An  ex- 
ecutive with  the  company  who  had 
not  supervised  the  former  employee 
replied  that  the  former  employee  (a 
construction  manager)  “was  too  de- 
tail-oriented,  lost  sight  of  big  picture, 
and  no  longer  worked  for  us  and  that 
might  say  enough.”  The  former  em- 
ployee did  not  get  the  new-  job  and 
sued  for  slander.  Does  he  have  a 
good  claim? 

Case  3 

A $9-per-hour  guard  submitted  an 
inaccurate  time  card  which  resulted 
in  his  being  overpaid  $4.48.  He  sues 
for  breach  of  contract,  contending 
that  the  wording  of  his  employee 
handbook — stating  that  employees 
could  be  discharged  for  misconduct 
— amounted  to  an  implied  contrac- 
tual promise  that  he  could  be  ter- 
minated only  for  proven  misconduct. 
Does  the  employee  get  to  present  a 
case  to  a jury? 

Case  4 

In  a recent  case  arising  in  Washing- 
ton State,  an  employee  sued  for 
wrongful  discharge,  contending  that 
he  was  injured  by  workplace  chemi- 
cals and  was  fired  when  he  said  he 
would  file  a workers  comp  claim. 
Does  he  have  a valid  claim? 


Answers: 

Case  1:  Yes.  The  judge  held  that 
the  release  on  the  back  of  the  check 
extinguished  the  discrimination 
claim.  (Such  releases  arc  not  valid  in 
age  discrimination  cases  and  possibly 
in  other  cases.  There  also  is  no  guar- 
antee that  another  judge  would  rule 
similarly.) 

Case  2:  Yes.  The  court  awarded 
$250,000.  The  court  relied  on  the  fact 
that  the  employer's  executive  who 
gave  the  reference  did  not  have  first- 
hand knowledge  of  the  former  em- 
ployee's work  (Moral:  Don't  give  any 
references;  confirm  only  the  dates  of 
employment  and  job  title.) 

Case  3:  He  gets  to  the  jury.  The 
court  states  that  the  handbook  is  an 
implied  contract  and  that  the  em- 
ployee therefore  can  sue  for  breach. 
(Moral:  Do  not  maintain  an  em- 
ployee handbook  unless  it  and  your 
employment  application  have  been 
reviewed  by  your  labor  counsel  to 
“de-contract"  it.) 

Case  4:  The  court  dismissed  the 
case,  finding  that  the  workers  comp 
benefits  constituted  the  exclusive 
remedy  for  workplace  injuries.  And 
with  respect  to  the  termination  claim, 
the  court  faulted  the  employee  for 
failing  to  have  filed  an  administrative 
claim  of  retaliatory  discharge  under 
the  Washington  State  workers  comp 

statute.  1X3 

Steven  R.  Semler  is  a partner  in  the 
Washington,  D.C.  law  firm  of  Semler 
and  Pritzker,  which  represents  the 
National  Arborist  Association  and 
corporations  with  respect  to  labor  law 
matters.  This  article  should  not  be 
taken  as  legal  advice  in  dealing  with 
particular  situations,  which  only  can 
be  given  by  the  employer  s own  cor- 
porate labor  counsel. 
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THANK  YOU! 

From  all  of  us  at  Tree  Care  Industry, 

a special  thank  you  to  the  firms  whose 

generous  support  through  our  first  year  of  publication  has  helped  TCI  enjoy  a 

successful  start.  Please  support  them  when  purchasing  your  equipment , supplies, 
and  services. 

ACRT,  Inc. 

International  Knife  & Saw 

Aerial  Lift,  Inc. 

International  Reforestation  Suppliers 

Agrotec,  Inc. 

International  Society  of  Arboriculture 

Albiez  Insurance  Agency 

Jameson  Corp. 

Alliance  Equipment  Co.,  Inc. 

Karl  Kuemmerling,  Inc. 

Altec  Industries,  Inc. 

Kemp  West,  Inc. 

American  Arborist  Supplies,  Inc. 

Lanphear  Supply 

American  Hydraulics,  Inc. 

Howard  Leight  Industries 

American  Intertool,  Inc. 

Leonardi  Teeth,  Inc. 

American  Safety  Utility  Corp. 

Levco  Manufacturers,  Inc. 

Arbortech 

Longwood  Gardens 

Artistic  Arborist,  Inc. 

Maibo,  Inc. 

Asplundh  Manufacturing 

J.J.  Mauget  Co. 

Baker  Equipment  Co. 

Mid-America  Horticultural  Trade  Show 

Bandit  Industries 

Mobay  Corporation 

Bartlett  Manufacturing  Co. 

Moyer  & Son,  Inc. 

D.A.  Beam  Enterprises,  Ltd. 

National  Arborist  Association 

Beever  Sales  Corp. 

Neimeyer’s  Power  Equipment 

Big  John  Tree  Transplanter 

New  England  Arborware 

Bishop  Co. 

New  England  Ropes 

Border  City  Tool  & Mfg.  Co. 

Northeastern  Associates,  Inc. 

Brothers  Truck  Service 

Northern  Hydraulics 

Brown  Manufacturing  Corp. 

Novo  Nordisk  Bioindustries,  Inc. 

J.P.  Carlton  Co. 

Opdyke,  Inc. 

Chip-Er-Split  Equip.  Co. 

The  Pancoast  Concern,  Inc. 

Coast  to  Coast  Tree  Equipment 

Plant  Food  Co.,  Inc. 

Cranequip  Corporation 

Preformed  Line  Products  Co. 

Creative  Sales,  Inc. 

Professional  Tree  & Turf  Equipment 

Cummins  Michigan,  Inc. 

Rayco  Manufacturing,  Inc. 

Cutwell  Products 

Recycling  Systems,  Inc. 

The  Davey  Tree  Expert  Co. 

Robco  USA,  Inc. 

The  Doggett  Corporation 

Rockland  Corporation 

Dow  Elanco 

Roots,  Inc. 

Howard  L.  Eckel  & Associates 

Schodorf  Truck  Body  & Equip.  Co. 

Environmental  Chemical  Co.,  Inc. 

Sharp  Edge,  Inc. 

Environmental  Consultants,  Inc. 

The  Sharp  Tool  Co.,  Inc. 

Essco  Distributors,  Inc. 

Shindaiwa,  Inc. 

Fanno  Saw  Works 

Southco  Industries,  Inc. 

Fox  Manufacturing,  Inc. 

Stump  Removal  Co. 

E.C.  Geiger,  Inc. 

Syntel  Systems  Corporation 

G.F.X.  Corporation 

Tamarack  Clearing,  Inc. 

Golden  Bear  Arborists,  Inc. 

Technology  Management  Inc. 

Grow  Gun  Corporation 

TECO,  Inc. 

Haybuster  Manufacturing 

Tilton  Equipment  Co. 

Hodges  Manufacturing  Co.,  Inc. 

Time  Manufacturing  Co. 

Holan  Mfg.  Co. 

Tree  Equipment  Co. 

H.D.  Hudson  Mfg.  Co. 

Vermeer  Manufacturing  Co. 

Independent  Protection  Co. 

Western  Tree  & Landscape  Supply 
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“Never  Does  Nature  Say  One  Thing 
and  Wisdom  Another!’ 

7 he  first  requirement  for  the 
maintenance  of  land  is  to  know  the 
land.  Since  1968,  AMERICAN 
A R BOR  IS  T SUPPL IES  has  been  a 
Great  Source  of  Knowledge  in 
the' Green  ’ Industry. 

Our  Sales  Staff  is  available  to  help  you 
locate  hard-to- find  Arboricultural  items 
and  SHIP  YOUR  ORDER  THE  VERY 
SAME  DA  Y YOU  CALL  or  FAX  your 
purchase  order  ( before  noon  E.S.  T.j 

CALL  TOLL  FREE  TODA  Y to  order  our  complete  130 page  catalog- 
lust  $4.00  ( refundable  with  your  first  order)  You  will  discover  an 
extensive  selection  of  Tools,  Diagnostic  Equipment.  Insecticides  and 
Herbicides,  Sprayers,  Pruning  Equipment,  Hardware,  Books  and 
MUCHMORE. 

Discover  An  Old  Friend 
In  The  Green  Industry 

IN  PA:  800-352-3458  OUTSIDE  PA:  800-441-8381  FAX:  215-430-8560 
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WESTCHESTER,  PA.  19382 
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• 10\  12'  or  14'  chip  boxes  with  toot  boxes  and/or  personnel 
cab  combination  for  2-ton  chassis 
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INDUSTRY 

ALMANAC 


Aug.  11-14 

ISA  Annual  Conference  and 
Trade  Show 
Adams  Mark  Hotel 
Philadelphia,  Penn. 

Contact:  217-328-2032 


Nov,  3-7 

A New  Tree  Biology, 
featuring  Dr.  Alex  L.  Shi  go 
Appalachian  State  University 
Boone,  N.C. 

Contact:  704-262-3045,  or  Jim  Rice 
(evenings  and  weekends), 
704-264-4882. 

Nov*  7-9 
Arbor  Expo — 91 
Springfield  Civic  Center 
Springfield,  Mass. 

Contact:  Arbor  Age  magazine, 
818-781-8300 

Nov,  12 

Urban  Soils  Management 

Workshop;  Street  Tree  Inventory 

Workshop 

Biltmore  Hotel 

Los  Angeles,  Calif. 

Contact:  American  Forestry 
Association,  800-368-5748 

Nov,  13-17 

National  Urban  Forest  Conference 
Biltmore  Hotel 
Los  Angeles,  Calif. 

Contact:  202-667-7751 

Nov*  17-20 

Landscape  and  Grounds 
Management  Conference  and  Green 
Industry  Expo 
Wyndham  Hotel 
Tampa,  Fla. 

Contact:  703-241-4004 

Dec.  5-7 

TCI  Expo  91 
The  Ohio  Center 
Columbus,  Ohio 
Contact:  Thomas  Clancy, 
603-673-8952 
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TCI  EXPO  91 

What  Tree  Care  Is  Really  All  About 


Concept 

TCI  Expo  91  will  provide  arborists  with  a 
display  of  the  most  up-to-date  equipment, 
tools  and  supplies. ..and... a series  of  seminars 
and  workshops  designed  to  bring  forth  the 
most  advanced  tree  care  technology  and  man- 
agement information.  Pesticide  applicator 
recertification  credits  are  available  for  3 of 
the  seminars. 

Exhibitors 

Visit  over  60  of  the  foremost  suppliers  to 
the  tree  care  industry,  with  displays  covering 
over  23,000  square  feet. 

Seminars 

• Make  Your  Tree  Service  Firm  Crow 

• How  To  Be  A Crew  Leader 

• Preventing  Construction  Damage  To  Trees 

• The  Top  Diseases  Of  Shade  Trees 

• Equipment  For  Waste  Wood  Recycling 

• End  Uses  For  Recycled  Wood  Waste 

• Recruiting,  Retaining  And  Developing 
Field  Personnel 

• Managing  Time  With  Power  Scheduling 

• Everything  You  Ever  Wanted  To  Know 
About  Pruning 

• The  Top  Insect  Pests  Of  Shade  Trees 

• Cost  Analysis  Made  Easy 

• The  Latest  In  I PM 

• Thirty  Ways  To  Work  Safer  And  Smarter 


Cost 

Admission  to  the  displays  is  free.  Regis- 
tration fees  are  required  to  attend  the  semi- 
nars and  workshops.  Two  of  the  recertifica- 
tion seminars  are  free! 

A ccomm  odation  s 

The  Hyatt  Regency  and  the  Ohio  Center 
provide  the  perfect  backdrop  for  an  extraordi- 
nary meeting. 


DECEMBER  5, 6,  & 7 
COLUMBUS,  OHIO 


Mark  Your  Calendar!  Plan  now  to  join  us 
for  three  exciting  days  at  TCI  Expo  91. 

Watch  for  more  details  of  the  meeting  and 
registration  materials  in 
future  issues  of  TCI. 


FOR  MORE  INFO,  CALL: 

603-673-8952 

TCI  Expo  is  sponsored 
by  Tree  Care  Industry 
Magazine  and  the 
International  Society  of 
Arboriculture. 
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CUTTING  EDGE/tree  organization  news 


ISA  Grants  Available  For  Research,  Education  Projects 


The  International  Society  of  Arbori- 
culture is  again  taking  applications  for 
grants  to  be  used  on  shade  tree  re- 
search and  educational  projects.  Hor- 
ticulturists, plant  pathologists,  ento- 
mologists, soil  specialists  and  others 
are  invited  to  submit  brief  outlines  of 
proposed  projects  where  a grant  might 
help  buy  supplies  or  equipment,  hire 
technical  or  student  help,  or  otherwise 
aid  the  work . 

The  deadline  to  apply  for  1992 
grants  is  December  1.  The  ISA  trus- 
tees have  awarded  these  grants  since 
1975,  and  for  the  past  several  years 
awarded  10  grants  of  $2000  each. 

Individuals  self-supported  or  pri- 
vately or  publicly  employed  arc  eligi- 
ble. There  is  no  restriction  by  religion, 
race,  sex,  age,  nationality  or  residence 
of  applicant.  The  grants  are  not  ex- 
pected to  cover  all  research  costs  but 
to  aid,  stimulate  and  encourage  scien- 


SOLID. 

A Career  that 
Offers  Opportunity 
and  Satisfaction. 

What  does  this  mean  to  a 
Davey  Employee? 

It  means  being  a part  of  the 
oldest  and  largest  employee 
owned  tree  and  lawn  care 
company. 

It  means  opportunities  for 
growth,  training  and  career 
development  in  horticulture 
and  arboriculture. 

Start  your  career  with  the  solid 
leader  in  the  green  industry. 
Start  your  career  with  Davey. 

DAVEY# 

For  more  information, 
contact  Dick  Jones 
1 (800)  445-8733 
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tific  studies  of  shade  trees.  ISA  re- 
quires that  administrative  overhead 
not  be  deducted  from  grants  it  awards. 
Recipients  will  be  asked  to  publish 
their  results  in  ISA's  “Journal  of  Ar- 
boriculture," 

To  apply,  candidates  must  submit 
their  proposals,  written  in  English  and 
no  more  than  two  pages  in  length,  tell- 
ing: name,  address  and  telephone 
number  of  one  principal  investigator; 
mstitution(s)  and  date(s)  of  investi- 
gator's college  and/or  graduate  de- 
grees; title  of  the  project;  purpose  of 
the  project  (your  goal,  what  you  hope 
to  discover);  research  plan  (how  you 
expect  to  do  the  work);  intended  use 
of  the  grant  money  (no  overhead  al- 
lowed); names  of  other  individuals  in- 
volved in  the  research;  citations  to  two 
relevant  publications  by  the  re- 
searcher: cost  of  the  project;  and  how 
long  the  project  will  take.  It  is  impor- 


Green  Garde6 


JD9-C  HIGH  PRESSURE 
SPRAY  GUN 


■ Adjusts  from  fog 
to  a long  distance 
pencil  stream. 

Ideal  for  all 
applications. 

■ Ruggedly-built 
and  precision 
machined  for  greater 
productivity,  less  down 


time. 


■ Easy,  Comfortable  To  Use, 

Trigger-lock  on;  drip-free 
shut-off 

■ Versatile,  Choice  of  10  tips  and 
nozzles,  plus  optional  rootfeeder 
and  ftp  adapter  for  Spraying 
Systems  extensions  and  nozzles. 


& 

green  garde 

Green  Garde  Division 
H . D.  HUDSON  MANUFACTURING  COMPANY 

500  N Michigan  Avenue  * Chicago.  IL  60611-3745 
312-644-2630  FAX  312-644  7969 
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tant  to  also  include  an  explanation  of 
how  your  results  will  help  every  ar- 
borist do  daily  tree  care  work. 

Only  one  copy  of  your  proposal  is 
needed.  All  proposals  are  reviewed 
separately  by  each  ISA  Research 
Committee  member.  All  finalist  pro- 
posals are  then  reviewed  by  each  trus- 
tee of  the  Memorial  Research  Fund, 
All  applicants  are  notified  in  March  or 
April, 

Send  proposals  to  Dr.  Francis  W. 
Holmes,  Chairman,  ISA  Research 
Committee,  24  Berkshire  Terrace, 
Amherst,  MA  01002-1302, 

‘Arboriculture  At 
Its  Best’ 

Workshops,  a jamboree,  and  an  ex- 
citing program  will  all  be  part  of  the 
International  Society  of  Arbori- 
culture's 67th  conference  and  trade 
show,  August  11-14  in  Philadelphia. 

Pre-conference  workshops  will  be 
offered  on  Saturday,  August  10,  and 
will  include  sessions  on  rigging,  cabling 
and  bracing;  l PM  scouting:  I PM  mar- 
keting; and  a presentation  on  com- 
munication skills. 

On  Sunday,  August  1 1,  the  Interna- 
tional Jamboree  kicks  off  at  9 a.m.  in 
Fairmount  Park  with  four  challenging 
events.  Walking  tours  focusing  on  in- 
sect and  disease  problems  of  ornamen- 
tal plants  also  will  be  available.  Pesti- 
cide certification  credit  will  be  given 
for  these  tours. 

An  exciting  and  informative  pro- 
gram is  planned  for  Monday,  August 
!2,  and  Tuesday,  August  13,  with 
presentations  by  tree  care  experts 
from  all  over  the  country.  Special  in- 
terest sessions  for  utility,  commercial 
and  municipal  arborists  will  be  offered 
on  Wednesday,  August  14, 

Special  activities  are  planned  for 
spouses  and  children  throughout  the 
conference. 

To  receive  a registration  form,  con- 
tact the  International  Society  of  Ar- 
boriculture, P.O.  Box  908,  Urbana,  IL 
61801.  FAX:  217-328-7483. 
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NAF  Awards  Scholarship  To  UMass  Student 


The  National  Arborist  Foundation 
has  awarded  a $1000  scholarship  for 
the  1991-92  academic  year  to  James  D. 
Redman,  who  will  be  a second-year 
student  at  the  University  of  Massachu- 
setts— Stockbridge  School  of  Agricul- 
ture* The  scholarship  was  made  possi- 
ble by  a grant  to  the  Foundation  from 
Arbortech,  the  truck  body  manufac- 
turer in  Wooster,  Ohio* 

Redman  worked  for  an  architectural 
hardware  firm  for  14  years  before 
seeking  a career  change.  He  went  to 
work  for  the  Public  Utility  Division  of 
the  F*A*  Bartlett  Tree  Expert  Com- 
pany as  a groundman  in  1989,  and 
soon  worked  his  way  up  to  foreman. 
Tree  care  classes  through  the  local  util- 
ity plus  home  study  through  the  Na- 
tional Arborist  Association  prompted 
him  to  enroll  at  the  Stockbridge 
School  last  September.  He  maintained 
a perfect  4*0  grade  point  average  in  his 
first  semester. 

When  he  graduates,  Redman  hopes 
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is  a breeze 
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to  find  a position  as  a utility  arborist, 
town  tree  warden  or  general  foreman 
in  private  tree  care*  "ideally,  my  job 
would  give  me  a position  where  I 


could  impart  my  know  ledge  of  trees  to 
my  workers,”  he  says.  “In  this  way*  \ 
could  further  encourage  correct  and 
proper  tree  care/' 


From  the  Roots  to  the  Tops, 

Agrotec  Delivers! 


Priced  from  $1352* 


Agrotec  delivers  the 
most  compete  line  of 
sprayers  with  parts 
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today  tor  free  literature 
and  price  information. 
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1-800-537-2552 


Leomardi 

M WI  FAC  TI  RIM,  CO~  CVC 
2728  l]Rlt:  DRIVE  • WEEDS  PORT.  \.Y.  1 3 1B« 
(315)  834-66 1 1 • VAX  (3 1 5)  831-6320 


Please  circle  23  on  the  Reader  Service  Card 


TREE  CARE  INDUSTRY  - JUNE  1991 


31 


New  ANSI  Committee  Formed 


A proposed  national  standard  aims 
to  establish  a universal  outline  for  all 
persons  involved  in  the  care  of  shade 
trees.  The  ANSI  A300  Committee, 
formed  under  the  auspices  of  the 
American  National  Standards  Insti- 
tute, is  currently  working  on  a draft  of 
the  standard,  which  will  be  known  as 
“Standard  Practices  for  Shade  Tree 
Maintenance.” 

The  purpose  of  the  standard  will  be 
to  establish  specifications  for  and  en- 
hance consumer  understanding  of  tree 
care.  It  will  also  provide  direction  for 
employee  training. 

To  ensure  all  interested  parties  were 
involved,  16  professional  organiza- 
tions, companies  and  government 
agencies  were  invited  to  serve  on  the 
committee.  The  first  meeting  was  held 
March  19  in  Washington,  D.C.  A final 
standard  will  encompass  the  practical 
aspects  of  commercial,  residential  and 
utility  arboriculture. 

ANSI,  a private,  non-profit  mem- 
bership organization,  coordinates  the 


United  States  voluntary  consensus 
standards  system  and  approves  Ameri- 
can National  Standards.  It  ensures  that 
all  interested,  expert  parties  concerned 
with  the  development  of  standard  cri- 
teria— whether  they  be  standards  of 
practice  or  standards  of  engineering 
and  design — have  a hand  in  the  devel- 
opment of  those  criteria. 

At  the  March  meeting,  the  A300 
committee  set  nine  priorities  for  tree 
care  categories.  Those  priorities  arc: 
pruning;  soil  modification:  construc- 
tion protection:  cabling,  bracing  and 
guying;  root  management;  equipment 
calibration;  lightning  protection;  tree 
growth  regulators;  and  pest  manage- 
ment. The  committee  felt  that  the 
planting  and/or  transplanting  of  shade 
trees  is  beyond  the  scope  of  the  stand- 
ard, so  that  issue  will  not  be  ad- 
dressed. 

The  committee  also  established  sub- 
committees to  address  three  specific 
areas.  The  first  subcommittee  will 
draft  the  purpose  and  scope  of  A300, 


the  second  will  focus  on  pruning  tech- 
niques, and  a third  will  address  prun- 
ing classifications.  Subcommittee  re- 
sults will  be  discussed  at  the  next  A300 
meeting  in  the  fall. 

Tim  Johnson,  president  of  Artistic 
Arborist.  Inc.,  a private  tree  care  com- 
pany in  Phoenix,  was  voted  chairman 
of  the  committee.  Vice  chairman  will 
be  Paul  McFarland,  president  of  Mc- 
Farland Landscape  Services  in  Phil- 
adelphia. 

The  A300  committee  is  working  on 
a 2-year  time  frame  to  submit  a con- 
sensus standard  to  ANSI.  “Obviously, 
we  (the  A3(X)  committee)  are  not 
going  to  develop  standards  instantly. 
The  final  product  must  be  mutually  ac- 
ceptable and  representative  of  the  con- 
sensus,” Johnson  noted. 

ANSI  administers  the  only  recog- 
nized system  in  the  United  States  for 
establishing  consensus  standards.  Many 
ANSI  standards  have  been  accepted 
by  government  agencies  on  issues  of 
health,  safety  and  public  welfare. 
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■ INDUSTRIES , INC. 


1840  East  Dixon  Boulevard  Shelby,  North  Carolina  28150 


A COMPLETE  LINE  OF  FORESTRY  BODIES  & CHASSIS  CABS 
1-800-331-7655 
704-482-1477 
FAX:  704-482-2015 
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CUTTING  EDGE/products  & services 


J.P.  Carlton  Company  introduces  the 
Model  2000  self-propelled  stump 
grinder,  featuring  a 20-hp  Magnum 
Kohler  engine,  weighing  1200  lbs. 
and  measuring  35  inches  wide.  The 
heavy-duty  features  of  the  2000  in- 
clude a 1-inch  thick  cutter  wheel,  21 
inches  in  diameter  with  teeth,  and  a 
3-foot  tongue  cylinder.  A 39-inch  arch 
enables  grinding  of  stumps  12  inches 
below  and  34  inches  above  ground. 
Timken  tapered  roller  bearings  in  the 
pivot  head  means  longer  life  out  of 
the  wear  points.  Call  800-243-9335  for 
more  information. 


Bandit  Industries,  Inc.,  introduces  the 
Mighty  Bandit  II,  a simple,  gravity- 
feed  drop  spout  chipper  complete 
with  a dual  wheel,  hydraulic  feed  sys- 
tem. The  Mighty  Bandit  II  is  ideal  for 
chipping  limbs  and  brush  up  to  6 
inches  in  diameter  and  is  especially 
effective  at  chipping  short  blocks  of 
wood  and  prunings.  The  Mighty  Ban- 
dit II  is  available  with  both  diesel  and 
gas  power  options  ranging  from  20  hp 
to  30  hp.  For  more  information  con- 
tact Bandit  Industries,  Inc.,  6750 
Millbrook  Road,  Remus,  Mich.,  49340. 
Phone:  517-561-2270.  FAX:  517-561- 
2273. 


Deer-Away  Big  Game  Repellent 
protects  young  plants,  trees  and 
bushes  from  deer  damage.  It  has 
been  proven  85-100%  effective.  When 
properly  applied  it  won  t wash  away 
and  it  lasts  over  two  months  under 
normal  conditions.  Deer-Away  is  EPA 
approved  as  safe  when  used  as  di- 
rected. It  is  not  harmful  to  deer.  The 
active  repellent  ingredient  is  putre- 
fied eggs.  It  has  an  odor  that  is  offen- 
sive to  deer,  but  barely  noticeable  to 
humans.  Deer-Away  is  available  as  a 
liquid  for  spraying  or  as  a powder  for 
dusting.  For  more  information,  call 
800-lntAgra,  ask  for  Marty  Proops. 


BROTHERS  TRUCK  SALES,  INC. 


1980  Ford  F700  with  Asplundh  LR45 
and  Pony  Motor  - only  $22,800. 


1982  Ford  with  Saturn  53'  W.H.  - only 
$23,800.  1986  Chevy  with  Saturn  58’ 
W.H  - $28,800 


1980-82  Hi- Ranger  55*  W.H.  FI  48  PBIs 
High  Mounted,  Pony  Motors  - only 
$23,800 


1982  Chevy  7.000  with  Asplundh  LR 
45  Pony  Motor  - only  $22,800. 


1980  & 1981  Ford  F600  with  Goforth 
Dumps  - only  $8,800. 


1981  Chevy  & Ford  Chip  Dumps  with 
Crew  Boxes  - from  $6,800. 


1985  F350  with  Tel  28  Versalift  - only 
$11,800 


Asplundh  & Woodchucks  12"  Drum  re- 
conditioned: 4 Cyi.  - $3,800.  6 Cyl  - 
$4,800.  Diesel  - $4,800 


1980  Skyworkers  with  Pony  Motors 
reconditioned  - only  $16,800  1982  Aenal 
Lift  - only  $20,800 


PHONE 

407-478-2045 


Leasing , Financing  & 
Delivery  Available 


417  S.  Military  Tr. 

West  Palm  Beach,  FL  33415 


Please  circle  45  on  the  Reader  Service  Card 


TREE  CARE  INDUSTRY  - JUNE  1991 


33 


CLASSIFIED 


HELP  WANTED 

Arborist/crew  leader  position  open 

for  responsible  individual  with  an  in- 
terest in  urban  tree  care.  Some  experi- 
ence necessary  but  will  train.  We  are 
an  established  company  in  Chicago's 
northwest  suburbs  that  offers  an  ex- 
cellent salary  and  benefit  package 
commensurate  with  qualifications  and 
experience.  Please  contact  Rodney, 
McGinty  Bros.,  lnc,T  3524  Long  Grove 


Road,  Long  Grove,  III  60047.  708-438- 
51 61 , 


Saies/climber — Denver,  Colo.,  area 
full  service  tree  company  needs  per- 
son with  a min,  of  5 years  field  experi- 
ence to  perform  a combination  of 
sales  and  production  duties.  Ideal 
candidate  will  have  degree  in  horticul- 
ture and  be  experienced  all  phases  of 
arboriculture.  Good  pay  and  full  bene- 
fit package.  Send  resume  and  salary 


history  to  Mountain  High  Tree  Service, 
Inc*,  1908  Harlan  St.,  Edgewater,  CO 
80214-1593  or  call  Ralph  Bronk  at  303- 
232-0666. 


Wanted:  Arborist/tree  trimmer  to 

work  for  a small  quality  orientated  firm 
in  Santa  Cruz  County,  California.  Ap- 
plicant must  have  strong  climbing, 
pruning  and  tree  care  skills.  ISA  cer- 
tification and  supervisory  experience 
is  an  advantage.  Contact  Arbor  Art,  PO 
Box  1737,  Freedom,  CA  95019.  Phone: 
408-761-1075. 


Arborist/supervisor*  Now  accepting 
positions  for  our  Los  Angeles  office. 
Great  opportunity  for  career  growth. 
We  are  a division  of  Environmental 
Care,  Inc.,  a leader  in  the  Green  Indus- 
try. Job  includes  scheduling,  training 
and  development  of  crews.  Must  have 
good  knowledge  of  proper  pruning 
and  safety  procedures.  We  are  mem- 
bers in  good  standing  with  ISA  and 
NAA,  Please  send  confidential  resume 
to:  Arbor  Care,  825  Mabury  Road.  San 


KDX  MULCHER 

The  most  efficient 
and  cost-effective 
brush  management 
system  available. 


* Safe  along  roadside 

* Pipeline  maintenance 

* Powerline  clearing 

* Mounts  on  any  excavator 

Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 

Please  circle  21  on  the  Reader  Service  Card 


HANNACO  BRUSH  CHIPPER  KNIVES 
GIVE  YOU  EXTENDED  LIFE, 
MORE  GRINDS. 


■ 


MANUFACTURED  FROM  HEGH  CHROME 
CHIPPER  KNIFE  STEEL. 

' TOUGH,  SHOCK  RESISTANT. 

PRECISION  GROUND 
TO  MACHINE  BUILDER'S 
SPECS.  & TOLERANCES. 

SPECIALIZED  HEAT  TREAMENT 
FOR  CONSISTENT  HARDNESS 
THROUGHOUT. 

DEALER  IMQWRtES  tNVfTED 


fj}§»»  International  Knife  & Saw,  Inc. 


Factory 

w PO  Box  100535 

Florence.  SC  29501  -0535 
Phone  {003}  662  6345 
FAX  {803)  669  1185 
TELEX  57  3446 


Mid-South  Branch 

P O Drawer  3147 
We  ST  Monroe.  LA  71294-3147 
Phone  (310)  308  2539 
FAX  (318)  388-5796 


Western  Branch 

10707  North  Lombard 
Portland.  OR  97203 
Phone  (503)  203-355 1 
FAX  (503)  203  3629 


ORDER  LINE  1-800-426-6226 
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HODGES  MFG. 

CO.,  INC. 


STUMP  ROUTERS 


ROUTE  4, 328 B 
MOUNTAIN  HOME,  AR  72653 

1-501-492-6116 

1-800-525-6312 


HIGH-SPEED  LOG  SPLITTERS 


w — 

& 


MODEL  89 

(23  HP) 


Self  Propelled 

PUSH-DOWN  OPERATION 
, FRONT-END  CUTTER 


HORIZONTAL 


MODEL  87  m&i 
(20  HP) 

AUTOMATIC  BRAKES 

LOW  MAINTENANCE 

CUTTER  HEAD  DISENGAGES 

Lew  purchase  plan  available  with  approved  credit. 


MODEL  85 
(16  HP) 


VERTICAL 


Please  circle  17  on  the  Reader  Service  Card 


34 


TREE  CARE  INDUSTRY  - JUNE  1991 


Jose,  CA  95133,  FAX:  408-437-1817, 
An  equal  opportunity  employer  by 
choice. 


Agents  and  dealers  to  promote  the 
most  powerful*  impressive,  earth- 
shaking,  state-of-the-art  deep  root  in- 
jector available  on  the  market  today. 
Individual  parties  welcome  at  this 
time.  Condor  Ind.,  2554  Lincoln  Blvd,* 
Suite  107,  Marina  Del  Rey,  CA  90201. 
Phone:  213-821-4131.  FAX:  213-822- 
1360. 


Tree  health  sales  representative — 

Our  company's  growth  is  exciting—in 
1989  Mr.  Trees  was  one  of  the  Inc,  500 
fastest-growing  small  businesses  in 
America.  We  are  looking  for  an  indi- 
vidual with  top  skills  and  knowledge, 
enthusiasm  and  commitment.  We 
offer  top  pay  and  benefits  and  the  op- 
portunity to  grow  with  us.  We  are  lo- 
cated in  beautiful  Marin  County — just 
north  of  San  Francisco,  a great  place 
to  make  your  home.  Mr,  Trees,  P.O. 
Box  1609.  San  Anselmo.  CA  94979. 
Phone:  415-485-1180. 


We  are  a Midwestern  full-service  tree 


care  company  with  a commitment  to 
growth  and  personal  development  and 
we  have  positions  available  in  all 
phases  of  the  tree  care  industry,  if  you 
are  a self-starter  with  experience  in 
tree  care,  then  we  may  have  the  posi- 
tion for  you.  We  offer  an  outstanding 
benefit  package  plus  relocation  assist- 
ance, Send  resume  with  salary  history 
to  Josie  Grosse,  c/o  Hendricksen,  The 
Care  of  Trees,  Inc,,  2371  S.  Foster 
Ave.,  Wheeling,  III.  60090. 

FOR  SALE 

Morbark  Eeger  Beevers  & Asplundh 
Whisper  Chippers,  Levco  & Rayco 
stump  cutters,  new  and  used.  Tree 
trucks  and  whole  tree  chip  harvesters. 
Financing  available.  Call  the  Tree  Dis- 
posal Headquarters  at  Morbark  Mid- 
Atlantic.  Ask  for  Andy  Dillard.  1-800* 
462-2447, 


For  sale:  3.D,  440  skidder  with  Sky- 
worker  bucket,  with  diesel  pony  en- 
gine, byd,  tool  set  up.  good  rubber 
front  tire  chains.  Unit  in  A-1  cond. 
$16,500,  Phone:  603-786-9272. 


Aerial  bucket  trueks-Hi-Ranger, 


Asplundh.  Skyworker— most  major 
brands — 40  to  95  . Also,  brush 
chippers.  stump  grinders,  tree  spades, 
log  loaders,  and  Rayco  stump  cutters 
Parts  for  aerial  buckets.  Allied  Utility 
Equipment  Inc.,  W 204  North  11509 
Goldendale  Road,  Germantown.  Wis, 
53022.  Phone:  414-255-6161  24  hrs. 


Brush  chippers,  stump  grinders*  root 
cutters.  New,  used,  rebuilt.  Knives* 
knife  sharpening,  parts  and  accesso- 
ries. Cal-Line  Equipment  Co.  No, 
Calif.:  415-443-6571;  So.  Calif,:  619- 
591-9388. 


1985  Morbark  brush  chipper, 

Cummings  diesel,  excellent  shape, 
1134  hours,  $8,000:  1979  Bitten  house 
shade  tree  sprayer,  800-gallon  tank,  60 
gpm  pumpt  65  hp  Wise,  gas  engine, 
$4,800;  brand  new  chip  box  (no  hoist) 
w/arborist  tool  compartments,  fits 
1-ton  truck,  $2,000.  Call  914-457-5552 
M-F,  8 a.m.-5  p.m. 


1978  GMC  (366  engine,  5-speed)  with 
55'  Elliott  high  reach  (telescoping 
aerial  platform  and  lightweight  crane), 
cab  protector,  good  condition.  Asking 


The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  your 
trademark,  you  need  a quality 
image.  Arbortech  builds  chip 
trucks  that  give  your  com- 
pany a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need.  Galvan neal  steel  body 
resists  rust  for  years  of  ser- 
vice and  good  looks:  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  — 
adding  to  your  efficiency:  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Ford's  14.500 
GVW  Superduty  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  antilock;  and 


heavy  duty  front  axle:  with  5 
speed  O.  D.  manual  or  automatic 
O.  D.  transmission  available. 

Call  Tbday 
1-800-255-5715 

Order  your  new  14.500  GVW 
units  today  from  the  industry’s 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet.  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


a Scott  Rctzer  com  pany 


3 


3203  West  Lincoln  Way 
Wooster,  Ohio  44691 
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$20,000  or  best  offer.  Call  815-223- 
3416. 


US?' 

SC**® 


CLOSED  SYSTEM 
DELIVERY 


RESTRICTED  USE 
INSECTICIDES 

cS$os“ 

DRILL  WOUNDS 


ACECAP®  IMPLANTS  ARE  YOUR  ONLY  CHOICE 

IF  YOU’RE  LOOKING  FOR  AN  ENVIRONMENTALLY 
ACCEPTABLE  SYSTEMIC  FOR  YOUR  IPM  TREE  PROGRAM 

* ACECAP1  97  Implants  contain  acephate,  the  only  non-restricted  insecticide 
available  for  systemic  tree  trunk  treatment. 

* ACECAP  Implants  are  a true  “closed-system.”  no  measuring  or  mixing, 
no  liquids  to  handle,  no  spills.  Tiny  implants  are  placed  into  and  left  in 
the  tree. 

* When  using  ACECAP  Implants  — application  is  fast  and  easy;  no  waiting  for  capsules  to 
empty,  and  no  containers  to  dispose  of. 

* Research  confirms  that  the  tiny  implant  holes  callus  over  very  quickly,  with  no  harmful 
affects  to  the  tree.  Chemicals  utilized  in  ACECAP  & MEDICAP  Implants  are  not  harmful  to  the 
tree’s  cambium. 

YOU  CAN  HAVE  THE  BEST  FOR  LESS 

ACECAP-  AND  MEDICAP'  IMPLANTS  ARE  THE  LOWEST 
“UNIT  COST”  SYSTEMICS  AVAILABLE  TO  THE  INDUSTRY  TODAY!! 

Call  or  write  us  today 
for  the  name  of  your 
nearby  Independent 
Distributor 


CREATIVE  SALES 

1-800-759-7739  CSI 


INC. 

P.O.  BOX  501 
FREMONT,  NE  68025 
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LEVCO 

MODEL  HD47 

STUMP 

GRINDER 


Levco’s  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


AREA  Of  CUT 
* ROM  OWE  SETTING 


THE  HD47  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6’  X 31'  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


Established,  complete  tree  service  in 
Charlotte,  N.C.  One  of  the  best  places 
in  the  United  States  to  relocate,  ac- 
cording to  the  US  Commerce  Depart- 
ment. S100-150K  gross  annual  sales. 
With  equipment,  $45K— without,  $30K. 
After  9:30  p.m.  call  704-596-2123. 


1978  GMC  chip  truck  forestry  body, 
rebuilt  trans.,  new  brakes,  tires, 
clutch,  0 miles  on  engine.  $6000. 
Phone:  708-531-1181. 


Going  out  of  business.  1976  GMC, 
Asplundh,  2-ton  dump  bed  and  crew 
cab.  Two  Asplundh  chippers,  one  with 
replaced  motor,  one  without.  1970 
Dodge.  35'  bucket  truck.  All  in  good 
running  condition.  Can  be  seen  in 
Colonial  Beach,  Va.,  or  call  Jim  804- 
224-9256,  evenings. 


Multitek  firewood  processor  Model 
2040XP.  Mod.  yr.  1987.  Same  owner 
and  operator  since  delivery  Nov.  87. 
2,700  hrs.  on  John  Deere  eng.  Cab/w 
heater  and  many  extras.  Located  Ca- 
naan, NH.  Available  immediately.  Call 
owner,  603-523-4303. 


Take  a look  at  our  newly  designed 
portable  diesel  powered  stump  cutter 
on  video.  You  be  the  judge.  Kinetic 
Stump  Cutter.  Inc.,  800-422-9344. 


1988  L-8000  Ford  tandem  w/240  HP 
Ford  Diesel  16  front,  44  rears,  set  back 
front  axle,  Allison  automatic  trans., 
mounted  w/Big  John  AA90  tree  spade 
in  excellent  condition.  $80,000  or  BO. 
407-968-1045. 


Very  well  established  Los  Angeles 

area  tree  service  for  sale.  All  equip., 
client  lists,  employees,  10-year  lease 
on  yard  and  office  in  very  prime  loca- 
tion. Gross  income  $550,000  per  year 
for  last  5 years,  been  in  business  for  1 1 
years.  Very  loyal  and  impressive  cli- 
ents! Must  move!!  Sacrifice  $180,000 
firm.  Serious  inquiries  only  to:  TCI, 
P.O.  Box  1094,  Amherst.  NH  03031 
Dept,  “GPO” 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 

501-238*8126  FAX  501-238-8124 
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Classified  rates:  $40  per  inch  (1-inch 
minimum),  payable  in  advance. 

Send  ad  and  payment  to: 

Tree  Care  Industry 
P.O.  Box  1094 
Amherst,  N.H.  03031 


36 


TREE  CARE  INDUSTRY  - JUNE  1991 


|VII!  ) .'OIVMS  .*>qi  IIO  ll  .lpjp 


8C8C"Z28  £IZ 

26206  eiujojueo  Aay  iaa  euue^i  anuaAv  aoouaio  L90fr 

‘I* 


ipapjooun  pue  papjoo  a|qB|jBAv  jaiqBqsBM  • 
ilBAoaiay  AsBg  joj  pajB|j  ilieius  Aiaiuajjxg 
siioy  jaiqBpojwoo  juojpasui  Asbs  joj  pajadBi 
pus  padBqsaJd  juws  lUBisisay-nos  ‘qjooius 

CC  U U N 

somd  UV3  ViVOd  G3dVHS3tid 


ipapjooun  pub  papjoo  aiqBijEAy 

i>|OBdjasuadS!a  jjBdOSI- uisauuoQ  j6u!)SB-| 
ja6uoq  • jUBaiosABis  • j6u!isnlpv  J|9S  • 
j6u!JiBMON  • j6ui||oyoN  • jisooMoq  • 

9Z  'WWN 
somd  UV3  OIN3IOAH 


JamQ 


jsiuaaiaAOiAl 

MBP  PUB  PB3H  oj  sjsnfpv  il!d  P3*J9d 
iuo  lnd  °l  ASB3  jajnssajd  pean  wnanun/M 
jaAijoa^3  jaiqBpojuuoo  nooo 


ipapjooun  pub  papjoo  aiqBijEAy 
iuoiiBnuauv  Jouadns  jaiqBsnay  Ahbjoi 
ipo^iuoo  jouadns  jpauojqsno-jjy 

IZ  d d‘N 


A ,v 


iludiuuojiAua  BuiyfJOM  Ajbao  oj  doueuuofjad  pue  jjofuuoo  ;o 
spjepueis  Mdu  6uuq  uoqoeiojd  BuuedtMn  sideouoo  mou  d/qeyfjeiudy 

3'0  N 3 7 / *S 

JO  ■ 3 0 N 3 I D S ■ 3 H 1 


Please  circle  10  on  the  Reader  Service  Card 


LIST  OF  ADVERTISERS 

Reader  Service  Number* 

Page  No. 

Reader  Service  Number* 

Page  No. 

i 

Agrotec 

31 

23 

Leonardi  Manufacturing  Co.,  Inc.  . . 

31 

2 

Albiez  Insurance  Agency 

25 

24 

Levco  Manufacturers,  Inc 

36 

3 

American  Arborist  Supplies,  Inc. 

28 

25 

Maibo,  Inc 

26 

4 

American  Safety  Utility  Corp.  . . 

15 

26 

J.J.  Mauget  Company  

13 

5 

Arbortech 

35 

27 

National  Arborist  Association  

19 

6 

Asplundh  Mfg.  Div 

Inside  Front  Cover 

28 

New  England  Ropes 

39 

7 

Baker  Equipment 

Inside  Back  Cover 

29 

Northeastern  Associates,  Inc 

8 

8 

Bandit  Industries 

3 

30 

Opdyke,  Inc 

9 

9 

Bartlett  Manufacturing  Co 

15 

31 

Dick  Proudfoot 

14 

10 

D.A.  Beam  Enterprises,  Ltd.  . . . 

38 

32 

Rayco  Manufacturing,  Inc 

8 

11 

Bee  vers  Sales  Corp 

20 

33 

Schodorf  Truck  Bodv  & Equip 

28 

12 

Bishop  Company 

24 

34 

Sharp  Edge,  Inc 

23 

45 

Brothers  Truck  

33 

35 

The  Sharp  Tool  Co.,  Inc 

12 

13 

Creative  Sales,  Inc 

36 

36 

Southco  Industries,  Inc 

32 

14 

The  Davey  Tree  Expert  Co.  . . . 

30 

37 

Stump  Removal  Co 

15 

15 

Fanno  Saw  Works 

31 

38 

Tamarack  Clearing,  Inc 

10 

16 

Fox  Manufacturing,  Inc 

10 

39 

TCI  Expo 

29 

17 

Hodges  Manufacturing  Co.,  Inc. 

34 

40 

TCI 

27 

18 

H.D.  Hudson  Manufacturing  Co 

30 

41 

Technologv  Management,  Inc 

23 

19 

International  Knife  & Saw 

34 

42 

Time  Manufacturing  Co 

7 

20 

International  Society  of  Arboriculture 11 

43 

Western  Tree  & Landscape  Supply  . 

6 

21 

Kemp  West,  Inc 

34 

44 

Vermeer  Manufacturing  Co 

. Back  Cover 

22 

Howard  Leight  Industries 

37 

*Circle  this  number  on  Reader  Service  Card  for  more  information  on  this  advertiser. 

38 


TREE  CARE  INDUSTRY  - JUNE  1991 


How  to  Stand  Out  in  a Crowd 


NEW  ENGLAND  ROPES  IS  PLEASED  TO  ANNOUNCE:  The  newest 

addition  to  our  series  of  climbing  ropes  for  the  arborist  trade: 
BRAIDED  SAFETY  BLUE  HIGH-VEE.  Based  on  the  proven  design, 
performance  and  handling  characteristics  of  Braided  Safety  Blue, 
High-Vee  is  durable,  flexible  and  easy  handling  rope  that 


emphasizes  safety  with  a bold, 
orange  and  white  strands.  In 
filled  with  all  sorts  of 
visible  orange  color  of 
immediately 
rope  as  a critical 
to  personnel  in 


brightly  colored  pattern  of 
a working  environment 
ropes,  the  highly 
High-Vee 

identifies  the 
climbing  line 
the  tree,  as 
well  as  on 
the  ground. 
Even  after 
extended  use, 
the  orange  color  in 
High-Vee  won’t  fade  or 
wear  away,  unlike  the  inks 
and  coatings  used  to  provide 
color  in  some  ropes. 

Now  arborists  can  enjoy 
benefits  of  the  most  popular  climbing 
ropes  in  North  America  with  a bonus: 
They  know  their  climbing  ropes 
will  stand  out  in  a crowd. 


FOR  A SAMPLE  AND  THE  NAME  OF  YOUR  NEAREST  DEALER, 
PLEASE  CALL  OR  WRITE: 


NEW  ENGLAND  ROPES 


Pope's  Island  New  Bedford.  MA  02740-7288  USA  Phone  (508)  999-2351  FAX  (508)  999-5972 


Please  circle  28  on  the  Reader  Service  Card 


FROM  THE  FIELD 


‘Someday’  May  Be  Today 


By  Jeff  Sullivan 

After  merging  with  another  local 
tree  service  in  the  Santa  Cruz  moun- 
tain area  of  northern  California,  1 was 
happy  to  let  my  new  partner  take  over 
the  bidding  of  jobs  and  customer  rela- 
tions while  I agreed  to  act  more  as 
foreman  on  the  job  site.  I've  always 
felt  more  comfortable  climbing  a tree 
than  trying  to  land  a new  customer. 

A short  way  into  the  new  arrange- 
ment, we  were  finishing  up  a tree  re- 
moval job  in  a rural  residential  area 
full  of  ponderosa  pines.  Ron,  my  part- 
ner, spotted  a dangerous  looking  pine 
a few  houses  down,  towering  over  a 
home  from  its  small  front  yard.  It  had 
a wide  fork  in  the  main  trunk  about  35 
feet  up.  The  two  forks  continued  up 
another  70  feet  or  so  with  one  of  the 
tops  leaning  toward  the  house. 

Ron  insisted  on  stopping  and  talking 
to  the  people  ...  I hesitated.  1 had  to 
admit  that  it  did  look  awfully  precar- 
ious but  it  had  obviously  been  that  way 
for  several  decades.  Why  get  too  ex- 
cited, I reasoned. 

Ron  knocked  on  the  door,  pointed 
out  the  “accident-waiting-to-happen" 
to  the  owner  and  left  our  business 
card.  The  fellow  was  polite  and  agreed 
that  “someday”  something  should  be 
done  about  it. 

Less  than  a month  passed  and  one 
of  the  first  winter  storms  blew  in  from 
the  Pacific.  The  first  call  of  the  morn- 
ing after  the  high  winds  ceased  came 
from  the  homeowner  with  the  forked 
pine. 

“You  know  that  fork  you  showed 
me?  Well,  it's  now  lying  on  top  of 
what's  left  of  my  garage  and  car,"  he 
said.  “Can  I hire  you  to  do  the 
cleanup?" 
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After  bucking  up  and  hauling  away 
the  large  trunk  embedded  in  the  roof 
and  untangling  the  last  of  the  slash 
from  the  shingles  and  2-by-4s,  it  be- 
came obvious  that  he  still  had  half  a 
fork  up  on  the  original  tree  looking 
more  precarious  than  ever.  We  were 
hired  on  the  spot  to  take  it  down.  This 
time,  though.  I was  quick  to  agree  it 
should  be  done  ASAP.  ’ H3 


Jeff  Sullivan  formerly  owned  and  op- 
erated Sullivan  Tree  Service  in  Santa 
Cruz , California.  He  now  resides  in 
Bemidji , Minnesota , and  is  employed 
with  the  wood  products  division  of  Pot- 
latch Corporation. 

Do  you  have  a story  for  From  the 
Field?  TCI  will  pay  $50  for  published 
articles.  Submissions  become  the  prop- 
erty of  TCI  and  are  subject  to  editing 
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for  grammar , style  and  length.  Entries 
must  be  submitted  by  field  workers  and 
must  bear  the  name  of  the  worker  and 
his  employer  or  they  will  not  be  con- 
sidered for  publication.  Articles  and 
photos  must  be  received  by  the  first  day 
of  the  month  for  the  following  month's 
issue. 


Baker  Rentals  Girc 
Yen  the  HadbilitHl 
Need  To  SuraM 
Ups  And  Down 
Uncertain  Ed 


With  the  direction  of  our  economy  so 
unpredictable,  consider  the  economy 
of  renting  equipment  from  Baker. 

Renting  from  us  can  help  you 
reduce  capita!  expenditures  and  long- 
term commitments  without  compro- 
mising the  quality  of  your  equipment 
or  your  ability  to  get  the  job  done. 


Our  rental  fleet  includes  aef 
devices  from  28  to  90  feet,  digger 
derricks,  and  cranes — and  brand 
names  like  Hi-Ranger,®  Versalift? 
Telelect,  and  1MT. 

But  most  important  is  what  the 
Baker  name  stands  for:  A company 
well  qualified  to  maintain  its  rental 


equipment  because  it  also  manufactures 
that  equipment.  A company  that  has 
made  service  a priority  for  over  70  years. 
A company  with  rigid  quality  standards, 
but  flexible  rental  plans. 

Call  1-800-446-2610. 

TbXR^rI 

Baker  Equipment  Leasing  Company 

A Division  ofJGS  Industries,  Ine 
€)  1990  Baker  Equipment  Leasing  Company 


Please  circle  7 on  the  Reader  Service  Card 
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You  provide  the  brush.  We 
deliver  the  chips.  With  a 
demonstrat  ion  from  any  one  of  three 
quality -built  Vermeer  Brush 
Chippers.  Just  choose  the  chipper 
that  fits  your  operation. 

620  - Handles  branches  up  to 
6 inches  in  diameter.  Automatic, 
hydrostatic  feed.  1 9 hp  engine. 

Ideal  for  smaller  operations  and 
rental. 

1250  - Handles  limbs  up  to 
12  inches  in  diameter.  Optional 
curbside  feeding.  Automatic 
hydraulic  feed.  Optional  "Feed 
Sensor"  controls.  Built  for  the 
professionals. 

1600A  - Heaviest-built 
conventional  drum-style  machines 
on  the  market.  Powerful  engine  with 
unique  instant-feed stopgale  * 


Vermeer  Manufacturing  Co. 
New  Sharon  Road 
Pella.  Iowa  50219  U.S.  A. 
800-829-0051 

In  [mva  (S 151628-.' I -U 


Full -year  parts  warranty. 


DIGGIN  DUTCHMAN 


OLUME  2 
IUMBER  7 


ftwry  T>.  f , fcf  r 

jBfidRrw.'  * ,' 

Kw 

• r ja.via 

. 

* ^ JB#i 

Here's  why  Disc  Chipper  users 
are  going  back  to  Drum  Chippers. 


More  Dumping  Fees. 
More  Repair  Costs. 

More  Downtime. 

More  Fuel  Consumption. 
More  Overheating. 

Do  you  need  to  chip 
everything? 


Are  you  ready  to  think 
about  a drum  chipper? 


The  Whisper-  designed,  built,  used 
and  backed  by  Asplundh  - carries  a 
one-year  warranty  honored  by  the  most 
extensive  service  in  the  industry.  Plus, 
with  full-sized  Whispers  starting  at 
$8950,  you’ll  keep  your  investment  at 
its  lowest  and  your  yield  at  its  highest. 

Come  back  to  the  Asplundh  Whisper 
Chipper ...  the  chipper  that  keeps 
paying  dividends  for  up  to  20  years. 

Asplundh  Ability . See  it  in  action. 


The  Asplundh  Whisper  Chipper 
saves  time,  fuel,  and,  most  important, 
money. 

Are  you  paying 
hydraulic  mechanics 
more? 

The  chart  below  compares  replacement 
parts  for  a Whisper  Chipper  with  those 
of  a popular  disc  chipper. 


If  you’re  like  most  disc  owners,  you’ve 
been  chipping  more  of  what  was  once 
sold  as  firewood  (or  left  for  people  to 
take),  and  have  watched  your  dumping 
fees  go  up  and  your  productivity  go 
down.  Your  crews  spend  more  time 
running  to  the  dump,  clearing  jammed 
chutes,  washing  down  radiator  screens 
and  waiting  for  overheated  engines 
to  cool. 

The  Asplundh  Whisper  Chipper  not 
only  offers  lower  operating  costs,  but 
extremely  low  life  cycle  costs.  And, 
how  many  used  disc  chippers  have  you 
seen  for  sale  after  ten  years  of  service? 


Are  you  spending 
more  on  fuel? 


At  70-  tol 20-feet  per  minute,  it  takes  a 
disc  chipper  almost  three  times  longer 
than  a Whisper  Chipper  to  chip  six-inch 
material.  How  much  more  fuel  do  you 
think  it  uses?  And,  w ith  the  engine 
running  longer,  you're  looking  at 
shorter  engine  life  and.  again,  higher 
operating  costs. 


Whisper  Chippers  have  far  less 
downtime.  That  translates  into  more 
time  making  money  and  less  spending  it. 


MANUFACTURING 
100  Asplundh  Avenue 
Creedmoor,  NC  27522 


Whisper 

Chipper 

Disc 

Chipper 

Chippers 

Blades 

Belts 

Cutter  Bar 

Blades 

Belts 

Anvil 

Hydraulic  System 

none 

Hydraulic  tubes , 
fittings , hoses , 
motors,  filters, 
tanks,  flow 
dividers,  O -rings, 
seals , (over  30 
hydraulic 
components  alone) 

Feed  System 

none 

Feed  wheels,  feed 
teeth,  bearings, 
bushings,  feed 
wheel  springs , 
feed  wheel  yokes, 
etc.,  etc. 

1-800-331-1038 


ASPLUNDH 
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COVER  PHOTO: 

Limbs  being  removed 
with  a speedline.  Photo 
courtesy  of  Don  Blair. 
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OUTLOOK 


How  well  you  play 
arborist  and  busi- 
nessman at  the  same 
time — not  what  the 
competition  does — 
will  make  the 
difference! 


hen  you  have  something  nipping  at  your  heels,  you  really 
have  to  stay  on  the  ball  and  keep  alert  so  you  don't  get  bitten. 
You  can't  sit  still  for  a minute  or  someone  will  be  right  there  to 
take  over  and  then  you  have  to  play  catch  up.  Don't  ever  let 
that  happen.  You  need  to  be  one  step  ahead  all  of  the  time.  So 
does  everyone  else  who  is  successful  in  business. 

Since  I wrote  my  last  editorial.  I've  have  visited  more  tree 
companies  in  the  West,  the  Rocky  Mountain  states  and  the 
Midwest.  The  innovative  ideas  that  some  tree  companies  are 
using  to  sell  and  service  accounts  are  absolutely  fantastic. 
However,  as  soon  as  competitors  see  what  these  folks  or  you 
are  doing,  they  will  try  to  do  the  very  same  things.  That's 
business.  You  just  have  to  do  it  better  and  continue  to  develop 
new  strategies  to  cope. 

One  thing  I often  hear  about  is  the  need  to  convince  clients 
that  you  are  the  very  best  arborist  in  the  whole  world. 
Attracting  attention  and  then  instilling  consumer  confidence  is 
the  top  priority.  Nobody  even  talks  about  meeting  competition 
on  a price  basis.  Everybody  thinks  in  terms  of  service, 
performance  and  professionalism. 

According  to  a study  on  public  perception  of  arborists  that 
was  done  as  the  first  part  of  the  NAA/ISA  IPM  study, 
consumers  had  little  confidence  in  arborists  because  they  didn't 
guarantee  their  work.  Now  guarantees  are  in  place  all  over. 

The  second  priority  I hear  about — both  to  meet  competition 
and  to  deal  with  the  cost  of  doing  business — is  operational 
strategies.  High-tech,  low-maintenance  equipment,  minimal 
administrative  costs  and  as  few  un-billable  hours  as  possible 
are  on  everyone's  mind  all  of  the  time.  If  it  isn't  cost-effective, 
don't  do  it.  If  there's  a better  way,  find  it.  This  isn't  the  time  to 
be  complacent. 

I have  been  most  impressed  by  the  degree  of  business 
sophistication  that  I see  in  the  industry.  The  dedication  to  the 
preservation  of  trees  hasn't  been  lost  in  the  process.  That's 
considered  a given.  It's  just  that  another  dimension  has  been 
added  that  wasn’t  a big  priority  years  ago:  being  a business 
person  as  well  as  an  arborist. 

There  is  lots  of  opportunity  for  the  tree  care  industry  in  1991, 
even  in  areas  where  the  economy  is  slow.  How  well  you  play 
arborist  and  businessman  at  the  same  time — not  what  the 
competition  does — will  make  the  difference! 
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• Reduce  the  Number  of  Time  Outs  for  Heat  Exhaustion  with  a 
Super  Cool  Hydraulic  System 

• Reduce  the  Time  Outs  Required  to  Repair  Hydraulic  Tool  Circuit 
Systems  with  the  New  Maintenance-Avoidance  Circuits 

• Reduce  the  Time  Outs  with  Rugged  Conditioning,  Which 
Includes  a Derrick  Rotation  Mechanism,  Testing  to  1 00  kV  for 
an  ANSI  “Under  69-kV“  Rating,  Endurance-Testing,  and 
Field  Trials. 

The  Altec  Linebackers  feature  an  amazingly  large  working 
area  developed  from  the  combination  of  21 0°  upper  boom  articu- 
lation, and  1 35°  of  lower  boom  articulation,  that’s  45°  overcenter! 
This  wide  range  offers  superior  boom  placement  and  coupled 
with  fast,  smooth  operating  controls  will  help  you  score  big 
savings. 

We’d  like  you  to  see  the  Altec  Linebackers  in  action!  See  how 
reducing  your  time  outs  can  increase  your  “time  up",  with  reach 
throughout  a broader  operating  range  resulting  in  improved  profit- 
ability. For  further  information  about  the  LB  Series  and  the  name  of 
your  Distributor,  circle  our  number  on  the  Reader  Service  Card,  or 
write  or  call  us  today.  m m m 


Let  the  Altec  Linebackers  defend  you  against  equipment 
time  outs,  because  fewer  time  outs  mean  greater  productivity  and 
profitability  for  your  company.  The  Altec  models,  LB546  and 


LB650,  are  designed  specifically  for 
Electrical  Distribution  and  Tree- 
trimming work. 

• Reduce  the  Number  of  Time  Outs 
for  Setups  with  an  Incredible  44 '8' 
of  Side  Reach  in  the  Flat  Out  Posi- 
tion on  the  LB650. 39 '4'  in  the 
Work  Position 


Altec  Industries,  Inc. 

Post  Office  Box  10264 
Birmingham,  Alabama  35202 
205/991-7733  • Telex  78-2089 


Manufacturing  and  Servicing 
Facilities  in  Birmingham,  Alabama; 
St.  Joseph,  Missouri;  Indianapolis, 
Indiana;  Atlanta.  Georgia;  Dixon. 

California;  Portland.  Oregon; 
Denver,  Colorado;  Wilkes-Barre. 
Pennsylvania;  in  Canada.  Milton. 
Ontario;  Surrey.  British  Columbia; 
Winnipeg,  Manitoba,  and  at 
Distributors’  Locations. 


See  us  at  ISA 
Annual  Meeting 


Lower  Boom  45°  Beyond 
Center— 39'4"  Side 
ReachSbowrv-  & 


Both  Booms  Rat  Out 
44' 8"  S»de  Reach 


Rigging 

For 

Removal 


Simple  rigging,  consisting  of  a 
butt  hitched  lowering  line  and  a tag 
line. 


By  Donald  F.  Blair 

For  years,  I didn't  think  that  there 
was  any  money  in  large  removals.  You 
don't  get  any  repeat  business  from  a 
removed  tree.  In  general,  removals  go 
to  the  lowest  bidder.  Big  wood  is  hard 
on  the  men  and  equipment.  I developed 
this  opinion  20  years  ago  when  all  we 
had  to  work  with  was  manila  rope  and 
an  occasional  wood  pulley.  I may  also 
have  inherited  some  of  that  opinion 
from  my  father  who  pruned  trees  with 
a handsaw  for  47  years. 

In  1971  I lost  a night's  sleep  worry- 
ing about  the  next  day's  removal.  It 
was  a huge,  heavy  creekside  sycamore 
with  about  70  feet  of  4-foot  diameter 
trunk  angling  directly  over  the  roof 
peak  of  the  house  beneath. 

A colleague  and  I had  been  loaned  to 
a friend  of  ours  who  had  his  own 
doubts  after  he  sold  the  job  for  some 
ridiculously  low  price.  We  had  no 
blocks,  no  slings,  didn't  know  about  a 
speedline,  and  we  couldn't  afford  a 
crane  on  the  low  bid. 

All  I could  see  in  my  mind's  eye  all 
night  long  was  a log  in  the  living  room. 
I knew*  there  had  to  be  a way  to  do  it 
safely  and  efficiently,  but  at  the  time  I 
didn't  know  what  it  could  be.  I walked 
away  from  the  job  and  into  a lifelong 
interest  in  rigging  and  removal. 
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Twenty  years  later.  I wouldn't  think 
twice  about  taking  that  job.  We'd 
speedline  the  brush  over  the  house  into 
the  street  and  chunk  the  wood  down 
wdth  a false  crotch  made  of  a whoopee 
sling  and  a Hobbs  block,  taking  our 
wraps  on  the  lowering  device. 

Equipment  with  know-how  and  ex- 
perience does  make  a difference.  It’s 
the  true  mark  of  a professional. 

When  to  rig 

Rigging  is  necessary  when  free- 
falling  is  not  possible  because  a struc- 
ture is  in  the  way,  sensitive  landscap- 
ing would  be  damaged,  or  energized 
conductors  or  other  obstacles  present  a 
hazard. 

Although  not  always  necessary, 
there  are  several  scenarios  in  which 
rigging  is  desirable.  One  such  instance 
is  when  roping  large  pieces  provides 
better  control  and  greater  efficiency 
than  chunking  down  smaller  pieces, 
i.e..  piecing  back  a limb  on  a hillside 
backyard.  If  you  don't  rope  it,  you 
might  have  to  chase  a piece  through 
two  or  three  yards  and  fish  it  out  of  a 
swimming  pool. 

A second  is  when  large  pieces  may 
produce  a more  valuable  byproduct 
than  firewood.  Sometimes  taking  down 
a tree  in  saw-log  lengths  provides 
saleable  lumber. 
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A third  instance  is  when  rigging  in- 
creases the  margin  of  worker  safety.  In 
my  opinion,  rigging's  primary  function 
is  to  decrease  worker  exposure  to  haz- 
ard. Consider  this  situation:  You  are 
faced  with  a long  horizontal  limb.  You 
can  chunk  it  down  if  you  make  20 
small  cuts,  hold  on  to  them  and  throw 
them  out  10  feet  to  clear  an  obstacle.  It 
w ill  take  you  15  minutes  to  rig  a tip  tie. 
butt  hitch  and  a tag  line,  but  then  you 
can  take  it  in  one  cut.  One  cut  means 
you  have  reduced  your  exposure  by  a 
factor  of  20  to  1.  Those  are  excellent 
odds.  Even  though  15  minutes  of  rig- 
ging might  seem  like  a long  time  of 
doing  nothing  with  a team,  when  done 
properly  the  time  invested  works  out  to 
be  less  than  the  time  needed  to  chunk 
out  20  pieces. 

A fourth  instance  for  rigging  arises 
when  you  can't  reach  it  with  a crane  or 
a crane  is  not  economically  feasible. 

Ropes  for  rigging 

Rope  design  and  construction  for 
tree  work  have  seen  revolutionary 
changes  since  1970.  We  used  to  do 
everything  with  3-  and  4-strand  ma- 
nila. Now*,  we  use  synthetic  braids  and 
3-strands. 

The  term  “synthetic”  refers  specifi- 
cally to  arborist  grade  ropes  of  a poly- 
ester construction.  Nylon  and  polypro- 


In  photo  at  left,  a false  crotch  consisting  of  three  round  turns  and  a square  knot  support  a clevis  and  pulley.  The  photo 
at  right  shows  a closeup  of  the  square  knot,  tidied  up  with  clove  hitches. 


pylene  are  synthetic  ropes  with  high 
tensile  strengths,  but  they  are  unsuit- 
able. 

Tree  workers  who  are  replacing 
manila  rope  with  synthetic  might  con- 
sider down-sizing  by  no  more  than  one 
increment  as  a reasonable  standard. 
For  example.  3/4-inch  manila  could 
safely  be  replaced  by  a 5/8-inch  syn- 
thetic. 1 personally  recommend  down- 
sizing only  to  braided  type  construc- 
tion. You’ll  get  more  strength  and  less 
stretch  than  from  a 3-strand  synthetic. 

Compared  to  3-strand,  braid  has  a 
higher  strength-to-weight  ratio,  less 
stretch,  and  is  easier  to  handle.  Al- 
though its  initial  cost  is  higher,  it  out- 
wears 3-strand  1-1/2  to  2 under  normal 
usage.  Originally  designed  as  winch 
lines,  braided  ropes  work  best  with 
pulleys,  the  lowering  device  and  Fig- 
ure-eight descenders. 

Stay  with  ropes  designed,  manufac- 
tured and  warranteed  by  the  manufac- 
turer for  tree  work.  Several  good 
brands  are  available.  A 5/8-inch  braid- 
ed arborist  grade  lowering  line  makes 
an  excellent  choice  for  that  150-foot 
standard  equipment  bull  rope  that 
should  always  be  on  the  truck.  We’ve 
never  had  a rope  fail  because  it  was 
overloaded.  When  in  doubt,  use  a big- 
ger rope. 

When  doing  critical  rigging  involv- 
ing the  use  of  tw  o load-sharing  lines  on 
the  same  piece,  be  sure  to  use  “same 
size/same  type”  lines.  Don’t  mix  a 


braid  with  a 3-strand.  They  stretch  at 
different  rates,  so  they  won’t  share  the 
load  equally  or  as  intended.  In  general. 
3-strands  stretch  more.  In  practice 
then,  under  maximum  loading,  the 
braid  will  find  itself  all  alone  and 
doing  all  of  the  work. 

When  it  breaks,  the  3-strand  is  all 
alone  and  it  will  fail.  too.  Believe  me. 
it’s  happened  just  that  way. 

Design 

There  are  three  main  components  to 
rigging. 

/.  Rope — Ijoad  line(s),  tag  line(s) 

Load  lines  are  your  work  horses.  Be 
careful  not  to  slam-dunk  weight  into 
them.  Five-hundred  pounds  freefalling 
five  feet  will  hit  the  rope  with  a real 
impact  shock  load  of  3000  pounds. 
Here’s  a rough  shock  load  formula: 
For  every  foot  an  object  falls,  it  gains  a 
unit  of  its  weight  plus  one.  Thus,  500 
pounds  multiplied  by  5 feet  equals 
2500  pounds  plus  500  pounds  equals 
3000  pounds. 

Where  do  you  tie  the  load  line?  Tying 
in  the  middle  of  the  limb  is  the  hardest 
to  judge,  and  not  recommended  for  the 
bigger  stuff.  It’s  too  hard  to  get  it  right. 
When  rigging  to  the  middle,  be  wary  of 
heavy  foliage  endweights. 

A butt  hitch,  tied  near  the  point  of 
severance,  will  cause  the  tip  to  drop 
down.  The  climber  has  to  be  wary  of 
getting  hit. 
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The  lowering  device.  A carabiner 
prevents  the  rope  from  slipping  off 
the  capstan. 


A tip-tie,  with  the  load  line  crotched 
directly  above  the  hitch  point,  will 
cause  the  butt  to  fall  away  and  down. 
The  climber  must  be  wary  of  getting 
hit  on  a back  swing. 

The  double  hitch — combining  a tip- 
tie  with  a butt  hitch — gives  the  most 
control  and  security.  It  is  also  the  hard- 
est and  most  time-consuming  to  rig. 
You  also  have  to  be  mindful  of  the  di- 
rection of  swing  on  the  butt  hitch.  If 
the  crotch  on  the  butt  hitch  is  back  of 
the  point  of  severance,  the  limb  can 
come  at  the  climber  like  a battering 
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ram.  About  the  only  lime  this  sort  of 
rigging  can  justify  itself  is  in  working 
closely  over  a roof  or  some  other  ob- 
stacle that  cannot  be  cleared  by  either 
a single  butt  hitch  or  tip  tie. 

The  tag  lines  are  the  reins  to  control 
the  work  horses.  Proper  use  and  place- 
ment of  tag  lines  will  control  swing. 
Without  them,  a log  in  motion  can  be- 
come a potent  battering  ram. 

You  can  do  a lot  of  work  with  a 
combination  of  knots.  Remember,  in 
general,  a knot  will  weaken  a rope  by 
50%.  A good  rule  of  thumb  for  calcu- 
lating practical  safe  working  loads  is 
to  use  only  10%  of  the  published  ten- 
sile strength  and  cut  that  figure  in  half 
to  allow  for  the  use  of  a knot. 

Several  good  rigging  knots  to  know  are: 

a.  Bowline — Generally  possible  to 
untie  after  heavy  loading. 

b.  Running  bowline — Watch  the  di- 
rection of  pull  when  setting  a running 
bowline.  Set  properly,  it  will  cinch 
tight.  Set  opposite,  the  running  bow- 
line can  loosen  and  shift  around  on  the 
piece.  It  can  even  slip  off.  Used  cor- 
rectly, the  running  bowline  is  one  of 
the  best  rigging  knots. 

c.  Running  bowline  with  a half- 
hitch— Adding  a half-hitch  about  two 
log  diameters  away  from  the  running 
bowline  will  greatly  increase  gripping 
power  on  the  limb  and  help  to  damp 
out  pendulum  swinging  quicker. 

d.  Clove  hitch — Good  for  tying  on 
tools.  Be  careful  when  used  as  a rig- 
ging knot.  A clove  hitch  can  roll  itself 
undone  in  a nano-second.  On  heavy 
rigging,  a figure  eight  knot  on  the  tail 
will  jam  the  half-hitches  and  help  pre- 
vent slip-through. 

e.  Timber  hitch — I only  recom- 
mend this  knot  for  cinching  up  a rig- 
ging rope.  Do  not  use  it  for  lowering 
limbs  or  skidding  logs.  The  problem  is 
a matter  of  policy.  The  timber  hitch 
will  work  fine  when  tied  properly,  but 
it's  hard  to  judge  from  the  ground  by  a 
foreman.  For  that  reason,  it's  been 
banned  by  several  companies  to  avoid 
a disastrous  “roll-out.'’ 

f.  Truckers  hitch — The  come-along 
in  a coil.  You  can  cinch  a speedline, 
tighten  a guide  rope  or  secure  a load  of 
brush. 

g.  Figure  eight — It's  a good  all-pur- 
pose jam  knot. 

h.  Sheet  bend — If  you  want  to  join 
two  ropes,  it  works  pretty  well. 
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2.  Crotch — natural  and  rigged 
(false). 

A natural  crotch  is  great  when 
strong  enough  and  in  the  right  posi- 
tion. When  selecting  a crotch,  make 
sure  it  is  U-shaped  enough  to  keep 
from  binding  and  strong  enough  to 
handle  the  job.  On  a removal,  it  is  a 
good  idea  to  cut  the  bark  out  of  the 
crotch  so  the  rope  will  run  on  sap- 
wood.  Otherwise,  the  rope  can  cut  a 
groove  into  the  bark  and  jam  solid. 
Also,  the  extra  heat  generated  can  fuse 
the  rope  into  something  that  looks  like 
a brown  candle  at  best,  and  cause  a 
melt-through  failure  at  worst. 

False  crotching  allows  you  to  hang 
your  ropes  w here  you  need  them.  Clas- 
sic false  crotches  were  always  of  rope. 
With  synthetic  line,  rope-to-rope  con- 
tact generates  too  much  friction/heat 
and  can  lead  to  premature  aging  of 
both  rope  and  climber. 

You  need  to  secure  a pulley  or 
shackle  to  a location  in  the  tree  best 
suited  for  the  rigging  plan.  There  are 
several  suitable  methods  to  accomplish 
this: 
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Two  lowering  lines 
and  two  tag  lines 
provide  complete 
control  for  a 
large  log  over  a 
house  roof. 


a.  Use  a length  of  rope  long  enough 
to  make  three  round  turns  around  the 
anchor  point,  and  tie  a square  knot.  Se- 
cure a shackle  or  a pulley  to  the  one 
strand  that  doesn't  comprise  the  square 
knot.  Use  a larger  rope  than  your  low- 
ering line; 

b.  Use  a rigging  rope — typically,  a 
length  of  rope  with  an  eye  spliced  in 
one  end.  Secure  a pulley  to  the  eye  and 
timber  hitch  the  block  to  the  tree: 

c.  Use  a sling.  There  are  many  sewn 
slings  of  various  lengths,  widths  and 
strengths.  The  most  important  thing  to 
remember  w hen  using  slings  that  have 
steel  D-rings  sewn  into  them  is  to 
never  run  a lowering  line  through  the 
rings.  The  rings  are  only  there  to  an- 
chor a pulley  or  shackle.  When  select- 
ing a sling,  keep  shock-loading  stress 
in  mind  and  specify  one  that  can  han- 
dle the  unexpected.  1 recommend  that 
all  rigging  components  exceed  the  rat- 
ing of  the  strongest  rope  used.  If  your 
weakest  link  in  design  is  the  lowering 
line,  then  you  can  be  more  assured  of 
dealing  with  a known  factor  of  perfor- 
mance. 

Once  you've  selected  your  method 
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of  securing  the  false  crotch,  you'll 
need  to  use  a shackle  or  a pulley 
(block:  terms  are  interchangeable). 
They  come  in  all  sizes,  weights  and 
capacities.  Be  sure  to  select  one  that  is 
rated  well  above  the  ropes  you  will  be 
using  with  it.  Learn  to  use,  rely  upon 
and  love  blocks.  They  will  save  you 
money  on  rope,  make  you  money  on 
your  job,  and  give  you  a measure  of 
control  and  security  that  you  wouldn't 
think  possible. 

3.  Control — tree  trunk  wraps , 
lowering  device  and  figure  eight 
descender . 

After  selecting  the  rope  and  rigging 
a false  crotch  in  the  right  place,  take  a 
wrap  or  two  or  three  around  a tree 
trunk  or  truck  bumper  made  of  pipe.  A 
round  object  to  take  wraps  against  is 
called  a bollard  in  naval  terms.  The 
minimum  ratio  is  3-to-l.  So,  if  you 
were  going  to  take  a wrap  around  a 
bollard  with  a 3/4-inch  line,  the  mini- 
mum diameter  should  be  2-1/4  inches. 

Whatever  you  use,  the  key  is  the 
ability  to  hold  and  release  at  will  and 
with  precision. 

The  biggest  drawback  to  taking 
wraps  is  the  difficulty  in  taking  up 
enough  slack  to  avoid  stretch.  The 
lowering  device  is  a basic  component 
of  many  of  our  rigging  practices.  Some 
of  our  techniques  are  impossible  w ith- 


out it.  With  the  lowering  device,  you 
can  be  precise  with  your  wraps,  take 
up  all  slack  and  even  raise  a piece 
above  an  obstacle. 

A rigging  scenario 

This  scenario  deals  w ith  a horizontal 
scaffold  limb,  below  a strong  spar- 
structured  canopy. 

We’ve  got  things  pretty  well  in  hand 
now'.  We  didn't  have  a good  enough 
crotch  so  we  rigged  a block  to  a 3-turn 
square  knot  for  a false  crotch.  We’ve 
selected  a bull  rope  large  enough  to  do 
the  job  and  in  good  condition.  We 
have  double  checked  to  see  that  it  is 
long  enough. 

We  opted  to  use  a figure  eight  de- 
scender instead  of  taking  trunk  wraps. 
We're  gaining  control.  Are  we  ready 
to  cut  yet?  No. 

We  have  a problem.  If  we  butt  hitch, 
the  tip  is  going  to  hang  up  in  some 
lower  scaffold  limbs  that  we  need  for 
later  work.  If  we  tip  tie,  the  butt  will 
smash  into  the  side  of  the  house.  We'd 
better  add  another  line.  Now  we're 
double-hitched.  Ready  yet?  No. 

We've  got  the  weight  under  control, 
but  we  don't  have  any  control  over 
swing.  Add  a tag  line  and  take  a wrap. 
Are  we  ready?  Maybe.  What  kind  of  a 
cut  are  you  going  to  make? 

A top  cut  creates  a hinging  effect 
that  causes  the  tip  to  drop  as  the  cut 


opens  up.  Depending  upon  the  type  of 
tree  and  whether  it  is  alive,  dying, 
dead  or  rotten,  it  is  going  to  react  in 
one  of  the  following  ways: 

a.  Break  over  nicely  and  hold  on  a 
hinge.  With  ash  or  pine,  that  hinge 
might  be  a bundle  of  splinters: 

b.  Break  over  nicely  until  the  hinge 
lets  go  and  a long  barber  chair  tear  rips 
along  the  standing  section  of  limb.  On 
elm,  it  could  tear  all  the  way  to  the 
ground; 

c.  Snap  off  without  warning.  Dead 
oak. 

A tip  cut  with  an  undercut  won't 
tear,  but  it  can  “cock"  a tremendous 
amount  of  energy  if  it  hangs  up  and 
holds  without  falling  free  in  one 
smooth  motion.  If  that  happens,  be 
prepared  for  a pretty  good  jolt  w hen  it 
lets  go. 

A face  cut  with  a back  cut  can  be 
used  even  on  a horizontal  limb.  You 
can  make  use  of  a notch  undercut  and 
then  a top  cut.  You'll  gain  a controlled 
drop  into  the  face  and  a more  or  less 
predictable  letoff. 

The  undercut  works  well  when  using 
a crane  or  the  lowering  device.  With 
all  slack  taken  up,  the  rigging  operator 
lifts  the  piece  off  and  away.  Done 
properly,  there  is  no  drop  and  no 
pinching  on  the  saw-.  You  have  to  be 
extremely  careful  when  working  with 
a crane.  Too  much  tension  can  cause 
the  piece  to  tear  off  unexpectedly,  fly 
into  the  air  with  more  lift  and  greater 
force  than  anticipated.  Easy  does  it.  A 
tiny  kerf  (10%  of  diameter)  laid  into 
the  top  of  the  limb  is  a good  idea  to  in- 
sure a clean  lift  off. 


Hardware  glossary 

We've  touched  on  the  basics.  Here 
is  a list  and  definition  of  some  special 
tools  that  come  in  handy. 

1.  Carabiners:  Oval  spring-loaded 
snap  devices  that  are  common  in  rock- 
climbing  and  mountain  rescue  work. 
They  come  in  a range  of  sizes  and  ten- 
sile strengths.  They  come  in  locking 
and  non-locking  configuration  and 
carry  ratings  all  the  way  up  to  15,000 
pounds.  They  are  handy  for  hanging 
blocks,  tools  and  sliding  down  a 
speedline. 

2.  Come-along:  Handy  for  adjusting 
tension  on  a speedline  or  working  as  a 
hold-back  on  a leaning  trunk. 
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The  overcenter  SATURN  has  been 
designed  for  maximum 
maneuverability  and  ease  of 
operation.  COMPARE  A FEW  OF 
SATURN'S  FEATURES: 

ONE  HAND  CONTROL  — safe,  easy-  ' 
to-work  in  all  climates. 

360°  CONTINUOUS  ROTATION  — ball- 
bearing turntable  for  smooth 
travel  and  versatility. 

OVERCENTER  UPPER  BOOM  ACTUATION 
— no  chains  or  cables  for 
reliable,  low  maintenance 
operation. 
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ELBOW  ASSEMBLY  — cover  protects 
entire  cylinder-link  assembly 
from  debris  and  damage. 

LOWER  BOOM  ACTUATES  138°  — 
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5*  Figure  eight  descenders:  Used  in 
mountaineering  as  a rappelling  brake, 
we  use  them  for  holding  tension  on  a 
speedline  and  holding  a lag  line. 

4*  Ground  anchor:  When  you're 
rigging  a speed  line,  a ground  anchor 
will  do  the  job  if  nothing  else  is  handy. 

5.  Throw  line:  Handy  for  setting  a 
tag  line  or  bull  rope  in  places  where 
wise  men  fear  to  tread, 

6.  Plastic  falling  wedges:  These  lit- 
tle devils  are  cheap  insurance.  They'll 
unstick  your  sawr  and  help  to  lever 
over  a leaning  trunk. 

When  tree  felling,  cut  the  bark  away 
where  you’re  going  to  wedge.  You'll 
maximize  the  advantage.  Otherwise, 
you'll  crush  a lot  of  bark  and  not  gain 
much  lift. 

7.  Plywood:  More  cheap  insurance. 
Use  it  to  protect  windows,  cars,  plants, 
lawns,  roofs.  We’ve  even  cribbed  up 
over  a flower  bed.  It  saved  a lot  of 
cleanup. 

8.  Tires:  They  make  a really  good 
mat  for  reducing  the  impact  of  a falling 
tree  trunk. 


Speedline 

Doing  things  in  the  proper  sequence 
can  make  the  difference  between  an 
"easy"  efficient  job  and  a back-break- 
ing, no  fun,  money- losing  proposition. 
In  general,  it's  a good  plan  to  brush 
out  the  tree  first.  Be  sure  to  leave  good 

to 


crotches  and  limbs  as  you  go  for  rig- 
ging the  next  section.  Resist  the  urge 
to  knock  out  the  easy  stuff  just  to  get  a 
bunch  of  brush  on  the  ground.  If  it’s 
easy  now,  it'll  be  easy  later.  It  also 
might  make  something  else  easy  in- 
stead of  nearly  impossible. 

With  the  exception  of  clearing  a 
path  for  a clear  shot,  starting  in  the  top 
and  working  down  is  generally  a good 
plan. 

Consider  using  a speedline  to  facili- 
tate brush  removal.  The  speedline  has 
evolved  from  high- lead  logging  great- 
ly scaled  down  and  every  climber's 
experience  of  having  brush  tangle  in 
his/her  climbing  line.  Set  a speedline 
in  the  tree  angled  towards  the  ground. 
Remember,  the  sleeper  the  angle,  the 
faster  the  descent.  Too  shallow  an 
angle  may  cause  descent  problems. 

Speedlines  can  be  attached  in  sever- 
al ways:  terminated  at  anchor  point  in 
work  tree:  rope  of  sufficient  length  is 
threaded  through  suitable  crotch  and 
secured  to  trunk  near  ground  level, 
saving  a climb  to  retrieve  speedline; 
rigged  through  a false  crotch  and  ei- 
ther terminated  or  passed  back  to 
ground  level;  or  somehow  secured  to 
an  adjacent  tree  or  structure  (never, 
never,  never  a power  pole  or  other  util- 
ity structure)  and  passed  through  wwk 
tree. 

The  speed!  ine  needs  to  be  held  taut 
during  descent  until  the  drop  zone  is 
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reached,  so  it  must  be  anchored.  Think 
of  the  speedline  anchor  as  a knee-high 
false  crotch.  You  can  anchor  a speed- 
line with  three  round  turns  and  a 
square  knot  around  a trunk.  Hook  a 
figure  eight  descender  to  your  anchor 
with  a carabiner.  A larger  ground  team 
can  generally  take  up  enough  slack 
without  a come-along,  but  you  can  add 
one  between  the  tree  and  figure  eight. 

Sometimes  you  can  tighten  the 
speedline  wdth  a truck-mounted  winch 
or  by  driving  forward  or  backing  up.  1 
still  like  to  use  a figure  eight  for  ten- 
sion control. 

You  can  also  make  your  own  an- 
chor. Run  out  a rope  from  something 
stable.  We've  gone  100  feet  out  in 
some  cases.  Sink  a ground  anchor  (add 
it  to  the  cost  of  the  job  if  you  have  to 
leave  it  behind). 

The  speedline  works  best  when  it  is 
directly  above  the  tree  parts  in  ques- 
tion. Doglegs  in  the  rigging  create 
slack  that  cannot  always  be  compen- 
sated for. 

To  rig  the  limb  to  the  speedline, 
some  people  use  sewn  slings.  Others 
put  eye  splices  into  short  lengths  of 
rope  and  clove  hitch  onto  the  limb  part 
and  carabiner  through  the  eye  to  the 
speedline.  You  can  make  a field  sling 
by  tying  a bowline  into  the  end  of  a 
suitable  length  of  rope  and  clove  hitch 
around  the  limb  and  carabiner  through 
the  bowline. 

Once  the  limb  is  attached  to  the 
speed  line  sling  and  carabine  red  into 
the  speed  I ine,  the  climber  merely 
needs  to  cut  the  limb  free  and  if  all 
goes  according  to  the  plan,  it  will  slide 
neatly  down  the  speedline  until  it 
reaches  the  drop  zone.  At  this  point  the 
Figure  eight  handler  lets  some  slack 
run  and  the  limb  part  will  crash  land. 

When  using  a speed  line,  remember 
that  too  big,  fast  and  heavy  leaves  big 
divots  in  the  lawn.  If  that  will  be  a 
problem,  you  may  need  to  sophisticate 
your  speedline  with  a haul  back  line. 
That  is  merely  a tag  line  tied  to  the 
speedline  sling,  slung  beneath  the 
speedline,  crotched  in  below  the  speed- 
line  and  handed  to  a line  handler  on  the 
ground.  As  usual,  there  is  no  one  way 
to  do  this.  You  can  tie  off  to  the  cara- 
biner or  you  can  rig  a travelling  block 
to  the  speedline  and  tie  your  speedline 
sling  and  haul  back  line  to  the  block. 


J.P.  CARLTON  CO. 

CUSTOM-BUILT,  PERFORMANCE  STUMP  GRINDERS 

"QUALITY  MACHINES.  RIGHT  DOWN  TO  THE  PAINT." 


DIESEL  MODELS  POWERED  BY  DEUTZ 

Model  6800  Turbo  Deutz  Diesel  Model  4100  Deutz  Diesel 


With  a 68  HP  turbo-charged  Deutz  diesel , the  6800 
can  handle  the  big  jobs.  The  1 inch  thick  cutter 
head  is  31  inches  in  diameter  with  teeth.  Featuring 
a 92  inch  swing , this  workhorse  cuts  24  inches 
below  ground  and  44  inches  above.  This  unit  also 
features  the  Carlton  trademark:  the  25-  foot  remote 
control  for  safe  operation. 


Tree  stumps  know  the  end  is  near  when  the  4100 
arrives.  With  a 41  HP,  3-cylinder  Deutz  diesel,  it 
can  tackle  the  tough  jobs  while  saving  you  money 
on  fuel  costs.  This  unit  features  an  80  inch  swing 
and  cuts  15  inches  below  ground  and  40  inches 
above.  The  unit  is  mounted  on  14  inch  tires  and 
comes  standard  with  remote  control  operation. 


121  John  Dodd  Road  Spartanburg,  SC  29303  1-800-243-9335  FAX : 803-578-0210 


If  a portable  is  not  what  you 
are  looking  for  then  check 
out  our  top  of  the  line  Carlton 
diesel's. 


Our  Self-Propelled  Model  2000 


The  Model  2000  self- 
propelled  stump 
grinder.  Featuring  a 
20  HP  Magnum 
Kohler  engine  and 
our  commitment  to 
quality,  this  machine 
is  built  to  last. 


The  heavy-duty  features  of 
the  2000  include  a 1 inch  thick 
cutter  wheel,  21  inches  in 
diameter  with  teeth  and  a 3- 
foot  tongue  cylinder.  A 39  inch 
arch  enables  grinding  of 
stumps  12  inches  below  and 
34  inches  above  ground. 
Timken  tapered  roller  bear- 
ings for  quality  in  the  pivot 
head  means  longer  life  out 
of  the  wear  points.  Weighing 
1200  lbs.  and  measuring  35 
inches  wide,  the  Model  2000 
is  one  rugged  machine. 


Please  circle  15  on  the  Reader  Service  Card 
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The  line  handler  only  has  to  pull  the 
haul  back  line  and  the  block  and  speed* 
Hue  sling  is  sent  di reeky  back  to  the 
climber.  With  a block  and  haul  back 
line,  heavier  loads  and  greater  security 
are  possible, 

A well -planned  speed  line  can  save 
tremendous  time.  We've  run  brush  out 
over  roofs  from  the  backyard  to  the 
chipper  on  the  street.  We've  worked 
over  flower  beds  without  having  to 


build  scaffolds  to  protect  the  plants.  An 
elegant  speed  line  is  also  a superb 
marketing  tool.  Your  client  will  be 
impressed.  So  will  your  competition. 

Summary 

There  is  no  reason  for  a tree  removal 
to  cause  damage  or  injury.  All  of  the 
principles  detailed  herein  apply  to 
sound,  predictable  wood. 

Always  practice  new  techniques  on 


Please  circle  30  on  the  Reader  Service  Card 


TREE  SERVICE  EQUIPMENT 
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1900  CMC  Asplundh.  Lfi-50  $25,500 
1903  International  LR-50  $29,500 
1965  International  LR^50  Diesel  S32.500 


I960  Ford  F-700  50  ft.  Skyworkers. 
Reconditioned.  £16  500  Ready  To  Go 


1902  Chevrolet  C-60  Chipper  Dump.  Rebuilt 
1961-83  Woodchuck  12".  4 cyL  Recond  $4,500  f $g  500 

Special:  Morbwk  Model  22  Whole  Tree  Chipper,  Reconditioned  $ 49.500 . 

Tamarack  clearing 

RD.  #4,  P.O.  BOX  370,  CANTON,  N.Y,  13617 
FINANCING  AVAILABLE  Call  (315)  386-8273  DAY  OR  NIGHT 


BORDER 
CITY 
TOOL 


CARBIDE  TIPPED 
STUMP  CUTTERS 


REGULAR 

(STANDARD) 


L.H.  JS. 


CUTTER 


ECONO 


BORDER  CITY  TOOL 
ANO  MANUFACTURING  CO, 

* Over  31  Years  Experience  * 


L.H  _ 


23325  BLACKSTONE 
WARREN.  Ml  48089-2675 
Telephone:  (313)  758-5574 


BUY  DIRECT  FROM 
THE  ORIGINAL  MANUFACTURER 
Call  Toll  Free  1-800-421-5985 


^ 1 (7 


B.H. 
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smaller  non-eriticul  branches  and  trees. 
Turning  a medium-sized  tree  in  an 
open  area  into  a rigging  exercise  can 
be  a good  investment  in  time  for  when 
you  really  need  to  make  the  experience 
count. 

Do  the  best  you  can  to  keep  your  rig- 
ging high  and  directly  vertical  or  de- 
sign the  swing  away  from  the  climber. 
Use  a lag  line(s)  to  catch  and  control 
bac  k s w i ng . K n o w w h a t you  II  ne  ed  be  - 
fore  you  get  there.  Bring  a little  extra. 
One  less  rope  or  one  less  tree  worker 
can  mean  the  difference  between  a 
aster  and  a good  job. 


dis- 

OO 


Donald  F.  Blair  is  a second-genera- 
tion arborist  with  roots  dating  hack  to 
191 F He  founded  Sierra  Moreno  Mer- 
cantile Company  (an  arborist  equip- 
ment research  and  development  firm 
with  offices  in  Maryland  and  Califor- 
nia). He  is  the  director  of  the  Museum 
of  A rbo  rind ti  t re  { C lea  r Sp  ri n y , M a > y - 
land } and  lectures  extensively  across 
the  United  States  and  overseas  on 
practical  arborist  skills . 


Green  Garde" 

HIGH  PRESSURE 
SPRAY  HOSE 


»Bra!d  reinforced 

800  psi  working; 

3000  psi  burst. 

Lasts  longer, 
saves  big 
in  long  run. 

‘Multiple 

sizes.  30O-, 

400-  and  600- 

foot  lengths;  1 /4*  to  3/4-inch 
ID’s.  Right  size  for  any  need. 

■ Resists  kinking  easy  to  use. 

• Won’t  leave  marks  on  walks; 
hose  color  won’t  transfer. 


green  garde 

Green  Garde  Division 
H.  D.  HUDSON  MANUFACTURING  COMPANY 

500  N Michigan  Avenue  * Chicago.  IL  60611  ■ 3748 
312 '644-2030  FAX  312-644-7W 
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The  New  Model  250  Brush  Bandit 

The  Chipper  with  the  Big  Appetite 


The  Ultimate  Hand-Fed 
TREE  fi  BRUSH  CHIPPER 


A Bigger  Bite 

The  chipper  opening  of  the  250  is  40%  bigger 
than  our  popular  Model  200+  and  greater  than 
all  other  12"  capacity  hand-fed  chippers  now  on 
the  market.  The  chipper  opening  at  the  disc  is 
12"  x 19Va".  The  infeed  chute  has  been  widened 
to  65”  compared  to  35”  on  our  200+ . 


No  Indigestion 

The  feed  wheels  are  mounted  within  inches  of 
the  chipper  disc.  There  is  NO  DEAD  SPOT, 
allowing  virtually  no  hangups  between  the  feed 
wheels  and  chipper  disc. 

Take  the  250  out  to  dine  with  your  tree  crew.  The 
250  will  get  you  home  earlier  for  dinner. 


More  Chewing  Power 

Longer  19”  feed  wheels  provide  more  surface 
area  and  more  pulling  power. 

New  chipper  design  provides  more  aggressive 
chipping  action  - lifts  and  pulls  - 
reducing  drag  and  provides  a 
smoother  feed. 


Yes,  the  250  ate  the  tree  shown 
in  the  picture  without  hang-up. 


See  us  at  ISA  Annual  Meeting 


For  a demonstration  or  a video  of  this  amazing  new  chipper, 
call  or  write  Bandit  Industries  or  contact  your  local  Bandit  dealer. 

BANDIT  INDUSTRIES,  INC. 

6750  MILLBROOK  ROAD  * REMUS,  Ml  49340  • PHONE:  (517)  561-2270  • FAX:  (517)561-2273 


<i£> 

MEMBER  NATIONAL 

ARBORIST 

ASSOCIATION 
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INDUSTRY  INPUT 


On  lump  sum  bidding 

I enjoyed  Carl  Center's  article, 
‘'Lump  Sum  Bidding  vs.  Unit  Pricing." 
It  is  evident  that  there  are  others 
suffering  the  same  experiences  that  I 
am* 

Without  going  into  any  details  and 
specifics*  Mr  Center  has  reflected  the 
contractor's  dilemma.  Being  a 
struggling  contractor,  it  is  my  feeling  he 
has  over-simplified  the  contractor's 
problems* 

With  all  of  the  regulation  being 
imposed*  1 don't  believe  this  industry 
under  the  present  policies  can  continue 
forever.  Some  day  it  will  come  to  a 
head  and  1 predict  the  results  will  be 
staggering  and  sobering. 

After  years  of  computing  hourly  rates 
and  lump  sum  bids  1 have  concluded 
that  the  R/W  contracting  business  is  too 
cut-throat  to  be  dependable  or 
profitable,  let  alone  enjoyable.  Also, 
most  utility  companies'  bottom  line 


needs  to  be  reevaluated*  i either  have  to 
play  cut-throat  loo*  or  get  out. 
Unfortunately*  I usually  wind  up  cutting 
my  own  throat* 

Keep  up  the  good  work  and  i'll  try  to 
keep  from  cutting  my  throat, 

George  H.  Snyder 
Snyder  Tree  Sen  ice 
Clay,  Kentucky 


Note  of  thanks 

Just  a quick  note  to  thank  you  for  the 
wonderful  work  you  are  doing  with  TCI 
magazine*  I believe  it  is  serving  our 
profession  very  well. 

The  recent  magazines  on  quality 
service  and  recycling  were  excellent. 

Keep  up  the  good  work. 

William  P*  Kruidenier 

Executive  director 

International  Society  of  Arboriculture 


Good  article 

The  article  entitled  "The  Nine  Deadly 
Sins"  by  Dick  Proud  foot  was  well 
thought  out  and  succinct*  It  would  make 
a terrific  brochure  to  be  given  to  all 
developers  who  intend  to  work  around 
trees. 

1 enjoy  reading  TCI  and  look  forward 
to  its  arrival*  Keep  up  the  good  work. 

Kenneth  D.  Meyer 
Mavne  Tree  Expert  Company 
San  Mateo.  California 


Letters  should  be  addressed  to: 
Tree  Care  Industry,  Editor 
P.O.  Box  1094 
The  Meeting  Place  Mall 
Route  1 01 

Amherst . N.H.  03031 


Builds  a full  line  of 
High  Performance 
. Stump  Cutters. 


PHONE  TOLL  FREE 

1 -800-392-2687 
1 -800-392-2686 c 


HYDRA-STUMPER 
190  H.P.  DIESEL 


The  Sfump  Cutter  People 

6822  LINCOLN  WAY  EAST 
WOOSTER.  OHIO  44691 

PHONE 

216-264-8699 


See  us 
at  ISA 

Annual  Meeting 


RG  1670  DC 
SO  H.P.  DIESEL 


M 
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Specialized 
Trucks  In 
Stock 


16*6  International  8 1ft 00  Oteoal;  5*2; 
w'JtQ  ftOOBT.  66'  Hook  Height  20*  Jit  . 04 
Total  *43.600 


1676  Port!  CftOOO;  CAT  Dteeel.  Auto 
aTtiw  7 Ton  C/ano;  47“  Hook  Height 
*16.600 


1678  Ford;  V8,  S Spd ; 2 Spd.,  Naftonai 
4TSS  7'4  Ton.  ftT  Hook  Haight  *26,000 


16*0  International  *1*24;  V*.  5 Spd  2 
Spd  wHO  TC1 10.  W Hook  Heigh*  ♦ 14* 
J*  S37JOOO 


1676  Brtgedter  671 ; 5 And  4 Spd  Wlh  Me- 
6onaJ  666  Crane,  10  Ton.  Moods  Soma 
Wo* 0,500 


1676  Ford  LKT8000;  3206  CM.  6 Spd  . 4 
Spd  4u*.;  54  Roan  teROTCISO  IS  Ton 
Pans,  80  Hook  Holg* *66,000 


1976  International  Craw  Cab;  VS.  5 Spd 
w/RO  TC51 . 30*  Hook  Hefcl*  *1 3.500 


16*4  Ford  F600;  8 2 Oteoal;  5 Spd  2 Spd 
Roar;  Madonai  S66A  12  Ton  Grano.  66* 
Boom;  36- Jib;  101' Hook  HotgN  *46 >00 


1676  International  0T464  Oump  With 
Pan*  38600 


1*80  Chavy  Titan;  Detrlot  Oteoal.  13  Spd 
Tandom;  w National  M-45  Kmxkteboom;  4 
Ton  *14,500 


1666  Fontaine  46*  Traitor,  whitman  Knock- 
te boom  5 Ton;  Mounted  In  Tha  Middto 
*16.500 


(2)  1675  Ford  FSOO  s;  w'Caaoado  K rock lo- 
boom  38.600  Ea. 


I860  Ford  LT8000;  671;  13  Spd  teIMT 
1331  Wal  Board.  Loader  *22.500 


(2)  167*  International t 3206  CAT.  Ac 
w Caaoado  4 Ton  Knuckteboom  *17,800  E 


(6)  16*1  OMC.  62  Oteoal;  S Spd  or  Auto.; 
Asplundh  LB42  45.  50  w/WInch  & Jfcs.  Su- 
por  Ctoan  *26.000  to  *36,000 


(4)  1676  International.  CAT  Oteoal  Auto 
w\.R45  Asplundh*  *16.666  oaoh 


(6)  Ford,  Chavy,  International  w/LR45  * 
LR59s  Wth  Chp  Bodlaa  *14000*  Up 


1*77  Ford  V*  Wth  Roach  All  68  R.  Buokat 
.Maada  Soma  Rspate)  212.000 


1676  OMC  6600.  V*.  Auto  52*  HI  Ranger 
Buokol  *17,000 


S~  £ 

**r~~ 


i m 


- .id I 


% 


(4)  18*2  Porda;  V6;  5 ♦ 2;  w'AJteo  47  Mate 
rite  Handter  Buokol.  Winch  & Jt> 

. *16,600  Ea. 


(3)  1600  Intamattonars;  Auto  ; Oteoal; 
w'SerdLR  40*  Toteaoopio  Books* 

*14,600  Ea 


1680  International , Dteaol 
46*  Fowor  Buck  at 


{•)  1678  to  18*1  1 Ton  Utlftlee  wVoroiM 
or  Sty  Van  Buokots  68.800  to  *13.800 


(16)  1*77  to  1685  Ford  * Chavy  Vans 
wVsteitiR.  Ourldt  or  Sky  Van  Buckoto 

68,600  to  *16,000 


1*70  International  Tandam;  V6;  Auto  ; 
w'Servt.fl  Inspector  50  Under  Bridge  In- 
*34,500 


1**0  International  CO;  VS;  5 Spd;  wH* 
Platform  UR;  Goat  Up  1*  To  Bo  tom 

*14200 

(S)  Otoor  Plato  rm  LRs  In  Stock. 


1*78  Chavy;  V*;  Auto  w Alteo  0000  3 Sso 

Boo  Digger  Derrick  *16200 

(8  Digger  Dor  ricks  In  Stock) 


(2)  1*61  IntsmaOonte  S Modal  6x8.  0T466 
Wth  Tsteteot  Cl 30  7Vft  Ton  Digger  Derrick. 
3rd  Soctfon  HydraUto  (Moo)  *34.500  oaoh 


Army  6x8  wBterllng 
Depto 

(Not  Shown)  Army  0x8 
Pg^Dspe^ 


Marauds r 20  Dig 
$16200 
w/Btertlng  CT7,  19 
*14200 


16*0  Ford  C600;  V6;  Auto  ; wA4B  Itoo 
Step  par  NICE!  *36.500 


1676  Ford  CO;  V6;  5 Spd  . wVoo  A6  Stoat 
S Catch  Basin  Cteanar  . 66.500 


1676  Intar  national;  V6; 
High  Votouty  Sowar  Cteanar 


(10)  CNp  Body  Trucks  In  Stock 


From  *3,600 


In  Stook  From  36,600 


ASPLUNDH  EACER  BEAVER 

DISC  BRUSH  CHIRPERS 

Taka*  up  to  1 2 in.  malarial  Ouor  5.000  Morbark 
Chip  pan  in  Uao  Woddwkte 


Ralneo  Hydro  Oraaaors  and  Powor 
My  ichor*  In  Stock. 


PRICK 

4 Vr. 

4 Cyl.  Ford 

•11,500 

*333.00 

4 Cyi  White 

•11.500 

*333.00 

4 Cyi  Cummins 

•14.005 

•444.00 

Loaao  purchase  financing  3-pay  monte  down.  • 1.00  buy  out  wth 
epprousd  oredk  Tho  moat  popular  too  and  boah  chlppar  on 
the  market  Heavy  duly  - 2 kntte  design  for  tree  surgeons  and 
land  cleaning.  Add  «S00  tor  4 knits  daalgn,  20  to  30  In  stock  | 


OPdYKE  inc. 

(215)  721-4444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440  (Phila.  Area) 


Please  circle  26  on  the  Reader  Service  Card 
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Exactly  what  do  we  mean 
when  we  say 
we  gn  the  extra  mile? 


Ur 


Where  to  buy,  lease,  or  rent  utility  equipment? 
Is  there  any  way  other  than  by  actual 
experience,  to  gauge  which  equipment 
company  measures  up  and  which  doesn't? 

At  Baker  Equipment  Engineering  Company  we 
think  you  should  have  more  to  go  on  than  just  a 
company  slogan.  You  know  the  kind:  We  Care. 
We  Service  What  We  Sell.  Quality  Is  Our  Middle 
Name.  Try  making  a smart  decision  on  that  amount 
of  information. 

It  takes  longer  to  say,  but  here's  the  kind  of  in- 
formation you  really  need: 

How  twig  have  they  been  in  business?  Baker  has 
been  around  almost  as  long  as  trucks.  Joseph  B. 
Baker  founded  the  company  in  Richmond.  Yitginia. 
in  1919.  outfitting  Model-T  chassis  with  hoists  and 
dump  bodies.  For  over  70  years— through  world 
wars,  recessions,  depressions,  and  recoveries— 
we've  kept  our  company  and  our  customers  rolling 
along  smoothly 

How  good  air  their  products?  WTien  you've  been 
in  business  as  long  as  we  have,  you  get  to  know 
utility  equipment  inside  and  out.  You  know  what 
works  and  what  doesn't. 

Baker  trucks  come  with  the  very  best  equipment 


available— names  like  Versalift-.  Hi-Ranger,  Simon- 
Telelect,  1MT  Hogg  and  Davis,  and  Stanley  Hydrau- 
lic Tools.  Our  solidly  built  truck  bodies  feature 
roomy  weatherproof  storage  compartments. 

And  whenever  we  can  improve  one  of  our  pro- 
ducts, we  do.  We  are.  after  all.  Baker  Equipment 
Engineering  Company 

What  about  service?  They  say  ‘service"  is  the 
watchword  of  the  1990s.  For  us.  it's  been  the 
watchword  of  seven  decades.  Joseph  B.  Baker  set 
the  standard  years  ago:  What  the  customer  is 
promised  is  what  we  deliver— no  ifs,  and’s.  or  but's. 

We  re  constantly  making  changes  to  ensure 
that  we  always  meet  that  high  standard— most 
recently  with  improvements  in  our  service  and 
delivery  time. 

.And  we  stand  behind  our  products  over  the 
long  haul— with  a superb  warranty  program,  a 
first-rate  service  network,  and  a “bend-over- 
backwards"  attitude  that  runs  from  Chairman 
Glen  Baker  right  down  to  the  newest  employee. 

In  short.  We  Go  The  Extra  Mile. 

Yes,  that  phrase  does  have  an  awful  lot  of 
mileage  on  it.  But  as  long  as  we  re  in  business, 
its  meaning  will  never  wear  out. 


Baker  Equipment  Engineering  Company 
(804)358-0481 


Please  circle  10  on  the  Reader  Service  Card 
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Vertical  Standard  Rule 

Publication  Expected  In  December 


Final  publication  of  the  Electric 
Power  Generation,  Transmission,  and 
Distribution  Standard  (CFR  1910.269), 
otherwise  known  as  the  “Vertical 
Standard,"  is  expected  in  December. 
This  standard  will  affect  firms  doing 
line  clearance  tree  trimming. 

A vertical  standard  has  specific 
application  to  one  industry.  A hori- 
zontal standard  applies  to  all  industries. 

The  Occupational  Safety  and  Health 
Administration  has  taken  a profound 
interest  in  electrical  hazards  in  general 
and  the  tree  care  industry  in  particular 
since  1985,  when  the  agency  proposed 
the  vertical  standard  for  the  electric 
utility  industry.  The  vertical  standard 
has  a lengthy  section  devoted  to  line 
clearance  tree  care  operations. 


After  the  vertical  standard  was 
proposed,  the  ANSI  Z133  committee 
invited  OSHA  to  a meeting  to  discuss 
the  intent  of  the  standard  with  respect  to 
tree  care.  The  OSHA  representative,  an 
electrical  engineer  with  no  background 
or  knowledge  about  tree  care,  told  the 
ANSI  committee  that  the  line  clearance 
industry  was  regarded  as  unsafe  and 
sorely  in  need  of  regulation. 

The  standard,  in  its  last  draft  before 
public  hearings,  included  a requirement 
that  all  line  clearance  tree  trimmers  and 
line  clearance  tree  trimmer  trainees  be 
trained  in  cardio-pulmonary  resusci- 
tation (CPR)  as  soon  as  they  were 
exposed  to  electrical  hazards. 

Line  clearance  contractors  say  the 
CPR  requirement  is  economically 
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impossible  to  comply  with  and  that  it 
serves  no  purpose.  The  National 
Arborist  Association  researched  that 
issue  and  presented  testimony  at  public 
hearings  held  in  California  in  December 
1989. 

In  its  testimony  the  NAA  said:  “An 
electrocution  occurs  as  a result  of  direct 
contact,  in  almost  every  case  it  is  fatal." 

“In  the  case  of  an  indirect  contact, 
ventricular  fibrillation  almost  always 
occurs.  Ventricular  fibrillation  is  a rapid 
spasm  of  the  heart  muscles.  If  defibri- 
llation is  not  applied  w ithin  20  minutes, 
in  more  than  90%  of  the  cases  the 
victim  will  die  whether  CPR  was 
applied  or  not.  Fewer  than  25%  of  the 
emergency  vehicles  in  the  United  States 
are  either  equipped  to  provide  defibril- 
lation or  are  staffed  with  people  capable 
of  administering  defibrillation." 

The  comment  period  on  the  vertical 
standard  is  closed  and  the  OSHA  staff 
is  reviewing  the  written  comments  and 
testimony  from  the  hearings.  No  one 
has  access  to  the  document  outside  of 
OSHA  and  the  outcome  will  not  be 
known  until  the  final  rule  is  published 
next  year. 

Since  the  vertical  standard  was 
initially  proposed,  the  NAA  has  worked 
diligently  with  OSHA  representatives  to 
change  OSHA's  attitude  toward  the  tree 
care  industry.  In  fact,  the  same  OSHA 
official  who  told  industry  repre- 
sentatives they  were  unsafe  now  sits  on 
the  Z133  Committee.  He  has  a good 
grasp  of  the  industry  and  has  been 
receptive  to  suggestions,  the  CPR  issue 
notwithstanding. 

The  battle  for  responsible  regulation 
of  the  line  clearance  industry  took  a 
tremendous  amount  of  NAA  time  and 
energy  and  well  over  S 1 50,()0CMn 
financial  resources. 
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“Are  you  going?” 

“Am  I going  where?” 

“To  Columbus,  Ohio” 

“For  what?” 

“TCI  Expo  91” 

“When?” 

“December  5th  through  the  7th” 

“/  don’t  know.  Those  shows  are  all  the  same” 

“Not  this  one!” 

“Really?” 

“You  bet.  Take  a look  at  this.” 

TCI  Expo  91  is  the  biggest  trade  show  in  the  tree  care  industry  with  over  an  acre  of  exhibit  space 
featuring  the  latest  equipment,  supplies  and  services  available.  There  is  also  an  outstanding  seminar 
program  that  will  cover  all  aspects  of  modern  day  arboriculture.  Admission  to  the  trade  show  is  free. 
Whether  you  are  in  management  or  working  in  the  field,  this  show  has  something  for  you. 

(tThis  is  sounding  better  all  the  time.  How  do  I find  out  more?” 

“You  can  find  out  more  by  calling  Tree  Care  Industry 

Magazine  at  1-800-733-2622.” 

See  us  at 

ISA  Annual  Meeting 

Sponsored  by  Tree  Care  Industry  Magazine  and  the  International  Society  of  Arboriculture 


Please  circle  31  on  the  Reader  Service  Card 


It  only  takes  one  insecticide  to  protect  your 
customers  from  top  to  bottom.  By  using 
TEMPO  2 Ornamental  Insecticide,  you  can 
treat  home  lawns,  flowers,  plants,  shrubs, 
even  trees  with  unmatched  effectiveness. 

Reduce  exposure.  TEMPO  uses  80% 
less  active  ingredient  than  the  leading  insec- 
ticide, so  there’s  80%  less  chemical  to 
impact  the  environment.  And  that  reduces 
the  potential  for  exposure  to  your  cus- 
tomers and  their  pets. 

Since  TEMPO  is  a broad- 
spectrum,  advanced  generation 
pyrethroid,  it  gives  excellent 
control  at  low  dosage  rates. 

* This  allows  you  to  control 
tough  surface-feeding 
pests  like  sod  web- 
worms,  cutworms, 
armyworms,  even  ticks 
without  yellowing  the  grass  or  interfering 
with  fertilizers  or  fungicides. 


TEMPO  reduces  exposure  to 
your  customers,  your  employees 
and  the  environment. 


A litdeTempo  Will 


On  top  of  all  that,  TEMPO  is 
practically  odorless. 

No  phytotoxicity  on  ornamentals. 
Using  TEMPO  on  all  your  customers’ 
flowers,  plants  and  shrubs  is  an  excellent 
way  to  control  leaf-feeding  insects 
without  burning  the  leaves  or  blooms. 

Plus,  the  fast  knockdown  and  long 
residual  of  TEMPO  make  it  effective  on 
tough  pests  like  pine  shoot  moths,  web- 
worms  and  sawflies. 

And  again,  80%  less  chemical  means 
less  handling,  muting  and  disposal  hassles, 


as  well  as  less  impact  on  the  environment. 

Less  chemical  needed  to  spray  trees. 
Nothing  is  better  on  trees  than  TEMPO. 
Because  not  only  are  you  spraying  less 


TEMPO  effectively  controls  surface  and  leaf-feeding  pests 
like  tent  caterpillars,  Japanese  beetles  and  bagworms. 


- *wi  Moewy  Corporation  TEMPO  it  • Po$  TMo»B *i*>  AG  Gcmtarty  91'SS* 


chemical  into  the  air,  TEMPO  also  costs 
less  than  other  leading  insecticides. 

In  addition,  TEMPO  is  compatible 
with  all  types  of  spray  equipment  and  won’t 
cause  downtime  due  to  clogging. 

And  it’s  effective  on  such  leaf-chewing 
and  leaf-skeletonizing  insects  as  gypsy  moth 
larvae,  oakworm  caterpillars,  leafrollers, 
bagworms  and  cankerworms. 

With  80%  less  active  ingredient,  it 
only  takes  a little  TEMPO  to  cover  a lot  of 
ground.  And  that  has  big  advantages  for 
you  and  your  customers. 


For  more  information,  contact  the 
Mobay  Corporation,  Specialty  Products 
Group,  Box  4913,  Kansas  City,  MO  64120 
(800)  842-8020. 


A Bayer  USA  INC  COMPANY 
Please  eirde  25  on  ihc  Reader  Sen  ice  Curd 
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MANAGEMENT  EXCHANGE 


Timeless  Advice 


The  following  letter  was  written  in 
1 945  by  Martin  L Davey  Sr,.  president 
of  the  Davey  Tree  Expert  Company,  to 
his  son , Martin  L.  Davey  Jr.  The 
younger  Davey,  who  was  about  to 
succeed  his  father  as  president,  was  29 
years  old  at  the  time  and  had  just 
returned  from  active  duty  in  World  War 
II.  We  think  some  of  the  sound  business 
principles  detailed  by  the  elder  Davey 
still  hold  true  today . 

My  son,  now  that  you  have  returned 
from  Army  Service,  it  is  my  desire  that 
you  take  over  the  active  management  of 
The  Davey  Tree  Expert  Company,  with 
whatever  help  and  advice  you  need 
from  me.,.  To  the  building  of  this 
business  I have  given  forty  years  of  my 
own  life.  It  has  not  been  easy  to  bring  it 
through  all  the  trials  and  vicissitudes  of 
that  long  and  rapidly  changing  period. 
You  will  be  the  third  generation  to  carry 
our  business  and  professional  banner.  I 
hope  your  most  zealous  ambition  will 
be  to  carry  it  forward,  unsullied.  1 hope, 
also,  that  you  will  take  to  heart  the 
following  advice  because,  my  son.  there 
is  no  substitute  for  experience. 

Above  everything,  make  your  word 
good.  But,  and  this  is  terribly  important, 
be  very  careful  about  the  promises  you 
make.  Take  time  to  get  the  facts,  weigh 
each  matter  carefully  on  its  merits,  then 
when  you  make  a commitment,  keep 
your  word — under  all  possible  circum- 
stances and  at  whatever  cost.  If  you 
ever  find  that  it  is  impossible  to  keep  a 
promise,  for  perfectly  valid  reasons  or 
because  of  things  beyond  your  control, 
then  don't  delay;  tell  the  other  person 
promptly  and  frankly. 

Next,  1 would  say,  is  to  think  of  your 
clients  before  everything.  They  are  your 
lifeblood.  Make  it  your  business  to  see 
that  they  get  honest  value,  quality 
workmanship  and  diligent,  con  sc  ten- 
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tious  service.  They  will  continue  to  pay 
a fair  price  for  that  kind  of  service, 
sufficient  to  yield  a moderate  profit 
with  proper  management. 

Nearly  all  of  our  clients  are  good 
people.  Therefore,  if  a client  makes  a 
complaint,  see  that  it  is  promptly  and 
fairly  investigated,  for  the  purpose  of 
equitable  adjustment.  You  should 
assume  that  the  client  believes  he  is 
right,  and  let  him  know?  by  our  conduct 
that  we  mean  to  be  right.  It  is  very  rare 
that  one  of  our  clients  has  ever  tried  to 
chisel  or  defraud  us.  In  such  unusual 
cases,  make  him  pay.  and  never  serve 
him  again. 

Treat  your  employees  as  human 
beings.  Good  men  are  ambitious,  frugal, 
and  trustworthy.  Therefore,  you  should 
reward  the  better  men  us  they  earn  it, 
when  and  as  they  prove  themselves,  and 
before  they  have  to  ask  for  it.  Be  on 
your  guard  against  the  men  who 
recommend  themselves  too  loudly  and 
aggressively.  I have  found  that  some  of 
the  best  men  arc  a little  loo  modest  to 
push  themselves  forward.  It  is  part  of 
your  job  to  find  that  kind  and  reward 
them.  I have  always  felt  that  good  sales 
representatives  should  make  good 
money,  and  have  always  been  happy  to 
see  them  do  so.  Make  sure,  however, 
that  they  sell  and  deliver  the  kind  and 
quality  of  Davey  service  that  represents 
true  Davey  standards,  principles  and 
ethics.  I do  not  quite  agree  with 
Emerson  when  he  said,  "If  a man  makes 
a better  mousetrap,  the  world  will  make 
a beaten  path  to  his  door."  That  might 
be  true  in  a small  community,  but  not  in 
a great  country  like  America.  You  can't 
get  anywhere  with  a sizable  business 
without  good  salesmen.  No  matter  how 
good  the  thing  is  which  you  produce, 
you  must  sell  it  or  go  out  of  business,  it 
goes  without  saying  that  the  thing 
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Above  everything , 
make  your  word 
good.  But , ancl  this 
is  terribly  important, 
be  very  careful 
about  the  promises 
you  make. 


which  the  salesman  sells  must  be  really 
good  or  he  is  soon  out  of  employment. 

Watch  your  credit  with  a jealous  eye, 
every  phase  of  it.  Don't  ever  let  a note 
become  overdue,  unless  there  is  no  way 
to  prevent  it.  Pay  your  notes  on  time. 
Pay  your  bills  promptly.  Take  all  cash 
discounts.  Make  it  one  of  the  first 
orders  of  your  business  life  to  protect 
your  credit,  pay  your  bills,  and  have 
enough  money  in  the  bank  to  meet 
payrolls  and  all  other  proper  and 
necessary  business  expenses. 

This  brings  me  to  the  next  thing  of 
great  and  equal  importance.  Watch 
expenses  like  a hawk.  Question  every 
expense  that  is  not  clearly  necessary 
and  wise.  Bore  into  these  things  with 
determination  and  relentless  purpose. 
Never  hesitate  to  order  an  unnecessary 
expense  eliminated  and  see  that  it  is 
done.  Any  money  that  is  wasted  must 
come  from  the  clients  or  the  employees 
or  the  stockholders.  Many  people  will 
give  ideas  of  how?  to  spend  money- 
other  people's  money.  Most  of  them  are 
bad.  Occasionally  you  will  get  a good 
one.  Put  every  such  suggestion  to  the 
acid  test:  “Is  it  a good  and  necessary 
thing  for  the  business?"  One  of  your 
most  important  jobs  is  to  say  "No,"  and 
make  it  stick.  On  the  matter  of 


expenses,  1 have  had  a rule  in  effect  for 
the  last  several  years  that  no  one  could 
incur  any  new  expense  or  increase  any 
present  expense  without  my  definite 
prior  approval.  Experience  has  made 
this  rule  necessary';  results  have  proved 
it  wise. 

You  must  make  a reasonable  profit  if 
you  expect  to  stay  in  business.  There  is 
no  Santa  Claus  for  private  business. 
When  your  profits  disappear,  you  are  on 
the  way  out.  Therefore,  it  is  part  of  your 
job  to  know  your  costs,  all  your  costs, 
and  all  your  sources  of  revenue,  and  to 
know  whether  your  revenue  is  adequate 
to  cover  all  your  necessary  and  proper 
costs  and  leave  a fair  profit.  If  and  w hen 
you  have  made  a reasonably  good 
profit,  and  when  you  have  the  money  in 
the  bank,  you  can  afford  to  be  a little 
extra  generous  w ith  the  employees  who 
helped  you  make  it. 

The  average  person  would  be  amazed 
if  he  knew  the  enormous  amount  of 
time  required  of  the  Accounting 
Department  by  Uncle  Sam’s  innumer- 
able law's,  rules,  and  regulations,  pay- 
roll deductions,  bookkeeping  records, 
and  reports  required  by  all  the  states. 
Actually,  I would  almost  dread  the 
ordeal  of  starting  a new  business  today. 
Unless  you  could  afford  to  hire 
competent  outsiders,  you  would  have  to 
be  a many-sided  lawyer,  an  expert 
accountant  with  varied  knowledge  and 
experience,  a financial  expert,  an 
operations  genius,  a public  relations 
expert,  a labor-relations  expert,  a 
diplomat,  and  a diplomatic  driver,  a 
leader  who  is  willing  to  take  a clubbing 
from  various  and  sundry  little  tyrants 
representing  the  government  or  others. 
And  you  would  have  to  have  the 
patience  of  Job,  the  perseverance  of 
Columbus,  and  the  stamina  of  Atlas. 

Now  for  a few  other  things.  Never  do 
anything  while  you  are  angry.  It 
probably  will  be  wrong.  If  you  feel 
highly  incensed  by  something,  write  it 
down  on  paper  and  thus  get  it  out  of 
your  system — but  put  the  paper  in  your 
desk  or  in  your  pocket  for  a few  days, 
and  then  you  will  probably  feel 
differently  and  do  differently.  I have 
made  some  mistakes  by  not  doing  this. 

Pay  a man  everything  that  is  coming 
to  him.  If  he  adds  up  his  expenses 
incorrectly,  it  is  your  duty  to  make  it 
right  and  pay  him  in  full.  But  if  he  puts 
in  more  than  he  has  coming,  don’t  pay 


If  you  expect  others  to 
be  diligent  workers, 
you  must  be  one 
yourself 

the  excess.  If  he  is  honest,  he  will  be 
glad  to  be  corrected.  If  he  is  trying  to 
chisel,  he  knows  he  doesnT  have  it 
coming.  Likewise,  if  a client  pays  more 
than  his  bill,  send  him  the  difference. 

Don't  do  something  merely  because  a 
competitor  does  it.  or  merely  because 
some  well-meaning  friend  or  associate 
thinks  it  is  a good  idea.  Of  course,  you 
should  never  be  against  it  for  that 
reason.  It  might  or  might  not  be  a good 
thing.  Judge  everything  strictly  on  its 
merit — calmly,  judicially,  and  delib- 
erately. 

Please,  please,  do  not  try  to  be 
popular  in  your  business  dealings.  You 
simply  can’t  manage  a business 
properly  and  be  popular  w ith  everyone. 
Some  people  are  inclined  to  slow  down 
and  take  it  easy:  they  need  to  be  spurred 
into  action.  Some  are  inclined  to  chisel 
if  they  can  get  away  w ith  it:  they  need 
sharp  discipline.  Some  few  may 
become  cocky  or  overbearing  or 
impolite;  they  need  to  have  their  wings 
clipped  and  to  be  brought  back  to  earth. 

However,  you  should  try  to  deserve 


respect.  To  achieve  this  desirable  end, 
you  should  always  be  just  and  fair  and 
reasonable,  tolerant  of  minor  human 
frailties.  In  the  long  run.  the  solid 
qualities  of  character  and  old-fashioned 
virtues  are  of  far  greater  importance 
than  brilliance  or  shrewdness. 

Beware  of  flatterers.  They  have  a 
cunning  way  of  wasting  your  valuable 
lime,  or  trying  to  get  something  they  are 
not  entitled  to.  When  anyone  attempts 
to  flatter  you  or  give  you  profuse 
compliments,  put  a big  question  mark 
after  everything  he  says  or  does. 
Preferably,  don't  deal  w ith  him. 

Save  your  own  time,  and  see  that  all 
others  respect  your  time.  It  is  extremely 
valuable.  Parcel  it  out  systematically 
among  people  and  things  according  to 
the  order  of  their  importance  to  the 
business.  Some  people  talk  too  much 
and  others  are  a bit  shy.  It  is  easy  to  tell 
the  difference.  Just  lake  time  to  get  all 
the  essentials  and  then  make  your 
decision,  or  say  you  will  think  it  over 
(preferably  the  latter)  and  end  the 
interview,  going  promptly  to  the  next 
most  important  thing. 

Speaking  of  time  and  the  necessity  of 
conserving  it,  you  should  not  burden 
yourself  w ith  details.  You  must  employ 
others  for  that.  Know  all  you  can  about 
every  phase  of  the  business,  but  get 
your  information  from  reliable  people 
who  handle  the  details.  No  man  can 
manage  a business  wisely  or  efficiently 
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1 6005  Delmar 
P.O.  Box  6 
Lowell,  IN  46356 


(219)  696-1440 

Dealer  inquiries  invited  in  some  areas. 


The 

Affordable 

Portables 

Models 
12R-18E 
Stump  Grinders 

Fantastic  For  Running 
Surface  Roots  Also! 

30*  Stump  removed 
12*  Deep  9 minutes 


SAFETY  FEATURES 

• Guards  on  belts. 

• Full  control,  positive  balance,  visual  contact  of  work. 

• Both  wheels  automatically  lock  when  working  machine. 

• When  disengaging  cutter,  cutter  stops  and  does  not  free  wheel. 


Please  circle  17  on  the  Reader  Service  Card 
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unless  he  gels  his  head  up  off  his  desk 
part  of  the  time  and  does  some 
intensive  and  constructive  thinking. 

If  you  expect  others  to  be  diligent 
workers,  you  must  be  one  yourself.  Set 
an  example  of  diligence.  Running  an 
organization  is  serious  business.  It  is 
not  a social  affair  nor  a fraternity  tete-a- 
tete,  One  of  the  most  successful  men  I 
knew  said  to  me.  "For  every  business 
that  succeeds,  someone  must  give  his 
life." 

You  ought  to  be  friendly  in  a 


moderate  and  reserved  sort  of  way.  I 
mean  genuinely  friendly.  And  always 
be  polite  to  everyone.  When  you  give 
orders,  always  say  please.  It  costs 
nothing  and  makes  the  order  easy  to 
take.  For  many  years,  whenever  1 have 
sent  orders  by  wire,  I have  always  used 
the  word  please,  even  if  it  were 
necessary  to  pay  for  an  extra  word. 
Everyone  with  any  sense  will  know  it  is 
an  order  just  the  same.  The  occasional 
dumbbell  who  thinks  he  can  disobey 
because  you  say  please,  or  who  thinks 


you  are  soft  for  that  reason,  should  he 
taken  off  the  payroll. 

There  is  one  thing  about  business  that 
is  crystal  clear.  You  can  never  coast 
down  hill.  There  never  comes  a time 
when  you  can  sit  back,  blandly  and 
comfortably,  and  feel  that  your  work  is 
done,  that  all  your  problems  are  solved 
for  a considerable  period  into  the  future. 
There  will  likely  be  fewer  serious 
problems,  however,  if  you  are  diligent, 
watchful,  and  active  every  day.  A 
successful  business  is  like  a well-made 
and  well-oiled  vehicle  that  travels 
steadily  upgrade. 

We  live  and  move  and  have  our  being 
in  a selfish  world.  But  that  is  not  all 
bad.  It  is  self-interest  that  makes  the 
world  move  forward.  Intelligent  and 
properly  harnessed  selfishness  is  good 
for  mankind.  It  is  grasping,  unfair, 
cheating  selfishness  that  is  a curse.  All 
good  business  is  founded  on  intelligent 
self-interest,  that  of  the  customer  and 
the  employee  and  the  company.  Those 
interests  must  all  be  served  if  a concern 
is  to  last  beyond  a brief  time.  Those 
interests  are  mutual  in  many  respects, 
and  they  should  never  be  in  serious 
conflict  wdth  each  other.  You  must  give 
and  get  full  value. 

It  is  well  to  w'ork  earnestly  toward 
perfection.  You  will  never  reach  it,  of 
course,  in  this  imperfect  world,  but  if 
you  keep  striving  for  it  manfully  and 
persistently,  your  business  wifi  be 
infinitely  better  than  it  could  possibly 
be  otherwise.  In  fact.  I sincerely  believe 
that  if  you  do  not  continuously  wrork 
and  strive  toward  perfection,  your 
business  will  steadily  go  down  hill 
toward  a deserved  oblivion.  The  natural 
pull  of  human  inertia  and  indifference  is 
downward.  Good  management  must 
pull  steadily  the  other  wray,  and  pull 
harder  than  the  normal  laws  of  human 
nature,  but  1 wanted  to  give  this  special 
word  of  caution.  If  a man  is  conceited 
or  too  opinionated,  he  cannot  think 
straight  or  act  wisely . Never  let  success 
spoil  you.  1 do  not  think  it  would,  but 
these  thoughts  are  a very  ardent  part  of 
my  philosophy.  Keep  yourself 
reasonably  humble  but  self-reliant. 
Keep  yourself  natural  and  unspoiled. 
When  difficulties  or  discouragements 
confront  you.  summon  all  your  calm, 
determined  moral  courage,  and  keep 


For  liners  or  fiberglass  replacement  parts..* 

We  Won’t 
Hang  You  Up! 


When  you  need  a new  bucket  liner 
fast,  it’s  good  to  know  you  can  call 
our  customer  service  hotline  24  hours 
a day. ..and,  becajse  Alliance  Equip- 
ment makes  liners  to  fit  just  about 
anybody's  buckets  to  a "T”  - we  ll 
have  no  problem  tilling  your  order 
immediately.  The  last  thing  you  want 
to  hear  is,  "We'll  get  back  to  you." 

Like  everything  we  make,  our 
insulated  bucket  liners  are  backed  by 
our  rigid  standarcs  of  quality  and 
service.  Each  liner  is: 

■ Manufactured  on  stainless  steel 
molds  for  consistent  fit  and 
durability 

■ Available  in  50  <V  AC  RMS  or  70kV 
AC  RMS  ratings 


■ Available  with  matching  scuff  pads 

■ Guaranteed  tor  one  year  against 
breakage  or  dielectric  failure 

■ Tested  to  meet  or  exceed  all 
existing  OSHA  and  ANSI  requirements 
So,  the  next  time  you're  up  in  the 

air.  call  and  let  us  get  you  down  to 
business... fast.  For  liners  and  acces- 
sories  - for  high-quality  buckets  and 
booms,  for  custom  design  assistance 
or  for  state-of-the-art  repair  of  your 
existing  equipment  - today,  we're  the 
only  name  you  need  to  know. 


AE 


Alliance  Equipment 
Company,  Inc. 

1000  North  Union  Avenue 
Alliance,  Ohio  44601 
PHONE  (216)821-2291 
FAX  (216)  821-4836 

See  os  at  ISA 
Annual  Meeting 
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You  take  every  precaution.  You  train  your  applicators.  You 
educate  your  customer.  Still,  in  the  back  of  your  mind,  you  have 
concerns... 

That's  why  it  doesn't  pay  to  take  chances  with 
anything  but  Pyrenone®  Crop  Spray  insecticide.  Pyrenone's 
broad  spectrum  of  activity  makes  it  ideal  for  combating  a wide 
variety  of  destructive  insects  on  ail  kinds  of  trees  and  shrubs. 

And  Pyrenone  is  a good  choice  for  another  reason — Pyrenone  contains 
natural  pyrethrum  which  is  derived  from  chrysanthemums,  and  piperonyl  butoxide,  which  is 
derived  from  sassafras  plants  and  increases  the  effectiveness  of  pyrethrum.  Both 
ingredients  are  photodegradable  and  non-persistent  so  Pyrenone  is  easy  on  the 
environment,  the  applicator  and  the  next-door  neighbor. 

What's  more,  you  can  tank-mix  Pyrenone  insecticide  with  most  any 
insecticide  to  enhance  the  control  of  large  infestations  or  difficult  to  control  pests. 

Make  Pyrenone  insecticide  part  of  your  pest  management  program.  Call  or 
write  for  a free  brochure  or  the  location  of  your  nearest  Pyrenone  distributor. 


aroun 
when  it  comes 
to  spraying 
insecticides 


Crop  Spray  Insecticide 


Fairfield  American  Corporal  ion 

201  Route  17  North 

Rutherford,  NJ  07070  • 80M28-704I 


PYRENONE  is  a registered  trademark  of  Fairfield  American  Corporation. 
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Landowner  Liability 


A tree  falls  and  injures  someone  or 
causes  damage  to  a neighbor's  property. 
Is  the  person  who  owns  the  tree  legally 
responsible?  It  depends  on  several 
factors,  according  to  the  courts. 

In  such  cases,  one  of  the  main  issues 
involved  is  that  of  negligence. 
Generally,  the  courts  have  ruled  that 
landowners  should  he  taking  care  of 
trees  on  their  property  so  to  prevent 
injury  to  a neighbor  or  damage  to  a 
neighbor's  property  as  well  as  injury  or 
damage  on  public  ways. 

Still,  a landowner  may  not  be  liable 
for  injury  or  damage  caused  by  a tree 
on  his  land  under  certain  circumstances. 
Several  criteria  come  into  play  in 
making  the  determination:  whether  the 
landowner  or  a previous  owner  planted 
the  tree  that  caused  the  injury  or 
damage:  whether  a landowner  knows 
the  condition  of  his  trees;  and  w hether 


the  incident  stems  from  human  activity 
or  is  an  “act  of  God." 

The  issue  is  less  confusing  than  it 
seems.  Essentially,  the  courts  have 
ruled  that  if  a property  owner  plants  a 
tree,  then  he  is  responsible  for  its  care 
and  maintenance  and  legally  liable  if 
the  tree  falls  and  causes  any  injury 
and/or  damage.  If  the  tree  is  on  the  land 
as  a "natural  condition/'  then  the 
landowner  is  not  held  responsible. 

Here  are  a few  cases  that  illustrate 
these  points, 

A landowner  was  sued  w hen  a tree  on 
his  land  fell  across  an  abutting  public 
sidewalk,  striking  a car  parked  at  the 
curb.  The  court  ruled  that  the  landowner 
was  responsible  for  the  damage  caused 
when  the  tree  fell  over,  A landowner 
who  suspects  that  a tree  on  his  land  is 
not  healthy  must  exercise  reasonable 
care  to  prevent  the  tree  from  falling  and 


damaging  property  or  harming  a person 
lawfully  using  the  public  way,  the  court 
said. 

What  if  the  landowner  doesn't  know 
if  a tree  on  his  land  is  unhealthy?  The 
answer  goes  back  to  the  issue  of  neg- 
ligence, According  to  the  courts,  a 
landowner  who  is  properly  taking  care 
of  his  trees  should  know  if  they  are 
unhealthy.  That  was  the  decision  when 
a passenger  in  a ear  was  accidentally 
killed  when  a tree  tell  on  the  car. 

As  it  turned  out,  the  tree  had  been 
dead  for  several  years,  but  bore  no 
exterior  evidence  of  decay.  The  court 
ruled  that  the  condition  of  the  tree  was 
the  result  of  natural  causes.  However, 
the  court  also  ruled  that  if  the  owner 
knew — or  by  ordinary  care  should  have 
know  n — of  the  tree's  condition,  then  it 
was  his  responsibility  to  prevent  the 
t re  e from  fa  1 1 i n g an  d i nj  u r i ng  som  eone , 

Thus,  a landowner  is  not  only 
expected  to  properly  maintain  his  trees, 
but  also  to  inspect  hts  trees  to  discover 
possible  defects.  In  essence,  the  courts 
have  been  saying,  "If  you  plant  it, 
you ‘re  responsible  for  its  care  and  liable 
if  it  causes  any  damage," 


Natural  growth 

However*  the  courts  distinguish 
between  trees  of  natural  growth  and 
those  planted  by  a landowner.  For 
example,  a landowner's  trees  extended 
over  his  property  line.  Leaves  and  bark 
from  those  trees  fell  onto  the  neighbor's 
building  and  clogged  the  gutters.  The 
landowner  was  not  held  responsible  for 
the  damages  to  the  building  because 
neither  he  nor  a previous  owner  planted 
the  trees.  Accordingly,  the  court  ruled 
that,  “Where  a natural  condition  of  land 
causes  an  invasion  of  another's  interest 
in  the  use  and  enjoyment  of  their  land, 
the  possessor  of  the  land  containing  the 


TRAINING  IS  EXPENSIVE  BUT  TRY  COSTING  OUT  IGNORANCE 


See  us 
at  ISA 
Annual 
Meeting 


INC 


Founded,  1985 

For  further  information*  please  call  or  write 


227  N.  Depeyster  Street,  P.O.  Box  219 
Kent*  OH  44240-0219 
l -BOO-622 -25 6 2 


A CRT,  Inc . is  proud  |o  announce  its  training  affiliation  with 
Arbor  Day  Institute  in  Lincoln.  Nebraska, 

Jointly,  we  will  be  offering: 

One - week  sem  in  ars : Prac  tic  a I a nd  Tec  h nie  a I A rb  o ri  si 
Two-day  sem  ina  rs:  U rb  a n Fore  si  ry  Le  ad  e rsh  i p 

Street  Tree  Inventory 
Computer  Software  for  Street 
Tree  Inventory 

Home  Study  Courses  from  the  NAA: 

Arboriculture  I 
Arboriculture  tl 
Foreman  Home  Study  Training 


A C RT , Inc.  can  also  provide  CUST OMIZED  TRA INING  at  you  x LOC ATI  ON 
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natural  condition  is  not  liable  for  such 
invasion.” 

What  if  the  landowner  or  the 
preceding  owner  had  planted  those 
trees?  According  to  the  court's  ruling, 
the  landowner  would  then  be  respon- 
sible for  caring  for  those  trees  to  assure 
that  they  did  not  cause  any  damage  or 
“invasion"  of  a neighbor's  property. 

In  its  ruling  the  court  noted  that 
“natural  condition"  means  a condition 
“not  in  any  way  the  result  of  human 
activity"  and  includes  “trees,  weeds  and 
other  vegetation  on  land  which  has  not 
been  made  artificially  receptive  thereto 
by  act  of  man.” 

Thus,  in  these  cases  the  question  of 
liability  was  determined  by  whether  the 
offending  tree  is  a natural  condition  of 
the  land. 

Storm  damage 

As  for  storm  damage,  the  issue  is 
slightly  different.  Suppose  a tree  is 
blown  down  during  a storm  and  injures 
a neighbor,  damages  a neighbor’s 
property,  or  injures  someone  or 
something  on  a public  way.  In  such 
cases,  the  landowner  would  not  be  held 
responsible  for  injury  or  damage  since 
the  storm  was  an  “act  of  God”  and 
beyond  the  control  of  man.  An  injured 
party,  therefore,  would  have  no  redress. 

The  courts  interpret  “act  of  God”  as 
some  inevitable  accident  that  could  not 


have  been  prevented  by  human  care, 
skill  and  foresight,  but  results 
exclusively  from  nature's  cause,  such  as 
lightning,  tempest  and  floods. 

The  courts,  however,  make  a 
distinction  in  situations  involving 
unsound  trees  and  have  ruled  that 
landowners  should  remove  such  trees  so 
to  prevent  injury  and/or  damage.  Thus, 
injury  or  damage  that  occurs  during  a 
storm  would  not  be  viewed  as  the  result 
of  an  act  of  God  if  the  injury  or  damage 
could  have  been  prevented. 

For  instance,  a foreman  was  killed 
when  a strong  wind  occurred  during  a 
removal,  causing  the  tree  to  fall  in  his 
direction.  The  court  ruled  that  the 
fatality  was  not  due  to  an  act  of  God 
since  human  activity  was  involved. 

Thus,  the  principle  arising  from  these 
cases  is  that  the  landowner  will  not  be 
responsible  for  those  injuries  strictly 
arising  out  of  an  act  of  God.  The 
landowner  is  responsible,  however,  if 
injury  or  damage  caused  by  a falling 
tree  could  have  been  prevented  by 
reasonable  diligence.  ITT"! 


This  article  is  based  on  information 
supplied  by  Victor  D.  Merullo,  an 
attorney  in  Columbus . Ohio , and  author 
of  The  Law  of  Trees . It  is  not  intended 
to  replace  advice  from  legal  counsel  in 
dealing  with  particular  situations. 
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QUAD  TECHNOLOGY,  INC. 

THE  COMPUTERIZED  ARBORIST: 

Organized.  Efficient,  Profitable 

The  Quad  Technology  Arborist  Is  a comprehensive.  PC  compatible  com- 
puter system  designed  solely  for  Tree  and  Lawn  Care  Professionals. 
Features  Include:  Proposals.  Confirmations.  Work  Orders.  Invoices. 
Statements.  Accounts  Receivable.  Management  Reports.  Form  Letters, 
and  Mailing  Labels. 

Please  call  for  further  information. 

191  South  Keim  Street  □ P.O  Box  643  □ Pottstown.  PA  19464  □ (215)  970-7955 

See  us  at  ISA  Annual  Meeting 
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FIBERGLASS 

TREE  TRIMMING  POLES 

• VERSATILE 
•DURABLE 
•SAFE 

SECTIONAL  AND  FIXED  LENGTHS 


POLE  ADAPTERS 


The  Jameson 
Safe-stik® 

series  of 
fiberglass 
pruning  poles 
and  adapters 
offer  all  the 
durability, 
safety  and 
versatility 
professionals 
require.  Our 
pole  adapters 
are  designed 
to  permit  the 
interchange  of 
most  standard 
industry  pruner 
heads  and  pole 
saws. 


Call  or  write 
today  for 
details  about 
our  poles, 
pole  sets 
and  adapters. 


P.O.  BOX  240277  Charlotte,  NC  28224 
Phone  (704)525-5191  FAX  (704)522-6161 


Please  circle  21  on  the  Reader  Serv  ice  Card 

27 


The  Locking  Snap  Controversy 

Manufacturers  Forced  To  Stop  Making  Non-Locking  Rope  Snaps 


By  Peter  Gerstenberger 

Look  on  the  end  of  any  arborist's 
climbing  line  or  safety  lanyard.  Until 
recently,  what  you  probably  would  have 
seen  was  a forged,  self-closing,  non- 
locking safety  snap.  But  that  non- 
locking snap  may  be  going  the  way  of 
the  dinosaur,  thanks  largely  to  liability 
suits  brought  against  the  manufacturers 
stemming  from  accidents  outside  the 
tree  care  industry. 

U.S,  Forgecraft  is  one  such 
manufacturer.  John  Peerson,  spokes- 
person for  the  company,  says  that  his 
Finn  has  been  involved  in  an  average  of 
three  lawsuits  a year  in  which  alleged 
snap  failure  contributed  to  an  accident. 
Of  those,  only  one  or  two  involved  a 
tree  care  company  employee.  In  none  of 
those  cases  could  it  be  proven 


conclusively  that  an  accident  was  the 
direct  result  of  snap  failure. 

It  is  impossible  to  say  whether  the 
locking  snap  will  prevent  accidents  in 
the  tree  care  industry.  The  D-rings  of 
the  climbing  saddle  and  the  regular  rope 
snap  are  designed  so  that  under  normal 
circumstances,  the  snap  cannot  be 
twisted  off  the  ring.  A non-locking  snap 
will  roll  off  a carabiner  quite  readily. 
This  hardware  combination  should  he 
avoided. 

Locking  snaps  will  be  more 
expensive  and  probably  a little  harder  to 
use,  especially  with  gloves.  They  may 
prevent  accidents  in  the  future, 
however,  by  making  the  arborist  more 
attentive  when  he  fastens  or  unfastens  a 
safety  line  to  his  saddle  or  body  belt. 

Plaintiffs  and  their  lawyers  have 
established  the  precedent  in  court  that 


Model  8155  locking  rope  snap  from 
U.S.  Forgecraft 


non-locking  snaps  are  inferior  to 
locking  snaps.  The  manufacturers  feel 
that  the  Occupational  Safety  and  Health 
Administration  and  ANSI  will  soon 
make  locking  snaps  mandatory  for 
general  industry.  These  developments 
could  spell  the  end  for  the  non-locking 


THE  HOLAN  819  TREE  TRIMMER 

Annual  MeeTing  FINE  DESIGN  AND  FACTORY  DIRECT  PRICING 


Holan  designed  the  819  Tree  Trimmer  for  Ihe  professional  arborist.  The  Holan  819  features  270^  of  upper  boom  and  125°  of  lower  boom  articulation,  a 
55*  working  height,  velvety  smooth,  full-pressure  controls,  a full  W tree-flow  return  line  for  minimum  heat  build-up  and  maximum  tool  life,  and  the 
same  rigid  rectangular  booms  found  on  all  Holans.  The  Holan  819  is  the  most  productive  and  dependable  tree  trimming  machine 
available. 

FACTORY  DIRECT  PRICING  ON  HOLAN  819s-MQUNTED  ON  CHASSIS  AND  READY  TO  GQ-MEANS  NO 
WAITING  FOR  THE  8EST  EQUIPMENT  AT  THE  LOWEST  PRICES.  When  you  need  equipment, 
you  need  it  NOW,  not  in  tour  to  six  months.  Holan  819s  are  ready  to  roll  from  coast-to-coast. 

And  when  you  own  a Holan  819,  you're  backed  by  the  strength  of  Holan’s  nationwide 
support  team  of  distributors,  mobile  service  technicians  and  six  factory  service 
centers.  So  wherever  you  have  a job,  you  know  that  service  and  support  is  onfy 
3 phone  call  away  CALL  TODAY  FOR  MORE  INFORMATION. 


THERE'S  A HOLAN  DISTRIBUTOR  OR 
FACTORY  SERVICE  CENTER  NEAR  YOU 
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Omni  leasing,  Inc. 


1,  1991  GMC  Topklck:  C7H042  - 23,900#  GVWR 

8.100#  F.  Axle  - 19.000#  (2)  Spd  Rear  Axle 
Hyd.  Brakes  - Tilt  Hood  - 6.6L  1 70  H P 31 1 6 
Caterpillar  Diesel  Engine  - 8.25  x 20  Tires 
(5)  Spd.  Transmission  - White  Color 
HD  Suspension  & Radiator 

Southco  Forestry  Dump  Body,  Model  S-14: 

14  Ft.  Long  x 92"  Wide  x 60fr  High-Cross 
Box  - (2)  Underbody  Boxes  - Pintle  Hitch 
Ladder/Pruner  Compartment  - Class  "D" 
Hoist  - Light  Connector  - Mounted 
Painted  any  Standard  Color 

Complete  Package  FOB  Shelby,  N.C.:  $ 28.995.00 

Option:  12  Ft.  Forestry  Body  Deduct  S 200.00 

Omni  Leasing  Plan:  S 22.00/day 

2.  1991  GMC  Topklck:  C7H042  - 23,900#  GVWR 

8.100#  F.  Axle  - 19,000#  (2)  Spd.  Rear  Axle 
Hyd.  Brakes  - Tilt  Hood  - 6.6L  1 70  HP  31 16 
Caterpillar  Diesel  Engine  - 8.25  x 20  Tires 
(5)  Spd.  Transmission  - White  Color 
HD  Suspension  & Radiator 

Southco  Forestry  Dump  Body,  w/Personnel 
Cab;  Model  PC-11:  - Chip  Box  11  Ft.  Long  x 92" 
Wide  x 60”  High  - Ladder/Pruner  Sox 
Pintle  Hitch  - Cross  Box  - (2)  Underbody 
Boxes  - (6)  Pole  Connector  - Personnel 
Cab:  (3)  Place  seating  w/Seat  Cushions 
Heater  - Sliding  Glass  - Mounted  - Painted 
Any  Standard  Color 

Complete  Package  FOB  Shelby,  N,C.:  S 30,250.00 
Omni  Leasing  Plan:  $ 22.00/day 


See  us  at  ISA  Annual  Meeting 
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■ INDUSTRIES,  INC. 

'MO  East  Di.on  Boulevard  Shtlby  Norm  Carolina  20150 

704/482-1477  1-800-331-7655 

Fax  704/482  2015 


3.  1991  GMC  Topklck:  C7H042  - 23,900#  GVWR 

8,100#  F.  Axle  - 19,000#  (2)  Spd.  Rear  Axle 
Hyd.  Brakes -Tilt  Hood -6. 6L  170  HP  31 16 
Caterpillar  Diesel  Engine  - 8.25  x 20  Tires 
(5)  Spd  Transmission  - White  Color 
HD  Suspension  & Radiator 

Southco  Forestry  Dump  Body,  Model  MP-12: 

Dump  Chip  Body  - 1 2 Ft,  Long  x 92"  Wide 
60”  High  - Pintle  Hitch  - Cross  Box  - (2) 
Underbody  Boxes  -Features:  Removable 
Top  & Sides  - MP-12  Converts  to  1 2'  Dump 
Body  or  Platform  Body  in  Minutes 
Mounted  - Painted 

Complete  Package  FOB  Shelby,  N.C.:  $ 29,1 50.00 
Omni  Leasing  Plan;  S 22.00/day 


Omni  leasing,  Inc. 


3123  Old  Bethlehem  Pike 
Hatfield,  Pennsylvania  19440 
(215)  721-7100  1-800-933-7101 

Fax  (215)  723-0750 


Notes  (A)  No  applicable  taxes  included 

(B)  Price  subject  to  change  without  notice. 

(C)  Lease  Plan.  60  month  10%  residual 
with  approved  credit. 

Other  Products  Available  From  Southco:  Aerial 
Units.  Brush  Chippers.  Knuckle  Boom  Cranes, 
Service  Bodies.  Platform  Bodies.  Winches, 
Liftgates 


Please  circle  on  the  Render  Service  Card 
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The  Latest  In  Personal 


8300  offers  unobstructed  peripheral 
vision.  Arborists  like  their  comfort  and 
stylish  features*  For  more  information 
contact  RL*  Bouton  at  800-426-1881, 

Hearing  protection 

Arborists  are  subjected  to  high- 
decibel  noise  each  day.  Comfortable, 
lightweight  hearing  protection  is 
essential  for  the  arborist  to  perform  all 
phases  of  tree  work  while  still  being 
protected.  The  climber  is  wearing  the 
QB2  hearing  protector  by  Howard 
Leigh t Industries,  It  features  replace- 
able  soft  foam  pads  which  soften  vviLh 
body  temperature  to  provide  a com- 
fortable fit.  This  non-conductive 
protector  features  a N*R.R.  of  25  dB 
when  worn  under  the  chin,  and  can  be 
worn  around  the  neck  or  placed  in  a 
shirt  pocket  when  not  in  use*  For  more 
information,  contact  Howard  Leight 
Industries  at  215-667-6046. 

Head  protection 

Probably  the  most  important  piece  of 
personal  protective  equipment  is  the 
hardhat.  There  are  many  styles  to 
choose  from.  Featured  on  the  ground- 
person  is  the  Pel  tor  Lumberjack  pro- 
vided by  Tilton  Equipment  Company* 
The  Lumberjack  is  lightweight,  has  a 
steel  mesh  safety  visor,  international 
orange  color  for  ease  of  visibility  and 
safety,  exclusive  stainless  spring  steel 
hearing  protector  attachment  providing 
a N.R.R.  of  22  dB,  and  a patented  visor 
sealing  which  eliminates  the  problem 
of  sawdust  and  twigs  falling  between 
the  hardhat  and  visor.  For  more 
information,  contact  Tilton  Equipment 
Company  at  603-926-2795* 

Leg  protect  ion 

One  of  the  hottest  topics  in  the 
industry'  is  the  use  of  ballistic  leggings 
by  chain  saw  operators*  Many  styles 
and  types  of  “chaps”  are  available*  One 
of  the  most  popular  types  is  the  Kevlar 
chaps  featured  on  the  groundperson* 
These  new  wrap-around  chaps  feature 
more  protection  for  the  back  of  the  legs 
and  calf  area.  They  have  extra 
reinforcement  at  the  crotch  area  to 


By  TCI  Staff 

When  shopping  for  personal  pro- 
tective equipment,  the  main  con- 
siderations should  be  quality,  afford- 
ability, comfort  and  appearance.  Prob- 
ably the  most  important  factor  is  to  gel 
something  that  will  be  used! 

With  the  exception  of  the  chaps,  back 
support  and  gear  bag,  using  the  types  of 
protection  depicted  in  this  article  are 
either  mandatory  or  strongly  suggested 
for  many  phases  of  tree  work. 

With  the  assistance  of  manufacturers 
and  exclusive  distributors,  w^e  have 
outfitted  a groundperson  and  a climber 
in  some  of  the  most  modern  personal 
protective  equipment  available.  These 
items  and  a wide  variety  of  other  tine 
products  are  available  through  arborist 


supply  houses  and  other  retail  estab- 
lishments* 

Some  readers  are  undoubtedly 
asking*  "What's  the  best  hardhat  on  the 
market?”  Our  answer  to  them  is,  "The 
one  that  is  on  your  head  the  day  you 
w^alk  under  a falling  limb  " 

Eye  protection 

Eye  protection  should  be  worn  at  all 
times  regardless  of  whether  your 
helmet  has  a face  shield.  Featured  is  the 
8300  PANALITE  safety  spectacle  by 
H,L,  Bouton  Company,  The  8300 
features  a lightweight  PANALITE 
frame  material  which  meets  ANSI 
Z87. 1-1989  Standards.  The  poly- 
carbonate lenses  (dark  on  the  climber, 
clear  on  the  groundperson)  are  replace- 
able and  the  contoured  shape  of  the 


This  climber  stands  prepared— and  protected— for  the  day’s  work. 
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Protective  Equipment 


The  groundperson  dons  leggings,  a back  brace  and  other  equipment  for 
additional  protection.  Below,  a closeup  of  the  back  brace. 


eliminate  ripping.  Made  of  1000  denier 
tough,  cordura  nylon,  they  are  available 
in  safety  orange  or  green.  It  is  important 
to  remember  that  chaps  will  not  prevent 
injury  completely  and  are  not  a 
substitute  for  proper  chain  saw  safety 
training,  but  in  many  cases  they  will 
reduce  injuries  considerably.  For  more 
information  on  this  product,  contact 
Labonville,  Inc.  at  603-752-4030. 

Hand  protection 

The  arborist  may  want  to  use 
different  types  of  hand  protection  to 
tackle  different  tasks.  The  gloves 
featured  have  very  different  attributes. 
For  thorny  cleanup  jobs,  the  ground- 
person  needs  a thick  leather  glove  that 
will  resist  puncturing.  The  climber  who 
runs  a chain  saw  wants  tight-fitting, 
good  gripping  gloves  with  some  meas- 
ure of  cut  protection — which  he  gets 
from  gloves  made  of  Kevlar  called 
Armordillos.  They  are  cut-resistant  and 
have  a non-slip,  super  grip  surface.  For 
more  information  on  these  gloves, 
contact  Sierra  Moreno  Mercantile  at 
800-262-0800. 

Foot  protection 

The  rigors  of  tree  work  demand 
comfort  and  durability,  so  look  for 
those  qualities  when  choosing  work 
shoes.  Featured  on  both  workers  are 
Red  Wing  Model  2233  8-inch  steel  toe. 
lace-up  boots  by  Red  Wing  Shoes. 
They  are  made  with  top  grade,  full 
grain  leather  which  is  soft,  supple  and 
extremely  tough.  The  sole  is  made  of  a 
shock  absorbing,  long  wearing,  non- 
marking. slip-resistant  urethane  which 
insulates  and  remains  flexible  in  cold 
weather.  To  find  out  more  about  these 
shoes,  contact  Red  Wing  Shoes  at  612- 
388-8211. 

Back  support 

Back  injuries  are  debilitating  for  the 
worker  and  costly  for  the  employer.  In 
an  attempt  to  reduce  on-the-job  back 
injuries,  some  of  the  largest  tree  care 
companies  are  issuing  back  braces  to 
their  field  forces — the  early  results  look 
promising.  The  back  brace  featured  on 


the  groundperson  is  the  Back  Jack, 
distributed  by  Sierra  Moreno  Mer- 
cantile. Lightweight  and  machine- 
washable,  the  Back  Jack  can  be  worn 
comfortably  under  a climbing  saddle. 
The  exterior  is  100%  cordura  nylon  and 
the  liner  is  80%  cotton  for  comfort. 

Gear  hag 

A gear  bag  will  help  organize,  protect 
and  preserve  the  arborist’s  personal 
protective  equipment.  The  climber  has 
chosen  a heavy-weight.  28-inch,  vinyl 
bag  from  Charlotte  Rigging.  Charlotte 
Rigging  products  are  available  through 
many  arborist  supply  houses  across  the 
country.  []Q] 
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INDUSTRY  ALMANAC 


Aug.  5-9 

“The  Technical  Arborist"  workshop 
ACRT,  Inc.  headquarters 
Kent.  Ohio 

Contact:  National  Arbor  Day 
Foundation,  402-474-5655 

Aug.  11-14 

ISA  Annual  Conference  and  Trade 
Show 

Adams  Mark  Hotel 
Philadelphia.  Penn. 

Contact:  217-328-2032 

Aug.  26-30 

“The  Practical  Arborist*  workshop 
Morton  Arboretum 
Chicago,  111. 

Contact:  National  Arbor  Day 
Foundation,  402-474-5655 

Sept.  21-22 

Sustainable  Forests. 

Modem  Arboriculture 


Featuring  Dr.  Alex  Shigo 
Mendocino  College  Theatre 
Ukiah,  Calif.. 

Fetzer  Valley  Oaks  Center 
Hopland,  Calif. 

Contact:  John  Phillips.  707-459-3015 

Sept.  23 

Implementing  Modem  Arboriculture 
Featuring  Dr.  Alex  Shigo 
Fetzer  Valley  Oaks  Center 
Hopland.  Calif. 

Contact:  John  Phillips.  707-459-3015 

Sept.  26-29 

Green  Industry  Golf  Challenge 
Myrtle  Beach.  S.C. 

Contact:  Laurel  Treamer,  603-673-331 1 
Nov.  3-7 

A New  Tree  Biology, 

Featuring  Dr.  Alex  L.  Shigo 
Appalachian  State  University 
Boone,  N.C. 


Contact:  704-262-3045,  or  Jim  Rice 
(evenings  and  weekends), 

704-264-4882. 

Nov.  7-9 
Arbor  Expo — 91 
Springfield  Civic  Center 
Springfield.  Mass. 

Contact:  Arbor  Age  magazine, 
818-781-8300 

Nov.  12 

Urban  Soils  Management  Workshop; 
Street  Tree  Inventory  Workshop 
Biltmore  Hotel 
Los  Angeles,  Calif. 

Contact:  American  Forestry’ 

Association.  800-368-5748 

Dec.  5-7 
TCI  Expo  91 
The  Ohio  Center 
Columbus,  Ohio 

Contact:  Thomas  Clancy,  603-673-8952 


(5)  1980  to  32  Ford  with  Asplundh 
LR  50’s  and  pony  motor  from 
$23,800. 


1980  Ford  4x4  with  LR  50  rear 
mount  only  $24,800. 


1980-82  Hi-Ranger  55'  W.H.  FI  48  PBI’s 
High  Mounted.  Pony  Motors  - only 
$23,800. 


1980  Skyworkers  with  Pony  Motors 
reconditioned  - only  $16,800. 1982  Aenal 
Lift  - only  $23,800. 


1 982  & 1 983  Ford  F600  with  Goforth 
Dumps  - only  $8,800. 


1981  Chevy  & Ford  Chip  Dumps  with 
Crew  Boxes  - from  $6,800 


1982  Chevys  & Fords  with  50'  W.H 
& pony  motors  - only  $22,800 


1982  Ford  with  Saturn  53  work 
height  only  $23,800. 


Asplundh  & Woodchucks  12“  Drum  re- 
conditioned: 4 Cyl.  - $3,800,  6 Cyl.  - 
$4,800.  Diesel  - $4,800 


417  k Military  Tr. 

West  Palm  Beach.  FL  33415 


PHONE 

407-478-2045 


Leasing , Financing  & 
Delivery  Available 
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RBORICULTUR 


AUGUST  11-14,  1991  PHILADELPHIA,  PEHNSYLVANIA 


ISA  CONFERENCE  & TRADE  SHOW 


Branching  Out 
to  Shape  the 
Future 


For  Registration  Information 
Call.  Write  or  Fax 


303  west  university 
P.O.Box  908 
Urbana.IL  6 1801 
Phone  217*328*2032 
FAX  212*328*7483 


Please  circle  20  on  ihe  Reader  Service  Card 
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CUTTING  EDGE/tree  organization  news 


ISA  Conference  Offers  Recertification  Sessions 


More  than  20  states  will  be  granting 
recertification  credits  for  pesticide 
applicators  who  attend  specific  sessions 
at  the  ISA  67th  Annual  Conference  in 


Please  circle  7 on  the  Reader  Serv  ice  Card 


Philadelphia,  August  10-14. 

Some  of  the  educational  sessions 
scheduled  during  the  general  program 
on  Monday,  August  12,  and  Tuesday, 
August  13,  which  have  been  approved 
for  recertification  credit  by  various 
states  are;  Care  of  the  Mature  Tree, 
Challenging  Traditional  Paradigms, 
How  the  Environment  Affects  Growih, 
Pesticides  and  the  Environment,  Tree 
Planting,  Right  Tree,  Right  Place,  and 
Care  Wounds  and  Tree  Protection, 

All  slates  are  giving  credit  for  one  or 
both  of  the  all-day  courses  on  Inte- 
grated Pest  Management  (IPM)  which 
are  part  of  the  Tree  Academy  Program 
on  Saturday,  August  10,  The  IPM 
Scouting  session  will  train  arborists 
howr  to  monitor  plant  health.  Emphasis 
will  be  on  looking  for  beneficial  insects 
as  well  as  pest  species.  The  IPM 
Marketing  course  will  introduce 
participants  to  methods  for  marketing 
IPM  programs.  Participants  of  this 
session  will  produce  a marketing  plan 
for  Lheir  organization, 

A complete  listing  of  courses  and 


recertification  credits  by  state  will  not 
be  available  prior  to  the  conference,  but 
will  be  part  of  the  registration  packet 
for  those  attending  the  conference. 

In  addition  to  the  recertification 
sessions.  Dr,  Richard  Harris  will  be 
speaking  on  the  new  tree  valuation 
techniques  currently  being  developed 
through  the  Council  of  Tree  & Land- 
scape Appraisers  (CTLAJ  during  a spe- 
cial session  on  Thursday,  August  14. 

This  2- hour  workshop  will  introduce 
and  detail  the  significant  changes  in 
methods  of  tree  valuation  as  presented 
in  the  current  edition  of  the  Valuation 
of  Landscape  Trees,  Shrubs,  and  Other 
Plants,  Dr,  Harris  has  been  instrumental 
in  the  development  of  the  distinctly  new 
formula,  which  will  be  published  during 
the  first  part  of  next  year. 

Conference  attendees  who  are  active 
in  tree  evaluation  are  encouraged  to 
participate  in  this  important  workshop. 
Fee  is  $15, 

For  more  information  about  the  con- 
ference and  special  sessions,  contact  the 
ISA  office  at  2 1 7-328-2032.  [0 


ILi 
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Teeth  & Accessories  ^ 


Teeth,  Inc.  has  a new  name. 

Same  products,  service  and  quality. 

To  place  an  order  or  to  get  our  catalog  call. 

1 -800-537-2552 


% 

I'  Tee; 

i if 


Leonardi 


'•Sts,*, 


SINCE  1945 

MANUFACTURING  C O..  INC 
2728  ERIE  DRIVE  • HEEDS  PORT.  N.Y.  13166 
(315)834-6611  • FAX  (315)834-9220 
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Inject-A-Cide’ 
Inject-A-Cide’  B 


Stop  pests  that  bore,  chew  or  suck  on  plant 
tissues.  Inject  Mauget  Inject-A-Cide1  or  Inject-A- 
Cide®  B into  a tree's  vascular  system  and 
control  more  than  35  major  insects  that  injure 
shade  trees  and  ornamentals. 

Protects  The  Environment 

The  Mauget  micro  injection  process  utilizes  a 
closed  system  to  keep  pesticides  from  being 
introduced  into  the  environment.  No  spraying  is 
needed.  Scientifically  measured  doses  of  EPA 
registered  materials  are  placed  directly  into 
the  tree's  conductive  vessels.  This  ensures 
environmental  protection  while  controlling 
only  injurious  insect  pests  feeding  on  the  tree. 


injection  to  the  upper  crown  and  leaves.  Entry 
points  are  smaller,  shallower  and  fewer  in 
number  than  any  other  injection  method 
used  today 

Do  your  part  to  protect  the  environment  with 
the  positive  addition  of  Mauget  micro  injection 
to  your  IPM  program.  Stop  boring,  chewing 
and  sucking  insects  from  invading  a tree's 
environment.  Inject  Mauget  Inject-A-Cide  or 
Inject-A-Cide  B and  target  only  those  insect 
pests  that  harm  trees. 


sai'e'izt cs 


JJ.  Mauget  Company 


Material  Moves  Via  The  Sapstream 

The  active  ingredient  in  Inject-A-Cide"  or  Inject- 
A-Cide  * " B moves  quickly  into  the  sapstream. 

It  is  transported  in  the  xylem  from  the  point  of 

See  us  at  ISA  Annual  Meeting 


28 10  N.  Figueroa  Street 
Los  Angeles,  CA  90065 
FAX:  213-225-3810 
213-227-1482  (CA  only) 
1 -800-TREES  RX 


inject- A-Qae  ana  InjecT-A-Gde  B are  restricted  use  Decodes  and  may  be  applied  only  by  a licensed  and  trained  applicator, 
inject ‘A-Ode  and  Inject-A-CkSe  Bare  registered  trademarks  of  J.J.  Mauget  Company 
‘Contains  *Mefqsy$lost-J?.  a Reg  TM  of  The  Parent  Company  ot  Pqrbenfabnken  Bayer  GmbH.  Leverkusen 
* 'Contains  technical  *BkMa  registered  in  U S & Canada  Pat  Offs  by  U S Pat  2.602.655.  Canoda  Pol  536,557 
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CLASSIFIED 


HELP  WANTED 

We  are  a Midwestern  full-service  tree 
care  company  with  a commitment  to 
growth  and  personal  development  and 
we  have  positions  available  in  afl  phases 
of  the  tree  care  industry.  If  you  are  a 
self-starter  with  experience  in  tree  care, 
then  we  may  have  the  position  for  you. 
We  offer  an  outstanding  benefit  package 
plus  relocation  assistance.  Send  resume 
with  salary  history  to  Josie  Grosse,  c/o 
Hendricksen,  The  Care  of  Trees,  inc., 
2371  S.  Foster  Ave.,  Wheeling,  III. 
60090, 


Management  positions.  Qualified  peo- 
ple wanted  to  manage  their  own  branch 
office.  Equipment,  office  and  support 
staff  already  established.  Great  opportu- 
nity to  take  a leadership  role  in  large, 
secure  company  performing  high  quality 
tree  work  throughout  California,  Immedi- 
ate positions  available  in  Sacramento 
and  East  Bay  area  of  San  Francisco, 
Send  resume  to:  Arbor  Care,  825 
Mabury  Road.  San  Jose,  CA  95133,  or 
call  Peter  Sortwell.  general  manager, 
408-453-5922, 


Arborist/crew  leader  position  open  for 
responsible  individual  with  an  interest  in 
urban  tree  care.  Some  experience  nec- 
essary but  will  train.  We  are  an  estab- 
lished company  in  Chicago's  northwest 
suburbs  that  offers  an  excellent  salary 
and  benefit  package  commensurate  with 
qualifications  and  experience.  Please 
contact  Rodney,  McGinty  Bros.,  Inc., 
3524  Long  Grove  Road,  Long  Grove,  III. 
60047,  Phone:  708-438-5161. 


Wanted:  Agents,  dealers  and  sales 
reps  to  distribute  the  new  Aqua  Life 
injector.  Aerate,  fertilize  and  inject  nutri- 
ents at  root  level  of  trees,  shrubs  and 
orchards  without  surface  disturbance. 
Demo  tape  available.  Condor  Ind.,  2554 
Lincoln  Bivd.,  Suite  107,  Marina  Del 
Rey,  CA  90201.  Phone:  213-821-4131 
FAX:  213-822*1360, 


Career  opportunity:  Experienced  tree 
trimmer/arbonst,  landscape  technician, 
consultant  or  any  combination  thereof. 
Progressive  San  Francisco  Bay  Area 
company  seeking  motivated,  profes- 
sionally oriented  personnel.  We  provide 


a broad  range  of  services,  including 
extensive  consulting  work.  We  are 
uncompromising  in  providing  progres- 
sive, professional  services  and  a safe, 
supportive  and  educational  work  envi- 
ronment for  career-oriented  arborists. 
Looking  for  trimmer/climber,  foreman, 
consultant.  Educational  incentives,  med- 
ical plan,  vacation,  compensated  leave, 
paid  holidays.  WCISA  certification  pre- 
ferred but  not  mandatory.  Must  have 
clean  CDL  and  truck  driving  experience, 
self-motivation,  professional  attitude. 
Contact  David  W,  Nelson,  operations 
manager,  415-638-0781.  Send  resume 
to  T reescapes*  Inc.,  660  McClary  Ave,, 
Oakland,  CA  94621. 


Salesman/supervisor.  Tree  service  in 
Palm  Beach  County,  Florida,  looking  for 
motivated  and  knowledgeable  individual 
to  sell  work  and  supervise  crews.  Expe- 
rience required,  college  courses  helpful 
and  must  be  familiar  with  sub-tropical 
trees.  Excellent  opportunity  to  grow  with 
a progressive  and  rapidly  expanding 
company.  Send  resume  and  pay  history 
to  PO  Box  8373,  Jupiter,  FL  33468- 
8373. 
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Pesticide  applicator  with  climbing 
experience.  Thirty-year  established 
Philadelphia  firm  offering  pleasant  work- 
ing conditions,  enthusiastic  clientele, 
great  opportunity  for  career  stability  and 
growth,  benefits,  pension  plan,  good 
starting  wage.  Send  resume  to:  Mrs. 
Jeanne  Houser,  general  manager, 
McFarland  Landscape  Inc.,  255  W. 
Tulpehocken  St.,  Philadelphia,  PA 
19144  or  inquiries  215-438-3970. 


FOR  SALE 

Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information 
about  the  industry’s  best-selling  pack- 
age, call  or  write  Arbor  Computer  Sys- 
tems, 117  Weston  Road.  Westport, 
Conn.  06880.  Phone:  203-226-4335. 


Bucket  truck— 1982  52-foot  Hi  Ranger 
on  1982  Ford  F-800,  8.2-liter  Detroit 
diesel,  low  mileage.  5/2  transmission. 
Truck  and  bucket  both  in  excellent  con- 
dition. 516-751-2086. 


Aerial  bucket  trucks — Hi  Ranger, 
Asplundh,  Skyworker — most  major 
brands— 40’  to  95’.  Also,  brush  chip- 


pers,  stump  grinders,  tree  spades,  log 
loaders,  and  Rayco  stump  cutters.  Parts 
for  aerial  buckets.  Allied  Utility  Equip- 
ment Inc.,  W 204  North  11509  Golden- 
dale  Road.  Germantown,  Wis.  53022. 
Phone:  414-255-6161  24  hours. 


Morbark  Eeger  Beevers  & Asplundh 
Whisper  Chippers,  Levco  and  Rayco 
stump  cutters,  new  and  used.  Tree 
trucks  and  whole  tree  chip  harvesters. 
Financing  available.  Call  the  Tree  Dis- 
posal Headquarters  at  Morbark  Midat- 
lantic.  Ask  for  Andy  Dillard  at  800-462- 
2447. 


Brush  chippers,  stump  grinders,  root 
cutters.  New.  used,  rebuilt.  Knives, 
knife  sharpening,  parts  and  accessories. 
Cal-Line  Equipment  Co.  No.  Cal.  415- 
443-6571.  So.  Cal.  619-591-9388. 


Used  equipment:  Demonstrator  Bandit 
Model  30  drop  spout  (portable)  S/N 
2162  with  Wisconsin  30-hp  engine: 
Asplundh  12-inch  drum  chipper  with  6- 
cylinder  Ford  gasoline  engine:  1988 
Bandit  Model  86  brush  chipper  with  Wis- 
consin 37-hp  gasoline  engine:  1990 


demonstrator  Mighty  Bandit  chipper  with 
Onan  20-hp  gasoline  engine:  1990 
demonstrator  Bandit  Model  90  chipper 
with  37-hp  gasoline  engine:  1988  used 
Vermeer  chipper  with  80-hp  Perkins 
4.236  diesel  engine,  unit  has  271  hours: 
two  1985  Morbark  Eeger  Beever  chip- 
pers with  4-cylinder  Ford  gasoline 
engines:  1986  Morbark  Eeger  Beever 
with  Cummins  diesel.  For  further  infor- 
mation contact  Bandit  Industries,  Inc., 
517-561-2270. 


1989  Big  John  45  trailer  mount  tree 
spade,  mint  condition,  $16,000:  1982 
Big  John  80”  on  75  Chev.  90  tandem. 
Reconditioned  summer  ‘90.  Fresh  paint. 
Both  units  look  and  run  great.  $36,000. 
Call  Don  evenings.  518-377-3452. 


It  doesn’t  hurt  to  look.  See  your  next 
portable  stump  cutter  on  video.  Kubota 
Diesel  Power  $3100.  Kinetic  800-422- 
9344. 


1978  tandem  axle,  13-speed  GMC 
Detroit  diesel  with  Barco  loader,  super 
clean  truck  with  new  rubber  and  com- 
pletely overhauled.  Ready  to  work.  Ask- 
ing $19,500.  Call  815-675-2424. 


284° 

UPPER  BOOM 


125° 

OVER  CENTER 
LOWER  BOOM 


See  us  at  ISA 
Annual  Meeting 


For  additional  information,  contact: 

AERIAL  DEVICES,  INC. 

P.O.  Drawer  1650 
Shelby,  NC  28151-1650 
800-438-0671  outside  NC 
800-632-2256  in  NC 
Aerial  Devices,  Inc.  is  a subsidiary  of 
Beam  Enterprises,  Ltd.  and  is  affiliated 
Wood/Chuck  Chipper  Corp.  and  Safety 
& Equipment  Co.,  Inc. 

■■■■ 


D.A. 


w iih 


Test 
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DISCOVER  YOUR  SOURCE  FOR 
PROFESSIONAL  QUALITY  TOOLS 
SINCE  1968... 


B 


ecause  we  know  that  proper  care 
of  your  garden*  is  a top  priority. 
AmericanArborist  Supplies  is 


YOUR  SOURCE  FOR  PROFESSIONAL 
QUALITY  TOOLS 


See  us  at  ISA 
Annual  Meeting 


VJe  know  that  your  time  is  valuable  and  our 
knowledgeable  sales  staff  is  here  to  help  you 
locate  hard  to  find  Arbcricultural  items  and 
SHIP  YOUR  ORDER  THE  VERY  SAME  DAY 
YOU  CALL.  TOLL  FREE  (before  noon  ES  T.l 

DISCOVER  YOUR  SOURCE  TOOVERA 
Mfl.LION  IX11UARS  OF  A VAILABLE 
INVENTORY  AND  DISCOVER  AN  OLD 
FRIEND  IN  THE  GREEN ' INIX1STRY 
AMERICAN  ARBORIST  SUPPLIES 

CALL  TOLL  FREE  TODAY  to  order  our 
complete  130 page  catalog  featuring  Hydraulic 
and  Pneumatic  Pruning  Equipment.  Chippers. 
Sprayers.  Hand  Tools.  Insecticides  and 
Herbicides  Books  Hardware,  Diagnostic 
Equipment  and  MUCH  MORE. 


AND  DISCOVER  AN 
OLD  FRIEND  IN  THE 
‘GREEN’  INDUSTRY. 


8 8 2 South  Moilack  Stieei 
West  Chester  PA  19  3 3 2 


IN  PA:  800-352-3458 
OUTSIDE  PA:  800-441-8381 
FAX  NO:  215-430-8560 
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MODEL  HD47 

STUMP 

GRINDER 


Levco’s  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  laster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


area  Of  Cut 
ONE  SETTING 


THE  HD47  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6'  X 31  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


LEiVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 

501-238-8126  FAX  501-238-8124 
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Tree  service,  established  8 years,  truck 
with  dump,  splitter,  shears,  saws,  much 
more.  Phone  transferred  $8500.  Denver, 
Colo.  303-433-2496. 


1987  Model  90  Big  John  tree  spade 
mounted  on  1987  Mack  tandem  axle 
Model  MRG855  cab  over,  excellent  con- 
dition, $75,000;  big  tree  nursery  invento- 
ry. approximately  100  large  diameter 
trees,  all  species  collected,  $60,000; 
hard  goods,  supplies,  baskets,  and  mis- 
cellaneous support  gear,  $15,000.  Call 
914-457-5552,  8 a.m.-5  p.m.  Monday 
thru  Friday. 


Versalift  VO-50  tree  trimming  bucket 
truck,  Arbortech  10’  chip  box,  L tool 
box,  cab  protector,  mounted  on  1988 
Inti.  DT-466  diesel  245-hp  33,000  gvw, 
p.s.,  air  brakes,  radial  tires,  6-speed 
trans.  Nice  unit.  Must  sell.  Asking 
$52,500  or  b/o.  Please  call  603-352- 
8330. 


Established,  complete  tree  service  in 

Charlotte,  N.C.  One  of  the  best  places  in 
the  United  States  to  relocate,  according 
to  the  US  Commerce  Department.  $100- 
150K  gross  annual  sales.  With  equip- 
ment, $45K — without,  $30K.  After  9:30 
p.m.  call  704-596-2123. 


1971  GMC  bucket  truck  with  a 55-foot 
reach  and  chipper  bed,  hydraulic  saw, 
mechanically  good  condition.  Price: 
$9500.  Phone:  803-855-6604. 


1984  Asplundh  lift  truck,  LR  50  flat 
deck  on  1984  GMC  top  kick  truck  with 
3208  cat  diesel  engine.  3900  actual 
miles.  Mint  condition.  Garage  kept. 
$39,500.  Call  717-393-6710. 


1988  L-8000  Ford  tandem  w/240/hp 
Ford  diesel  16  front,  44  rears,  set  back 
front  axle,  Allison  automatic  trans., 
mounted  w/Big  John  AA90  tree  spade  in 
excellent  condition.  $80,000  or  BO.  407- 
968-1045. 


Classified  rates:  $40  per  inch , (1-inch 
minimum ),  payable  in  advance. 

Send  ad  and  payment  to: 

Advertising  Department 
Tree  Care  Industry 
P.O.  Box  1094 
The  Meeting  Place  Mall 
Route  101 

Amherst.  N.H.  03031 
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A Complete  Arborist 
Package  Insurance  Program* 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

*Not  available  in  some  states 


Please  circle  3 on  the  Reader  Service  Card 
TREE  CARE  INDUSTRY  * JULY  1991 


FROM  THE  FIELD 


How  I Survived  My  Youth 


By  Ed  -‘Lucky”  Goodfellow 

When  I think  back  on  all  the  dumb 
things  I did  over  the  years  I've  been  in 
the  tree  business,  it's  a wonder  I'm 
alive.  Now  I’m  going  to  do  one  more 
dumb  thing — take  potshots  at  myself  in 
a national  magazine.  If  his  story  could 
make  one  tree  worker  think  twice  about 
doing  something  dumb,  then  it  will  be 
worth  it 

Flying  a kite  on  the  freeway 

Back  in  the  good  old  days,  when  you 
could  still  take  brush  to  a landfill,  we 
used  to  work  without  a chipper.  We 
were  experts  at  stacking  brush.  I once 
stacked  the  entire  crown  of  a large  elm 
on  a half-ton  pickup,  but  that’s  another 
story.  We  had  one  job  where  we  had  to 
grub  out  several  old,  overgrown  pfitzer 
junipers.  The  last  one  was  very  flat  and 
spreading— like  a huge  fan.  We  pulled 
it  out  in  one  piece  and  threw  it  on  the 
load.  The  load  seemed  very  stable,  so 
we  didn’t  lash  it  down.  We  discovered 
how  wrong  we  were  15  minutes  later  at 
50  mph  on  the  freeway.  That  shrub 
caught  the  wind  gu sting  over  the  cab 
and  look  off  like  a glider  Fortunately, 
the  wind  blew  it  onto  the  shoulder,  out 
of  oncoming  traffic.  You  can  bet  we 
tied  our  loads  very  securely  after  that. 

Battle  with  a chipper 

Somehow,  I became  a supervisor. 
When  you  are  a supervisor  for  a small 
company,  you  do  a little  of  everything. 
One  day  found  me  playing  chipper 
mechanic,  replacing  blades  in  a drum 
chipper.  Understand,  I have  about  as 
much  mechanical  aptitude  as  a turnip.  I 
had  never  performed  this  operation 
before,  and  1 had  never  seen  an  owner's 
manual  or  repair  book,  I managed  to 
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remove  the  old  blades,  1 had  just 
tightened  dow  n one  of  the  new  blades 
and  was  spinning  the  drum  around  by 
hand  when  a co-worker  asked  me  a 
question.  1 looked  up  at  him  and 
WHAM!  All  1 remember  was  a very 
fast  car  ride  to  the  hospital.  Two 
months,  many  doctor  visits  and  over 
$10,000  in  medical  bills  later,  I could 
point  my  very  expensive  finger  at  two 
things  I had  done  wrong.  I had  not 
engaged  the  clutch  to  keep  the  drum 
from  spinning  and  I had  allowed  myself 
to  be  distracted  at  a very  critical 
moment. 

When  the  back  goes,.. 

It  was  January,  and  I had  a crew? 
trimming  street-side  silver  maples  in 
1 0-beiow-zero  weather.  Mistake 
number  one  was  thinking  that  four  half- 
thawed  climbers  could  be  productive,  I 
was  clearing  brush  and  chipping,  lifting 
and  throwing  branches  like  Superman 
to  get  in  out  of  that  cold.  That  night,  as 
I was  eating  supper.  I felt  a twinge.  I 
tried  stretching.  Suddenly,  1 felt  a 
stabbing,  burning  pain  in  the  middle  of 
my  back.  1 stubbornly  finished  my 
supper  with  my  chin  on  the  table, 
scraping  food  in  my  mouth.  1 literally 
couldn't  lift  a fork. 

The  doctor  explained  that  I had  tom 
apart  muscles  in  my  back  and  that 
blood  was  seeping  into  the  muscle 
fiber,  causing  severe  muscle  spasms,  1 
spent  a week  recovering.  Now  1 always 
warm  up  and  stretch  carefully, 
especially  in  the  cold. 

Butting  heads  and  losing 

I was  the  new  recruit  on  a line 
clearance  crew  and  the  general  foreman 
was  putting  me  to  the  test  in  a huge 
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backyard  weeping  willow,  I was  slowly 
removing  one  horizontal  limb  that  hung 
over  the  house  service  drop.  I was  mad 
at  the  G,F.  because  he  had  me  climbing 
around  this  tree  for  what  seemed  like 
hours,  lip  tieing  and  butt  hitching  this 
limb  while  the  rest  of  the  crew  watched. 
I was  so  mad  at  him  and  so  scared  being 
where  I was  in  that  tree  that  I didn't 
think  about  what  the  limb  was  going  to 
do  after  I cut  it.  The  butt  of  that  limb  hit 
me  like  a bus  on  the  side  of  my  head. 
Thunk  goodness  my  employer  made  me 
wear  a hard  hat.  If  1 hadn't.  I'm 
confident  that  I wouldn't  have  left  that 
Lree  under  my  own  power.  As  it  turned 
out,  I received  nothing  more  than  a 
small  scrape  and  a wounded  pride, 

1 could  go  on,  but  I'll  spare  you.  I 
haven't  had  an  accident  in  a long  time, 
and  I plan  to  keep  it  that  way,  I enjoy 
this  profession,  and  want  to  stay  in  it  a 
little  longer.  And  as  a buddy  of  mine 
would  say,  1 love  my  mother's  son,  too. 
By  the  wrayT  that's  not  my  real  name.  I 
may  be  dumb,  but  I'm  not  stupid!  \Q_  \ 


Mr.  Goodfellow  is  an  arborist  from 
the  Midwest.  He  wished  to  keep  his 
name  and  the  names  of  the  companies 
he  worked  for  out  of  this  article. 

Do  you  have  a story  for  From  the 
Field?  TCI  will  pay  $50  for  published 
articles , Submissions  become  the 
property  of  TCI  and  are  subject  to 
edi  t i i tg  fo  r g m m ma r.  s tyl e at i d I en  g th. 
Entries  must  be  sum  it  ted  by  field 
workers  and  must  bear  the  name  of  the 
worker  and  his  employer  or  they  will 
not  be  considered  for  publication* 
Articles  and  photos  must  be  received  by 
the  first  day  of  the  month  for  the 
following  month  \s  issue. 


Since  1958, 

The  Height  of  Success 
has  been  Aerial  Lift 
of  Milford,  CT! 


"It  doesn't  have  to  be 
Christinas  to  say  thanks 
to  all  of  you  who  have 
made  Aerial  Lift  of  Conn 
what  it  is  today.  Thank 
you  all  sincerely." 


/ One  Year  Warranty. 

/ Meets  ANSI  A92.2  - 1979 
Specifications. 

Timberjack  or  Skidder  Mountings. 
Upper  Boom  Link  Drive, 

All  Steel  Weldments. 

Horizontal  Reach  - 45'2". 

Upper  Boom  Movement  - 215°.  Lower 
Boom  Movement  - 135°  Over  Center. 
Continuous  360°  Rotation.  Positive 
Position  Leveling  System. 

Fully  Insulated  for  Working  Near 
Energized  Power  Lines. 

Utility  Boxes.  Chip  Boxes.  Cab  Guards. 
Heights  - 38  to  70  Feet. 

NEW! 

Now  Available  58  Ft.  Working 
Height  Aerial  Lift. 


ERIAL  LIFT,  INC 


571  Plains  Road,  P.O.  Box  66,  Milford,  CT  06460 
Phone  USA:  1-800-446-5438,  in  CT:  1-800-245-5438.  FAX:  (203)  878-2549 
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The  Money  Movers! 


Money  may  not  grc 
sure  does  when  you 
a result.  Vermeer  T 
are  earning  tens,  ev 
thousands  of  dollar 
the  needs  of  homeo 
and  developers,  got 
institutions,  plus  hij 
works  departments 
And  only  Vermeer  i 
world’s  complete  lii 
largest  production  r 


w on  trees,  but  it 
move  them!  As 
ree  Spade  owners 
m hundreds,  of 
;each  year  filling 
wners,  buildings 
f courses, 
hway  and  public 
ili  over  the  world, 
offers  you  the 
le  and  the  world’s 
todel,  the  9400. 


Big  trees  mean  improved  property 
values,  instant  gratification  for  your 
customers  ...  plus  a solid  profit  for 
you  as  a new  venture  or  new  profit 
center  within  an  existing  business. 

Discover  today’s  environmental 
answer  for  tomorrow’s  treeless 
landscape  needs.  Send  today  for  a 
free  book  on  the  profitability  behind 
moving  trees.  From  Vermeer ...  the 
money  movers! 

I’lcnso  circle  .V4  on  Ihe  Rentier  Service  Cnnl 


Ask  US 

about  our  1 

full-year  parts  warranty. 

Vermeer  Manufacturing  Co.  gee  us 
Pella,  Iowa  50219  U.S.A.  at  ISA 
800-829-0051  Annual 

tn  Iowa  (5 1 5)  628-3 14 1 Meeting 
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"THE  DIGGIN"  DUTCHMAN 


The  Quality  Shines  Through., 


AUGUST  1 


HVIBER  8 


Here's  why  Disc  Chipper  users 
are  going  back  to  Drum  Chippers. 


More  Dump  ing  Fees. 
More  Repair  Costs. 

More  Downtime. 

More  Fuel  Consumption. 
More  Overheating. 

Do  you  need  to  chip 
everything? 

If  you’re  like  most  disc  owners,  you’ve 
been  chipping  moie  of  what  was  once 
sold  as  firewood  (or  left  for  people  to 
lake),  and  have  w<  tched  your  dumping 
fees  go  up  and  your  productivity  go 
down.  Your  crew*  spend  more  time 
running  to  the  dump,  clearing  jammed 
chutes,  washing  down  radiator  screens 
and  waiting  for  overheated  engines 
to  cool. 

The  Asplundh  Whisper  Chipper  not 
only  offers  lower  operating  costs,  but 
extremely  low  life  cycle  costs.  And, 
how  many  used  d sc  chippers  have  you 
seen  for  sale  after  ten  years  of  service? 


Are  you  sending 
more  on  fuel? 


At  70-  to  1 20-feet  per  minute,  it  takes  a 
disc  chipper  almost  three  times  longer 
than  a Whisper  Clipper  to  chip  six-inch 
material.  How  m jeh  more  fuel  do  you 
think  it  uses?  And,  with  the  engine 
running  longer,  you’re  looking  at 
shorter  engine 
operating  costs. 


MANUFACTURING 
100  Asplundh  Avenue 
Creedmoor,  NC  27522 


The  Asplundh  Whisper  Chipper 
saves  time,  fuel,  and,  most  important, 
money. 

Are  you  paying 
hydraulic  mechanics 
more? 

The  chart  below  compares  replacement 
parts  for  a Whisper  Chipper  with  those 
of  a popular  disc  chipper. 


Whisper 

Disc 

Chipper 

Chipper 

i 

Blades 

Blades 

Belts 

Belts 

w 

Cutter  Bar 

Anvil 

I 

Hydraulic  tubes , 
fittings , hoses. 

jfc 

motors,  filters. 

tanks,  flow 

j 

none 

dividers , O -rings, 
seals , ( over  30 

4:* 

hydraulic 

components  alone) 

5 

Feed  wheels,  feed 

S 

teeth,  bearings. 

£ 

bushings,  feed 

■g 

none 

wheel  springs. 

£ 

feed  wheel  yokes , 

etc.,  etc. 

Whisper  Chippers  have  far  less 
downtime.  That  translates  into  more 
time  making  money  and  less  spending  it. 


Are  you  ready  to  think 
about  a drum  chipper? 

The  Whisper-  designed,  built,  used 
and  backed  by  Asplundh  - carries  a 
one-year  warranty  honored  by  the  most 
extensive  service  in  the  industry.  Plus, 
with  full-sized  Whispers  starting  at 
$8950,  you'll  keep  your  investment  at 
its  lowest  and  your  yield  at  its  highest. 

Come  back  to  the  Asplundh  Whisper 
Chipper ...  the  chipper  that  keeps 
paying  dividends  for  up  to  20  years. 

Asplundh  Ability.  See  it  in  action . 

1-800-331-1038 


ASPLUNDH 
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OUTLOOK 


It's  better  to  lose  the 
job  if  you  must  than 
it  is  to  compromise 
your  professional 
reputation. 


I would  wager  that  ever  since  man  created  a tool  with  which 
to  cut  a limb,  people  have  been  complaining  about  topping 
trees.  It  certainly  remains  a major  issue  today.  Every  place  1 go 
I hear  about  it. 

I’ve  had  some  interesting  experiences  with  topping  situa- 
tions. Driving  across  the  interior,  rural  part  of  a Midwestern 
state  one  time,  we  were  able  to  determine  the  height  of  the  aeri- 
al lift  trucks  in  each  town  we  passed  through.  This  was  the 
height  at  which  the  trees  along  the  way  had  been  topped.  Some 
were  40  feet,  others  45.  and  still  others  50  feet. 

Another  time  I was  looking  at  jobs  with  an  arborist  in  a 
major  Midwestern  city.  The  trees  in  his  city  included  a large 
population  of  silver  maples.  His  clients  came  from  a culture 
where  residential  and  street  trees  were  a source  of  firewood. 
Cutting  back  large  pieces  w'as  a standard  practice  for  them  but 
not  for  him.  He  refused  to  do  it  and  his  business  suffered  as  a 
result. 

On  more  than  one  occasion,  arborists  have  called  me  to  com- 
plain about  competitors  topping  trees  asking  what  I,  they,  we 
could  do  about  it.  We  can  point  to  all  the  available  written  edu- 
cational material  and  seminars  as  a solution.  Unfortunately, 
much  of  the  time  our  educational  sermons  only  reach  the  choir 
and  the  congregation  who  needs  to  know  is  not  present. 

In  my  opinion,  the  best  solution  to  the  topping  problem  is 
“Just  say  NO!”  Explain  to  clients  why  topping  shouldn't  be 
done.  Provide  clients  with  articles  that  discuss  topping.  Educate 
clients.  If  that  fails,  let  your  competitor  do  it.  Eventually,  peo- 
ple will  become  aware  of  the  quality  of  your  work  and  recog- 
nize that  as  a professional  you  know  how  to  prune  trees  proper- 

iy- 

It's  better  to  lose  the  job  if  you  must  than  it  is  to  compromise 
your  professional  reputation. 
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$$$  5 NEW  MONEY-MAKING  MACHINES  FROM  BANDIT  ($$ 


Take  the  chipper  to  the  trees... 

...with  the  Bandit  self-propelled  whole  tree  chippers 


19"  Dia.  Capacity 

MODEL  1900 
TRACK  BANDIT 


14"  Dia.  Capacity 

MODEL  1400 
TRACK  BANDIT 


The  key  to  disposing  of  big  trees 
and  stumps... 


THE  LOG  BUSTER 


• Splits  logs  up  to  1 0'  in  length  and 
virtually  any  diameter 

• Splits  stumps  to  remove  dirt  and 
rocks 


THE  MODEL  1250  TREE 
BANDIT  WHOLE  TREE  CHIPPER 

The  tree  man's  whole  tree  chipper 

• Heavy-duty  1 2"  capacity 

• Up  to  200-HP  diesels  available 

• Open  spout  design  with  64"  wide  infeed  chute 
and  19" 
wide  feed 
wheels 

• 360° 
swivel 
discharge 

• Hydraulic 
winch 
available 


An  all  purpose  chipper... 

THE  MIGHTY  BANDIT  II 

The  Mighty  Bandit  II  combines  gravity-feed  with  a two-wheel 

hydraulic  feed  system 
which  is  excellent  for 
hard-to-chip  material 
such  as: 

• Shrubbery  prunings 

• Palm  fronds 

• Cardboard 

• Paper  plastic 

. . and  does  very  well 
with  limbs  and  brush 


For  more  information,  call  or  write: 


BANDIT 

INDUSTRIES,  INC. 

6750  MILLBROOK  RD. 
REMUS,  Ml  49340 
PHONE:  (51 7)  561-2270 
FAX:  (517)  561-2273 


Please  circle  6 on  the  Reader  Sen  ice  Card 
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Hazard 

Tree 

Evaluation 


Much  of  the  following  article  was  excerpted  from  "Hazardous  Tree  Evaluation  and 
Management , M an  internal  publication  of  the  F.A.  Bartlett  Tree  Expert  Company.  The 
manual  was  written  hy  Dr,  Bruce  R.  Fraedrich  and  Dr.  E.  Thomas  Smiley  of  the 
Bartlett  Tree  Research  Laboratories.  Bartlett  people  use  this  manual  only  after 
extensive  training.  Hazard  tree  evaluation  requires  a very  thorough  knowledge  of  tree 
biology. 


If  an  arborist  can  be  shown  to  have  an 
obligation  to  a property*  tree  or  client, 
then  he  has  the  responsibility  to  keep 
that  site  safe  or  inform  the  proper 
authority  of  a hazardous  condition.  If 
Lhe  arborist  fails  to  meet  this  obligation, 
then  he  can  be  considered  negligent  in 
the  event  of  an  injury  or  damage  arising 
from  the  hazardous  condition.  An 
arborist  can  be  held  liable  not  only  for 
the  recommendations  or  work  he 
performs,  but  also  for  what  he  fails  to 
perform. 

For  a tree  to  be  considered  unsafe, 
there  must  be  a structural  defect  which 
predisposes  it  to  failure  as  well  as  a 
“target"  such  as  a structure,  road. 


walkway,  campsite  or  other  area  where 
property  could  be  damaged  or  people 
injured.  For  example,  a tree  with  a large 
basal  cavity  would  not  be  hazardous  in 
a forested  area,  but  would  be  considered 
a hazard  on  a homesiie  or  near  a place 
of  business. 

Trees  should  be  inspected  annually 
and  after  major  storms  for  structural 
defects.  A more  frequent  inspection 
program  should  be  established  in  high 
use  areas  or  in  areas  writh  a history  of 
tree  failure,  A thorough  inspection  of 
the  entire  tree  and  area  around  the  plant 
is  necessary  to  detect  potentially 
hazardous  conditions.  As  you  will  see, 
there  are  several  factors  that  should  be 
evaluated. 
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Location 

Hazard  trees  are  more  likely  found  in 
certain  locations  including; 

Edge  trees- — Trees  bordering  natural 
areas,  roads,  drives  and  parking  areas 
are  less  protected  and  may  have  experi- 
enced root  damage  during  the  land 
clearing. 

Lone  trees — Trees  standing  alone, 
especially  tall  trees,  are  more  prone  to 
lightning  strikes.  If  it  is  the  only 
remnant  of  a prev  ious  wood  lot,  a lone 
tree  may  have  a damaged  or  undersized 
root  system. 

High  traffic  areas — Trees  in  high 
traffic  areas  are  prone  to  soil  compac- 
tion, root  wounding  and  root  decay. 

Wet  sites— Trees  growing  on  wet 
sites  generally  have  shallow  root 
systems.  Trees  on  sites  that  have  been 
altered  suddenly  by  grade  changes 
resulting  in  poor  drainage  and  those  in 
areas  that  receive  excess  irrigation  are 
more  likely  to  have  root  rot 

Tree  condition 

The  following  are  common  hazardous 
conditions: 

Dead  branches— Look  for  branches 
more  than  one  inch  in  diameter.  Pay 
special  attention  to  dead  branches  and 
hangers  over  roads,  drives,  walkways 
and  structures. 

Topping  cuts — Stubs  left  from 
topping  generally  decay.  Sprouts 
(branches)  from  topping  cuts  are  more 
prone  to  breakage  due  to  their  weak 
attachment. 

Weakly  attached  branches — 
Branches  with  a narrow  angle  of 
attachment  with  included  bark  are  more 
susceptible  to  breakage. 

Unbalanced  crown/leaning  trees— 
Trees  with  unbalanced  crowns  are  more 
prone  to  failure  than  symmetrical  trees. 


Had  this  tree  been  inspected  by  a 
tree  care  professional,  radial  sepa- 
rations and  open  cavities  in  the  trunk 
would  have  indicated  extensive 
decay,  the  most  common  hazardous 
defect  in  urban  trees.  Photo  courtesy 
of  Don  Blarr. 
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A hazard  tree  must 
have  a structural 
defect  that  makes  it 
prone  to  failure  as 
well  as  a ‘‘target,” 
This  tree  borders  a 
popular  shortcut  to  a 
high  school  campus. 


Extensive  decay  or 
minor  wound? 
Cracks,  radial 
separations  in  the 
wood  and  bark, 
signal  that  further 
investigation  is 
needed. 
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Lightning  injury- — Bark  injuries 
extending  in  a spiral  pattern  from  the 
top  to  the  base  indicate  lightning  injury. 
Wood  affected  by  lightning  decays 
rapidly. 

Multiple  stems  from  the  root 
crown — Multiple-stemmed  trees  origi- 
nating from  stump  sprouts  often  have 
extensive  internal  decay  in  the  root 
crown  area.  Sprouts  formed  low  on 
healthy  stumps  are  less  likely  to  be 
decayed. 

Abnormal  flare — Abnormal  prolifer- 
ation of  the  lower  trunk  tissues  often  is 
associated  with  lower  stem  and  root 
decay. 

Decay— Decay  in  the  trunk  or  major 
branches  is  the  most  common  haz- 
ardous defect  in  urban  trees.  Symptoms 
may  be  obvious,  such  as  open  cavities, 
or  may  be  inconspicuous  and  require 
careful  examination. 


Symptoms  of  decay 

Here  are  the  more  common  symp- 
toms of  decay  affecting  the  stem  and 
support  roots: 

Open  cavities — Cavities  represent 
deterioration  of  bark,  sapwood  and 
heartwood. 

Fungus  fruiting  structures— Any 
fungus  growth,  including  shelf-like 
conks  or  mushrooms  growing  on  live 
trees,  indicates  extensive  wood  decay. 
Often  the  position  of  the  structure 
indicates  the  location  of  the  decay.  For 
example,  mushrooms  or  conks  grow  ing 
on  the  root  collar  indicate  extensive 
root  deterioration.  Mushrooms  growing 
from  the  soil  adjacent  to  trees  may 
indicate  a root  pathogen  or  a beneficial 
mycorrhizal  fungus.  Positive  identi- 
fication of  the  mushroom  away  from 
the  stem  or  root  collar  is  necessary'. 

Cracks — Radial  separations  in  the 
wood  and  bark  may  be  associated  with 
extensive  wood  decay  or  may  be 
associated  with  minor  wounds,  rapid 
growth  rate  or  sudden  temperature 
changes.  Cracks  allow  the  wood 
beneath  to  dry  and  become  more  brittle. 

Cankers — Cankers  are  localized  dead 
areas  on  the  bark  of  stems  and  branches 
caused  by  fungal  and  bacterial  patho- 
gens, Wood  beneath  cankers  may  be 
decayed. 

Loose/dead  bark — The  final  stages  of 
root  decay  are  often  associated  with 
loose  or  dead  bark  on  the  root  collar. 
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theVO50 

Saves  on  cost 

SETUP  T 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO' 50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It  s been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO- 50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO-50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

$ 

rime 

MANUFACTURING  company 

P.0.  Box  20368  Waco.  Texas  76702-0368 
(817)776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 


VERSALIFT 


Please  circle  31  on  the  Reader  Service  Card 
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WIDTH  OF  OPENING 


Ratio  of  cavity  opening  to 
circumference  (R)  = W/C 


Measurements  needed  to  calculate  strength  loss  when  a cavity  opening  is 
present 


Lack  of  root  flare — Trees  that  lack  a 
distinct  basal  Hare  may  be  "buried”  by 
fill  soil  This  will  catne  deterioration  of 
the  roots  and  wood  in  the  lower  trunk 
and  root  crown  area. 

Mounded  trees — Trees  growing  on 
raised  mounds  may  be  affected  by  a 
grade  cut,  resulting  in  the  loss  of 
support  roots. 

Strength  loss 

There  are  several  recognized  proce- 
dures for  determining  strength  loss  in 
trees  with  no  open  cavities.  This  is  the 
procedure  used  by  the  F.A.  Bartlett 
Tree  Expert  Company. 

1.  Measure  the  diameter  of  the  stem 
or  branch  where  decay  appears  most 
extensive. 

2.  Determine  the  width  of  sound 
wrood  around  the  cavity.  This  is  the 
“shell”  of  wood  formed  after  wounding. 
The  width  of  sound  wood  can  be 
determined  using  an  increment  borer  or 
a drill.  A 1 /8-inch  drill  is  recommended 
on  species  with  hard  wood.  On  these 
trees,  there  is  a major  difference  in 
resistance  when  drilling  from  sound  to 
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decayed  wood.  On  species  with  soft 
wood,  the  resistance  between  decayed 
and  sound  wood  cannot  always  be 
accurately  detected  using  a 1/8- inch 
drill,  so  an  increment  borer,  auger  drill* 
or  shigometer  may  be  necessary  to 
accurately  determine  the  width  of  sound 
wood. 

On  stems/branches  less  than  30 
inches  in  diameter,  a minimum  of  three 
sites  should  be  sampled.  On  stems/ 
branches  over  30  inches  in  diameter, 
one  additional  site  should  be  sampled 
for  each  10  inches  of  trunk  diameter.  If 
the  thickness  of  sound  wood  varies  by 
more  than  10%  among  sampling  sites, 
increase  the  number  of  samples  and 
obtain  an  average  thickness.  Use  the 
drill  or  borer  wisely  because  each 
sampling  hole  is  a small  wound  that 
will  accelerate  decay  slightly. 

3.  Determine  the  average  width  of 
sound  w'ood.  Multiply  the  average  by  2 
and  subtract  the  result  from  the  stem 
diameter.  The  result  is  the  diameter  of 
the  decay  column. 

Diameter  of  decay  column  = Stem 
diameter — ( Avg.  width  of  sound  wood 
x2). 
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4.  Use  the  following  formula  to 
determine  strength  loss: 

Strength  loss%  = 

(Diameter  of  decay  column)3  x 100 
(Diameter  of  stem)3 

When  trees  have  open  cavities,  the 
reduction  in  strength  from  the  loss  of 
the  outer  rings  of  wood  must  be  entered 
into  the  strength  loss  formula.  Loss  in 
strength  from  open  cavities  is  signifi- 
cant because  the  outer  rings  of  wood 
provide  most  of  the  structural  strength. 

The  Bartlett  Company  uses  the 
following  formula  to  determine  strength 
loss  in  stems  with  decay  and  open 
cavities: 

9c  Strength  Loss  - 

d3  + R(D3  -d3)  x 100 
D3 

d - Diameter  of  decay  column 

D - Stem  diameter  (inside  bark) 

R = Ratio  of  cavity  opening  to  stem 
circumference 

Measure  the  stem  circumference 
(stem  diameter  x 3.14)  at  the  point  of 
decay.  Calculate  the  ratio  of  the  cavity 
opening  to  the  circumference  of  the 
stem  by  measuring  the  width  of  the 
cavity  and  dividing  by  the  circum- 
ference of  the  stem. 

Ratio  of  cavity  opening  (R)  = 

Width  of  cavity  opening 
Stem  circumference 

Root  defect  evaluation 

Up  to  159c  of  all  tree  failures  are 
root -related.  The  majority  of  failures 
occur  when  winds  exceed  50  mph,  hut 
may  occur  under  any  wind  conditions  if 
the  roots  are  sufficiently  weakened. 

Two  types  of  failure  fall  in  this 
category:  root  failure  and  ground 
failure. 

Ground  failure  is  extremely  difficult 
to  predict  and  occurs  when  the  soil  does 
not  have  enough  strength  to  keep  the 
roots  down.  Soil  arid  roots  are  exposed 
when  the  tree  falls  over.  This  type  of 
failure  can  occur  in  any  soil  texture  if 
the  soil  is  wet.  Failure  is  more  common 


(160) 

Specialized 
Trucks  in 
Stock 


1 MO  Chivy  Titan:  Dtifte*  Dieael  I * Spd 
T*nd*m;  w.'TJftttortaJ  N-4S  KruGhtobOOrtv  4 
Ten  Si  4,500 


1 896  Fontaine  45'  Traitor;  * Pitman  Knucfc- 
toboom  5 Ton.  Moulted  In  The  Uttct* 
tit, 400 


l»0  TtsM  LTW00;  071:  13  Spd  wW 
1331  Wal  Board;  Leader  . *22,500 


(2)  1178  irttamUtonafi;  3206  CAT:  Auto 
w'Cneadt  4 Ton  KndiltbsemllT^SM  Ea. 


(■)  18*1  OMC;  8 Z Dtoaei,  S Spd  ar  Auto  , 
Aaplurvjh  L&42L  45,  60  wYAnch  & Jfri,  Su- 
per Clean  $28,000  la  *38.000 


(4]  117*  International  CAT  Qtoeel;  Auto 
HUMS  Aaplte>dh"  Ptt.mwh 


(fj  Ford,  C*nwy.  to  to  matronal  A 

LfWar  With  Ofc  Bede*  . . tltjOOO  A Up 


11TT  Ford  VI  Wth  Raeoh  4 
(Haade  Some  ftopakaj 


1*6  R.  Bucket 
$12,000 


IfT*  Pert  CtCKU:  CAT  Olml:  Avia.; 
wftman  7 Ton  Crane;  47"  Hook  Haight 
*18.600 


1106  Jntom*t*wtol  «i6W.  Dtoael  5 4 2; 

wUL a BOOST,  56  Hook  Height:  W Jfc  - W 
Total  1*3,600 


1*78  Ford  LKTtOOO;  3200  CM,  6 Spd.;  4 
Spd.  Au*.;  34  ban  wflOTCiSO  15  Ton 
Crarw;  67  Hook  Helfprt 346,000 


1ST*  I nlemaUe naJ  Cnw  Cab|  VI;  5 Spd 
w.'R.O,  TC51 ; 3*  Hook  Haigtt  . *13,400 


1*76  lfttomaUenal  DT466  Dutr?  Wflh 
Crane  **,800 


(3)  1*75  Ford  F500'a;  w Krxx*a- 

boom *4,400  Ea. 


1171  044C  6500;  Vfl,  Auto.,  52"  KtPtulger 
Buokat  tlT.000 


1800  International  CC;  V*;  5 Spd.  itflF 
d;  Oom  Up  IF  To  Bottom 

*14300 

{5J  Ot»r  Ptoferm  L*i  In  Stork, 


1 17*  Chavy;  V5;  Auto , w'Altae  DOOO  3 Se& 

tton  Ggger  Canton *16,400 

ib  Dgyr  OanttAa  m Stock  i 


(3)  16*1  International  S Modal  8*6;  DT406 
Wtth  Tatotodl  C130  7Vk  Ton  Digger  Oe*k*; 
3rd  Section  Hy*aJio  (Nba)  .*31,400  auh 


(10)  Chip  Body  Truck*  In  Stock 

Prom  *3,400 


Army  1*6  w'StarUftg  Mtoaudar  27  Dig 

Capti  *11,400 

(Not  Sh«m>  Army  6**  w 'Storting  CT7;  Iff 


n*yoe  Stomp  Ortodar  In  Stock  From  *6.600 


1674  Ford;  V*;  5 Spd;  Z Spd;  Nattnat 
4TSS  ?'A  Ton.  6*  Hook  H*tflhl  . *24,000 


1*7*  Brtgadtor  *T1 ; £ And  4 Spd  Wfch  N» 
Son  J 648  Cm;  10  Ton;  Needi  Soma 
P*£00 


(4)  I6tt  Ford*:  VS;  5 + Z;  w'AAao  4T  Mat 

rlil  Hander  Bucket.  WtoCh  3 Jfc  

flMCO  I 


1840  Ford  C400;  V*.  Auto  wM>  Lina 
SWppai;  HlCET  *36.500 


1871  Ford  CO;  VS;  4 Spd  . wVac  M Steel 
4 C toth  BaaJn  Ctoanar ft.400 


1*7*  International;  Vl;  Auto;  wIMyer* 
*4.4® 


1110  I toe  motto  nto  Si  *24;  V*  5 Spd  2 
Spd-;  wfl  O TCI  ID;  iff  Hook  Haight  * 14' 
Jib  *37j000 


(3)  1*40  Interna  Bo  nata;  Auto.;  Qtoeel. 
w'SardLH  47  Talaeeople  Butoe* 
*14,600  Ea. 


1*10  I ntfamtoto  na  I ; Dtoeel,  Auto  . ndP M> 
Buck* *1 44® 


(*}  1*76  to  18*1  1 Tan  UtMtoo  » VarHPl 
o t Sky  Van  Su«5hah  *6,600  to  *13.800 


wtVaiaiMi,  or  Sky  Van  evctoti 

*8.800  to 


Ralnoo  Hydro  Orman  and  Pcwir 
Mulctton  In  Stock 


F-,"''ir,D,  ASPLUNDH  EAGER  BEAVER 


DISC  BRUSH  CHIRPERS 


T.*».  up  10  1 £ in,  mdmil  On,  S.000  MoAvh 
Ciwppvn  in  Uh  Woritf*id». 

Monthly  Paytnanto  Fkwwtog 


PRICE 

4 Vr. 

4 CyL  Ford 

•n.eoo 

■33  3.00 

4 Cyl,  Wtilla 

*1 1 .600 

*333.00 

4 Cyi.  e-mini 

►lews 

'444.00 

Laaoa  pw#tA*aa  fnandng  Vpaymarto  down.  * 1.00  buy  out  with 
approved  credit  The  moat  popular  pea  and  hn*h  chipper  on 
the  market  Haa^y  duly  - 2 hn<to  tof  bee  aurgeoni  and 

ton d dtoentog  Add  *500  tor  4 knHo  daafrn  20  la  30  In  eteafc 


OPdYKE  me. 


Truck  & Equipment  sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19040  (Phfla.  Area) 


P1ea.sc  circle  24  on  the  Reader  Service  Card 

TREE  CARE  INDUSTRY  - AUGUST  IVVl 


9 


on  sandy  and  very  shallow  (less  than  2 
feet  deep)  soils.  Soil  failure  also  occurs 
when  trees  are  surrounded  by  pave- 
ment. which  does  not  allow  the  root 
system  to  develop  sufficiently  to 
support  the  tree. 

Root  failure  occurs  when  roots  do 
not  provide  the  necessary  support.  It 
occurs  more  readily  on  trees  that  have 
root  decay  or  other  root  problems. 
Trees  with  extensive  root  decay  often 
show  few  or  no  symptoms  of  decline. 
External  indicators  of  root  decay 
include: 

a.  Dead  (loose  bark)  on  the  roots, 
root  flare  or  lower  trunk: 

b.  Fungus  fruiting  structures  around 
the  root  flare.  These  include  mush- 
rooms, conks  and  bracts  on  or  immedi- 
ately adjacent  to  the  tree; 

c.  Oozing  from  the  root  flare,  lower 
trunk  or  wounds  on  the  low  er  trunk: 

d.  Cuts  or  fill  soil  moved  beneath  the 
tree; 

e.  Cracks  in  the  soil  above  or  beside 
major  roots. 

Root  decay  is  difficult  to  assess  since 
it  starts  on  the  lower  section  of  the  root 
and  works  its  way  upward  so  the  most 
visible  section  of  the  root  shows  the 
fewest  symptoms.  When  root  decay  is 
present  in  the  buttress  or  flare  roots,  it 
is  usually  extensive. 

If  root  decay  is  suspected,  the  first 
step  is  to  perform  a root  collar  in- 
spection. Remove  the  soil  from  the  root 


collar  and  major  buttress  roots,  and  use 
a pen  knife  to  nick  the  bark  on  major 
root  Hares  and  valleys  between  Hares  to 
determine  whether  the  bark  is  healthy. 

The  next  step  is  to  determine  if  decay 
is  present  in  the  roots  or  base  of  the 
trunk.  Using  a drill  with  l/8-by-8-inch 
bit.  increment  borer  or  other  method, 
drill  downward  into  each  major  root 
issuing  from  the  root  collar.  Consider 
the  entire  root  decayed  if  any  defect  is 
found.  Repeat  the  same  procedures, 
drilling  toward  the  center  of  the  tree  in 
the  valleys  of  the  root  collar,  to  deter- 
mine if  basal  decay  is  present.  Often 
lower  trunk  heartrot  is  associated  w ith 
root  decay.  Record  the  number  of 
healthy  and  decayed  roots. 


Management  of  hazard  trees 

After  a tree  has  been  assessed  for 
structural  weakness  comes  the  tricky 
part  of  hazard  tree  management.  A 
decision  must  be  made  on  remedial 
actions,  ranging  from  pruning  to 
removal  and  should  be  done  as  soon  as 
possible  to  avoid  liability  problems. 
Sometimes  the  decision  may  be  to  do 
nothing  if  the  hazard  is  negligible. 

Here  are  some  recommendations  on 
what  to  do  under  the  following 
conditions: 

/.  Dead  trees — If  a tree  is  dead  or  if 
more  than  50%  of  its  major  limbs  are 
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a Sc iUKi/it company^] 


3203  West  Lincoln  Way  Wooster.  Ohio  4469 1 


Arbortech 

Quality 

When  quality  work 
is  your  trademark,  you 
need  a quality  image. 
Arbortech  builds  chip 
trucks  that  give  your 
company  a professional 
look  and  are  equipped 
with  all  the  perform- 
ance features  you 
need.  Galvan neal  steel 
body  resists  rust  for 
years  of  service  and 
good  looks. 


Call  Today 
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dead  with  a history  of  decline,  it  should 
be  removed. 

2.  Trunk  decay— The  amount  of 
strength  loss  a stem  can  tolerate 
depends  on  many  factors,  including 
wood  strength,  severity  of  stress  and 
exposure.  The  Bartlett  Company  has 
established  a strength  loss  threshold — 
the  point  at  which  the  tree  is 
removed — at  33%. 

3.  Dead  branches/hangers — Dead 
limbs  should  be  pruned  out.  All 
dead  wood  one  inch  or  larger  should  be 
removed. 

4.  Decayed  limb/overextended  limb — 
When  strength  loss  exceeds  the  thresh- 
old. remove  the  limb.  Otherwise,  prune 
to  reduce  weight  and/or  install  a cable  to 
support  weight. 

5.  V-crotches — If  tree  is  young, 
remove  or  severely  prune  back  one  of 
the  limbs.  On  mature  trees,  bolt  and 
cable  limbs.  If  decay  is  present,  remove 
the  affected  limb(s)  or  entire  tree. 

Documentation 

After  the  trees  have  been  inspected 
and  a decision  made  on  the  action  to  be 
taken,  the  client  must  be  informed.  All 
hazard  tree  reports  that  recommend 
further  action  must  be  in  writing,  and  a 
copy  of  the  report  or  letter  must  be  kept 
in  the  client’s  File. 

Inspections  and  all  tree  mainte- 
nance/remedial treatments  should  be 
documented  in  writing  and  should 
include  the  name  of  the  arborist 
performing  the  inspections,  date  of 
inspection,  description  of  hazardous 
conditions,  maintenance  performed  to 
correct  unsafe  conditions  and  date  and 
names  of  individuals  who  corrected  the 
condition.  Written  documentation  of 
hazardous  conditions  is  particularly 
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The  sensible  alternative  to  spraying. 


Mauget1  micro-injection  fits  today's  environmentally- 
conscious  arborist.  Capsules  of  premeasured  and 
scientifically  designed  Mauget  nutrients,  insecticides 
and  fungicides  keep  shade  trees  healthy  and 
beautiful  without  spraying. 

Mauget  micro-injection  is  a closed  system.  No 
spraying,  no  drift.  EPA  registered  and  university 
proven  materials  are  injected  directly  into  the  sap 
stream  of  the  tree.  Conductive  vessels  inside  the  tree 
transport  products  throughout  the  tree.  There's  no 
residue  on  non-target  species  and  no  waste. 

Arborists  in  the  Northeast,  Southeast,  Midwest, 
Southwest  and  Northwest  report  success  after 


success  on  thousands  of  shade  trees.  Mauget 
micro-injection  works  time  after  time.  It's 
performance  proven  every  day  — for  more  than 
20  years. 

Save  trees  and  the  environment  Inject  Mauget 


J.  J.  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles,  CA  90065 
1-800-TREES-RX 
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INDUSTRY  INPUT 


A best-seller 

Your  magazine  should  be  on  the  best- 
seller list.  A seminar  in  itself.  No  non- 
sense. useful  information. 

Give  us  more  of  Don  Blair.  Don 
speaks  our  language.  Don's  article  on 
estimating  and  root  crown  evaluation 
was  the  most  useful  article  I have  seen. 
One  day  after  I read  the  article,  I made 
$90  on  two  estimates.  I have  tried 
charging  for  estimates  in  the  past  and 
have  been  successful  about  105£  of  the 
time.  When  you  have  25  competitive 
tree  service  firms  providing  free  esti- 
mates, it  lakes  some  convincing  to  gel 
paid  for  your  time.  By  building  value  in 
your  company  first,  providing  specifica- 
tions for  pruning,  identifying  structural 
defects,  insects  and  diseases,  and  pro- 
viding the  customer  with  the  suggested 
undervalued  $45  per- man-hour  national 
average  cost,  the  customer  can  use  this 
information  to  judge  and  compare 
which  company  to  choose. 


KDX  MULCHER 

The  most  efficient 
and  cost-effective 
brush  management 
system  available. 


* Safe  along  roadside 

* Pipeline  maintenance 

* Powerline  clearing 

* Mounts  on  any  excavator 

Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 
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Keep  it  coming  and  thanks  again  to 
Don  Blair  and  TCI. 

Mark  Porter 
Certified  arborist 
Mark's  Tree  Service 
Riverside,  California 


First-rate  job 

Thank  you  for  a first-rate  job  on  TCI. 
As  a vendor,  I find  that  your  publication 
is  an  important  forum  for  our  advertis- 
ing, and  your  articles  help  those  of  us  in 
the  "iron"  end  of  the  business  to  keep 
up  to  date  with  our  most  valued  cus- 
tomers. 


I especially  enjoy  Don  Blair's  col- 
umn, which  is  not  only  informative,  but 
is  written  with  humanity  and  humor  - 
rare  commodities  in  any  industry. 

[ look  forward  to  your  next  issue. 

Mike  Burke 
Eastern  Regional  Sales 
Bandit  Industries 


Letters  should  he  addressed  to: 
Tree  Care  Industry,  Editor 
PO , Box  1094 
The  Meeting  Place  Mall 
Route  10 1 

Amherst*  M H.  03031 


"The  Fastest  Solutions  to  your  Splitting  Headache;' 

The  GFX  SUPER  SPLIT k rack  and  pinion, 
gear -driven.  Log  Splitter, 

“SEE  ITTD  BELIEVE  IT!” 

The  patented  SUPEiR  SPLIT  log  splitters  arc  the  fastest  made,  up  to  tour 
times  faster  and  more  economical  (under  a dollar  a day)  than  any  other 
type  of  splitter,  The  2 ‘/-second  cycle  lime  makes  SUPBR  SPLIT  A 
WORLD  RECORD  HOLDER,  lb  minutes  51  seconds  u>  split  a cord  of 
wood.  SUPER  SPLITS  have  an  impact  of  7 to  lf>  tons  and  accept  any  size 
log  up  to  25  W in  length.  They  use  grease  linings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
electric  drive  ;is  well  i\s  many  olher  options. 

Take  one  or  more  and  watch  your  headache  disappear. 

GFX  CORPORATION 

Manufacturer  of  the  famous  LOG  ISI  LAWN  * Carts 
200  Recreation  Park  Dr  . Hingham.  MA  02043  Tel:  (617)  740-0350 
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BORDER  CITY  TOOL 
AND  MANUFACTURING  CO. 

• Over  31  Years  Experience  » 


J.:lr  L _k 


23325  8LACKSTONE 
WARREN,  Ml  48069-2675 
Telephone:  (31 3 j 758-5574 


BUY  DIRECT  FROM 
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Call  Toll  Free  1-800-421-5985 
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Don't  be  a NO  SHOW  at  the  ONE  SHOW! 


green  mm 


The  Lamest  Larvn /Landscape  Show  EVER! ! 

o ' i 


IN  THE  NEW  TAMPA  CONVENTION  CENTER  — NOV.  19-21 , 1991 


SPONSORED  BY: 


Associated  Landscape 
Contractors  of  America 


Professional  Lawn  Care 
Association  of  America 


Professional  Grounds 
Management  Society 


Two  Great  Educational  Conferences 

Register  and  attend  the  program  that  targets  the  specific  needs  of  your  business. 


PLCAA 

EDUCATIONAL  CONFERENCE 


ALCA/PGMS  LANDSCAPE  AND 
GROUNDS  MANAGEMENT  CONFERENCE 


"Meet  The  Challenge"  "Network  With  Industry  Leaders" 


EDUCATIONAL  SESSIONS 

Keynote  Address  by  Special  Guest 
"LAWN  CARE  INDUSTRY  CHALLENGES" 

PRECONFERENCE  WORKSHOPS  SUNDAY  NOV.  17 


Keynote  address  by  Jay  Levinson. 
Author  of  "Guerilla  Marketing  Attack' 
WINNING  BIG  PROFITS  FROM 
YOUR  SMALL  BUSINESS 


CONFERENCE  INFORMATION  (404)  977-5222  CONFERENCE  INFORMATION  (703)  241 -4004 
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Get  Oetails  Now...  complete  and  return  this  form  or  Call  {404)  973-2019 

Send  more  details  on: 

□ I’m  interested  in  attending  the  show  1 PLCAA  Educational  Conference 

*i  ALCA/PGMS  Landscape  and  Grounds  Management  Conference  D !‘m  interested  in  exhibiting 
NAME 


I 
I 

I 

| ADDRESS  (STREET,  CITY,  ZIP) 


COMPANY 


| PHONE ( 

I 


FAX{  ) 


Mail  to:  GREEN  INDUSTRY  EXPO.  1000  Johnson  Ferry  Rd.,  NE.  Suite  C 135,  Marietta.  GA  30068-2112 


WASHINGTON  IN  REVIEW 


Pesticides  & Communities 

Supreme  Court  Rules  In  Favor  Of  Local  Ordinances 


Recently  the  U.S.  Supreme  Court 
unanimously  ruled  that  every  communi- 
ty in  the  country  can  enact  its  own  pes- 
ticide regulations.  F n the  pesticide 
applicator,  the  ruling  could  result  in  a 
hodge-podge  of  ordinances,  permit 
requirements  and  the  myriad  of  paper- 
work that  accompanies  such  require- 
ments. 

Meetings  have  been  scheduled  for 
those  who  have  a vested  interest  in  this 
situation  to  determine  what  action  is 
needed.  The  tree  care  industry  will  be 
represented  by  the  National  Arborist 
Association. 

In  the  meantime,  new  pesticide  regu- 
lations could  appear  in  your  area  in  the 
near  future.  It  is  imperative  that  those 
who  may  be  subject  to  >uch  regulations 


monitor  developments  closely. 

The  court's  decision  came  about  as 
the  result  of  a suit  in  Wisconsin,  where 
the  town  of  Casey  enacted  a regulation 
that  limited  spraying.  The  outcome  of 
that  case  was  that  the  town  ordinance 
was  declared  void.  Subsequently,  the 
town  and  the  Wisconsin  Public  Inter- 
venor  appealed  the  ruling  and  the  case 
eventually  made  its  way  to  the  U.S. 
Supreme  Court.  On  June  21.  the 
Supreme  Court  found  in  favor  of  the 
town  and  the  Public  Intervenor. 

In  effect,  the  ruling  struck  down  the 
long-held  position  of  stale  courts  and 
federal  and  state  regulatory  officials 
that  pesticide  application  regulations 
were  limited  to  federal  and  state  agen- 
cies. as  provided  in  the  Federal  Insecti- 


cide, Fungicide,  and  Rodenticide  Act 
(FIFRA).  In  its  decision,  however,  the 
Supreme  Court  said  that  the  wording  of 
FIFRA  prevails,  not  the  act's  legislative 
history  and.  therefore,  FIFRA  does  not 
preempt  local  ordinances. 

In  looking  at  the  rights  of  the  local 
community,  the  Supreme  Court  stated. 
“The  statute  does  not  expressly  or 
impliedly  preclude  regulatory  action  by 
political  subdivisions  with  regard  to 
local  use.  To  the  contrary.  FIFRA 
implies  a regulatory  partnership 
between  federal,  state  and  local  govern- 
ments." 

Despite  the  Court's  decision.  Justice 
Byron  White  points  out:  “Congress  is 
free  to  find  that  local  regulation  does 
wreak  havoc  and  enact  legislation  with 
the  purpose  of  preventing  it." 


FIFRA  Amendment  Proposed 


In  June.  Senators  Joseph  Lieberman 
(D-CT).  Harry  Reid  (D-NV)  and  Dave 
Durenberger  (R-MN)  introduced 
S.1353,  a bill  that  would  amend  the 
Federal  Insecticide.  Fungicide,  and 
Rodenticide  Act.  The  proposed  amend- 
ment would  make  it  easier  for  the  Envi- 
ronmental Protection  Agency  to 
remove  pesticide  registrations,  cause 
registrations  to  expire  after  nine  years, 
and  require  the  registrant  to  reapply  for 
registration. 
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The  bill  was  filed  as  the  result  of 
concern  over  the  length  of  time  it  lakes 
EPA  to  cancel  a pesticide,  the  amount 
of  information  EPA  has  regarding  the 
potential  toxic  effects  of  some  chemi- 
cals, and  “the  inadequacy  with  which 
this  information  is  relayed  to  the  con- 
sumer.'’ 

Integrated  Pest  Management  (I PM) 
training  would  be  required  for  certified 
applicators  under  the  bill.  Ironically. 
S.849.  also  introduced  by  Lieberman 
and  Reid,  practically  precludes  the 
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effective  use  of  IPM  techniques. 

If  passed.  S.1353  could  effectively 
reduce  the  number  of  pesticides  avail- 
able as  reregistration  deadlines  would 
be  difficult  to  meet  and  obtaining  newr 
information  required  for  periodic  exam- 
ination of  a pesticide  may  not  be  cost- 
effective.  This  is  already  the  case  under 
existing  reregistration  requirements  as 
manufacturers  look  at  the  reregistration 
of  dormant  oil. 

The  bill  is  still  in  the  initial  stages; 
new  developments  will  be  reported.  El 


A Complete  Arborist 
Package  Insurance  Program* 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

*Not  available  in  some  states 
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Home  W)rks. 


Basic  Training  Was  Never  This  Easy. 


The  NAA  with  assistance  from  some  of 
the  best  minds  in  arboriculture  has  com- 
pletely revised  and  updated  its  popular 
Home  Study  Program  for  arborists. 


Put  someone  who  is  important  to  your 
business  to  the  test,  they’ll  be  glad  you  did. 

Cost  to  NAA  members  is  only  $75  per 
volume.  Non-members  $100. 


This  two  volume  program  contains  16 
sessions  and  tests  on  all  areas  of  tree  care. 
This  is  an  opportunity  for  field  personnel 
to  improve.  Best  of  all,  the  NAA  Home 
Study  Pro-am  can  be  completed  during 
the  student's  spare  time  at  a pace  comfort- 
able to  the  student. 

More  than  5,000  participants  have  learned 
to  work  more  efficiently  and  professionally 
as  a result  of  the  NAA  Home  Study  Program. 
Upon  satisfactory  completion  the  student  will 
receive  a certificate  and  will  keep  the  two 
volume  set  as  a permanent  reference  resource. 


| To  order,  simply  fill  out  coupon  and  mail 
I in  with  your  check  or  credit  card  number. 

| Company Contact 

I Street  

I City State Zip 

Telephone# 

' _ HSP  Series  1 @ $75  Members  $100  Non-members 
I _ HSP  Series  H @ $75  Members  $100  Non-members 
I _ Series  I & II  @ $135  Members  $ 180  Non- members 
| _ Check  enclosed  payable  to  NAA 
j _ Charge  to  VISA  or  _ MasterCard 

| Account  # Expiration  Date 

I Signature 


National  Arborist  Association 

P.O.  Box  1094,  Amherst,  NH  03031-1094 
603-673-3311 
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MANAGEMENT  EXCHANGE 


Pruning  & Public  Education 


By  Gene  Pouly 

We  at  the  E.F.  Pouly  Company,  like 
many  other  firms  that  provide  landscape 
and  tree  care,  are  frustrated  when  we 
see  improper  pruning  practices.  W'e 
have  seen  street  trees  planted  by  our 
landscape  division  being  improperly 
maintained  by  another  company  that 
had  submitted  a low  bid  for  the  pruning 
work. 

We  were  particularly  upset  with  the 
excessive  pruning  job  done  on  a 300- 
year-old  tree  at  a local  library  . We  had 
been  maintaining  the  tree  as  a public 
service  known  as  “Adopt  a Tree/'  The 
tree  was  severely  pruned  by  a utility 
sub-contractor  even  though  the  library 


administrator  had  requested  that  the 
utility  company  allow  our  company  to 
do  the  pruning. 

Several  factors  may  be  responsible 
for  allowing  such  practices  to  continue. 
In  some  instances,  customers  are  lured 
by  the  low'  prices  that  often  accompany 
inadequate  or  improper  services.  In 
others,  companies  buy  into  the  old 
axiom  that  the  customer  is  always  right, 
even  if  what  the  customer  wants  is 
wrong. 

We  feel  that  are  several  remedies  to 
the  situation.  First,  we  see  a need  for 
measurable  standards.  Since  we  cur- 
rently see  only  voluntary  certification 
programs  and  a lack  of  consistency. 


state  licensing  might  be  a viable 
alternative. 

Second  is  the  need  for  customer 
education.  Please  don’t  insult  your 
customers’  intelligence  by  depriving 
them  of  solid  arboricultural  infor- 
mation, which  may  not  initially  agree 
with  their  pruning  specifications.  Once 
they  have  sound  and  correct  infor- 
mation. many  customers  will  change 
their  minds  and  thank  you  for  your 
interest  and  concern.  Customers  want 
service  but  they  also  need  to  be  able  to 
trust  you.  the  arborist. 

After  a series  of  brain-storming 
sessions,  our  company  initiated  a public 
education  campaign.  Our  tree  care 
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As  part  of  a public 
education  campaign, 
the  E.F.  Pouly  Company 
posted  these  signs  to 
show  the  right  way  and 
the  wrong  way  to  prune 
a tree. 
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FIBERGLASS 

TREE  TRIMMING  POLES 

• VERSATILE 
DURABLE 
• SAFE 

SECTIONAL  AND  FIXED  LENGTHS 


POLE  ADAPTERS 

The  Jameson 
Safe-stik® 

series  of 
fiberglass 
pruning  poles 
and  adapters 
offer  all  the 
durability, 
safety  and 
versatility 
professionals 
require.  Our 
pole  adapters 
are  designed 
to  permit  the 
interchange  of 
most  standard 
industry  pruner 
heads  and  pole 
saws. 


fiberglass 

Safesti 


Call  or  write 
today  for 
details  about 
our  poles, 
pole  sets 
and  adapters. 


P.0.  BOX  240277  Charlotte,  NC  28224 
Phone  (704)525-5191  FAX  (704)522-6161 
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supervisor  suggested  installing  “right" 
and  “wrong"  pruning  signs  in  front  of 
two  trees  to  send  a visual  message.  We 
selected  trees  in  our  nursery  that  were 
next  to  each  other  but  were  too  large  to 
sell.  Our  nursery  and  yard  office  are 
located  along  a well  traveled  road,  and 
initially  we  put  “right"  and  “wrong'’ 
signs  in  front  of  the  two  trees  we  had 
chosen.  People  began  calling  us  out  of 
curiosity  wanting  to  know  if  we  were 
referring  to  the  trees.  After  explaining 
several  times  what  the  signs  meant,  we 
decided  we  had  to  make  some  changes. 
We  added  the  word  “pruning"  to  the 
signs  to  emphasize  that  pruning  main- 
tenance was  an  ongoing  process  on 
those  two  trees. 

In  another  situation  we  installed  a 
“To  be  pruned  by"  sign  in  front  of  a tree 
at  a busy  intersection,  waited  two 
weeks,  pruned  the  tree  and  blocked  out 
the  words  “to  be"  for  a “before"  and 
“after"  effect. 

In  addition,  our  certified  landscapers 
and  arborists  have  been  available  for 
radio  interviews  and  talks  to  garden 
clubs  and  other  organizations. 


Please  don 't  insult 
your  customers  ’ 
intelligence  by 
depriving  them  of 
solid  arboricultural 
information , which 
may  not  initially 
agree  with 
their  pruning 
specifications. 

Through  these  efforts  we  feel  that  we 
are  not  only  educating  the  public  but 
also  improving  the  professionalism  of 
our  industry  on  a local  level.  Maybe 
some  of  these  techniques  can  work  for 
you.  GO 


Gene  Pouly  is  president  of  the  E.F. 
Pauly  Company  in  Orrville , Ohio. 


TO 

MODEL  HD47 

STUMP 

GRINDER 


Levco's  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


*HfcA  Of  CUt 
»OOM  ONE  SEEING 


THE  HD47  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6 X 31  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 

501-238-8126  FAX  501-238-8124 
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Make  Your  Tree  Service  Grow 
How  To  Be  A Crew  Leader 
Preventing  Construction  Damage  To  Trees 
The  Top  Diseases  Of  Shade  Trees 
Equipment  For  Waste  Wood  Recycling 
End  Uses  For  Recycled  Wood  Waste 
Managing  Time  With  Power  Scheduling 


Recruiting.  Retaining  and  Developing 
Field  Personnel 

All  That  There  Is  To  Know  About  Pruning 
The  Top  Insect  Pests  Of  Shade  Trees 
Cost  Analysis  Made  Easy 
The  Latest  In  I PM 

Thirty  Ways  To  Work  Safer  And  Smarter 


WOW!  THEY  HAVE  SOMETHING  FOR  MANAGEMENT  AND  FIELD  PERSONNEL. 
NO  WONDER  YOU  KNOW  SO  MUCH.  TELL  ME  MORE. 

There  will  be  attendee  information  in  next  month's  issue  of  Tree  Care  Industry  Magazine. 

Fill  out  the  information  card  early  and  get  ready  to  find  out  what  tree  care  is  really  all  about. 


TCI  EXPO  91 

December  5-7.  1991 
The  Ohio  Center 
Columbus.  Ohio 


Sponsored  by  Tree  Care  Industry  Magazine  and  the  International  Society  of  Arboriculture 
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TREES  & THE  LAW 


Trees  & Boundaries 


Trees  on  boundary  lines  can  often 
lead  to  lawsuits  for  a variety  of  reasons. 
Generally  speaking,  however,  the  courts 
regard  such  trees  as  common  property 
and  don't  allow  either  landowner  to 
take  actions  that  would  injure  or  dam- 
age the  trees.  There  are  exceptions, 
such  as  when  boundary  trees  prevent  a 
landowner  from  using  his  property  in  a 
reasonable  manner  or  when  a boundary 
tree  is  a nuisance  or  causes  damage. 

There  are  several  cases  that  support 
the  proposition  that  boundary  trees 
belong  to  the  landowners  jointly  or  as 
tenants  in  common.  One  case  involves  a 
row  of  cypress  trees  growing  on  the 
boundary  that  separated  two  adjoining 
orange  orchards.  One  of  the  landowners 
in  the  case  cut  down  eight  of  the  trees 
and  treatened  to  continue  to  cut  every 
alternate  two  trees  until  he  had  cut 


down  one-half  of  the  entire  row.  His 
neighbor  took  him  to  court.  The  judge 
found  in  favor  of  the  plaintiff  and  for- 
bade the  first  landowner  to  cut  down 
any  more  trees. 

In  deciding  the  issue,  the  court  ruled 
that  if  a tree  stands  so  close  to  the 
boundary  line  between  adjoining  prop- 
erties that  portions  of  its  body  extend 
into  each,  then  the  tree  is  the  property  in 
common  of  both  landowners.  The  court 
further  held  that  neither  property  owner 
could  cut  the  tree  w ithout  the  consent  of 
the  other,  nor  could  either  cut  away  the 
part  which  extends  into  his  land  if  he 
thereby  injures  the  common  property  in 
the  tree. 

Thus,  the  court  said  that  the  defen- 
dant's estate  in  the  cypress  trees  must 
be  considered  as  that  of  a tenant  in 
common  in  the  trees  themselves,  with 


an  easement  upon  the  plaintiffs  land 
for  the  sustenance  of  such  trees. 

In  a similar  case,  a landowner  sued 
his  neighbor  over  the  neighbor's  light 
to  remove  a large  maple  tree,  or  parts  of 
the  tree.  The  court  ruled  that  each 
landowner  held  a common  interest  in 
the  tree  standing  on  their  common 
boundary,  and  that  one  landowner  could 
not  remove  the  tree  without  the  other’s 
consent. 

In  yet  another  case,  a landow  ner  tried 
to  prevent  his  neighbor  from  maintain- 
ing a rowr  of  willow  trees  that  had  been 
standing  for  more  than  40  years  on  their 
common  boundary.  The  court  denied 
the  petition  and  ruled  that  the  trees  had 
been  planted  and  had  served  as  a 
boundary  line  fence  for  more  than  35 
years. 

As  these  cases  demonstrate,  the 
courts  will  protect  the  interests  of  an 
adjoining  landowner  with  regard  to  a 
tree  standing  on  the  boundary  line 
under  a variety  of  circumstances. 

There  seems  to  be  a common  sense 
rationale  behind  these  rulings.  If  each 
landow  ner  were  regarded  as  the  abso- 
lute ow  ner  of  that  part  of  the  tree  stand- 
ing on  or  over  his  land,  it  would  lead  to 
a division  that  could  result  in  the  death 
of  the  tree. 

Sometimes  such  cases  have  a twist. 
In  one  such  case,  a property  owner  was 
sued  by  his  neighbor  for  causing  the 
death  of  a large  oak  on  the  boundary 
line.  The  tree's  roots  were  exposed 
while  excavation  was  being  done  so 
that  a residence  could  be  built,  resulting 
in  the  death  of  the  tree.  The  court  ruled 
against  the  neighbor,  saying  that  the 
first  property  owner  was  exercising  his 
right  to  use  his  land  in  a reasonable 
way,  i.e..  building  a home. 

In  another  example,  a property  owner 
sought  to  remove  two  trees  that  had 
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been  planted  on  a common  boundary 
line.  In  reviewing  the  facts,  the  court 
found  that  the  roots  of  the  trees  had 
extended  so  far  as  to  damage  the  foun- 
dation of  the  property  owner's  home. 
The  court  allowed  the  property  owner 
to  remove  the  offending  tree,  but  not 
the  second  tree,  which  was  not  regarded 
as  a threat. 

So  much  for  removal.  As  for  trim- 
ming. the  courts  have  allowed  the  limbs 
or  branches  of  boundary  line  trees  to  be 
cut  or  trimmed  within  certain  limita- 
tions. In  several  cases,  the  courts  have 
allowed  properly  owners  to  trim 
branches  of  boundary  line  trees  hanging 
over  their  land  so  long  as  the  common 
property  of  the  tree  is  not  injured. 

In  somewhat  different  but  related 
cases,  the  courts  have  said  that  a prop- 
erty owner  can  cut  branches  off  a tree 
even  if  the  trunk  of  the  tree  is  complete- 
ly in  his  neighbor’s  yard  and  is  not  con- 
sidered a boundary  line  tree.  In  such 
cases,  the  courts  have  ruled  that  a 
landowner’s  property  rights  extend 


Please  circle  13  on  the  Reader  Service  Card 


indefinitely  upward  and  those  rights  are 
protected  from  invasion  to  the  same 
extent  as  surface  rights. 

Most  cases  have  taken  the  view  that 
where  a tree  is  located  near  a boundary 
line,  the  tree’s  roots  and  branches  are 
considered  a nuisance  and  the  adjoining 
landowner  can  cut  them.  The  underly- 
ing principle  is  that  a landowner  owns 
both  the  ground  below'  and  the  air 


above  his  property  and  he  has  a right  to 
protect  it. 


This  article  is  based  on  information 
supplied  by  Victor  D.  Merullo , an  attor- 
ney in  Columbus,  Ohio,  and  author  of 
The  Law  of  Trees.  It  is  not  intended  to 
replace  advice  from  legal  counsel  in 
dealing  with  particular  situations. 


TREE  SERVICE  EQUIPMENT 


1980  GMC  Asplundh.  LR-50  $25,500 
1983  International  LR-50  $29,500 
1985  International  LR-50  Diesel  $32,500 


1980  Ford  F-700  50  ft  Skyworkers 
Reconditioned.  $16,500  Ready  To  Go 


■■■■■ 

1981-83  Woodchuck  12“  4 cyl  . Recond  $4,500 


1982  Chevrolet  C-60  Chipper  Dump,  Rebuilt. 
$9,500 


Special:  Morbark  Model  22  Whole  Tree  Chipper.  Reconditioned  $49,500. 
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THE  NEW 
RAYCO  MODEL 
RG  1620(JR) 

"A  Gentleman’s 
Stump  and  Root  Cutter ” 


★ Portable  or  truck  tow  ★100°/b  Hydraulic  operation  ★No  handle  bars 
★ Goes  through  36'  opening  ★Self-propelled  ★High-performance  results 


For  Complete  Information 

PHONE  TOLL  FREE 

1-800-392-2687 

(IN  OHIO) 

1-800-392-2686 

(OUT  OF  STATE) 


RAYCO 

'The  Stump  Cutter  People' 

6822  Lincoln  Way  East 
Wooster.  Ohio  44691-9954 
FAX  (216)  264-3697 
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People  Pressures 

— And  How  They  Affect  Trees 


By  Steven  Jakobi 

For  most  homeowners  and  city  resi- 
dents, ornamental  and  landscape  trees 
provide  beauty,  privacy,  shade  and 
relief  in  the  often  congested  urban 
scene.  Yet,  many  of  these  trees  suffer 
from  a variety  of  stresses  associated 
with  human  activity.  Trees  may  be  sub- 
jected to  neglect  and  abuse  and  to  pres- 
sures often  unintentionally  created  in 
their  man-made  environment.  When 
weakened  by  these  forces,  trees  may 
develop  a host  of  problems  and  some- 
times are  unable  to  cope  with  insect 
pests  and  diseases. 

Scientists  have  long  debated  whether 
air  pollutants  such  as  acid  rain,  smog 
and  ozone  seriously  affect  trees.  While 
most  experts  agree  that  local  and 
regional  pollution  sources  can  seriously 
injure  trees,  the  long-  erm  effects  are 
not  well  understood.  Far  more  signifi- 
cant and  immediate  impact  is  created  in 
urban  environments  by  individual 
human  activity. 

“The  top  four  most  important  prob- 
lems related  to  humar  activity  are  the 
selection  of  the  wrong  species  for  the 
wrong  site,  soil  compaction,  confine- 
ment to  small  spaces  and  mechanical 
damage, M says  Dr.  R.  J.  Stipes,  a 
Virginia  Tech  plant  pathologist  and 
consultant.  These  faciors,  singly  or  in 
combination,  may  seriously  reduce  the 
growth  rate,  vigor  and  life  span  of 
urban  trees. 


Bronze  birch  borers  often  attack  heat  stressed  and 
improperly  placed  paper  and  white  birches. 


Site  selection 

Selection  of  species  or  cultivars  with- 
out regard  for  the  growing  site  can  have 
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Multiple  problems  of 
soil  compaction  due 
to  heavy  traffic,  and 
bark  damage  as  a 
result  of  vandalism 
on  oak  at  a play- 
ground. 
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subtle  or  dramatic  results.  Recently,  a 
client  called  about  several  dying  paper 
birch  trees  on  his  property.  Eight  young 
trees  were  planted  several  yards  apart 
from  one  another  the  previous  spring. 
They  were  located  near  the  house  and 
were  surrounded  by  concrete  walkways 
and  a heat  reflecting  sandy  groundcover 
in  the  courtyard,  where  air  circulation 
was  poor  and  summer  temperatures 
sweltering.  In  nature,  paper  birches 
occur  in  dense  forest  stands,  often  near 
water,  and  they  do  not  tolerate  heat 
stress  well.  The  dying  birches  were  suf- 
fering from  a very  serious  bronze  birch 
borer  problem.  These  insects  specialize 
in  locating  and  infesting  stressed  paper 
and  white  birches,  and  often  girdle 
them  in  the  process  of  tunneling  under 
the  bark. 

Site  selection  can  influence  tree 
health  in  other  ways,  too.  Often,  fast 
growing  trees  like  Norway,  red  and  sil- 
ver maples,  and  yellow  poplar  (tulip- 
tree)  are  planted  under  power  lines  or 
near  buildings  and  other  structures. 
Such  trees  will  require  frequent  future 
shaping  and  pruning,  resulting  in  exces- 
sive wounding  and  crown  loss.  You  can 
enhance  the  vigor  and  health  of  the  tree 


if  you  are  familiar  w ith  the  grow  th  rate, 
temperature  tolerance  and  other  site 
requirements  (soil  acidity,  moisture, 
light  preference,  etc.)  of  the  species 
before  planting. 


Soil  compaction 

Dr.  James  Sherald.  of  the  Center  for 
Urban  Ecology  at  the  National  Park 
Service,  agrees  that  soil  compaction  is 
one  of  the  most  important  problems  fac- 
ing trees  in  the  urban  landscape. 
Compaction  reduces  aeration  of  the  soil 
and  “starves”  roots  of  oxygen.  It  can 
also  create  erosion  and  w ater  runoff  so 
that  the  roots  are  deprived  of  moisture 
as  well.  The  first  symptoms  related  to 
root  problems  are  noticed  in  the  crown. 
Leaves  in  the  uppermost  branches  will 
show  early  “fall  coloration’*  and  gradual 
dieback  of  branches  occurs  due  to  the 
lack  of  absorption  of  water  and  nutri- 
ents from  the  soil.  Where  compaction  is 
common,  such  as  near  playgrounds, 
camping  areas  or  street  plantings,  the 
soil  may  have  to  be  loosened  or  aeration 
holes  may  have  to  be  drilled  from  the 
trunk  out  past  the  dripline.  These  proce- 
dures are  not  always  successful  and  the 
soil  may  need  to  be  excavated  and 
replaced  around  the  affected  tree.  Wood 
chips  or  shredded  bark  may  then  also  be 
applied  to  keep  off  excessive  traffic  and 
to  conserve  soil  moisture.  Some 
species,  such  as  sweetgum,  white  oak, 
and  flowering  dogwood,  are  especially 
sensitive  to  soil  compaction.  In  heavily 
traveled  areas,  planting  of  these  trees 
may  be  avoided  altogether,  or  they 
should  be  planted  in  raised  planters. 
Alternatively,  extended  pits  (planting 
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holes  which  are  interconnected  by 
trenches  and  are  partially  covered  with 
bricks  or  paving  blocks)  can  consider- 
ably reduce  compaction  related  root 
problems. 


Inadequate  growing  space 

Fast  growing  trees  or  those  that  even- 
tually  reach  large  sizes  are  often 
encountered  in  areas  where  they  are 
going  to  be  confined  by  limited  grow- 


ing space.  This  not  only  poses  a prob- 
lem for  the  tree,  but  often  results  in 
property  damage  as  well.  Roots  may 
grow  into  sewer  pipes  or  septic  system 
drainage  lines,  can  cause  buckling  of 
steps  and  sidewalks  and  may  damage 
building  foundations.  The  root  system 
confined  by  man-made  barriers  may 
begin  to  coil  around  the  trunk,  effec- 
tively girdling  the  tree.  If  this  problem 
is  noticed  early  enough,  you  may  be 
able  to  save  the  tree  by  cutting  the 
girdling  roots  at  or  below  the  soil  line. 
You  may  also  need  to  educate  home- 
owners  on  planting  locations  of  trees 
that  will  likely  outgrow  the  chosen  site. 
Inform  your  client  that  the  root  system 
often  grows  far  beyond  the  spread  of 
the  crown. 

Mechanical  damage 

One  of  the  most  frequently  encount- 
ered— and  one  of  the  most  easily  avoid- 
able— stress  situations  affecting  trees  is 
mechanical  damage.  Injuries  may  range 
from  lawnmower  and  weed  trimmer 
damage  to  poor  pruning  practices,  van- 
dalism and  construction  damage. 
Mechanical  “weed  whackers”  are  espe- 
cially notorious  because  their  fast  mov- 
ing nylon  or  metal  cutting  lines  can 
rapidly  strip  the  bark  off  the  tree. 
Young  trees,  with  their  thin  bark,  can 
be  killed  quickly  by  these  machines. 

Improper  pruning  practices  can  lead 
to  big  problems  down  the  road. 
Protruding  branch  stubs  are  often  start- 
ing points  of  decay  because  the  tree  can 
not  heal  the  injury  properly.  Branches 
also  should  not  be  cut  flush  with  the 
trunk  because  this  creates  a large  bark 
wound  which  takes  a long  time  to  close. 
Research  by  tree  pathologists  at  U.S. 
Forest  Service  laboratories  and  at  sever- 
al leading  universities  has  shown  that 
branches  should  be  cut  at  a slight  angle, 
using  the  branch  bark  ridge  as  a guide. 
“Topping"  of  trees,  where  the  top  of  the 
tree  was  simply  cut  off.  used  to  be  a 
fairly  common  procedure  that  is  still 
occasionally  encountered.  Once  primar- 
ily practiced  by  utility  maintenance 
companies  to  keep  trees  from  growing 
into  power  lines,  this  very  damaging 
procedure  is  now  done  mostly  by  unin- 
formed homeowners.  Topping  causes 
excessive  crown  loss  that  results  in  loss 
of  vigor.  It  also  exposes  large  branches 
or  the  main  trunk  to  potentially  fatal 
decay  problems.  The  practice  also  often 


IKS  BRUSH  CHIPPER  KNIVES 
GIVE  YOU  EXTENREO  LIFE, 
IMORE  GRINDS. 


• MANUFACTURED  FROM  HIGH  CHROME 
CHIPPER  KNIFE  STEEL 

• TOUGH,  SHOCK  RESISTANT. 

• PRECISION  GROUND 
TO  MACHINE  BUILDER'S 
SPECS  & TOLERANCES 

• SPECIALIZED  HEAT  TREAMENT 
FOR  CONSISTENT  HARDNESS 
THROUGHOUT. 

DEALER  INQUIRIES  INVITED 


Hfe  International  Knife  & Saw,  Inc. 

Cni 


PO  Box 


PO  Box  100535 
Flo  ence  SC  29501  0535 
Phone  (803)  662  6345 
FAX  (803)669  1185 
TELEX  57  3448 


Mid-South  Branch 

PO  Drawer  3147 


Western  Branch 

10707  North  Lombard 


West  Monroe  LA  71294-3147  Poland  OR  97203 


Phone  (3181  388  2539 
FAX  (318)  388  5796 


Phone  (503)  283  3551 
FAX  i503)  283-3829 


ORDER  LINE  1-800-426-6226 


Please  circle  16  on  the  Reader  Sen  ice  Card 


WORKS  BETTER. 
COSTS  LESS. 

28-7-7  TOEE  BUILDER  + Micros 
(Soil  Injected) 

FEEDS  FOR  2 YEARS  - 
85%  of  nitrogen  is  derived  from  Nitroform* 
will  continually  feed  roots  for  up  to  2 years! 

1-800-635-2123 


)TURF PRODUCTS 


] 

189 1 Spring  Valley  Rd ..Jackson , Wl  53037 
•Nitroform  Is  a registered  trademark  of  Nor-Am  Corp 
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backfires,  since  the  tree  may  begin  to 
sprout  new  branches  just  below  the  cut 
tops,  leading  to  a more  severe  problem 
of  utility  line  obstruction. 

Mechanical  damage  to  trees  fre- 
quently occurs  during  home  construc- 
tion. Injury  can  range  from  "bulldozer 
blight"  to  soil  compaction  by  heavy 
machinery.  Partial  exposure  of  the  root 
system  during  foundation  work  may  kill 
the  trees.  Alternatively,  partial  burial  of 
the  trunk  by  deposition  of  excavated 
soil  may  "suffocate"  the  tree.  Distur- 
bance of  the  soil  profile  during  con- 
struction can  lead  to  serious  nutritional 
problems  for  trees  that  are  planted  in 
excavated  and  back-filled  sites. 

Salt  damage 

De-icing  salt  applied  to  streets,  high- 
ways. and  sidewalks  often  injure  sus- 
ceptible tree  species.  While  some  trees 
tolerate  road  salts  fairly  well,  white 
pine,  Norway  spruce,  blackgum  and 
sugar  maples  are  very  sensitive  to  these 
salts.  Salt  can  accumulate  on  foliage  or 


in  tissues,  interfering  with  the  normal 
functioning  of  plant  cells  and  causing 
water  deprivation  of  root  tissues. 
Symptoms  of  salt  damage  vary  from 
species  to  species  but  generally  the  tips 
of  conifer  needles  turn  brown  and 
injured  needles  fall  off.  In  broad-leaved 
hardwoods,  the  edges  of  leaves  often 
turn  brown,  and  small  twigs  and 
branches  are  sometimes  killed.  A good 
indicator  of  salt  damage  is  that  the 
symptoms  are  severe  on  the  street-fac- 
ing side  of  the  tree,  while  the  other  side 
is  usually  less  affected. 

Managing  urban  trees 

Management  of  urban  trees  includes 
both  preventive  practices  and  treatment 
of  existing  problems.  Many  of  the 
stresses  created  by  human  activity  are 
avoidable  or  correctable.  Always  ask 
questions  before  attempting  to  work  on 
trees.  Find  out  as  much  as  you  can 
about  the  source  of  the  tree,  its  grow  th 
history,  and  about  its  growth  condi- 
tions. Consider  the  site  factors  in  the 


overall  treatment  or  procedures  per- 
formed. In  cooperation  with  the  home- 
ow  ner  or  property  manager,  you  can 
greatly  increase  the  odds  in  favor  of  the 
beauty,  productivity  and  longevity  of 
urban  landscape  trees. 


Steven  Jakobi  is  a consulting  plant 
pathologist  in  Concord.  Massachusetts , 
and  teaches  biology  at  Massachusetts 
Bay  Community  College.  A native  of 
Budapest , Hungary,  he  received  his 
bachelor* s in  biology  from  the 
University  of  Cincinnati  and  his  mas- 
ter's at  West  Chester  University  in 
Pennsylvania . He  worked  at  Temple 
University  in  Philadelphia  in  cancer 
research  and  as  an  animal  facility 
superv  isor  and  at  the  Medical  College 
of  Pennsylvania  as  a histotechnologist. 
In  I9S4  he  was  accepted  into  the  doc- 
toral program  in  plant  pathology  at 
West  Virginia  University,  where  his 
research  focused  on  chestnut  blight  and 
its  causal  agent. 


BROTHERS  TRUCK  SALES,  INC. 


(5)  1980  to  82  Ford  with  Asplundh 
LR  50‘s  and  pony  motor  from 
$23,800 


1980  Ford  4x4  with  LR  50  rear 
mount  only  $24,800 


1980-82  Hi-Ranger  55‘  W.H  FI  48  PBIs 
High  Mounted.  Pony  Motors  - only 
$23,800 


1980  Skyworkers  with  Pony  Motors 
reconditioned  - only  $16,800  1982  Aenal 
Lift  - only  $20,800 


1 982  & 1 983  Ford  F600  with  Goforth 
Dumps  - only  $8,800 


1981  Chevy  & Ford  Chip  Dumps  with 
Crew  Boxes  - from  $6,800 


417  S.  Military  Tr. 

West  Palm  Beach,  FL  33415 


PHONE 

407-478-2045 


Leasing , Financing  & 
Delivery  Available 


Asplundh  & Woodchucks  12”  Drum  re- 
conditioned 4 Cyl.  - $3,800.  6 Cyl.  - 
$4,800.  Diesel  - $4,800 


1982  Chevys  & Fords  with  50  W H 
& pony  motors  - only  $22,800 


1982  Ford  with  Saturn  53’  work 
height  only  $23,800 
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DISCOVER  YOUR  SOURCE  FOR 
PROFESSIONAL  QUALITY  TOOLS 
SINCE  1968... 


B 


ecause  we  know  that  proper  care 
of  your  gardens  is  atop  priori  to. 

A meric  an  A rbori<t  Supplies  is 


YOUR  SOURCE  FOR  PROFESSIONAL 
QUALITY  TOOLS. 


We  know  that  your  time  is  valuable  and  our 
knowledgeable  sales  staff  is  here  to  help  you 
locate  hard  to  find  Arbor  [cultural  items  and 
SHIP  YOUR  ORDER  THE  VERY  SAME  DAY 
YOU  CALL  TOLL  FREE  (before  noon  £5  T.l 


AND  DISCOVER  AN 
OLD  FRIEND  IN  THE 
‘GREEN’  INDUSTRY. 


DISCOVER  YOUR  SOURCE  TO  OVER  A 
MR.UON  DOLLARS  OF  A VAILABLE 
INVENTORY ANl)  DISCOVER  AN  OLD 
FRIEND  IN  THE  GREEN ' INDUSTRY... 
AMERICAN ARBORiS  7 SUPPLIES. 


-•  h 2 £ ~ u i h W g ‘ 1 a c V.  _ S 1 t e ? 

West  Chester  PA  19392 


CALL  TOLL  FREE  TODAY  to  order  our 
complete  130 page  catalog  featuring  Hydraulic 
and  Pneumatic  Pruning  Equipment.  Chippers. 

Sprayers,  Hand  Tools,  insecticides  and 

Herbicides.  Books . Hardware.  Diagnostic  nnTcmc  IfS-44t-iT8? 
Equipment  and  hfUCH  MORE  FAX  NO!  2l5~430~i^ 
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From  the  Roots  to  the  Tops, 

Agrotec  Delivers! 


Priced  from  $1352* 


Agrotec  delivers  the 
most  complete  line  of 
sprayers  with  parts 
and  customer 
service  that  is 
second  to  none! 

Our  sprayers  are  well 
known  for  their  reliabil- 
ity and  long  life.  Call 
today  for  free  literature 
and  price  information. 


Buy  Direct  and  Save  20% ! 

If  we  don't  have  a 
dealer  in  your 
area,  you  can 
buy  direct 
from  our 
factory  and 
save  20%  off 
our  retail  prices. 
Well  even  pay 
the  freight! 


‘Pnce  includes  discount 

Call  t -800-638-9363  ext.  302  not  included 


R Agrotec 

■ W WE  ARE  THE  S PRAT  E n P E 0 RLE 

P.  0.  Box  49  * Pendleton,  NC  27862  • FAX  1-91 9-585-1023 
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INDUSTRY 

ALMANAC 


Sept  5-7 

ISA/Rocky  Mountain  Chapter 
Lewiston,  Idaho 

Contact:  John  Duke,  303-425-0814 

Sept,  21-23 

Sustainable  Forests, 

Modem  Arboriculture 
Featuring  Du  Alex  Shigo 
Ukiah,  Calif, 

H upland,  Calif. 

Contact:  John  Phillips,  707-459-3015 


Sept.  22-25 

Society  of  Municipal  Arborists  27th 
Annual  Meeting  and  Trade  Show 
Niagara  Falls,  N.Y. 

Contact:  John  Sosnowski. 
313-935-3227 


Sept,  26-29 

Green  Industry  Golf  Challenge 
Myrtle  Beach,  S.C, 

Contact:  Laurel  Treamer,  603-673-331 1 

Oct.  17-19 

American  Society  of  Consulting 
Arborists  Annual  Conference 
Albuquerque,  N.M. 

Contact:  John  Duke,  303-420-9554 

Oct.  20-22 

ISA/New  England  Chapter 
West  Springfield.  Mass. 

Contact:  Bonnie  Moran,  203-746-3014 


Nov.  3-7 

A New  Tree  Biology, 

Featuring  Di\  Alex  L.  Shigo 
Applachian  State  University 
Boone,  N.C. 

Contact:  704-262-3045,  or  Jim  Rice 
(evenings  and  weekends), 
704-264-4882. 

Nov.  7-9 
Arbor  Expo  - 9 1 
Springfield  Civic  Center 
Springfield,  Mass. 

Con tac t : A rbor  Age  ma gaz i ne , 
818-781-8300 


Dec.  5-7 

TCI  Expo  91 
The  Ohio  Center 
Columbus.  Ohio 

Contact:  Thomas  Clancy,  800-733-2622 
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CUTTING  EDGE/products  & services 


Olathe  Manufacturing,  Inc.*  Intro- 
duces the  Model  064  wood  and 
debris  chipper,  a portable,  diesel  or 
electric  powered  chipper  that 
reduces  the  volume  of  bulky  wood 
and  lumber  products.  The  5-foot-ptus 
feed  opening  can  handle  whole  pal- 
lets. limbs,  branches  and  other  wood 
debris.  It  can  be  used  alone  or  as 
part  of  the  Olathe  Wood  & Organic 
Recycling  System,  For  more  informa- 
tion contact  Olathe  Manufacturing, 
lnc.T  100  Industrial  Parkway,  Industri- 
al Airport,  Kan.  66031.  Phone:  913- 
782-4396. 


Agrotec  Inc.*  introduces  new  tall  tree 
and  lawn  care  sprayers  that  can  be 
mounted  on  skids  or  running  gear  for 
every  spraying  need  from  tall  trees  to 
golf  greens.  Tank  sizes  range  from 
100  to  1000  gallons  with  pressures 
ranging  from  70  to  700  PSL  Various 
pump  options  are  also  available, 
including  the  cast-iron  piston  pump 
with  ceramic  cylinders  or  pistons. 
High  volume  directional  handgun  is 
Standard.  For  further  information  call 
or  write  Jill  Gibson,  Agrotech,  Inc., 
P.O.  Box  49,  Pendleton,  N.C.  27862- 
0049,  Phone:  800-638-9363, 


Howard  Leight  Industries  introduces 
the  QT850,  “hands-free  PTT."  a new 
concept  in  communicator/hearing 
protection.  By  lifting  a shoulder  or 
tilting  your  head  to  the  side,  you  acti- 
vate the  system.  The  PTT  clicks  when 
you  push  it,  signaling  that  you  are 
ready  to  communicate.  Three  compo- 
nents are  needed  to  make  a complete 
system:  the  headset,  the  radio  and 
the  connecting  cable.  Hard  hat  styles 
available.  For  further  information 
contact  Howard  Leight  Industries,  28 
Levering  Circle,  Bala  Cynwyd.  Penn. 
Phone:  215-667-6046, 


INDUSTRIES,  INC. 


1840  East  Dixon  Boulevard  Shelby.  North  Carolina  28150 


"Sflie  ^utWe/ts" 


A COMPLETE  LINE  OP  FORESTRY  BODIES  & CHASSIS  CABS 
1-800-331-7655  vjv 

704-482-1477  eo 


FAX:  704-482-2015 


ARBOR : ST 
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CLASSIFIED 


HELP  WANTED 

Small,  growing  tree  care  company  is 

accepting  applications  for  a crew  super- 
visor and  an  experienced  tree  climber, 
both  preferably  with  degree  in  arboricul- 
ture or  related  field.  Benefits  dependent 
on  qualifications.  Tremendous  potential 
for  advancement.  Send  resume  to 


Fore! 

The  National  Arborist 
Association  invites  everyone  to 
participate  in  the  third  annual 
“Green  Industry”  golf  challenge 
in  Myrtle  Beach,  South  Carolina, 
September  26-29,  1991,  for  the 
benefit  of  the  National  Arborist 
Foundation.  There  v.till  be  prizes 
for  all  plus  fun  and  fellowship. 

Entry  fees  are  $230  per  person 
for  three  days  of  golf,  hospitality 
room,  awards  lunch  on  Sunday 
plus  much  more.  Rooms  are  $85 
per  person  for  a four  person  condo 
and  $131  for  a single. 

This  special  event  is  limited  to 
the  first  32  registrants  so  register 
early! 

For  more  information  contact 
Laurel  Treamer  at:  1-603-673- 
3311. 
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Jones  Tree  Service,  717  Meadowview 
Road,  Bristol.  TIN  37620. 


Sales  representatives:  Seeking  ambi- 
tious individuals,  college  degree  in  horti- 
culture or  a related  fiefd.  Previous  sales 
experience  is  a plus.  Good  salary  plus 
commission  and  benefits.  Send  or  FAX 
your  resume  with  salary  requirements 
to:  Almstead  Tree  Co,  Inc,,  58 
Beechwood  Ave.,  New  Rochelle,  NY 
10801.  FAX:  914-576-5448  Phone:  914- 
576-0193, 


Salesman/supervisor  - Tree  service  in 
Palm  Beach  County,  Florida,  looking  for 
motivated  and  knowledgeable  individual 
to  sell  work  and  supervise  crews. 
Experience  required,  co liege  courses 
helpful  and  must  be  familiar  with  sub- 
tropical trees.  Excellent  opportunity  to 
grow  with  a progressive  and  rapidly 
expanding  company.  Send  resume  and 
pay  history  to  PO  Box  8373,  Jupiter,  FL 
33468-8373. 


Tree  health  sales  representative  - Our 

company's  growth  is  exciting  - in  1989 
Mr,  Trees  was  one  of  the  Inc.  500 
fastest-growing  small  businesses  in 
America.  We  are  looking  for  an  individu- 
al with  top  skills  and  knowledge,  enthu- 


siasm and  commitment.  We  offer  top 
pay  and  benefits  and  the  opportunity  to 
grow  with  us.  We  are  located  in  beauti- 
ful Marin  County  - just  north  of  San 
Francisco,  a great  place  to  make  your 
home.  Mr.  Trees,  P.O.  Box  1609,  San 
Anselmo,  CA  94979.  Phone:  415-485- 
1180. 


We  are  a Midwestern  full-service  tree 
care  company  with  a commitment  to 
growth  and  personal  development  and 
we  have  positions  available  in  all  phas- 
es of  the  tree  care  industry.  If  you  are  a 
self-starter  with  experience  in  tree  care, 
then  we  may  have  the  position  for  you. 
We  offer  an  outstanding  benefit  pack- 
age plus  relocation  assistance.  Send 
resume  with  salary  history  to  Josie 
Grosse,  c/o  Hendricksen,  The  Care  of 
Trees,  Inc,,  2371  S.  Foster  Ave,T 
Wheeling,  IL  60090. 


FOR  SALE 

Used  equipment:  Demonstrator  Bandit 
Mode!  30  drop  spout  (portable)  with 
Wisconsin  30-hp  engine;  1984  Morbark 
Eeger  Beever  with  Ford  4.23  gasoline 
engine;  1986  Morbark  Eeger  Beever 
with  Cummins  diesel:  1988  Model  200+ 
Brush  Bandit  with  Hercules  G-1600 
gasoline  engine;  1988  Vermeer  chipper 


Paul  Bunyan  Tree  Service 


1979  Ford  F-800,  429  V-8,  5-ton  crane. 
Removable  roof  on  body,  $19,500, 


1982  Chevy  Chipper  Dump,  350  V-8,  In 
mint  condition,  $8500, 


(3)  1982  Ford  F-700  Aerial  Lifts,  New 
pony  motor,  Mint  condition,  $22,500, 


(2)  1987  Morbark  Eeger  Beever  disc 
chippers  both  w ith  4 cyL  Ford, 


Quality  Used  Tree  Equipment  For  Professional  Arborists 

R.D.  6,  BOX  479,  SOMERSET,  PA  15501  (814)  443-2991 
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with  80-hp  Perkins  4.236  diesel  engine, 
□nit  has  271  hours.  For  further  informa- 
tion, contact  Bandit  Industries,  Inc.,  517- 
561-2270. 


Well-established  tree  service  on  north 
side  of  Houston,  All  equipment  and  loyal 
client  list  included.  Gross  income 
$236,000  in  1990,  Asking  $115,000. 
Serious  inquiries  only  to  TGI,  P.Q.  Box 
1094,  Amherst  NH  03031,  Dept.  SBJ 


Morbark  Eeger  Beevers  & Asplundh 
Whisper  Chippers.  Levco  & Rayco 
stump  cutters,  and  whole  tree  chlppers. 
Financing  available.  Gall  Morbark  Mid- 
Atlantic.  1 -800-462-2447. 


Aerial  bucket  trucks  - Hi-Ranger. 
Asplundh,  Sky  Worker  - most  major 
brands  - 40T  to  95'.  Also,  brush  chippers, 
stump  grinders,  tree  spades,  log  loaders 
and  Rayco  stump  cutters.  Parts  for  aeri- 
al buckets.  Allied  Utility  Equipment  Inc,, 
W 204  North  1 1 509  Goldendale  Road, 
Germantown,  Wis,  53022  Phone:  414- 
255-6161  24  hours. 


Tree  service  - Established  8 years, 
truck  w/dump.  splitter,  shears,  saws, 


much  more.  Phone  # transferred, 
$8500.  Denver,  Colo,  Phone:  303-433- 
2496. 


Brush  chippers,  stump  grinders,  root 
cutters,  new.  used,  rebuilt;  knives,  knife 
sharpening,  parts  and  accessories.  Cal- 
Line  Equipment  Co,  No.  Cal,:  415-443- 
6571:  So,  Cal,:  619-591-9388. 


Bucket  truck  - 1982  Hi  Ranger  on  1982 
Ford  F-8GD,  8.2  liter  Detroit  diesel1  low 
mileage.  5/2  transmission.  Truck  and 
bucket  both  in  excellent  condition. 
$34,500.  Phone:  516-751-2086, 


Versalift  VO-50  tree  trimming  bucket 
truck,  Arbortech  10'  chip  box.  L tool  box, 
cab  protector,  mounted  on  1988  Inti. 
DT -466  diesel  245-hp,  33,000  GVW, 
p.s,,  air  brakes,  radial  tires,  6-speed 
trans,  Nice  unit,  must  sell.  Asking 
S52.500  or  B.O.  Please  call  603-352- 
8330. 


Four  1986  50'  Aerial  Lift  bucket  trucks 
w/15  yd  Arbortech  chip  boxes,  V8,  5&2, 
excell.  cond.,  low  miles.  Phone:  203- 
938-3629,  eves. 


A new  team:  Specially  designed  Aircut 


compressor  and  impressive  Aqua-Life 
deep  root  injector.  Do  the  roots  and 
pruning  at  the  same  time.  Contact  your 
local  arbor  supply  or  call  213-821-4131 
FAX:  213-822-1360,  Complete  financ- 
ing, Watch  for  Los  Angeles  demo  dates. 


Asplundh  Model  LR50  Trimlift  Aerial 
Lift  truck.  Complete  with  1988  Ford 
F700  cab/chassis  and  Trimlift  forestry 
body  package.  Like  new,  low  mileage. 
All  vehicle  and  maintenance  record 
available.  Asking  price  $49,000,  Call 
Topper  at  81 8-764-3700. 


Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information 
about  the  industry's  best-selling  pack- 
age. call  or  write  Arbor  Computer 
Systems,  117  Weston  Road,  Westport, 
Conn.  06880,  Phone:  203-226-4335. 


Classified  rates : S40  per  inch  (1-inch 
minimum),  payable  in  advance , 

Send  ad  and  payment  to: 

Advertising  Department 
Tree  Care  Industry* 

P.O.  Box  1094 
The  Meeting  Place  Mall 
Route  101 
Amherst  NH  03031 


THE  TREE  FERTILIZER  COMPANY 


SINCE  1941 

PLEASE  SEND  US  THE  MOST  RECENT  CATALOG  ON  YOUR 
DIFFERENT  VARIETIES  OF  TREE  FERTILIZER  AND 
OF  PUBLICATIONS  ON  TREE  NUTRITION. 


DOGGETT 


STATE;. 


ZIP: 


THE  DOGGETT 

LEBANON.  N.  J.  08833 


1(800)  448-186 
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finally  ...  A deep-root  fertilizer 
that  has  the  benefits  of 
controlled-release  nitrogen 
AND  the  ease  of  liquids 


ArborFlo  16-3-3  .'55%  CRN)  is  a quality  controlled-release  clear  li- 
quid fertilizer  ideal  for  surface,  deep-root,  and  irrigation  feeding  of  or- 
namental trees  and  shrubs.  Using  ArborFlo  eliminates  the  need  for 
handling  soluble  products  that  tend  to  cake  and  settle  in  your  tank. 
You  owe  yourself  the  opportunity  to  try  the  liquid  concept! 

Available  in  5 gallon  containers,  55  gallon  drums,  and  mini-bulks 
Cali  or  write  today  for  prices  and  information. 

mover 

&  SON  INC. 


P.O.  Box  198  • Souderton,  PA  18964 
(800)  345-0419  • (215)  723-6001 
FAX  (215)  721-2800 


ArborFlo 

CLEAR  LIQUID  FERTILIZER 

16-3-3  (55%  CRN) 
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playini 
aroum 
when  it  comes 
to  spraying 
insecticides 


You  take  every  precaution.  You  train  your  applicators.  You 
educate  your  customer.  Still,  in  the  back  of  your  mind,  you  have 
concerns... 

That’s  why  it  doesn't  pay  to  take  chances  with 
anything  but  Pyrenone*  Crop  Spray  insecticide.  Pyrenone’s 
broad  spectrum  of  activity  makes  it  ideal  for  combating  a wide 
variety  of  destructive  insects  on  all  kinds  of  trees  and  shrubs. 

And  Pyrenone  is  a good  choice  for  another  reason— Pyre  none  contains 
natural  pyrethrum  which  is  derived  from  duysanthemums,  and  piperonyl  butoxide,  which  is 
derived  from  sassafras  plants  and  increases  the  effectiveness  of  pyrethrum.  Both 
ingredients  are  photodegradable  and  non-persistent  so  Pyrenone  is  easy  on  the 
environment,  the  applicator  and  the  next-door  neighbor. 

What's  more,  you  can  tank-mix  Pyrenone  insecticide  with  most  any 
insecticide  to  enhance  the  control  of  large  infestations  or  difficult  to  control  pests. 

Make  Pyrenone  insecticide  part  of  your  pest  management  program.  Call  or 
write  for  a free  brochure  or  the  location  of  your  nearest  Pyrenone  distributor. 


& 


Crop  Spray  Insecticide 


Fairfield  American  Corporation 

201  Route  1 7 North 

Rutherford,  Ni  07070  • 800-828-7941 


PYRENONE  is  a registered  trademark  of  Fairfield  American  Corporation, 
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FROM  THE  FIELD 


Ladders  and  Love  Knots 


By  John  Haller  Jr. 

We  expected  no  special  difficulty 
when  we  were  sent  out  to  remove  a 
dead  tree  in  a back  patio.  A removal  is  a 
removal,  but  we  should  have  known 
that  nothing  is  routine  in  the  tree  busi- 
ness. Every  job  is  different  and  chal- 
lenging: no  two  problems  are  ever  alike. 

The  building  was  formerly  a two- 
story  residence  converted  to  a real 
estate  office  in  the  downtown  area  of  a 
Texas  city.  As  the  city  grew,  once-spa- 
cious  gardens  were  sacrificed  to  make 
way  for  the  high-rises  that  surrounded 
the  patio,  cutting  off  all  access  except 
through  the  original  builJing.  The  patio 
looked  more  like  an  abandoned  well. 

As  soon  as  we  saw  the  tree  our  hearts 
sank.  It  was  dead  - dry  as  a bone  and 
loose  in  the  ground.  A large  alder,  it 
had  been  killed  by  lack  of  water,  huge 
growths  of  mistletoe  and  general 
neglect.  It  towered  50  feet  above  us.  its 
bleached  limbs  outspread.  I pushed 
against  the  barkless  trunk  and  felt  it 
tremble.  This  was  no  tree  for  climbing, 
nor  would  it  support  the  weight  of  a 
man  at  the  top  of  a ladder. 

"Any  ideas?”  I asked  the  men  on  my 
crew. 

Their  answers  included  a crane,  a sky 
hook,  a helicopter,  a balloon  and  a scaf- 
fold. One  of  the  men  >uggested  just 
pushing  it  over,  but  the  windows  on  the 
surrounding  buildings  canceled  that 
idea. 

Then  I thought  of  "Bertha/*  a 40-foot 
aluminum  extension  ladder  my  father 
had  bought  from  a national  retail  chain 
in  the  1960s.  Almost  every  one  of  its 
rungs  showed  damage  from  the  impact 
of  falling  wood,  but  the  welds  were 
firm  and  the  side  rails  were  as  strong 
and  solid  as  ever. 
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Now  we  had  to  figure  out  how-  to  get 
Bertha  to  the  patio.  Going  through  the 
building’s  maze  of  hallways,  stairways 
and  offset  doorways  was  out  of  the 
question;  over  the  roof  was  the  only 
solution. 

Although  the  roof  sloped  at  a steep 
angle,  we  made  it  by  lashing  single-sec- 
tion ladders  together,  letting  one  hang 
down  each  slope,  roofer  style,  then 
pulling  Bertha  up  and  lowering  her  into 
the  patio. 

"Now  what?"  asked  one  of  the  men. 
"As  soon  as  Bertha  leans  on  the  alder, 
it'll  fall  over." 

“Then  we  won't  let  her  touch  it."  I 
replied. 

What  I had  in  mind  I had  never  tried 
before,  but  I thought  it  might  work.  We 
tied  three  ropes  to  the  top  of  Bertha's 
lower  section  and  three  more  to  the  top 
of  her  upper,  movable  section.  Now  we 
needed  something  to  tie  the  other  ends 
to. 

"Get  the  earth  anchors,"  I directed. 

One  of  the  men  went  back  to  the 
truck  and  returned  with  three  36-inch 
screw-type  earth  anchors,  the  kind  with 
a split  disk  at  the  lower  end  and  a large 
eye  at  the  upper.  Screwing  them  into 
the  ground  at  the  appropriate  spots  - one 
in  a center  location  and  each  of  the  oth- 
ers a little  to  the  side  of  center  to  form  a 
V-shape  - we  were  ready  to  position  the 
ladder.  Setting  its  base  near  the  tree's 
base,  we  ran  up  the  movable  section  so 
that  it  would  be  as  close  as  possible  to 
the  upper  pan  of  the  trunk  w ithout  actu- 
ally touching  it.  We  then  secured  all  six 
ropes,  the  lower  ones  through  the  eyes 
of  the  anchors  and  the  upper  ones  knot- 
ted around  these.  To  prevent  backward 
toppling,  we  wedged  a long  pole  with  a 
fork  at  its  end  against  the  lower  section 
about  halfway  along  its  length. 
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I climbed  up  this  improvised  boom, 
tied  myself  to  it  w ith  the  safety  strap, 
started  my  saw  and  began  the  dismem- 
berment. The  ground  men  adjusted  the 
old  ladder's  lean  from  time  to  time  by 
alternately  loosening  and  tightening  the 
ropes  as  I worked  away  at  full  speed.  In 
short  order,  the  lop  and  major  branches 
were  on  the  ground.  When  I had 
worked  things  down  to  about  the  18- 
foot  level.  I descended.  We  took  the 
ladder  down  and  pushed  the  rotting 
trunk  over. 

The  only  remaining  problem  was 
removing  the  wood.  Cutting  the  branch- 
es into  8-to-  10-foot  lengths,  we  took 
them  out  over  the  roof,  forming  a 
human  chain  and  passing  the  long 
pieces  from  hand  to  hand.  We  then  cut 
the  trunk  into  manageable  rounds  and 
carried  them  through  the  building. 

The  job  done,  we  took  Bertha  back 
over  the  roof  and  loaded  her  on  the 
truck.  On  the  way  home,  we  bought  a 
pink  ribbon,  fashioned  it  into  a large 
love  knot  and  perched  it  on  Bertha's  top 
rung.  _□ 


John  Haller  Jr.  is  employed  by  the 
John  M . Haller  Tree  Service  Co.  in 
Modesto , California. 

Do  you  have  a story  for  From  the 
Field ? TCI  will  pay  $50  for  published 
articles.  Submissions  become  the  prop- 
erty of  TCI  and  are  subject  to  editing 
for  grammar,  style  and  length.  Entries 
must  be  submitted  by  field  workers  and 
must  bear  the  name  of  the  worker  and 
his  employer  or  they  will  not  be  consid- 
ered for  publication.  Articles  and  pho- 
tos must  be  received  by  the  first  day  of 
the  month  for  the  following  month 's 
publication. 


DISC?  DRUM? 


You  Make  The  Choice  — 

WOOD /CHUCK,  Makes  'Em  Both! 


The  Wood/Chuck  Chipper  Corporation  has  built  chippers  for  over  20  years 
and  knows  that  different  styles  of  chippers  are  needed.  If  you  need  landscape 
quality  chips,  a controlled  feed  rate  and  chip  up  to  12  inch  material,  the  Disc  is 
for  you.  However,  if  you  require  a fast  feed  rate  with  material  up  to  6 inches, 
economic  design  and  low  life  cycle  cost,  then  the  Drum  is  your  buy. 

We  make  them  both.  Call  the  Wood/Chuck  sales  department  for  your  nearest 
dealer  and  let  us  help  with  your  next  chipper  purchase. 


MEMBER  NATtONAl 

ARBORIST 

ASSOC  A T ON 


Vice  President 


wnnn/CHUCK 


Wood/Chuck  Chipper  Corporation  is  a subsidiary  of  D.A.  Beam  Enterprises,  Ltd.,  and  is  affiliated  with 
Aerial  Devices,  Inc.,  manufacturer  of  the  “SkyRider"  and  Safety  Test  and  Equipment  Co.,  Inc. 


P.O.  Drawer  400.  Shelby.  North  Carolina  28150 
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You  provide  the  brush.  We 
deliver  the  chips.  With  a 
demonstration  from  any  one  of  three 
quality-built  Vermeer  Brush 
Chippers.  Just  choose  the  chipper 
that  fits  your  operation. 

620  - Handles  branches  up  to 
6 inches  in  diameter.  Automatic, 
hydrostatic  feed.  1 9 hp  engine. 

Ideal  for  smaller  operations  and 
rental. 

1250  - Built  for  the  professionals. 
Features  hydraulically-activated 
curbside  feeding.  Handles  limbs  up 
to  12  inches  in  diameter.  Automatic 
hydraulic  feed  and  vertical  feed 
rollers  for  smooth  feeding  without 
wrapping.  Plus,  optional  “Feed 
Sensor”  controls. 

1600A  - Heaviest-built 
conventional  drum-style  machines 
on  the  market.  Powerful  engine  with 
unique  instant-feed  stopgate.* 


about  our 

Full-year  parts  warranty. 


Vermeer  Manufacturing  Co. 
New  Sharon  Road 
Pella,  Iowa  50219  U.S.A. 
800-829-0051 

In  Iowa (515)628-3141 


THE  OIGGIN'  DUTCHMAN 


The  Quality  Shines  Through. 


The  Asplundh  Whisper  Chipper 
saves  time,  fuel  and*  most  important* 
money* 

Are  you  paying 
hydraulic  mechanics 
more? 

The  chan  below  compares  replacement 
parts  for  a Whisper  Chipper  with  those 
of  a popular  disc  chipper. 


Whisper  Chippers  have  tar  less 
downtime.  That  translates  into  more 
time  making  money  and  less  spending  it. 


Are  you  ready  to  think 
about  a drum  chipper? 

The  Whisper  - designed*  built,  used 
and  backed  by  Asplundh  - carries  a 
one-vear  warranty  honored  by  the  most 
extensive  service  tn  the  industry.  Plus* 
with  full-sized  Whispers  starting  at 
$8950,  you’ll  keep  your  investment  at 
its  lowest  and  your  yield  at  its  highest. 

Come  back  to  the  Asplundh  Whisper 
Chipper > * * the  chipper  that  keeps 
paying  dividends  for  up  to  20  years, 

Asplundh  Ability.  See  it  in  action. 


More  Dumpi  ng  Fees. 
More  Repair  Costs. 

More  Downt  ime. 

More  Fuel  Consumption. 
More  Overheating. 


Do  you  need  to  chip 
everything? 

If  you're  like  most  jisc  owners*  you've 
been  chipping  mors  of  what  was  once 
sold  as  firewood  (or  left  for  people  to 
take)*  and  have  watched  your  dumping 
fees  go  up  and  your  productivity  go 
down.  Your  crews  spend  more  time 
running  to  the  dump,  clearing  jammed 
chutes,  washing  dow  n radiator  screens 
and  waiting  for  overheated  engines 
to  cool 

The  Asplundh  Whisper  Chipper  not 
only  offers  lower  operating  costs,  but 
extremely  low  life  cycle  costs.  And, 
howf  many  used  d sc  chippers  have  you 
seen  for  sale  after  ten  years  of  service? 


Are  you  sf>ending 
more  on  fuel? 


At  70-  to  1 20-feet  per  minute,  it  takes  a 
disc  chipper  almost  three  times  longer 
than  a Whisper  Chipper  to  chip  six-inch 
material  How  much  more  fuel  do  you 
think  it  uses?  And,  with  the  engine 
running  longer,  you’re  looking  at 
shorter  engine  lif  2 and,  again*  higher 
operating  costs. 


A 


, -rtple 
■ 


Whisper 

Chipper 

Disc 

Chipper 

Chippers 

Blades 

Belts 

Cutter  Bar 

Blades 

Belts 

Anvil 

Hydraulic  System 

none 

Hydraulic  tubes , 
fittings,  hoses, 
motors,  filters, 
tanks,  flow 
dividers,  O-rings, 
seals , (over  30 
hydraulic 
components  alone) 

Feed  System 

none 

Feed  wheels,  feed 
teeth,  bearings , 
bushings, feed 
wheel  springs, 
feed  wheel  yokes, 
etc.,  etc * 

1-800-331-1038 


ASPLUNDH 


MANUFACTURING 
1 00  Asplundh  Avenue 
Creedmoor,  NC  27522 


Here's  why  Disc  Chipper  users 
are  going  back  to  Drum  Chippers. 


CONTENTS 


The  theory  and  benefits  of 
P.M.,  and  maintenance 
checklist- — Page  4 


Di  agram  Sr  The  Cutter 


Depth  gauge 


Learn  how  to  keep  your  chain 
saws  cutting  at  peak 
efficiency — Page  26 
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Preventive  maintenance 
finds  and  corrects  potential 
problems  before  they  be- 
come expensive  and  danger- 
ous. Here,  a mechanic  tight- 
ens hydraulic  fittings  on  an 
aerial  lift. 
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OUTLOOK 


This  is  your  chance 
to  get  prepared  for 
the  opportunities 
that  you  will  have 
in  1992 . . . Come  to 
TCI  EXPO  '91. 


“A 

xA.re  you  going?” 

"Going  where?”  the  man  asked.  "Why.  to  TCI  EXPO  '91  in 
Columbus."  I replied. 

"Why  do  I want  to  go  there?  Every  tree  meeting  I go  to  has 
seminars  and  a trade  show.  Like  everyone  else  in  the  tree  busi- 
ness. I go  to  lots  of  meetings.  What  makes  this  one  so  special? 
What  can  there  possibly  be  that  I haven't  heard  somewhere  else  or 
seen  at  some  other  show?” 

Those  are  perfectly  logical  and  simple  questions  and  my  an- 
swers are  just  as  simple. 

1 . TCI  EXPO  '91  will  be  the  largest  trade  show  ever  assembled 
totally  dedicated  to  the  tree  care  industry.  There  will  be  more  of 
everything  as  well  as  many  products  that  haven't  been  displayed 
at  regional  trade  shows. 

2.  As  the  premier  trade  show  in  the  industry,  booths  at  TCI 
EXPO  '91  will  be  staffed  with  people  that  have  all  the  answers  to 
your  questions. 

3.  You  are  thinking  about  needs  for  next  spring.  The  suppliers 
are  anxious  to  get  orders  on  the  books  for  '92.  The  timing  is  per- 
fect. 

4.  Admission  to  the  trade  show  is  free! 

5.  The  seminar  program  has  two  tracks:  management  and  field 
operations. 

6.  The  speakers  are  new  and  exciting. 

7.  The  subject  matter  is  pertinent. 

8.  The  whole  concept  was  developed  by  arborists  for  arborists. 

Do  you  know  the  definition  of  luck?  Luck  is  w hen  opportunity 

meets  preparedness.  This  is  your  chance  to  get  prepared  for  the 
opportunities  that  you  will  have  in  1992.  Let  luck  shine  on  your 
parade.  Come  to  TCI  EXPO  ’91. 
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STUMP  CUTTERS 


In  Three 
Months 
It  Paid 
For 
Itself. 

Profitability  in  stump  cutting? 

Talk  to  Jim  Klinger.  Laguna  Beach. 
CA.  With  one  $6,000  Vermeer 
Stump  Cutter  investment  a few  years 
ago.  he  netted  more  than  $20,000  in 
nine  months!  And.  in  the  first 
21  months  of  operation,  he  cleared 
more  than  $50,000!* 

“I  had  no  idea  I would  get  so 
much  performance  out  of  a little 
stump  cutting  machine."  says 
Klinger.  "These  Vermeer  machines 
(he  owns  several  now)  have  really 
helped  me  make  good  money  with- 
out the  constant  frustration  of 
breakdowns  and  repairs.  That's  why 
I'm  so  interested  in  adding  your 
brush  ehippers  to  my  business." 

Thank  you.  Mr.  Klinger.  We 
couldn't  have  said  it  any  better. 

’"includes  all  pans,  repair  costs. 


Vermeer  Manufacturing  Co. 
New  Sharon  Road 
Pella.  Iowa  50219  U.S.A. 
800-829-0051 

In  Iowa  (.5 1 5)  0-3141 


Ask  us 
about  our 
Full-year  parts  warranty. 


See  us  at 
TCI  Expo 


— "THE  DIGGIN'  DUTCHMAN" 
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The  Quality  Shines  Through... 
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Preventive 

Maintenance 


It's  The  Key  To  Keeping  Equipment  Operating  Efficiently 


By  TCI  Staff 

Sometimes  we  take  equipment  for 
granted  and  expect  it  to  function  day  in 
and  day  out  without  problems.  Unfortu- 
nately, no  matter  how  well  equipment  is 
cared  for,  there  will  always  be  the  poten- 
tial for  mechanical  failure. 

Proper  maintenance,  like  checking 
fluid  levels,  tightening  a few  loose  bolts 
and  pumping  a few  shots  of  grease,  can 
greatly  reduce  the  possibility  of  machin- 


ery failure,  however.  Knowing  the  differ- 
ent methods  of  care  and  the  limitations  of 
equipment  will  lessen  the  potential  for 
breakdown  and  prolong  the  life  of  your 
equipment. 

According  to  Larry  Petrasek,  equipment 
manager  for  The  Davey  Tree  Expert  Com- 
pany, preventive  maintenance  reduces  the 
chance  for  accidents  and  breakdowns. 
Without  a regular  maintenance  program, 
you  might  have  to  pay  later  in  terms  of 
major  repairs.  If  you  expect  your  equip- 


ment to  function  properly,  you  must  take 
care  of  it  properly. 

The  equipment  Davey  provides  for 
jobs  is  expected  not  only  to  perform  a 
certain  function,  but  to  perform  in  a reli- 
able and  cost-effective  manner.  Davey 
concentrates  on  preventive  maintenance 
rather  than  “reactionary  ” maintenance  to 
spot  potential  problems  before  they  turn 
into  expensive  or  dangerous  situations.  A 
preventive  maintenance  program  has 


Daily  check  list: 

— Lower  cables  for  wear  and  tension 

— Lower  cylinder  rod  assembly  for 
weld  cracks 

— Lower  cylinder  lock  valve  for  hold- 
ing with  boom  up  and  weight  in  the 
basket 

— Upper  cylinder  lock  valve  for  hold- 
ing with  boom  up  and  weight  in  the 
basket 

— Boom  knuckles  for  looseness  and 
cracks 

— Booms  for  cleanliness,  leaking  hy- 
draulic fluid 

Weekly  check  list: 

— Lower  boom  isolator  and  fitting  for 
looseness 

— Knuckle  hoses  for  chafing  and 
lubricate 

— Leveling  cables  for  rust  and  wear, 
lubricate 

— Bolts  in  turret  and  boom  for 
tightness 

— Hydraulic  fluid  for  proper  level 
and  foaming 

— Outrigger  bolts  for  tightness 

— All  welds 

— Grease  all  fittings 


AERIAL  LIFT 


Monthly  check  list: 

— Remove  trash  and  debris 

— Look  for  hydraulic  leaks 

— Adjust  controls 

— Hydraulic  hoses  for  wear 

— Hydraulic  cylinder  rods 

— Decals  and  placards 

— Hold  down  strap  and  rubber  pads 

— Operation  of  PTO,  pump,  and  lift 
functions 


— Lock  (holding)  valves 

— Fasteners 

— Welds 

— Fiberglass  booms 
Twice  yearly  check  list: 

— Oil  filters 

— Hydraulic  oil 

— Re-torque  critical  bolts 

— Pressure  settings 

— Boom  dielectric  test 
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DISC  CHIPPER 


Daily  check  list: 

— Condition  of  knives 

— Chipper  belts  Sc  pump  belt 

— Engine  oil  and  engine  water 

— Air  cleaner 

— PTO  engagement 

— Debris  in  radiator 

— Hydraulic  oil  level 
Weekly  check  list: 

— Installation  of  hydraulic  motors 

— Feed  plate  anvil 

— Battery' 

— Tires 

— Lubricate  PTO  as  needed 

— Power  unit  belts 

— Feed  spring  adjustments 

— Grease  feed  wheel  bearings  (only 
I -shot) 

— Check  for  loose  bolts,  nuts  & pans 

— Grease  chipper  bearings  (purge) 
Monthly  check  list: 

— Hydraulic  system  pressure 

— Wear  on  discharge  Sc  deflector 

— Wear  on  infeed  roller  slide  or  pivot 
mechanism 

— Wear  on  chipper  hoods 


E very  th  re  e mo  n th  s: 

— Check  hydraulic  pressure  with  pres- 
sure  gauge 

— Disassemble  and  clean  hydraulic  How 
divider 


— Change  hydraulic  filter  every  400  hours 
or  3 months,  whichever  comes  first 

— Check  wear  on  feed  plate  anvil  Sc 
feed  wheel  teeth 

— Check  wear  on  chipper  disc 


many  benefits: 

a*  Properly  working  equipment  means 
customers  will  be  satisfied  knowing  that 
the  equipment  is  doing  the  job  they  are 
paying  for: 

b.  Equipment  that  is  in  good  working 
condition  and  is  wfell  utilized  will  operate 
at  a much  lower  cost  per  hour: 

c.  Equipment  that  functions  every  day 
will  promote  company  morale,  A crew 
with  reliable  tools  can  concentrate  on 
their  work  without  having  to  worry  about 
lost  time  due  to  broken  equipment: 

d.  Proper  maintenance  translates  into 
few  er  dollars  spent  on  repairs.  According 
to  Ed  Johnson,  vice  president  of  safely 
and  equipment  at  The  Davey  Tree  Expen 
Company,  it  can  also  mean  a prolonged 
useful  life  for  equipment.  While  the  nor- 
mal life  for  a truck  in  the  tree  industry  is 
six  to  eight  years,  an  effective  preventive 
maintenance  program  can  make  a truck 
last  eight  to  nine  years. 

Petrasek  also  says  maintenance  is 
imperative  to  increase  the  life  of  a piece 
of  equipment.  "We  have  an  overall  fleet 
age  of  13- 1/2  years/7  Petrasek  says.  "This 


shows  that  the  overall  effort  (of  mainte- 
nance) by  the  employees  is  very  good.1’ 

Equipment  maintenance  means  a bet- 
ter return  on  your  investment,  particular- 
ly at  an  employee-owned  company  like 
Davey.  If  a piece  of  equipment  is  abused, 
the  cost  will  affect  every  employee  in  the 
company. 

David  Adante,  chief  financial  officer, 
says  the  employees  treat  the  equipment 
and  vehicles  like  their  owm.  "There’s  a 
greater  sense  of  pride  and  responsibility 
in  the  fact  that  The  Davey  Tree  Expen 
Company  is  employee-owned,"  he  says. 
"And  that  piece  of  equipment  - whether 
it’s  a car.  pickup  truck  or  some  other 
piece  of  equipment  - well,  those  things 
represent  not  only  the  company  they 
work  for.  but  it's  their  company  and  they 
take  a great  deal  of  pride  in  that.” 

Employees  learn  from  day  one  that 
maintaining  equipment  will  affect  their 
safety  and  their  investment.  They  are 
urged  to  carefully  read  the  manufactur- 
er’s maintenance  manual  as  a basis  for 
guidelines  and  pay  attention  to  service 
intervals,  proper  service  techniques  and 
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particulars  unique  to  each  piece  of  equip- 
ment. 

It  is  much  better  to  Find  equipment 
problems  before  starting  to  work  since 
repairs  are  always  more  cosily  after  the 
equipment  is  on  the  job.  A routine  daily 
inspection  of  equipment  only  takes  a few 
minutes.  Checklists  and  videos  on  equip- 
ment maintenance  detail  what  employees 
should  wrateh  for  in  their  daily  and  week- 
ly maintenance  checks.  For  example,  the 
daily  maintenance  checklist  for  a truck 
includes  inspecting  the  fuel,  oil  coolant, 
brakes,  parking  brake,  lights  and  tires. 
The  weekly  inspection  list  for  a truck 
includes  checking  the  hoses,  belts,  batter- 
ies, air  filter,  tires  and  clutch  pedal 

An  important  pan  of  the  maintenance 
program  is  employee  feedback,  Adante 
says. 

"They  know  what  works  best,  w^hich 
types  of  equipment  are  easiest  to  operate, 
which  are  most  durable,”  he  says.  "What 
they  say  is  valuable.  Oh,  sure,  you  get 
bias  on  occasion,  but  in  general,  the  feed- 
back from  field  operations  on  what  we’re 
doing,  how  to  improve,  and  howK  to  spec 
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The  sensible  alternative  to  spraying. 


Mauget®  microinjection  fits  today's  environmentally- 
conscious  arbo'ist.  Capsules  of  premeasured  and 
scientifically  designed  Mauget  nutrients,  insecticides 
and  fungicides  keep  shade  trees  healthy  and 
beautiful  without  spraying. 

Mauget  microinjection  is  a closed  system.  No 
spraying,  no  drift.  EPA  registered  and  university 
proven  materials  are  injected  directly  into  the  sap 
stream  of  the  trrje.  Conductive  vessels  inside  the  tree 
transport  products  throughout  the  tree.  There's  no 
residue  on  non  target  species  and  no  waste. 

Arborists  in  the  Northeast,  Southeast,  Midwest, 
Southwest  and  Northwest  report  success  after 


success  on  thousands  of  shade  trees.  Mauget 
microinjection  works  time  after  time.  It's 
performance  proven  every  day  — for  more  than 
20  years. 

Save  trees  and  the  environment.  Inject  Mauget 


J.  J.  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles,  CA  90065 
1-800-TREES-RX 
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DUMP  BODY  HYDRAULIC  SYSTEM 


Pre  vertti  ve  M aintenanc e 

— Regularly  inspect  (at  least  every  25 
cycles)  and  lubricate  (at  least  each  time 
the  truck  chassis  is  lubricated)  the  hoist 
and  pump.  Wipe  din  from  all  fittings 
be  fore  g reas  i ng . A 1 way  s c aref  u 1 1 y brace 
the  body  before  servicing  the  hoist  or 
working  in  an  area  with  body  raised. 

Inspection 

— Check  all  mounting  bolts  and  cotter 
pins,  tighten  or  replace  as  necessary 
— - Inspect  all  welds  for  stress  cracks 

— Check  pump  oil  level 

— Check  all  hydraulic  fittings  and 
hoses  for  oil  leakage 

* — Check  drive  line  for  tightness,  U- 
joints  for  excessive  wear,  set  screws  for 
tightness  and  and  be  sure  safety  wire  is 
securely  fastened 


Lubrication 

— Lubricate  all  pivot  joints  at  regular 
intervals  (at  least  each  lime  the  truck 
chassis  is  lubricated)  with  a premium 


graphite  base  gun  grease. 

- — Periodically  dean  and  oil  the  control 
cables  to  insure  smooth  and  proper 
operation 


out  equipment  is  very  good,  really  posi- 
tive.” 

To  develop  a maintenance  schedule  for 
any  piece  of  equipment,  the  owner's 
manual  is  the  best  place  to  start.  Many 
contain  forms  to  track  inspections  and 
maintenance:  these  forms  can  be  copied 
for  your  ow  n use. 

In  general,  manufacturers  arc  willing  to 
help  you  learn  about  their  equipment.  For 
example.  Aerial  Lift,  Inc.  produced  an 
instructional  video  to  show  owners  the 
maintenance  points  on  their  aerial  lift. 
Bandit  Industries  has  instructional  videos 
for  their  ehippers. 

DOT  requirements 

If  you  operate  a commercial  vehicle 
with  a gross  vehicle  weight  (GVW)  or 
gross  combination  weight  (truck  plus 
trailer  weight)  of  more  than  10,000 
pounds,  that  vehicle  is  subject  to  Depart- 
ment of  Transportation  (DOT)  regula- 
tions on  vehicle  inspection.  The  inspec- 
tion items  in  the  follow  ing  tables  should 
be  pan  of  your  scheduled  inspection  and 
maintenance. 

The  employer  must  perform  a vehicle 
inspection  each  day  and  prepare  a written 
report  on  each  vehicle  operated.  If  no 
deficiency  or  defect  is  noted,  the  report 
must  state  so.  The  employer  must  repair 
any  deficiency  before  the  vehicle  is  dis- 


patched again  and  must  note  on  the  report 
that  the  vehicle  has  been  properly 
repaired.  All  daily  inspections  must  be 
kept  on  tile  for  at  least  three  months.  The 
inspection  must  cover  the  following: 

Coupling  devices 
Emergency  equipment 
Horn 
Lights 

Parking  brake 
Rearview  mirrors 
Reflectors 

Steering  mechanism 
Tires 

Wheels  and  rims 
Windshield  wipers 

At  least  every  1 2 months  every  v ehicle 
and  trailer  must  be  inspected,  and  a copy 
of  the  inspection  report  must  be  kept  on 
tile  for  at  least  one  year.  The  report  must 
include: 

Trucks 

Battery 

Body 

Brake  accessories 
Clutch 

Coupling  devices 
Defroster/heater 
Drive  line 
Engine 

Exhaust  system 


Flares,  spare  bulbs  and  fuses 

Frame  and  assembly 

Front  axle 

Fuel  tank 

Generator 

Hitch 

Horn 

Lights  (all) 

Mirrors 
Oil  pressure 
Parking  brakes 
Radiator 
Rear  end 
Reflectors 

Safety  equipment  - lire  extinguisher. 

reflective  triangles,  sen  ice  brakes 

Starter 

Steering 

Suspension 

Transmission 

Wheels  and  rims 

Windows 

Windshield  wipers 

Trailers 

Brake  connections 
Brakes 

Coupling  devices 

Hitch 

Dropstand 

Lights 

Suspension 

Tires 

Wheels  and  rims 
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Daily  check  list: 

— Rotor  blades  and  cu  ting  bar 

— Trailer  hitch  safety  chain 

— Cutter  bar  and  blades  bolt  tightness 

— Fuel,  oil  and  coolant  leaks 

— Engine  oil  level 

— Radiator  coolant  level 
Weekly  check  list: 

— Drive  belt  tension 

— Air  cleaner 

— Crankcase  breather 

— Governor  oil  level 

— Battery  water  level 

— Tire  pressure 

— Clutch  lubrication 
Monthly  check  list: 

— Draw  bar  for  damage,  cracks, 
wear,  etc. 

— Tightness  of  all  fasteners 

— Drive  belts 

— Torque  of  wheel  lug  bolts 
Bi-monthly  check  list: 

— Change  oil  and  filter 

— Grease  pilot  bearings 

— Grease  dropstand 

— Grease  spring  shackle  bushings 


Daily  check  list: 

— Crankcase  oil  level 

— Fuel  level 

— Air  cleaner 

— Air  intake  screen 

— Battery 

— Condition  and  tension  of  drive  belt 
and  chain 

— Condition  of  tooth  pockets 

— Tooth  pocket  bolts  must  all  be  in 
place  and  properly  lorqued 

— Cutter  wheel  teeth  must  be  free  of 
cracks  or  excessive  wear 

— Cutler  wheel  must  be  free  of  cracks 

— Fluid  level  in  reservoir 

— Fittings  and  hoses  for  cracks  or  leaks 

— Cylinders  and  valves  for  leaks  and 
proper  function 

— Pump  belt  for  wear  and  tension 

— Condition  and  installation  of  shields 
and  curtains 

— Condition  of  safety  decals 

— Lubricate  the  cutter  wheel  lift  and 
cross  travel  directional  control  levers 
Weekly  check  list: 

— Tension  of  the  chain  from  jackshaft 
to  cutter  w heel  for  adjustment 

— Pressure  in  the  hydraulic  system 


DRUM  CHIPPER 


Yearly  check  list: 

— Trailer  wheel  bearings 

— Tighten  all  fasteners 

— Radiator  coolant/anti  freeze 

— Tune  engine 


STUMP  GRINDERS 


Monthly  check  list: 

— Tension  adjustment  on  models  with 
cutter  w heel  driven  by  a Poly-Chain 

— Wheel  bearings  for  lubrication 
and/or  adjustment 

— Change  hydraulic  oil  filter  and  hy- 
draulic oil 


Periodically: 

— Check  for  missing,  loose  or  w orn 
bolts,  cracked  hoses  and  loose  connec- 
tions 

— Check  cutter  wheel  for  worn  or  bro- 
ken teeth,  loose  pocket  bolts  and 
crackedpockets. 


— Replace  fuel  filter 
As  required: 

— Blade  change 

— Cutting  bar  rotation 

— Sharpen  cutting  edges 
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theVO50 

Saves  on  cosi 

SET-UP  T 


See  us  at 
TCI  Expo 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO- 50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO-50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO-50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

ft 

Time 

MANUFACTURING  COMPANV 

P.O.  Box  20368  Waco.  Texas  76702-0368 
(817)776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 


VERSALIFT 


Please  circle  46  on  ihe  Reader  Service  Card 


NEW  INVENTION  MAKES  DISC-ST 


Yes,  It's  a 36"  Drum-Style  Chipper,  Completely  Different 


E-Z  BEEVER  MODEL  20/20 


□The  new  36"  E-Z  drun 
horsepower  than  a disc- 
job! 

□ Safest  chipper  ever 
feed  works! 

□ Only  ONE  moving  part  - 

□ Change  double-edged  k 

□ Will  throw  chips  up  to 
delivers  chips  forward 
right! 


E-Z  20/20  SELF-  ‘ROPELLED 


E-Z  MODEL  20/30 

Chips  up  to  30  tons  per  hour 
with  250  HP  engine. 


E-Z  10/20  34”  SELF-PROPELLED 


E-Z  MODEL  30/60 
ORCHARD  CHIPPER 

Chips  up  to  60  tons  per  hour 
with  450  HP  engine. 


□ Priced  $3,000  to  $5, 000  LI 
with  the  same  horsepov 

□ Three  self-propelled  mo 
20/20  and  10/20  in  stand 
20  model  to  fit  through 
chipper  could  go  before 

□ Simple  procedure  diser 
for  towing.  No  trailer  re 

□ GOVERNMENT  BIDS:  If 
before  spending  taxpay< 
costs  more  to  do  the  sa 

□ CALL  TODAY  for  more  i 
live  video  demonstratio 


BEEVER  S 

P.O.  BOX  800  • WINN,  MICHIGAN 


LE  BRUSH  CHIPPERS  OBSOLETE! 


estigate  this  new  chipper 
s'  money  on  a chipper  that 
e job! 

ormation  and  your  FREE 

See  us  at 
TCI  Expo 

Please  circle  1 1 on  the  Reader  Service  Card 


"Drum-type  wood  chipper, 

U.S.  Patent  No.  5,005,620,  Issue  Date:  April  9, 1991" 

We  applied  for  27  patent  claims  to  the  U.S.  Patent  Office  and  we  were 
granted  all  27.  The  patent  prints  above  will  illustrate  some  of  the  simple 
features  of  the  all-new  E-Z  Beever  chipper. 


ian  Any  Chipper  That's  Ever  Been  On  the  Market  Before! 


tyle  chipper  takes  less 
1e  chipper  to  do  the  same 


ilt  - No  kickback,  no 


lo  hydraulics! 

ves  in  minutes! 

I feet.  Swivel  discharge 
up  to  90  degrees  left  or 


Sthan  a disc-style  chipper 
r and  capabilities! 

Js  to  choose  from.  Model 
d width  plus  a narrow  10/ 
34”  gate.  Goes  where  no 


ages  self-propelled  drive 
tired! 


E-Z  BEEVER  MODEL  10/20  EQUIPPED  WITH  BAGGER 


VLES  CORP. 


J96  • (517)  866-2770  • (800)  255-7691 


DISCOVER  YOUR  SOURCE  FOR 
PROFESSIONAL  QUALITY  TOOLS 
SINCE  1968... 


g j ecause  we  know  that  proper  tree 
care  is  a top  priority,  American 
Arborist  Suppl  es  is  YOUR  SOURCE 
FOR  PROFESSIONAL  QUALITY  TOOLS 


See  us 
at 

TCI  Expo 


We  know  that  your  for.e  is  valuable  and  our 
knowledgeable  sales  staff  is  here  to  help  you 
locate  hard  to  find Arboricultural  items  and 
SHPYOUR  ORDER  THE  VERY  SAME  DAY 
YOUCALL,  TOLL  FREE  (before  noon  ES.TJ 


AND  DISCOVER  AN 
OLD  FRIEND  IN  THE 
‘GREEN’  INDUSTRY. 


DISCOVER  YOUR  SOURCE  TO  OVER  A 
MILLION  DOLLARS  OF  A VAILABLE 
INVENTORY  AND  DISCOVER  AN  OLD 
FRIEND  IN  THE  ‘GREEN  INDUSTRY... 
AMERICAN  ARBORIST  SUPPLIES. 


8 ft  2 South  MqUqck  Sites! 

West  Chester  PA  19382 


CALL  TOLLFREE  TODAY  to  order  our 
complete  130 page  ca  talog  featuring  Hydraulic 
and  Pneumatic  Pruning  Equipment,  (Shippers, 
Sprayers,  Hand  Tools,  Insecticides  and 
Herbicides,  Books,  Hardware,  Diagnostic 
Equipment  and  MUCH  MORE 


IN  PA:  800-352-3458 
OUTSIDE  PA:  800-441-8381 
FAX  NO:  215-430-8560 


Please  circle  4 on  the  Reader  Service  Card 


LEVCO 

MODEL  HD47 

STUMP 

GRINDER 


Levco’s  Model  HD47  is  a mid-size,  towable  «£?$£££** 


stump  grinder  that  features  a 37  H P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  -eversible!  The  HD47  is  one 
of  ten  models  available. 


<K 


THE  HD47  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6‘  X 31'  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 


=OST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 


See  us  at 
TCI  Expo 


501-238-8126 


FAX  501-238-8124 


Please  circle  25  on  the  Reader  Service  Card 


INDUSTRY 

INPUT 


Congratulations 

Congratulations  to  the  entire  team  at 
TCI  magazine  on  a successful  comple- 
tion of  your  first  year  in  business.  I can 
appreciate  the  time,  energies  and  frustra- 
tions which  occurred.  Looking  back,  you 
can  be  proud  of  what  you've  accom- 
plished in  12  short  months. 

Paul  McFarland 

McFarland  Landscape  Services.  Inc. 
Philadelphia,  Pa. 


Letters  should  be  addressed  to: 
Tree  Care  Industry,  Editor 
P.O.  Box  1094 
The  Meeting  Place  Mall 
Route  101 
Amherst,  NH  03031 


PLANT  FOOD’S 
Liquid  Tree  & Shrub 
Fertilizers 


Call  upon  us  to  help  you 
develop  the  best  fertility 
program  available  for  your 
trees  and  shrubs 

PLANT  FOOD  COMPANY,  INC. 

Manufacturers  of  Fluid  Fertilizers 

Hightstown-Cranbury  Station  Road  • Box  173 
Cranbury.  NJ  08512  • 609-448-0935 
800-562-1291  • FAX  609-443-8038 


Please  circle  34  on  the  Reader  Service  Card 
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What  Makes  a 

SATURN 

Worth  YQUR 

Investment? 


The  overcenter  SATURN  has  been 
designed  for  maximum 
maneuverability  and  ease  of 
operation.  COMPARE  A FEW  OF 
SATURN'S  FEATURES: 

ONE  HANO  CONTROL  — safe,  easy-  ' 
to-work  in  all  climates. 

360°  CONTINUOUS  ROTATION  — ball- 
bearing turntable  for  smooth 
travel  and  versatility. 

OVERCENTER  UPPER  BOOM  ACTUATION 
— no  chains  or  cables  for 
reliable,  low  maintenance 
operation. 

EXCLUSIVE  OVERCENTER  UPPER  BOOM 
ELBOW  ASSEMBLY  — cover  protects 
entire  cylinder-link  assembly 
from  debris  and  damage. 

LOWER  BOOM  ACTUATES  138°  — 
provides  for  more  side  reach. 

STRONG.  RECTANGULAR  FIBERGLASS 
BOOMS  — for  more  strength  and 
less  flex. 

THE  TECO  SATURN  is  a field-proven 
tree  trimming  unit  with  working 
height  up  to  57  feet,  providing 
the  most  reach  and  versatility. 

PO  Box  9247 
Fort  Wayne,  IN  46809 

219/747-1631 
FAX  (219)  747-6732 
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Clark  Joins  Consulting  Firm 


HortSdence,  Inc.,  Pleasanton,  Califor- 
nia, announces  that  James  R>  Clark  has 
joined  the  consulting  firm  as  vice  presi- 
dent, Dr.  Clark  brings  with  him  15  years 
of  expertise  in  urban  forestry,  horticul- 
ture, arboriculture  and  resource  manage- 
ment. 

Dr*  Clark  received  his  doctorate  from 
the  University  of  California,  Davis,  in 
1979.  After  three  years  with  the  Horticul- 
ture Department  at  Michigan  State  Uni- 
versity, he  joined  the  faculty  at  the  Center 
for  Urban  Horticulture,  University  of 
Washington  in  Seattle  in  1981.  His  pri- 
mary interest  has  been  in  the  areas  of 
physiology  and  management  of  mature 
trees,  landscape  management  and  envi- 
ronmental influences  on  urban  plant 
growth. 

Clark  has  led  and  participated  in  sever- 
al consulting  projects  with  HortSdence, 


Inc,,  as  well  as  other  consulting  firms, 
over  the  past  few  years.  He  has  been 
active  in  the  International  Society  of 
Arboriculture,  serving  as  chairman  of  the 
1988  conference  in  Vancouver,  and  as 
the  Pacific  Northwest  Chapter  director 
since  1989. 

Nelda  Matheny,  president  of  HortSd- 
ence, says,  “Jim  greatly  enhances  our 
ability  to  address  horticultural  challenges 
and  seek  new  opportunity.  We  w ill  con- 
tinue to  expand  our  consulting  services  in 
tree  and  landscape  evaluation  and  man- 
agement, as  well  as  augment  our  training 
and  applied  research  capabilities.  He 
brings  a national  perspective  to  our  firm,” 

Hort Science’s  new  facilities  are  locat- 
ed at  1257  Quarry'  Lane,  Suite  10, 
Pleasanton,  California.  Phone:  415-484- 
021  L 


Dr.  James  R.  Clark 


BROTHERS  TRUCK  SALES,  INC. 


1980  Ford  4x4  with  LR  50  rear 
mount  only  $24,800. 


(5)  19SC  to  82  Ford  with  Asplundh 
LR  50'fi  and  pony  motor  from 
S23.800 


417  S.  Military  Tr. 

West  Palm  Beach,  FL  33415 


PHONE 

407-478-2045 


Leasing,  Financing  & 

Delivery  Available 


Asplundh  & Woodchucks  12”  Drum  re- 
conditioned; 4 Cyt  - $3,800.  6 Cyl.  - 
$4,800.  Diesel  - $4,800 


1982  & 1983  Ford  F6Q0  with  Goforth 
Dumps  - only  $8,800. 


1982  Ford  with  Saturn  53'  work 
height  only  £23.800. 


1980-82  Hi  Ranger  55J  W.H.  FI  48  PBls 
High  Mounted.  Pony  Motors  - only 
$23,800, 


1982  Chevys  & Fords  with  50'  W.H, 
& pony  motors  ■ only  $22,800 


1980  Sky  workers  with  Pony  Motors 
reconditioned  - only  $16,800  1982  Aenaf 
Lift  - Only  S20.800 
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You  Make  The  Choice  — 

WOOD /CHUCK,  Makes  'Em  Both! 


The  Wood/Chuck  Chipper  Corporation  has  built  chippers  for  over  20  years 
and  knows  that  different  styles  of  chippers  are  needed.  If  you  need  landscape 
quality  chips,  a controlled  feed  rate  and  chip  up  to  12  inch  material,  the  Disc  is 
for  you.  However,  if  you  require  a fast  feed  rate  with  material  up  to  6 inches, 
economic  design  and  low  life  cycle  cost,  then  the  Drum  is  your  buy. 

We  make  them,  both.  Call  the  Wood/Chuck  sales  department  for  your  nearest 
dealer  and  let  us  help  with  your  next  chipper  purchase. 


MEMBER  NAtiOlAl 

ARBORIST 


Vice  President 


wnnn/cHUCK. 


Wood/Chuck  Chipper  Corporation  is  a subsidiary  of  D A.  Beam  Enterprises.  Ltd.,  and  is  affiliated  with 
Aerial  Devices,  Inc.,  manufacturer  of  the  "SkyRider"  and  Safety  Test  and  Equipment  Co.,  Inc. 


P.O.  Drawer  400.  Shelby,  North  Carolina  28150 


See  us  at  TCI  Expo 


Please  circle  10  on  the  Reader  Service  Card 
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EXCHANGE 


It’s  About  Time 


By  Dave  de  Sousa 

As  a tree  care  professional  you  may 
have  the  right  training,  the  right  facilities 
and  the  right  backing  of  everyone.  But  do 
you  have  the  right  time?  You  should, 
because  everyone  else  has  the  same 
amount.  Time  is  not  a resource  that  we 
can  get  more  of  if  we  need  it.  In  fact,  we 
don't  even  know  what  time  is.  Can  you 
explain  what  time  really  is?  I can't  and  I 
don't  know  anyone  who  can.  Some  say 
time  Hies,  time  stands  still,  time  is  on 
their  side,  time  is  the  enemy,  time  is  run- 
ning out.  time  is  money,  time  is  relative, 
and  so  on.  Those  of  us  who  try  to  manage 
this  thing  called  time  are  laboring  under  a 
misnomer. 

We  can  manage  a resource  like  water 
because  we  know  vs  hat  it  is.  Knowing 
things  about  water  a lows  us  to  manage 
(control)  it.  Because  it  is  made  up  of  oxy- 
gen and  hydrogen,  can  be  a solid,  liquid 
or  gas.  is  not  explosive,  etc.,  we  can  do 
things  with  it:  dam  it,  spray  it  and  drink  it. 
The  only  thing  most  of  us  know  about 
time  is  that  we  don't  seem  to  have  enough 
of  it.  We  just  keep  using  it  as  fast  as  we 
get  it.  What  we  are  really  struggling  to 
manage  (control)  is  not  time,  but  our- 
selves. 

In  using  the  phrase  “time  management" 
to  comply  with  accepted  terminology, 
what  we  are  really  talking  about  is  a per- 
sonal control  problem.  What  do  we  have 
(or  should  have)  complete  control  over? 
The  only  things  we  hi  ve  complete  control 
over  are  our  own  thoughts  and  actions. 
And.  the  only  thoughts  and  actions  we 
control  are  those  happening  right  now. 

The  thoughts  and  actions  of  the  past 
are  gone  and  there  is  no  controlling 
thoughts  in  the  future  until  we  get  there. 
The  best  we  can  hope  to  do  is  to  plan  to 
control  them.  If  we  don't  plan  to  control 
our  thoughts  and  actions  in  the  future,  we 
are  definitely  not  in  control  of  anything 
except  the  present  moment.  If  that's  true, 
whose  plans  or  goals  are  you  striving  for? 
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Everyone  else's,  except  yours. 

Eliminating  priorities 

If  you  agree  with  me  that  having  a plan 
is  better  than  not  having  a plan  to  reach 
your  goals,  then  I would  like  to  blow  a 
hole  in  a long-held  time  management 
concept:  “priorities." 

Consider  a one-person  business,  like  a 
sidewalk  hot  dog  vendor.  What  kind  of 
business  responsibilities  does  he  have? 
Here  are  a few:  safety,  marketing,  equip- 
ment. personnel,  operations,  supply.  Is 
any  one  of  them  any  more  important  than 
another?  No,  it  isn't.  If  Mr.  Vendor 
doesn't  grease  the  wheel  hub  on  his  cart, 
it  will  eventually  break  and  he  will  not 
sell  as  many  (if  any)  hot  dogs  that  day.  If 
he  doesn't  remember  to  order  hot  dog 
rolls,  the  results  w ill  be  similar  and  so  on. 
None  of  these  responsibilities  is  any  more 
important  than  the  others.  The  only  dif- 
ference is  that  some  take  more  time  to 
attend  to. 

The  bigger  the  business,  the  more  time 
it  takes  to  attend  to  each  responsibility. 
Responsibilities  don’t  become  more  im- 
portant; they  become  more  time  consum- 
ing. If  you  ignore  a responsibility,  it  will 
become  a problem  and  it  will  interrupt 
your  normal  operations,  just  like  the 
wheel  hub  that  wasn't  greased. 

As  long  as  there  is  enough  time,  you 
can  assign  priorities  to  your  work.  All 
your  responsibilities  w ill  be  taken  care  of. 
But  then,  you  wouldn't  have  time  man- 
agement problems,  would  you?  When 
you  start  getting  pressed  for  time,  priori- 
ties can  no  longer  be  used  to  manage  your 
time.  Why?  The  least  important  responsi- 
bility (however  you  arrive  at  it)  goes  to 
the  bottom  of  the  list.  If  you  are  like  most 
people,  that  least  important  item  stays  the 
least  important  until  it  becomes  a prob- 
lem and  interrupts  you.  Now  it  is  an  A- 1 
priority.  Now  it  wall  take  more  time  to 
correct  than  if  you  gave  it  the  required 
attention  when  you  should  have.  The 
Catch-22  starts  and  you  are  caught.  You 
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start  working  longer,  faster  and  harder. 
You  stan  bringing  work  home,  feeling 
overwhelmed/guilty/stressed,  etc.  What 
to  do?  If  you  continue  to  use  priorities, 
there  is  no  way  out  unless  you  quit,  get 
fired  or  find  help. 

Devising  a schedule 

Well,  maybe  this  will  help  a little. 
Let’s  say  you  have  S400  worth  of  bills  to 
pay  at  the  end  of  the  month:  a $200  car 
repair  bill,  a S I (X)  legal  bill  and  a $100 
medical  bill.  The  problem  is  you  have 
only  $200  to  pay  those  bills.  Solution? 
Pay  $100  on  the  repair  bill.  $50  on  the 
legal  bill  and  $50  on  the  medical  bill.  Do 
you  think  the  lawyer  and  the  doctor 
would  be  happy  if  you  spent  the  entire 
$200  on  the  repair  bill?  Not  very  likely.  If 
you  continue  to  ignore  their  bills,  you  will 
have  a problem.  They  will  interrupt  your 
normal  day.  It  will  cost  you  more  money 
(interest),  more  time  (small  claims  court), 
more  stress,  etc.,  to  take  care  of  these  bills 


BUY  IT/  LEASE  IT 


Morbark  Disc  Chippers 

4 cyl.  Ford  gas 
4 cyl.  White  gas 
4 cyl.  Cummins 


Lease* 

48  months 
$11,500  $352 

$1 1 .500  $352 

$14,995  $460 


4 -knife  option  add  $500 


Lease* 

Morbark  Drum  Chippers  48  months 

20/10  $7500  $235 

20/20  $11,500  $352 


Lease* 


Rayco  Stump  Grinders 

48  months 

Model  RG1620:  20  H.P. 

$6,850 

$218 

Model  RG1635-A/SP:  35  H.P. 

$11,750 

$360 

Model  RG1665-AC:  65  H.P. 

$14,995 

$460 

Model  1670DC:  80  H.P. 

$21,500 

$654 

Rayco  Hydro  Stumper:  240  H.P. 

$85,000 

$2,344 

1989  Ford  Diesel  LR50  $49,900 


1978  Chev.  LR50  $27,500 


Lease* 

Asplundh  Drum  Chippers  48  months 

4 cyl.  Ford  or  Hercules  gas  with 
12"  cutter  head  $10,900  $335 

Asplundh  Chipmunk  $9,500  $303 


"W 
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* All  lease  purchases  require  2 payments  down.  $1.00  buy-out  with  approved 
credit.  Other  lease  plans  available.  Used  Asplundh  & Morbark  chippers  and 
Rayco  stump  grinders  available. 


1977  Ford  LR50  $17,500 


1977  Ford  LR45  $9995  & up 


1979  Ford  TECO  55’  $24,900 


1980  Int.  11  ton  R.O.  $39,500 


1977  Ford  Hi-Ranger  65*  $22,500 


1985  GMC  17  ton,  120'  boom 
$66,500 


1989  Chev.  65’  Skyhook  $37,500 


1978  Int  Crane  & Dump  $7500 


1978  GMC  Hiab  Knuckleboom 
$12,500 


OPdYKE  INC. 

(215)  721-4444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440 
(Philadelphia  Area) 
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I would  like  to  blow  a hole  in  a long-held  time 
management  concept:  priorities. 


than  if  you  had  sent  them  something 
every  month. 

If  you  think  of  your  time  like  the 
money  in  your  budget  and  try  to  satisfy 
every  responsibility  as  you  would  your 
creditors,  you  will  have  fewer  problems. 
When  you  do  have  a problem,  it  won't  be 
as  big.  It  takes  about  twc  hours  to  learn 
Power  Scheduling,  the  time  management 
system  I developed.  It  is  rot  complicated; 
in  fact,  once  you  learn  and  understand  it, 
it  seems  so  simple  you  will  wonder  why 
you  didn't  think  of  it.  While  you  can't 
learn  this  system  in  this  short  article,  here 
are  some  basics  that  may  help. 

First,  preplan  your  weekly  schedule. 
Give  some  thought  to  what  you  want  to 
accomplish  and  write  down  the  steps  that 
are  necessary  to  complete  each  of  those 
projects.  Break  down  those  steps  into  sep- 
arate actions,  such  as  phone  calls,  w riting 
letters,  appointments,  reading  something, 
shopping,  chores,  etc.,  and  list  them  under 
their  own  headings.  For  example,  you 
may  have  to  make  10  phone  calls  to 
accomplish  a project.  Make  a heading 
called  phone  calls  and  list  each  call.  Do 


this  for  each  project  and  put  all  the  phone 
calls  under  that  one  heading.  Get  the  pic- 
ture? Do  the  same  under  each  heading 
(letters,  appointments,  reading,  etc.). 
Now,  under  those  same  headings  list 
things  that  you  know  must  be  done, 
things  your  boss  wants  done  and  things 
that  result  from  other  external  sources, 
like  correspondence.  There  you  go.  Your 
work  load  for  the  coming  week  is  before 
you.  Your  planning  is  almost  done. 

Now  what?  Take  your  weekly  sched- 
ule and  set  aside  blocks  of  time  entitled 
phone  calls,  appointments,  writing,  etc. 
You  may  have  as  many  blocks  of  time  for 
each  heading  as  you  wish,  such  as  a one- 
hour  block  in  the  morning  and  a one-hour 
block  in  the  afternoon  or  you  may  have  a 
one-hour  block  on  Monday  and  another 


on  Thursday.  It  is  up  to  you;  design  it  any 
way  you  want.  It's  your  time  and  only 
you  have  to  read  and  understand  your 
schedule. 

All  this  takes  me  about  15  minutes 
each  week  and  I pick  a quiet  time  like 
Sunday  afternoon  to  do  it.  When  Monday 
morning  starts  and  your  first  block  of 
time  is  phone  calls,  you  take  your  list  of 
phone  calls  and  start  in.  If  you  finish 
making  all  your  phone  calls  early,  go  on 
to  the  next  block  of  time,  like  writing. 
Cardinal  rule:  Start  and  stop  your  blocks 
of  time  on  time,  if  feasible.  (This  rule 
takes  about  one  hour  to  teach  and  under- 
stand so  you  will  just  have  to  take  my 
word  for  it  here.)  Even  if  you  have  to  run 
home  for  20  minutes  to  take  care  of  an 
unexpected  situation,  don't  add  that  20 


DON'T  LET  THE  LIGHT  WEIGHT 

FOOL  YOU. 


The  1102.  The  Pro  Pruning  Saw! 


2.4  cubic  inches 


Engine  unit  8.1  lbs. 

The  102  is  the  ideal  saw  for  the  professional 
arborist  to  use  for  pruning.  Perfectly  balanced  and 
powerful,  only  the  design  of  this  saw  is  lightweight! 


The  115  Extra.  Extra  Awesome! 


3.2  cubic  inches 
Engine  unit  10  lbs. 

New!  Boosted  horsepower  to  handle  the  big  jobs. 
Lightweight,  maneuverable  small  saw  body  with  a 
super  powerful  engine  for  pro  class  cutting  chores. 
Simply  awesome! 


DOLMAR 

mmtm 

Dolmar  USA.  Inc.  • P.O.  Box  78526  • 1022  Hawn  Avenue  • Shreveport.  LA  71 137*8526 
(318)  226*0081  • Fax  (318)  425-501 1 


Dolmar  chain  saws  are  designed  for  the 
tree  care  professional.  Through  precision 
construction  and  attention  to  detail,  we've 
removed  the  bulk— leaving  a powerful, 
maneuverable  cutting  machine. 

Don’t  be  fooled!  Get  one  today. 


See  us  at 
TCI  Expo 
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YOUR  BES 
ANALTL 

Let  the  Altec  Linebackers  defend  you  against  equipment 
time  outs,  because  fewer  time  outs  mean  greater  productivity  and 
profitability  for  your  company.  The  Altec  models.  LB546  and 


EFENSE  IS 


LB650,  are  designed  specifically  for 
Electrical  Distribution  and  Tree- 
trimming  work. 

• Reduce  the  Number  of  Time  Outs 
for  Setups  with  an  Incredible  44 
of  Side  Reach  in  the  Rat  Out  Posi- 
tion on  the  LB650. 39 '4*  in  the 
Work  Position 


See  us  at 
TCI  Expo 


Please  circle  3 on  the  Reader  Service 


• Reduce  the  Number  of  Time  Outs  for  Heat  Exhaustion  with  a 
Super  Cool  Hydraulic  System 

• Reduce  the  Time  Outs  Required  to  Repair  Hydraulic  Tod  Circuit 
Systems  with  the  New  Maintenance-Avoidance  Circuits 

• Reduce  the  Time  Outs  with  Rugged  Conditioning.  Which 
Includes  a Derrick  Rotation  Mechanism,  Testing  to  1 00  kV  for 
an  ANSI  "Under  69-kVM  Rating,  Endurance-Testing,  and 
Reid  Trials. 

The  Altec  Linebackers  feature  an  amazingly  large  working 
area  developed  from  the  combination  of  21 0°  upper  boom  articu- 
lation, and  1 35°  of  lower  boom  articulation,  that’s  45°  overcenter! 
This  wide  range  offers  superior  boom  placement  and  coupled 
with  fast,  smooth  operating  contrds  will  help  you  score  big 
savings. 

We’d  like  you  to  see  the  Altec  Linebackers  in  action!  See  how 
reducing  your  time  outs  can  increase  your  "time  up",  with  reach 
throughout  a broader  operating  range  resulting  in  improved  profit- 
ability. For  further  information  about  the  LB  Series  and  the  name  d 
your  Distributor,  circle  our  number  on  the  Reader  Service  Card,  or 

~ ffHAtec 

Altec  Industries,  Inc. 

Post  Office  Box  10264 
Birmingham,  Alabama  35202 
205/991-7733  • Telex  78-2089 
Manufacturing  and  Servicing 
Facilities  in  Birmingham.  Alabama; 

St.  Joseph.  Missouri;  Indianapolis. 
Indiana.  Atlanta.  Georgia;  Dixon. 

California;  Portland.  Oregon; 
Denver.  Colorado;  Wilkes-Barre, 
Pennsylvania;  in  Canada.  Milton, 
Ontario;  Surrey.  British  Columbia. 
Winnipeg.  Manitoba,  and  at 
Distributors’  Locations. 


minutes  to  your  phone  call  block  of  time. 
When  you  get  back,  you  look  at  your 
schedule  and  jump  into  whatever  block  of 
time  you  are  supposed  to  be  in. 

Interruptions 

Now  we  are  cooking.  Suddenly,  in  the 
middle  of  your  phone  call  block  of  time, 
your  boss  roars  in  and  says,  “I  need  this 
report  finished  in  two  hours.”  Is  this  a 
higher  priority?  No,  it  is  only  an  interrup- 
tion. Is  it  important?  Yes.  just  as  impor- 
tant as  everything  else,  but  it  requires 
attention  now.  Maybe  it  is  one  of  those 
reports  you  were  supposed  to  do  when 
you  were  on  your  previous  time  manage- 
ment system. 

All  interruptions  are  important.  They 
contain  vital  information  and  must  be 
dealt  with  when  they  occur.  We  must 
look  upon  interruptions  as  part  of  our 
responsibilities,  not  as  a change  in  priori- 
ties. We  can  drive  ourselves  daffy  if  we 
really  try  to  keep  everything  in  our  lives 
prioritized.  Don’t  do  it. 

After  you  finish  the  report  for  the  boss, 
you  may  now  be  in  your  writing  block  of 


time  but  there  were  three  phone  calls  you 
promised  to  make  today  that  you  didn't 
make  in  your  phone  call  block.  What  to 
do?  Are  they  a higher  priority  now  than 
writing?  No.  no,  no.  They  are  interrup- 
tions that  occur  in  your  w riting  block.  Are 
you  catching  on  yet? 

By  managing  your  time  in  this  manner, 
you  will  find  that  interruptions  become 
fewer  and  fewer  because  you  have  better 
control  of  your  job  and  are  accomplishing 
more  with  your  time.  When  you  do  have 
an  interruption,  many  times  it  won’t  be  a 
surprise  and  you  will  find  you  may 
already  have  it  covered. 

I hope  I have  shed  some  light  on  time 
management.  An  arborist’s  work  can  be  a 
very  time-consuming  profession;  this 
new  slant  will  help  you  gain  control  of 
your  work  load.  rn 


Dave  de  Sousa  is  the  author  of  “ Power 
Scheduling . ” He  has  a bachelor's  from 


Utah  State  University  and  has  taken 
numerous  graduate  industrial  engineer - 
ing  courses  from  the  Air  Force  Institute  of 
Technology.  He  is  presently  a production , 
training  and  safety  coordinator  for 
Bartlett  Tree  Experts,  owns  a jewelry t 
store  with  his  wife  Marcia,  and  is  a pro- 
fessional speaker  dealing  with  safety  and 
time  management.  Previously,  he  was 
simultaneously  involved  as  a partner  in  a 
logging  and  tree  service  company,  the 
owner  of  a wholesale  diamond  business 
and  was  CEO  for  an  alternative  energy 
company  that  was  responsible  for  the 
construction  of  the  largest  wind-powered 
electric-generating  facility ; east  of  the 
Mississippi.  During  his  nine  years  in  the 
Air  Force,  he  worked  as  a civil  engineer- 
ing and  safety  officer. 

De  Sousa  will  be  appearing  at  TCI 
Expo,  December  5-7,  in  Columbus,  Ohio. 


To  order  “ Power  Scheduling, ” send 
$10.50  to  J.  Cottage  Publishing,  PO  Box 
1217,  Meredith,  NH  03253,  or  call  603- 
279-6035. 


DOGGETT 


THE  TREE  FERTILIZER  COMPANY 


SINCE  1941 

PLEASE  SEND  US  THE  MOST  RECENT  CATALOG  ON  YOU 
DIFFERENT  VARIETIES  OF  TREE  FERTILIZER  AND 
OF  PUBLICATIONS  ON  TREE  NUTRITION. 


STATE:. 


ZIP: 

THE  DOGGETT  CORPO 
LEBANON.  N.J.  08833 


1(800)448-1862 


HALDCYFRES5 
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Don't  be  a NO  SHOW  at  the  ONE  SHOW! 


GREEN  BY  DM 


The  Largest  Lawn/Landscape  Show  EVER! 


IN  THE  NEW  TAMPA  CONVENTION  CENTER  — NOV.  1 9-21 , 1 991 


SPONSORED  BY 


Associated  Landscape 
Contractors  of  America 


Professional  Lawn  Care 
Association  of  America 


Professional  Grounds 
Management  Society 


Two  Great  Educational  Confei 

Register  and  attend  the  program  that  targets  the  spedfk  needs  of  your  business. 


plcaa 

EDUCATIONAL  CONFERENCE 


"Meet  The  Challenge" 


Mi 


ALCA/PGMS  LANDSCAPE  AND 
GROUNDS  MANAGEMENT  CONFERENCE 


Network  With  Industry  Leaders 


EDUCATIONAL  SESSIONS 

Keynote  Address  by  Special  Guest 
"LAWN  CARE  INDUSTRY  CHALLENGES" 

PRECONFERENCE  WORKSHOPS  SUNDAY  NOV.  17 


EDUCATIONAL  SESSIONS 

Keynote  address  by  Jay  Levinson. 
Author  of  "Guerilla  Marketing  Attack 
WINNING  BIG  PROFITS  FROM 
YOUR  SMALL  BUSINESS 


CONFERENCE  INFORMATION  (404)  977-5222  CONFERENCE  INFORMATION  (703)  241  -4004 


Get  Details  Now...  complete  and  return  this  form  or  Call  (404)  973-2019 

Send  more  details  on: 

□ I'm  interested  in  attending  the  show  ~J  PLCAA  Educational  Conference 

□ ALCA/PGMS  Landscape  and  Grounds  Management  Conference  I'm  interested  in  exhibiting 

NAME 


COMPANY 


ADDRESS  (STREET.  CITY,  ZIP) 


Mail  to:  GREEN  INDUSTRY  EXPO.  1000  Johnson  Ferry  Rd„  NE,  Suite  C 135,  Marietta,  GA  30068-21 12 
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A Complete  Arborist 
Package  Insurance  Program* 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

*Not  available  in  some  states 
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WASHINGTON  IN  REVIEW 


Physical  Exams 

Disabilities  Law  Affects  Hiring  Practices 


The  Americans  with  Disabilities  Act 
(ADA),  signed  into  law  last  year,  will  al- 
ter future  hiring  practices.  The  Act  takes 
effect  July  26,  1992  for  employers  with  25 
or  more  employees,  and  on  July  26.  1994 
for  companies  with  15  or  more  employ- 
ees. The  Equal  Employment  Opportunity 
Commission  is  responsible  for  enforcing 
ADA.  Congress  approved  the  Act  to  pre- 
vent employers  from  discriminating 
against  qualified  disabled  persons  with  re- 
spect to  job  application  procedures,  hiring, 
advancement  and  training. 


If  you  would  like  to  learn  more  about 
the  background  of  the  Act  as  well  as  its 
general  requirements,  please  refer  to  the 
Labor  and  Law  column  written  by  attor- 
ney Steven  Semler  in  the  September  1990 
issue  of  TCI. 

The  Americans  with  Disabilities  Act 
has  drawn  a lot  of  fire  because  it  prohibits 
many  forms  of  pre-employment  medical 
screening.  Currently,  physical  exams  and 
health  questions  on  job  applications  are 
used  to  screen  individuals  who  may,  be- 
cause of  some  physical  or  mental  impair- 


ment, pose  some  risk  to  themselves,  their 
co-workers  and/or  their  employers. 

The  law  specifically  bans  questions 
about  an  applicant's  physical  or  mental 
condition  on  the  application  or  in  the  in- 
terview. Instead,  the  employer  must 
phrase  questions  to  determine  if  the  appli- 
cant is  able  to  perform  the  tasks  required 
on  the  job.  For  example,  asking  if  an  ap- 
plicant has  the  ability  to  lift  large  pieces  of 
wood  eight  hours  a day  is  permitted,  but 
inquiring  about  a previous  back  injury  is 
not. 


Builds  a full  line  of 
High  Performance 
. Stump  Cutters. 


PHONE  TOLL  FREE 

1-800-392-2687 

1-800-392-2686° 


HYDRA  STUMPER 
190  H P.  DIESEL 


The  Stump  Cutter  People 

6822  LINCOLN  WAY  EAST 
WOOSTER.  OHIO  44691 

PHONE 

216-264-8699 


RG  1670  DC 
80  H P.  DIESEL 
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Physical  examinations  are  permitted 
only  after  a job  offer  is  made,  A condition 
of  the  job  offer  may  be  successful  com- 
pletion of  a physical  exam,  but  restrictions 
apply.  Physical  exams  must  be  given  to 
all  applicants,  results  must  remain  confi- 
dential and  the  employer  cannot  discrimi- 
nate against  an  applicant  for  “failing"  the 
physical. 


The  job  offer  can  be  withdrawn  only  if 
the  failure  would  have  a direct  impact  on 
the  person's  ability  to  fulfill  the  job  de- 
scription, unless  the  employer  can  make 
reasonable  accommodations  to  allow  the 
applicant  to  safely  perform  the  job. 

Written  job  descriptions  and  very 
clear  criteria  for  safe  completion  of 
job  tasks  will  become  imperative  to 


The  law  specifically 
bans  questions  alx>ut 
an  applicants 
physical  or  mental 
condition  on  the 
application  or  in 
the  interview. 


protect  employers  from  hiring  poten- 
tial workers'  compensation  liabil- 
ities. The  employer  may  use  these  as 
criteria  for  hiring. 

This  legislation  does  not  protect 
employees  who  use  illegal  drugs.  Em- 
ployers can  test  and  deny  employment  to 
individuals  who  use  illegal  substances 
without  being  held  liable  for  discrimina- 
tion, Individuals  who  have  gone  through 
rehabilitation  for  drug  use  are  considered 
disabled,  and  thus  protected  by  this  legis- 
lation. 

John  C.  Fox,  former  executive  as- 
sistant to  the  director  of  the  Labor 
Department's  Office  of  Federal  Con- 
tract Compliance  Programs,  is  con- 
cerned with  the  number  of  disabled 
workers  hired  and  subsequently  in- 
jured in  the  workplace  due  to  the  in- 
ability of  employers  to  screen  appli- 
cants effectively.  Fox  told  the  Occu- 
pational  Safety  & Health  Reporter 
that  the  number  of  potential  injuries 
is  not  known,  “but  1 think  it  will  be 
quite  a lot," 

Although  the  final  regulations  are  still 
being  written,  the  employer  is  required  to 
make  reasonable  accommodations  for 
disabled  employees.  Reasonable  accom- 
modation is  not  well  defined,  but  focuses 
on  the  disabled  individual's  needs  relative 
to  the  "undue  hardship"  such  accommo- 
dation would  have  on  the  employer.  Un- 
due hardship  refers  to  significant  difficul- 
ty or  expense  accommodation  creates. 
The  general  view,  whether  accurate  or 
not,  is  that  large  corporations  can  with- 
stand much  more  "hardship"  than  small 
companies,  n 


o 
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TOCK 


Call  Now... 

Order  Our  NEW  Full  Line 
Catalog  IT'S  FREE! 

IARTIETT 

, MANUFACTURING  CO. 

*3003  E.  Grand  Blvd.  Detroit.  Ml  48202 

800-331-7101 

FAX  ORDERING  (313)  873-5454 
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The  Sharp  Tool  Co.  Labor  Day  Special! 

Buy  12  chipper  knives , 

get  2 FREE! 

Super  Special  on: 

Asplundh 
Chipmore 
& 

Vermeer 

9"x3"x  3/8" -$18.95 
12”x3”x  3/8" -$19.95 
16"x  3”x  3/8"  - $24.00 

See  us  @ TCI  Expo  91 


1-800-221-5452 

MA  & Canada  (617)332-7178 
FAX:  (617)  332-0664 
Visa  & MC  accepted 


TOOL  CO,  LNC 
IA7  CllKxm*  MA  HIM 
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Basic  Training  Was  Never  This  Easy. 


The  NAA  with  assistance  from  some  of 
the  best  minds  in  arboriculture  has  com- 
pletely revised  and  updated  its  popular 
Home  Study  Program  for  arborists. 

This  two  volume  program  contains  16 
sessions  and  tests  on  all  areas  of  tree  care. 
This  is  an  opportunity  for  field  personnel 
to  improve.  Best  of  all,  the  NAA  Home 
Study  Program  can  be  completed  during 
the  student’s  spare  time  at  a pace  comfort- 
able to  the  student. 

More  than  5,000  participants  have  learned 
to  work  more  efficiently  and  professionally 
as  a result  of  the  NAA  Home  Study  Program, 
Upon  satisfactory  completion  the  student  will 
receive  a certificate  and  will  keep  the  two 
volume  set  as  a permanent  reference  resource. 


Put  someone  who  is  important  to  your 
business  to  the  test,  they’ll  be  glad  you  did. 

Cost  to  NAA  members  is  only  $75  per 
volume.  Non-members  $100. 


I To  order;  simply  fill  out  coupon  and  mail 
. in  with  your  check  or  credit  card  number. 

| Company Contact 

I Street  _ 

■ City State Zip_ 

Telephone  t __ 

I _ HSP  Series  I @ $75  Members  $100  Non-members 
I _ HSP  Series  II  @ $75  Members  $100  Non-members 
I _ Series  I & II  @ $135  Members  $180  Non-members 
| _ Check  enclosed  payable  to  NAA 
| _ Charge  to  VISA  or  _ MasterCard 

I Account  # Expiration  Date 

^Signature  __ 


National  Arborist  Association 

P.O.  Box  1094,  Amherst,  NH  03031-1094 
603-673-3311 
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Saw  Chain 
& Bar 

Maintenance 


By  Alex  Bildeaux  Jr. 

Whether  it  be  pruning  or  total  tree 
removal,  a properly  sharpened  and 
maintained  saw  chain  and  bar  can  make 
any  job  you  do  with  a chain  saw  much 
easier  and  more  efficient.  Yet  few  peo- 
ple can  maintain  a saw  chain  at  peak 
efficiency  or  get  maximum  use  from  it. 
By  following  these  basics  of  chain  and 
bar  maintenance,  you  can  cut  like  a 
pro. 

Before  you  can  properly  sharpen  a 
chain  and  keep  it  cutting  like  new,  you 
must  first  know  some  chain  terminolo- 
gy. Please  refer  to  Diagrams  1 and  2. 

1.  Leading  edge — the  highest  point 
on  the  tooth,  it  leads  the  tooth  into  the 
wood. 

2.  Rivets — hold  the  chain  together, 
helps  the  tooth  pivot. 

3.  Heel — back  bearing  surface. 

4.  Toe — front  bearing  surface. 

5.  Raker  (drag,  depth  gauge) — 
gauges  how  much  wood  the  cutter  can 
take,  clean  wood  chips  out  of  kerf. 

6.  Gullet — air  space  between  raker 
and  leading  edge. 

How  it  works 

Now  that  you  knowr  the  parts  of  a 
saw  chain,  how  docs  it  work?  Very 
simply,  a saw  chain  cuts  with  a wave- 
like action.  When  the  cutting  tooth  first 
contacts  wood,  the  cuttei  rocks  back  on 
its  heel.  The  raker  determines  how  far 
it  rocks  back,  not  the  tension  of  the 
chain.  The  cutter  then  literally  feeds  up 
into  the  wood,  leaving  the  guide  bar  in 
order  to  do  so.  It  stays  up  in  the  wood 
until  the  gullet  fills  with  wood.  Then 
wood  fiber  covers  the  leading  edge, 
causing  the  cutting  tooth  to  deflect  out 
of  the  wood  fiber  and  back  down  to  the 
guide  bar.  The  speed  of  the  chain  also 
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Diagram  1:  Chain  Terminology 


Cutter  link 


Drive  link 


You  aren’t  bom  smartThat’s  \Av$  there’s 
such  a thing  as  experience. 


ST/HL 
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“With  equipment, 
like  a lot  of  things  in  the 
lawn-care  business,  you 
learn  the  hard  way. 

I put  the  equiva- 
lent  of  five  years  of 4 home- 
owner’ use  on  a trimmer 
in  five  days. 

Same  thing  with 
chain  saws  and  backpack 
blowers.  I bought  the  dis- 
count-store brands  first, 
before  I knew  better. 

But  after  my  first 
StihJ,  I never  even  looked 
at  another  brand. 

1 need  to  get  the  job 
done  in  the  least  amount 
of  time,  so  I can  go  on  to  an- 
other job  and  make  more 
money.  Its  that  simple.” 


- John  Frick 
(hmcry  Grassroots , Cincinnati , Ol  / 


Sttkl  makes  chain  sawsy 


blowers , and  trimmers  for  pro- 
fessumals  who  depend  on  their 
tools  fora  living 

Stihl.  R>r  the  part  of  you 
that  promised 
you’d  never  compromise. 


helps  to  pull  the  tooth  back  to  the  guide 
bar. 

Although  it  is  a little  more  compli- 
cated, this  is  the  basic  cutting  principle. 
Once  you  understand  how  a saw  chain 
cuts,  you  are  on  your  way  to  proper 
sharpening  and  getting  the  life  out  of  a 


Carlton  File-O-Plate 


saw  chain.  Now  the  trick  is  to  get  ev- 
ery cutter  on  that  chain  to  pull  its  fair 
share  of  chips. 

There  could  be  many  reasons  why 
your  saw’  chain  won't  cut.  Rocks,  sand, 
wire,  cement  or  even  wood  can  dull  it. 
A saw  chain  is  dull  any  time  you  no 


longer  have  smooth,  even-colored 
chrome  on  the  leading  edge  of  the  cut- 
ting tooth.  Sometimes  the  damage  is 
minor  as  in  “wood  dull,”  or  major — 
“rock  dull" — whenever  you  hit  a rock, 
piece  of  cement,  nail,  etc.  Refer  to  Di- 
agram 3. 

Sharpening  a dull  saw  chain  means 
filing  the  cutting  tooth  until  its  leading 
edge  has  smooth,  even-colored  chrome. 
Remember  to  keep  all  the  cutting  teeth 
filed  at  the  same  angle.  When  you  are 
filing  the  cutting  tooth,  always  use  the 
proper  size  file  for  the  type  and  style  of 
chain  you  are  using,  and  always  file 
from  the  inside  of  the  tooth  to  the  out- 
side of  the  tooth.  Remember  to  lift  the 
file  off  the  tooth  on  the  return  stroke. 
Dragging  it  back  across  the  tooth  short- 
ens the  life  of  both  chain  and  file. 

You're  not  done  yet.  In  order  to  keep 
a saw  chain  cutting  like  new,  you  also 
have  to  progressively  lower  the  raker  as 
the  tooth  gets  shorter.  If  you  are  having 
problems  sharpening  the  chain,  whether 
it  be  sharpening  the  cutting  tooth  or 
lowering  the  rakers,  there  are  many  fil- 
ing tools  on  the  market  to  help  you  do 
this  properly.  Among  the  simplest  and 
easiest  to  use  are  the  Carlton  File-O- 
Plate  (TM)  or  the  Total  Combo  Guide 
(TM).  These  filing  guides  will  help  you 
get  the  proper  tooth  angle  and  raker 
depth  for  the  wood  you  are  cutting  and 
keep  your  chain  cutting  like  new. 

You  might  not  think  that  much  could 
go  wrong  with  the  chain  saw  guide  bar, 
but  it  requires  periodic  attention  to 
keep  it  in  working  order. 

Check  the  bar  rails  for  burred  edges. 
File  the  burrs  off  w ith  a flat  file  by  lay- 
ing the  file  on  the  flat  side  of  the  bar. 
You  have  to  remove  the  chain  to  do 
this.  Also  check  the  bar  rails  for  uneven 
wear  or  chips  along  the  rails  or  tip. 

Most  bars  are  reversible.  Reversible 
bars  should  be  flipped  over  periodical- 

iy- 

The  bar  groove  width  should  not  be 
significantly  greater  than  the  thickness 
of  the  drag  link  of  chain  you  are  using. 
Always  keep  the  bar  groove  clean,  and 
if  the  bar  has  a sprocket  nose,  grease 
the  tip  at  least  once  a day. 

Keep  proper  tension  of  the  chain  on 
the  guide  bar.  The  drag  links  of  the 
chain  should  not  show,  yet  the  chain 
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should  rotate  freely  around  the  bar.  If 
you  rotate  the  chain  by  hand  to  test,  be 
careful  to  pull  it  in  the  cutting  direction 
only.  This  way  the  teeth  will  be  less 
likely  to  cut  you  if  your  hand  should 
slip. 

A properly  sharpened  chain  and  a 
well-maintained  bar  will  make  anything 
you  want  to  do  with  a chain  saw  much 
easier,  safer  and  cost-efficient. 

Common  problems,  solutions 

Here  are  some  common  cutting  prob- 
lems and  how  to  correct  them. 

1.  Problem:  Excessive  wear  on  the 
heel  and  toe  of  the  cutters  and  tie  straps 
as  w'ell  as  the  bar  rails.  Chain  cuts 
slowly,  stretches,  and  pulls  undersized 
chips. 

Cause  and  solution:  Cutters  dull — 
file  to  smooth,  even-colored  chrome  on 
the  top.  Depth  gauges  too  high— file  to 
proper  depth.  Cutters  are  back  sloped— 
make  sure  you  are  using  the  proper  size 
file  and  file  guide  for  your  chain. 


2.  Problem:  Noticeable  vibration 
when  cutting.  Bar  rails  peen  over. 
Chain  tends  to  catch  in  wood.  Chain 
joints  may  tighten.  Chain  may  break  at 
the  back  rivet. 

Cause  and  solution:  Rakers  too  low. 
You  may  have  to  file  the  cutters  down 
to  compensate, 

3.  Problem:  Cutters  dull  very  quick- 
ly, may  catch  in  wood. 

Cause  and  solution:  Cutters  are 
hooked.  Make  sure  you  are  using  the 
proper  size  file  and  file  guide  for  your 
chain. 

4.  Problem:  Peened  notches  on  tie 
straps  and  cutting  links,  peened  or  bro- 
ken drive  links,  tightened  links  and 
possible  chain  failure. 

Cause  and  solution  Worn  clutch 
s proc  ke  t—re  plac  e . 

5.  Problem:  Chain  pulls  to  one  side 
in  the  wood. 


Cause  and  solution:  Right-hand  cut- 
ters and  rakers  sharpened  differently 
from  left-hand  cutters  and  rakers.  Use 
file  guide,  inspect  chain.  Guide  bar 
groove  worn,  allowing  too  much  later- 
al movement  in  chain  or  allowing  chain 
to  “stand  up”  in  groove — replace  guide 
bar.  Drive  links  worn  excessively — re- 
place chain. 

6.  Problem:  Chain  appears  sharp* 
rakers  properly  filed,  but  saw  won't 
cut.  May  smoke  in  the  wood  from  heat 
buildup. 

Cause  and  solution:  Chain  is  on 
backwards — it  happens  to  the  best  of 
us!  [O 


Alex  Bildeaux  is  Safety  Director  for 
the  Tilton  Equipment  Company,  which 
distributes  Jonsered  and  Olympyk 
power  products  as  well  as  a variety  of 
cutting  accessories.  He  travels  exten- 
sively to  teach  chain  saw  safety  and 
maintenance.  His  home  office  is  4575 
North  Chatsworth  Street,  St,  Paul.  MN 
55126. 


Dealers 


he  d istribi  tor  br  dealer  nearest  you. 
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The  TITAN  7, 

designed  for  the  professional 
arborist,  represents  a perfect  balance 
between  performance  and  control. 

The  powerful  but  lightweight  2,1  cu.  in. 
engine  provides  excellent  power  that 
drives  up  to  a 16  inch  bar.  The  top 
handle  with  semi-rigid  shock  mounts 
allows  for  excellent  balance  and  control 
with  reduced  vibration  The  addition  of 
an  inertia-activated  chain  brake 
along  with  both  auto  and 
manual  oilers  create  a 
great  value  for  about 
$200.00  at  partici- 
pating dealers. 


TITAN  7 FEATURES 


* 2,1  cu,  in  engine— 

* Top  handle  with  semi-rigid 
shock  mounts  for  control 
with  reduced  vibration 

* Inertia-Activated  chain 
brake/hand  guard 

* Dual  oiling  systems— 
automatic  and  manual— 
provide  excellent  bar 

and  chain  lubrication 
* Chrome  cylinder  provides 
longer  engine  life 
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LABOR  & LAW  UPDATE 


New  Rules  From  OSHA 


By  Steven  R*  Semler 

The  Occupational  Safety  and  Health 
Administration  statute,  as  recently 
revised,  now  sets  maximum  fines  of 
$70,000  for  "repeat  violations,”  Repeat 
violations  are  incidents  that  an  employer 
previously  has  been  convicted  of  or 
accepted  by  paying  a fine,  which  occur 
again. 

OSHA  also  revised  its  enforcement 
policy.  Previously,  employers  who  oper- 
ated in  several  states  did  not  have  a sub- 
stantially greater  exposure  to  repeat  cita- 
tions than  anyone  else.  That  was  because 
OSHA's  enforcement  policy  limited  the 
use  of  "repeat"  citations  to  incidents 
occurring  in  the  same  geographic  area 
served  by  the  OSHA  office  that  issued 
the  first  citation. 

OSHA  now  limits  the  former  policy  to 
"non -serious”  gravity  citations  only. 


However,  the  agency  has  dropped  the 
geographic  limits  for  "high  gravity” 
cases.  That  ist  OSHA  will  now  issue 
repeat  citations  if  the  employer  has  been 
cited  (and  convicted  or  settled  a case) 
anywhere  in  the  nation  for  a "substantial- 
ly similar  condition"  within  three  years  of 
the  first  occurrence. 

As  a practical  matter,  this  new  enforce- 
ment policy  means  that  national  compa- 
nies should  think  twice  about  accepting 
or  settling  "serious”  OSHA  citations; 
once  the  precedent  is  established,  the  next 
violation — even  though  it  might  occur 
clear  across  the  country  under  a different 
manager — can  be  a repeat  with  a fine  that 
will  rock  your  bottom  line. 

For  instance,  let's  say  you  receive  a 
federal  general  duty  citation  in  California 
for  flagmen  not  wearing  safety-color 
vests,  and  you  pay  the  fine  thereby  acqui- 
escing in  the  violation,  even  if  you  nego- 


tiated a smaller  fine).  If  you  receive  a 
citation  for  the  same  thing  in  New  York 
two  years  later,  the  New  York  citation  is 
regarded  as  a "repeat  ” The  fine  in  this 
example  could  be  relatively  low',  but 
could  go  as  high  as  the  $70,000  maxi- 
mum if  a fatality  is  involved. 

The  new  rule 

Here  is  the  new'  OSHA  rule,  contained 
in  the  agency's  revised  Field  Operations 
Manual,  Chapter  IV,  See.  B(5)(l): 

High  gravity  serious  violations- — When 
high  gravity  serious  violations  are  to  he 
died,  the  area  director  shall  obtain  a his- 
tory of  citations  previously  issued  to  this 
employer  at  all  of  his  identified  establish- 
ments nationwide  (federal  enforcement 
only)  within  the  same  two-digit  SIC 
code.  If  this  violation  had  been  previous- 
ly cited  within  the  time  limitations 
described  in  B,5.d.  (three  years)  and  is  a 
final  order  a repeated  citation  shall  be 
issued.  Under  special  circumstances,  the 
regional  administrator,  in  consultation 
with  the  regional  solicitor,  may  also  issue 
citations  for  repeated  violations  without 
regard  for  the  SIC  code. 


Steven  R.  Semler  is  a partner  in  the 
Washington,  />.C  law  firm  of  Semler 
Pritzker , which  exclusively  represents 
management  with  respect  to  labor  law 
matters.  Mt\  Semler  is  labor  law  counsel 
to  NAA  and  several  corporations  in  the 
tree  care  industry. 

Readers  should  not  rely  upon  this  arti- 
cle as  individual  advice  for  specific  situ- 
ations; that  can  be  provided  only  by  the 
reader’s  own  counsel. 


The  Difference  Between 
Good  And  Gone 

LIGHTNING  PROTECTION  SYSTEMS 
FOR  TREES 

• More  Profits 
• Needed  Service 

• You  Have  Tools,  Men 

And  Equipment 

• Door  Opener  And  Sales  Closer 

• Present  Customers  Are 

Qualified  Prospects  See  US  at 

• Minimum  Investment  TCI  Expo 

• Send  For  Free  T ree  Kit 
• VHS'How  To  fnsfa//  Tree 

Systems  ($14.95) 

INDEPENDENT  PROTECTION 
COMPANY,  INC. 

1603*09  SOUTH  MAIN  STREET 
GOSHEN,  INDIANA  46526 
(219)533-4116 
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Exactly  what  do  we  mean  when 
we  say  we  gn  the  extra  mile? 


Where  to  buy,  lease,  or  rent  utility  equipment? 

Is  there  any  way  other  than  by  actual  experi- 
ence, to  gauge  which  equipment  company 
measures  up  and  which  doesn't? 

At  Baker  Equipment  Engineering  Company:  we 
think  you  should  have  more  to  go  on  than  just  a 
company  slogan.  You  know  the  kind:  We  Care. 
We  Service  What  We  Sell.  Quality  Is  Our  Middle 
Name.  Try’  making  a smart  decision  on  that  amount 
of  information. 

It  takes  longer  to  say  but  here's  the  kind  of  in- 
formation you  really  need: 

How  l ong  June  they  been  in  business?  Baker  has 
been  around  almost  as  long  as  trucks.  Joseph  B. 
Baker  founded  the  company  in  Richmond,  Virginia, 
in  1919,  outfitting  Model-T  chassis  with  hoists  and 
dump  bodies.  For  over  70  years— through  world 
wars,  recessions,  depressions,  and  recoveries— 
we've  kept  our  company  and  our  customers  rolling 
along  smoothly 

How  good  air  their  products?  WTien  you’ve  been 
in  business  as  long  as  we  have,  you  get  to  know’ 
utility  equipment  inside  and  out.  You  know’  what 
works  and  what  doesn’t. 

Baker  trucks  come  with  the  very’  best  equipment 


available— names  like  Versalift*  Hi-Ranger,  Simon- 
Telelect,  I MI  Hogg  and  Davis,  and  Stanley  Hydrau- 
lic Tools.  Our  solidly  built  truck  bodies  feature 
roomy;  weatherproof  storage  compartments. 

And  w henever  we  can  improve  one  of  our  pro- 
ducts, we  do.  We  are,  after  all.  Baker  Equipment 
Engineering  Company. 

What  about  service?  They  say  "service"  is  the 
watchword  of  the  1990s.  For  us,  it's  been  the 
watchword  of  seven  decades.  Joseph  B.  Baker  set 
the  standard  years  ago:  What  the  customer  is 
promised  is  what  we  deliver— no  ifs , ami's,  or  buts. 

We  re  constantly  making  changes  to  ensure 
that  we  alw  ays  meet  that  high  standard— most 
recently  with  improvements  in  our  service  and 
delivery’  time. 

.And  we  stand  behind  our  products  over  the 
long  haul— with  a superb  warranty  program,  a 
first-rate  service  network,  and  a ‘ bend-over- 
backwards"  attitude  that  runs  from  Chairman 
Glen  Baker  right  down  to  the  newest  employ  ee. 

In  short.  We  Go  The  Extra  Mile. 

Yes.  that  phrase  does  have  an  awful  lot  of 
mileage  on  it.  But  as  long  as  we  re  in  business, 
its  meaning  will  never  wear  out. 


[bAK^rI 

Baker  Equipment  Engmeenng  Companv 
(804)358-0481 


See  us  at 
TCI  Expo 
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INDUSTRY  ALMANAC 


Oct.  7-11 

“Roping,  Rigging  & Production 
Pruning"  seminar  program 
Featuring  Don  Blair 
Sponsored  by  Florida  Arborist 
Association  and  International  Society  of 
Arboriculture,  Southern  Chapter 
Contact:  Mike  Zimmerman, 
407-968-1045 


Oct.  17-19 

American  Society  of  Consulting 
Arborists  Annual  Conference 
Albuquerque,  N.M. 

Contact:  John  Duke,  303-420-9554 

Oct.  20-22 

ISA/New  England  Chapter 
Ramada  Hotel 


West  Springfield.  Mass. 

Contact:  Bonnie  Moran,  203-746-3014 

Nov.  3-7 

A New  Tree  Biology. 

Featuring  Dr.  Alex  L.  Shigo 
Applachian  State  University 
Boone,  N.C. 

Contact:  704-262-3045,  or  Jim  Rice 
(evenings  and  weekends), 
704-264-4882. 

Nov.  4-6 

ISA/Mid-Atlantic  Chapter 
Boar’s  Head  Inn  and  Sports  Club 
Charlottesville,  Va. 

Contact:  Roger  Huff,  804-427-4461 

Nov.  7-9 
Arbor  Expo  - 9 1 
Springfield  Civic  Center 
Springfield,  Mass. 

Contact:  Arbor  Age  magazine, 
818-781-8300 

Nov.  9-11 

New  Jersey  Shade  Tree  Federation 
Annual  Meeting 
Sheraton  Poste  Inn 
Cherry  Hill.  N.J. 

Contact:  Bill  Porter.  908-246-3210 
Nov.  12 

Urban  Soils  Management  Workshop; 
Street  Tree  Inventory  Workshop 
Biltmore  Hotel 
Los  Angeles,  Calif. 

Contact:  American  Forestry 
Association,  800-368-5748 

Nov.  13-17 

National  Urban  Forest  Conference 
Los  Angeles,  Calif. 

Contact:  202-667-7751 

Nov.  17-20 

Landscape  and  Grounds  Management 
Conference  and  Green  Industry  Expo 
Tampa.  Fla. 

Contact:  703-24 1-4004 

Dec.  5-7 
TCI  Expo  91 
The  Ohio  Center 
Columbus,  Ohio 

Contact:  Thomas  Clancy,  800-733-2622 


TREE  SERVICE  EQUIPMENT 


1980-81  FORD  F-700.  50  ft  Skyworker.  Pony 
Motor.  Reconditioned  top  to  bottom.  16.500 


Morbark  Model  22  Tree  Chipper.  Recond  . 4/90 
1984  Mack  300  5 speed  Truck  & Chipper  are 
Hfl  ready  to  work  57.500 


1980  FORD  F-700.  52  ft  Hi-Ranger.  everything 
on  this  truck  perfect.  29.500 
1980  FORD  F-700.  48  ft  Hi  Ranger.  23.500 
1983  GMC  7000.  48  ft  Hi-Ranger.  24.500 


1980  GMC  Asplundh  LR-50  21.500 
1980  FORD  Asplundh  LR-45  16.500 
1980  FORD  Asplundh  LR-50  20.000 


Tamarack  clearing 

RD.  #4.  P.O.  BOX  370.  CANTON,  N.Y.  13617 

FINANCING  AVAILABLE  Delivery  Service  Call  (315)  386-8273  Day  or  Night 
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THREADED  STUMI 
CUTTER 


CARBIDE  TIPPED 
STUMP  CUTTERS 
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BORDER  CITY  TOOL 
AND  MANUFACTURING  CO. 

• Over  31  Years  Experience  • 


23325  BLACKSTONE 
WARREN.  Ml  48089-2675 
Telephone:  (313)  758-5574 


BUY  DIRECT  FROM 
THE  ORIGINAL  MANUFACTURER 
Call  Toll  Free  1-800-421-5985 


R.H. 
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CUTTING  EDGE/tree  organization  news 


Study  To  Focus  On  Adaptability  Of  Landscape  Cultivars 


The  international  Society  of  Arbori- 
culture Research  Trust  announces  the  es- 
tablishment of  an  International  Deposito- 
ry for  Landscape  Tree  Cultivars,  to  be  lo- 
cated at  Oquawka,  Illinois,  under  the  su- 
pervision of  project  leader  Willett  N. 
Wandell. 

The  scope  of  the  Depository'  project  is 
to  determine  the  adaptability  of  landscape 
tree  cultivars,  produced  in  annual  quanti- 
ties of  2000  and  more,  throughout  the  de- 
fined area  of  Nonh  America, 

Bill  Kruidenien  executive  director  of 
the  International  Society  of  Arboricul- 
ture, emphasized  the  need  of  the  estab- 
lishment of  a Depository'  tor  information 
on  cultivar  trees.  “Two  facts  stand  out  re- 
garding today's  landscape  tree  cultivar 
situation,”  said  Kruidenier.  “First,  the 
large  number  of  cultivars  being  intro- 
duced and  secondly,  the  lack  of  informa- 
tion on  many  of  those  being  introduced,” 

The  project  has  two  phases.  The  intent 
of  the  first  phase  is  to  use  the  knowledge 
of  field  personnel  acquainted  with  sur- 
vival and  degree  of  vigor  of  the  cultivars. 
Contacts  will  be  made  with  arborists, 
nurserymen,  arboreta  staff  and  other 
knowledgeable  individuals  throughout 
the  study  area. 

Initially  data  will  be  collected  from  a 
broad  spectrum  of  selected  individuals  on 
the  vigor  and  survival  rate  of  the  culti- 
vates) in  their  area.  This  information  will 
be  used  to  prepare  a publication  as  an  ad- 
dendum to  the  Handbook  of  Landscape 
Tree  Cultivars. 

The  second  phase  of  the  project  will  be 
to  have  each  introducer  of  a new  culti- 


var supply  basic  “structural”  informa- 
tion and  submit  herbarium-quality  sam- 
ples to  the  Depository'.  This  information 
will  be  used  for  analysis  and  obtain- 
ing information  on  the  cultivar.  In  addi- 
tion, samples  of  the  trees  will  be  dis- 


tributed to  five  testing  sites  for  longitudi- 
nal studies. 

Arborists  interested  in  participating  or 
seeking  additional  information  should 
contact  Willet  Wandell,  P.O.  Box  674, 
Oquawka,  II 6 1 469.  HI 


’S  YOUR  FUTURE... 


WE  CAN  HELP  YOU  MAKE 
THE  MOST  OF  IT! 

To  thrive  and  prosper  in  the  tree 
care  industry,  you  need  a 
competitive  edge.  You  need  the 
advantages  of  the 
Mr.  Trees  franchise  training, 
organizational  and  marketing  tools 
to  help  you  stand  out  from  your 


Mr.  Trees 

¥ 


franchise  corporation  competitors. 

If  youYe  serious  about  success,  call  now  for  free  brochure 

_ _ See  us  at 

800-634-3337  TCI  E*p° 
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1 -800-537-2552 


Teeth,  Inc.  has  a new  name 

Same  products,  service  and  quality. 

To  place  an  order  or  to  get  our  catalog  caii 
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ar 


Anywhere  in  the 
US-  & Canada 


SINCE  1945 


LOW  HIM 

MANUFACTURING  C O..  INC 
2728  ERIE  DRIVE  * UEEDSPORT.  N.V.  12166 
<3 1 5)  831-661 1 • FAX  (3 1 5)  834-9220 
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FIBERGLASS 

TREE  TRIMMING  POLES 

• VERSATILE 
•DURABLE 
•SAFE 

SECTIONAL  AND  FIXED  LENGTHS 


POLE  ADAPTERS 

The  Jameson 
Safe-stik® 

series  of 
fiberglass 
pruning  poles 
and  adapters 
offer  all  the 
durability, 
safety  and 
versatility 
professionals 
require.  Our 
pole  adapters 
are  designed 
to  permit  the 
interchange  of 
most  standard 
industry  pruner 
heads  and  pole 
saws. 


FIBERGLASS 

Safestik 

SINCE  1956 


Call  or  write 
today  for 
details  about 
our  poles, 
pole  sets 
and  adapters. 


P.0.  BOX  240277  Charlotte,  NC  28224 
Phone  (704)525-5191  FAX  (704)522-6161 
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Revised  Manual  Now  Available  From  PGMS 


The  Professional  Grounds  Manage- 
ment Society  announces  publication  of 
the  newly  revised  Grounds  Maintenance 
Management  Guidelines.  This  manual  is 
a collection  of  maintenance  standards, 
operating  manuals,  contract  specifica- 
tions, etc.,  that  provides  a desk  reference 
to  help  grounds  managers  plan  and  eval- 
uate their  operation. 

Also  included  is  a listing  of  various  as- 
sociations, publications  and  other  stan- 


dards/specifications. A new  section  has 
been  added  to  this  edition  that  covers  the 
environment:  water  conservation,  inte- 
grated pest  management,  pesticides  and 
disposal  of  yard  wastes,  and  petroleum 
and  plastic  products. 

The  manual  is  free  to  members  and  is 
available  for  $12,  including  postage,  to 
non-members.  To  order  send  check  to 
PGMS  Headquarters.  10402  Ridgland 
Road,  Suite  4,  Cockeysville,  MD  21030. 


ANDY’S  TRUCK  CENTER,  INC. 

1141  S.  Military  Trail 
West  Palm  Beach,  Florida  33415 
Since  1967 


We  Stock  "Quality 
Selections"  of  Forestry 
Related  Aerial  Bucket 
Trucks,  Chippers  and 
Chip  Dump  Trucks. 


Airport  Shuttle 
Service  A vailable 

FAX:  407-965-6844 
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Delivery  Available 
Throughout  USA 

Ph.  407-965-6666 


Wa  bailava  a aprayar  daalgn  ahould  ba  affordabla, 
dapandabla  and  almpla.  Thaaa  faaturaa,  couplad 
with  quality  and  20  yaara  axparlanca.  maka 
•NORTHEASTERN'  aprayara  ona  of  tha  flnaat 
aprayara  on  tha  markat 
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SSOCIATI  S 


AVlA.lLA'BL'E 


Wa  atand  bahlnd  what  wa  Mil  with  courtaoua 
aarvlca  and  our  aarvlca  daparlmant  will  rapalr  any 
othar  branda  of  aprayara. 


23  "I*  Commerce  Road  • Fairfield.  NJ  070C1 
(201)  227-0359  (201)  227-0865  (FAX) 
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Davey  Awards  Arboricultural  Grant  To  Ohio  Student 


The  Davey  Tree  Expert  Company, 
Kent,  Ohio,  has  awarded  the  third  annual 
Davey  Company  ArboricuUural  Grant  to 
David  Fathauer.  of  Seville*  Ohio. 
Fathauer  is  a first -year  student  enrolled  at 
The  Ohio  State  University  Agricultural 
Technical  Institute  in  Wooster,  Ohio, 
This  $800  grant  was  established  to  recog- 
nize students  showing  superior  dedication 
to  a career  in  arboriculture. 


those  who  express  an  interest  in  pursuing 
this  profession." 

Fathauer  attended  Berea  High  School 
and  obtained  his  GED  in  1990.  After 
graduation  he  worked  for  a landscaping 
company  in  Grafton,  Ohio,  where  his  in- 
terest in  the  green  industry  began.  His  de- 
cision to  pursue  a degree  in  landscaping 


at  OSU/ATI  was  additionally  influenced 
by  his  stepfather,  Jim  Wilson,  OSU/ATI 
instructor,  A rboricul lure/Urban  Forestry, 
Fathauer  has  just  completed  his  first 
year  in  Landscape  Contracting  and  Con- 
struction Technology  and  hopes  to  com- 
plete his  required  industry  internship 
working  at  an  arboretum. 


Bartlett  Wins  Green  Star  Award 


The  Davey  Tree  Expert  Company  is  an 
international  firm  that  provides  residen- 
tial and  commercial  lawn  and  tree  care  as 
well  as  utility  arborist  services.  The  com- 
pany began  its  ties  to  OSU/ATI  and  the 
landscape  program  some  four  years  ago 
when  it  donated  a chipper. 

According  to  George  Gaunter,  area 
manager  for  Davey  T ree,  the  grant  pro- 
gram was  established  in  1989  to  support 
premier  schools  offering  landscape  pro- 
grams with  a specialty  in  arboriculture. 

"Personnel  recruiting  represents  one  of 
the  biggest  obstacles  our  industry'  faces " 
Gaunter  said.  "There  are  not  enough 
qualified,  dedicated  individuals  interested 
in  arboriculture  and  we  want  to  support 


The  F.A.  Bartlett  Tree  Expen  Co.  of 
Stamford,  Connecticut,  was  one  of  four 
corporate  recipients  of  the  prestigious 
Green  Star  Award  presented  annually 
by  the  Environmental  Action  Coalition, 
Inc,,  of  New  York  City.  This  year's 
presentations  were  made  at  ceremonies 
in  Central  Park  in  June. 

Robert  A.  Bartlett  Jr,,  president  of 
the  company,  accepted  the  award.  In 
his  remarks,  he  described  some  of  the 
work  that  his  firm  is  doing  in  the 
environmental  field,  particularly  in  the 
area  of  preserv  ing  urban  and  suburban 
trees.  Bartlett  is  the  third  generation  of 
the  founding  family  of  the  8 4 -year-old 
tree  care  firm  which  operates  coast  to 


coast.  Their  research  laboratories  and 
experimental  grounds  are  located  in 
Charlotte,  North  Carolina, 

The  Environmental  Action  Coalition 
was  established  on  Earth  Day  in  1970 
and  is  distinguished  for  its  research- 
based  action  programs  that  have  served 
as  models  for  solutions  to  urban 
environmental  problems.  It  is  one  of 
the  first  groups  nationwide  to  define  the 
urban  env  ironment  as  a subject  of  study 
in  environmental  education  programs. 

EAC's  Green  Stars  have  been 
awarded  since  1982  to  individuals  and 
non-profit  organizations.  This  year 
EAC  included  four  corporations  that 
exemplify  environmental  leadership. 


THERE'S  A HOLAN  DISTRIBUTOR  OR 
FACTORY  SERVICE  CENTER  NEAR  YOU . 


THE  HOLAN  819  TREE  TRIMMER 
FINE  DESIGN  AND  FACTORY  DIRECT  PRICING 

Holan  designed  the  819Tree  Trimmer  lor  the  professional  arborist,  The  Holan  819  features  270“ ot  upper  boom  and  125°  ol  lower  boom  articulation,  a 
55’  working  height,  velvety  smooth,  lull-pressure  controls,  a full  ¥*’  free-liow  return  line  lor  minimum  heat  build-up  and  maximum  tool  life,  and  the 
same  rigid  rectangular  booms  found  on  all  Hofans.  The  Holan  819  is  the  most  productive  and  dependable  tree  trimming  machine 
L.  available. 

FACTORY  DIRECT  PRICING  ON  HOLAN  819s-M0UNTE0  ON  CHASSIS  AND  READY  TO  GO-MEANS  NO 
WAITING  FOR  THE  BEST  EQUIPMENT  ATTHE  LOWEST  PRICES.  When  you  need  equipment, 
you  need  it  NOW.  not  in  four  to  six  months.  Holan  819s  are  ready  to  roll  from  coast-to-coast 

And  when  you  own  a Holan  819.  you’re  backed  by  the  strength  of  Hoian's  nationwide 
support  team  of  distributors,  mobile  service  technicians  and  six  lactory  service 
centers.  So  wherever  you  have  a job,  you  know  that  service  and  support  is  only 
a phone  calf  away.  CALL  TODAY  FOR  MORE  INFORMATION. 
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CUTTING  EDGE/products  & services 


Asplundh  Tree  Expert  Co.  introduces 
a portable  self-propelled  backyard 
chipper  for  rear  lot  line  clearance 
work.  The  disc-style  chipper  is  35-1/2 
inches  wide  when  the  hopper  and 
feedtable  are  folded  up  and  it  has  ar- 
ticulated steering  and  hydraulic  four- 
wheel  drive  for  easy  off-road  maneu- 
vering. Extra  bolt-on  wheels  keep  it 
stable  on  up  to  20  degrees  of  side 
grade  and  25  degrees  of  vertical 
grade.  Asplundh  has  applied  for  a 
patent  for  the  backyard  chipper,  now 
manufactured  for  company  use  only. 
Contact  your  Asplundh  representative 
for  further  information. 


A new  line  of  premium-grade,  high- 
performance  oil  products,  specially 
developed  under  the  “Ultra  Gold”  label 
by  Vermeer,  is  now  being  distributed 
worldwide.  “Ultra  Gold”  consists  of 
motor  oil,  hydraulic  and  transmission 
fluids,  special  gear  oil  and  high  lithium 
complex  greases.  The  oil  and  fluid 
products  are  packaged  in  2.5-gallon, 
5-gallon  and  55-gallon  containers;  the 
grease  Is  available  in  14-ounce  tubes. 
For  more  information,  contact  Darrell 
Dieleman,  Vermeer  Manufacturing 
Company,  P, 0.  Box  200,  Pella,  Iowa 
50219  Phone:  515-628-3141. 


Midland  LMR  introduces  a new  “MX” 
Series  of  two-way  FM  portable  radios 
programmable  for  up  to  16  channels. 
Output  power  of  both  the  VHF  and 
UHF  models  is  5 watts,  switchable  to  2 
watts  to  conserve  battery  life.  The  new 
portables  feature  programmable  tone- 
coded  squelch  {CTCSS)  and  a new  cir- 
cuit design  that  improves  CTCSS  per- 
formance and  minimizes  noise  and 
voice  blocking.  For  more  information 
contact  Midland  LMR,  Marketing  De- 
partment, 1690  Worth  Topping,  Kansas 
City,  Mo.,  or  call  800-643-5263,  ext. 
1690. 


finally  ...  A deep-root  fertilizer 
that  has  the  benefits  of 
controlled-release  nitrogen 
and  the  ease  of  liquids 


L 

ArborFlo 


ArborFlo  16-3-3  (55%  CRN)  is  a quality  confroZ/ed-re/ease  clear  li- 
quid fertilizer  ideal  for  surface,  deep-root  and  irrigation  feeding  of  or- 
namental trees  ana  shrubs . Using  ArborFlo  eliminates  the  need  for 
handling  soluble  products  that  tend  to  cake  and  settle  in  your  tank. 
You  owe  yourself  the  opportunity  to  try  the  liquid  concept! 

Available  in  5 gallon  containers , 55  gallon  drums , and  mini-bulks, 

Cali  cr  write  today  for  prices  and  information. 

rJlnvEr 

Elm  & son  inc 


P.O.  Box  198  • Souderton,  PA  18964 
(800)  345-0419  • (215)  723-6001 
FAX  (215)  721-2800 


CLEAR  LIQUID  FERTILIZER 

16-3-3  (55%  CRN) 


s 
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The  new  Asplundh  LRIII-55  aerial  lifts 
offer  unsurpassed  productivity  with  a 
60-foot  working  height,  42-foot  side 
reach  at  a working  height  of  31  feet, 
and  35  degrees  additional  articulation 
on  the  lower  boom.  A longer  upper 
boom  maximizes  side  reach  and  per- 
mits the  bucket  to  reach  the  ground 
on  both  sides  of  center  for  increased 
safety  and  productivity.  The  LRIII-55 
has  270  degree  upper  boom  articula- 
tion and  125  degree  lower  boom  artic- 
ulation. For  further  information  con- 
tact Asplundh  Manufacturing  Division, 
1550  Asplundh  Ave.,  Creedmoor,  N.C. 
27522.  Phone:  800-331-1038. 


The  Beevers,  Inc.,  an  affiliate  of  Mor- 
bark  Industries  of  Winn,  Michigan,  an- 
nounces its  portable  drum-style  E-Z 
Chipper-Recycler.  The  new  Chipper- 
Recycler  features  a 36-inch  diameter 
drum  with  double-edged  knives  and 
recessed  chip  pockets.  Material  can 
be  fed  without  using  hydraulic  feed 
systems  and  chips  are  thrown  up  to  50 
feet  without  any  auxiliary  blower.  E-Z 
Chipper-Recyclers  are  offered  in  sev- 
eral models  and  sizes  with  many  op- 
tions. By  changing  from  standard 
chipper  knives  to  hardened  recycling 
knives,  the  E-Z  converts  to  a recycler. 
For  information  contact  Beever  Sales 
Corp.,  P.O.  Box  800,  Winn,  Mich. 
48896.  Phone:  800-255-7691. 


A track-driven,  self-propelled  whole 
tree  chipper  is  the  latest  innovation  of- 
fered by  Chiparvestors,  Inc.  For  chip 
producers,  land  clearers  and  right-of- 
way  companies,  the  Model  20  Track 
total  Chiparvestor  is  designed  to  tra- 
verse rugged  terrain  and  process  the 
whole  tree  at  the  stump  or  on  the 
right-of-way,  dramatically  reducing 
skidding  and  forwarding  costs.  The 
Model  20  was  redesigned  to  mount  on 
the  215  CAT  undercarriage  with  28- 
inch  pads  and  full-length  track  guiding 
guards.  For  more  information  contact 
Chiparvestors,  Inc.,  P.O.  Box  1000, 
Winn,  Mich.  48896.  Phone:  800-233- 
6065. 


ScHODORF 

TRUCK  BODY  & EQUIPMENT  CO 

Multi-Purpose  Forestry  Body 

Removeable  Aluminum  Roof 


• 12' long  x 92"  wide  Model  B7144 

• Aluminum  roof  9'  long 

• Removeable  sides  42"  high 


Innovative  Option 

Dump  thru  Liftgate  Hinges  at  top  or  bottom 
for  dumping.  1,250  lb.  lifting  capacity 
All  galvanneal  sheet  construction. 

Chassis  Can  be  Furnished 


• 10' long  x 92"  wide  Model  B4120 

• 60"  inside  height 

• Tool  boxes  have  double  panel  doors 


YOU  DESERVE  THE  BEST  — LET  US  PROVIDE  IT  FOR  YOU. 
885  HARMON  AVENUE  • COLUMBUS,  OHIO  43223  • 614/228-6793 
TOLL  FREE  800-288-0992 

See  us  at  TCI  Expo 
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CLASSIFIED 


HELP  WANTED 

We  are  a Midwestern  full-service  tree 
care  company  with  a commitment  to 
growth  and  personal  development  and  we 
have  positions  available  in  all  phases  of 
the  tree  care  industry.  If  you  are  a self- 
starter with  experience  in  tree  care,  then 
we  may  have  the  position  for  you.  We  of- 
fer an  outstanding  benefit  package  plus 


relocation  assistance.  Send  resume  with 
salary  history  to  Josie  Grosse,  do 
Hendricksen,  The  Care  of  Trees,  Inc., 
2371  S.  Foster  Ave.,  Wheeling,  IL  60090. 


Fast  growing  quality  tree  care  compa- 
ny looking  for  ambitious,  highly  motivated 
arborist.  Must  be  experienced  in  all  as- 
pects of  the  tree  care  industry.  Preferably 
have  a degree  in  horticulture  and  be  a 


personable  type.  Responsibilities  will  in- 
clude sales  and  establishment  of  an  inte- 
grated tree  management  program.  Please 
send  resume  with  work  and  sales  history 
to  Empire  Tree  Service,  RRI  Box  523, 
Pine  Plains,  NY  12567.  Phone:  518-398- 
5210. 


Climbers/crew  leaders  wanted.  Must  be 
a self-starter,  have  the  capacity  to  switch 
from  quality  horticultural  work  to  produc- 
tion take  down,  township  work.  Please 
send  resume  to  Empire  Tree  Service,  RRI 
Box  523,  Pine  Plains,  NY  12567.  Phone: 
518-398-5210. 


We  are  looking  for  a few  good  people. 

Qualified  career-minded  arborists.  We  are 
professionals  throughout  the  western  re- 
gion. Call  408-453-5922  or  send  resume 
to  Arbor  Care,  825  Mabury  Road.  San 
Jose,  CA  95733. 


Large  full-service  tree  care  company 

based  in  San  Diego  seeking  motivated 
sales  personnel.  Base  salary  plus  com- 
mission, car.  health  plan,  holiday  and  va- 


KDX  MULCHER 

The  most  efficient 
and  cost-effective 
brush  management 
system  available. 


* Safe  along  roadside 

* Pipeline  maintenance 

* Powerline  clearing 

* Mounts  on  any  excavator 

Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 


HODGES  MFG. 

w CO.,  INC.  . 


STUMP  ROUTERS 


ROUTE  4,  Box  328B 
MOUNTAIN  HOME,  AR  72653 

1-501-492-6116 

1-800-525-6312 


HIGH-SPEED  LOG  SPLITTERS 


Self  Propelled 

— PUSH-DOWN  OPERATION 

FRONT-END  CUTTER 


% 'W  : 

MODEL  89  * 

n » ud\ 


HORIZONTAL 


23  H MODEL  87 

(20  HP) 

AUTOMATIC  BRAKES 

LOW  MAINTENANCE 

CUTTER  HEAD  DISENGAGES 

Lease  purchase  plan  available  with  approved  credit. 


MODEL  85 
(16  HP) 


VERTICAL 


Please  circle  18  on  ihe  Reader  Service  Card 


See  us  at  TCI  Expo 


ELECTRONIC  FLOWMETER  patent  pending  Aluminum  Body 

• 500  PSI  Operating 
Pressure 

• Portable  — Hose  End 
Attachable 

• Field  Replaceable 
Battery  (9V) 

• Measurement  Accuracy 
of  +/-  2%  of  Rate 


NO  MOVING  PARTS  . . . 

. . .No  rotating  vanes  or  turbines  ...  no  delicate  bearings 
to  seize  or  fail.  PCOs,  LCOsand  arborists  can  now  monitor 
chemical  usage,  control  costs  and  prove  regulatory  and  label 
compliance  with  reliability  & accuracy. 

3101  South  Westnedge 

See  us  at  Kalamazoo,  Michigan  49008 


Technology 

Management 

Inc. 


TCI  Expo 


616-388-8300  Fax  616-388-9300 
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cation  pay.  ISA  certification  preferred. 
Positions  available  immediately.  Send 
confidential  resume  with  salary  history  to: 
Atlas  Environmental  Services,  Inc.,  5173 
Waring  Road  #34  San  Diego.  CA  92120. 
FAX:  619-287-0521. 


Sales  representatives:  Seeking  ambi- 
tious individuals,  college  degree  in  horti- 
culture or  a related  field.  Previous  sales 
experience  is  a plus.  Good  salary  plus 
commission  and  benefits.  Send  or  fax 
your  resume  with  salary  requirements  to: 
Almstead  Tree  Co.,  Inc.,  58  Beechwood 
Avenue,  New  Rochelle.  NY  10801. 
Phone:  914-576-0193  FAX:  914-576- 
5448. 


Arbor  Care  is  expanding  its  operations 
to  Florida.  We  are  looking  for  a highly  mo- 
tivated individual  with  strong,  well-round- 
ed knowledge  of  arboriculture.  Must  have 
strong  background  in  operations,  techni- 
cal ability,  high  safety  standards,  interest 
in  a quality  product,  and  a drive  for  cus- 
tomer satisfaction.  Florida  knowledge 
highly  desirable.  Send  resume  to:  Arbor 
Care,  4777  Old  Winter  Garden  Road, 
Orlando.  FL  3281 1 , Attn:  Peter  Sortwell. 


FOR  SALE 

Asplundh  1975  LR45  w/dump  box,  ex- 
cellent shape,  mounted  on  a 1975  GMC, 
$21,500.  Call  313-391-0030. 


Aerial  bucket  trucks — Hi-Ranger,  As- 
plundh, Sky  Worker — most  major  brands 
— 40’  to  95’.  Also,  brush  chippers.  stump 
grinders,  tree  spades,  log  loaders  and 
Rayco  stump  cutters.  Parts  for  aerial 
buckets.  Allied  Utility  Equipment  Inc.,  W 
204  North  11509  Goldendale  Road, 
Germantown,  Wl  53022.  Phone:  414-255- 
6161, 24  hours. 


Morbark  Eeger  Beevers  & Asplundh 
whisper  chippers,  Levco  & Rayco  stump 
cutters,  new  and  used.  Tree  trucks  and 
whole  tree  chip-harvesters.  Financing 
available.  Call  the  Tree  Disposal  Head- 
quarters at  Morbark  Mid-Atlantic  at  800- 
462-2447. 


Bucket  truck,  F-600  Elliott  Hi-Reach,  55’. 
Asking  $10,700  or  B.O.  Call  815-625- 
1663. 


Call  the  Midwest’s  brush  chipper  su- 
permarket! (10-15)  New,  demonstrator 
and  used  Eeger  Beever  and  other  chip- 


pers in  stock  at  all  times!  Prices  from 
S4000-S 17,000.  Call  708-268-0100  or 
FAX  708-268-0114. 


1964  Mitts  & Merrill  brush  chipper.  Good 
running  condition.  $4000  or  B.O.  Holden 
Tree  Service,  Havre.  Mont.  Phone:  406- 
265-9748. 


1972  C-50  Chevy  bucket  truck  with  55- 
foot  reach-all  boom  system.  Hydraulics  in 
working  cond.  Hydraulic  saw  and  hy- 
draulic pruner.  Assorted  chain  saws.  Call 
508-775-1632  or  508-771-1694. 


Rapidly  expanding  tree  service  com- 
pany committed  to  quality  work  and  cus- 
tomer service.  Strong  clientele  and  com- 
mercial base,  fully  equipped.  Contact  Phil 
Mudge,  604-862-8900  (Kelowna.  B.C. 
Canada). 


Tried  everything  to  put  fertilizers  and 

polymers  under  established  trees  and 
shrubs  with  no  surface  disturbance?  An 
Aqua-Life  deep  root  injector  and  Aircut 
compressor  will  do  the  job  beautifully. 
Contact  your  local  arbor  supply  or  call 
213-821-4131.  FAX:  213-822-1360.  Com- 
plete financing  available.  Looking  for  deal- 
ers & sales  reps. 


The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  your 
trademark,  you  need  a quality 
image.  Arbortech  builds  chip 
trucks  that  give  your  com- 
pany a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need.  Galvanneal  steel  body 
resists  rust  for  years  of  ser- 
vice and  good  looks:  big  tool 
boxes  organize  your  tools  and 

carry  them  to  the  job  site  where  you  need  them  — 
adding  to  your  efficiency:  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Ford  s 14.500 
GVW  Superduty  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  antilock:  and 


heavy  duty  front  axle:  with  5 
speed  O.D.  manual  or  automatic 
O.D.  transmission  available. 

Call  Today 
1-800-255-5715 

Order  your  new  14.500  GVW 
units  today  from  the  industry's 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet.  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


a Sc on  hMzcr  company 


3203  West  Lincoln  Way 
Wooster,  Ohio  44691 
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Four  1986  Aerial  Lift  bucket  trucks  w/15 
yd  Arbortech  chip  boxes,  V8,  5&2,  excell, 
con d.,  low  miles.  Phone:  203-938-3629, 
eves. 


about  the  industry’s  best-selling  package, 
call  or  write  Arbor  Computer  systems,  1 1 7 
Weston  Road,  Westport,  CT  06880. 
Phone:  203-226-4335. 


front  axle,  Allison  automatic  trans.,  mount- 
ed w/Big  John  AA90  tree  spade  in  excel- 
lent condition.  $70,000  or  BO.  407-968- 
1045. 


Hardware  and  software,  by  an  arborist  1988  L-8000  Ford  tandem  w/240  HP  Established,  complete  tree  service  in 

for  the  arborist.  For  more  information  Ford  Diesel  16  front,  44  rears,  set  back  Charlotte,  N.C.  One  of  the  best  places  in 

the  United  States  to  relocate,  according  to 
the  US  Commerce  Department.  $100- 
150K  gross  annual  sales.  With  equip- 
ment, S35K— without,  $20K.  After  9:30 
p.m.  call  704-596-2123. 


Eeger  Beever  Model  200  chipper,  6- 

cylinder  Ford  gas  engine,  infeed  system, 
4 knife  pocket,  used  80  hours.  $11,000 
cash  price;  or  down  payment — $1000,  48 
monthly  payments  of  $299,  buy-out  $1. 
For  additional  information,  please  contact 
Scott  Sargent,  Bush  Leasing,  Inc.,  800- 
766-2874. 


1972  GMC  2-1/2-ton  bucket  truck, 

Asplundh  LR  50  high  lift,  dump  chipper 
bed,  side  tool  boxes,  headache  rack,  ex- 
cellent condition.  Price:  $8500.  Phone: 
601-256-3231. 


1986  GMC  1-ton  aluminum  chip  body 
truck  by  Southco  - lightweight,  rust  proof, 
VGC,  28,000  miles,  $12,000;  1984  Mor- 
bark  chipper — gas  engine,  GC,  $7,000. 
Please  circle  14  on  the  Reader  Service  Card  LUS k Tree  Service.  91 9-924-591 1 . 


Paul  Bunyan  Tree  Service 


1979  Ford  F-800,  429  V-8,  5-ton  crane, 
Removable  roof  on  body,  $19,500. 


1982  Chevy  Chipper  Dump,  350  V-8,  In 
mint  condition,  $8500. 


(3)  1982  Ford  F-700  Aerial  Lifts  New 
pony  motor,  Mint  condition,  $22,500. 


(2)  1987  Morbark  Eeger  Beever  disc 
chippers  both  with  4 cyi.  Ford. 


Quality  Used  Tree  Equipment  For  Professional  Arborists 

R.D.  6,  BOX  479,  SOMERSET,  PA  15501  (814)  443-2991 


Free  Catalog  with  complete 
line  of  safety  products  at  low 

outlet  prices! 


Beacons,  Incandescent  Rotating  Beacons,  Strobe  and  Halogen  Mini 
Lightbars,  Strobe  and  Halogen  Standard  Size  Lightbars,  Strobe  and 
Halogen  Remote  Light  Systems,  MAG-LITE®  Flashlights,  First  Aid 
Kits,  Safety  Caps,  Safety  Vests,  and...  much  much  more.  WRITE  OR 
CALL  FOR  OUR  FREE,  FULL  COLOR,  40  PAGE  BROCHURE. 

National  Safety  Equipment  Outlet 

Member  Direct  Marketing  Association. 
P.O.  Box  999,  Charlestown,  New  Hampshire  03603-0999. 
Telephone:  (603)  826-4070.  CALL  TOLL  FREE:  Monday  thru 
Friday,  7:30  AM  to  5:00  PM  EST,  1-800-443-0300 

Please  circle  31  on  the  Reader  Service  Card 


Best  Portable  - Best  Price 

• Kubota  Diesel  / 3 Yr.  Warranty 

• Easy  to  Operate 

• 3 Inch  Average  Pass  (Hardwood) 

• Excellent  Visibility 

• 28  1/2  Inches  Wide 

• Automatic  Brake 

• Video  Tape  Demonstration 

P.O.  Box  115 

Jupiter.  FL  33468-01 1 5 1 -800-422-9344 

(^icasearcI^Toirili^Tadcr  Service  Cuard 
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f S / really  fly  by.  Because  unlike 
^ / bulkier  saws,  the  Shindaiwa  360 
^ i is  actually  fun  to  cut  with. 

/ AND  SPEAKING  OF 
/ STRENGTH... 

JL  Shindaiwa  chain  saws  are 
backed  by  one  of  the 
strongest  dealer  networks 
* S V.  in  the  country.  So  you’ll 
always  have  the  parts  and 
SHUr  service  you  need.  When  you 
gfflr  need  them. 

EVEN  OUR  GUARANTEE 
IS  STRONG. 

We’re  so  proud  of  our  new 
Shindaiwa  360  that  we 
^ back  each  one  with  a 
mk  7 'day  money  back 
W guarantee:  Try  our 
V 360  for  one  full 
I week.  If you’te 
\ not  convinced  its 
the  best  small 
saw  you’ve  ever 
used,  we’ll  buy  it 
back.  No  questions 

asked.  ^|H| 

That’s  one  tough  guarantee. 

...  But  then  again,  its  one  tough  saw. 


long-term  performance;  a 2-stage  air  fil 
ter  for  added  engine  protection;  a capti 
vated  recoil  spring  for  long  service  life; 
a replaceable  Micarta  rope  guide  for 
easy  maintenance;  a one-piece  4-bolt  , 
muffler  for  added  quiet  and  a fully  J 
adjustable  carburetor  that’s 
hoot  mounted  to  absolutely  jdBfaBj 
eliminate  vapor  lock.  text  * 

^ SAFETY 
Bk  FIRST. 

jMp  Safety  is  .>‘^'^^1’.^; 

M&W  enhanced 

rear  ^SSBSSSmSBBS 

BR  hand  guards, 

SV  safety  chain  brake, 

V throttle  interlock,  low  kick-back 
W chain,  a reversible  low-kick  sprock-i 
t ^ et  nose  bar  and  a rubber-coated  j| 
chain  catcher.  All  stand-  M 
BBBk&  ard.  The  360  also  fea-  B 
EwMSgcL  tures  a full  6-point 

anti-vibration  sys-  ^B 
* ::  tern,  so  its  surpris- 
% ingly  comfortable  to  jfl 
fif^P,r  work  with.  It’s  less  fa-  ^^B 
tiguing.  More  productive. 

BUIIT  TO  LAST.  / 

Our  new  360  is 
built  to  log 
the  hour. 

| 

-i 


MB  At  just  8.6  pounds,  our 
^B  Shindaiwa  360  is  one  light- 
^B  weight  that  really  packs  a wal- 
lop.  It  challenged  some  of  the 
biggest  names  in  the  wixxJs  and 
■gp  left  ’em  in  the  dust. 

THE  MOST  POWER. 

■f  THE  LEAST  WEIGHT. 

Our  360  delivers  2. 5 horses 
Jwu  °* ravv  PlAver  right  OLJt  °f 
. the  box.  Which  makes 

the  360  the  most  power- 
Srap6**'  hil  saw  of  its  size  on  the 
BBT  market — powerfu  1 enough 

to  handle  14"  to  16"  bars  with 
ease.  It’s  a perfectly  balanced,  1 
lightweight,  high-revving  machine  M 
with  an  anti-vibe  system  so  well  B 
designed  that  it  makes  wood 
cutting  positively  enjoy-  -jJSSBk 
able.  Even  the  sound  of 
its  exhaust  tells  you 
this  baby  was  built 
to  pertonn. 


works  like  a pro  cause  its  built  like  one 
It’s  the  only  saw  in  its  class  with  every 
one  of  these  big  pro  saw  features: 

A one-piece  electronic  ignition  for  fast 
reliable  starts;  an  adjustable  clutch- 
driven  automatic  oil  pump  for  better 
chain  oil  economy,  a 2-ring  piston  for 


T 


WE  SIMPLY  MAKE  THEM  BETTER 

11975  S.W.  Herman  Rd.,  Tualatin,  Oregon  97062 

See  us  at  TCI  Expo 
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shindaiwa 


When  you  need  strong  tree  crotch 
support*  remember  the  3R's... 


V*einforce  ••• 

•••  the  crotch  of  a tree  with  a prefabri- 
cated TREE-CROTCH  Grip  from  Pre- 
formed Line  Products.  TREE-CROTCH 
Grips  are  manufactured  from  heavy 
coated  galvanized  steel,  and  have  a 
strength  capacity  of  5,000  lbs.  to  pro- 
vide consistent  reinforcement  for  high 
stress  areas. 

The  TREE-CROTCH  Grip  comes  in 
three  sizes:  20".  30",  and  36",  to  ac- 
commodate short  tree  crotch  lengths. 


I*  educe  ••• 

•••  costs  by  eliminating  the  need  for 
common  grade  cable  inventory  and 
labor  intensive  serving  methods. 
TREE-CROTCH  Grips  are  easily 
installed  and  do  not  require  any 
special  tools,  so  chances  of  work- 
manship errors  are  reduced. 

The  specially  designed  captive  loop 
holds  the  thimble  securely  in  place, 
eliminating  lost  parts  and  making  the 
overall  appearance  neat  and  uniform. 


relax  ••• 

• ••TREE-CROTCH  Crips  like  all 
PREFORMED  products,  are  lab-tested 
and  performance  proven  to  maintain  a 
standard  of  excellence  unmatched  in 
the  industry. 

Remember  the  3 R’s 

O Reinforce  the  tree  crotch. 

O Reduce  costs,  installation  time, 
and  workmanship  error. 

O Relax  knowing  you've  chosen 
a quality  PREFORMED  product. 


PO  Box91129  • CLEVELAND.  Ohio  44101  • (216)461-5200 

Contact  the  PREFORMED  distributor  in  your  area  for  more  information. 

ci  99i  Pr«iorm«d  Line  Products  All  rights  reserved 


Please  circle  35  on  the  Reader  Service  Card 


LIST  OF  ADVERTISERS 

Reader  Service  Number* 

Page  No. 

Reader  Service  Number* 

Page  No. 

1 Aerial  Lift*  Inc 

...Inside  Back  Cover 

25  Levco  Manufacturers.  Inc 

12 

2 Albiez  Insurance  Agency  

22 

26  J.J.  Mauget  Co 

6 

3 Altec  Industries,  Inc 

19 

27  McCulloch,  Corp 

29 

4 American  Arboris:  Supplies 

12 

28  Moyer  & Son,  Inc 

36 

5 Andy’s  Truck  

34 

29  Mr.  Trees 

33 

6 Arbortech 

39 

30  NAA  Home  Study  Program 

25 

7 Asplundh  Manufacturing  Division  .. 

. Inside  Front  Cover 

31  National  Safety  Equipment  Outlet 

40 

8 Baker  Equipment  Engineering  Co.  . 

31 

32  Northeastern  Associates,  Inc 

34 

9 Bartlett  Manufacturing  Co 

24 

33  Opdyke,  Inc 

17 

10  D.A.  Beam  Enterprises.  Ltd 

15 

34  Plant  Food  Co.,  Inc 

12 

1 1 Beevers  Sales  Coro 

10&  11 

35  Preformed  Line  Products 

42 

12  Border  City  Tool  & Manuf.  Co 

32 

36  Rayco  Manufacturing,  Inc 

23 

13  Brothers  Truck  Sales 

14 

37  Schodorf  Truck  Body  & Equip.  Co 

37 

14  Paul  Bunyan  Tree  Service 

40 

38  Sharp  Tool  Co.,  Inc 

24 

15  DoggettCorp 

20 

39  Shindaiwa 

41 

16  Dolmar  USA,  Inc 

18 

40  Southco  Industries,  Inc 

17  Green  Industry  Exoo 

21 

41  Stihl  Inc 

27 

18  Hodges  Manufacturing  Co.,  Inc 

38 

42  Tamarack  Clearing,  Inc 

32 

19  Holan  Manufacturing  Co 

35 

43  TCI  Expo 

43 

20  Independent  Protection  Co 

30 

44  Technology  Management,  Inc 

38 

21  Jameson  Corp 

34 

45  TECO  Inc. 

13 

22  Kemp  West,  Inc 

38 

46  Time  Manufacturing  Co 

9 

23  Kinetic  Stump 

40 

47  Vermeer  Manufacturing  Co 

3 

24  Leonardi  Manufaciuring  Co.,  Inc 

33 

48  Western  Tree  & Landscape  Supply 

44 

♦Circle  this  number  on  Reader  Service  Card  for  more  information  on  this  advertiser. 

42 
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Did  you  check  out  the 
TCI  Expo  '91  attendee 
brochure  in  this  issue?^ 

That's  what  the  trade 
show  is  all  about!  The 
exhibitors  are  there  to 
| sell.  I made  some  great 
deals  on  equipment  in 
| Richmond  last  year  and 
plan  to  buy  again  this 
year  in  Columbus. 


\y . 


You'll  find  those 
products  plus  aerial 
lifts,  forestry  bodies, 
stump  grinders, 
sprayers  and  the  best 
arborist  supply 
companies.  What  are 
you  waiting  for?  Fill 
out  your  registration 
form  and  send  it  in 
right  away. 


o //* 


\ 


rl  sure  did.  You  told  me 1 
about  the  great 
seminar  program  they 
are  going  to  have  this 
year  but  I didn't  know 
about  all  the 
equipment  and 
supplies  too! 


I could  use  a new 
chipper  and  a couple 
of  new  saws. 


\ _ 

You  sold  me  kid.  I'm 
/ r going  to  find  out  what  | 

' tree  care  is  really  a 1 1 

about.  I'll  see  you  in 
Columbus! 


TCI  Expo  ’91 

What  Tree  Care  Is  Really  All  About! 

December  5-7 
The  Ohio  Center 
Columbus,  Ohio 

For  More  Information  Contact  Tree  Care  Industry  Magazine: 

P.O.  Box  1094 
Route  101 

Amherst,  NH  03031 
800-733-2622 
FAX:  603-672-2613 

fj 

Sponsored  by  Tree  Care  Industry  Magazine  and  the  International  Society  of  Arboriculture 
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Blue  Monday 


I'd  had  a good  weekend,  a good  night's 
sleep  and  1 arrived  at  work  early  and 
ready  to  go:  hut  everything  was  not  going 
to  go  my  way  that  Monday. 

The  boss  was  preoccupied  as  he  gave 
us  our  assignment:  “It’s  a simple  take- 
down. Handle  it." 

My  two  trainees  were  late  and  looked 
like  they  hadn't  slept  since  Friday.  The 
hatter>  on  the  chipper  truck  was  dead  so 
we  had  to  jump  start  it.  That  made  us  late, 
so  we  didn't  do  a thorough  job  of  check- 
ing our  equipment. 

When  we  got  to  the  job,  the  homeown- 
er told  us  we  would  have  to  finish  the  job 
that  day  so  she  wouldn't  have  to  resched- 
ule her  appointments. 

It  went  downhill  from  here.  My  men 
told  me  that  our  chain  saws  were  dull. 
Then  one  said  that  the  150-foot  bull  rope 
1 always  carried  on  the  truck  had  been 
used  and  cut  in  half.  The  final  straw  was 
finding  that  we  barely  had  enough  gas  to 
fill  our  saws. 


So,  I had  to  send  one  man  for  gas  and  a 
new  bull  rope  while  I sharpened  the  chain 
saws.  Meanwhile,  the  sky  began  to  turn 
cloudy  and  dark. 

By  10  a.m.  we  were  ready  to  go  but  the 
sky  was  darker  and  the  job  wasn't  so  sim- 
ple. The  tree,  a 30-inch  red  oak  about  60 
feet  tall,  was  10  feet  from  the  house, 
overhung  the  garage  from  behind  a chain 
link  fence.  The  gate  was  on  the  other  side 
of  the  garage.  We  would  have  to  rope  ev- 
erything. drag  the  brush  through  the  gar- 
den, around  the  garage  and  through  the 
gate.  The  butt  would  have  to  be  cut  and 
wheel  harrowed  to  the  truck.  This  was 
definitely  a three-man  job. 

I explained  to  my  men  what  I would  do 
and  w hat  they  w ere  to  do.  Then  1 put  on 
my  magic  feet  and  spiked  my  way  up  the 
tree.  I couldn't  start  my  chain  saw'  once  I 
got  up  there,  but  given  the  day’s  start  l 
wasn't  surprised. 

By  noon  I had  most  of  the  top  safely 
lowered  to  the  ground  and  the  guys  had 


chipped  most  of  the  brush.  When  I came 
dow  n for  lunch,  one  of  my  men  said  he 
didn't  feel  well  and  wanted  to  go  home.  I 
spent  my  lunchtime  convincing  him  to 
stay. 

By  12:45  I was  back  up  in  the  air  ready 
to  start  butt  hinging  the  rest  of  the  tree. 
When  I called  for  the  bull  rope  to  be  sent 
up,  one  of  the  guys  yelled  back  that  1 
would  have  to  wait  a few  minutes.  The 
other  helper,  the  one  w ho  had  wanted  to 
go  home,  was  in  the  bathroom.  Then  it 
began  to  drizzle. 

Well,  1 got  the  tree  dow  n w ith  no  dam- 
age. Then  I had  to  buck  everything  up  so 
we  could  move  it  to  the  truck  and  load  it. 
By  4 the  job  was  done.  We  were  soaked 
from  the  rain  and  ready  to  go  back  to  the 
shop  when  the  homeowner  came  out  and 
said,  “Thanks  guys.  Good  job!"  Well, 
maybe  it  had  been  worth  it. 

When  we  pulled  into  the  yard  it  was 
pouring.  When  the  boss  looked  at  my 
time  sheet  and  saw  that  we  had  finished 
the  removal,  his  poker  face  broke  into  a 
big  grin.  “Didn't  expect  that  you  would 
do  it,  considering  the  weather  and  every- 
thing else,"  he  said. 

Well,  that  made  it  all  worthwhile  even 
though  I was  filthy,  wet  and  exhausted. 

n 


The  author  has  been  in  the  tree  care 
profession  for  many  years,  but  wished  to 
remain  anonymous. 

Do  you  have  a story'  for  From  the 
Field?  TCI  will  pay  $50  for  published  ar- 
ticles. Submissions  become  the  property' 
of  TCI  and  are  subject  to  editing  for 
grammar,  sty  le  and  length.  Entries  must 
be  submitted  by  field  workers  and  must 
bear  the  name  of  the  worker  and  his  em- 
ployer or  they  will  not  be  considered  for 
publication.  Articles  and  photos  must  be 
received  by  the  first  day  of  the  month  for 
the  following  month 's  issue. 


WESTERN  TREE  & LANDSCAPE  SUPPLY 


’’HIGH  VEE"  Climbing  Line 


Now  your  climbing  line  will  stand  out  from  the  rest  of  your  rigging! 

For  your  personal  safety  New  England  has  added  bright  orange  striping 
to  the  very  popular  Braided  Safety  Blue  rope  you  have  come  to  trust. 

Now  thru  September  you  pay  only  $ .61/ft  (Reg  price  $ .71/ft) 
We  continue  to  be  your  quality  supplier  • Call  for  our  FREE  1991  Catalog 


To  Order  Call  (800)94-ARBOR  or  FAX  Your  Order  24  hrs  (916)944-4487 

7627  Fair  Oaks  Blvd.  Carmichael.  CA  9S608 Hours  7:30am  • Spm  M F * VISA  & MC  accepted 


See  us  at  TCI  Expo 
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-AERIAL  LIFT,  INC 

571  Plains  Road,  P.O.  Box  66,  Milford,  CT  06460 
Phone  USA:  1-800-446-5438,  in  CT:  1-800-245-5438.  FAX:  (203)  878-2549 
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^oftcst/ty  ‘D'juicfe  Packages 


INDUSTRIES,  INC . 


Model  S-14/S-12 


Model  "B 


Model  PC-11 


Model  MP-12 


FAX:  (704)  482-2015 


r-j  ^ 

Sr 

J 

- f 

* 

* ■& 

XVf. 

mm 

- 

f k ^ 

n. , 

m rr*-  ^ mx 

IN  N.C.  (704)  482-1477 

SOOTHCO  INDUSTRIES,  INC.  1840  E.  DIXON  BLVD.  SHELBY.  NC  28150  1 800-331-7655 
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WHAT  TREE  CARE  IS  REALLY  ALL  ABOUT 

The  Second  Annual  Trade  Show  and  Seminar  Program 
Sponsored  by  Tree  Care  Industry  magazine, 
a publication  of  the  National  Arborist  Association, 
and  The  International  Society  of  Arboriculture 


DECEMBER  5 - 7, 1991 
THE  OHIO  CENTER 
COLUMBUS,  OHIO 


What  Tree  Care  Is  Really  All  About 

This  is  our  theme  for  TCI  Expo  '9 1 . Everything  that  concerns  modem  day  arboriculture  can  be  found  here:  equipment, 
supplies,  services  and  informative  seminars.  TCI  Expo  '91  is  the  marketplace  for  arborists. 

Last  October,  Tree  Care  Industry  magazine  and  The  International  Society  of  Arboriculture  teamed  up  to  bring  you 
TCI  Expo  '90  in  Richmond,  Virginia.  Many  called  it  the  best  trade  show  they  ever  attended.  Here  are  but  a few  of  the  many 
positive  comments  we  received: 


“Congratulations  on  an  excellent  Expo  at  Richmond, 
Virginia.  This  was  surely  one  of  the  best  meetings  and 
equipment  demonstrations  I have  been  to  in  the  eighteen 
years  or  so  I have  been  involved  in  arboriculture.  I am 
looking  forward  to  Columbus  in  1991.”  - Richard  H. 
Woods,  J&S  Tree  & Landscaping  Inc.,  Stow,  Ohio. 


“We  made  a good  deal  on  equipment  at  TCI  Expo. 
The  show  was  great  and  the  seminars  were  very 
worthwhile.  We  are  planning  to  attend  Expo  in 
Columbus.”  - Dan  & Pat  Moran,  Moran’s  Tree  Service, 
Accokeek,  Maryland. 

“TCI  Expo  had  all  types  of  equipment  at  the  show. 
The  vendors  were  very  helpful,  informing  tree  workers 
of  the  availability  of  new  equipment.  The  seminars 
were  very  informative  and  worthwhile  attending.” 
Jim  Ward,  John  B.  Ward  & Company,  Inc.,  Villanova, 
Pennsylvania. 


“TCI  Expo  seminars  in  Richmond  were  informative, 
well  organized  and  directed  to  the  tree  care  industry. 
All  our  personnel  in  attendance  walked  away  with 
more  knowledge  and  enthusiasm  than  they  had  before 
attending  the  seminars.”  - Mike  Jasso,  Jasso  Tree 
Service,  Inc.,  Orion,  Michigan. 


“TCI  Expo  is  a learning  experience  you  cannot 
afford  to  miss.  I plan  to  bring  key  personnel  this  year.” 
Kent  Petersen,  Petersen  Tree  Service,  Minocqua, 
Wisconsin. 


“Good  show!  Networking  is  a great  benefit.  People 
have  the  same  problems  and  successes.  TCI  Expo  was 
well  put  together  with  lots  of  exhibitors.  We  are 
planning  to  attend  Expo  in  Columbus.”  - Tracey 
Hartmier,  Complete  T ree  Service  Company,  Carlisle, 
Ontario. 


Yours  peers  have  spoken!  TCI  Expo  '91  will  contain  the  same  magic  as  last  year’s  show.  Begin  by  looking  over  our 
excellent  seminar  program  and  get  ready  to  discover  what  tree  care  is  really  all  about  in  Columbus! 

SEMINAR  PROGRAM 


We've  designed  a seminar  program  that  brings  forth  the  most  advanced  tree  care  technology  and  management 
information  available.  We  focused  on  topics  relevant  to  today’s  marketplace  and  gathered  the  foremost  authorities  on 
these  subjects.  The  result  is  an  outstanding  program  featuring  speakers  who  will  deliver  informative,  interesting  and 
above  all,  much  needed  sessions  on  all  aspects  of  professional  tree  care. 

Look  over  the  list  of  excellent  management  and  technical  seminar  offerings  on  the  opposite  page  and  select  those  that 
best  meet  your  needs.  We  suggest  that  you  bring  along  one  or  more  associates  from  your  firm  to  take 
advantage  of  as  many  seminars  as  possible  and  benefit  from  our  multiple  registration  discount. 
Keep  in  mind  that  three  of  the  seminars  will  offer  pesticide  applicator  recertification  credits  and 
two  of  them  are  FREE! 
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WAKE  YOUR  TREE  SERVICE  FIRM  EQUIPMENT  FOR  WASTE  WOOD 
GROW  RECYCLING 


Waiter  Money  is  president  of  Guardian 
Tree Experts.a  medium-size  tree  service  Finn 
in  Rockville,  Maryland.  Walt  has  operated 
Guardian  Tree  Experts  for  over  25  years.  His 
distinctive  management  style  and  keen  business 
sense  have  made  him  very  successful.  He  is 
one  of  the  most  dynamic  public  speakers  in 
the  tree  care  industry  today.  Let  Walt  hetp 
you  Make  Your  Tree  Service  Firm  Grow. 


Seminar  U2 


HOW  TO  BE  A CREW  LEADER 


Mark  Tobin,  president  of  Hartney/Greymont 
Tree  Specialists,  Needham,  Massachusetts 
will  describe  How  To  Be  A Crew  Leader. 
Discover  how  Mark  climbed  the  company 
ladder  all  the  way  to  the  top  at  Hartncy/ 
Grey  monk 


Seminar  U3 


PREVENTING  CONSTRUCTION 
DAMAGE  TO  TREES 


Jack  Haney,  owner  of  B.  Haney  & Sons, 
Franklin  Park,  Illinois,  has  been  recycling 
wood  waste  since  1971.  He  will  tell  you  about 
purchasing  and  operating  Equipment  For  Waste 
Wood  Recycling. 


Seminar  U6 


RECRUITING,  RETAINING  AND 
DEVELOPING  FIELD  PERSONNEL 


Jim  Perrone,  a partner  in  the  management 
and  training  consulting  Firm  of  Perrone- 
Ambrosc  Associates,  will  conduct  a 2-hour 
workshop  that  you  will  not  want  to  miss. 
Finding  qualified  help  is  lough  enough  so 
Recruiting,  Retaining  And  Developing  Field 
Personnel  is  vital  to  business  growth.  Jim  has 
lectured  to  field  personnel  and  corporate  officers 
He  knows  the  score. 


Seminar  U7 


END  USES  FOR  RECYCLED  WOOD 
WASTE 


Steve  Clark  is  president  of  Steve  Clark  & 
Associates,  an  urban  forestry  firm.  Steve 
specializes  in  working  with  clients  and  their 
professional  team  to  build  projects  while 
Preventing  Construction  Damage  To  Trees. 
Learn  how  you  can  help  your  clients  protect 
their  valuable  properly  during  construction. 


Seminar  U4 


THE  TOP  DISEASES  OF  SHADE 
TREES 


Dr,  Chuck  Powell  is  a professor  of  Plant 
Pathology  at  Ohio  State  University.  Dr,  Powell 
has  done  an  extensive  amount  of  research  and 
teaching  on  The  Top  Diseases  of  Shade  Trees . 
This  seminar  Is  FREE  and  offers  recertification 
credit 


Dr.  Donald  Rakow  isan  Assistant  Professor 
of  Landscape  Horticulture  at  Cornell 
University.  He  has  done  extensive  research 
on  recycled  wood  waste.  Dr.  Rakow  will  tell 
you  what  the  future  holds  in  store  for  End 
Uses  For  Recycled  Wood  Waste . 


Seminar  #8 


managing  time  with  power 

SCHEDULING 


Dave  de  Sousa  is  a Production,  Training 
and  Safety  Coordinator  forF.  A.  Bartlett  Tree 
Expert  Company  and  he  realizes  that  time  is 
a limited  resource.  Let  Dave  explain  how 
Managing  Time  With  Power  Scheduling  can 
help  you  become  more  productive. 


A R S 


Seminar  U9 


EVERYTHING  YOU  EVER  WANTED 
TO  KNOW  ABOUT  PRUNING 


H.  Dennis  P.  Ryan  III,  Assistant  Professor 
of  Arboriculture  and  Urban  Forestry,  Univeisity 
of  Massachusetts,  will  present  a lively  and 
enjoyable  discussion  on  Everything  You  Ever 
Wanted  To  Know  About  Pruning. 


Seminar  ft 10 


THE  TOP  INSECT  PESTS  OF  SHADE 
TREES 


Dr.  David  J.  Shetlar,  a Landscape 
Entomologist  at  Ohio  State  University,  will 
discuss  his  latest  findings  for  controlling  The 
Top  Insect  PestsOfShadeTrees.  This  seminar 
is  FREE  and  offers  recertification  credits. 


Seminar  Ull 


COST  ANALYSIS  MADE  EASY 


George  Koziarz  is  president  of  George 
Koziarz  and  Associates,  Inc.,  a financial 
consulting  firm  based  in  Bannockburn,  Illinois. 
George  will  demonstrate  Cost  Analysis  Made 
Easy  and  help  you  manage  your  financial 
resources  more  effectively. 

Seminar  UJ2  | ] 

30  WAYS  TO  WORK  SAFER  AND 
SMARTER 


Don  Blair,  President  of  Sierra  Moreno 
Mercantile  Company,  is  one  of  the  most 
innovative  people  in  the  tree  care  industry. 
Whether  you  have  listened  to  him  before  or 
not,  you  owe  it  to  yourself  to  meet  Don  and 
discover  30  WaysTo  WorkSaferAndSmarter. 

Seminar  U13  □ 

THE  LATEST  IN  IPM 


Dr*  Michael  Raupp  is  a Research 
Entomologist  at  the  University  of  Maryland 
and  specializes  in  innovative  methods  used  in 
IPM.  Find  out  The  Latest  In  IPM  and  receive 
recertification  credits. 
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TRADE  SHOW  INFORMATION 

ADMISSION  to  lire  industry’s  largest  trade 
show  is  FREE  for  everyone.  Simply  fill  out  a 
Registration  Form.  You  will  not  be  admitted 
without  a TCI  Expo  '91  Badge. 

Once  inside,  you  can  visit  the  more  than 
23,000  square  feet  of  exhibits  that  wilt  be  on 
display  at  TCI  Expo  *91.  Make  informed 
buying  decisions  that  wifi  increase  the 
productivity,  performance  and  profitability 
of  your  firm.  Whether  you  arc  looking  for 
aerial  lifts,  chippers,  stump  grinders,  chain 
saws  or  other  arborist  equipment  and  supplies, 
you  will  find  it  here. 


Some  of  the  companies  who  will  be  on 
hand  are: 

AERIAL  LIFT  OF  CONNECTICUT 
ALBIEZ  INSURANCE  AGENCY 
ALLIANCE  EQUIPMENT 
ALTEC  INDUSTRIES 
AMERICAN  ARBORIST  SUPPLIES 
AMERICAN  INTERTOOL 
AMERICAN  SAFETY  UTILITY  CORP. 
ARBORTECH 
ARTISTIC  ARBORIST 
ASPLUNDH  MANUFACTURING 
BAKER  EQUIPMENT 
BANDIT  INDUSTRIES 
BARTLETT  MANUFACTURING 
D.A.  BEAM  ENTERPRISES 
BEEVER  SALES  CORPORATION 
BISHOP  COMPANY 
BRYAN  EQUIPMENT 
J.P.  CARLTON  COMPANY 
CIBA-GEIGY  CORP. 

CREATIVE  SALES 
DOGGETT  CORPORATION 
ECHO,  INC. 

ENCAP PRODUCTS 
ENGINE  CENTER,  INC. 

FANNO  SAW  WORKS 
FORESTRY  SUPPLIERS 
GROW  GUN 

HODGES  MANUFACTURING 
HOMELITE/TEXTRON 
INDEPENDENT  PROTECTION  CO. 

J.J.  MAUGET 

KARL  KUEMMERL1NG  INC. 
LABONVILLE  INC. 

LANIER  SUPPLY 
LANPHEAR  SUPPLY 


A D E 


LEVCO 

NORTHEASTERN  ASSOCIATES 
PRACTICAL  SOLUTIONS 
RAYCO 
ROOTS,  INC. 

SACHS-DOLMAR 
SCHODORF  TRUCK  BODY 
SHINDAIWA 

SIERRA  MORENO  MERCANTILE 
SOUTHCO  INDUSTRIES 
TECHNOLOGY  MANAGEMENT 
THE  SHARP  TOOL  CO. 

TIME  MANUFACTURING 
VERMEER 

WESTERN  TREE  & LANDSCAPE  SUP. 


THE  CITY  OF  COLUMBUS 


Columbus  is  the  state  capital  and  one  of  the 
fastest  growing  cities  in  the  United  States. 
Home  of  Ohio  State  University,  Columbus  is 
a leader  in  education  and  information,  which 
makes  it  an  ideal  site  for  a trade  show. 

The  Ohio  Center  is  located  fifteen  minutes 
from  Port  Columbus  International  Airport 
and  is  readily  accessible  by  interstate  highway. 
The  city  offers  visitors  reasonable  hotel  rates, 
fine  restaurants  and  a friendly  atmosphere. 


AIR  TRAVEL 

United  Airlines  has  been  designated  as  the 
official  carrier  for  the  attendees  of  TCI  Expo 
’91.  United  Airlines  has  agreed  to  offer  a 
special  discount  fare  to  attendees  of  this  year’s 
show.  Save  45%  on  all  unrestricted  full  coach 
tickets  and  5%  on  promotionai/rcstricted  fares. 
This  5%  discount  is  valid  providing  all  rules 
and  restrictions  arc  met  and  is  applicable  for 
travel  within  the  continental  United  States. 

To  obtain  this  discount,  you  or  your  travel 
agent  m ust  call  United  Airlines  at  1 -800-52 1 - 
4041  and  REFER  TO  FILE  #512  OW. 


SHOW 


HOTEL  INFORMATION 

Rooms  have  been  set  aside  at  the  Hyati 
Regency  Columbus  which  adjoins  the  Ohio 
Center.  FILL.  OUT  THE  ENCLOSED  HOTEL 
FORM  AND  MAIL  IT  TO  THE  HYATT 
REGENCY  IMMEDIATELY.  SPACE  IS 
LIMITED. 

There  are  six  other  hotels  located  in  the 
downtown  area.  For  more  information  about 
lodging,  call  The  Greater  Columbus  Convention 
and  Visitors  Bureau  at  1-800-234-COLS. 

OTHER  TCI  EXPO  91 
HIGHLIGHTS 

TCI  EXPO  *91  PASSPORT 

Discover  what  tree  care  is  really  all  about! 
Each  registered  attendee  will  receive  a TCI 
Expo  T9  5 Passport  which  can  be  used  to  receive 
prizes  at  the  conclusion  of  each  day.  Simply 
stop  by  every  booth  and  have  a slicker  placed 
over  that  booth  number  on  your  passport  and 
hand  il  in. 

CELEBRATION  ’91 

Come  help  us  celebrate  after  the  first  day  of 
the  meeting.  Socialize  with  exhibitors  and 
fellow  arborists  at  the  Hyatt  Regency,  As  our 
guest*  you  can  enjoy  beer*  w'ine,  soft  drinks 
and  a variety  of  snacks.  The  celebrating  begins 
on  Thursday  evening*  December  5th  at  6:00 
pm.  Admission  by  [icketonly. 

COFFEE  BREAKS 

Coffee  service  will  be  provided  during  the 
Thursday  morning  registration  and  between 
seminar  sessions  on  Friday  and  Saturday 
mornings. 

FOOD  SERVICE  FACILITIES 

Concession  stand  service  will  be  available 
in  the  Exhibit  Area  during  Trade  Show  hours 
for  lunch  and  snacks.  There  arc  also  many 
fine  restaurants  located  nearby. 
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THURSDAY,  DECEMBER  5TH 

FRIDAY,  DECEMBER  6TH 

8:00  am 

Registration  Opens 

8:00  am  Registration  Opens 

Coffee  in  the  Lobby 

1 Seminar  #4 1 

The  Top  Diseases  Of 

9:00  am 

Seminar  #1 

Shade  Trees 

Make  Your  Tree 

Dr.  Chuck  Powell 

Service  Firm  Grow 

FREE 

Walter  Money 

(Recertification  Credits  Available) 

Special  Value  Seminar 

9:00  am  | Seminar  #5| 

11:00  am 

Coffee  Break 

Equipment  For  Waste 
Wood  Recycling 

1 1 :30  am 

Exposition  Opens 

Jack  Haney 

4:00  pm 

Seminar  #2 

iSeminar  #6| 

How  To  Be  A Crew 

Mini-Workshop 

Leader 

(2  Hours) 

Mark  Tobin 

[Seminar  #3 

Recruiting,  Retaining 
And  Developing  Field 

Personnel 

Preventing  Construe - 

Jim  Perrone 

tion  Damage  to  Trees 
Steve  Clark 

10:00  am  Coffee  Break 

Exposition  Closes 

Exposition  Opens 

6:00  pm 

Celebration  ’91  at  the 

10:15  am  |Seminar#7 

Hyatt  Regency 

End  Uses  For  Re- 

Sponsored by  TCI 

cycled  Wood  Waste 

Dr.  Donald  Rakow 

U L E 

SATURDAY,  DECEMBER  7TH 

8:00  am  Registration  Opens 


Seminar  #Iq] 

The  Top  Insect  Pests 
Of  Shade  Trees 
Dr.  David  Shetlai 

FREE 

(Recertification  Credits  Available) 


9:00  am 

Exposition  Opens 

[Seminar  #1 1 1 

Cost  Analysis  Made 
Easy 

George  Koziarz 

[Seminar  #1 2[ 

Mini- Workshop 

(2  Hours) 

30  Ways  To  Work 
Safer  And  Smarter 
Don  Blair 

10:00  am 

Coffee  Break 

10:15  am 

Seminar  #13 

The  Latest  In  1PM 
Dr.  Michael  Raupp 

(Recertification  Credits  Available) 


4:00  pm  [Seminar  #8|  1:30  pm  Exposition  Closes 

Managing  Time  With 
Power  Scheduling 
Dave  de  Sousa 


Seminar  #9] 
Everything  You  Ever 
Wanted  To  Know 
About  Pruning 
H.  Dennis  P.  Ryan  III 

Exposition  Closes 
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REGISTRATION  INFORMATION 

Alt  attendees  must  be  registered  and  given 
a TCi  Expo  91  Badge  before  entering  the 
Trade  Show.  If  you  are  not  pre-registered, 
please  sign  in  at  the  Registration  Desk  upon 
your  arrival.  Admission  to  the  Trade  Show  is 
FREE! 

Seminar  attendees  must  register  in  advance 
or  at  the  door  to  receive  tickets  for  the  seminars 
they  wish  to  attend. 

DISCOUNT  PACKAGES 

For  TCI  Expo  91  we  put  together  a dynamite 
seminar  program  and  devised  a scries  of  seminar 
package  discounts  that  enable  you  to  save  up 
to  50%  off  the  total  seminar  package  cost! 

The  discounts  are  arranged  by  number  of 
seminar  hours  you  are  attending,  excluding 
the  FREE  seminars.  The  registration  form 
on  the  following  page  will  enable  you  to 
figure  your  discount  but  first,  let's  go  through 
the  discounts  that  are  available. 

THE  7 HOUR  SEMINAR  DEAL 

If  you r total  registered  seminar  hours  equals 
7,  excluding  FREE  seminars,  then  you  are 
entitled  to  a $75  discount  on  you  total  seminar 
value  package, 

THE  6 HOUR  SEMINAR  DEAL 

If  your  total  registered  semi  nar  hours  equals 
6,  excluding  FREE  seminars, then  you  are 
entitled  to  a $65  discount  on  your  total  seminar 
value  package. 

THE  5 HOUR  SEMINAR  DEAL 

If  your  total  registered  seminar  hours  equals 
5,  excluding  FREE  seminars,  then  you  are 
entitled  to  a $50  discount  on  your  total  seminar 
value  package. 


G I S T R 


BRING  THE  COMPANY 

Discounts  are  available  if  you  bring  one  or 
more  associates  from  vour  firm.  Simply 
photocopy  your  registration  form  and  fill  it 
out  for  your  employees  and  mail  them  all  in 
together. 

If  you  registered  for  7 seminar  hours, 
excluding  FREE  seminars,  and  you  am  bringing 
another  member  of  your  company,  you  can 
take  an  additional  $15  discount  on  your  total 
seminar  package  value. 

Your  company  associates  are  entitled  to  an 
associate  discount  on  thei  r seminar  packages, 
depending  on  how  many  seminar  hours  they 
sign  up  for. 

You  must  keep  in  m ind  that  if  you  registered 
for  7 seminar  hours  and  your  associate  registered 
for  5 seminar  hours,  your  associate  is  not 
entitled  to  your  $15  discount  for  7 hours  but 
would  enjoy  a $10  discount  under  the  5 Hour 
Seminar  Deal. 

You  can  recieve  a Company  Associate 
discount  regardless  of  how  many  seminar 
hours  you  register  for. 

REGISTER  EARLY! 

Send  in  your  registration  form  before 
Novem  ber  1,  1991  and  receive  a discount  on 
your  total  seminar  package  value,  excluding 
FREE  seminars.  Again,  th  is  discount  applies 
to  all  seminar  packages  but  the  amount  you 
may  deduct  depends  upon  your  total  seminar 
hours. 

ATTEND  SPECIAL  VALUE  SEMINAR! 

Be  sure  to  sign  up  for  Seminar  #1,  Make 
Your  Tree  Service  Firm  Growr  with  Mr.  Walter 
Money.  You  will  receive  2 hours  of  Walt's 
wisdom  for  the  price  of  a 1 hour  seminar.  It's 
our  way  of  saying,  "Welcome  to  TCI  Expo!" 


A T I O N 


REGISTERING 

It  is  very  important  that  you  read  and 
understand  the  registration  form  before  you 
begin  calculating  your  seminar  package.  Begin 
by  circling  the  number  of  each  seminar  you 
wish  to  attend  being  careful  not  to  choose  two 
seminars  which  occur  at  the  same  time.  Then 
add  the  total  seminar  hours  of  your  choices 
and  begin  your  cost  calculations. 

Also,  make  sure  you: 

Photocopy  your  completed  registration  form 
for  your  records ; 

Photocopy  the  blank  registration  form  and 
use  copies  to  register  additional  members  oj 
your  firm; 

Go  back  and  check  the  boxes  on  page  3 next 
to  the  seminar  programs  you  have  registered 
for; 

Mail  all  registration  forms  together  and  get 
them  to  us  before  November  1st  to  earn  the 
early  registration  discount  and  avoid  long 
registration  lines; 

Get  lots  of  rest  before  you  arrive  in  Columbus 
and  get  ready  to  discover  what  tree  care  is 
really  all  about!. 

If  you  have  any  questions  regarding 
registration,  feel  free  to  call  Tree  Care  Industry 
0 1 “800-7 33-2622  and  welt  gladly  help  you 
any  way  we  can. 
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REGISTRATION  FORM 


NAME 


Y COMPANY 
ADDRESS  _ 
CITY 


STATE 


ZIP. 


TELEPHONE  NUMBER 


DATE 


Circle  the  number  of  each  seminar  you  wish  to  attend-  Be  careful  not  to  pick  two  seminars  which  occur  at  the  same 
time.  Total  the  seminar  hours  at  the  bottom  of  Column  1,  excluding  FREE  seminars.  Make  a copy  of  the  registration 
form  for  your  records.  Mail  the  original,  with  your  check  or  credit  card  information  to: 

TCI  EXPO  '91,  P.O.  BOX  1094,  AMHERST,  Nil  03031-1094  (800)  733-2622 

* Denotes  seminars  where  Pesticide  Applicator  patpttt  a tiawc 

Recertification  Credits  are  offered.  LALt  UljA1  IUINS. 

n___  EnterTota]SenjinarHours(TSH)fromthebottomofColuninl.IfTSH 

equals  7,  go  to  Box  A If  TSH  equals  6,  go  to  Box  B.  If  TSH  equal*  5,  go  to 
Box  C.  If  TSH  is  less  than  5,  go  to  Box  D. 


#1  - 9:00  am  Make  Your  Tree  Service  Firm 


lhr. 


#2 -4:00  pm 

How  To  Be  A Crew  Leader 

lhr. 

A 

Your  7 Hour  Seminar  Package  Value  is  worth: 

(V 

$210 

#3  - 4:00  pm 

Preventing  Construction 

lhr. 

Discounts: 

Damage  To  Trees 

$75  for  7 Hour  Registration 

December  6 th 

$15  for  Company  Associate 

$15  for  Early  Registration  (Before  11/1) 

#4  - 8:00  am 

The  Top  Diseases  of  Shade 
Trees*  (I  hour } 

Total  Discounts  (Subtract  from  Line  1) 

FREE 

Total  Registration  Amount  Due: 

#5  -9:00  am 

Equipment  For  Waste  Wood 

B. 

Your  6 Hour  Seminar  Package  Value  is  worth: 

(2) 

$180 

Recycling 

lhr. 

Discounts: 

#6  -9:00  am 

Recruiting,  Retaining  And 

$65  for  6 Hour  Registration 

Developing  Field  Personnel 

2hr. 

$10  for  Company  Associate 

#7  - 10:15  am 

End  Uses  For  Recycled  Wood 

$10  for  Early  Registration  (Before  11/1) 

#8  -4:00  pm 

Waste 

lhr. 

Total  Discounts  (Subtract  from  Line  2) 

Managing  Time  With  Power 

Total  Registration  Amount  Due: 

Scheduling 

Everything  You  Ever  Wanted  To 

lhr. 

#9  -4:00  pm 

C. 

Your  5 Hour  Seminar  Package  Value  is  worth: 

(3) 

$150 

Know  About  Pruning 

lhr. 

Discounts: 

December  7th 

$50  for  5 Hour  Registration 

$10  for  Company  Associate 

#10  -8:00  am 

The  Top  Insect  Pests  of  Shade 
Trees*  (J  hour) 

Cost  Analysis  Made  Easy 

$10  for  Early  Registration  (Before  11/1) 

FREE 

lhr. 

Total  Discounts  (Subtract  from  Line  3) 

#11  -9:00  am 
#12  -9:00  am 

Total  Registration  Amount  Due: 

10  Ways  To  Work.  Safer  And 
Smarter 

The  Latest  In  I PM* 

2hr. 

lhr. 

D. 

Multiply  TSH  by  $30  and  enter  here: 

(4) 

#13  -10:15  am 

Bring  a company  associate,  deduct  1095>.  (4)  x .10 

Register  before  (11/1),  deduct  10%*  (4)  x .10 

Add  the  total  seminar  hours  (excluding 
FREE  seminars)  you  have  registered  for 

Total  Discounts  (Subtract  from  Line  4) 

Total  Registration  Amount  Due: 

and  place  them  below.  Then  begin  your 
seminar  cost  calculations  in  Column  2. 

TOTAL  SEMINAR  HOURS  (TSH) 

If  Paying  by  Visa  or  Mastercard: 

Credit  Card  Number:  


Be  sure  to  see  checklist  on  back  side  of  this  page. 

Check  Enclosed  For: 


. Expiration  Date: 


Signature: 


CHECKLIST  FOR  REGISTRATION  FORM: 

Made  a photo  copy  of  the  original  form. 

Filled  out  registration  form  completely. 

Did  not  sign  up  for  more  than  7 seminar  hours  (excluding  FREE  seminars). 

Took  advantage  of  all  entitled  discounts. 

Double  checked  all  cost  calculations. 

If  bringing  another  company  member,  enclosed  a copy  of  their  form. 

Mailed  registration  form  before  November  1, 1991 

Enclosed  check  or  credit  card  information. 

Checked  off  the  seminars  on  page  3 I am  attending  for  my  reference. 

SEE  YOU  IN  COLUMBUS! 


Write  or  call  for  more  information: 
TCI  Expo  *91 
P.O.  Box  1094 
Amherst,  NH  03031 
800-733-2622 
FAX:  603-672-2613 


Here's  why  Disc  Chipper  users 
are  going  back  to  Drum  Chippers. 


More  Dumping  Fees. 
More  Repair  Costs. 

More  Downtime. 

More  Fuel  Consumption. 
More  Overheating. 

Do  you  need  to  chip 
everything? 

If  you’re  like  most  disc  owners,  you’ve 
been  chipping  more  of  what  was  once 
sold  as  firewood  (or  left  for  people  to 
take),  and  have  watched  your  dumping 
fees  go  up  and  your  productivity  go 
down.  Your  crews  spend  more  time 
running  *o  the  dump,  clearing  jammed 
chutes,  washing  down  radiator  screens 
and  waiting  for  overheated  engines 
to  cool. 

The  Asplundh  Whisper  Chipper  not 
only  offers  lower  operating  costs,  but 
extremely  low  life  cycle  costs.  And, 
how  many  used  disc  chippers  have  you 
seen  for  sale  after  ten  years  of  service? 

Are  you  spending 
more  on  fuel? 

At  70-  to  120-feet  per  minute,  it  takes  a 
disc  chipper  almost  three  times  longer 
than  a Whisper  Chipper  to  chip  six-inch 
material.  How  much  more  fuel  do  you 
think  it  uses?  And,  with  the  engine 
running  longer,  you’re  looking  at 
shorter  engine  life  and,  again,  higher 
operating  costs. 


The  Asplundh  Whisper  Chipper 
saves  time,  fuel,  and.  most  important, 
money. 

Are  you  paying 
hydraulic  mechanics 
more? 

The  chart  below  compares  replacement 
parts  for  a Whisper  Chipper  with  those 
of  a popular  disc  chipper. 


Whisper 

Chipper 

Disc 

Chipper 

Chippers 

Blades 

Belts 

Cutter  Bar 

Blades 

Belts 

Anvil 

Hydraulic  System 

none 

Hydraulic  tubes , 
fittings , hoses , 
motors,  filters, 
tanks,  flow 
dividers , 0 -rings, 
seals , (over  30 
hydraulic 
components  alone) 

Feed  System 

none 

Feed  wheels,  feed 
teeth , bearings , 
bushings,  feed 
wheel  springs, 
feed  wheel  yokes, 
etc.,  etc. 

Whisper  Chippers  have  far  less 
downtime.  That  translates  into  more 
time  making  money  and  less  spending  it. 


Are  you  ready  to  think 
about  a drum  chipper? 

The  Whisper-  designed,  built,  used 
and  backed  by  Asplundh  - carries  a 
one-year  warranty  honored  by  the  most 
extensive  service  in  the  industry.  Plus, 
with  full-sized  Whispers  starting  at 
$8950,  you'll  keep  your  investment  at 
its  lowest  and  your  yield  at  its  highest. 

Come  back  to  the  Asplundh  Whisper 
Chipper ...  the  chipper  that  keeps 
paying  dividends  for  up  to  20  years. 


Asplundh  Ability . See  it  in  action . 

1-800-331-1038 


ASPLUNDH 


MANUFACTURING 
100  Asplundh  Avenue 
Creedmoor,  NC  27522 
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OUTLOOK 


In  my  opinion , 1992 
is  going  to  be  an 
excellent  year  for  the 
tree  care  industry. 

Be  ready  to  take 
advantage  of  it. 


The  next  12  months  will  be  very  interesting  for  the  American 
business  community.  I don't  have  a crystal  ball,  but  I do  know 
that  1992  is  an  election  year  - for  the  office  of  president,  one- 
third  of  the  Senate  and  the  entire  House  of  Representatives. 
Those  who  will  be  seeking  re-election  will  take  every  step  to 
soothe  and  woo  the  voters. 

Between  now  and  election  time,  every  effort  will  be  made  to 
stimulate  the  economy.  The  Federal  Reserve  has  already 
lowered  interest  rates.  Congress,  which  at  the  time  of  this 
writing  has  yet  to  pass  any  significant  legislation,  no  doubt  will 
pass  legislation  that  has  voter  appeal,  such  as  measures  dealing 
with  taxes,  civil  rights,  the  environment,  unemployment  and 
programs  that  pump  money  into  local  economies. 

It  will  be  the  usual  game  that  eventually  will  cost  us  all  more 
tax  money,  but  it  will  get  votes  and  provide  short-term 
economic  stability,  if  not  growth. 

What  does  this  mean  to  the  tree  care  industry? 

Business  will  be  better  in  1992!  Consumers  will  be  more 
inclined  to  spend  disposable  income  on  services,  your  services. 
With  this  in  mind,  it's  not  too  soon  to  prepare  to  capitalize  on 
this  opportunity. 

Don't  sit  back  and  wait.  This  fall,  plan  a marketing  strategy 
to  be  implemented  early  in  the  year.  Make  sure  that  your 
company  name  comes  to  mind  as  clients  are  thinking  about 
what  they  have  to  do  to  maintain  their  property  in  1992.  Make 
contact  by  mail,  by  phone  or  by  personal  visit.  Help  your 
clients  establish  their  priorities. 

Look  to  expand  your  market  share  of  new  business.  Many  of 
your  competitors  are  going  to  do  nothing,  so  this  is  your 
opportunity  to  grow.  Give  some  thought  to  direct  mail  and 
other  forms  of  advertising. 

Also,  get  an  early  start  on  improving  your  labor  force.  Those 
areas  of  the  country  that  experienced  an  abundance  of  labor  in 
the  last  year  or  two  may  not  find  that  to  be  the  case  in  1992. 
Remember,  the  number  of  available  workers  in  the  18-to-24- 
year-old  range  is  diminishing. 

Review  your  equipment  needs  and  make  plans  for  replace- 
ments early.  1991  has  been  pretty  soft  for  equipment  suppliers 
and  some  have  even  cut  back  production.  Suppliers  will  not 
have  a big  inventory  of  readily  available  equipment. 

Examine  your  financial  needs  as  well.  Develop  a business 
plan.  Show  it  to  your  banker  and  arrange  well  in  advance  for 
any  credit  you  may  need.  Borrowing  is  still  going  to  be  very 
difficult.  Even  under  the  best  of  circumstances,  banks  will  be 
very  slow  in  making  decisions. 

In  all  cases,  be  flexible.  Some  parts  of  the  country  will  feel 
this  economic  change  sooner  than  others.  Even  now,  I am  told, 
business  is  booming  in  many  parts  of  the  Midwest. 

In  my  opinion,  1992  is  going  to  be  an  excellent  year  for  the 
tree  care  industry.  Be  ready  to  take  advantage  of  it. 


Robert  Felix,  Publisher 
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CD 

THE  MODEL  90 

A 9“  diameter  capacity  unit, 
provides  the  advantages  of 
hydraulic  feed,  disc-style 
chippers  at  a lower  price  and 
lighter  weight. 

© 

THE  MODEL  200+ 

The  first  high-speed, 
hydraulic,  disc-style  chipper. 
The  chipper  that  others  are 
compared  to. 

® 

THE 

□RUM  BANDIT 

A chipper  you  can't  beat  if 
your  preference  is  a drum. 
We  offer  12*  and  16“ 
models, 

® 

THE  GO  BANDIT 

A new  self-propelled,  6* 
diameter  capacity,  back  yard 
chipper  from  Bandit. 

© 

THE  MODEL  250 

The  ultimate  chipper.  You 
will  not  chip  with  anything 
else  once  you've  tried  the 
250. 

® 

THE  CHIP  BOX 
COMBO  UNIT 

Available  with  either  a 6*  or 
9’  diameter  capacity, 
hydraulic  feed,  disc-style 
chipper. 

© 

THE  MIGHTY 
BANDIT  II 

An  all-around  disposal 
chipper.  It  is  great  lor 
landscape  prunings  in 
addition  to  trees  and  brush, 

® 

THE  MODEL  150 

An  economical  12*  diameter 
capacity,  hydraulkHeed, 
disc-style  chipper, 

© 

THE 

MIGHTY  BANDIT 

A 6' diameter  capacity, 
hydraulic  feed,  disc-style 
chipper.  The  150  provides 
Ihe  advantages  of  a 12“ 
disc-style  chipper  at  a lower 
price. 


6750  MILLBROOK  ROAD  • REMUS,  Ml  49340 
PHONE:  (517)  561-2270  • FAX:  (517)  561-2273 


Bandit  has  the  chipper  you  need  to  quickly  and  economically  convert 
unwanted  trees  and  brush  into  recycleable  wood  chips. 

If  you  are  not  using  a Bandit,  your  competitors  just  might  have  an 
edge. 

See  us  at  the  Arbor  Expo  — Nov.  7-9,  1991  — Springfield,  MA 
and  T.C.I.  Expo  — Dec.  5-7, 1991  - Columbus,  OH 

To  decide  which  chipper  is  right  for  you,  call  us  or  your  local  Bandit  Dealer  for  a demonstration. 

BANDIT  INDUSTRIES,  INC. 


CHOOSE  YOUR  CHIPPER 

A BANDIT  CHIPPER 

WILL  MAKE  YOUR  DAY! 


Please  circle  7 on  the  Reader  Service  Card 
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Pricing  Work 

Profit-and-Loss  Statements  Can  Make  The  Difference 


By  TCI  Staff 

Preparing  a monthly  profit-and-loss 
statement  may  seem  like  a lot  of  trouble. 
But  for  the  small  residential/commercial 
tree  care  service  owner,  it  presents  a clear 
picture  of  the  company’s  financial  condi- 
tion so  that  adjustments  can  be  made  in  a 
timely  manner  based  on  current  informa- 
tion. Pricing  strategies,  equipment  pur- 
chases and  wage  increases  affect  prof- 
itability and  sound  business  decisions 
must  be  based  on  accurate,  current  infor- 
mation. 

Pricing  a service  is  difficult,  and  there  is 
considerable  price  competition  in  the  tree 


care  industry.  A sluggish  economy  re- 
quires a combination  of  shrewd  pricing 
and  more  aggressive  selling,  and  a profit- 
and-loss  statement  is  a valuable  guide  dur- 
ing economic  conditions. 

Data  collected  by  the  National  Arborist 
Association  on  the  financial  condition  of 
small  tree  service  firms  (annual  sales  un- 
der $600,000)  indicates  that  there  are  three 
types  of  firms. 

1.  The  typical  firm.  This  type  of  firm 
has  six  employees  in  the  field,  one  of 
whom  is  a general  foreman  who  sees  to 
the  needs  of  the  crew.  Other  employees  in- 
clude a full-time  office  worker,  a part-time 


office  worker,  a part-time  mechanic  and  a 
salesman,  generally  the  owner.  This  firm 
has  been  in  business  for  more  than  six 
years,  specializes  in  pruning  and  removals 
and  does  some  fertilizing  and  a small 
amount  of  pest  management.  An  estab- 
lished clientele  accounts  for  most  of  the 
firm’s  work.  The  firm  has  lots  of  equip- 
ment, not  all  of  which  is  used  all  the  time. 
A reasonable  amount  of  time  is  spent  on 
employee  safety  and  training  and  workers 
compensation  insurance  costs  are  average. 
The  owner  works  about  60  hours  a week, 
has  an  income  in  the  $50,000  range  with 
lots  of  benefits,  and  the  company  show's  a 
profit  of  about  3%.  A computer  keeps 


Are  you  typical?  Data  on  the  financial  condition  of  small  tree  services  indicates  there  are  three  types  of  firms.  The  main  differences 
among  them  lie  in  their  ability  to  price  work,  such  as  the  trimming  and  cleanup  operations  shown  in  these  photos. 
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Table  1 : Comparisons  of  Three  Types  of  Firms 


Typical 

No-profit 

High-profit 

Gross  sales 

$500,000 

$300,000 

$540,000 

Direct  expenses 

Payroll 

SI  40,000 

$100,000 

$149,000 

Payroll  taxes 

9,000 

11,000 

21 ,000 

Worker  comp. 

28,000 

25,000 

20,500 

Other  ins. 

33,500 

17,500 

30,500 

Equip.  Expense 

72,000 

52,000 

64,000 

Tools  & supplies 

37,500 

28,000 

41,500 

Other 

19,000 

7,500 

21,000 

Total  Direct  Exp. 

$349,000 

S241.000 

$347,500 

Sales  & 

Admin.  Expense 

$134,500 

$59,000 

$138,500 

Total  Costs 

$483,500 

$300,000 

S486.000 

Profit 

$16,500 

0 

$54,000 

irack  of  the  company's  finances.  A stable 
labor  force,  good  client  base  and  sufficient 
cash  reserves  accumulated  over  the  years 
enable  the  firm  to  get  along  reasonably 
well. 

2.  The  no-profit  firm.  According  to  the 
data  collected,  the  no-profit  firm  has  four 
people  in  the  field.  The  owner  doubles  as 
salesman  and  foreman  and  the  office  is 
staffed  by  a pan-time  worker.  Since  most 
of  the  equipment  was  purchased  used, 
maintenance  is  a major  cost.  The  firm  has 
been  in  business  for  three  or  four  years, 
specializes  primarily  in  pruning  and  re- 
movals and  is  generally  happy  to  get  any 
kind  of  work.  The  firm  was  started  on  a 
shoe  string  and  has  accumulated  no  work- 
ing capital. 

The  owner  works  about  80  hours  a 
week,  tom  between  selling,  producing  and 
collecting  accounts  receivable.  He  has  lit- 
tle time  for  training  and  insurance  costs 
are  high.  A financial  statement  is  pro- 
duced at  year's  end  with  the  tax  return. 
Generally  the  owner's  income  is  about  the 
same  as  a high-priced  foreman  but  less 
than  that  of  a good  salesperson  in  a larger 


company.  Decisions  are  based  on  what 
seems  expedient  at  the  time  and  the  own- 
er's major  concern  is  the  bank  balance. 
Prices  are  established  by  the  competition 
as  well  as  the  need  to  get  jobs  to  keep  the 
crew  busy  and  generate  enough  income  to 
pay  this  month's  payroll  and  last  month's 
bills.  Even  day  is  a struggle  for  survival. 

3.  The  high-profit  firm . This  type  of 
firm  has  six  employees  and  has  estab- 
lished a reputation  for  quality  and  high- 
tech  performance.  It  has  minimal  equip- 
ment (specialized  equipment  is  rented 
when  needed)  and  a financially  comfort- 
able clientele.  The  firm  has  been  in  busi- 
ness for  more  than  five  years  and  has  a 
more-than-sufficient  cash  reserve.  The 
owner  and  another  person  are  in  sales,  and 
the  office  is  staffed  by  a full-time  worker. 
The  owner  has  an  income  between 
$50,000  and  SI 00.000.  with  lots  of  bene- 
fits and  the  company  boasts  a 10%  profit. 
A computer  produces  a monthly  financial 
statement  w hich  the  ow  ner  carefully  scru- 
tinizes. measuring  performance  against 
the  current  year's  business  plan  and  the 
prior  year's  figures.  Price  adjustments  are 
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made  as  needed  and  expenditures  are  care- 
fully monitored. 

The  differences  among  the  three  com- 
panies are  the  number  of  years  in  business, 
the  nature  of  the  potential  client  base  and 
the  amount  of  w orking  cash  available.  The 
main  difference,  however,  lies  in  the  abil- 
ity to  price  w ork  profitably. 

Setting  prices 

Let's  put  price  in  perspective.  To  the 
tree  company  owner,  price  can  spell  the 
difference  between  a profit  and  a loss,  or 
between  getting  and  losing  a job.  To  the 
customer,  price  may  be  a determining  fac- 
tor but  confidence,  convenience  and  habit 
also  play  a part. 

Establishing  a price  for  a service  is  quite 
different  from  pricing  a product.  In  addi- 
tion to  knowing  what  you  have  to  charge 
per  hour,  you  must  be  able  to  accurately 
estimate  the  hours  needed  for  the  job. 
Estimating  the  hours  comes  from  experi- 
ence: the  hourly  rate  comes  from  the  prof- 
it-and-loss  statement. 

Table  1 show's  a simplified  profit-and- 
loss  statement,  comparing  typical,  low- 
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Table  2:  The  Effects  of  a Price  Cut 


Current  prices 

5%  reduction 

Company  X 

Typical  Sales  Volume 

$536,500 

$509,675 

$509,675 

Direct  Expenses 

Payroll 

140,000 

140,000 

$140,000 

Payroll  tax 

19,000 

19,000 

0 

Workers  comp. 

28,000 

28,000 

0 

Other  insur. 

33,500 

33,500 

33,500 

Other* 

128,500 

128,500 

128,500 

Total  Dir.  Exp. 

$349,000 

$349,000 

S302.000 

Sales  & Admin.  Exp. 

$134,500 

$134,500 

$134,500 

Total  Expenses 

$483,500 

$483,500 

$436,500 

Profit  Before  Taxes 

53,000 

26,175 

73,175 

Profit  % 

10.0% 

5.0% 

14.0% 

* - All  equipment,  supplies  and  materials  costs. 


profit  and  high-profit  companies. 

Three  steps  are  involved  in  pricing.  The 
first  step  is  to  establish  a budget  for  the 
year  based  on  last  year's  figures  plus 
known  changes  in  various  costs. 

The  second  step  is  to  determine  the  per- 
centage of  profit  you  want  to  make.  If  you 
are  looking  fora  10%  profit,  multiply  your 
total  costs  by  .110.  Using  figures  from  the 
“typical"  firm  for  this  example,  the  total 
costs  are  $483,500  multiplied  by  . 1 10,  for 
$53,000  in  profit  and  gross  sales  of 
S536.500.  Divided  by  250  work  days  per 
year,  the  revenue  per  day  needed  to  cover 
those  costs  and  produce  that  profit  is 
$2146. 

Finally,  divide  $2146  by  six  field  work- 
ers each  working  eight  hours  (6x8  = 48). 
The  result  says  you  must  charge  $44.7 1 
per  hour.  Since  not  all  time  worked  pro- 
duces revenue,  you  should  probably  add 
10%  and  charge  $49  per  hour. 

Price  cutting 

Cutting  prices  to  get  work  is  sometimes 
necessary'  or  justifiable,  but  is  generally 
not  a profitable  long-term  sales  strategy 
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unless  you  can  cut  costs  at  the  same  time. 

Let's  look  at  what  happens  when  you 
cut  your  prices  to  match  your  competitor. 
Company  X.  Suppose  Company  X is  ei- 
ther an  owner/operator  firm  or  a company 
that  pays  its  employees  on  a contractual 
basis,  thereby  eliminating  workers  comp 
insurance  and  payroll  taxes. 

Now  let's  say  you  cut  your  prices  by 
5%  across  the  board  to  match  Company 
X.  Table  2 illustrates  how  cutting  your 
prices  by  only  5%  will  drastically  affect 
your  bottom  line,  unless  you  can  also  re- 
duce your  expenses. 

In  addition  to  the  effect  on  your  bottom 
line,  a cut  in  your  prices  could  prompt  the 
competition  to  cut  its  prices  even  further. 
The  net  result  is  that  you  help  establish  the 
price  your  market  will  tolerate. 

If  you  drop  your  prices,  can  you  make  it 
up  with  volume?  Work  that  you  obtain  be- 
cause of  price  cutting  is  called  incremen- 
tal business.  Base  business  is  work  that  is 
priced  to  be  reasonably  profitable.  Incre- 
mental business  does  not  contribute  sig- 
nificantly to  your  profit,  yet  may  be  valu- 
able for  other  reasons.  The  danger  is  that 
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too  much  incremental  business  can  be- 
come your  base  business. 

Timely  and  accurate  financial  informa- 
tion makes  it  possible  for  you  to  maintain 
fair  prices  at  a reasonable  profit  and  to 
compete  in  the  marketplace  on  a price  ba- 
sis when  necessary.  The  information  is 
only  as  good  as  your  method  of  using  it. 

!D 


This  article  w as  based  in  part  on  infor- 
mation compiled  for  members  of  the 
National  Arborist  Association  by  Dr. 
Albert  Bates  of  the  Profit  Planning  Group 
in  Boulder,  Colorado. 


theVO50 


SAVES  ON  cos r 

Set-up 


It’s  TIME  to 
check  out  VERSALIFT! 

TimE 

MANUFACTURING  company 

P.0.  Box  20368  Waco.  Texas  76702-0368 
(817)  776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO- 50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool. 

The  VO-50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation. 

To  see  a VO- 50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


See  us 
at 

TCI  Expo 


Please  circle  27  on  the  Reader  Service  Card 
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Thanks  for  TCI 

A quick  note  to  tell  you  thanks  for  an  in- 
formative and  progressive  magazine.  I be- 
lieve only  those  who  are  willing  to  contin- 
ue educating  themselves  will  survive  and 
prosper.  Your  magazine  is  one  such  edu- 
cational tool  to  achieve  this  purpose. 

R.J.  Petersen 
Ironwood  Landscaping 
Aurora,  III. 


A pro’s  perspective 

Our  son's  pruning  of  the  arborvitae 
hedge  that  runs  alongside  our  100-foot 
drive  strongly  resembled  the  first  haircut 
he  performed  on  his  brother  in  their  up- 
stairs bathroom  five  years  ago — .hack 
away! 

The  arborist  assured  us  that  (miracu- 
lously) a return  to  a smooth  green  silhou- 
ette was  not  impossible  and  handed  me  a 


copy  of  TCI  to  take  my  mind  off  the 
dilemma. 

Your  journal  is  informative  and  useful 
but  the  magazine’s  closing  wit  in  Mr. 
Thomas  Clancy's  “Dreaming  of  a Lift" 
offered  us  an  amusing  look  at  tree  care 
viewed  from  the  pro's  perspective  and  a 
hilarious  look  at  the  quirks  of  Mr.  Proper- 
tyowner.  I'll  look  for  a follow-up  article 
from  Mr.  Clancy  in  hopes  that  he  will  ex- 
perience time  as  the  chariot  operator. 

S.  Erickson 
Holden.  Mass. 


Only  basic 

Just  wanted  to  touch  base  with  you  and 
put  in  my  2-cents'  worth.  The  article  that 
Bob  Felix  wrote  on  how  well  you  play  ar- 
borist and  businessman  and  not  what  your 
competition  does  was  an  excellent  article. 
(It)  is  a basic  business  practice  that  really 


works.  If  you’re  always  looking  at  your 
competition  you  can't  be  looking  at  your 
business.  The  way  to  tell  if  you  are  doing 

well  is  to  look  at  your  profits Think 

safety,  customer  satisfaction,  arboricultur- 
ally  sound  practices,  keep  your  profit  mar- 
gin high,  and  you  can  make  it. 

Thanks  for  the  magazine.  Keep  up  the 
good  work. 

See  you  at  the  next  TCI  Expo. 

Ralph  Halleran 

Big  Muddy  Tree  Co. 

Mulkeytown,  111. 


Letters  should  he  addressed  to: 
Tree  Care  Industry  . Editor 
P.O.  Box  1094 
The  Meeting  Place  Mall 
Route  101 
Amherst.  NH  0303! 


RAYCO 

_ makes  a 

Compact 

DieselPower 


STUMP 
CUTTER 
WITH 


See  us  at  TCI  Expo 

PHONE 

Toll  Free 

1-800-392-2687 

(IN  OHIO) 

1-800-392-2686 

(OUTSIDE  OHIO) 

RAYCO 

The  Stump  Cutter  People” 

6822  Lincoln  Way  East 
Wooster,  Ohio  44691-9954 
Phone  (216)  264-8699 
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BUY  IT/  LEASE  IT 


OPdYKE  INC. 

(215)  721-4444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440 
(Philadelphia  Area) 


Asplundh  Drum  Chippers 

4 cyl.  Ford  or  Hercules  gas  with 
12*  cutter  head 
Asplundh  Chipmunk 


$10,900 

$9,500 


Lease* 

48  months 

$335 

$303 


* All  lease  purchases  require  2 payments  down.  $1.00  buy-out  with  approved 
credit.  Other  lease  plans  available.  Used  Asplundh  & Morbark  chippers  and 
Rayco  stump  grinders  available. 


1977  Ford  LR50  $17,500 


1977  Ford  LR45  $9995  & up 


1979  Ford  TECO  55’  $24,900 


1989  Chev.  65’  Skyhook  $37,500 


1978  GMC  Hiab  Knuckleboom 
$12,500 


1980  Int.  11  ton  R.O.  $39,500 


1978  Int  Crane  & Dump  $7500 


4 -knife  option  add  $500 


Lease* 

Morbark  Drum  Chippers  48  months 

20/10  $7500  $235 

20/20  $11,500  $352 


1978  Chev.  LR50  $27,500 


Lease* 


Rayco  Stump  Grinders 

48  months 

Model  RG1620:  20  H.P. 

$6,850 

$218 

Model  RG1635-A/SP:  35  H.P. 

$11,750 

$360 

Model  RG1665-AC:  65  H.P. 

$14,995 

$460 

Model  1670DC:  80  H.P. 

$21,500 

$654 

Rayco  Hydro  Stumper:  240  H.P. 

$85,000 

$2,344 

Morbark  Disc  Chippers 

4 cyl.  Ford  gas 
4 cyl.  White  gas 
4 cyl.  Cummins 


Lease* 

48  months 
$11,500  $352 

$11,500  $352 

$14,995  $460 


1989  Ford  Diesel  LR50  $49,900 
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MANAGEMENT  EXCHANGE 

The  Big  Four 


By  Dave  de  Sousa 

Are  you  a manager?  If  you  say  no.  think 
again.  Even  if  you  don't  have  anyone  who 
works  directly  for  you.  you  are  a manager. 
You  make  decisions  every  minute  about 
what  you  should  be  doing  with  your  labors. 
If  you  make  decisions  about  your  resources 
(your  own  labors  or  other  resources),  you 
may  find  this  article  interesting. 

The  manager  who  has  the  most  power 
to  make  a company  profitable  is  the  man- 
agers) and/or  workers)  that  makes  the 
product  or  provides  the  sen  ice.  Managers 
who  don't  perform  the  actual  work  of  the 
company  can  only  lead  those  who  do  the 
work  toward  a desired  outcome. 

The  profit  is  made  by  the  manager s) 
w ho  makes  the  product  or  performs  the 
sen  ice. 

Now.  I may  have  knocked  a few  noses 
out  of  joint  if  you  are  a manager  who  does 
not  directly  perform  the  service  or  make 
the  product.  You're  probably  saying, 
“Gee.  I sure  feel  like  I'm  working  all  day." 

Consider  these  four  areas 

/.  Safety  — I always  put  this  at  the  top 
of  any  list.  Your  decision  whether  to  use 
all  the  safety  gear  the  company  provides, 
drive  proper!)  and  follow  all  the  safety 
rules  makes  the  difference  in  whether  ac- 
cidents occur.  You  can  be  absolutely  cer- 
tain that  every  accident,  even  if  it  doesn't 
involve  injuries,  costs  the  company  mon- 
ey. Even  if  nothing  is  damaged,  the  time  it 
takes  to  put  everything  back  the  way  it 
was  or  to  get  over  the  shattered  nerves  of 
a near-miss  are  going  to  slow  dow  n the 
job.  People  who  keep  statistics  of  these 
things  have  told  me  that  for  every  dollar  of 
direct  cost  of  an  accident,  there  is  any- 
where from  $6  to  $53  of  indirect  cost. 
You.  as  a manager,  determine  how  much 

to 


money  we  spend  on  accidents. 

2.  Production  — Depending  on  your 
present  job.  you  either  perform  the  sen  ice 
and/or  make  the  products  that  the  compa- 
ny sells,  supervise  people  who  perform  the 
work  or  provide  administrative  support.  A 
breakdown  in  efficiency  anywhere  along 
the  chain  generates  extra  cost.  I'm  not 
necessarily  talking  about  how  hard  or  how 
fast  you  work.  We  all  like  to  think  that 
we're  putting  out  100%.  Efficiency  also 
involves  how  smart  you  work,  whether 
you're  climbing  the  same  tree  three  times 
a day  because  you  forgot  to  bring  all  the 
right  tools,  or  your  hardhat  falls  off.  or  you 
need  a cold  drink  or  you  come  down  for 
lunch  when  there's  only  a half  hour's 
w orth  of  work  left  in  the  tree,  or  a hundred 
other  things  that  are  not  very  smart.  Even 
the  direction  you  drop  a tree  on  the  ground 
counts  if  you  forget  to  consider  the  best 
way  of  cleaning  it  up  after  you  get  it 
down.  Productivity  isn't  a dirty  word.  In 
fact,  you  might  not  even  have  to  work  so 
hard  or  so  fast  if  you  figure  out  a more  ef- 
ficient w ay  to  do  the  job. 

3.  Quality  — Customers  may  pay  a lit- 
tle more  to  get  the  best  tree  care  available, 
and  they  don't  mind  that.  They  like  to  do 
business  with  people  who  know  what 
they're  doing.  Producing  any  less  than  the 
best  costs  money,  causes  embarrassment 
and  loses  customers.  Complaints  and  call- 
backs shouldn't  happen.  You  are  the  one 
who  decides  whether  the  job  gets  done 
right,  from  the  time  you  arrive  on  the 
property  until  the  last  twig  is  raked  up. 
How'  good  your  product  or  service  is  de- 
pends directly  on  the  quality  of  the  work 
that  is  done.  If  it  is  not  done  correctly  (the 
very  best)  the  first  time,  another  drain  has 
just  been  installed  in  the  company  till. 

4.  Cost  control  — Hey,  this  is  getting 
way  over  my  head,  you  may  be  thinking 
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about  now.  Well,  it  isn't.  No  matter  what 
your  job  is,  you're  manager  of  thousands 
of  dollars  w orth  of  company  tools,  equip- 
ment and  supplies.  Abuse,  recklessness, 
substituting  the  wrong  thing  because  you 
forgot  to  bring  the  right  one,  storing  things 
properly  in  their  right  place,  losing  things, 
not  sharpening  tools,  the  list  could  go  on 
and  on.  What  happens  w hen  these  things 
aren't  done  correctly  ? Repairs,  additional 
supplies,  new  tools,  etc.  are  needed.  Keep 
these  items  to  a minimum  and  costs  do  not 
have  to  be  a drain  on  your  company. 

ISMEC 

Now  consider  this.  Is  any  one  of  the  Big 
Four  more  important  than  the  others?  Is 
any  of  them  a stand-alone  item?  Can  we 
have  cost  control  without  safety,  quality  or 
production  ? Can  we  have  safety  without 
cost  control,  production  or  quality,  and  so 
on?  None  of  these  items  is  any  more  im- 
portant than  any  other  and  they  are  all  in- 
terrelated. 

All  four  areas  need  every  manager's  at- 
tention. Whether  the  manager  is  actually 
doing  the  work  or  holding  the  reins  of  the 
company,  w e must  all  w ork  together.  If  all 
managers  from  the  bottom  to  the  top  of  an 
organization  aren’t  interrelated  like  the 
four  profit  makers,  a company  w ill  not  ex- 
cel in  its  field.  In  fact,  the  company  may 
disappear. 

No  matter  w hat  level  manager  you  are, 
you  should  consider  the  Big  Four  and  do 
something  to  make  those  areas  better  ev- 
ery day.  If  you  don't,  you  are  not  manag- 
ing your  resources.  You  are  not  doing 
your  job. 

What  can  you  do  to  improve?  Almost 
everyone  excels  in  at  least  one  of  the  four 
areas.  Take  a look  at  that  one  area.  How 
do  you  identify  the  work  needed  in  that 
area?  How  do  you  set  standards  for  the  ac- 


co  m pi  ish  merit  of  this  work?  How  do  you 
measure  the  performance  against  the  stan- 
dards? How  are  you  evaluating  those  mea- 
surements? Finally,  how  are  you  correct- 
ing or  commending  those  doing  the  work, 
whether  it  is  yourself  or  people  you  may 
supervise? 

If  you  excel  in  one  of  the  four  areas,  you 
are  probably  already  using  an  ISMEC  sys- 
tem of  some  kind  (Identify  work.  Set  stan- 
dards, Measure  against  standards.  Evalu- 
ate measurements  and  Correct  or  Com- 
mend those  doing  the  work). 

Apply  the  same  system  you  use  in  the 
area(s)  in  which  you  excel  to  the  other  ar- 
eas, You  will  tlnd  that  the  same  principles 
apply  to  each  of  the  Big  Four.  You  will 
see  that  making  a conscious  effort  to  im- 
prove them  will  really  pay  off. 

Production  will  increase,  quality  will 
improve,  cost  will  fall  and  you  and  your 
fellow  workers  will  he  a lot  safer.  The  re- 
sults will  he  a happier,  more  profitable 
work  force  and  company  and  you  will  be- 
come a successf ill  m an ager.  ]Q 


Dave  de  Sousa  has  a bachelor  s from 
Utah  State  University  and  has  taken  tut- 


WHY 

PNEUMATIC 

PRUNING? 

Labor  is  expensive  and  time  is  money , 

• Areas  hard  to  access 
with  lift  trucks  require  a 
more  labor  intensive 

effort. 

• A Maibo  pruning  system 
can  virtually  eliminate 
manual  pruning 
methods  and  ladders, 
hoists  and  climbing 
become  less  of  a liability, 

• Reduce  crew  size, 
increase  productivity,  turn 
those  manual,  labor 
intensive  jobs  into  a 
mechanized  high  profit 
part  of  your  business. 

For  More  Information 

1-800-255-9180 


BREWT  POWER  SYSTEMS.  INC. 
5120  N Arena  Way,  Atwater,  CA  95301 
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merous  graduate  courses  in  Industrial  En- 
gineering from  the  Air  Force  Institute  of 
Technology.  He  is  currently  a coordinator 
of  Production,  Training  and  Safety  far 
Bartlett  Tree  Experts,  owns  a jewelry 
store  with  his  wife  Marcia,  and  is  a pro- 
fessional speaker  dealing  with  safety  and 
time  management.  Previously  he  was  si- 
multaneously a partner  in  a logging  and 
tree  se trice  company,  the  owner  of  a 
wholesale  diamond  business  and  the  CEO 
for  an  alternative  energy  company  which 


was  responsible  for  the  construction  of  the 
largest  wind-powered  electric-generating 
facility  east  of  the  Mississippi  During  his 
nine  years  in  the  Air  Force  he  worked  as  a 
civil  engineering  and  safety  officer. 

He  has  written  numerous  magazine  ar- 
ticles on  various  business  management 
problems.  His  latest  accomplishment  is  a 
book  about  time  management,  entitled 
'Power  Scheduling.  " Hear  de  Sousa  talk 
about  time  management  at  TCI  Expo , De- 
cember 5-7.  in  Columbus.  Ohio , 


Paul  Bunyan  Tree  Service 


1979  Ford  F-800,  429  V-8,  5-ton  crane. 
Removable  roof  on  both  , $19,500, 


1982  Chevy  Chipper  Dump,  350  V-8,  In 
mint  condition,  $8500. 


(3)  1982  Ford  F-700  Aerial  Lifts,  New 
ponv  motor.  Mint  condition,  $22,500, 


(2)  1987  Morbark  Feger  Beever  disc 
drippers  both  with  4 cyL  Ford, 


Quality  Used  Tree  Equipment  For  Professional  Arborists 


R.D.  6,  BOX  479,  SOMERSET,  PA  15501  (814)  443-2991 
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Teeth,  Inc.  has  a new  name 

Same  products,  service  and  quality. 

To  ptace  an  order  or  to  get  our  catalog  call. 


/ oo* 


Teeth  & Accessories 


o 


1-800-537-2552 

Anywhere  in  the 
U.S.  & Canada 


EjEONARDI 


MANUFACTURING  CO..  INC 
2738  ERIE  DRIVE  • WEEIISPOKT.  N.Y.  Itflfitt 
(315)  834-6G  1 1 • FAX  (3 1 5)  83  1-9220 
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WASHINGTON  IN  REVIEW 


Victims’  Rights 

Bill  Reintroduced  A fter  Undergoing  Changes 


Legislation  (HR  3133)  reintroduced  by 
Rep.  Charles  Hayes  (D-Ill.)  would  help  an 
injured  worker,  or  family  member  in  the 
event  the  worker  is  killed,  to  meet  with  the 
Occupational  Safety  and  Health  Admin- 
istration before  the  agency  lakes  any  en- 
forcement action  against  an  employer. 

The  legislation  was  originally  intro- 
duced last  year,  but  died  when  the  legisla- 
tive session  ended.  The  bill  is  aimed  at 
easing  “the  anger,  frustration  and  help- 

D 

A proposal  from  the  Federal  Highway 
Administration  w ould  exempt  motor  car- 
riers and  drivers  operating  in  interstate 
commerce  who  are  providing  direct  assis- 
tance as  part  of  a disaster  relief  effort  from 
General  Requirements,  pails  390  through 


lessness"  of  workplace  accident  victims 
and  their  families.  Under  the  bill,  victims 
would  have  greater  access  to  citations  or 
other  reports  if  no  action  is  taken.  Also, 
victims  would  be  allowed  to  appear  and 
make  a statement  before  parties  conduct- 
ing settlement  negotiations. 

In  a statement  in  the  Occupational 
Safety  and  Health  Reporter,  Hayes  said 
that  OSHA  “fails  to  treat  victims  of  un- 
safe workplaces,  or  their  families,  with 


399.  of  Federal  Motor  Carrier  Safety 
Regulations.  The  purpose  of  the  proposal 
is  to  enable  essential  services  to  be  re- 
stored more  quickly  and  effectively. 

If  the  proposal  is  adopted,  motor  carri- 
ers would  not  have  to  request  authoriza- 


dignity  and  respect  in  regard  to  the  results 
of  an  investigation,  inspection,  or  citation 
issuance.” 

Changes  from  the  original  bill  are  two- 
fold. The  1991  version  allows  only  vic- 
tims and  family  members  to  participate  in 
OSHA  enforcement  proceedings,  not 
friends  of  victims.  The  second  change  re- 
moved a confidentiality  waiver  provision 
for  employees  who  make  a statement  on 
the  impact  an  accident  had  on  a victim  or 
family  members. 


tion  from  the  FHA  to  provide  disaster  re- 
lief. Minimum  levels  of  financial  respon- 
sibility coverage  for  operating  in  interstate 
commerce,  and  including  motor  carriers 
previously  operating  solely  within  one 
state,  would  still  be  required. 

Currently,  any  motor  carrier  seeking  re- 
lief from  the  hours  of  serv  ice  requirements 
must  contact  the  Regional  Director  of 
Motor  Carriers  and  prov  ide  full  details  of 
the  disaster  or  emergency  situation.  The 
Regional  Director  determines  if  an  ex- 
emption is  appropriate.  If  an  exemption  is 
granted,  the  Regional  Director  requests  a 
written  statement  prov  iding  full  details  of 
the  relief  operation,  the  regulatory  exemp- 
tion sought,  and  the  time  for  which  the  ex- 
emption is  required. 

This  amendment  is  designed  to  elimi- 
nate the  delay  of  requesting  an  exemption 
from  hours  of  serv  ice  regulations.  This 
would  enable  drivers  involved  in  disaster 
relief  work  to  devote  more  of  their  time 
and  effort  to  the  necessary  tasks. 

Natural  disasters  often  require  the  as- 
sistance of  professional  arborists  in 
cleanup  efforts.  The  exemption  would 
continue  for  30  days  after  a disaster  is 
declared.  lD 


The  Difference  Between 
Good  And  Gone 

LIGHTNING  PROTECTION  SYSTEMS 
FORTREES 

• More  Profits 
• Needed  Service 

• You  Have  Tools,  Men 

And  Equipment 

• Door  Opener  And  Sales  Closer 

• Present  Customers  Are 
Qualified  Prospects 

• Minimum  Investment 

• Send  For  Free  Tree  Kit 
• VHS-How  To  Install  Tree 

Systemst  $14.95) 

INDEPENDENT  PROTECTION 
COMPANY,  INC. 

1603-09  SOUTH  MAIN  STREET 
GOSHEN,  INDIANA  46526 

(219)533-4116 


See  us  at 
TCI  Expo 
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.O.T.  Exemptions  In  Disasters 


big  cities  may  suffer.  For  instance,  a re- 
cent merger  between  two  of  Hawaii's 
largest  banks  created  a trio  of  banks  which 
hold  86  percent  of  all  bank  deposits. 
Hawaiian  business  leaders  complain  that 
the  banks  are  not  small  business  oriented 
but  that  things  would  improve  if  mainland 
banks  could  expand  into  Haw  ait.  Accord- 
ing to  Newsweek,  the  chances  of  that  hap- 
pening are  bleak  because  the  local  Ha- 
waiian banks  do  not  want  to  invite  larger 
institutions  such  as  Bank-America. 

These  megabanks  still  face  stiff  compe- 
tition from  other  financial  institutions.  Sort 
Francisco  banking  expert  R.  Dan  Brum- 
baugh states  that  banks  now  have  only 
about  one-fourth  of  all  Financial  assets:  the 
rest  is  controlled  by  insurers,  stockbro- 
kers, credit  unions  and  a host  of  other 
players.  This  is  good  new  s because  it  will 
be  harder,  if  not  impossible,  for  these  large 
banking  institutions  to  take  the  average 
patron  for  a ride. 

If  problems  do  arise  from  these  large 
bank  mergers,  the  Federal  Reserve  Board 
has  the  authority  to  move  in  and  force 
merging  banks  to  sell  branches  to  main- 
tain competition.  Yet  it  still  does  not  reas- 
sure the  small  business  owner  that  he  w ill 
be  able  to  borrow  money  at  a fair  interest 
rate.  Because  the  tree  care  industry  is 
comprised  primarily  of  small  firms,  there 
is  reason  to  take  notice  of  this  latest  trend 
in  the  banking  industry*  j]Q 


Classified  Ads  in 
TCI  Get  Results! 

Tree  Care  Industry  reach- 
es over  1 6,000  Arborists  so 
whether  you’re  trying  to  sell 
equipment  or  find  the  right 
employee,  your  classified 
will  get  action!  The  cost  is 
$40  per  column  inch  with 
a one  inch  minimum.  Ads 
must  be  paid  for  in 
advance.  Call  TCI  at  (603) 
673-8952  for  more  infor- 
mation. 


DISCOVER  YOUR  SOURCE  FOR 
PROFESSIONAL  QUALITY  TOOLS 
SINCE  1968... 


W J ecause  we  know  that  proper  tree 
care  is  a top  priority,  American 
& ^Arborist  Supplies  is  YOUR  SOURCE 
FOR  PROFESSIONAL  QUALITY  TOOLS 


See  us 
at 

TCI  Expo 


VJe  know  that  your  time  is  valuable  and  our 
knowledgeable  sales  staff  is  here  to  help  you 
loca  te  hard  to  fmdArboricultural items  and 
ShffP  YOUR  ORDER  THE  VERY  SAME  DAY 
YOU  CALL  TOLL FREE  (before  noon  ES.TJ 


AND  DISCOVER  AN 
OLD  FRIEND  IN  THE 
‘GREEN’ INDUSTRY. 


DISCOVER  YOUR  SOURCE  TOOVERA 
MILLION  DOLLARS  OF  A VAILABLE 
INVENTORY  AND  DISCOVER  AN  OLD 
FRIEND  IN  THE  ‘GREEN  INDUSTRY... 
AMERICAN  ARBORIST  SUPPLIES. 

CALL  TUI  FREE  TODAY  to  order  our 


Wesl  Chester  FA  (9332 


complete  130 page  catalog  featuring  Hydraulic 
and  Pneumatic  Pruning  Equipment,  Chippers, 
Sprayers,  Hand  Tools,  Insecticides  and 
Herbicides,  Books,  Hardware,  Diagnostic 
Equipment  and  MUCH  MORE 


IN  PA:  800-352-3458 
OUTSIDE  PA:  800-441-8381 
FAX  NO-.  215-430-8560 
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From  the  Roots  to  the  Tops, 

Agrotec  Delivers! 


Priced  from  $1352’* 


Agrotec  delivers  the 
most  complete  line  of 
sprayers  with  parts 
and  customer 
service  that  is 
second  to  none! 

Our  sprayers  are  well 
known  for  their  reliabil- 
ity and  long  life.  Call 
today  for  free  literature 
and  price  information. 


Buy  Direct  and  Save  20%! 

If  we  don't  have  a 
dealer  in  your 
area,  you  can 
buy  direct 
from  our 
factory  and 
save  20%  off 
our  retail  prices. 
We’ll  even  pay 
the  freight! 


Price  includes  discount. 
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The  Silver  Lining 

Sometimes  A Recession  Can  Be  A Positive  Experience 


By  Susan  B.  Haupt 

This  somewhat  odd  recession  arrived 
while  many  people  were  denying  the  pos- 
sibility of  its  existence.  It  feels  as  if  it  is 
still  with  us  although  economists  have  de- 
clared it  over  and  say  we  are  in  a recovery 
called  “sluggish." 

During  an  “up"  economy,  we  tend  to 
spend  money  w ithout  thinking  too  much 
about  costs  and  benefits.  In  a “down" 
economy  most  of  us  have  to  find  ways  to 
cut  expenses,  conserv  e cash  and  do  every- 
thing we  can  to  enhance  profits. 

We  could  view  this  recession  positively 
because  it  has  forced  us  to  do  what  we 
should  have  been  doing  all  along. 

When  we  try  to  cut  costs  and  improve 
the  bottom  line,  we  need  to  go  beyond  the 
obvious  tack  of  just  not  spending  money. 
The  “use  it  up.  wear  it  out.  make  it  do.  or 
do  without"  approach  is  certainly  neces- 
sary. However,  there  are  important  in- 
come-enhancing, expense-cutting  meas- 
ures that  are  often  neglected.  Here  are 
some  things  that  should  always  be  done 
and  now  require  your  diligence  and  extra 
attention. 

/.  Mail  invoices  within  10  days  of  job 
completion . A friend  of  mine  had  to  have 
emergency  electrical  work  done.  It  was 
discovered  during  repairs  that  more  work 
w as  needed  to  prevent  another  emergency. 
More  than  a month  passed  and  no  invoice 
was  received.  When  the  electrician  was 
contacted,  he  sounded  unconcerned  and 
said  he  was  “way  behind"  on  his  paper- 
work. Another  three  w eeks  passed,  anoth- 
er phone  call  and  finally  an  invoice  ar- 
rived. The  bill  was  paid  and  additional 
w ork  was  requested. 

The  electrician  did  a professional  job 
and  his  client  w as  impressed,  but  his  busi- 
ness management  was  neither  impressive 
nor  professional.  How  long  do  you  think 
he  can  stay  in  business  if  his  “way  behind 
on  paperwork”  continues? 

2.  Collect  the  money  owed  to  you.  Send 


statements  to  your  clients  every  month. 
They  forget  to  pay  you  if  you  don't  re- 
mind them.  Monitor  receipts  and  aggres- 
sively pursue  past  due  accounts.  Make 
bank  deposits  daily,  or  weekly  at  the  least. 
The  sooner  your  money  is  in  the  bank,  the 
more  it  works  for  you. 

3.  Maintain  detailed  payroll  records. 
Your  records  are  audited  for  both  workers 
compensation  and  general  liability  insur- 
ance after  each  policy  year.  If  you  don't 
have  adequate  records,  the  auditor  will 
make  assumptions  and  draw  conclusions 
that  are  not  likely  to  be  in  your  favor  and 
you  may  be  billed  a higher  premium. 
When  you  have  no  way  of  know  ing  if  the 
audit  is  fair  and  accurate  you  have  no 
choice  but  to  pay. 

4.  Request  a copy  of  insurance  audits 
and  work  sheets.  Even  if  you  maintain  ac- 
curate. detailed  records,  mistakes  can  still 
be  made.  In  spite  of  everything  we  do.  our 
audit  reports  are  too  often  incorrect  and 
have  to  be  redone.  This  is  one  of  the  rea- 
sons we  recently  changed  our  insurance 
agent  and  carrier. 

5.  Keep  track  of  all  insurance  claims. 
Ask  for  loss  reports.  Check  for  duplicated 
reports.  We  found  that  a stolen  and  burned 
truck  had  been  listed  in  three  places  and 
presumed  to  have  been  three  separate  in- 
cidents. 

Request  a claims  review.  Look  for  and 
find  out  why  there  are  any  open  workers 
compensation  claims.  Because  of  an  open 
claim,  our  1987/88  “incurred"  loss  in- 
creased 1 25 c/c  from  one  year  to  the  next. 
This  resulted  in  a 44%  increase  in  our 
1990/91  premium.  We  worked  to  have  the 
claim  closed  which  reduced  the  incurred 
loss.  Our  latest  premium  is  dow  n to  its 
normal  exorbitance. 

6.  Have  a written  statement  about  com- 
pany-paid benefits.  Who  pays  the  medical 


insurance  premium  when  an  employee  is 
unable  to  w ork  for  an  extended  period  of 
time?  One  of  our  top  employees  was  out 
for  five  months.  Business  was  good,  he 
was  single,  it  was  not  too  much  of  finan- 
cial burden.  This  might  have  been  a disas- 
ter in  the  present  economy  and  w ith  fami- 
ly premiums  costing  up  to  $6.(X)0  a year. 

We  recognized  our  potential  problem 
and  wrote  a comprehensive  statement 
about  who  would  pay  for  what  and  w hen 
during  prolonged  absences.  This  detailed 
statement  may  not  be  popular  with  our 
employees  but  high  premiums  make  it 
necessary. 

7.  Monitor  unemployment  claim 
charges  on  your  account.  Be  sure  each 
claimant  is  truly  unemployed.  We  had  one 
terminated  employee  who  started  his  ow  n 
business  and  continued  to  collect  benefits. 
Another  did  not  respond  to  our  work  re- 
call. We  had  their  charges  taken  off  our 
account.  Examine  your  monthly  and  year- 
ly statements.  Request  a review  when  an 
error  is  found.  Each  percentage  point  on 
your  experience  rating  costs  (depending 
on  your  state)  about  S70  per  employee. 

Expense  management  is  a basic  need  of 
every  business.  A recession  underscores 
this  fact.  Isn't  it  fortunate  that  its  business 
slowdow  n gives  us  time  for  analysis  and 
improvement? 

I wish  everybody  a successful  year. 
May  your  bottom  line  always  be  positive. 

u 


Susan  Haupt  is  president  of  the  Haupt 
Tree  Company,  in  Berkshire  County  in 
western  Massachusetts,  and  is  active  as  a 
business  consultant.  She  helped  develop 
computer  software  to  do  cost  analysis  and 
job  analysis  for  her  business  after  search- 
ing in  vain  for  a pre-packaged  program  to 
suit  her  company's  needs.  Haupt  Tree 
Company  has  been  using  the  software  for 
more  than  five  years. 
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The  sensible  alternative  to  spraying. 


Maugefi  micro-injection  fits  today's  environmentally- 
conscious  arborist.  Capsules  of  premeasured  and 
scientifically  designed  Mauget  nutrients,  insecticides 
and  fungicides  keep  shade  trees  healthy  and 
beautiful  without  spraying. 

Mauget  micro-injection  is  a closed  system.  No 
spraying,  no  drift.  EPA  registered  and  university 
proven  materials  are  injected  directly  into  the  sap 
stream  of  the  tree.  Conductive  vessels  inside  the  tree 
transport  products  throughout  the  tree.  There's  no 
residue  on  non-target  species  and  no  waste. 

Arborists  in  the  Northeast,  Southeast,  Midwest, 
Southwest  and  Northwest  report  success  after 


success  on  thousands  of  shade  trees.  Mauget 
micro-injection  works  time  after  time.  It's 
performance  proven  every  day  — for  more  than 
20  years. 

Save  trees  and  the  environment  Inject  Mauget. 

aa i<e(zves 

J.  J.  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles,  C A 90065 
f-800-TREES-RX 


Please  circle  19  on  the  Reader  Service  Card 


TREES  & THE  LAW 


Utilities  And  Trees 


There  are  limes  when  a public  utility 
must  compensate  a landowner  for  the  de- 
struction of  his  trees.  Generally  such  situ- 
ations involve  the  utility's  right  to  remove 
or  extensively  trim  shade  trees  growing 
adjacent  to  municipal  streets  in  order  to 
maintain  service.  Still,  in  such  cases  the 
utility  must  get  permission  for  the  re- 
movals or  trimming  work 

For  example,  in  Cartwright  v.  Liberty 
Telephone  Co.,  the  landowner  sued  the 
utility  company  for  property  damages 
caused  by  the  cutting  of  ornamental  and 
shade  trees.  The  court  found  that  the  tele- 
phone company  had  no  authority  to  trim  or 
remove  trees  since  it  had  never  received  a 
franchise  to  operate  in  that  particular  city. 

Thus,  the  court  ruled  that  the  telephone 
company  could  not  defend  itself  on  the 
grounds  that  the  erection  and  maintenance 
of  telephone  lines  is  a proper  use  on  a 
street,  and  that  trees  interfering  with  that 
use  may  be  cut. 

However,  there  seems  to  be  a difference 
of  judicial  opinion  concerning  the  rights 
and  liabilities  of  a public  utility  to  trim  or 
remove  shade  trees  in  order  to  string  wires 
or  erect  poles,  even  when  the  utility  has 
permission  to  do  so.  Some  courts  have 
held  that  public  authorities  have  no  right 
to  permit  utilities  to  remove  or  trim  pri- 
vately owned  trees  without  compensating 
the  landowner. 

In  one  such  case,  an  owner  of  land  ad- 
joining the  highway  held  title  to  the  center 
of  the  road  and  had  cultivated  shade  trees 
planted  partly  on  his  land  and  partly  in  the 
line  of  the  highway.  A utility  had  received 
permission  to  pul  up  lines  on  the  highway, 
but  the  court  ruled  that  the  landowner  had 
an  interest  in  the  trees  and  must  be  com- 
pensated for  any  destruction  to  his  trees  or 
property.  On  the  other  hand,  if  the  trees 
were  on  public  property,  the  utility  would 
not  have  to  compensate  for  any  destruc- 
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lion  that  occurred  w hile  poles  were  being 
installed  or  wires  strung. 

In  Ohio  the  test  for  determining  com- 
pensation for  the  destruction  of  trees  has 
changed.  The  distinction  between  rural 
and  urban,  and  who  ow  ned  the  tree  was 
eliminated.  For  example,  in  Ziegler  v. 
Ohio  Water  Service  co.,  a landowner 
sought  an  injunction  to  prevent  a water 
company  from  entering  upon  his  land  un- 
til an  easement  had  been  negotiated. 

Unreasonable  intrusion 

In  deciding  such  cases,  the  court  must 
also  consider  whether  a utility's  actions 
constitute  unreasonable  intrusion.  In  the 
case  of  Ohio  Edison  Co.  v.  Carroll,  the 
electric  utility  sued  the  property  owner  for 
an  easement  to  install  wires  between  elec- 
tric substations.  The  court  found  that  the 
w ires  to  be  installed  were  necessary  for  the 
operation  and  maintenance  of  an  electric 
plant  and  concluded  that  an  electric  com- 
pany's use  of  the  country  roadway  to 
maintain  its  poles  and  w ires  w as  not  an  ad- 
ditional burden  on  the  abutting  property 
owner.  The  court  also  found,  however,  that 
the  property  owner  was  entitled  to  com- 
pensation. Based  on  this  test  case  and  oth- 
ers. the  court  will  examine  whether  an  in- 
trusion onto  privately  owned  land  is  unrea- 
sonable in  order  to  determine  whether  the 
landowner  should  be  compensated  for  loss. 

Other  jurisdictions  appear  to  follow  this 
“necessary  and  reasonable"  test  to  deter- 
mine if  compensation  is  owed  to  a proper- 
ty owner.  For  example,  in  Johnson  v.  City 
of  Chattanooga,  the  landowner  sued  the 
city  for  damages  resulting  from  the  trim- 
ming of  a shade  tree.  Chattanooga  owned 
and  operated  a public  service  system  for 
lighting  streets  as  well  as  private  homes 
and  other  buildings.  It  had  erected  poles 
and  strung  wires  along  its  streets,  and 
when  necessary  cut  and  trimmed  trees 

TREE  CARE  INDUSTRY  - OCTOBER  1991 


Legal  precedent  has 
established  that  it  is 
a utility's  right  to 
remove  and  trim 
trees  that  interfere 
with  necessary  and 
reasonable  opera- 
tions. 


along  the  street.  In  effect,  the  city  operat- 
ed as  a public  utility. 

In  deciding  what  compensation  the  city 
owed  to  the  landowner,  the  court  held  that 
the  city  was  within  its  rights  using  the 
street  easement  for  poles  and  wires  re- 
quired for  lighting.  The  court  also  held  that 
no  additional  burden  was  imposed  upon 
the  landowner  for  which  he  was  entitled  to 
compensation,  and  that  trimming  the  tree 
in  question  was  necessary  for  the  stringing 
and  maintenance  of  the  electric  w ire. 

Test  for  compensation 

Thus,  it  appears  that  the  test  for  com- 
pensation begins  by  first  determining 
whether  the  utility  company  has  the  au- 
thority to  trim  or  remove  such  trees.  If 
such  authority  is  present,  the  next  deter- 
mination is  whether  an  easement  would 
allow  the  utility  to  intrude  upon  the  own- 
er’s land.  If  such  an  easement  exists,  the 
courts  must  determine  if  the  proposed  in- 
trusion is  unreasonable. 

It  seems  clear  that  when  a public  utility 
company  has  the  authority  to  remove  or 


trim  trees  in  order  Lo  maintain  and  install 
its  facilities,  a landowner  will  not  be  able 
to  recover  damages  to  his  trees  so  long  as 
there  is  no  unnecessary  damage  done  to 
the  landowner's  property.  Legal  precedent 
has  established  that  it  is  a utility's  right  to 
remove  and  trim  trees  that  interfere  with 
necessary  and  reasonable  operations.  The 
right  of  the  general  public  to  receive  ser- 
vices from  public  utilities  supersedes  the 
right  of  a property  owner  to  have  his  trees 
untouched. 

An  interesting  situation  sometimes  oc- 
curs when  a public  utility  hires  an  inde- 
pendent contractor  to  trim  or  remove  trees 
and  other  vegetation.  For  example,  in  Na- 
tional Rating  Bureau  v.  Florida  Power 
Corporation,  an  abutting  landowner  sued 
the  utility  to  prohibit  it  from  occupying  a 
l(X)-foot  strip  of  land  without  paving 
damages  for  cutting  certain  trees.  Appar- 
ently the  utility's  independent  contractor 
had  inadvertently  cut  trees  on  adjoining 
property.  The  public  utility  did  not  have 
the  right  to  cut  down  the  trees  along  the 
street  in  this  case  without  compensating 
the  landowner.  The  court  ruled  that  the 
utility  company  had  to  pay  the  landowner 
for  damages,  even  though  the  anting  was 
done  by  an  independent  contractor.  ^ 


This  article  is  based  on  information 
supplied  by  Victor  l).  Mertdlo,  an  attor- 
ney in  Columbus,  Ohio , and  author  of  The 
Law  of  Trees,  it  is  not  intended  to  replace 
advice  from  legal  counsel  in  dealing  with 
particular  situations. 


Test  The  Waters! 

"Culling  Edge,”  our  press  re- 
lease section,  is  devoted  to  new 
products.  If  you  manufacture  a 
new  product  and  you  need  a 
cost-effective  way  to  test  the 
tree  care  market,  send  a press 
release  to  TCI  along  with  a 
black  and  w hile  photo  of  the 
product  and  well  place  it  in  the 
“Cutting  Edge”  section.  Mail  it 
to:  Tree  Care  Industry,  P.O.  Box 
1094.  Rte.  101,  Amherst.  NH 
03031  attention  “Cutting  Edge." 


LEVCO 

MODEL  HD47 

STUMP 

GRINDER 


Levco’s  Model  HD47  is  a mid-size,  towable 


JU5£*  OF  CUT 
ONE  SET*  Jst, 


stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


,*¥  A 


THE  H047  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6 X 31  WITHOUT 
MOVING  THE  TOW 
VEHICLE? 


POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE,  ARKANSAS  72396 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

See  us  at 
TC! Expo 

501-238-8126  FAX  501-238-8124 

Please  circle  IX  on  the  Reader  Service  Card 


ARS  * AMES  • BASHLIN  - BJLSOM  - BUCKINGHAM  - CORONA  * FELCO  - KLEIN 
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WESTERN  TREE  & LANDSCAPE  SUPPLY 


CUSTOMER  SERVICE 


Today’s  businesses  expect  their 
suppliers  lo  be  knowledgeable  in  the 
products  they  sell,  to  provide  quality 
products  at  reasonable  prices,  and 
provide  prompt  and  efficient  service. 

At  Western  Tree,  we  strive  to 
exceed  your  expectations.  Our  entire 
staff  works  to  provide  the  excellence 
in  service  our  customers  deserve. 


Bjj I caSfqSP 


Western  Tree  is  committed  to: 

* Listening  to  the  customer's  needs 

* Giving  the  customer  quality 
products  at  the  most  reasonable 
prices 

* Responding  quickly 

* Keeping  the  customer  informed 

* Treating  each  customer  as  if  they 
were  the  only  one. 


1991  CATALOG 


To  Order  Call  (800)94-ARBOR  or 
FAX  Your  Order  24  hrs  (916)944-4487 


VISA  & MASTERCARD  gladly  accepted 
7627  Fair  Oaks  BWd.  Carmichael,  CA  9S608  Hours  7:30pm  • 5pm  • M-F 


WOOD/CHUCK 


SKYRIDER  . J.P.  CARLTON  • HODGES 


Please  circle  29  on  the  Reader  Serv  ice  Card 
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HANNAY  • GREENGARDE  • HUDSON  • WILLSON  • ROBCO  • SPYKER  • QUADURA 


Now  Fanno  Gives 
YoualswMtp 

Pruning 


Mode!  # 
Fi  iaii 


Pruning 
is  a breeze 
with  our  revolu- 
tionary TRI-EDGE 
design.  We Ve  combined 
the  best-Japanese  High 
Technology  and  Fanno 
Quality. 

* Blade  is  Japanese  manufactured 
to  our  custom  specifications 

* The  13H  razor  sharp  blade  has  6 
teeth  per  inch 

Durable,  marine 
grade  laminated 
hardwood  handle. 


Also  available:  The  same  high 
quality  TRI-EDGE  for  your 
polcsaw  designed  to  fit  on  Fanno,  Corona  or 
Snap-cut  socket  head. 

See  us  at 

F\A  N N O TCI  Expo 

INTERNATIONAL  a service  of 


FANNO  SAW  WORKS 

P.O.  Box  6ZS  ’ Chtco,  California  95927 
{916)  395-1762  • FAX  (916)  995-0302 


Please  circle  12  on  ihc  Reader  Service  Card 

KDX  MULCHER 

The  most  efficient 
and  cost-effective 


brush  management 
system  available. 


* Safe  along  roadside 

* Pipeline  maintenance 

* Powerline  clearing 

* Mounts  on  any  excavator 

Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 

Please  circle  1 6 on  (he  Reader  Service  Card 


INDUSTRY  ALMANAC 


Nov,  3-7 

A New  Tree  Biology 
Featuring  Dr-  Alex  L.  Shigo 
Applaehian  State  University 
Boone.  N.C. 

Contact:  704-262-3045,  or  Jim  Rice 
(evenings  and  weekends). 
704-264-4882. 

Nov,  4-6 

ISA/Mid-Atlantic  Chapter 
Charlottesville,  Va. 

Contact:  Tom  Ford,  703-364-1586 

Nov,  8 

ISA  - Georgia  Arborist  Workshop 
' Pruning,  Ropes.  Rigging,  and  Removal11 
Featuring  Don  Blair 
Fort  McPherson 
Atlanta.  Ga. 

Contact:  Robin  Morgan,  404-347- 1 648 

Nov,  7-9 
Arbor  Expo  - 91 
Springfield  Civic  Center 
Springfield.  Mass, 

Contact:  Arbor  Age  magazine, 
818-781-8300 

Nov.  9-11 

New1  Jersey  Shade  Tree  Federation 


Annual  Meeting 
Cherry  Hill,  NJ. 

Contact:  Bill  Porter.  908-246-3210 
Nov.  13-17 

National  Urban  Forestry  Conference 
Los  Angeles,  Calif, 

Contact:  Gary  Moll,  202-667-7751 

Nov.  17-20 

Landscape  and  Grounds  Management 
Conference  and  Green  Industry  Expo 
Wyndham  Hotel 
Tampa,  Fla. 

Contact:  703-241-4004 

Dec,  2-3 

ISA/niinois  Chapter 
Woodfield  Hilton  Hotel 
Arlington  Heights,  Ml. 

Contact:  Hal  Robson,  708-234-7226 

Dec.  5-7 
TCI  Expo  91 
The  Ohio  Center 
Columbus,  Ohio 

Contact:  Thomas  Clancy.  800-733-2622 

Jan,  16-18 

Mid- A m Trade  Show 
Hyatt  Regency 
Chicago,  III, 


TREE  SERVICE  EQUIPMENT 


1980-81  FORD  P-700.  50  ft  Skyworker.  Pony 
Motor,  Reconditioned  top  to  bottom.  16.500 


1980  FORD  F-700t  52  ft.  Hr-Ranger.  everything 
on  this  truck  perfect.  29.500 
1980  FORD  F-700.  48  ft  Hi-Rangsr.  23.500 
1983  CMC  7000.  48  ft.  Hi-Ranger,  24.500 


Morbark  Model  22  Tree  Chipper,  Recond  . 4/90 
1984  Mack  300  5 speed  Truck  8 Chipper  are 
ready  to  work  57.500 


1980  GMC  Asplundh  LR-5G  21.500. 
1980  FORD  Asplundh  LR-45  16,500 
1980  FORD  Asplundh  LH-50  20,000 


Tamarack  clearing 

RD.  #4.  P.O.  BOX  370.  CANTON,  N.Y.  13617 

FINANCING  A V Alt  ABLE  D eti  very  Service  Ca  1 1 ( 3 1 5 ) 3 86  - 8273  Day  o r N igh  t 


r 
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TCI  Expo  ’91 

What  Tree  Care  Is  Really  All  About! 


December  5-7 
The  Ohio  Center 
Columbus,  Ohio 


For  More  Information  Contact  Tree  Care  Industry  Magazine: 

P.O.  Box  1094 
Route  101 

Amherst,  NH  03031 
800-733-2622 
FAX:  603-672-2613 


Sponsored  by  Tree  Care  Industry  Magazine  and  the  International  Society  of  Arboriculture 


sure  aid.  you  ioio  me 
about  the  great 
seminar  program  they 
are  going  to  have  this 
year  but  I didn't  know 
about  all  the 
equipment  and 
supplies  too! 


I could  use  a new 
chipper  and  a couple 
of  new  saws. 


You  sold  me  kid.  I'm 
going  to  find  out  what 
tree  care  is  really  all 
about.  I'll  see  you  in 
Columbus! 


Did  you  check  out  the 
TCI  Expo  '91  attendee 
brochure  in  this  issue? 


That  s what  the  trade 
show  is  all  about!  The 
exhibitors  are  there  to 
sell.  I made  some  great 
deals  on  equipment  in 
Richmond  last  year  and 
plan  to  buy  again  this 
year  in  Columbus. 


You'll  find 
products  plus  aerial 
lifts,  forestry  bodies, 
stump  grinders, 
sprayers  and  the  best 
arborist  supply 
companies.  What  are 
you  waiting  for?  Fill 
out  your  registration 
form  and  send  it  in 
right  away. 


Please  circle  26  on  ihe  Reader  Service  Card 


CUTTING  EDGE/tree  organization  news 


Arboretum  Completes  Lincoln  Park  Tree  Inventory 


Under  ihe  direction  of  Dr.  Thomas 
Green,  research  plant  pathologist,  the 
Morton  Arboretum  in  Lisle.  Illinois,  has 
recently  completed  a study  of  the  trees  of 
Lincoln  Park  for  the  Chicago  Park 
District.  Dr.  Green's  study  is  pan  of  a larg- 

Correction 

The  second  formula  on  Page  8 of  the 
August  issue,  to  determine  strength  loss  in 
stems  with  decay  and  open  cavities,  was 
printed  incorrectly.  Below  is  the  correct  for- 
mula and  an  example  of  its  use. 

°/c  Strength  Loss  = 

d +R(D  - d )x  1 (K) 

Dl 

A tree  has  a diameter  (D)  of  20  inches, 
and  internal  decay  column  (d)  of  14  inches. 
The  width  of  opening  (W)  is  2 inches. 
Circumference  (C)  is  diameter  (D)  x 3.14. 


er  effort  to  restore  the  park  to  its  original 
grandeur. 

Dr.  Green  inventoried  approximately 
I5.(XX)  trees  and  indicated  the  location  of 
each  on  a special  map.  Each  tree  was  giv- 
en a reference  number  and  identified  as  to 


which  equals  62.8  inches.  The  ratio  of  cav- 
ity opening  to  circumference  ( R ) is  there- 
fore W/C  or  .032. 

c/c  Strength  Loss: 

= 14'  + .032(20'  - 14')  x 100 
20' 

= 2744  + .032(5256)  x 100 
8(XX) 

= 2912  x I (X)  = 36% 

8000 


species  (genus  for  a few).  The  trees  were 
then  rated  for  Condition  Class  and  meas- 
ured for  trunk  diameter,  height  and  spread. 
Various  deficiencies  in  the  trees  were 
identified,  including  tmnk  and  basal 
wounds  caused  by  picnickers  who  dump 
hot  charcoal  at  the  base  of  trees  and  by 
park  personnel  in  carrying  out  mainte- 
nance duties. 

The  study  includes  a conservative  valu- 
ation of  the  trees  of  Lincoln  Park  at  $10 
million.  The  Condition  Class  rating  pro- 
vides information  on  the  health,  size  and 
expected  longevity  of  the  trees.  Dr.  Green 
calculates  that  41 .2%  of  the  total  tree  pop- 
ulation is  not  expected  to  be  alive  20  years 
from  now. 

The  Morton  Arboretum's  report  sug- 
gests a mission-oriented  landscape  plan 
and  a rigorous  maintenance  and  annual 
tree  replacement  plan  to  assure  a healthy 
and  diverse  tree  population. 


DOGGETT 


THE  TREE  FERTILIZER  COMPANY 


SINCE  1941 

PLEASE  SEND  US  THE  MOST  RECENT  CATALOG  ON  YOUR 
DIFFERENT  VARIETIES  OF  TREE  FERTILIZER  AND 
OF  PUBLICATIONS  ON  TREE  NUTRITION. 


NAME:. 


COMPANY:. 


STREET: 


STATE:. 


DOGGETT  CORPO 
LEBANON.  N.  J.  08833 


1(800)  448-1862 
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Bob’s 

Aftermath 

Tree  care  firms  in  the  Northeast  received  an  unexpected 
boost  in  mid- August  when  Hurricane  Bob  plowed  into  east- 
ern Long  Island  and  continued  up  the  coast  into  Maine. 
Companies  with  small  backlogs  and  grave  concerns  about 
getting  through  the  fall  and  winter  have  suddenly  found 
themselves  with  many  months  of  cleanup  and  repair  work. 

In  addition  to  the  problems  caused  by  fallen  limbs  and 
trees,  the  enormous  amount  of  rain  that  accompanied  the 
storm  caused  road  washouts  in  many  areas,  making  it  impos- 
sible to  reach  many  damaged  properties. 

While  the  short-term  effect  of  storm  damage  work  can  be 
very  positive,  it  must  be  sold  carefully  as  there  is  always 
considerable  overtime  paid  to  the  field  force.  Accounts 
receivables  for  such  work  tend  to  linger  for  a long  time. 
Property  owners,  having  spent  unexpected  sums  on  emer- 
gency tree  care,  usually  hold  back  on  regular  tree  mainte- 
nance the  following  year. 


Hurricane  Bob  was  swirling  off  the  coast  of  the  CaroEinas 
on  Sunday,  August  16,  and  then  traveled  up  the  East 
Coast  the  following  day,  hitting  Long  Island,  New  York, 
and  New  England  hard.  This  photo,  taken  in  southern 
New  Hampshire,  only  hints  at  the  damage  the  storm 
wrought. 


kX 


BRAIDED  SAFETY  BLUE 

HIGH-VEE  ROPE 


STAND  OUT  IN  THE  CROWD 


* Climb  with  HIGH-VEE  the  rope  with  the 
same  performance  & handling 
characteristics  as  Braided  Safety  Blue 

* High  visibility  immediately  identifies  rope  as 
a critical  climbing  line 

• Bold  color  pattern  of  ORANGE  & WHITE 
waxed,  16  strands. 

• The  rope  that  protects  you  and  your  crew 
— you'll  stand  out  in  the  crowd! 


Write  or  call  for  your 
FREE  10"  Rope  Sample 


9 


Reg.  Price 

$89.25 
Special  Price 

$79.00 


BISHOP  COMPANY 

P.O.  Box  870  • 12519  E.  Putnam 
V.,-  Whittier,  CA  90608  • (213)  698-9818 

Free  Anywhere  (800)  421-4833 
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Home  Works. 


Basic  Training  Was  Never  This  Easy. 


The  NAA  with  assistance  from  some  of 
the  best  minds  in  arboriculture  has  com- 
pletely revised  and  updated  its  popular 
Home  Study  Program  for  arborists. 

This  two  volume  program  contains  16 
sessions  and  tests  on  all  areas  of  tree  care. 
This  is  an  opportunity  for  field  personnel 
to  improve.  Best  of  all,  the  NAA  Home 
Study  Program  can  be  completed  during 
the  student’s  spare  time  at  a pace  comfort- 
able to  the  student. 

More  than  5,000  participants  have  learned 
to  work  more  efficiently  and  professionally 
as  a result  of  the  NAA  Home  Study  Program. 
Upon  satisfactory  completion  the  student  will 
receive  a certificate  and  will  keep  the  two 
volume  set  as  a permanent  reference  resource. 


Put  someone  who  is  important  to  your 
business  to  the  test,  they’ll  be  glad  you  did. 

Cost  to  NAA  members  is  only  $75  per 
volume.  Non-members  $100. 


I To  order,  simply  fill  out  coupon  and  mail 
■ in  with  your  check  or  credit  card  number. 

| Company Contact 

I Street  

City State Zip 

Telephone# 

' _ HSP  Series  I @ $75  Members  $100  Non-members 
I _ HSP  Series  II  @ $75  Members  $100  Non-members 
| _ Series  I & II  @ $135  Members  $180  Non-members 
| _ Check  enclosed  payable  to  NAA 
I _ Charge  to  VISA  or  _ MasterCard 

I Account#  Expiration  Date 

^Signature 


National  Arborist  Association 

P.O.  Box  1094,  Amherst,  NH  03031-1094 
603-673-3311 
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INDUSTRIES,  INC. 


1840  East  Dixon  Boulevard  Shelby.  North  Carolina  28150 
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A COMPLETE  LINE  OF  FORESTRY  BODIES  & CHASSIS  CABS 


1-800-331-7655 
704-482-1477 
FAX:  704-482-2015 


Please  circle  24  on  the  Reader  Service  Card 


See  us  at  TCI  Expo 


LIST  OF  ADVERTISERS 


Reader  Service  Number*  Page  No. 

1 Agrotec,  Inc 15 

2 Albiez  Insurance  Agency 1 3 

3 American  Arborist  Supplies,  Inc 15 

4 Andy’s  Truck  Center 27 

5 Asplundh  Manufacturing Inside  Front  Cover 

6 Baker  Equipment  Engineering  Co Inside  Back  Cover 

7 Bandit  Industries 3 

8 Bishop  Co 23 

9 Brewt  Power  Systems 1 1 

10  Paul  Bunyan  Tree  Service 1 1 

1 1 Doggett  Corp 22 

12  Fanno  Saw  Works 20 

13  GFX  Corp 26 

14  Independent  Protection  Company 12 

15  Jameson  Corp 27 


Reader  Service  Number*  Page  No. 

16  Kemp  West,  Inc 20 

17  Leonardi  Manufacturing  Co 1 1 

18  Levco  Manufacturers.  Inc 19 

19  J.J.  Mauget  Company 17 

20  NAA  Home  Study  Program 24 

21  Opdyke.  Inc 9 

22  Rayco  Manufacturing.  Inc 8 

23  Sav-A-Tree 26 

24  Southco  Industries,  Inc 25 

25  Tamarack  Clearing 20 

26  TCI  Expo 2 1 

27  Time  Manufacturing  Co 7 

28  Vermeer  Manufacturing  Co Back  Cover 

29  Western  Tree  & Landscape  Supply 19 


*Circle  this  number  on  Reader  Service  Card  for  more  information  on  this  advertiser. 


TREE  CARE  INDUSTRY  - OCTOBER  1991 


25 


CLASSIFIED 


HELP  WANTED 

Tree  and  shrub  care  managers  need- 
ed for  our  rapidly  growing  landscape 
division.  Excellent  opportunity  for  pro- 
fessional growth  for  those  who  are  hard- 
working self-starters.  Must  have  previ- 
ous experience  in  areas  of  pest  control 
and  plant  identification.  Leadership  skills 
and  certification  a plus.  Outstanding 
benefits  and  performance  bonus.  Sever- 
al positions  in  major  metro  areas  nation- 
wide. Send  resume  and  salary  history  to 
Dr.  Larry  Widell,  Barefoot  Grass  Land- 
scape Division,  1028  Proprietors  Road, 
Worthington,  Ohio  43085 


Tree  care  sales  representative — 

Come  to  New  York’s  fastest  growing 
county  and  the  seventh  fastest  growing 
county  in  the  United  States.  We  are 
seeking  an  individual  with  top  skills, 
knowledge,  enthusiasm  and  commit- 
ment. We  offer  top  salary,  benefits  in  the 
industry.  Send  resume  and  salary  histo- 
ry to:  Taylor  Tree  & Landscape,  Inc., 
172  Neelytown  Road,  Montgomery,  New 
York  12549  Phone:  914-457-5552. 


Utility  arborist/forester — Louisiana 
Power  and  Light  Co.  has  an  outstanding 
opportunity  for  a seasoned  arborist/ 
forester  in  the  headquarter  office  in  New 


Orleans.  Responsibilities:  technical  sup- 
port for  regional  right-of-way  vegetation 
maintenance  operations,  including  tree 
trimming,  herbicide  applications,  moni- 
toring computerized  status  of  right-of- 
way  maintenance  activities.  Requires: 
B.S.  in  Forestry,  3-5  years  right-of-way 
vegetation  maintenance  experience  with 
a utility  company  preferred,  knowledge 
of  arboriculture  practices  and  herbicide 
applications,  leadership  skills,  oral/writ- 
ten communication  skills,  computer  liter- 
acy. High  $30s-low  $40s,  DOQ.  Excel- 
lent benefits/  EOE.  Send  resume  to 
LP&L  Staffing  (RW),  P.O.  Box  60340,  C- 
1101,  New  Orleans,  LA  70160. 


Sales  representative — Southern  Cali- 
fornia tree  care  company  needs  knowl- 
edgeable, aggressive  person  in  all 
phases  of  tree  care  sales.  Environmen- 
tal Tree  Care,  P.O.  Box  6395,  Malibu, 
CA  90265.  Phone:  818-591-2105. 


Sales  representatives:  Seeking  ambi- 
tious individuals,  college  degree  in  horti- 
culture or  a related  field.  Previous  sales 
experience  is  a plus.  Good  salary  plus 
commission  and  benefits.  Send  or  FAX 
your  resume  with  salary  requirements 
to:  Almstead  Tree  Co.,  Inc.,  58  Beech- 
wood  Ave.,  New  Rochelle,  NY  10801. 
FAX:  914-576-5448  Phone:  914576- 
0193. 


Arborist/manager — Arbor  Care  is 
expanding  its  operations  to  Florida.  We 
are  looking  for  a highly  motivated  indi- 
vidual with  strong,  well-rounded  knowl- 
edge of  arboriculture.  Must  have  strong 
background  in  operations,  technical  abil- 
ity, high  safety  standards,  interest  in  a 
quality  product,  and  a drive  for  customer 
satisfaction.  Florida  knowledge  highly 
desirable.  Send  resume  to:  Arbor  Care, 
4777  Old  Winter  Garden  Road,  Orlando, 
FL  3281 1 Attn.  Peter  Sortwell 


Manager-Tree  Care  Division-Chal- 
lenging position  with  full  service  tree  & 
landscape  company  offers  excellent 
salary/benefits,  with  natural  beauty  and 
clean  living  of  northern  Minnesota. 
Experience  in  sales  and  pest  diagnosis 
required  along  with  4-year  degree.  Send 
resume  to:  Arrowhead  Tree  Service, 
P.O.  Box  3280,  Duluth,  MN  55803. 


ARE  YOU  A NATURAL? 

Then  bring  your  talents  to  us.  We’re  SAV-A-TREE,  one  of  the  fastest  growing  artooriculturaJ  companies  in  the 
industry,  specializing  in  natural  holistic  tree  and  shrub  care.  We  are  dedicated  to  excellence  and  are  seeking 
ambitious,  detail  oriented  individuals  to  join  our  expanding  team. 

Director  of  Sales 

As  a member  of  our  management  team,  responsibilities  include  motivating,  coaching,  training,  tracking  and 
developing  sales  force.  Candidate  should  have  an  undergraduate  degree  or  equivalent  and  an  in-depth  knowledge 
of  arboriculture. 

Sales  Representative 

Responsible  for  developing  and  servicing  a customer  base  in  an  assigned  territory.  Ideal  candidate  will  have  a 
college  degree  in  horticulture  or  a related  field  and  a strong  desire  to  succeed.  Previous  sales  experience  is  a plus. 

IPM  Technician 

Excellent  opportunity  for  knowledgeable,  experienced  professionals.  Must  be  familiar  with  trees,  shrubs,  insects, 
and  diseases  of  the  Northeast  U.S.  Ability  to  diagnose  problems  and  treat  with  appropriate  products  on  site 
required.  Additional  training  will  be  provided. 

These  positions  offer  outstanding  compensation  and  benefits. 

Send  resume  with  salary  requirements  to: 

Personnel  Dept 
360  Adams  Street 
Bedford  Hills,  NY  10507 

FAX  (914)  666-9128 


SAVA 
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"The  Fastest  Solutions  to  your  Splitting  Headache" 

The  GFX  SUPER  SPLIT1'  rack  and  pinion, 
gear-driven.  Log  Splitter. 

‘SEE  IT  TO  BELIEVE  IT!" 

The  patented  SUPER  SPLIT*  log  splitters  arc  the  fastest  made,  up  to  four 
times  faster  and  more  economical  (under  a dollar  a day)  than  any  other 
type  of  splitter.  The  2 '/.-second  cycle  time  makes  SUPER  SPLIT  A 
WORLD  RECORD  HOLDER.  16  minutes  51  seconds  to  split  a cord  of 
wood.  SUPER  SPLITS  have  an  impact  of  7 to  16  tons  and  accept  any  size 
log  up  to  15  Vf  in  length.  They  use  grease  fittings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
electric  drive  as  well  as  many  other  options. 

Take  one  or  more  and  watch  your  headiiche  disappear. 

GFX  CORPORATION 

Manufacturer  of  the  famous  LOG'N  LAWN  " Carts 
200  Recreation  Park  Dr..  Hingham.  MA  02043  Tel:  (617)  740-0350 
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FOR  SALE 

Big  John  90’  tree  spade,  83  GMC 

Brigadier,  3208  CAT,  Allison  auto, 
trans.,  tree  spray  system,  air  cond. 
doesn’t  work;  $50,000;  65’  Burkeen  tree 
spade,  w/six  spades,  digs  in  hard 
ground,  on  ‘79  Int.  1800S  single-axle 
W/2spd,  DT466  diesel,  good  cond., 
$25,000.  Neal,  TN  901-756-5880. 


1987  Model  90  Big  John  tree  spade 
mounted  on  1987  Mack  tandem  axle 
Model  MRG855  cab  over,  excellent  con- 
dition, $75,000;  big  tree  nursery  invento- 
ry, approximately  100  large  diameter 
trees,  all  species  collected,  $75,000; 
hard  goods,  supplies,  baskets,  and  mis- 
cellaneous support  gear,  $15,000.  Nurs- 
ery and  package  price  for  all  of  the 
above  $120,000.  Call  914-457-5552,  8 
a.m.-5  p.m.  Monday  thru  Friday. 


Aerial  bucket  trucks,  Hi-Ranger, 
Asplundh,  Sky  Worker— most  major 
brands— 40’  to  95’.  Also,  brush  chip- 
pers,  stump  grinders,  tree  spades,  log 
loaders,  and  Rayco  stump  cutters.  Parts 
for  aerial  buckets.  Allied  Utility  Equip- 
ment Inc.,  W 204  North  1 1 509  Golden- 
dale  Road,  Germantown,  Wis.  53022. 
Phone;  414-255-6161. 


1987  F600  Ford  diesel  with  52-foot  Hi 
Ranger.  Truck  is  in  good  shape.  Unit  is 
equipped  with  lower  insert  and  tool 
lines.  Asking  $36,500.  Phone;  416-682- 
4154  or  416-687-2713.  St.  Catherine’s, 
Ontario.  We  will  deliver. 


1985  FMC  stainless  steel  sprayer  with 
60  gpm  pump.  1000-gallon  capacity. 
Electric  hose  reel  with  300  feet  of  3/4- 
inch  spray  hose  and  FMC  gun.  Ready  to 
spray.  $11,500.  Phone;  412-539-3226. 


Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information 
about  the  industry’s  best-selling  pack- 
age. call  or  write  Arbor  Computer  Sys- 
tems, 117  Weston  Road,  Westport, 
Conn.  06880.  Phone;  203-226-4335. 


1988  L-8000-Ford  tandem  w/240  hp 
Ford  diesel  16  front,  44  rears,  set  back 
front  axle.  Allison  automatic  trans., 
mounted  w/Big  John  AA90  tree  spade  in 
excellent  condition.  $70,000  or  BO. 
Phone;  407-968-1045. 


Established,  complete  tree  service  in 

Charlotte,  N.C.  One  of  the  best  places  in 
the  United  States  to  relocate,  according 
to  the  US  Commerce  Department.  $100- 
$150K  gross  annual  sales.  With  equip- 
ment, $40K — without,  $20K.  After  9;30 
p.m.  call  704-596-2123. 


Classified  rates:  $40  per  inch  (1-inch 
minimum),  payable  in  advance,  due  the 
20th  of  the  month  two  months  prior  to 
publication.  Send  ad  and  payment  to: 
Advertising  Department 
Tree  Care  Industry 
P.O.  Box  1094 
Amherst , NH  03031 


ANDY’S  TRUCK  CENTER,  INC. 

1141  S.  Military  Trail 
West  Palm  Beach,  Florida  33415 
Since  1967 


We  Stock  "Quality 
Selections"  of  Forestry 
Related  Aerial  Bucket 
Trucks,  Chippers  and 
Chip  Dump  Trucks. 


Delivery  A vailable  Airport  Shuttle 

Throughout  USA  Service  A vailable 

Ph.  407-965-6666  FAX:  407-965-6844 


FIBERGLASS 

TREE  TRIMMING  POLES 

• VERSATILE 
• DURABLE 
• SAFE 

SECTIONAL  AND  FIXED  LENGTHS 


The  Jameson 
Safe-stik® 

series  of 
fiberglass 
pruning  poles 
and  adapters 
offer  all  the 
durability, 
safety  and 
versatility 
professionals 
require.  Our 
pole  adapters 
are  designed 
to  permit  the 
interchange  of 
most  standard 
industry  pruner 
heads  and  pole 
saws. 


Call  or  write 
today  for 
details  about 
our  poles, 
pole  sets 
and  adapters. 


A 


P.O.  BOX  240277  Chariotte,  NC  28224 
Phone  (704)525-5191  FAX  (704)522-6161 
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FROM  THE  FIELD 


Jamboree! 


By  Peter  Gerstenberger 

On  August  1 ! , the  International  Society 
of  Arboriculture  staged  a truly  extraordi- 
nary event,  the  International  Tree 
Climber’s  Jamboree. 

The  jamboree  is  many  things.  It  is  ca- 
maraderie. Returning  veterans  formed  the 
nucleus  of  the  24  climbers  who  competed 
in  Philadelphia.  Perhaps  “competed”  is 
the  wrong  word  to  describe  what  they  did. 
Cooperated  might  be  more  appropriate,  as 
each  contestant  tried  to  achieve  a person- 
al goal.  Other  contestants  provided  en- 
couragement. lent  equipment  and  advice, 
and  even  gave  their  time  and  energy  to 
help  spot  climbers.  Competitors  hung  out 
in  the  hotel  together,  went  out  for  meals 
together  and  generally  enjoyed  one  anoth- 
er's company. 

The  jamboree  is  a forum  for  new'  think- 
ing. I believe  it  was  the  1989  jamboree  in 
St.  Charles,  Illinois,  that  introduced  the 
belayed  footlock  technique  of  climbing  to 


an  international  audience.  Tw  o years  later, 
this  is  not  only  the  technique  of  choice  at 
the  jamboree,  but  has  also  gained  a lot  of 
attention  out  in  the  real  world.  This  year's 
competition  introduced  mechanical  as- 
cending devices  in  the  aerial  rescue  event 
and  figure-eight  descenders  in  the  speed 
climb. 

The  jamboree  is  athleticism.  Veteran 
contestant  Bob  Yamane  footlocked  a 40- 
foot  rope  in  14  seconds.  Blake  Thomas, 
Bill  Moore  and  Bob  Weber  had  compara- 
ble times  in  the  aerial  rescue.  In  this  mock 
rescue,  they  instructed  co-workers  to  sum- 
mon paramedics,  donned  climbing  gear, 
climbed  40  feet  to  the  victim,  tied  them- 
selves in.  and  performed  a preliminary 
check  of  the  victim  in  60-70  seconds.  The 
top  competitors  made  the  climbs  look  ef- 
fortless. They  obviously  had  trained  seri- 
ously for  this  event. 

The  jamboree  is  a chance  for  well-de- 
served  recognition.  It  showcased  the  talent 
of  people  who  are  the  lifeblood  of  this  in- 


At right,  Bob  Yamane  represents  the  Western  Chapter  in  the  aerial  rescue  event. 
At  left.  Bill  Moore  represents  the  Mid-Atlantic  Chapter  in  the  work  climb. 


dustry . Winner  of  the  all-around  competi- 
tion was  Ken  Palmer,  a foreman  for  Ar- 
borw  ay  Tree  Care  in  Jamaica  Plain,  Mas- 
sachusetts, w ho  represented  the  New  Eng- 
land Chapter  of  the  ISA.  He  received  a 
handsome  plaque  and  belt  buckle  from  the 
ISA  and  a hand-tooled  climbing  saddle 
from  Artistic  Arborist.  Inc.  in  Phoenix, 
Arizona. 

Palmer  and  the  other  contestants  in  this 
year's  ISA  Jamboree  define  what  a tree 
care  professional  is.  The  jamboree,  above 
all,  is  professionalism.  fO 


Ken  Palmer  displays  his  awards. 


Ken  Palmer,  36.  typifies  the  jam- 
boree contestant.  His  climbing  career 
began  in  the  utility  line  clearance  in- 
dustry. He  then  rigged  and  raced  sail- 
boats in  Florida  for  six  years.  He 
moved  back  to  the  Northeast  and  spent 
3-1/2  years  working  for  a firm  special- 
izing in  large,  difficult  tree  removals. 

He  now  leads  a crew  responsible  for 
the  meticulous  pruning  of  stately  trees 
in  Boston  suburbs.  He  trains  other 
Arborway  employees  and  practices  his 
skills  on  a large  pin  oak  behind  the 
office. 
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Our  rental  fleet  includes  ae 
devices  from  28  to  90  feet,  digger 
derricks,  and  cranes — and  brand 
names  like  Hi-Ranger,®  Versalift® 
Telelect,  and  IMT. 

But  most  important  is  what  the 
Baker  name  stands  for:  A company 
well  qualified  to  maintain  its  rental 


equipment  because  it  also  manufactures 
that  equipment.  A company  that  has 
made  service  a priority  for  over  70  years. 
A company  with  rigid  quality  standards, 
but  flexible  rental  plans. 

Call  1-800-446-2610. 


[bXR^rI 


With  the  direction  of  our  economy  so 
unpredictable,  consider  the  economy 
of  renting  equipment  from  Baker. 

Renting  from  us  can  help  you 
reduce  capital  expenditures  and  long- 
term commitments  without  compro- 
mising the  quality  of  your  equipment 
or  your  ability  to  get  the  job  done. 


Baker  Equipment  Leasing  Company 
A Division  of  JGB  Industries.  Inc 
© 1990  Baker  Equipment  Leasing  Company 


See  us  at  TCI  Expo 


Please  circle  6 on  the  Reader  Service  Card 
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BRUSH  CHIPPERS 

The 

Chipper 


Thinks. 

Introducing  the  new  optional 
“Feed  Sensor”  available 
exclusively  on  the  Vermeer 
1250  Brush  Chipper. 

Delivers  maximum  operating 
efficiency  and  control  on  the 
heaviest-built  hydraulic-feed  chipper 
in  its  class.  The  “Feed  Sensor" 
electronically  monitors  engine  drag 
and  then  instantly  signals  and 
controls  hydraulic  feed  to  reduce 
overloading.  Means  less  engine 
wear,  fewer  feed  jams,  fewer  repairs. 
As  a result,  you  free  your  crew  to 
concentrate  more  on  brush  control 
and  less  on  equipment  problems. 

Plus,  the  Vermeer  1250  keeps 
your  gang  off  the  street  with 
curbside  feed.  Wide  open  w aist- 
high  feed  table  makes  it  easy.  Diesel 
options  give  you  all  the  power  you 
need. 

Want  more  information?  Call  toll- 
free  today. 

Vermeer  Manufacturing  Co. 

New  Sharon  Road 
Pella.  Iowa  50219  U.S.  A. 
800-829-0051 

In  Iowa  (515)62X  3141 


Ask  us 
about  our 
Full-year  parts  warranty. 


See  us 
at 

TCI  Expo 


— THE  DIGGIN’  DUTCHMAN” 


Bw 


A Complete  Arborist 
Package  Insurance  Program* 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

*Not  available  in  some  states 


Please  circle  2 on  die  Reader  Service  Card 


Bank  Mergers 

What  Do  They  Mean  For  Small  Businesses? 


By  Thomas  Clancy 

Business  mergers  occur  every  day. 
They  have  been  commonplace  in  the  air- 
line industry  since  the  Reagan  administra- 
tion pushed  for  deregulation  of  that  busi- 
ness sector  to  spur  competition.  The  com- 
plaints about  large-scale  mergers  between 
competitors  have  revolved  around  em- 
ployee layoffs  and  a reduction  in  customer 
service  due  to  lack  of  competition.  These 
are  the  same  fears  occurring  with  this 
summer’s  giant  bank  mergers,  according 
to  recent  articles  published  in  both 
Newsweek  and  Business  Week. 

There  have  been  hundreds  of  bank 
mergers  over  the  past  decade.  Yet  1991 
has  seen  giant  institutions  merging,  a phe- 
nomenon that  has  not  been  commonplace. 
Earlier  this  year,  for  instance,  federal  reg- 
ulators sold  Bank  of  New  England  Corp.. 
the  region's  second- largest  bank,  to 
Fleet/Norstar  Financial  Group  Inc.,  which 
is  based  in  Rhode  Island.  The  transaction 
spurred  speculation  among  analysts  that 
the  government  wants  to  see  more  region- 
al and  local  consolidation  rather  than  give 
the  go-ahead  to  full  interstate  branch 
banking,  according  to  Business  Week. 

That  merger  precipitated  the  July  merg- 
er of  Chemical  Bank  and  Manufacturers 


Hanover  Trust,  both  headquartered  in 
New  York,  creating  the  nation's  second- 
largest  banking  organization  at  the  time. 
August  brought  about  the  mega-merger 
between  Bank  America  Corp.  of  San  Fran- 
cisco and  Security  Pacific  Corp.  of  Los 
Angeles,  making  BankAmerica  second 
only  to  Citicorp  in  terms  of  assets  (see 
chart).  A proposed  merger  at  the  time  of 
this  writing  involves  NCNB  Corp.  and 
C&S/Sovran  Corp.  the  second-  and  third- 
largest  banks  in  the  Southeast,  under  the 
name  of  NationsBank.  Their  linkup  would 
give  NCNB  and  rival  Wachovia  Corp. 
control  of  almost  two-thirds  of  South  Car- 
olina's bank  deposits,  according  to  a re- 
port published  in  Newsweek. 

What  it  really  means  is  that  the  banking 
industry  is  moving  to  turn  itself  around,  ac- 
cording to  Catherine  Yang  of  Business 
Week.  By  closing  bank  branches  and  com- 
bining back-office  operations,  merged 
banks  can  cut  costs  and  help  stem  incessant 
losses.  The  bottom  line  here  is  higher  divi- 
dends for  shareholders.  Surprisingly,  it  is 
happening  without  government  interven- 
tion at  this  point,  yet  many  experts  agree 
that  it  is  only  a matter  of  time  before 
Congress  passes  legislation,  perhaps  this 
fall,  allowing  full  interstate  branch  banking. 

On  the  down  side,  small  business  prob- 


Because  the  tree  care 
industry  is  comprised 
primarily  of  small 
firms,  there  is  reason 
to  take  notice  of  this 
latest  trend  in  the 
hanking  industry. 


ably  stands  to  lose  the  most  from  mergers 
between  competing  banks.  Savings  and 
loan  associations  and  finance  companies 
may  lend  to  consumers,  but  they  rarely  of- 
fer alternatives  for  the  entrepreneur.  Stud- 
ies done  by  the  Federal  Reserve  Board  in 
1990  found  that  small  businesses  almost 
always  borrow'  from  a bank  close  to  home 
rather  than  a bank  in  another  city.  If  towns 
and  cities  have  fewer  competing  banks, 
the  price  of  borrowing  increases  for  the 
small  business  person. 

This  lack  of  bank  competition  w ill  be 
felt  most  in  small  communities  but  even 


THE  BIG  BANKS 

Figures  are  pro  forma  for  all  but  Citicorp,  pending  completion  of  recently  announced  mergers. 


Bank 

Assets 

Billions 

Equity  Capital 
(billions) 

Reserves 

Branches/ 

ATMs 

CITICORP 

$216.9 

$10.2 

48% 

1.7(X)/2.449 

BANKAMERICA* 

$190.0 

$12.0 

70% 

2,400/4.000 

CHEMICAL* 

$135.5 

$7.7 

71% 

660/977 

NATIONSBANK* 

$118.2 

$6.8 

89% 

1.896/1.641 

* Announced  mergers  at  time  of  writing 
Data  is  from  August  26.  1991  Business  Week.  "Bank  of  America's  Big  Bang." 
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WHAT  TREE  CARE  IS  REALLY  ALL  ABOUT 


The  Second  Annual  Trade  Show  and  Seminar  Program 
Sponsored  by  Tree  Care  Industry  magazine, 
a publication  of  the  National  Arborist  Association, 
and  The  International  Society  of  Arboriculture 


DECEMBER  5 - 7,  1991 
THE  OHIO  CENTER 
COLUMBUS,  OHIO 


What  Tree  Care  Is  Really  All  About 

This  is  our  theme  for  TCI  Expo  '9 1 . Everything  that  concerns  modem  day  arboriculture  can  be  found  here:  equipment, 
supplies,  services  and  informative  seminars.  TCI  Expo  '91  is  the  marketplace  for  arborists. 

Last  October,  Tree  Care  Industry  magazine  and  The  International  Society  of  Arboriculture  teamed  up  to  bring  you 
TCI  Expo  '90  in  Richmond,  Virginia.  Many  called  it  the  best  trade  show  they  ever  attended.  Here  are  but  a few  of  the  many 
positive  comments  we  received: 


“Congratulations  on  an  excellent  Expo  at  Richmond, 
Virginia.  This  was  surely  one  of  the  best  meetings  and 
equipment  demonstrations  I have  been  to  in  the  eighteen 
years  or  so  I have  been  involved  in  arboriculture.  I am 
looking  forward  to  Columbus  in  1991.”  - Richard  H. 
Woods,  J&S  Tree  & Landscaping  Inc.,  Stow,  Ohio. 


“TCI  Expo  seminars  in  Richmond  were  informative, 
well  organized  and  directed  to  the  tree  care  industry. 
All  our  personnel  in  attendance  walked  away  with 
more  knowledge  and  enthusiasm  than  they  had  before 
attending  the  seminars.”  - Mike  Jasso,  Jasso  Tree 
Service,  Inc.,  Orion,  Michigan. 


“We  made  a good  deal  on  equipment  at  TCI  Expo. 
The  show  was  great  and  the  seminars  were  very 
worthwhile.  We  are  planning  to  attend  Expo  in 
Columbus.”  • Dan  & Pat  Moran,  Moran’s  Tree  Service, 
Accokeek,  Maryland. 


“TCI  Expo  is  a learning  experience  you  cannot 
afford  to  miss.  I plan  to  bring  key  personnel  this  year.” 
Kent  Petersen,  Petersen  Tree  Service,  Minocqua, 
Wisconsin. 


“TCI  Expo  had  all  types  of  equipment  at  the  show. 
The  vendors  were  very  helpful,  informing  tree  workers 
of  the  availability  of  new  equipment.  The  seminars 
were  very  informative  and  worthwhile  attending.” 
Jim  Ward,  John  B.  Ward  & Company,  Inc.,  Villanova, 
Pennsylvania. 


“Good  show!  Networking  is  a great  benefit.  People 
have  the  same  problems  and  successes.  TCI  Expo  was 
well  put  together  with  lots  of  exhibitors.  We  are 
planning  to  attend  Expo  in  Columbus.”  - Tracey 
Hartmier,  Complete  Tree  Service  Company,  Carlisle, 
Ontario. 


Yours  peers  have  spoken!  TCI  Expo  '91  will  contain  the  same  magic  as  last  year's  show.  Begin  by  looking  over  our 
excellent  seminar  program  and  get  ready  to  discover  what  tree  care  is  really  all  about  in  Columbus! 

SEMINAR  PROGRAM 


We’ve  designed  a seminar  program  that  brings  forth  the  most  advanced  tree  care  technology  and  management 
information  available.  We  focused  on  topics  relevant  to  today’s  marketplace  and  gathered  the  foremost  authorities  on 
these  subjects.  The  result  is  an  outstanding  program  featuring  speakers  who  will  deliver  informative,  interesting  and 
above  all,  much  needed  sessions  on  all  aspects  of  professional  tree  care. 

Look  over  the  list  of  excellent  management  and  technical  seminar  offerings  on  the  opposite  page  and  select  those  that 
best  meet  your  needs.  We  suggest  that  you  bring  along  one  or  more  associates  from  your  firm  to  take 
advantage  of  as  many  seminars  as  possible  and  benefit  from  our  multiple  registration  discount. 
Keep  in  mind  that  three  of  the  seminars  will  offer  pesticide  applicator  recertification  credits  and 
two  of  them  are  FREE! 
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Seminar  # 1 
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Seminar  # 5 
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MAKE  YOUR  TREE  SERVICE  FIRM  EQUIPMENT  FOR  WASTE  WOOD 
GROW  RECYCLING 


Waller  Money  is  president  of  Guardian 
Tree  Experts,  a medium-size  tree  service  firm 
in  Rockville,  Maryland.  Walt  has  operated 
Guardian  Tree  Experts  for  over  25  years.  His 
distinctive  management  style  and  keen  business 
sense  have  made  him  very  successful.  He  is 
one  of  the  most  dynamic  public  speakers  in 
the  tree  care  industry  today.  Let  Walt  help 
you  Make  Your  Tree  Service  Firm  Grow. 


Seminar  tt2 


HOW  TO  BE  A CREW  LEADER 


Mark  Tobin,  president  of  Hartney/Greymont 
Tree  Specialists,  Needham,  Massachusetts 
will  describe  How  To  Be  A Crew  Leader. 
Discover  how  Mark  climbed  the  company 
ladder  all  the  way  to  the  top  at  Hartney/ 
Greymont 


Seminar  it 3 


PREVENTING  CONSTRUCTION 
DAMAGE  TO  TREES 


Jack  Haney,  owner  of  B.  Haney  & Sons, 
Franklin  Park,  Illinois,  has  been  recycling 
wood  waste  since  1971.  He  will  tell  you  about 
purchasing  and  operating  Equipment  For  Waste 
Wood  Recycling. 


Seminar  #6 


RECRUITING,  RETAINING  AND 
DEVELOPING  FIELD  PERSONNEL 


Jim  Perronc,  a partner  in  the  management 
and  training  consulting  firm  of  Perrone- 
Ambrose  Associates,  will  conduct  a 2-hour 
workshop  that  you  will  not  want  to  miss. 
Finding  qualified  help  is  tough  enough  so 
Recruiting,  Retaining  And  Developing  Field 
Personnel  is  vital  to  business  growth.  Jim  has 
lectured  to  field  personnel  and  corporate  officers 
He  knows  the  score. 


Seminar  tt7 


END  USES  FOR  RECYCLED  WOOD 
WASTE 


Steve  Clark  is  president  of  Steve  Clark  & 
Associates,  an  urban  forestry  firm.  Steve 
specializes  in  working  with  clients  and  their 
professional  team  to  build  projects  while 
Preventing  Construction  Damage  To  Trees. 
Learn  how  you  can  help  your  clients  protect 
their  valuable  property  during  construction. 


Seminar  M4 


THE  TOP  DISEASES  OF  SHADE 
TREES 


Dr.  Chuck  Powell  is  a professor  of  Plant 
Pathology  at  Ohio  State  University.  Dr.  Powell 
has  done  an  extensive  amount  of  research  and 
teaching  on  The  Top  Diseases  of  Shade  Trees. 
This  seminar  is  FREE  and  offers  recertification 
credit 


Dr.  Donald  Rakow  isan  Assistant  Professor 
of  Landscape  Horticulture  at  Cornell 
University.  He  has  done  extensive  research 
on  recycled  wood  waste.  Dr.  Rakow  will  tell 
you  what  the  future  holds  in  store  for  End 
Uses  For  Recycled  Wood  Waste. 


Seminar  M8 


MANAGING  TIME  WITH  POWER 
SCHEDULING 


Dave  de  Sousa  is  a Production,  Training 
and  Safety  Coord  inator  for  F.  A.  Bartlett  T ree 
Expert  Company  and  he  realizes  that  time  is 
a limited  resource.  Let  Dave  explain  how 
Managing  Time  With  Power  Scheduling  can 
help  you  become  more  productive. 


A R S 


EVERYTHING  YOU  EVER  WANTED 
TO  KNOW  ABOUT  PRUNING 

H.  Dennis  P.  Ryan  III,  Assistant  Professor 
of  Arboriculture  and  Urban  Forestry,  University 
of  Massachusetts,  will  present  a lively  and 
enjoyable  discussion  on  Everything  You  Ever 
Wanted  To  Know  About  Pruning. 

Seminar  it  10  □ 

THE  TOP  INSECT  PESTS  OF  SHADE 
TREES 

Dr.  David  J.  Shetlar,  a Landscape 
Entomologist  at  Ohio  State  University,  will 
discuss  his  latest  findings  for  controlling  The 
TopInsectPestsOf  Shade  Trees.  This  seminar 
is  FREE  and  offers  recertification  credits. 

Seminar  ttll  □ 

COST  ANALYSIS  MADE  EASY 

George  Koziarz  is  president  of  George 
Koziarz  and  Associates,  Inc.,  a financial 
consulting  firm  based  in  Bannockburn,  Illinois. 
George  will  demonstrate  Cost  Analysis  Made 
Easy  and  help  you  manage  your  financial 
resources  more  effectively. 

Seminar  #12  j j 

30  WAYS  TO  WORK  SAFER  AND 
SMARTER 

Don  Blair,  President  of  Sierra  Moreno 
Mercantile  Company,  is  one  of  the  most 
innovative  people  in  the  tree  care  industry. 
Whether  you  have  listened  to  him  before  or 
not,  you  owe  it  to  yourself  to  meet  Don  and 
discover  30  WaysTo  WorkSaferAndSmarter. 

Seminar  #13  □ 

THE  LATEST  IN  IPM 

Dr.  Michael  Raupp  is  a Research 
Entomologist  at  the  University  of  Maryland 
and  specializes  in  innovative  methods  used  in 
IPM.  Find  out  The  Latest  In  IPM  2nd  receive 
recertification  credits. 
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TRADE  SHOW  INFORMATION 

ADMISSION  to  the  industry’s  largest  trade 
show  is  FREE  for  everyone.  Simply  Fill  out  a 
Registration  Form.  You  will  not  be  admitted 
without  a TCI  Expo  '91  Badge. 

Once  inside,  you  can  visit  the  more  than 
23,000  square  feet  of  exhibits  that  will  be  on 
display  at  TCI  Expo  '91.  Make  informed 
buying  decisions  that  will  increase  the 
productivity,  performance  and  profitability 
of  your  firm.  Whether  you  are  looking  for 
aerial  lifts,  chippers,  slump  grinders,  chain 
saws  or  other  arborist  equipment  and  supplies, 
you  will  find  it  here. 


Some  of  the  companies  who  will  be  on 
hand  are: 

AERIAL  LIFT  OF  CONNECTICUT 
ALBIEZ  INSURANCE  AGENCY 
ALLIANCE  EQUIPMENT 
ALTEC  INDUSTRIES 
AMERICAN  ARBORIST  SUPPLIES 
AMERICAN  INTERTOOL 
AMERICAN  SAFETY  UTILITY  CORP. 
ARBORTECH 
ARTISTIC  ARBORIST 
ASPLUNDH  MANUFACTURING 
BAKER  EQUIPMENT 
BANDIT  INDUSTRIES 
BARTLETT  MANUFACTURING 
D.A.  BEAM  ENTERPRISES 
BEEVER  SALES  CORPORATION 
BISHOP  COMPANY 
BRYAN  EQUIPMENT 
J.P.  CARLTON  COMPANY 
CIBA-GEIGY  CORP. 

CREATIVE  SALES 
DOGGETT  CORPORATION 
ECHO,  INC. 

ENCAP  PRODUCTS 
ENGINE  CENTER,  INC. 

FANNO  SAW  WORKS 
FORESTRY  SUPPLIERS 
GROW  GUN 

HODGES  MANUFACTURING 
HOMELITE/TEXTRON 
INDEPENDENT  PROTECTION  CO. 

J.J.  MAUGET 

KARL  KUEMMERLING  INC. 
LABONVILLE  INC. 

LANIER  SUPPLY 
LANPHEAR  SUPPLY 


A D E 


LEVCO 

NORTHEASTERN  ASSOCIATES 
PRACTICAL  SOLUTIONS 
RAYCO 
ROOTS,  INC. 

SACHS-DOLMAR 
SCHODORF  TRUCK  BODY 
SHI  ND  AIWA 

SIERRA  MORENO  MERCANTILE 
SOUTHCO  INDUSTRIES 
TECHNOLOGY  MANAGEMENT 
THE  SHARP  TOOL  CO. 

TIME  MANUFACTURING 
VERMEER 

WESTERN  TREE  & LANDSCAPE  SUP. 


THE  CITY  OF  COLUMBUS 


Columbus  is  the  state  capital  and  one  of  the 
fastest  growing  cities  in  the  United  States. 
Home  of  Ohio  State  University,  Columbus  is 
a leader  in  education  and  information,  which 
makes  it  an  ideal  site  for  a trade  show. 

The  Ohio  Center  is  located  fifteen  minutes 
from  Port  Columbus  International  Airport 
and  is  readily  accessible  by  interstate  highway. 
The  city  offers  visitors  reasonable  hotel  rates, 
fine  restaurants  and  a friendly  atmosphere. 


AIR  TRAVEL 

United  Airlines  has  been  designated  as  the 
official  carrier  for  the  attendees  of  TCI  Expo 
'91.  United  Airlines  has  agreed  to  offer  a 
special  discount  fare  to  attendees  of  this  year’s 
show.  Save  45%  on  all  unrestricted  full  coach 
tickets  and  5%  on  promotional/restrictcd  fares. 
This  5%  discount  is  valid  providing  all  rules 
and  restrictions  are  met  and  is  applicable  for 
travel  within  the  continental  United  States. 

To  obtain  this  discount,  you  or  your  travel 
agent  must  call  United  Airlines  at  1 -800-52 1 - 
404 1 and  REFER  TO  FILE  #512  OW. 


SHOW 


HOTEL  INFORMATION 

Rooms  have  been  set  aside  at  the  Hyatt 
Regency  Columbus  which  adjoins  the  Ohio 
Center.  FILL  OUT  THE  ENCLOSED  HOTEL 
FORM  AND  MAIL  IT  TO  THE  HYATT 
REGENCY  IMMEDIATELY.  SPACE  IS 
LIMITED. 

There  are  six  other  hotels  located  in  the 
downtown  area.  For  more  information  about 
lodging,  call  The  Greater  Columbus  Convention 
and  Visitors  Bureau  at  1 -800-234-COLS. 

OTHER  TCI  EXPO  91 
HIGHLIGHTS 

TCI  EXPO  91  PASSPORT 

Discover  what  tree  care  is  really  all  about! 
Each  registered  attendee  will  receive  a TCI 
Expo  *91  Passport  which  can  be  used  to  receive 
prizes  at  the  conclusion  of  each  day.  Simply 
slop  by  every  booth  and  have  a sticker  placed 
over  that  booth  number  on  your  passport  and 
hand  it  in. 

CELEBRATION  91 

Come  help  us  celebrate  after  the  first  day  of 
the  meeting.  Socialize  with  exhibitors  and 
fellow  arborists  at  the  Hyatt  Regency.  As  our 
guest,  you  can  enjoy  beer,  wine,  soft  drinks 
and  a variety  of  snacks.  The  celebrating  begins 
on  Thursday  evening,  December  5th  at  6:00 
pm.  Admission  by  ticket  only. 

COFFEE  BREAKS 

Coffee  service  will  be  provided  during  the 
Thursday  morning  registration  and  between 
seminar  sessions  on  Friday  and  Saturday 
mornings. 

FOOD  SERVICE  FACILITIES 

Concession  stand  service  will  be  available 
in  the  Exhibit  Area  during  Trade  Show  hours 
for  lunch  and  snacks.  There  are  also  many 
fine  restaurants  located  nearby. 
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D U L E 


THURSDAY,  DECEMBER  5TH 

8:00  am  Registration  Opens 

Coffee  in  the  Lobby 

9:00  am  |Seminar  #Tj 

Make  Your  Tree 
Service  Firm  Grow 
Walter  Money 
Special  Value  Seminar 


1 1:00  am 

Coffee  Break 

11:30  am 

Exposition  Opens 

4:00  pm 

| Seminar  #2 1 

How  To  Be  A Crew 
Leader 

Mark  Tobin 

|Seminar  #3 
Preventing  Construc- 
tion Damage  to  Trees 
Steve  Clark 

Exposition  Closes 

6:00  pm 

Celebration  '91  at  the 
Hyatt  Regency 
Sponsored  by  TCI 

CHE 


FRIDAY,  DECEMBER  6TH 

8:00  am  Registration  Opens 

I Seminar  #41 
The  Top  Diseases  Of 
Shade  Trees 
Dr.  Chuck  Powell 
FREE 

(Recertification  Credits  A vai table) 

9:00  am  I Seminar  #5| 

Equipment  For  Waste 
Wood  Recycling 
Jack  Haney 

Seminar  #6| 
Mini-Workshop 

(2  Hours) 

Recruiting,  Retaining 
And  Developing  Field 

Personnel 

Jim  Perrone 

10:00  am  Coffee  Break 

Exposition  Opens 

10:15  am  ISeminar  #7 

End  Uses  For  Re- 
cycled Wood  Waste 
Dr.  Donald  Rakow 

4:00  pm  |Seminar  #8| 

Managing  Time  With 
Power  Scheduling 
Dave  de  Sousa 


Seminar  #9 
Everything  You  Ever 
Wanted  To  Know 
About  Pruning 
H.  Dennis  P.  Ryan  III 

Exposition  Closes 
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SATURDAY,  DECEMBER  7TH 


8:00  am 

Registration  Opens 

ISeminar  #10| 

The  Top  Insect  Pests 
Of  Shade  Trees 

Dr.  David  Shetlar 
FREE 

(Recertification  Credits  A vailable ) 

9:00  am 

Exposition  Opens 

|Seminar#ll| 

Cost  Analysis  Made 

Easy 

George  Koziarz 

ISeminar  #1 2| 
Mini-Workshop 
(2  Hours) 

30  Ways  To  Work 
Safer  And  Smarter 
Don  Blair 

10:00  am 

Coffee  Break 

10:15  am 

ISeminar  #1 3| 

The  Latest  In  1PM 

Dr.  Michael  Raupp 

(Recertification  Credits  Available) 
1:30  pm  Exposition  Closes 


REGISTRATION  INFORMATION 

All  attendees  must  be  registered  and  given 
a TCI  Expo  91  Badge  before  entering  the 
Trade  Show.  If  you  arc  not  pre-rcgistercd, 
please  sign  in  at  the  Registration  Desk  upon 
your  arrival.  Admission  to  the  Trade  Show  is 
FREE! 

Seminar  attendees  must  register  in  advance 
or  at  the  door  to  receive  tickets  for  the  seminars 
they  wish  to  attend. 

DISCOUNT  PACKAGES 

For  TCI  Expo  *91  we  pul  together  a dynamite 
seminar  program  and  devised  a series  of  seminar 
package  discounts  that  enable  you  to  save  up 
to  50%  off  the  total  seminar  package  cost! 

The  discounts  are  arranged  by  number  of 
seminar  hours  you  are  attending,  excluding 
the  FREE  seminars.  The  registration  form 
on  the  following  page  will  enable  you  to 
figure  your  discount  but  first,  let's  go  through 
the  discounts  that  are  available. 

THE  7 HOUR  SEMINAR  DEAL 

If  your  total  registered  seminar  hours  equals 
7,  excluding  FREE  seminars,  then  you  arc 
entitled  to  a $75  discount  on  your  total  seminar 
value  package. 

THE  6 HOUR  SEMINAR  DEAL 

If  your  total  registered  seminar  hours  equals 
6,  excluding  FREE  seminars, then  you  are 
entitled  to  a $65  discount  on  your  total  seminar 
value  package. 

THE  5 HOUR  SEMINAR  DEAL 

If  your  total  registered  seminar  hours  equals 
5,  excluding  FREE  seminars,  then  you  are 
entitled  to  a $50  discount  on  your  total  seminar 
value  package. 


G I S T R 


BRING  THE  COMPANY 

Discounts  arc  available  if  you  bring  one  or 
more  associates  from  vour  firm.  Simply 
photocopy  your  registration  form  and  fill  it 
out  for  your  employees  and  mail  them  all  in 
together. 

If  you  registered  for  7 seminar  hours, 
excluding  FREE  seminars,  and  you  arc  bringing 
another  member  of  your  company,  you  can 
take  an  additional  $15  discount  on  your  total 
seminar  package  value. 

Your  company  associates  are  entitled  to  an 
associate  discount  on  their  seminar  packages, 
depending  on  how  many  seminar  hours  they 
sign  up  for. 

You  must  keep  in  mind  that  if  you  registered 
for  7 seminar  hours  and  your  associate  registered 
for  5 seminar  hours,  your  associate  is  not 
entitled  to  your  $15  discount  for  7 hours  but 
would  enjoy  a $10  discount  under  the  5 Hour 
Seminar  Deal. 

You  can  recieve  a Company  Associate 
discount  regardless  of  how  many  seminar 
hours  you  register  for. 

REGISTER  EARLY! 

Send  in  your  registration  form  before 
November  1, 1991  and  receive  a discount  on 
your  total  seminar  package  value,  excluding 
FREEseminars.  Again,  thisdiscountapplies 
to  all  seminar  packages  but  the  amount  you 
may  deduct  depends  upon  your  total  seminar 
hours. 

ATTEND  SPECIAL  VALUE  SEMINAR! 

Be  sure  to  sign  up  for  Seminar  #1,  Make 
Your  Tree  Service  Firm  Grow , with  Mr.  Walter 
Money.  You  will  receive  2 hours  of  Walt’s 
wisdom  for  the  price  of  a 1 hour  seminar.  It’s 
our  way  of  saying,  ’’Welcome  to  TCI  Expo!” 


A T I O N 


REGISTERING 

It  is  very  important  that  you  read  and  * 
understand  the  registration  form  before  you 
begin  calculating  your  seminar  package.  Begin 
by  circling  the  number  of  each  seminar  you 
wish  to  attend  being  careful  not  to  choose  two 
seminars  which  occur  at  the  same  time.  Then 
add  the  total  seminar  hours  of  your  choices 
and  begin  your  cost  calculations. 

Also,  make  sure  you: 

Photocopy  your  completed  registration  form 
for  your  records; 

Photocopy  the  blank  registration  form  and 
use  copies  to  register  additional  members  oj 
your  firm; 

Go  back  and  check  the  boxes  on  page  3 next 
to  the  seminar  programs  you  have  registered 
for ; 0 

Mail  all  registration  forms  together  and  get 
them  to  us  before  November  1st  to  earn  the 
early  registration  discount  and  avoid  long 
registration  lines; 

Get  lots  of  rest  before  you  arrive  in  Columbus 
and  get  ready  to  discover  what  tree  care  is 
really  all  about!. 

If  you  have  any  questions  regarding 
registration,  feel  free  to  call  Tree  Care  Industry 
@ 1-800-7 33-2622  and  we'll  gladly  help  you 
any  way  we  can. 
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REGISTRATION  FORM 


NAME 


COMPANY 


ADDRESS 


CITY. 


STATE 


ZIP. 


TELEPHONE  NUMBER 


DATE 


Circle  the  number  of  each  seminar  you  wish  to  attend..  Be  careful  not  to  pick  two  seminars  which  occur  at  the  same 
time.  Total  the  seminar  hours  at  the  bottom  of  Column  1,  excluding  FREE  seminars.  Make  a copy  of  the  registration 
form  for  your  records.  Mail  the  original,  with  your  check  or  credit  card  information  to: 

TCI  EXPO  '91,  P.O.  BOX  1094,  AMHERST,  NH  03031-1094  (800)  733-2622 

* Denotes  seminars  where  Pesticide  Applicator 


Recertification  Credits  are  offered , 

December  5th 


CALCULATIONS: 

Enter  Total  Seminar  Hours  (TSH)  from  the  bottom  of  Column  1.  If  TSH 
equals  7,  go  to  Box  A If  TSH  equals  6,  go  to  B ox  B*  If  TSH  equals  5,  go  to 


#1-9:00  am 

Make:  Your  Tree  Service  Firm 

Box  C.  If  TSH  is  less  than  5,  go  to  Box  D. 

Grow  (Special  Value) 

Ihr. 

#2 -4:00  pm 

How  To  Be  A Crew  Leader 

Ihr. 

A 

Your  7 Hour  Seminar  Package  Value  is  worth: 

(I) 

$210 

#3  - 4:00  pm 

Preventing  Construction 

Ihr. 

Discounts: 

Damage  To  Trees 

$75  for  7 Hour  Registration 

December  6 th 

$15  for  Company  Associate 

$15  for  Early  Registration  (Before  11/1) 

#4  - 8:00  am 

The  Top  Diseases  of  Shade 

Trees * <1  hour) 

Total  Discounts  /Subtract  from  Line  1) 

FREE 

Total  Registration  Amount  Due: 

#5  -9:00  am 

Equipment  For  Waste  Wood 

B. 

Your  6 Hour  Seminar  Package  Value  is  worth: 

(2) 

$180 

Recycling 

Ihr. 

Discounts; 

#6  -9:00  am 

Recruiting,  Retaining  And 

$65  for  6 Hour  Registration 

Developing  Field  Personnel 

2hr. 

$10  for  Company  Associate 

#7  - 10:15  am 

End  Uses  For  Recycled  Wood 

$10  for  Early  Registration  (Before  11/1) 

#8  -4:00  pm 

Waste 

Ihr. 

Total  Discounts  (Subtract  from  Line  2) 

Managing  Time  With  Power 

Total  Registration  Amount  Due: 

Scheduling 

Ihr. 

#9  -4:00  pm 

Everything  You  Ever  Wanted  To 

C. 

Your  5 Hour  Seminar  Package  Value  is  worth: 

(3) 

$150 

Know  A bout  Pruning 

Ihr. 

Discounts: 

December  7th 

$50  for  5 Hour  Registration 

$10  for  Company  Associate 

#10  -8:00  am 

The  Top  Insect  Pests  of  Shade 
Trees*  (I  hour) 

Cost  Analysis  Made  Easy 

30  Ways  To  Work  Safer  A nd 
Smarter 

$10  for  Early  Registration  (Before  11/1) 

FREE 

Total  Discounts  (Subtract  from  Line  3) 

#11  -9:00  am 
#12  -9:00  am 

Ihr. 

Total  Registration  Amount  Due: 

2hr. 

Ihr. 

D. 

Multiply  TSH  by  $30  and  enter  here: 

(4) 

#13  - 10:15  am 

The  Lat  est  In  1PM  * 

Bring  a company  associate,  deduct  10%.  (4)  x .10 

Register  before  (11/1),  deduct  10%,  (4)  x ,10 

Add  the  total 

seminar  hours  (excluding 
ars)  you  have  registered  for 

Total  Discounts  (Subtract  from  Line  4) 

FREE  semin 

Total  Registration  Amount  Due: 

and  place  them  below.  Then  begin  your 
seminar  cost  calculations  in  Column  2. 

TOTAL  SEMINAR  HOURS  (TSH) 

If  Paying  by  Visa  or  Mastercard: 

Credit  Card  Number:  


Be  sure  to  see  checklist  on  back  side  of  this  page. 


Check  Enclosed  For: 


, Expiration  Date: 


Signature: 


CHECKLIST  FOR  REGISTRATION  FORM: 

Made  a photo  copy  of  the  original  form. 

Filled  out  registration  form  completely. 

Did  not  sign  up  for  more  than  7 seminar  hours  (excluding  FREE  seminars). 

Took  advantage  of  all  entitled  discounts. 

Double  checked  all  cost  calculations. 

If  bringing  another  company  member,  enclosed  a copy  of  their  form. 

■* 

Mailed  registration  form  before  November  1,  1991 

Enclosed  check  or  credit  card  information. 

Checked  off  the  seminars  on  page  3 I am  attending  for  my  reference. 

SEE  YOU  IN  COLUMBUS! 


Tel 

Eiro 


Write  or  call  for  more  information: 
TCI  Expo  '91 
P.O.  Box  1094 
Amherst,  NH  03031 
800-733-2622 
FAX:  603-672-2613 


Here's  wh 
are  going 


ck  to  Drum  Chippers. 


More  Dumping  Fees. 
More  Repair  Costs. 

More  Downtime. 

More  Fuel  Consumption. 
More  Overheating. 


The  Asplundh  Whisper  Chipper 
saves  time,  fuel,  and,  most  important, 
monev. 


Are  you  ready  to  think 
about  a drum  chipper? 


Do  you  need  to  chip 
everything? 


Are  you  paying 
hydraulic  mechanics 
more? 


If  you're  like  most  disc  owners,  you’ve 
been  chipping  more  of  what  was  once 
sold  as  firewood  (or  left  for  people  to 
take),  and  have  watched  your  dumping 
fees  go  up  and  your  productivity  go 
down.  Your  crew  s spend  more  time 
running  to  the  dump,  clearing  jammed 
chutes,  washing  down  radiator  screens 
and  waiting  for  overheated  engines 
to  cool. 

The  Asplundh  Whisper  Chipper  not 
only  offers  lower  operating  costs,  but 
extremely  low  life  cycle  costs.  And, 
how  many  used  disc  chippers  have  you 
seen  for  sale  after  ten  years  of  service? 


The  chart  below  compares  replacement 
parts  for  a Whisper  Chipper  with  those 
of  a popular  disc  chipper. 


The  Whisper  - designed,  built,  used 
and  backed  by  Asplundh  - carries  a 
one-year  warranty  honored  by  the  most 
extensive  service  in  the  industry.  Plus, 
with  full-sized  Whispers  starting  at 
S8950,  you'll  keep  your  investment  at 
its  lowest  and  your  yield  at  its  highest. 


Are  you  spending 
more  on  fuel? 


At  70-  to  120-feet  per  minute,  it  takes  a 
disc  chipper  almost  three  times  longer 
than  a Whisper  Chipper  to  chip  six-inch 
material.  How  much  more  fuel  do  you 
think  it  uses?  And.  with  the  engine 
running  longer,  you’re  looking  at 
shorter  engine  life  and,  again,  higher 
operating  costs. 


Whisper 

Chipper 

Disc 

Chipper 

Chippers 

Blades 

Belts 

Cutter  Bar 

Blades 

Belts 

Anvil 

Hydraulic  System 

none 

Hydraulic  tubes , 
fittings , hoses , 
motors,  filters, 
tanks,  flow 
dividers,  O-rings, 
seals , (over  30 
hydraulic 
components  alone) 

I 'eed  System 

none 

Feed  wheels,  feed 
teeth , bearings, 
bushings,  feed 
wheel  springs , 
feed  wheel  yokes, 
etc.,  etc. 

Come  back  to  the  Asplundh  Whis|)er 
Chipper . . . the  chipper  that  keeps 
paying  dividends  for  up  to  20  years. 


Asplundh  Ability . See  it  in  action. 

1-800-331-1038 


ASPLUNDH 


MANUFACTURING 
100  Asplundh  Avenue 
Creedmoor,  NC  27522 


Whisper  Chippers  have  far  less 
downtime.  That  translates  into  more 
time  making  money  and  less  spending  it. 
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OUTLOOK 


You  are  a true 
environmentalist 
You  spend  every  day 
preserving  trees , 
improving  the 
environment  using 
sound,  smart 
practices.  Why  not 
tell  your 
marketplace? 


L/ast  year  the  word  was,  “Cash  is  king  for  the  '90s/'  No 
doobi  that  is  true  today,  but  it's  a little  more  difficult  right  now 
to  keep  the  king  on  the  throne. 

Reports  I get  from  tree  service  firms  all  over  the  country  indi- 
cate that  sales  are  still  tough  to  come  by.  Most  people  are  working 
twice  as  hard  to  sell  half  as  much,  hut  they  are  doing  it.  Many  tell 
me  that  profits  are  down,  but  they  are  still  making  a profit.  Cash 
flow  had  been  slow,  but  it  has  been  flowing.  It  certainly  isn't  busi- 
ness as  usual,  but  nobody  ever  said  that  business  was  easy. 

This  economy  hasn't  dampened  anyone's  enthusiasm.  There 
have  been  a few  failures  in  the  tree  care  industry  and  some  are  re- 
ally struggling,  but  almost  everyone  I talk  to  says  the  same  thing: 
"Hey,  we  are  going  to  make  it!”  With  that  kind  of  an  attitude  you 
most  certainly  will. 

When  everything  is  good,  when  sales  and  profits  are  easy  to 
come  by,  we  tend  to  get  careless  and  complacent.  We  don't  watch 
the  little  things.  When  times  are  tight  we  watch  everything.  Times 
like  this  test  your  skills  as  business  people.  You  will  all  be  better 
for  this  experience. 

There  is  another  very  encouraging  dimension  that  could  help  to 
make  things  easier  for  all  concerned.  Everything  I read  and 
everything  I hear  mentions  “environmentally  sound,"  “ecologi- 
cally smart”  and  “environmental  improvement,"  Granted,  these 
are  all  buzz  words  but  these  seem  to  be  the  hot  buttons.  Let's  use 
them.  They  certainly  describe  everything  that  you  do. 

You  are  a true  environmentalist.  You  spend  every  day  preserv- 
ing trees,  improving  the  environment  using  sound,  smart  prac- 
tices. Why  not  tell  your  marketplace?  Why  not  get  on  the  band- 
wagon? Capitalize  on  the  opportunity. 

You  have  heard  a great  deal  about  the  president's  “America  the 
Beautiful"  initiative.  That  program  will  continue  through  1992. 
People  will  be  reading  and  hearing  about  planting  trees  and,  hope- 
fully, about  caring  for  existing  trees.  Take  advantage  of  the  op- 
portunity to  be  part  of  the  program.  It  doesn't  cost  a cent.  All  you 
have  to  do  is  refer  to  the  America  the  Beautiful  program  in  your 
sales  and  marketing.  Talk  about  the  contribution  that  trees  make 
to  the  environment  and  the  environ  mentally  sound,  ecologically 
smart  services  that  you  can  provide. 

For  years  we  have  been  perceived  as  part  of  the  problem.  Now 
there  is  an  opportunity  to  be  part  of  the  solution  and  it's  just  sitting 
there  waiting  for  you  to  latch  on  to  it. 

Invite  your  customers  to  be  part  of  this  environmental  move- 
ment by  investing  in  their  own  piece  of  the  environment.  It's  a 
win-win  situation.  The  customers  win,  the  trees  win  and  you  w in. 
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You  Make  The  Choice  — 

WOOD /CHUCK,  Makes  'Em  Both! 


The  Wood/Chuck  Chipper  Corporation  has  built  chippers  for  over  20  years 
and  knows  that  different  styles  of  chippers  are  needed.  If  you  need  landscape 
quality  chips , a controlled  feed  rate  and  chip  up  to  12  inch  material,  the  Disc  is 
for  you.  However,  if  you  require  a fast  feed  rate  with  material  up  to  6 inches, 
economic  design  and  low  life  cycle  cost,  then  the  Drum  is  your  buy. 

We  make  them,  both.  Call  the  Wood/Chuck  sales  department  for  your  nearest 
dealer  and  let  us  help  with  your  next  chipper  purchase. 


member  national 

ARBORIST 

ASSOCIATION 


Vice  President 


wnnn/CHUCK, 


Wood/Chuck  Chipper  Corporation  is  a subsidiary  of  D.A.  Beam  Enterprises,  Ltd.,  and  is  affiliated  with 
Aerial  Devices,  Inc.,  manufacturer  of  the  "SkyRider"  and  Safety  Test  and  Equipment  Co.,  Inc. 


P.O.  Drawer  400.  Shelby,  North  Carolina  28150 


See  us  at  TCI  Expo 


Please  circle  9 on  the  Reader  Service  Card 


By  Michael  Simmons 
and  Peter  Gerstenberger 

Perhaps  no  subject  in  tree  care  is  sur- 
rounded by  so  much  controversy  as  sys- 
temic tree  treatment.  While  some  view 
systemic  tree  treatments  as  state-of-the- 
art,  others  claim  they  are  fraud*  or  do  more 
harm  than  good.  There  is  evidence  to  sup- 
port any  of  these  positions. 

Systemic  treatment  is  perhaps  best  de- 
scribed as  an  imperfect  science.  Few  mod- 
em textbooks  about  arboriculture  discuss 
systemic  tree  treatments  at  length,  and 
there  is  no  definitive  current  text  on  the 
subject. 


It  is  impossible  to  make  generalizations 
about  injection  except  to  say  that  in  the 
hands  of  a knowledgeable  and  conscien- 
tious arborist,  it  can  be  a beneficial  tree 
care  practice.  Here  is  a look  at  injection 
from  the  standpoint  of  tree  health  and  the 
strengths  and  limitations  of  the  most  wide- 
ly accepted  treatments* 

The  idea  of  systemic  tree  treatment  bor- 
rows heavily  from  concepts  developed  in 
medicine.  Many  of  the  early  systemic  tree 
treatments  were  not  developed  by  profes- 
sionals in  the  field  of  plant  science  but 
rather  by  creative  thinkers  who  possessed 
a broad  range  of  talents.  In  fact,  Leonardo 
Da  Vinci,  an  engineer,  painter  and  scientist 


who  lived  in  the  15  th  century,  is  consid- 
ered the  first  individual  to  inject  liquid  into 
trees.  In  his  writings,  he  gave  a detailed 
account  of  how  he  injected  dissolved  ar- 
senic compounds  into  apple  trees  to  poi- 
son the  fruit  so  to  dissuade  potential  apple 
thieves. 

Evidence  indicates  trees  and  shrubs 
were  injected  with  solid  materials  as  early 
as  the  1 100s.  At  best,  these  early  attempts 
at  tree  injection  were  inspired  guesses  be- 
cause little  was  known  about  how  trees 
functioned.  Nonetheless,  their  goal  was  to 
improve  the  health  of  trees  or  produce  cer- 
tain  special  qualities. 

Continued  on  Page  7 


MAUGET  MICRO-INJECTION 

TREE  INJECTION  PRODUCTS  COMPANY 


Jim  Cortese,  president  of  Tree  Injection 
Products  and  Cortese  Tree  Specialists  in 
Tennessee,  is  a distributor  for  Mauget  mi- 
cro-injection  products.  The  Mauget  sys- 
tem delivers  pre-measured  amounts  of 
concentrated  pesticide,  antibiotic  or  fertil- 
izer front  small,  pressurized  capsules.  The 
term  micro-injection  is  derived  from  the 
fact  that  the  Mauget  process  uses  what  is 
claimed  to  be  the  smallest,  shallowest 
wound  on  the  market  today.  A 7/64- inch 
or  1 1/64- inch  drill  is  used  to  make  a 3/8- 
inch  deep  hole  in  the  xylem. 

Cortese  likens  the  Mauget  system  to 
"...a  drug  store  for  trees/*  A wide  array  of 
products  makes  it  possible  for  him  to  treat 
a broad  range  of  tree  problems,  Cortese 
does  not  view  micro- injection  as  a 
panacea  for  tree  problems  but  as  an  alter- 
native form  of  treatment  to  be  used  for 
specific  problems  in  combination  with 
other  beneficial  tree  care  practices.  His 
Mauget  distributorship  exemplifies  the 
company's  active  role  in  arborist  educa- 
tion. Each  distributor  accepts  the  respon- 
sibility for  educating  applicators  and  keep- 
ing them  abreast  of  the  latest  technology. 

Mauget  distributors  have  held  over  900 
injection  seminars  since  1977.  As  they 
have  refined  the  injection  technology,  they 
have  passed  the  information  along  to  the 
applicator  via  the  seminars,  newsletters 
and  personal  communication. 

In  Cortese*  s area,  the  liability  of  spray- 
ing is  prohibitive.  Most  of  the  larger  tree 


Tapping  a Mauget  capsule  on  the  injec- 
tion tube.  (Photo  courtesy  of  Mike  Sim- 
mons.) 


companies  have  abandoned  conventional 
operations.  Cortese  Tree  uses  only  back- 
pack sprayers  and  Mauget  treatments  in  its 
pesticide  application. 

Unfortunately,  the  state  agencies  re- 
sponsible for  applicator  training  are 
locked  into  conventional  pesticide  appli- 
cator training,  which  is  one  reason  that 
Mauget  has  had  to  be  aggressive  with 
training. 


Distributors  are  given  a great  deal  of  lat- 
itude in  how  they  cany  out  training.  Some 
like  Cortese  are  using  a combination  of 
correspondence  courses,  video,  field 
demonstration  and  hands-on  training  to 
teach  fundamental  tree  biology,  tree 
anatomy  and  injection  technology, 

Cortese  also  teaches  alternatives  to  in- 
jection and  keeps  applicators  informed 
with  a semi-annual  newsletter.  He  shows 
students  “negative**  trees  as  examples,  and 
relates  the  experiences,  good  and  bad, 
from  his  tree  company's  use  of  injections. 
His  distributorship  targets  prospective 
clients  w ith  the  technological  ability  to  use 
injection  beneficially,  and  serves  as  a tech- 
nical resource  for  those  clients. 

Mauget  micro- injection,  like  other 
forms  of  systemic  tree  treatment,  has  en- 
dured criticism  from  the  scientific  com- 
munity and  the  tree  industry.  Cortese 
points  to  two  reasons  for  this  criticism. 
First,  Mauget  had  some  unscrupulous 
sales  representatives  early  in  its  history, 
and  the  reputation  they  left  has  been  hard 
to  shake.  Second  is  what  Cortese  calls 
*‘...one  of  the  truths  of  injection."  He 
maintains  that  many  people  in  the  scien- 
tific community,  especially  extension 
agents,  are  not  convinced  of’  the  merits  of 
injection  because  they  are  generally  con- 
sulted only  when  a problem  arises  with  an 
application.  They  aren*t  necessarily  on 
hand  to  w itness  the  many  successes  with 
injection. 
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ARBOTECT  FOR  DUTCH  ELM  DISEASE  PREVENTION 

RAINBOW  TREE  COMPANY 


Tom  Prosser,  of  Rainbow  Tree  Compa- 
ny in  Minnesota,  started  injecting  Ameri- 
can elms  in  Minneapolis  while  he  was  still 
in  high  school.  At  first  he  used  lignosan, 
but  an  unacceptable  number  of  treated 
trees  died.  Later  he  switched  to  Arbotect 
using  one  to  four  ounces  of  active  ingredi- 
ent for  five  inches  of  tree  diameter.  He 
continued  this  for  two  years  with  only 
modest  success  until  studies  conducted  at 
the  University  of  Minnesota  showed  that 
higher  concentrations  ( 1 2 ozVfive  inches 
d.b.h,)  worked  much  better.  Moving  the 
injection  site  from  the  trunk  to  the  root 
Hare  increased  uptake  rates  and  lateral 
movement  of  the  chemical  while  mini- 
mizing tree  damage. 

Rainbow  uses  a FlowJet  pump  drawing 
from  a 33-gallon  container  to  inject  30  to 
40  gallons  of  solution  in  the  average  elm. 
Injectors  are  spaced  three  to  six  inches 
apart,  with  one  and  a half  to  two  injection 
si  tes  per  inch  of  trunk  diameter,  A mature 
tree  takes  45  minutes  to  two  hours  to  in- 
ject, and  a three-person  crew  injects  be- 
tween eight  and  15  trees  a day. 

Rainbow  guarantees  its  treatment  for 
three  years  and  offers  refunds  for  treat- 
ments that  tail.  Elm  injection  crews  are 
trained  to  detect  early  symptoms  of  dis- 
ease and  low  vigor,  and  the  company  gen- 
erally recommends  delaying  treatment  for 
trees  in  poor  health.  In  the  meantime,  they 
will  prescribe  a regimen  which  may  con- 
sist of  pruning,  low  nitrogen  fertilization, 
soil  aeration,  pesticide  application  and  ad- 
justments to  watering  in  order  to  get  I he 
elm  healthy.  In  suburbs  where  surround- 
ing elms  often  are  not  being  LreaLed,  Rain- 
bow will  either  trench  or  install  a Vapam 
barrier  to  prevent  root  graft  transmission 
of  the  causal  fungus.  Arbotect  is  ineffec- 
tive against  root  graft  infections. 

The  adverse  effects  of  injection  are  al- 
ways a concern,  yet  Rainbow  has  treated 
numerous  trees  for  over  10  years.  Prosser 
reports  that  the  average  untreated  dm  has 
17  rings  of  starch- storing  sap  wood,  while 
the  average  treated  tree  has  only  12.  Pros- 
ser's company  has  3600  elms  on  a 3-year 
injection  cycle— that  means  1200  trees  are 
injected  between  June  1 and  the  end  of  the 
growing  season  every  year.  This  year. 
Rainbow  gave  refunds  for  1 5 trees,  nine  of 


The  Arbotect  system  used  by  Rainbow  Tree  Care. 

which  were  infected  through  root  grafts,  sanitation,  has  over  50%  of  its  trees  re- 

Minneapolis,  because  of  its  aggressive  ef-  maining.  Neighboring  St.  Paul,  by  con- 

forts  to  save  its  elms  through  injection  and  trust,  has  less  than  1 0%  of  its  elms. 


ACECAPS  TO  SUPPRESS  GYPSY  MOTHS 
COLLINS  TREE  SERVICE 


Those  who  have  never  witnessed  a seri- 
ous gypsy  moth  infestation  first-hand 
might  try  to  imagine  a December  land- 
scape in  June,  The  oaks  in  the  pockets  of 
heaviest  infestation  are  completely 
stripped  of  their  leaves:  other  species  also 
are  affected.  Some  trees  never  recover, 

Larry  Collins,  owner  of  Collins  Tree 
Service  in  New?  Hampshire,  has  seen  sev- 
eral gypsy  moth  outbreaks  in  his  30  years 
in  business.  During  the  current  outbreak 
and  the  one  10  years  ago,  he  has  been  sys- 
temieally  treating  select  trees  with  Ace- 
caps  from  Creative  Sales,  Inc.  with  favor- 
able results. 

Collins  knows  the  importance  of  keep- 
ing injection  holes  small  and  the  many 
other  precautions  for  using  systemic  treat- 
ments. "We  only  use  implants  on  trees  we 
can't  spray  and  on  trees  that  I am  con- 
vinced w ould  be  dead  if  it  weren't  for  this 
treatment."  he  says.  While  he  has  used 
various  injection  techniques  for  many 
years,  he  prefers  the  Acecap/Medicap  im- 
plants because  "you  can  put  them  in  and 
walk  away.  With  other  systems.  1 didn't 
always  have  time  to  wait  around  for  com- 
plete uptake  of  the  material,” 


Acecap  systemic  implant. 


He  says  an  advantage  of  using  Acecaps 
for  gypsy  moth  is  "that  w hen  you  know 
there  is  going  to  be  an  outbreak,  you  can 
treat  the  tree  slightly  in  advance  to  really 
minimize  damage."  Like  many  other  suc- 
cessful companies  thaL  use  injection, 
Collins  Tree  Service  does  not  practice  the 
technique  extensively  but  uses  it  only  as 
part  of  a comprehensive  tree  health  main- 
tenance program  that  may  include  fertil- 
i zat  ion . pru n i ng  an  d ot  he  r tre  at  me n t . 
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COMPARISON  OF  TREE  INJECTION  PRODUCTS* 


Manufacturer 
(Trade  Name) 

Injection  Hole 

Dia.  & Depth  (inches) 

Type  of 
Product 

Delivery 

Method 

No.  of  Units 
/20”  d.b.h. 

Creative  Sales,  Inc.  (Acecaps) 
P.O.  Box  501 

Fremont,  NE  68025 
1-800-759-7739 

24/64 

7/8 

Insecticide 

Implant 
near  the  ground 

15 

Creative  Sales,  Inc.  (Medicaps) 

16/64  & 24/64 

7/8-1  1/4 

Nutrients 

Implant 

15 

MSD  AGVET  (Arbotect) 

Div.  Merck  & Co.,  Inc. 

P.O.  Box  2000 

Rahway.  NJ  07065-0912 

16/64 

1 

Fungicide 

Large  volume 
pressure  injection 
in  root  flare 

30-40 

Mauget  Tree  Injection  Products  7/64  & 1 1/64 
2810  No.  Figueroa  St. 

Los  Angeles,  CA  90065 

1 -800-TREES -RX 

3/8- 1/2 

Nutrients, 

Insecticides, 

Fungicides, 

Antibiotics 

Small  volume 
"micro-injection" 
near  the  ground 

10 

Medi-jcct  Tree  Inject  Systems 
520  Eldora  Lane 

Lincoln,  NE  68505 
1-800-728-2749 

24/64  & 28/64 

1-1  1/2 

Iron, 

Nutrients 

Large  volume, 
gravity  flow  or 
pressure  injection 
in  root  flare 

8 

Pin  Oak  Tree  Specialists 

7310  N.  39  Terrace 

Omaha,  NE  681 12 
(402)  455-9384 

24/64 

2-3 

Iron 

Small  volume, 
squeeze  bottle 

14-18 

Source  Technology 

Biologicals,  Inc.  (Phyton-27) 
3355  Hiawatha  Ave.  South 
Minneapolis,  MN  55406 

1 -800-ELM-TREE 

20/64 

1 

Fungicide 

Large  volume, 
pressurized  tank 
& T-fittings 

2"  above  soil  line 

10-15 

* - This  listing  is  for  reader  information  purposes  only  and  does  not  constitute  an  endorsement  of  any  of  the  above- 
mentioned  products. 


Systemic  tree  treatment  was  first  used 
commercially  around  1914  when  a com- 
mercial firm  of  “tree  doctors"  in  Pennsyl- 
vania was  doing  extensive  business  “vac- 
cinating" trees.  The  procedure  involved 
inserting  capsules  containing  various 
compounds  such  as  potassium  cyanide, 
potassium  chlorate  and  iron  sulphate  in 
bark  incisions.  Those  who  practiced  it 
claimed  these  treatments  would  increase 
the  vigor  of  the  tree  and  provide  immuni- 
ty from  all  insects  and  diseases.  Their  fees 
ranged  from  13  cents  to  50  cents  per  tree, 
and  thousands  of  trees  were  treated.  Sci- 


entific scrutiny  of  the  injected  trees  re- 
vealed no  evidence  of  any  beneficial  ef- 
fects from  these  treatments,  however,  and. 
in  fact,  many  of  the  treated  trees  died. 

The  introduction  of  better  systemic 
chemicals  broadened  the  scope  of  treat- 
ment. Today,  there  are  many  different  de- 
liver} systems.  Infusion  involves  proce- 
dures that  rely  solely  on  the  tree's  transpi- 
ration stream  as  the  force  for  moving  in- 
troduced materials.  Injection  applies  to 
treatments  that  use  pressure  to  introduce 
and  help  distribute  material.  Implantation 
of  dry  materials  is  really  a form  of  infu- 
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sion  since  no  outside  force  is  used  to  dis- 
perse the  material. 

Prior  to  I960,  gravity  flow  methods 
were  the  predominant  injection  techniques 
used.  Limited  amounts  of  chemical  solu- 
tion were  injected  since  uptake  was  slow, 
but  the  solution  had  to  be  quite  concen- 
trated to  be  effective.  Unfortunately,  con- 
centrated chemicals  were  often  phytotox- 
ic to  the  leaves,  tw  igs  and  cambium.  Sev- 
eral gravitational  systems  are  still  being 
used  today,  such  as  the  low -volume  types 
that  use  bottles  or  bags  attached  to  the  tree 
Continued  on  Page  8 
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Injection  should  be  used  as  an  alternative  when 
other  methods  are  not  practical. 


and  somewhat  larger-volume  methods 
that  use  suspended  gallon  containers. 

After  1960.  pressurized  injection  sys- 
tems were  developed,  offering  several  ad- 
vantages. Large  volumes  of  less  concen- 
trated solutions  could  be  administered  to 
the  tree,  reducing  the  possibility  of  phyto- 
toxicity and  eliminating  the  problem  of 
precipitation  of  some  chemical  solutions. 
Early  systems  used  pressures  in  the  range 
of  100-400  p.s.i..  depending  upon  the 
chemical  selected  and  the  rate  of  uptake 
desired.  However,  these  high-pressure 
systems  often  resulted  in  leakage  at  the  in- 
jection site  as  well  as  damage  to  the  tree's 
vascular  system.  In  a series  of  investiga- 
tions. Dr.  Alex  Shigo  and  Dr.  Richard 
Campana  reported  finding  decay  associat- 
ed with  injection  wounds  in  American 
elms.  They  also  reported  seeing  large 
columns  of  discolored  wood  at  the  wound 
area  and  fluxing  from  wounds  made  in 
previous  years.  Their  investigations  led  to 
a better  understanding  of  the  effects  of 
pressure,  the  importance  of  keeping 
wounds  small  and  shallow  and  where  on 
the  tree  to  make  the  injections. 


Today  injection  techniques  use  pres- 
sures of  10-20  p.s.i.,  although  some  sys- 
tems still  use  pressures  of  over  100  p.s.i. 

Current  injection/implantation  systems 
differ  significantly  in  technology  and  pur- 
pose. There  are  many  variations  for  con- 
trolling Dutch  elm  disease,  while  others 
aim  to  alleviate  nutritional  deficiencies  or 
apply  plant  growth  regulator  compounds. 
Several  of  these  systems  are  described  in 
Table  1. 

A few  systems  feature  an  older  technol- 
ogy. Liquids  are  placed  in  bark  frills  or 
drill  holes  made  in  the  tree  from  squeeze 
bottles  or  eyedroppers.  The  squeeze  bottle 
method  is  popular  in  China  for  controlling 
scale  insects  on  pine  trees. 

A few  systemic  treatments  currently 
used  do  not  rely  upon  gravity  or  pressure, 
but  rather  the  insertion  of  dry  materials 
into  the  tree.  In  the  most  notable  method 


of  implantation,  dry.  soluble  chemicals  in 
a membranous  capsule  are  placed  in  a 
small  plastic  cartridge  and  permanently 
inserted  in  the  tree.  Special  cartridges  are 
available  for  correcting  nutritional  defi- 
ciencies and  for  controlling  specific 
insects. 

Another  form  of  implantation  is  em- 
ployed primarily  in  Europe.  Pellets  con- 
taining the  parasitic  fungus  Trichoderma 
are  inserted  into  drill  holes  in  the  tree.  As 
the  propagules  of  the  fungus  develop 
inside  the  tree,  they  feed  upon  Ceratocys- 
tis.  the  organism  that  causes  Dutch  elm 
disease. 

Injection  and  your  firm 

Many  companies  today  are  trying  to  de- 
cide if  they  should  include  tree  injection  or 

Continued  on  Page  10 


MICRO-ENCAPSULATED  SYSTEMIC  TREE  IMPLANTS  . . . MAKE  INSECT  AND  PLANT 


NUTRITION  EASY  WORK  AND  EASY  ON  THE  ENVIRONMENT 


.4CE04P97 


SYSTEMIC  INSECTICIDE  IMPLANTS 
FOR  ORNAMENTAL  TREES 


A1EDIG4P 


THE  ONLY  SENSIBLE  ALTERNATIVE  TO 
SILENCING  ENVIRONMENTAL  CONCERNS 
AND  KILLING  TREE  PESTS  DEAD 


IDEAL  FOR  TREES  LOCATED  IN  PROBLEM  SOILS 
AVALABLE  IN  IRON,  MANGANESE.  ZINC  AND  A 
COMBINATION  TREE  FOOD 


SYSTEMIC  MICRO-NUTRIENT  IMPLANTS 
FOR  FRUIT  AND  ORNAMENTAL  TREES 


-MINIMAL  EQUIPMENT" 


-NO  CHEMICAL  EXPOSURE- 


CALLUS 

CLOSURE 

JUST  TWO 

YEARS 

AFTER 

IMPLANTING. 


SEE  US  AT  THE  T.C.I.  SHOW  BOOTH  SPACE  809 


FOR  FURTHER  INFORMATION 
CONTACT 


ORTHENE  REG  TM  OF  CHEVRON  CHEMICAL  CO 


CrMtiv*  Saltt,  Inc. 

P 0 Bo*  501  Framool  NE  60025 
(402)  727-4800 

TOLL  FREE  1 -800-759-7739 
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VERSAUFT 


the  VO-50 


Saves  on  cost 

Setup  t 


Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
Versalift  puts  money  in  the  bank. 

Fewer  set-ups,  more  worktime  are  just  two  reasons  the  VERSALIFT 
VO- 50  is  the  choice  of  tree  care  professionals  from  coast  to  coast.  It’s  been 
field  proven  to  be  an  effective,  hardworking,  and  dependable  tool, 

The  VO-50  gives  you  reach  and  movement  others  can’t  match,  and 
it’s  done  without  troublesome  cables  or  chains,  meaning  safer,  low- 
maintenance  operation, 

To  see  a VO- 50  on  your  work  site,  call  or  write  today  for  more 
information  and  the  name  of  your  nearest  VERSALIFT  distributor. 


It’s  TIME  to 
check  out  VERSALIFT! 

TIIAE 

MANUFACTURING  COMPANY 

P.O.Box 20368  Waco, Texas 76702-0368 
(817)776-0900  TELEX  (910)  894-5218  FAX  (817)  776-7531 


See  us 
at 

TCI  Expo 


P3ea.se  circle  35  on  the  Reader  Service  Card 


Each  system  has  special  requirements  that 
must  be  met.  Shortcuts  can  lead  to  an 
ineffective  or  inefficient  program. 


infusion  as  part  of  their  operations.  Other 
firms  wonder  if  they  have  the  qualifica- 
tions to  adopt  the  needed  technology.  Bv 
following  a step-by-step  analysis,  each 
company  can  assess  its  best  course  of  ac- 
tion. 

/.  Have  basic  knowledge  of  tree  anato- 
my and  tree  physiology . This  is  necessary 
to  maintain  the  health  of  the  tree.  Similar 
words  were  written  by  P.P.  Pi  rone  in  his 
book.  Tree  Maintenance.  A thorough  un- 
derstanding of  how  a tree  works  is  key  to 
successfully  running  a tree  care  business. 
This  is  especially  true  for  treating  insect 
and  disease  problems.  A lack  of  basic 
knowledge  may  go  unnoticed  in  certain 
aspects  of  an  operation,  but  would  be  ob- 
vious with  tree  injection  or  infusion.  Suc- 
cessful treatment  relies  on  a thorough  un- 
derstanding of  the  tree's  anatomy,  the 
physiological  processes  affected  by  a par- 
ticular treatment  and  the  environmental 
conditions  affecting  the  effectiveness  of 
the  prcxluct(s)  used. 

2.  Establish  a valid  need  for  systemic 
tree  treatment.  Examples  of  valid  needs 


might  be  treatment  of  cholorotic  trees  for 
micronutricnt  deficiencies,  fertilization  of 
trees  affected  by  environmental  restric- 
tions and  treatment  of  American  elms  as 
part  of  a complete  Dutch  elm  disease  con- 
trol program.  Because  systemic  treatment 
uses  minimum  amounts  of  pesticide  to 
control  specific  damaging  insects,  it  can  fit 
well  into  a program  of  Integrated  Pest 
Management  (IPM).  Some  companies 
started  treating  trees  systemically  for  eco- 
nomic reasons.  While  this  may  initially 
appear  to  be  a healthy  approach  to  busi- 
ness, it  can  create  serious  problems  later. 
The  technology  has  limitations,  and  not 
knowing  those  limitations  can  lead  to 
misuse.  Injection  should  be  used  as  an  al- 
ternative when  other  methods  are  not 


practical. 

3.  Make  a decision.  Tree  injection  is  a 
controversial  issue  with  its  share  of  pro 
and  con  opinions:  the  decision  on  whether 
to  use  it  should  be  based  on  an  assessment 
of  the  tree’s  needs  and  the  company’s 
abilities.  Arborists  should  not  go  to  con- 
ferences or  seminars  expecting  someone 
else  to  make  the  decision  for  them.  The  re- 
sponsibility is  theirs  and  theirs  alone. 

4.  Use  treatments  conservatively . A 
company  should  begin  trying  on  a limited 
scale  a particular  system  that  seems  to  best 
fit  its  demands.  This  approach  will  pro- 
vide “hands-on"  experience  with  its  tech- 
nique. evidence  of  its  effectiveness  and 
proof  of  benefits  supplementing  the  com- 

Continued  on  Page  12 


Builds  a full  line  of 
High  Performance 
. Stump  Cutters. 


PHONE  TOLL  FREE 

1-800-392-2687 

1-800-392-2686° 


HYDRA-STUMPER 
190  H P.  DIESEL 


The  Stump  Cutter  People 

6822  LINCOLN  WAY  EAST 
WOOSTER,  OHIO  44691 

PHONE 

216-264-8699 


RG  1670  DC 
80  H P DIESEL 
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BUY  IT/  LEASE  IT 


OPdYKE  INC. 

(215)  721-4444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440 
(Philadelphia  Area) 


4 -knife  option  add  $500 


Morbark  Disc  Chippers 

4 cyl.  Ford  gas 
4 cyl.  White  gas 
4 cyl.  Cummins 


Lease* 

48  months 

$11,500  $352 

$11,500  $352 

$14,995  $460 


1989  Ford  Diesel  LR50  $49,900 


Lease* 

Morbark  Drum  Chippers  48  months 

20/10  $7500  $235 

20/20  $11,500  $352 


1978  Chev.  LR50  $27,500 


1980  Int.  11  ton  R.O.  $39,500 


1985  GMC  17  ton,  120’  boom 
$66,500 


1978  Int  Crane  & Dump  $7500 


Lease* 


Rayco  Stump  Grinders 

48  months 

Model  RG1620: 20  H.P. 

$6,850 

$218 

Model  RG1635-A/SP:  35  H.P. 

$11,750 

$360 

Model  RG1665-AC:  65  H.P. 

$14,995 

$460 

Model  1670DC:  80  H.P. 

$21,500 

$654 

Rayco  Hydro  Stumper:  240  H.P. 

$85,000 

$2,344 

Asplundh  Drum  Chippers 

4 cyl.  Ford  or  Hercules  gas  with 
12"  cutter  head 
Asplundh  Chipmunk 


$10,900 

$9,500 


Lease* 

48  months 

$335 

$303 


1977  Ford  LR50  $17,500 


* All  lease  purchases  require  2 payments  down.  $1.00  buy-out  with  approved 
credit.  Other  lease  plans  available.  Used  Asplundh  & Morbark  chippers  and 
Rayco  stump  grinders  available. 


1977  Ford  LR45  $9995  & up 


1979  Ford  TECO  55’  $24,900 


1977  Ford  Hi-Ranger  65’  $22,500 


1989  Chev.  65’  Skyhook  $37,500 


1978  GMC  Hiab  Knuckleboom 
$12,500 


Please  circle  26  on  the  Reader  Service  Card 


CUTLESS*  TREE  GROWTH  REGULATOR 

POTOMAC  EDISON 


TGR  injection  at  Potomac  Edison* 


When  the  wrong  tree  species  grows 
around  utility  wires,  the  situation  is  less 
than  ideal  for  the  tree  and  the  utility  com- 
pany. Replacing  trees  with  more  suitable 
species  provides  the  long-term  solution  to 
the  problem  of  pruning,  removing  or  in- 
jecting trees  under  distribution  wires* 
However,  it  is  not  a solution  that  can  be 
implemented  immediately.  Therefore, 
utility  arborists  must  rely  upon  short-term 
solutions,  and  injection  of  tree-growth- 
regulating  substances,  while  admittedly 
based  on  economics,  has  been  successful. 

Potomac  Edison  has  been  active  in  tree 
injection  using  Cutless*.  Mike  Watson  of 
P,E.  reports  an  average  40%  reduction  in 
regrowth  the  year  after  treatment.  Treated 
trees  are  pruned  half  as  often  as  untreated 
trees,  which  represents  an  annual  cost  sav- 
ings of  48%, 

The  benefits  of  using  TGRs  will  be 
highest  where  trees  respond  quickly  to 
treatment,  where  trimming  cycles  are  usu- 
ally short,  and  where  use  of  TGRs  will 
significantly  extend  the  pruning  cycle. 

Here  are  P.E.'s  criteria  for  determining 
that  a tree  should  not  be  injected: 

- When  there  is  a cavity  or  decay  col- 
umn half  the  diameter  of  the  tree  or  larger. 

- When  there  is  heavy  decay  in  the 
crown, 

- When  the  tree  is  missing  bark  from 
half  or  more  of  its  circumference, 

- When  the  tree  is  less  than  six  inches  in 
diameter. 


- When  the  tree  has  a severe  insect  in- 
festation or  is  under  some  other  form  of 
extreme  stress. 

- If  the  tree  is  a conifer:  the  treatment 
isn't  effective  in  conifers, 

- If  the  tree  is  a birch  or  yellow  poplar 
because  of  known  problems. 

- If  the  tree  is  being  side-trimmed  there 
is  no  economic  advantage  to  using  injec- 
tion. 

Though  other  methods  of  TGR  applica- 
tion are  effective,  injection  is  thus  far  the 


only  viable  one.  Watson  knows  that  trunk 
injection,  using  relatively  large  injection 
holes,  high  pressure  and  an  alcohol  carri- 
er. will  cause  injury  to  the  xylem  and 
even  the  cambium.  He  views  the  tradeoff 
this  way.  Pruning  live  wood  effectively 
wounds  the  tree.  Most  trees,  especially 
fast-growing  species,  aren't  effective  at 
compartmentalizing  the  heading  back 
cuts  typically  used  for  line  clearance.  In 
the  case  of  Potomac  Edison,  injection 
drastically  reduces  the  impact  of  severe 
pruning. 


* Cuilesv  is  a registered  trademark  of  Etanco  Products  Company 


puny's  sen  ices*  The  ideal  situation  is  for 
the  program  to  grow  as  the  company's  ex- 
perience with  the  technology  grows. 

5.  Make  a commitment  to  learning 
how  systemic  treatments  work.  The  ar- 
borist should  fully  understand  treatment 
technology.  Initially,  this  may  involve 
considerable  time,  but  by  learning  the  ba- 
sics he  will  find  it  easier  to  adjust  to  con- 
tinuing technological  changes  and  will 


gain  confidence  in  the  system. 

6.  Play  by  the  rules , Each  system  has 
special  requirements.  In  order  to  achieve 
the  best  results,  minimize  injury  to  the  tree 
and  satisfy  the  customer's  expectations, 
these  requirements  must  be  met.  Shortcuts 
can  lead  lo  an  ineffective  or  inefficient 
program.  Pay  attention  to  proper  tech- 
nique, label  information  and  manufactur- 
er's recommendations. 


Proper  systemic  tree  treatment  takes 
skill  and  dedication.  It  can  be  a valuable 
addition  to  tree  care  operations  if  interest- 
ed individuals  are  aware  of  the  various 
systems  that  are  available  and  feel  they 
can  comply  with  the  advice  in  the  six 
steps. 


Michael  Simmons  is  vice  president  of 
Tree  Inject  Systems,  Ltd,  in  Jersey  Shore , 
Pennsylvania. 
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PHYTON-27 

AAA  TREE  SERVICE 


Drilling  and  hooking  up  an  injector  for  Phyton-27.  This  large  tree  required  two  injec- 
tion systems.  The  holes  have  been  drilled  higher  than  normal  because  of  a previous 
injection. 


Though  it  devastated  landscapes  across 
the  United  States,  the  Dutch  elm  disease  epi- 
demic in  the  ‘50s  and  ‘60s  had  at  least  two 
positive  outcomes.  First,  the  epidemic  made 
the  American  public  more  aware  of  the 
needs  of  urban  trees  and  thrust  the  arborist 
and  urban  forester  into  more  prominent 
roles.  Second,  research  of  the  disease  im- 
proved the  technology  for  treating  not  only 
this  disease,  but  other  disease  complexes  on 
other  trees.  Research  on  elm  injection 
helped  improve  injection  technology  for  all 
trees. 

Phyton-27  is  a product  and  a technology 
that  evolved  from  Dutch  elm  disease  re- 
search. Phyton  is  a patented  copper-contain- 
ing polymer,  developed  at  the  University  of 
Minnesota  Medical  School  and  marketed  by 
Source  Technology  Biologicals.  Inc.  of 
Minneapolis.  The  compound  has  limited 
therapeutic  (after  infection)  as  well  as  pre- 
ventive (before  infection)  characteristics. 
Phyton-27  is  also  labeled  for  oak  wilt  and 
certain  other  canker-causing  diseases  and 
can  be  sprayed  for  crabapple  Fire  blight  or 
apple  scab. 

The  Phyton  injection  system  consists  of  a 
three-gallon  tank  with  a pressure  relief 
valve,  hand  pump.  1 /4-inch  hose,  pressure 
regulator  and  plastic  T-connectors.  T's  are 
inserted  in  1 -inch-deep-by-5/  16-inch-diam- 
eter holes.  Material  is  injected  under  12  to 
15  p.s.i.  pressure.  One  tree  can  take  three  to 
six  gallons  of  formulation  and  one  to  three 
hours  for  uptake,  but  a second  tank  and  line 
can  be  hooked  up  to  larger  trees  to  speed  up- 
take of  the  required  amount  of  liquid. 

AAA  Tree  Sen  ice  operates  in  greater  De- 
troit w here  the  Dutch  elm  disease  epidemic 
continues.  Marie  Little,  elm  specialist  for  the 
company,  estimates  that  the  Detroit  metro 
area  loses  10 *7c  of  its  elms  annually. 


Little  has  treated  a handful  of  valuable 
trees  w ith  Phyton  for  several  years,  w ith  fa- 
vorable results.  The  only  treated  trees  that 
were  lost  were  those  that  showed  infection 
in  over  5*£  of  the  canopy  at  the  time  of  treat- 
ment. She  reports  that  one  adverse  side-ef- 
fect of  treatment  is  the  partial  to  almost  com- 
plete defoliation  of  trees  soon  after  treat- 
ment. This  is  disturbing  to  the  tree  ow  ners, 
but  Little  reassures  them  that  trees  re-foliate 
later  in  the  growing  season. 

The  cause  of  the  defoliation  remains  a 
mystery.  Apparently  this  is  a regional  oddi- 
ty— it  has  even  been  called  “the  upper  Mid- 
west phenomenon.”  Elms  injected  w ith  pure 


water  will  drop  leaves,  so  it  is  not  a toxic  re- 
action. The  premature  leaf  drop  seems  to 
have  some  correlation  with  climatic  condi- 
tions and  leaf  development.  It  doesn't  occur 
in  other  species  and  it  isn't  always  pre- 
dictable. “It's  a nuisance,”  says  Will  Hart- 
feldt.  president  of  Source  Tech.  “However  it 
does  seem  to  be  positively  correlated  with 
efficacy  of  the  treatment.” 

Though  treatment  is  reported  to  last  as 
long  as  four  years.  Little  keeps  trees  on  a 3- 
year  rotation  for  added  security.  Encouraged 
by  the  success  of  the  past  several  years, 
AAA  Tree  Service  injected  about  70  trees 
ihis  year.  X3 


Arborists  should  not  go  to  conferences  or  seminars  expecting  someone 
else  to  decide  for  them  if  they  should  use  tree  injection.  The 
responsibility  is  theirs  and  theirs  alone. 
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INDUSTRY  INPUT 


Response  requested 

Stuck  between  a rock  and  a hard  place. 
It’s  not  fictional,  so  the  names  will  remain 
anonymous.  Your  boss  sends  your  crew 
on  a storm  damaged  white  pine.  ( It’s)  90% 
uprooted  and  hung  up  in  a white  pine, 
w hich  is  now  putting  a big  strain  on  the 
service  wires  going  into  a property.  When 
I requested  the  power  company's  involve- 


Why  Not  Control 
Dutch  Elm  Disease 
In  Your  City? 


SEE  THE  DIFFERENCE 

— Effective  for  3+  years 

. . . very  affordable 

— Simple  Trunk  Injection 


/ . VO  \\  — New  time-saving 


Injection  method  & 
new  dosage  range 


/ \ 

NEW  USES  FOR  PHYTON-27®: 

Oak  wilt  and  Shade  Tree  Cankers 

It’s  now  practical  & atlordable  to 
maintain  shade  tree  populations  in 
parks  & neighborhoods,  as  well  as 
treat  that  special,  high-value  tree. 

v J 


Call  1-800  ELM  TREE  for  more  about: 
The  Elms  for  Keeps  Program 
Technical  Support  & Information 
PHYTON-27®  new  low  prices 
equipment  & parts 
and  the  Newsletter 


SOURCE  TECHNOLOGY 
BIOLOGICALS,  INC. 

3355  Hiawatha  Avenue  , Suite  222 
Minneapolis,  Minnesota  55406 
(612)  724-7102 

TOLL  FREE  1-800- ELM-TREE 
FAX  (612)  724-1642 


menu  the  boss  then  said  the  power  com- 
pany ....  doesn't  have  the  time  to  get  to  the 
site  as  fast  as  the  boss  would  like,  but  is 
sending  one  of  their  tree  crews  to  remove 
the  tree.  The  boss  comes  back  with  the  re- 
ply and  attitude  that  1 may  have  just  cost 
our  company  money.  The  only  decision  is 
obvious,  but  I would  like  to  hear  from  my 
fellow  arborists  and  see  what  their  deci- 
sion would  have  been. 

Anonymous  arborist 
(We  at  TCI  have  agreed  to  keep  the 
name  of  this  w riter  and  his  company  con- 
fidential. We  normally  w ould  not  publish 
an  unsigned  letter,  but  w e decided  that  a 
break  w ith  policy  was  justified  in  this 
case. ) 


Clarification  please 

I enjoyed  Don  Blair's  article  on  rigging 
(July  issue)  and  am  glad  to  see  the  refine- 
ment of  techniques  taking  hold  in  the  in- 
dustry. 


As  regards  the  photo  at  top  left  on  Page 
5,  shouldn't  the  shackle  be  hung  on  all 
three  round  turns  rather  than  single  strand 
as  shown? 

Scott  Cullen 
Stamford.  Conn. 

Editor's  response:  We  checked  with 
Mr.  Blair.  The  reason  for  suspending  the 
shackle  and  pulley  from  the  round  turn 
that  does  not  comprise  the  square  knot  is 
twofold.  The  remaining  two  round  turns 
form  an  equalizing  cinch  on  the  tree  trunk, 
virtually  eliminating  the  chance  of  the 
false  crotch  slipping.  Also,  strain  on  the 
knot  is  reduced  because  some  of  the  load 
force  is  taken  up  by  the  friction  of  the  three 
trunk  wraps. 


Letters  should  be  addressed  to: 
Tree  Care  Industry,  Editor 
P.O.  Box  1094 
Amherst,  NH  0303 1 


TO 

MODEL  HD47 

STUMP 

GRINDER 


31  Fi 


Levco’s  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


AREA  Of  CUT 
ONE  SETTING 


THE  HD47  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6'  X 3V  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 


POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE.  ARKANSAS  72396 


See  us  at 
TCI  Expo 


501-238-8126 


FAX  501-238-8124 


Please  circle  31  on  the  Reader  Service  Card 
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Chain  Saw  Training? 


maintenance  includes 
chain  sharpening. 


Why  This  Program?  What  Do  I Gfel 

There  arcjother  chain  Chain  Saw  Selec 

saw  video  training  pro-  lion  & Mainte - 

grams,  but  none  fill  the  nance  shows  f 
needs  of  the  arborist  how  to  match 

like  the  NAA  tapes. 


the  saw’s  horsepower, 
weight  and  bar 
length  to  spe- 
cific tasks; 

kr  * V genera! 


Chain  Saw  Use  & 

Safety  includes  starting; 
usinK^ain  saw  while 
clinffcing^r  in  an  aerial 
lift;  felling,  limbing  and 
biSlwig;  and  more! 


Right  now,  you  can 
save  money  if  you  pur- 
chase a new  two-part  a 
video  program  on 
saws  from  the  NA Nr 


What  Does  It  Cost? 

Take  advantage  of 
special  savings  by 
ordering  now  and 
taking  delivery  in  early  ’ 
1992.  Cost  to  NAA; 
rnembtirs  is  only  $70'  hi 

for  the  two- tape- 9* t,-.  * J. .» 
$90  for  non-membbrs  1 


M After  January  1,  . , 

*-d^-$92,  price  will  be  $80 

mcrn^crs  an(i 

W00<o  non-members. 


National  Arborist  Asgociatiqi 

P.O.  Box  1094,  Amherst.  NH  0303  M094 

1-800-733-2622  ' 


Please  circle  24  on  the  Reader  Sen  ice  Card 


EXHIBITORS:  Aerial  Lift  of  Connecticut,  Agape  Design,  Albiez  Insurance  Agency, 
Alliance  Equipment,  Altec  Industries  Inc.,  American  Arborist  Supplies,  Inc.,  American 
Intertool,  American  Safety  Utility  Corp.,  Arbortech,  Artistic  Arborist,  Inc.,  Asplundh 
Manufacturing,  Baker  Equipment  Engineering  Co.,  Bandit  Industries,  Inc.,  Bartlett 
Manufacturing,  D.A.  Beam  El^l 

uck  r| 


Equipment  Co.,  Buckeye  Truck 
Century  Equipment,  Ciba  < 

Davey  Tree,  Deutz  Corp.,  E 
Inc.,  Engine  City  Inc.,  Fa 
Suppliers,  Inc.,  Great  Lake 
Hercules  Engines,  Inc.,  He 
Protection  Co.,  Jameson  Coi 
Supply,  Lanier  Industrial  P 
Inc.,  Mathews  Ford,  J.J.  A 
Practical  Solutions,  Rayco  M 
Truck  Body  & Equipment 
Mercantile  Co.,  Southco  Ind 
Inc.,  Tilton  Equipment  Co., 

Western  Tree  & Landscape 
Tree  Service  Firm  Grow"J 
Damage  To  Trees",  "The  'IbB 
Recycling",  "Recruiting,  ReL 
Recycled  Wood  Waste",  "Ma 
Ever  Wanted  To  Know  Abou 
Analysis  Made  Easy",  "30  Wa 
SPEAKERS:  Walter  Money,  Presid 
President  of  Hartney/Greymont  Tree 


Ppfer  Sales  Corp.,  Bishop  Co.,  Bryan 
arlton  Co.,  Carolisa  Industries,  Inc., 


lipper  Co.,  Creative  Sales,  Inc., 
|Corp.,  Dolmar  USA,  Inc.,  Echo, 
Fanno  Saw  Works,  Forestry 
►oration,  Green  Garde  Division, 
o,  Inc.,  Homelite,  Independent 
Inc.,  Labonville,  Inc.,  Lanphear 
nard  Co.,  Levco  Manufacturers, 
Northeastern  Associates,  Inc., 
:land  Corp.,  Roots  Inc.,  Schodorf 
Shindaiwa  Inc.,  Sierra  Moreno 
liesel,  Technology  Management, 
o.,  Vermeer  Manufacturing  Co., 
, Inc.  SEMINARS:  "Make  Your 
ider",  "Preventing  Construction 
^^’Equipment  For  Waste  Wood 
Field  Personnel",  "End  Uses  For 
>r  Scheduling",  "Everything  You 
^HTfsect  Pests  Of  Shade  Trees",  "Cost 
ir  And  Smarter",  "The  Latest  In  IPM". 
Guardian  Tree  Experts,  Mark  Tobin, 
jecialists,  Steve  Clark,  President  of  Steve 
Clark  & Associates,  Dr.  Chuck  Powell,  Professor  of  Plant  Pathology  at  Ohio  State 
University,  Jack  Haney,  owner  of  B.  Haney  & Sons,  Jim  Perrone,  a partner  in  the 

Is,  Dr.  Donald 


Tel 

lira 


managen 
Rakow,  A 
Sousa,  a 
Co.,  H.  D 
Universi 
State  Un 
Don  Blai 
Research 
Fertilize! 
Lifts,  Br 
Parts,  Ft 
Accesorit 
Professio 


If  It’s  Out  There,  It’s  In  Here! 


DECEMBER  5-7 
THE  OHIO  CENTER 
COLUMBUS,  OHIO 

Sponsored  by  Tree  Care  Industry  magazine  and 
the  International  Society  of  Arboriculture 

To  find  out  what  tree  care  is  really  all  about, 
contact  TCI  @ 800-733-2622 


sity,  Dave  de 
Tree  Expert 
)an  Forestry, 
>gist  at  Ohio 
lociates,  Inc., 
chael  Raupp, 
liopesticides, 
vants,  Aerial 
es  & Engine 
, Sprayers  & 
k Accesories, 
Insurance, 


Education/Training,  Arborist  Supplies:  Ropes,  Climbing  Gear,  Cabling  & Bracing, 
Barriers,  Guards,  Personal  Protective  Equipment,  Pruning  Tools,  Associations:  ISA, 
NAA,  ASCA,  CTLA,  Professional  Grounds  Management  Society  plus  much  more! 
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Professional  Pruning 


By  Dr.  H.  Dennis  Ryan  III 

During  the  last  20  years  there  have  been 
considerable  changes  in  how  professional 
arborists  prune  trees.  In  the  past,  the  tree 
crew  leader  emphasized  the  importance  of 
making  “flush”  cuts.  Most  of  us  at  one 
time  or  another  were  sent  back  up  the  tree 
to  remove  a ‘"coat  hanger”  or  “rabbit  ear” 
that  w as  left  w hen  making  a poor  pruning 
cut.  When  we  were  pruning  with  hand 
saws,  our  Hush  cuts  were  actually  collar 
cuts  and  the  trees  callused  over  well.  With 
the  advent  of  lightweight  chain  saws  in  the 
1960s.  our  flush  cuts  became  much  flush- 
er  and  started  to  cause  damage  to  the  tree. 
Dr.  Alex  Shigo  examined  pruning  cuts 
and  developed  a cut  that  is  less  damaging. 
By  working  with  the  tree’s  natural  de- 
fenses against  decay,  arborists  nowr  re- 
move the  branch  from  the  tree  without 
cutting  into  the  trunk  of  the  tree.  This  nat- 
ural target  pruning  does  not  lead  to  the  in- 
ternal defect  problems  associated  with 
flush  cuts. 

Natural  target  pruning  requires  that  the 
arborist  be  able  to  identify  the  branch  bark 
ridge  (BBR).  The  BBR  is  the  Hare  of 
w rinkled  bark  at  the  junction  of  a branch. 
By  making  the  cuts  at  the  BBR.  w'e  can 
take  advantage  of  the  natural  protection 
boundaries  that  the  tree  w ill  set  up. 

Codominant  stems  are  stems  that  origi- 
nate at  the  same  point  and  are  about  the 
same  size,  not  a trunk  with  a branch.  A 
codominant  stem  can  be  either  w ide-an- 
gled or  tight  with  included  bark.  When  it 
is  necessary  to  remove  one  of  the  codom- 
inant stems,  keep  in  mind  that  codominant 
stems  do  not  have  a protection  boundary 
the  w ay  a branch  does.  But  if  a good  prun- 
ing cut  is  made  there  will  be  little  defect, 
especially  if  the  stems  are  small. 

In  most  cases  pruning  off  branches  is 
accomplished  w ith  three  cuts  of  the  saw. 
In  addition,  large  branches  will  have  to  be 
supported  w ith  a lowering  rope.  By  using 
three  cuts  instead  of  just  one  top  cut,  we 
can  eliminate  any  ripping  of  the  bark 
dow  n the  trunk  of  the  tree.  Some  species 
are  susceptible  to  bark  rips,  which  are 
common  in  the  spring  if  the  arborist  is  not 
careful. 


The  properly  pruned  tree  retains  its  natural  shape  and  beauty. 


How  much  to  prune 

Some  tree  companies  have  a tendency 
to  prune  out  too  much  live  wood  from  the 
tree.  Overpruning  can  be  extremely  dam- 
aging. resulting  in  sunscald.  excessive 
suckering,  a loss  of  photosynthetic  area 
and  even  the  death  of  the  tree.  Many  ar- 
borists and  customers  feel  that  since  prim- 
ings are  spaced  over  a long  time  the  tree 
should  be  extensively  pruned.  This  is  in- 
correct and  can  cause  serious  problems. 

Removing  dead  and  weak  wood  will  al- 
ways benefit  a tree,  but  removing  too 
much  live  wood  removes  leaves  that  are 
necessary  for  photosynthesis.  Most  ar- 
borists recommend  that  no  more  than  259c 
of  the  live  w ood  be  removed  from  a tree  at 
any  one  time.  If  a tree  needs  extensive  cor- 
rective pruning,  do  it  over  a tw  o-  or  three- 
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year  rotation.  The  end  result  will  be  a 
healthier  and  better  looking  tree. 

Pruning  methods 

All  tree  and  shrub  pruning  involves 
three  general  types  of  pruning:  basal, 
heading  back  and  thinning  out.  All  three 
types  of  pruning  will  be  used  on  some 
plants  w bile  only  one  type  w ill  be  used  on 
others. 

1.  Basal — Basal  pruning  is  the  removal 
of  old  stems  at  ground  level  and  is  a com- 
mon practice  on  shrubs  that  have  a multi- 
tude of  stems  originating  from  the  ground, 
such  as  Red  Twig  Dogwood  and  For- 
sythia.  The  size  of  the  shrub  can  be  con- 
trolled by  setting  up  a pruning  rotation. 
Once  a shrub  has  reached  a desired  size,  it 
can  be  maintained  by  pruning  out  the  old- 
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Most  arborists  recommend  that  no  more  than 
25%  of  the  live  wood  be  removed  from  a tree  at 
any  one  time. 


est  stems  at  ground  level.  This  can  be  done 
yearly  or  every  two  or  three  years,  de- 
pending on  the  location  of  the  plant.  Usu- 
ally one-fourth  to  one-third  of  the  oldest 
stems  are  removed  during  pruning.  Basal 
pruning  leaves  the  shrub  with  a natural 
looking  appearance  that  yields  more  flow- 
ers or  glossy  stems. 

2.  Heading  back — Heading  back  re- 
duces the  size  of  a plant  in  height  and 
spread.  There  are  several  heading  back 
methods  that  can  be  used,  but  most  de- 
stroy the  natural  shape  of  the  plant.  The 
following  pruning  techniques  are  all  clas- 
sified under  heading  back. 

a.  Topping  is  the  severe  reduction  of 
stems  (tmnk.  branches)  without  consider- 
ation for  the  plant.  Topping  leaves  large 
branch  stubs  without  foliage,  and  decay, 
excessive  suckering  and  sunscald  com- 
monly result.  Since  topping  almost  always 
causes  severe  damage  to  the  tree,  it  is  sel- 
dom done  by  professionals. 

b.  Shearing  is  used  primarily  on  shrubs 
and  hedges  to  create  a formal  shape  and  is 
similar  to  cutting  grass.  Shearing  is  used  in 


settings  such  as  topiary  and  hedge  gar- 
dens. but  is  often  overused  on  foundation 
plantings  around  homes,  resulting  in 
plants  that  are  misshapen.  A shearing  cut 
is  identical  to  a topping  cut  but  is  done  on 
much  smaller  stems. 

c.  Pollarding  is  the  cutting  back  of  a 
tree’s  branches  to  the  same  place  each 
winter,  resulting  in  a flush  of  spring 
growth.  Unlike  topping,  pollarding  is  an 
ongoing  process.  Pollarded  trees  develop 
pollard  heads — masses  of  callus  tissue — 
at  branch  extremities.  The  growth  is  that 
of  slender  shoots  or  branches.  This 
method  of  pruning  is  popular  in  Europe 
but  is  used  sparingly  for  ornamental  pur- 
poses in  North  America. 

cl.  Drop  crotch  pruning  is  sometimes 
called  natural  paining  or  crown  reduction 


pruning.  Drop  crotch  pruning  is  the  re- 
moval of  a leader  or  branch  back  to  a lat- 
eral bud  or  branch.  While  drop  crotch 
pruning  is  considered  heading  back,  it  is 
the  preferred  method  if  a tree  needs  to  be 
reduced  in  size. 

The  National  Arborist  Association  stan- 
dards recommend  that  the  leader  be  drop- 
crotched  to  a lateral  branch  that  is  at  least 
one-third  to  one-half  the  size  of  the  leader 
being  cut. 

All  of  the  heading  back  techniques  re- 
duce the  overall  size  of  a tree.  If  a tree  has 
to  be  reduced,  the  drop  crotch  method  is 
preferred  over  topping  or  shearing.  While 
some  drop  crotching  will  open  up  a tree, 
the  long-term  result  is  usually  a bushier 
tree. 

3.  Thinning  out  is  the  removal  of  later- 
al branches  back  to  w here  they  originate 
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on  the  parent  system.  A well  thinned  tree 
will  allow  air  to  flow  through  the  tree  but 
it  will  not  look  as  if  it's  been  pruned.  A 
thinned  tree  maintains  its  natural  shape 
and  the  foliage  necessary  to  cam'  on  pho- 
tosynthesis. When  a tree  is  pruned  using 
the  thinning  technique,  the  height  and 
spread  of  the  tree  are  not  reduced. 

Most  professional  tree  pruning  can  and 
should  be  accomplished  using  the  thin- 
ning techniques  and  not  heading  back 
methods.  The  thinning  technique  will  pro- 
duce a healthier  tree  with  less  decay  and 
suckering.  The  pruning  rotation  will  also 
be  longer  when  a tree  is  thinned  out  as 
compared  to  any  of  the  heading  back 
methods. 

Pruning  categories 

All  tree  pruning  is  not  the  same:  what  is 
considered  by  some  to  be  a light  pruning 
may  be  considered  excessive  by  another. 
In  order  to  contract  professional  tree  prun- 
ing and  other  arboricultural  work,  every- 
one needs  to  be  bidding  on  the  same  type 
of  work.  A national  committee  of  recog- 
nized tree  experts  is  working  on  a consen- 
sus standard  for  tree  care  practices. 
Know  n as  the  American  National  Stan- 
dards Institute  (ANSI)  A300  Standard, 
this  document  should  be  available  next 
year. 

Meanwhile,  everyone  selling  or  con- 
tracting out  any  tree  w ork  should  refer  to 
the  NAA's  industry’  standards  for  arbori- 


cultural work  practices,  including  pruning. 
A complete  set  of  standards  is  available 
from  the  NAA  office. 

As  an  example,  suppose  two  tree  com- 
panies are  asked  to  bid  on  the  pruning  of  a 
large  pin  oak  in  a park.  Company  A looks 
at  the  tree  and  decides  to  prune  out  only 
the  dead  wood,  which  would  require  three 
man-hours  of  work.  Company  B looks  at 
the  same  tree  and  decides  to  prune  out  the 
dead  w ood.  the  sucker  grow  th  and  to  ele- 
vate the  low  er  branches  over  the  sidew  alk, 
requiring  eight  man-hours  of  w ork.  While 
Company  A submits  the  lower  bid.  it  is 
obvious  that  the  two  companies  w ere  not 
bidding  on  the  same  type  of  pruning.  By 
using  the  paining  standards  to  create  con- 
tract specifications,  this  type  of  confusion 
can  be  avoided. 

The  NAA  pruning  standards  provide  for 
four  classes  of  tree  paining  designed  to  ac- 
commodate varying  situations.  Classes  1 
through  3 use  primarily  the  thinning  tech- 
niques while  Class  4 is  crow  n reduction. 
Class  1 is  called  Fine  Pruning.  Class  2 is 
Standard  Pruning,  and  Class  3 is  Hazard 
Paining.  AH  three  classes  use  the  same 
thinning  technique  of  pruning  but  Class  1 
removes  more  w ood  than  Class  3. 

The  pruning  classes  are  the  same  in  how 
the  pruning  cuts  are  to  be  made,  the  equip- 
ment used  and  any  disease  problems  treat- 
ed. The  differences  lie  in  the  sizes  and 
number  of  branches  to  be  pruned. 

Class  1.  Fine  Paining,  involves  pruning 
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branches  one-half  inch  ( 1 .25  cm)  in  diam- 
eter. It  is  recommended  for  premium  qual- 
ity work  with  an  emphasis  on  aesthetic 
and  structural  integrity.  This  is  what  some 
would  call  “estate"  pruning.  This  type  of 
pruning  is  time-consuming  and  requires 
great  skill  on  the  part  of  the  arborist.  With 
Class  1 pruning,  girdling  roots  are  also 
treated.  Many  arborists  who  do  Class  1 
pruning  remove  too  much  of  the  outside 
canopy.  This  can  lead  to  excessive  sucker- 
ing  and  sunscald. 

Class  2,  Standard  Pruning,  involves 
pruning  branches  one  inch  (2.5  cm)  in  di- 


ameter, and  is  recommended  where  aes- 
thetic considerations  are  secondary  to 
structural  integrity  and  tree  health.  It 
leaves  a tree  looking  natural  and  there  is 
seldom  a problem  w ith  overpruning.  Most 
of  the  pruning  done  on  residential  and 
commercial  property  is  Class  2. 

Class  3.  Hazard  Pruning,  is  the  removal 
of  branches  that  could  be  a hazard  to  life 
or  property  and  involves  pruning  branch- 
es two  inches  (5  cm)  in  diameter.  This  is 
the  most  economical  class  of  pruning.  A 
tree  that  would  take  five  hours  to  prune  as 
a Class  1 would  take  three  hours  to  do  as  a 


Class  2 and  only  one  hour  as  a Class  3. 
This  type  of  pruning  is  commonly  used  on 
street  trees,  golf  courses  and  in  parks. 

Failure  to  w arn  the  property  ow  ner  of  a 
potential  hazard  could  leave  the  tree  com- 
pany open  to  a liability  claim,  so  always 
put  your  recommendations  in  writing  and 
keep  a copy  for  your  records. 

Classes  1,  2 and  3 all  use  the  thinning 
technique,  enhance  the  health  of  the  tree 
and  leave  it  more  natural  looking. 

Class  4,  Crown  Reduction  Pruning, 
uses  the  drop  crotch  method  to  cut  back 
the  size  of  the  tree  and  does  not  thin  out 
the  tree.  Class  4 pruning  usually  has  to  be 
used  when  someone  has  planted  the 
wrong  tree  on  a site.  The  tree  then  out- 
grows the  area — under  utility  wires,  on  a 
narrow  street,  close  to  a building — and 
either  has  to  be  removed  or  reduced  in 
size.  Class  4 pruning  is  the  preferred 
method  to  use  if  a tree  needs  to  be  reduced 
in  size,  but  should  be  avoided  otherw  ise. 


Summary 

The  amount  of  pruning  will  depend  on 
the  class  of  pruning  called  for  and  the 
species  of  tree.  The  pruning  cuts  should  be 
clean  branch  collar  cuts  made  with  a sharp 
saw. 

If  the  branch  is  large  or  if  you  are  over 
something  that  could  be  damaged,  rope 
off  the  branch. 

New  climbers  often  have  a difficult 
time  deciding  what  should  be  pruned  out 
of  the  tree.  Start  by  pruning  out  the  dead 
wood,  then  remove  any  suckers  or  water- 
sprouts.  Look  the  tree  over  for  weak 
crotches,  rubbing  branches  or  decay.  Last, 
check  to  make  sure  that  the  tree  is  clear  of 
any  roof  or  TV  antennas.  Then  stop.  You 
can  always  go  back  and  prune  more,  but 
you  can't  put  it  back  once  you  cut  it  off. 

One  of  the  best  things  that  an  arborist 
can  do  is  to  go  back  and  look  at  trees  and 
shrubs  that  were  pruned  last  year  or  the 
year  before.  What  you  did  right  and  what 
you  did  wrong  will  be  obvious.  Learn 
from  your  experience.  [J3 


Dr.  H.  Dennis  Ryan  III  is  head  of  the  ar- 
boriculture program  at  the  University  of 
Massachusetts  at  Amherst.  He  will  be  one 
of  the  speakers  at  TCI  Expo,  December  5- 
7,  in  Columbus.  Ohio. 
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OSHA  & Electrical  Safety 


By  Brian  Barnard 

A non-qualified  tree  trimmer  is  allowed 
“to  work  in  trees  closer  than  10  feet  to 
power  lines  so  long  as  that  person  or  any 
object  he  or  she  may  be  using  does  not 
come  w ithin  10  feet  of  a pow  er  line,”  the 
Occupational  Safety  and  Health  Adminis- 
tration said  in  an  issued  statement.  The  di- 
rective, on  general  industry  standard  29 
CFR  1910.331,  also  know  n as  the  “Elec- 
trical Safety-Related  Work  Practices” 
standard,  was  sent  to  OSHA  compliance 
officers  to  help  clarify  the  federally  man- 


dated 10-foot  rule  for  tree  work  around 
electrical  conductors. 

The  directive  stems  mainly  from  Na- 
tional Arborist  Association  recommenda- 
tions regarding  the  right  of  qualified  com- 
mercial arborists  to  w ork  around  energized 
pow  er  lines.  Utility  line  clearance  contrac- 
tors are  regulated  by  a vertical  standard, 
1910.269,  which  is  under  revision. 

The  original  draft  of  the  general  indus- 
try' standard  failed  to  properly  address  the 
practices  of  the  commercial  arborist.  The 
N AA  and  other  groups  encouraged  OSHA 
to  clarify  the  definition  of  "qualified  per- 


son” in  section  1910.331.  The  original 
wording  required  tree  trimmers  to  have  a 
lineman's  knowledge  of  electric  utility 
generation  equipment.  The  final  rule  rec- 
ognizes that  w ith  proper  training  in  elec- 
trical hazards  recognition  and  avoidance, 
tree  workers  are  qualified  by  being  “fa- 
miliar with  construction  and  operation  of 
the  equipment  involved.” 

The  standard  recognizes  qualified  tree 
workers  as  those  who  have  adequate  train- 
ing to  be  able  to  perform  tree  w ork  w ithin 
10  feet  of  electrical  conductors.  Thus,  a 
qualified  person  employed  by  a commer- 
cial tree  company  can  perform  line  clear- 
ance w ork  that  may  be  part  of  his/her  nor- 
mal work. 

NAA  met  with  OSHA  officials  early 
last  year  and  submitted  pre-hearing  and 
post-hearing  legal  briefs  on  the  proposed 
general  standard.  The  goal  was  to  avoid 
undue  hardship  on  the  arborist  while 
maintaining  a safe  work  environment  for 
tree  trimming  near  electrical  hazards. 
Through  expert  testimony  at  OSHA  hear- 
ings, NAA  gained  concessions  for  resi- 
dential/commercial tree  workers  and  line 
clearance  contractors,  ensuring  their  right 
to  perform  necessary  tree  care  practices 
around  electrical  wires. 

As  of  August  6.  appropriate  electrical 
hazards  training  was  required  for  persons 
working  closer  than  10  feet  to  power  lines. 
While  performing  an  inspection,  compli- 
ance officers  will  evaluate  the  training 
practices  of  the  employer  for  qualified  and 
non-qualified  employees.  'jQ 
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MANAGEMENT  EXCHANGE 


Marketing 

Preparing  A Plan  Is  The  First  Step 


By  Duane  A.  Pancoast 

Marketing  is  often  the  weakest  link  in  a 
commercial  arborist's  operation.  Few  op- 
erate with  a written  marketing  plan.  Even 
fewer  know  what  marketing  actually  is. 
But  arborists  are  not  alone.  Many  other 
service  organizations  are  also  confused 
about  marketing. 

Definition  of  marketing 

Actually,  sales  and  advertising  tire  both 
components  of  a marketing  program. 
Marketing  is  the  process  of  creating 
demand  for  your  service  and  must  involve 
decision-making.  First,  determine  what 
services  you  want  to  offer  and  what 
services  customers  will  buy.  Then  com- 
municate the  benefits  of  your  products  or 
services  and  create  the  means  to  obtain 
them. 

Deciding  on  services 

This  first  step  involves  research — inter- 
nal and  external.  You  have  to  know  what 
the  market  wants  and  what  you  can  best 
deliver  economically.  We  recommend  be- 
ginning with  a self-analysis  of  where  you 
are  now  and  where  you  want  to  be  a year 
from  now . The  Pan  coast  Concern  has  cre- 
ated a self- analysis  questionnaire  that  asks 
you  to  consider  image,  position  in  the 
marketplace  and  major  competition  from 
your  viewpoint.  The  next  question  asks 
whether  your  business  bears  out  this  per- 
ception. An  exercise  lb  flows  to  help  you 
determine  if  the  company  really  is  as  per- 
ceived. This  information  will  be  used  to 
^an  profitable  business  growth. 

4 he  “Status  of  Services”  section  of  the 
questionnaire  asks  the  percentage  of  busi 


ness  you  do  in  each  service  area  and  the 
percentage  you  would  like  each  service  to 
represent.  The  next  section  asks  you  to 
rank  the  profitability  of  each  service.  Thi  s 
is  followed  by  an  assessment  of  equip- 
ment and  additional  personnel  needed  to 
achieve  the  goal. 

This  part  of  the  questionnaire  is  aimed 
at  getting  you  to  think  in  terms  of  prof- 
itability. What  good  is  a service  that  ac- 
counts for  90%  of  the  business  but  only 
10%  of  the  profit?  Should  it  he  expanded 
if  more  equipment  and  personnel  are 
needed  ? Would  resources  be  better  direct- 
ed to  those  services  that  are  more  prof- 
itable. require  less  equipment  and  fewer 
people? 

The  last  section  of  the  questionnaire 
lists  various  market  segments  and  asks  for 
percent  of  current  sales  and  percent  of  in- 


crease the  respondent  would  like  to  see. 
Sales  and  communications  efforts  can 
then  be  targeted  to  those  segments  whose 
share  should  be  increased. 

Outside  research  can  be  expensive  mar- 
ket research,  or  it  can  involve  focusing 
your  knowledge  and  that  of  your  sales  and 
field  people  to  determine  what's  selling. 
Basic  research  can  be  done  by  your  recep- 
tionist asking  a series  of  questions  when 
people  call,  or  you  can  enclose  a postage- 
paid  survey  w ith  your  next  newsletter. 

Communicate  benefits 

Communications  is  advertising  and 
public  relations,  but  you  must  go  beyond 
telling  tree  owners  what  they  w ant  to  hear. 
You  also  must  tell  them  w hat  they  need. 
That's  education* 


THE  CORNERSTONE  OE  OUR  PAST 
THE  NECESSITY  OF  OUR  FUTURE 


ARBORISTS  ARE  THE  ’‘KEEPERS"  OF  OUR  URBAN  FORESTS. 

Through  knowledge  and  proper  care  will  we  be  able  to  keep  our 
urban  forests  GREEN  for  future  generations  to  come. 

We  supply  arborists  with  the  most  recent  educational  materials 
and  the  most  modem  tools  to  properly  care  for  our  trees* 
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Companies  with  ongoing  communica- 
tions will  enjoy  continuous  success  with 
just  economy-induced  ripples  instead  of 
the  drastic  fluctuation  some  arborists  are 
experiencing  now. 

Newsletters  are  accepted,  well-read,  ef- 
fective communications  tools.  Yet.  some 
companies  decided  not  to  publish  their 
newsletters  this  past  spring.  Some  blamed 
it  on  the  economy,  others  claimed  to  have 
too  much  work.  Either  approach  is  wrong. 
Not  publishing  a newsletter  that  customers 
and  prospects  expect  diminishes  their  con- 
fidence in  your  company. 

A simple  flyer  or  even  a letter  will  let 
customers  know  you  want  their  business. 
The  bottom  line  is  that  communications 
should  be  consistent. 

If  you  change  direction  as  a result  of 
your  marketing  plan  exercise,  you  will 
need  brochures  describing  your  new  ser- 
vices. You  will  also  have  to  develop  sales 
training  programs  and  incentives  to  reori- 
ent your  sales  people.  They  will  be  the  key 
to  your  successful  transition. 

Delivering  services 

While  some  consider  service  delivery  as 


production,  it  is  also  marketing.  This  is 
where  the  public  has  first  contact  with 
your  company.  What  is  your  image  on  the 
streets?  On  customer  property?  As  a 
corporate  entity?  Are  your  trucks  clean 
and  easily  identified?  Are  your  employees 
uniformed?  Are  your  office  people- 
helpful?  Do  your  sales  reps  respond 
quickly? 

In  most  tree  care  companies,  the  sales 
rep  doubles  as  field  supervisor.  This  can 
open  many  dwrs.  While  on  a property,  the 
rep  can  sell  more  work  and  talk  to  neigh- 
bors and  sell  even  more  work.  You  must 
determine  if  this  is  happening,  or  if  the 
sales  reps  are  only  responding  to  sales 
calls.  Even  if  they  are  just  responding  to 
calls,  are  they  responding  quickly?  This  is 
all  part  of  marketing. 

Writing  a marketing  plan 

Getting  to  this  point  w ill  be  your  major 
hurdle.  As  a hands-on  person,  you  proba- 
bly don't  like  going  through  this  number- 
crunching exercise.  However,  it  will  be 
most  revealing  and  could  mean  the  differ- 
ence between  success  and  failure  for  your 
business. 


Using  the  survey  information,  write  a 
marketing  plan.  Decide  on  the  direction  of 
your  business.  Based  on  volume  and  prof- 
itability. adjust  your  mix  of  services.  Allo- 
cate resources  and  decide  on  a timetable 
for  implementing  changes.  Set  up  training 
and  incentives  for  your  people  to  assure 
that  they  will  support  your  changes.  Final- 
ly. modify  your  communications  to  reflect 
the  new  emphasis  and  direct  those  com- 
munications to  the  specific  markets  you 
want  to  reach. 

When  you  have  finished  this  planning 
process,  you  will  have  a document  you 
can  take  to  the  bank.  Many  lenders  require 
a marketing  plan  as  part  of  an  overall  busi- 
ness plan.  But  then,  you  may  not  have  to 
go  as  deeply  into  debt  if  your  efforts  are 
directed  to  more  profitable,  less  capital-in- 
tensive services.  TO 


Duane  A.  Pancoast  is  president  of  The 
Pancoast  Concent,  Ltd.,  a public  relations 
and  advertising  firm  in  New  York. 


'fat 

4 


BRAIDED  SAFETY  BLUE 

HIGH-VEE  ROPE 


STAND  OUT  IN  THE  CROWD 


> Climb  with  HIGH-VEE.  the  rope  with  the 
same  performance  & handling 
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• High  visibility  immediately  identifies  rope  as 
a critical  climbing  line. 

* Bold  color  pattern  of  ORANGE  & WHITE 
waxed.  16  strands. 

» The  rope  that  protects  you  and  your  crew 
— you'll  stand  out  in  the  crowd1 
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FREE  10"  Rope  Sample 
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The  sensible  alternative  to  spraying. 


Mauget-  micro-injection  fits  today's  environmentally- 
conscious  arborist.  Capsules  of  premeasured  and 
scientifically  designed  Mauget  nutrients,  insecticides 
and  fungicides  keep  shade  trees  healthy  and 
beautiful  without  spraying. 

Mauget  micro-injection  is  a closed  system.  No 
spraying,  no  drift.  EPA  registered  and  university 
proven  materials  are  injected  directly  into  the  sap 
stream  of  the  tree.  Conductive  vessels  inside  the  free 
transport  products  throughout  the  tree.  There's  no 
residue  on  non-target  species  and  no  waste. 

Arborists  in  the  Northeast,  Southeast,  Midwest, 
Southwest  and  Northwest  report  success  after 


success  on  thousands  of  shade  trees.  Mauget 
micro-injection  works  time  after  time.  It's 
performance  proven  every  day  — for  more  than 
20  years. 

Save  trees  and  the  en\ironment.  Inject  Mauget 


J.  J.  Mauget  Company 

2810  N.  Figueroa  Street 
Los  Angeles,  CA  90065 
1-800-TREES-RX 
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URBAN  FORESTRY  UPDATE 


Programs  Spur  Interest 

This  Decade  May  Be  A New  Environmental  Era 


By  Reinee  Hildebrandt 

The  decade  of  the  '90s  may  become 
known  as  the  new'  environmental  era  as 
the  president's  America  the  Beautiful  pro- 
gram spurs  interest  and  involvement  in  ur- 
ban forestry  programs. 

America  the  Beautiful  (ATB)  and  state- 
wide urban  forestry  initiatives  are  being 
administered  through  the  USDA  Forest 
Sendee,  State  and  Private  Forestry  Pro- 
gram. 


State  forestry  programs  were  first  au- 
thorized by  the  1929  Clark-McNary  Act, 
which  allocated  funds  for  cooperative  fire 
control.  The  legislation  also  called  for  a 
study  of  tax  laws,  distributed  seeds  or 
planting  stock  and  provided  funds  to  ac- 
quire forest  land  under  certain  conditions. 
In  the  mid-1970s  urban  forestry  received 
funding  to  implement  statew  ide  programs. 

This  year  the  Small  Business  Adminis- 
tration Natural  Resources  Tree  Planting 
Initiative  was  administered  by  state  for- 


estry agencies. 

State  and  Private  Forestry  programs  can 
be  part  of  the  Department  of  Natural  Re- 
sources, the  Department  of  Conserva- 
tion’s Division  of  Forestry  or  another  mul- 
ti-disciplinary department  in  each  state.  A 
state  forester  administers  the  State  and  Pri- 
vate Forestry  Program,  w hich  includes  ur- 
ban forestry,  wood  utilization,  fire  preven- 
tion. cooperative  forest  management,  state 
conservation  nursery  operations,  informa- 
tion and  education,  forest  stewardship  and 
forestry  incentives. 

Role  of  N ASF 

All  state  foresters  belong  to  the  Nation- 
al Association  of  State  Foresters  (N ASF). 
The  purpose  of  NASF  is  to  establish  forest 
policy,  discuss  issues  relevant  to  the 
growth  of  the  forestry  profession  and 
strengthen  statewide  programs. 

During  its  early  days,  NASF’s  major 
concerns  were  forest  disease  and  fire  pro- 
tection. Today,  social  and  political  issues 
more  frequently  occupy  NASF’s  agenda, 
and  the  organization’s  focus  since  1970 
has  been  on  urban  forestry. 

Municipal  foresters,  commercial  ar- 
borists, utility  arborists  and  the  general 
public  often  express  an  interest  in  becom- 
ing more  involved  in  urban  forestry'  pro- 
grams, but  the  extent  of  that  involvement 
depends  upon  programs  within  a particu- 
lar state. 

Allocations  for  state  urban  forestry/con- 
servation programs  this  year  include  funds 
for  hiring  a full-time  state  coordinator,  es- 
tablishing a council,  working  with  volun- 
teers and  creating  a statew  ide  plan.  Many 
states  have  requested  help  from  foresters, 
arborists  and  the  general  public  as  they 
fulfill  these  requirements. 

Additional  funds  have  been  provided  for 


DISCOVER  YOUR  SOURCE  FOR 
PROFESSIONAL  QUALITY  TOOLS 
SINCE  1968... 


W J ecause  we  know  that  proper  tree 
care  is  a top  priority,  American 
MmJ Arborist  Supplies  is  YOUR  SOURCE 
FOR  PROFESSIONAL  QUALITY  TOOLS 

We  know  that  your  time  is  valuable  and  our 
knowledgeable  sales  staff is  here  to  help  you 
locate  hard  to  find Arboricultural  items  and 
SHIP  YOUR  ORDER  THE  VERY  SAME  DAY 
YOU  CALL,  TOLL  FREE  (before  noon  ES.T.) 
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INVENTORY  AND  DISCOVER  AN  OLD 
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complete  130 page  catalog  featuring  Hydraulic 
and  Pneumatic  Pruning  Equipment,  CUppers, 
Sprayers,  Hand  Tools,  Insecticides  and 
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education,  technical  assistance  and  tree 
planting  demonstrations.  Municipal  for- 
esters and  the  general  public  or  tree  board 
members  should  check  with  their  state 
forester  to  determine  the  type  of  program 
being  implemented  in  their  state.  Several 
states  requested  grant  proposals  from  com- 
munities for  urban  forestry  projects.  Other 
states  provided  educational  programs  and 
developed  urban  forestry'  materials, 

SBA  program 

Another  program  that  has  made  a major 
impact  on  urban  areas  is  the  Small  Busi- 
ness Administration  Natural  Resources 
Tree  Planting  Initiative.  The  program  pro- 
vides funds  for  contracting  with  small 
businesses  to  plant  trees  on  land  owned  or 
under  the  control  of  states  or  municipali- 
ties, The  funds  were  distributed  according 
to  a complex  formula  that  takes  into  ac- 
count the  population  of  the  state  applying 
for  the  grant  and  the  amount  of  matching 
funds  that  state  is  willing  to  provide. 
Across  the  United  States  state  and  local 
funds  provided  S2 1 million  while  the  fed- 


Classified  Ads  in 
TCI  Get  Results! 


Tree  Care  Industry  reaches 
over  16,000  Arborists,  so 
whether  you’re  trying  to  sell 
equipment  or  find  the  right 
employee,  your  classified  will 
get  action ! The  cost  is  $40  per 
column  inch  w ith  a one  inch 
minimum.  Ads  must  be  paid 
for  in  advance.  Call  TCI  at 
(603)  673-8952  for  more  in- 
formation. 


era!  program  provided  $14,92  million  for 
the  program. 

In  addition  to  tree  planting  programs, 
the  SBA  program  provides  funds  for  mu- 
nicipal foresters  to  enhance  current  pro- 
grams, In  some  states  utility  arborists  can 
develop  creative  programs  to  help  im- 
prove the  community  forests  on  public 
utility  rights-of-way. 

With  the  implementation  of  America 
the  Beautiful  and  SBA,  many  statewide 
urban  forestry  program  administrators  are 


no  longer  able  to  provide  the  hands-on, 
one-on-one  assistance.  There  is  a need  for 
expanding  the  statew  ide  program  urban 
forestry  infrastructure  as  well  as  creating 
partnerships  with  green  industry  con- 
stituents, ID 


Re i nee  HUdebrandt  is  program  admin- 
istrator of  Urban  Conservation,  Illinois 
Department  of  Conservation— Division  of 
Forest  Resources. 
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CUTTING  EDGE/tree  organization  news 


National  Grove  Of  State  Trees  Takes  Root 


The  National  Grove  of  State  Trees  was 
inaugurated  recently  at  the  U.S.  National 
Arboretum  in  Washington,  D.C„  as  sap- 
lings were  planted  from  Arkansas, 
Delaware,  Georgia.  Illinois,  Iowa,  Mary- 
land, Nebraska,  South  Dakota,  Texas  and 


Virginia. 

Trees  from  the  remaining  states  will  be 
planted  and  dedicated  over  the  next  two 
years.  The  grove,  which  is  scheduled  for 
completion  in  1993,  will  eventually  con- 
tain 38  species  of  trees. 


The  vision  for  the  National  Grove  of 
State  Trees  is  to  provide  a place  where 
people  can  see  state  trees  growing  and  liv- 
ing together  in  a common  environment,  k 
will  be  a testimony  to  the  role  of  state 
foresters  to  work  together  in  a partnership 
with  other  agencies  and  the  public  to  en- 
hance awareness  of  the  environment,  h 
will  also  be  a gene  pool  source  for  native 
trees. 

The  program  is  sponsored  by  the  U.S. 
Department  of  Agriculture,  the  Agricultur- 
al Research  Service  of  the  USDA  Nation- 
al Arboretum,  the  USDA  Forest  Service, 
the  National  Association  of  State  Foresters 
and  the  American  Forest  Council. 

Each  state  has  been  allotted  10,000 
square  feel  to  plant  trees  in  groves.  The 
number  of  trees  depends  on  the  estimated 
size  of  the  tree  at  maturity  and  outlook  for 
survival  in  the  region.  The  trees  are 
grouped  according  to  the  soil  and  drainage 
of  the  site,  the  shade  of  other  trees  and  oth- 
er factors.  Some  substitutions  were  made 
due  to  differences  in  climate. 

According  to  Terri  Bates,  the  Washing- 
ton representative  for  the  National  Associ- 
ation of  Slate  Foresters,  the  30-acre  site 
for  the  groves  will  be  set  up  like  a park, 
with  grid-like  natural  paths  designed  by  a 
landscape  architect  and  plaques  identify- 
ing the  state  and  the  trees.  The  paths  and 
plaques  will  be  installed  at  a later  date. 

The  Davey  Tree  Expert  Company,  in 
Kent.  Ohio,  was  instrumental  in  preparing 
the  site.  John  Dingus,  manager  of  the 
Northern  Virginia  territory,  spent  almost 
an  entire  week  with  an  8 -person  crew 
clearing  the  site  and  relocating  almost  100 
trees  and  shrubs  into  other  parts  of  the  ar- 
boretum. 


TREE  SERVICE  EQUIPMENT 


1980-81  FORD  F-700,  50  ft  Skyworker  Pony 
Motor.  Reconditioned  top  to  bottom.  16.500 


Morbark  Model  22  Tree  Clipper  Recond  . 4/90 
1984  Mack  300  5 speed  Truck  & Chipper  are 
ready  to  work  57.500 


1980  FORD  F-700,  52  ft  Hi-Ranger  everything 
on  thrs  truck  perfed.  29.500 
1980  FORD  F-700,  46  ft  Hi-Ranger,  23.500 
1983  GMC  7000,  48  ft  Hi-flanger.  24,500 


I960  GMC  Asplundh  LR-50  21,500 
1980  FORD  Asplundh  LR-45  16.500 
1980  FORD  Asplundh  LR-5Q  20,000 
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CUTTING  EDGE/products  & services 


The  AS300  Series  overcenter  aerial  de- 
vices from  Altec  Industries.  Inc.,  feature 
four  models  in  working  heights  from  41 
to  44  feet,  with  side  reach  up  to  30  feet. 
Standard  features  include  a lower 
boom  insert,  continuous  rotation  with 
extended  shaft  for  manual  rotation,  me- 
chanical platform  leveling,  manual  plat- 
form tilt,  and  many  others.  A full  range 
of  options  is  available.  For  further  in- 
formation, contact  Marketing  Depart- 
ment, Altec  Industries,  Inc.,  P.O.  Box 
10264,  Birmingham,  Ala.  35202.  Phone: 
205-991-7733. 


Asplundh  Manufacturing  Division  in- 
troduces a new  multi-use  heavy-duty 
vehicle.  The  Multi-Loader  combines 
wireless  remote  control  operation  of  a 
swing  boom,  winch  and  100-square- 
foot  all  steel  tilt  bed  with  20-inch-high 
steel  drop-down  sides  and  steel,  tail- 
mounted  roller  for  one-man  loading  of 
3000  pounds  over  either  side  and  5000 
pounds  off  the  rear  without  outriggers. 
Many  options  available.  For  further  in- 
formation contact  Asplundh  Manufac- 
turing Division,  1550  Asplundh  Ave., 
Creedmoor,  N.C.  27522.  Phone:  800- 
331-1038. 


Recycling  Systems,  Inc.,  introduces  the 
RSI  Commercial  Tub  Grinder,  a down- 
sized version  of  the  RSI  Industrial  Tub 
Grinder.  Designed  for  smaller  munici- 
palities and  operations,  the  RSI  Com- 
mercial Tub  Grinder  processes  organic 
waste  at  output  levels  up  to  40  tons  per 
hour.  A variety  of  screens  allows  sever- 
al options  for  material  size  and  consis- 
tency of  end  products.  For  further  in- 
formation contact  Recycling  Systems, 
Inc.,  P.O.  Box  364,  8507  South  Winn 
Road,  Winn,  Mich.  48896.  Phone:  517- 
866-2800 


■ INDUSTRIES , INC. 


1840  East  Dixon  Boulevard  Shelby.  North  Carolina  28150 


A COMPLETE  LINE  OF  FORESTRY  BODIES  & CHASSIS  CABS 
1-800-331-7655 
704-482-1477 
FAX:  704-482-2015 


& 


AMOftil 


"0T(\e  ^ocfy  ^uiQde/is" 


See  us  at  TCI  Expo 
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INDUSTRY  ALMANAC 


Dec.  2-3 

ISA/ll  I inois  Chapter 
Woodfield  Hilton  Hotel 
Arlington  Heights*  111. 

Contact:  Hal  Robson,  708-234-7226 

Dec.  5-7 
TCI  Expo  91 
The  Ohio  Center 
Columbus,  Ohio 

Contact:  Thomas  Clancy,  800-733-2622 


Jan.  16-18 

Mid- Am  Trade  Show 
Hyatt  Regency 
Chicago,  111. 

Contact:  708-526-2010 

Jan.  19-21 

ISA/New  York  Chapter 
Turf  Inn 
Albany,  N.Y, 

Contact:  Elizabeth  Seme,  518-783- 1 322 


KDX  MULCHER 

The  most  efficient 
and  cost-effective 
brush  management 
system  available. 


* Safe  along  roadside 

* Pipeline  maintenance 

* Powerline  clearing 

* Mounts  on  any  excavator 

Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 


Jan.  26-29 

ALCA  Executive  Forum 
Naples.  Fla. 

Contact:  800-395- ALCA, 
703-241-4004.  in  Virginia 

Feb.  18-22 

NAA  Annual  Meeting 


Scottsdale,  Ariz. 

Contact:  800-733-2622 

March  6-7 

Two-day  seminar  and  workshop 
Featuring  Dr.  Alex  Shigo 
Sponsored  by  Flamingo  Gardens 
Fort  Lauderdale.  Fla, 

Contact:  305-473-2955 


The  Difference  Between 
Good  And  Gone 

LIGHTNING  PROTECTION  SYSTEMS 
FOR  TREES 

• More  Profits 
• Needed  Service 

• You  Have  Tools,  Men 

And  Equipment 

• Door  Opener  And  Sales  Closer 

• Present  Customers  Are 
Qualified  Prospects 

• Minimum  Investment 

• Send  For  Free  Tree  Kit 
• VHSHow  To  install  Tree 

Systems  ($  14.95) 

INDEPENDENT  PROTECTION 
COMPANY,  INC. 

1603-09  SOUTH  MAIN  STREET 
GOSHEN,  INDIANA  46526 

(219)533-4116 


See  us  at 
TCI  Expo 
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Hanson  Tree 
Injection  Equipment 

Hanson  & Associates  offers  a full  line  of 
equipment  to  meet  all  of  your  tree  injection 
needs.  Low  pressure  dosed  injection  systems 
improve  chemical  distribution  and  7/32"  injection 
heads  reduce  tree  injury. 

Call,  write,  or  FAX  us  a message  today  to  receive  our  catalog  and, 
for  a limited  time,  a free  VHS  format  videotape  demonstrating  tree 
injection  of  Arbotect®using  Hanson  Injection  Equipment. 

Artioieci  is  a registered  trademartt  of  Merck  4 Co.,  Inc. 


Hanson  X&  tyssociates 
P.O.  Box  7604 
Madison,  W!  53707 


Phone  608-222-2330 
or  1-800-343-2330 
FAX  608-222-1097 


T7ie  standard  of  the  industry  for  10  years 


Please  circle  IX  m ihe  Reader  Sen  ice  Card 
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What’s  so 
?reat  about 


► It's  the  largest  horticultural  show  in  the  Midwest, 

with  more  exhibits  than  ever.  Every  available  space  is 
filled,  extending  Mid- Ann's  spread  to  670  booths 
covering  67,056  square  feet  of  exhibit  space  at  the 
Hyatt  Regency  Chicago. 

► More  than  400  of  the  horticultural  industry’s 
leading  suppliers,  exhibiting  everything  they  have  to 
offer  in  green  goods,  equipment  and  services. 

^ A buyer's  marketplace,  with  ample  opportunities 
for  one-on-one  interactions  with  nursery,  landscape 
and  garden  center  suppliers,  providing  you  with  the 
means  to  make  educated  buying  decisions. 

► Time-efficient  Thursday  through  Saturday  show 
schedule  that  fills  your  business  day  and  leaves  much  of 
your  weekend  free. 

► ILCA  Awards  Program,  IN  As  Garden  Center 
New  Ideas  Exchange,  and  other  industry  meetings. 

► Prime  location  in  the  heart  of  Chicago's  loop  with 
reduced  rates  at  the  luxurious  Hyatt  Regency  Chicago, 
and  special  lowcost  parking. 

And  that's  just  a glimpse  of  all  that  makes  Mid-Am 
great.  It's  all  these  things  and  more.  To  truly  find  out, 
you'll  have  to  experience  Mid-Am  first-hand. 

Come  to  the  1992  Mid-Am  Trade  Show,  January 
16-18,  1992  at  the  Hyatt  Regency  Chicago. 

Mid-Am  has  discounted  rates  for  early  registration. 


To  request  registration  information,  contact: 


Sponsored  by: 

Illinois  Nurserymen's 
Association 


Mid- America  Horticultural  Trade  Show 
1000  N.  Rand  Rd„  /2I4,  Wauconda.  IL  60084 
Tel:  708/526-2010,  FAX:  708/526-3993 


llinorc  Landscape  Contractors 
Association 


Wisconsin  Landscape 
Federation 


Come  see  for  yourself! 
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CLASSIFIED 


HELP  WANTED 

Sales  representative — Southern  Califor- 
nia tree  care  company  needs  knowledge- 
able, aggressive  person  in  all  phases  of 
tree  care  sales.  Environmental  Tree  Care, 
P.O.  Box  6395,  Malibu,  CA  90265.  Phone: 
818-591-2105. 


Sales  rep — Manage  existing  area  with 
large  client  base.  We  are  one  of  the  largest 
full-service  companies  in  north-central 
New  Jersey.  Salary — commission — bene- 
fits. Tamke  Tree  Experts.  Box  251 , Liberty 
Corner.  NJ  07938.  Phone:  908-647-3537, 
ask  for  Doug  Hunt. 


Tree  care  salesperson— B S.  degree 
preferred  in  Urban  Forestry,  Horticulture  or 
related  field.  We  offer  profit  sharing,  sav- 
ings plan,  paid  vacation.  Send  resume  with 
pay  history  to:  Ira  Wickes/Arborists,  1 1 Mc- 
Namara Road.  Spring  Valley,  NY  10977, 
Attn:  John.  Phone:  914-354-3400. 


Horticultural  consultant/sales — Career 
opportunity  in  the  horticultural  industry.  In- 
novative firm  on  Boston’s  North  Shore 
seeks  energized  person  to  serve  the 
needs  of  upscale  clients.  You  must  have 
good  listening  skills,  be  able  to  prospect 
and  be  assertive  but  not  aggressive.  Com- 
pensation includes  commission  plus  base 
salary  and  full  benefits  package.  Qualified 
applicants  must  need  to  earn  a minimum 
of  $40,000  per  year.  Call  Carpenter-Costin 
Co.  in  Swampscott,  Mass,  at  617-598- 
1924.  Prompt  and  confidential  handling. 


Arborist/manager— Arbor  Care  is  ex- 
panding its  operations  to  Florida.  We  are 
looking  for  a highly  motivated  individual 
with  strong,  well-rounded  knowledge  of  ar- 
boriculture. Must  have  strong  background 
in  operations,  technical  ability,  high  safety 
standards,  interest  in  a quality  product, 
and  a drive  for  customer  satisfaction.  Flori- 
da knowledge  highly  desirable.  Send  re- 
sume to:  Arbor  Care,  4777  Old  Winter 


Garden  Road.  Orlando.  FL  32811  Attn: 
Peter  Sortwell 


Sales  representatives:  Seeking  ambi- 
tious individuals,  college  degree  in  horti- 
culture or  a related  field.  Previous  sales 
experience  is  a plus.  Good  salary  plus 
commission  and  benefits.  Send  or  fax  your 
resume  with  salary  requirements  to:  Aim- 
stead  Tree  Co.,  Inc.,  58  Beechwood  Av- 
enue, New  Rochelle,  NY  10801.  Phone: 
914-578-0193.  FAX:  914-576-5448. 


FOR  SALE 

1987  Model  90  Big  John  tree  spade 
mounted  on  1987  Mack  tandem  axle  Mod- 
el MRG855  cab  over,  excellent  condition, 
$75,000;  big  tree  nursery  inventory,  ap- 
proximately 100  large  diameter  trees,  all 
species  collected,  $75,000;  hard  goods, 
supplies,  baskets  and  miscellaneous  sup- 


THE  HOLAN  819  TREE  TRIMMER 
FINE  DESIGN  AND  FACTORY  DIRECT  PRICING 

Holan  designed  the  81 9 Tree  Trimmer  lor  the  professional  arborist  The  Holan  81 9 features  270°  of  upper  boom  and  1 25°  of  lower  boom  articulation,  a 
55'  working  height,  velvety  smooth,  full-pressure  controls,  a full  free-flow  return  line  for  minimum  heat  build-up  and  maximum  tool  life,  and  the 
same  rigid  rectangular  booms  found  on  all  Holans.  The  Holan  819  is  the  most  productive  and  dependable  tree  trimming  machine 
available. 

FACTORY  DIRECT  PRICING  ON  HOLAN  819s— MOUNTED  ON  CHASSIS  AND  READY  TO  GO-MEANS  NO 
WAITING  FOR  THE  BEST  EQUIPMENT  AT  THE  LOWEST  PRICES.  When  you  need  equipment, 
you  need  it  NOW.  not  in  four  to  six  months.  Holan  819s  are  ready  to  roll  from  coast-to-coast. 

And  when  you  own  a Holan  819,  you’re  backed  by  the  strength  of  Holan's  nationwide 
support  team  of  distributors,  mobile  service  technicians  and  six  factory  service 
^ centers.  So  wherever  you  have  a job.  you  know  that  service  and  support  is  only 

a phone  call  away  CALL  TODAY  FOR  MORE  INFORMATION. 


ru — / > 


■ 


:-<2 


T HERE'S  A HOLAN  DISTRIBUTOR  OR 
FACTORY  SERVICE  CENTER  NEAR  YOU. 


til. 


. \ v 


P.O.  BOX  1 1B  EVEREE  INN  ROAD 
GRIFFIN,  GEORGIA  30224 
(404)  227  9423 

A Unit  of  Penn  Central  Industries 
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port  gear,  $15,000.  Nursery  and  package 
price  for  all  of  the  above,  $120,000,  Call 
914-457-5552. 8 a.m.-5  p.m.  Monday  thru 
Friday. 


Morbark  Eeger  Beevers  & Asplundh 
whisper  chippers.  Levco  and  Rayco  stump 
cutters,  new  and  used.  Tree  trucks  and 
whole  tree  chip-harvesters.  Financing 
available.  Call  the  Tree  Disposal  Head- 
quarters at  Morbark  Mid-Atlantic,  800-462- 
2447. 


Aerial  bucket  trucks,  Hi-Ranger(  As- 
plundh, Sky  Worker— most  major 
brands— 40'  to  95'.  Also,  brush  chippers, 
stump  grinders,  tree  spades,  log  loaders, 
and  Rayco  stump  cutters.  Parts  for  aenal 
buckets.  Allied  Utility  Equipment  Inc.,  W 
204  North  1 1509  Goldendale  Road,  Ger- 
mantown, Wis,  53022.  Phone:  414-255- 
6161. 


Call  the  Midwest’s  brush  chipper  su- 
permarket! (10-15)  New,  demonstrator 
and  used  Eeger  Beever  and  other  chip- 
pers in  stock  at  all  times.  Prices  from 
$4,000  to  $17,000,  Call  for  list,  Alexander 
Equipment  Company,  708-268-0100  or 
FAX:  708-268-01 14. 


Bucket  truck— Asplundh  LR  45  mounted 
on  an  International  1600  V-8,  air  brakes, 
with  chip  box  and  tool  box.  Unit  is  old, 
1969,  but  well  maintained.  Bucket  has 
been  rehosed,  with  new  pump,  new  cables 
and  new  inspection.  Truck  has  been  well 
maintained.  New  rubber.  Have  mainte- 
nance records.  Asking  $1 5,000.  Call  John 
Ward,  215-525-3307, 


Three  Kershaw  Klearway  10'  brush  cut- 
ters, $35,000  to  $65,000.  Contact  George. 
812-473-8651 . 


Skidder  bucket — John  Deere  540B  with 
Sky  worker  bucket,  55r  reach,  50"  tires. 
Contact  George.  812-473-8651 . 


(2)  Asplundh  and  (1)  Vermeer  chip- 
pers— 6-cylinder  Ford,  12  & 16",  Contact 
George.  812-473-8651. 


1988  L-800  Ford  tandem  w/240  bp  Ford 
diesel  16  front,  44  rears,  set  back  front 
axle.  Allison  automatic  trans,.  mounted 
w/Big  John  AA90  tree  spade  in  excellent 
condition,  $7Qr0Q0  or  BO.  Phone:  407- 
968-1045, 


1981  GMC  6000  360  gas  chipper  truck 

w/Southco  man  cab.  58,000  mi.  Good  con- 
dition. Will  pass  Maryland  inspection.  1 
owner.  $5500. 1983  630  Vermeer  stumper 
30  hp.T  4 cyl.  Wisconsin.  Good  condition. 
$4000,  Will  sell  both  for  $8000.  Call  301- 
653-9070, 


1979  Ford  F600  w/Arbortech  forestry 
body  package,  370  4V  gas  engine,  30.000 
mi.  Equipped  with  10-ft.  puller  snow  plow 
and  separate  battery.  All  in  excellent  con- 
dition, $17,000.  Located  in  Montgomery 
County,  Md.  Phone:  301-949-8733. 


Hardware  and  software  by  an  arborist  for 
the  arborist,  For  more  information  about 
the  industry's  best-selling  package,  call  or 
write  Arbor  Computer  Systems,  1 1 7 West- 
on Road,  Westport.  Conn.  06880.  Phone: 
203-226-4335. 


Established  Rhode  Island  tree  service 

Recent  Hurricane  Bob  means  big  profits 
and  years  of  work.  Includes  all  equipment, 
i.e,.  Sky  Worker  bucket  truck,  Stetco 
crane,  2 Morbark  chippers,  Vermeer 


The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  your 
trademark,  you  need  a quality 
image,  Arbortech  builds  chip 
trucks  that  give  your  com- 
pany a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need.  Galvanneal  steel  body 
resists  rust  for  years  of  ser- 
vice and  good  looks:  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  ■— 
adding  to  your  efficiency:  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Ford  s 14.500 
GVW  Superduty  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  antilock:  and 


heavy  duty  front  axle:  with  5 
speed  GD,  manual  or  automatic 
O.D.  transmission  available. 

Call  Today 
1-800-255-5715 

Order  your  new  14,500  GVW 
units  today  from  the  industry's 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet,  Arbortech  chip  body  fits  your 
image  — quality  efficiency,  performance. 


RBORTECH 


a Scott  ifeizer  company 


3203  West  Lincoln  Way 
Wooster,  Ohio  44691 


See  us  at  TCI  Expo 
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“The  fastest  Solutions  to  your  Splitting  Headache:' 

The  GFX  SUPER  SPLIT h rack  and  pinion, 
gear-driven*  Log  Splitter* 

"SEE  IT  TO  BELIEVE  IT!” 

The  patented  SUPER  SPLIT  log  splitters  are  the  fastest  made,  up  to  four 
times  faster  and  mure  economical  (under  a dollar  a day)  than  any  other 
tvpe  of  splitter.  The  2 1 -second  evde  time  makes  SUPER  SPLIT  A 
WORLD  RECORD  HOLDER.  16  minutes  51  seconds  to  split  a cord  of 
wood.  SUPER  SPLITS  have  an  impact  of  7 to  16  tuns  and  accept  any  size 
log  up  to  251//  in  length.  They  use  grease  fittings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
electric  drive  as  well  as  many  other  options. 

Take  one  or  more  and  watch  your  headache  disappear 
GFX  CORPORATION 

Manufacturer  of  the  famous  LOG  N LAWN  “ Carts 
200  Recreation  Park  Dr . Hingham.  MA  02043  Tel,  (61 7)  740-0350 
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ARE  YOU  A NATURAL? 

Then  bring  your  lalents  to  us.  We’re  SAV-A-TREE,  one  ol  the  fastest  growing  arborioj  Rural  companies  in  the 
industry,  specializing  in  natural  holistic  Iree  and  shrub  care.  We  are  dedicated  to  excellence  and  are  seeking 
ambitious,  detail  oriented  individuals  to  Join  our  expanding  leam. 

Director  of  Sales 

As  a member  of  our  management  team,  responsibilities  include  motivating,  coaching,  training,  tracking  and 
developing  sales  force.  Candidaie  should  have  an  undergrade  degree  or  equivalent  and  an  in-deplh  knowledge 
of  arboriculture, 

Sales  Representative 

Responsible  for  deveto  ping  and  servicing  a cusiomer  base  in  an  assigned  territory.  Ideal  candidate  will  have  a 
cortege  degree  in  horticulture  or  a related  field  and  a strong  desire  lo  succeed.  Previous  sales  experience  is  a plus. 

IPM  Technician 

Excellent  opportunity  for  knowledgeable,  experienced  proles sionals.  Must  be  familiar  wilh  trees,  shrubs,  insects, 
and  diseases  of  the  Northeast  U.S.  Ability  lo  diagnose  problems  and  treai  with  appropriate  products  on  site 
required.  Aridilonal  training  will  be  provided. 


These  positions  offer  outstanding  compensation  and  benefits. 
Send  resume  wilh  salary  requirements  lo: 

Personnel  Dept. 

360  Adams  Street 
Bedford  Kitls,  NY  10507 

FAX  (914)  666-91 28 


SwA 
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IT’S  YOUR  FUTURE... 

WE  CAN  HELP  YOU  MAKE 
THE  MOST  OF  IT! 

To  thrive  and  prosper  in  the  tree 
care  industry,  you  need  a 
competitive  edge.  You  need  the 
advantages  of  the 
Mr*  Trees  franchise  training, 
organizational  and  marketing  tools 
to  help  you  stand  out  from  your 
competitors. 

If  you’re  serious  about  success,  call  now  for  free  brochure 

800-634-3337 
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Mr.  Trees 


1 

FRANCHISE  CORPORATION 


stump  grinder.  Bean  hydraulic  sprayer  (big 
money  with  gypsy  moth  caterpillars),  as- 
sorted trucks,  etc.  All  have  new  engines 
and  paint  jobs.  Customer  bank  of  over 
1000,  including  annual  municipalities, 
spraying  and  firewood  customers.  Gross 
close  to  $250,000,  Owner  relocating. 
Phone:  401-725-6854  or  401-568-7987. 


Aerial  bucket  truck,  1990  Sky  Ryder  SR 
51 , mounted  on  Ford  F-700,  turbo  diesel 
Arbortech  chip  box,  284*  over  ctr  boom. 
7500  mi.  $64,500.  Phone:  800-942-2267* 


Classified  rates:  $40  per  inch  (1-inch  min- 
imum), payable  in  advance ; due  the  20th 
of  the  month  two  months  prior  to  publica- 
tion. Send  ad  and  payment  to: 

Advertising  Department 
Tree  Care  Industry 
P.O * Box  1094 
The  Meeting  Place  Mall 
Route  101 
Amherst , NH  03031 


NEW 

Spanish 

Videos 

A No-Nonsense  Offer  from  NAA 

N A A is  producing  Spanish 
language  versions  of  two  popular 
safety  video  programs,  “Elec- 
trical Hazards  & Trees”  and 
“Aerial  Rescue”. 

Please  call  NAA  to  receive  a 
brochure/order  form  describing 
these  programs.  Mention  that 
you  read  about  it  in  TCI  and 
we'il  give  you  a 10%  discount 
on  your  first  order. 

1-800-733-2622 

THE  N ATIONAL  ARBORIST  ASSOCIATION.  INC. 
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DON'T  LET  THE  LIGHT  WEIGHT 

FOOL  YOU. 


The  102.  The  Pro  Pruning  Saw! 


2.4  cubic  inches 
Engine  unit  8. 1 lbs. 

The  102  is  the  ideal  saw  for  the  professional 
arborist  to  use  for  pruning.  Perfectly  balanced  and 
powerful,  only  the  design  of  this  saw  is  lightweight! 


The  115  Extra.  Extra  Awesome! 


3.2  cubic  inches 
Engine  unit  10  lbs. 

New!  Boosted  horsepower  to  handle  the  big  jobs . 
Lightweight r maneuverable  small  saw  body  with  a 
super  powerful  engine  for  pro  class  cutting  chores. 
Simply  awesome! 


DOLMAR 

mmm 

Dot  mar  USA.  Inc.  * P.0  Box  78526  * 1022  Haw  Avenue  * Shreveport.  LA 
(318)  226-0081  • Fax  (318)  425-5011 


Dolmar  chain  saws  are  designed  for  the 
tree  care  professional.  Through  precision 
construction  and  attention  to  detail,  we've 
removed  the  bulk — leaving  a powerful, 
maneuverable  cutting  machine. 

'•8526  Don’t  be  fooled!  Get  one  today. 


See  us  at 
TCI  Expo 
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FROM  THE  FIELD 


Students  In  The  Field 

Paul  Smith  s Students  Install  Lightning  Protection  System 


Students  prepare  a trench  approximately  8 to  10  inches  deep  from  the  base 
of  the  tree  out  beyond  the  tree's  dripline  where  the  10-foot  ground  rod  is 
located. 


In  mid- August.  17  students  from  the 
Urban  Tree  Management  program  at  Paul 
Smith's  College  installed  a lightning  pro- 
tection system  on  a 75 -foot  hemlock  that 
stands  near  a new  outdoor  classroom  on 
top  of  a hill  on  the  campus. 

Paul  Smith's  College  is  located  in  the 
Adirondack  Mountains  in  New  York.  Ur- 
ban Tree  Management  is  a two-year  pro- 
gram that  focuses  on  the  skills  and  knowl- 
edge that  technicians  entering  the  Held  of 
arboriculture  will  need.  Some  of  the  stu- 
dents continue  at  four-year  colleges  to  re- 
ceive a bachelor’s.  The  summer  program 


One  of  the  students  installs  copper 
bronze  drive  fasteners  down  the  trunk 
of  the  tree. 


J6 


includes  work  projects  and  Held  trips  that 
expose  the  students  to  many  facets  of  the 
tree  care  industry.  Lightning  protection  for 
trees  is  just  one  of  the  subjects  included  in 
the  program  that  offers  hands-on  training. 

Mornings  were  spent  in  the  classroom 
as  Robert  E.  Cripe,  president  of  Independ- 
ent Protection  Company,  Goshen.  Indiana, 
discussed  various  topics  pertaining  to 
lightning  protection.  In  the  afternoon,  the 
students  and  their  instructor.  Professor 
Randall  Swanson,  moved  outside  and  in- 
stalled a complete  I ignoring  protection 
system  in  the  pre-selected  tree.  The  equip- 
ment used  in  this  particular  tree  consisted 
of  two  standard  air  terminals  located  in  the 
uppermost  part  of  the  forked-top  tree,  one 
standard  downlead  cable,  three  miniature 
branch  air  terminals  in  the  highest  branch- 
es, and  one  10-foot  ground  rod  driven  out 
beyond  the  drip  of  the  tree  away  from  the 
root  area. 

Swanson  labeled  the  lightning  protec- 
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tion  seminar  a "valuable  component"  of 
the  summer  session.  The  summer  program 
also  included  a street  tree  inventory  proj- 
ect, a Mange t injection  seminar,  and  vari- 
ous field  trips  including  the  New  York 
State  Tree  Nursery  and  the  Montreal 
Botanical  Gardens,  IU 


This  article  was  submitted  by  Robert 
Cripe , president  of  Independent  Protec- 
tion Company  in  Goshen t Indiana. 

Do  you  have  a story  for  From  the 
Field?  TCI  will  pay  $100  for  published  ar- 
ticles. Submissions  become  the  property  of 
TCI  and  are  subject  to  editing  for  gram- 
mar style  and  length*  Entries  must  hear 
the  name  of  the  company  and  a contact 
person  or  they  will  not  be  considered  for 
publication.  Articles  and  photos  must  he 
received  by  the  first  day  of  the  month  for 
the  following  month 's  issue. 


How  to  Stand  Out  in  a Crowd 


NEW  ENGLAND  ROPES  IS  PLEASED  TO  ANNOUNCE:  The  newest 
addition  to  our  series  of  climbing  ropes  for  the  arborist  trade: 
BRAIDED  SAFETY  BLUE  HIGH-VEE.  Based  on  the  proven  design, 
performance  and  handling  characteristics  of  Braided  Safety  Blue, 
High-Vee  is  durable,  flexible  and  easy  handling  rope  that 


emphasizes  safety  with  a bold, 
orange  and  white  strands.  In 
filled  with  all  sorts  of 
visible  orange  color  of 
immediately 
rope  as  a critical 
to  personnel  in 


brightly  colored  pattern  of 
a working  environment 
ropes,  the  highly 
High-Vee 

identifies  the 
climbing  line 
the  tree,  as 
well  as  on 
the  ground. 
Even  after 
extended  use, 
the  orange  color  in 
High-Vee  won’t  fade  or 
wear  away,  unlike  the  inks 
and  coatings  used  to  provide 
color  in  some  ropes. 

Now  arborists  can  enjoy 
benefits  of  the  most  popular  climbing 
ropes  in  North  America  with  a bonus: 
They  know  their  climbing  ropes 
will  stand  out  in  a crowd. 


FOR  A SAMPLE  AND  THE  NAME  OF  YOUR  NEAREST  DEALER, 
PLEASE  CALL  OR  WRITE: 


NEW  ENGLAND  ROPES 


Popes  Island  New  Bedford,  MA  02740-7288  USA  Phone  (508)  999-2351  FAX  (508)  999-5972 


Please  circle  25  on  the  Reader  Service  Card 
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full-year  parts  warranty, 


THE  DIGGIN'  DUTCHMAN 


The  Quality  Shines  Through . 


60  feet  of  working  height, 

125  lower  boom  articulation  and 
270 ° upper  boom  articulation 
for  unmatched  reach 
and  maneuvering. 

The  new  Asplundh  LR 1 1 1-55  can  take  you 
above  and  beyond  the  performance  of  any  other 
forestry  aerial  lift.  The  extra  5 feet  of  working 
height  and  125°  of  lower  boom  articulation  add  up 
to  an  outstanding  42  foot  reach  at  a working  height 
of  31  feet! 

The  LRIII-55  is  an  entirely  new  design.  From  pedestal 
to  bucket,  from  hydraulics  to  serviceability,  Asplundh  has 
successfully  improved  productivity,  reliability  and  life 
cycle  costing. 


& 


Designed  to  meet  the  new 
ANSI  A92.2-1990  Standards. 

To  find  out  more  about  the  new  LRIII-55  and  all 
the  improvements  that  truly  go  above  and 
beyond  the  competition,  call  toll-free  today. 
1-800-331-1038 

Asplundh  Ability. 

See  it  in  action. 


MANUFACTURING  DIVISION 
1 550  Asplundh  Avenue  • Creedmoor,  NC  27522 


ASPLUNDH 
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OUTLOOK 


Tree  Care  Industry 


1992  will  be  as 
good  as  you  want 
to  make  it. 


TThe  future  is  now!  That’s  not  to  say  that  yesterday  should  be  for- 
gotten, but  we  need  to  spend  our  time  thinking  ahead — not  looking 
behind. 

Many  tree  service  firms  did  very  well  this  year  and  many  just 
survived.  Believe  me,  many  are  no  longer  with  us.  We  all  had  to 
work  hard  and.  in  some  cases,  twice  as  hard  as  usual  to  sell  half  as 
much. 

I can’t  predict  what  kind  of  a year  1992  will  be  any  better  than 
anyone  else  can  and,  certainly,  not  as  well  as  some.  But  I do  know 
this:  Success  in  any  business  climate  is  no  accident.  It  comes  with 
careful  planning,  attention  to  detail  and  the  desire  to  make  every- 
thing happen.  In  more  difficult  times  you  just  have  to  w ork  harder 
at  it. 

Now'  is  the  time  to  take  a good  look  at  1 99 1 . decide  what  w orked 
well  for  you  and  what  didn't  and  plan  1992  on  your  strengths  while 
at  the  same  time  minimizing  the  weaknesses.  You  can  be  sure  of 
one  thing:  Your  competitors  all  know-  what  worked  well  for  you 
and  every  one  of  them  will  be  using  your  ideas  wherever  they  can 
in  1992. 1 know  our  competition  will.  They  already  are. 

You  have  to  be  innovative,  creative  and  unrelenting.  You  can’t 
stand  still.  So  let’s  get  at  it. 

As  I said,  the  future  is  now  and  now  is  going  to  be  great.  I'm  full 
of  confidence  for  1992.  TCI  has  a game  plan  for  1992  and  we  are 
going  to  make  it  work.  We’re  not  going  to  worry'  about  the  compe- 
tition. We  are  just  going  to  do  a great  job  and  make  the  plan  w ork. 

You  do  the  same.  Put  together  a sound  financial  plan,  an  aggres- 
sive marketing  strategy  and  a production  schedule  that  ensures  a 
profit.  Don’t  waste  any  time.  1992  will  be  as  good  as  you  want  to 
make  it. 

The  TCI  family.  Editor  Peter  Gerstenberger.  Associate  Editor 
Angela  Cosgrove,  Administrator  Pat  Felix.  Director  of  Sales  Tom 
Clancy,  Circulation  Manager  Nancy  Gagnon,  our  contributing  ed- 
itors and  I would  like  to  wish  you  all  a very  Merry  Christmas  and  a 
healthy,  happy  and  prosperous  New  Year! 


Robert  Felix,  Publisher 


Publisher 

Robert  Felix 

Editor 

Peter  Gerstenberger 

Associate  Editor 
Angela  Cosgrove 
Publication  Manager 
Patricia  Felix 
Director  of  Advertising 
Thomas  Clancy 


Accounting,  Editorial 
and  Sales  Offices 
PO.  Box  1094 
The  Meeting  Place  Mall 
Route  101 

Amherst,  NH  0303 1 - 1 094 
(603)673-8952 
FAX:  (603)  672-2613 


Copyright  1991  by  the 
National  Arborist  Association. 

All  rights  reserved. 
Reproduction  in  whole  or  in 
part  without  written 
permission  is  prohibited. 


Tree  Care  Industry  (ISSN  1059-0528)  is 
published  monthly  by  the 
National  Arborist  Association, 

P.O.  Box  1054, 

Amherst,  NH  0303 1-1094. 

Subscriptions  $30  per  year  (Canadian/ 
International  orders  $45  per  year.  U.S.  funds; 
$2.50  per  single  copy). 
Second-class  postage  paid  at 
Amherst,  NH  and 
additional  mailing  offices. 
POSTMASTER:  Send  address 
changes  to  TCI.  P.O.  Box  1094. 
Amherst,  NH  03031-1094. 

Vbpa 


2 


TREE  CARE  INDUSTRY  - DECEMBER  1991 


Disc  or  drum,  any  make  or  model,  no  hand  fed  chipper 
on  the  market  today  can  compete  with  Morbark's  new, 
patented  E-Z  Model  20/36!  And  we'll  be  happy  to 
prove  it  in  side-by-side  demonstrations. 


BIG,  LIMBY,  BRUSHY  MATERIAL:  No  prob- 
lem with  the  E-Z  20/36.  Our  36-inch  diameter 
drum  and  powerful  hydraulic  feedworks  make  it 
the  most  aggressive  feeder  on  the  market. 

BIGGEST  THROAT  IN  THE  INDUSTRY:  A full 
20  inches  wide  and  20  inches  tall,  and  it’s  all 
positive  chipping  area  (unlike  disc-style  chippers 
which  force  everything  to  the  side  of  the  open- 
ing). 

LESS  HORSEPOWER:  The  E-Z  20/36  can  do 
with  80  HP  what  other  chippers  only  wish  they 
could  do  with  a lot  more! 


QUIETER:  The  E-Z  20/36  is  easy  on  the  ears. 
You  can  stand  next  to  it  while  it's  chipping  and 
carry  on  a conversation. 

E-Z  ON  KNIVES:  Knives  last  longer  between 
sharpening  and  when  it's  time  to  replace  them 
they're  E-Z  to  change. 

LET  US  SHOW  YOU:  Call  us  for  the  name  and 
location  of  our  nearest  dealer.  They'll  be  happy 
to  give  you  a demonstration  and  once  you  see  it 
work,  we  think  you'll  agree  that  the  E-Z  20/36 
outperforms  the  rest. 


MORBARK 

P.O.BOX  1000  WINN,  Ml  48896  (517)866-2381  (800)233-6065 


The  New  E-Z  Model  20/36 
Outperforms  Any  Brush  Chipper 
On  the  Market  Today! 
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The  History  Of 
Arboriculture 

A Look  At  The  Early  Days 


Crew  members  from  Bartlett  Tree  Expert  Company  perform  cavity  work  in  the  1920s.  The  worker  on  the 
left  is  using  a power  tool  while  the  worker  on  the  right  is  using  a hand  chisel.  Photo  courtesy  of 
Bartlett  Tree  Expert  Company. 
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Arborists  know  there  is  much  more  to  the  care  of 
trees  than  outdoor  work.  Field  crews  know  that  the 
work  they  do — and  how  they  do  it — is  based  on  years 
of  research  and  experimentation. 

In  the  early  days  of  arboriculture , however. , things 
were  much  different.  The  following  collection  of  old 
photos  and  writings  by  Leeman  Strout,  who  worked 
with  the  Bartlett  Company  for  many  years,  offers  a 
glimpse  of  those  early  days. 

Leeman  F.  Strout  was  born  in  Brunswick,  Maine, 
in  1888.  hi  1910  he  was  hired  by  the  Frost  and 
Bartlett  Company  in  Stamford,  Connecticut,  after 
having  held  a series  of  odd  jobs.  Little  did  he  know 
that  he  would  be  with  the  Bartlett  Company  until  his 
death  in  1968. 

Strout 's  first  job  with  Bartlett  was  as  muscle  man 
on  a 50-gallon  Gould  barrel  sprayer.  That  meant  he 
pumped  by  hand  to  keep  the  pressure  maintained  for 


the  man  on  the  nozzle  end,  who  sometimes  had  to 
climb  as  high  as  50  feet  into  the  tall  trees  to  hit  the  top 
with  the  spray. 

This  experience  prompted  him  to  learn  how  to 
climb  and  improve  the  spraying  process.  Bartlett's 
first  gasoline  powered  spray  rig  appeared  in  1911 
thanks  to  his  genius. 

In  his  later  years,  Strout  was  considered  part  of  the 
Bartlett  Tree  Research  Laboratories,  where  he  spent 
a lot  of  time  working  with  the  scientists.  His  efforts 
earned  him  the  nickname  “ monkey  wrench  scientist " 
with  many  inventions  in  hydraulic  devices  to  his 
credit. 

At  this  time  of  year,  when  reflection  upon  the  past  is 
a common  pastime,  let's  take  a look  at  how  the  ar- 
borists of  50  to  60  years  ago  approached  various  as- 
pects of  their  chosen  profession. 


Cavity  Work 


(The  following  is  excerpted  from  " The 
Good  Old  Days . ” a collection  of  writings 
by  Lem  Strout. ) 

We  did  an  enormous  amount  of  cavity 
work  in  the  old  days.  I remember  how  we 
got  a big  job  in  Philadelphia.  A competitor 
had  the  contract,  and  some  of  the  trees 
died.  It  seems  this  fellow  dug  out  the  trees 
to  such  a thin  shell  and  filled  them  with  so 
much  cement  that  when  a strong  wind 
came  up  the  trees  were  tw  isted,  and  they 
died.  We  w ere  called  in  and  given  the  job 
— $20,000  worth  and  all  of  it  cavity  work. 

That  kept  18  to  20  men  going  for 
months  and  months.  We  set  up  a black- 
smith shop  right  out  in  the  open.  We 
bought  dies  and  made  our  ow  n threaded 
rods  and  bolts.  We  fastened  a vise  to  a tree 
stump.  That  w as  the  year  I lived  on  the  job 
in  a tent.  We  had  all  the  water  we  wanted. 
We  took  turns  cooking  our  meals,  did  our 
own  shopping,  and  if  I do  say  so,  we  ate 
high  off  the  hog. 

Cavity  filling  was  the  big  thing  in  those 
days.  Some  cavities  were  enormous  in 
size,  and  so  were  the  old  trees.  I remember 
seeing  many  a cavity  tacked  over  with  a 


piece  of  tin  just  to  hide  the  ugly  scar.  In 
others,  anything,  even  discarded  mattress- 
es, would  be  dumped  and  then  the  cavity 
sealed  with  brick  or  cement.  It  was  pretty 
crude. 

In  my  early  days  cement  came  to  be  a 
pretty  common  filler.  But  it  would  crack 
and  dry  out  and  you'd  have  to  go  back  in  a 
few  years,  dig  out  the  cavity  and  fill  it  all 
over  again.  We  were  always  carrying  on 
cavity  experiments,  looking  for  a material 
that  would  stop  decay  and  prevent  it  from 
getting  started  again.  Finally,  we  got 
Newud.  a flexible  w ood-flour  compound. 
The  idea  for  it  came  from  wood  filler  used 
on  the  decking  of  ships.  It  worked  fine  in 
stopping  decay  and  keeping  out  moisture, 
but  I wasn't  quite  satisfied  with  it.  Some 
cavities  simply  didn’t  heal  over  well  with 
it.  I remember  coming  back  to  Stamford 
one  May  day  in  1924  after  a long  prun- 
ing-spraying-cabling-cavity  filling  trip 
through  the  South.  I told  the  boss  I wasn't 
satisfied  with  Nuwud  and  he  said,  “OK. 
Lem.  you  and  I are  going  out  tomorrow 
and  do  something  about  it.” 

The  next  morning  out  at  the  farm  we 
tried  out  a few  things.  One  of  them  was 


some  surgical  dressing  that  we  used  to 
protect  the  cambium  before  w^e  filled  the 
cavity.  It  turned  out  to  be  the  first  heal  col- 
lar. We  kept  good  records  after  that  of  the 
thousands  of  cavities  we  filled  using  the 
heal  collar,  and  they  turned  out  to  be  95 Vc 
perfect,  so  good  that  in  1 933  we  were  able 
to  guarantee  our  cavity  for  the  lifetime  of 
the  tree.  We  patented  the  heal  collar. 

At  the  same  time  we  proved  that  cavi- 
ties don’t  need  to  be  so  deep  and  large. 
Years  ago  men  used  to  hollowr  out  a tree 
until  there  was  only  a shell  left,  w hich  they 
had  to  lace  together  w ith  steel  rods  to  hold 
the  tree  together.  Then  they  poured  in  ce- 
ment. The  trees  w ere  so  weak  after  that  a 
lot  of  them  came  dow  n in  storms. 

There  are  not  as  many  large  cavities  to- 
day as  we  once  had.  but  there  are  plenty  of 
smaller  and  medium-sized  ones,  and  these 
should  be  filled  before  they  become  big 
ones.  If  you  strike  a large  cavity,  first  feed 
and  prune  the  tree,  and  cut  the  edges 
where  you  think  necessary.  Put  the  tree  in 
the  “hospital”  for  a year — under  feeding 
and  pruning  treatment — and  then  if  you 
think  the  tree  will  pull  through,  do  the  ma- 
jor surgery,  fill  the  cavity. 
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‘he  Role  Of  Education 


(The  following  was  excerpted  from 
“ The  Good  Old  Days,"  a collection  of 
writings  by  Lem  St  rout.} 

As  Dr.  Bartlett  put  more  and  more  em- 
phasis on  science,  he  became  convinced 
that  the  best  work  could  be  done  only  when 
men  were  properly  trained,  knew  what  and 
why  they  were  doing  certain  things,  and 


could  identify  insects  and  diseases. 

Formation  of  a school  of  tree  surgery 
was  in  Dr.  Bartlett’s  mind.  It  was  a matter 
of  evolution,  so  to  speak. 

When  we  got  a group  of  new  men  in 
early  spring,  we  would  take  them  up  into 
the  apple  trees  in  Dr.  Bartlett’s  back  yard 
and  teach  them  to  climb,  using  ropes. 

The  late  Theodore  Reuman,  who  was 


As  the  leading  aerial  equipment 
replacement  source,  we  specialize 
in  design  innovation,  unparalleled 
manufacturing  techniques  and 
uncompromising  quality  control 
testing.  All  because  at  Alliance 
Equipment,  we're  dedicated  to 
providing  our  customers  supreme 
quality  in  safe,  fully  integrated 
products. 

In  buckets,  that  means  all 
critical  elements  are  imbedded  in 
fiberglass  as  they  are  manufac- 
tured - nothing  is  glued  on  afterward. 
Our  own  bi-axial  winding 
reinforcement  technique 
lends  incredible  strength 
and  durability  to  every 
boom  we  manufacture. 

And,  to  prove  that,  we 


destruction-test  every  master 
design.  All  Alliance  Equipment 
booms  and  buckets  meet  or 
exceed  current  OSHA  and  ANSI 
standards. 

What's  best,  the  same  consistent 
quality  built  into  our  new  units  is 
carried  over  to  our  repair  pro- 
cesses. As  a result,  your  reno- 
vated components  come  back  just 
like  new. 

So,  for  liners  and  accessories; 
highest  quality  buckets  and 
booms;  custom  designs  or  state- 
of-the-art  repairs,  call  the 
aerial  specialists  at 
Alliance  Equipment. 
There's  no  better  or  faster 
way  to  get  you  to  the  top 
...without  wings,  that  is. 


'E'  Alliance  Equipment 
/»!-/  Company,  Inc. 

1000  NORTH  UNION  AVENUE  • ALLIANCE.  OHIO  44601 
PHONE  (216)  821-2291  • F AX  (216)  821-4836 

24-HOUR  CUSTOMER  SERVICE 
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teaching  history  and  science  at  Stamford 
High  School,  was  asked  by  Dr.  Bartlett  to 
work  out  an  integrated  program  for  young 
men  interested  in  tree  work.  Mr.  Reuman 
did  this  in  the  afternoons  and  evenings. 
Summers  he  devoted  full  time  to  it.  He 
served  for  a time  in  the  field  on  Long  Is- 
land to  become  acquainted  w ith  all  phases 
of  the  work. 

In  1923  the  Bartlett  School  of  Tree 
Surgery  came  into  being.  Mr.  Reuman 
quit  his  high  school  job  to  become  the  first 
director  of  the  school  as  well  as  personnel 
director  of  the  company.  I was  the  first  in- 
structor. O.W.  Spicer,  the  late  Clint 
Lawrence  and  George  M.  Codding  gave 
the  first  lectures. 

Courses  of  study  were  set  up.  They 
were  taught  entomology,  pathology  and 
physiology.  Techniques  of  our  work  were 
explained  and  taught  before  the  boys 
moved  out.  Everyone  was  given  a thor- 
ough training  in  climbing,  pruning  and 
spraying.  Cavity  work  was  taught,  feeding 
techniques  detailed. 

What  made  the  school  unusual  was  the 
eam-while-leaming  idea.  After  the  first 
two  weeks  of  instruction  in  Stamford, 
young  men  were  sent  to  various  divisions. 
There  they  came  under  the  direction  of 
competent  foremen  and  supervisors.  A 
record  of  the  students'  progress  in  the  field 
was  kept.  Foremen  would  rate  the  young 
men  in  various  areas  of  proficiency.  The 
students  were  also  required  to  continue 
their  schooling  and  return  to  Mr.  Reuman 
from  time  to  time  examination  and  other 
papers. 

The  following  year  the  class  would  re- 
turn to  the  school  for  more  direct  instruc- 
tion. When  the  three-year  course  was 
completed,  diplomas  were  awarded  at 
commencement  exercises. 

Dendricians  became  foremen,  and  as 
the  company  expanded  they  went  on  to 
supervising,  selling  and  other  top  posi- 
tions in  the  company. 

A few  years  after  the  school  was  found- 
ed, our  laboratories  came  into  being.  Staff 
scientists  became  instructors  and  their 
knowledge  was  translated  to  the  school 
men  and  others  in  the  field  so  that  every- 
one gained  a greater  knowledge  of  tree 
work  and  put  it  into  practice. 


theVO50 
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Time  is  money  in  the  tree  care  business,  and  the  time  you  save  with 
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Pruning  & Removal 


free  Fertilization 


Pruning  and  taking  trees  down  are  the 
most  arduous  and  labor-intensive  tasks  for 
tree  companies.  Imagine  what  it  must 
have  been  like  to  remove  a large  tree, 
stump  and  all.  before  the  advent  of  the 
chain  saw,  aerial  lift  and  stump  grinder. 

The  gas-powered  chain  saw  revolution- 
ized tree  removal,  though  the  early  chain 
saw  wasn’t  much  help  for  pruning  and 
could  hardly  have  been  considered  much 
of  an  improvement  over  the  two-man 
“misery  whips”  they  replaced  for  felling 
and  bucking. 

In  the  ‘30s  and  ‘40s,  it  was  uncommon 
for  a climber  to  use  a rope  of  any  sort. 
Eventually,  some  started  using  a bowline- 
on-bight  or  a boatswain's  chair. 

Hardhats  and  eye  protection  were  virtu- 
ally unheard  of  in  the  early  years  of  tree 
work,  and  saw  chaps  and  ear  plugs  didn’t 
come  along  until  many  years  after  the 
chain  saw  was  introduced. 


A Frost  & Higgins  crew  removes  the  last  of  a large  elm  from  the  campus  of  Tufts 
University  in  October  1934.  Photo  courtesy  of  William  A.  Rae. 


Back  in  the  1920s  and  ‘30s,  arborists 
were  using  punch  bars  and  hand  augers  to 
make  holes  for  granular  fertilizers.  Ac- 
cording to  Bill  Rae.  president  of  Frost  & 
Higgins,  the  methods  were  not  too  scien- 
tific. The  Frost  & Higgins  Company  in 
Arlington.  Massachusetts,  and  the  Charles 
F.  Irish  Company  in  Cleveland  pioneered 
the  Aero-Fertil  method  of  fertilization. 

Charles  Irish  and  E.W.  Higgins  were 
close  personal  friends.  Irish  had  the  augers 
and  injectors  made  by  local  foundries  and 
sold  them  to  other  companies  with  the 
stipulation  that  one-half  percent  of  com- 
panies' sales  in  tree  fertilization  was  to  be 
donated  to  the  research  fund  of  the  Shade 
Tree  Conference,  the  predecessor  to  the 
International  Society  of  Arboriculture. 

The  apparatus  used  included  a commer- 
cial air  compressor,  pneumatic  earth 
auger,  pneumatic  soil  injector  and  granu- 
lar fertilizer.  Once  holes  were  drilled,  they 
would  be  hand-filled  with  fertilizer.  The 
soil  injector  would  then  be  inserted  in  the 
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Aero-fertilizing  equipment,  used  in  the  1920s  and  ’30s.  Photo  courtesy  of  C.L. 
Frank  & Company  (formerly  Frost  & Higgins),  Northampton,  Mass. 


injection  hole  to  aerate  the  soil  and  dis- 
tribute the  fertilizer. 

According  to  Rae.  Frost  & Higgins  em- 
ployees cobbled  together  equipment  for 
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New  England's  rocky  soil.  The  injector 
was  fashioned  from  a well  point,  some 
plumbing  pipe  and  various  types  of  valves 
and  fixtures. 


What  Makes  a 


Worth  YOUR 


The  overcenter  SATURN  has  been 
designed  for  maximum 
maneuverability  and  ease  of 
operation.  COMPARE  A FEW  OF 
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ONE  HAND  CONTROL  — safe,  easy-  ' 
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BOOMS  — for  more  strength  and 
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Pesticide  Application 


(The  following  was  excerpted  from 
" The  Good  Old  Days,  " a collection  of 
writings  by  Lem  St  rout. ) 

When  we  had  a spray  order,  we  would 
go  over  to  McNally's  livery  stable  and 
hire  a gentle  horse  and  an  express  wagon. 
Then  we’d  go  back  to  the  warehouse, 
mount  the  barrel  pump  on  the  wagon,  hire 
a man  to  work  the  pump  handle,  cluck 
“Giddap!"  and  away  we’d  go. 

Every  tree  that  was  sprayed  was 
climbed.  Once  up  a tree,  we  would  lower 
a rope  and  haul  up  the  spray  nozzle  and 
hose,  holler  to  the  man  on  the  ground  to 
start  pumping,  and  we  were  in  business. 
Sure  we'd  get  wet.  But  we  covered  the  fo- 
liage thoroughly.  Sometimes  the  man  on 
the  pump  would  go  to  sleep,  so  we'd 
holler  down  for  more  pressure. 

When  there  w as  a spray  job  out  of  tow  n, 
we  first  would  ship  the  barrel  pump  and 
materials  ahead  by  express.  Then  we’d 
take  a train  to  our  destination,  get  a room 
at  a boardinghouse  and  do  the  same  things 
all  over  again — hire  a horse  and  wagon, 
mount  the  barrel  pump,  hire  a hand  to  do 
the  pumping  and  take  off  for  the  client’s 
place. 

Then  came  the  Arlington,  which  was  to 
last  for  many  years.  It  was  quite  a sprayer. 
It  had  a 100-gallon  tank,  and  a gasoline 


Fred  Blett  of  M.F.  Blair  Tree  Experts 
sprays  lead  arsenate  for  California 
oakworm  in  1928.  The  vehicle  is  a 1922 
International  Speed  Truck.  The 
sprayer  had  a Meyers  pump  and 
one-cylinder  gas  motor.  Photo 
courtesy  of  Don  Blair. 


pump  that  gave  us  about  150  pounds  of 
pressure.  But  w>e  had  to  transport  it  the 
same  way — by  horse  and  wagon,  and  ex- 
press it  on  ahead. 

What  really  revolutionized  spraying 
was  the  little  old  Ford.  It  furnished  mod- 
em transportation.  We  would  take  an  old 
Ford  touring  car.  remove  the  body  and 
w indshield  and  bolt  the  Arlington  sprayer 
on  the  chassis. 

We  thought  we  were  in  heaven.  It  was  a 
slick  outfit.  Imagine,  driving  a car!  We 
would  strap  the  materials — spray  chemi- 
cals, hose.  etc. — to  the  top  or  sides. 

After  the  Arlington  came  the  Cub 
sprayer  with  a 200-gallon  tank,  which 
gave  us  an  amazing  250  pounds  working 
pressure. 

But  we  still  climbed  trees,  especially  the 
tall  ones,  to  spray  them.  Our  spray  gun 
consisted  of  a quarter-inch  pipe  rod  with  a 
bordeaux  nozzle. 

One  of  our  big  difficulties  in  those  ear- 
ly days  was  with  the  garden  hose.  It  kept 
bursting  or  pulling  out  of  the  couplings. 
Right  after  World  War  I we  began  to  get 
better  hose  that  would  take  higher  pres- 
sure. But  it  still  pulled  out  of  the  coupling. 
So  we  invented  a coupling  that  not  only 
would  take  high  pressure  and  keep  the 
hose  from  pulling  out.  but  which  would 
not  damage  and  mar  law  ns  and  w alks. 


Cabling,  Bracing 


(The  following  is  excerpted  from  " The 
Good  Old  Days,  ” a collection  of  w ritings 
by  Lem  St  rout.) 

Don’t  get  the  idea  that  all  we  did  in 
those  early  days  were  cavities.  We  did 
pruning  and  bracing  and  cabling  and 
spraying,  too.  Some  of  the  cabling  jobs  we 
did  over  30  years  ago  are  still  in  perfect 
shape  today  after  all  kinds  of  storms  and 
hurricanes.  But  it  took  a lot  of  testing  at 
our  experimental  grounds  before  we  came 
up  with  the  right  cables  and  braces.  Origi- 
nally we  installed  different  sized  chains 
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and  hooked  them  onto  eye  bolts.  Imagine 
dragging  around  a hundred  feet  of  heavy 
chain  and  working  it  into  a tall  tree.  But 
we  did  it. 

The  chain  idea  wasn’t  so  good,  so 
Bartlett  became  the  first  outfit  to  use  ca- 
bles. In  the  beginning  we  tried  hard-draw  n 
steel.  After  experimenting  we  found  that 
soft-drawn  steel  cables  worked  better  and 
were  just  as  strong.  A seven  strand  soft- 
draw  n steel  cable  spliced  a lot  better  and 
easier.  The  early  steel  rusted  right  away, 
so  we  had  to  cover  the  cable  w ith  a length 
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of  rubber  hose  to  keep  it  dry.  I remember 
one  day  we  got  out  to  the  job  and  discov- 
ered that  we  forgot  to  load  the  cable  on  the 
wagon  that  morning.  It  was  the  last  day  we 
w'ere  going  to  be  on  that  job,  so  1 impro- 
vised by  tying  the  leaders  together  with 
the  rubber  hose,  intending  to  go  back  later 
and  do  the  job  right.  Well,  it  happens  that 
we  were  sent  on  the  road  right  after  that 
and  l never  got  back  to  repair  the  job.  A 
few  years  later  I went  by  and  that  piece  of 
hose  was  still  in  the  tree  doing  the  job  as 
good  as  any  cable.  I wouldn’t  recommend 
doing  it  again,  though. 


OPdYKE  INC. 

(215)  721-4444 

Truck  & Equipment  Sales 

3123  Bethlehem  Pike 
Hatfield,  PA  19440 
(Philadelphia  Area) 


1977  Ford  LR50  517,500 


1977  Ford  LR45  $9995  & up 


4 -knile  option  add  $500 


Lease* 

Morbark  Drum  Chippers  48  months 

20/10  $7500  $235 

20/20  $11,500  $352 


1978  Chev.  LR50  $27,500 


Lease* 


Rayco  Stump  Grinders 

48  months 

Model  RG1620: 20  H.P. 

$6,850 

$218 

Model  RG1635-A/SP:  35  H.P. 

$11,750 

$360 

Model  RG1665-AC:  65  H.P. 

$14,995 

$460 

Model  1670DC:  80  H.P. 

$21,500 

$654 

Rayco  Hydro  Stumper:  240  H.P. 

$85,000 

$2,344 

1978  GMC  Hiab  Knuckleboom 
$12,500 


Morbark  Disc  Chippers 

4 cyl.  Ford  gas 
4 cyl.  White  gas 
4 cyl.  Cummins 


Lease* 

48  months 

$11,500  $352 

$11,500  $352 

$14,995  $460 


1989  Ford  Dies«l  LR50  $49,900 


1979  Ford  TECO  55'  $24,900 


1985  GMC  17  Ion,  120'  boom 
$66,500 


1989  Chev.  65'  Skyhook  $37,500 


1978  InL  Crane  & Dump  $7500 


Lease* 

Asplundh  Drum  Chippers  48  months 

4 cyl.  Ford  or  Hercules  gas  with 
12"  cutter  head  $10,900  $335 

Asplundh  Chipmunk  $9,500  $303 


* All  lease  purchases  require  2 payments  down.  $1.00  buy-out  with  approved 
credit.  Other  lease  plans  available.  Used  Asplundh  & Morbark  chippers  and 
Rayco  stump  grinders  available. 


1980  Int.  11  ton  R.O.  $39,500 
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Large  Tree  Moving 


Large  Zelkova  Serrata  in  Washington,  D.C.,  is  prepared  for  moving  in  1935.  Photo  courtesy  of  C.  L.  Frank  & Company. 


The  Frost  & Higgins  Company  pros- 
pered during  the  Great  Depression  of  the 
*30s  working  on  large-scale  tree  moving 
jobs.  The  company  landed  several  large 
contracts  to  move  trees  in  the  nation’s  cap- 
ital. including  those  around  the  Jefferson 
Memorial.  Lincoln  Memorial  and  Old 
Soldier's  Home. 

The  largest  trees,  like  the  large  Zelkova 
serrata  pictured  here,  kept  a crew  of  25  to 
30  men  busy  for  three  to  four  weeks.  Bill 
Rae  estimates  that  moving  the  tree  might 
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have  cost  from  $25,(XX)  to  $30,000  in 
1935.  It  traveled  one-eighth  of  a mile,  end- 
ing up  in  Lafayette  Square  across  from  the 
White  House.  As  far  as  Rae  knows,  it  is 
still  alive. 

Crew  laborers  made  between  50  and  60 
cents  an  hour  back  then,  which  was 
considered  very  good  wages.  They  cer- 
tainly earned  it.  The  root  ball  had  to  be 
dug  and  tied  up  by  hand.  A huge  cable 
choker  was  pulled  through  the  bottom  of 
the  root  ball  to  sever  it.  If  the  ball  held 

TREE  CARE  INDUSTRY  - DECEMBER  1991 


together.  Rae  explained,  the  tree  could  of- 
ten be  w inched  onto  a platform.  Occasion- 
ally. w orkers  w ould  have  to  tunnel  under 
the  ball  to  construct  the  platform  without 
moving  the  tree. 

Once  secured,  the  tree  was  rolled  up  on 
heavy  timbers  with  the  help  of  a capstan 
w inch  on  the  back  of  the  old  Federal  truck. 
The  rope  attached  to  the  front  of  the  truck 
prevents  it  from  being  pulled  backward. 
This  Zelkova  had  a 28-foot  root  ball  and 
weighed  105  tons.  in 


Davey  Institute  of  Tree  Science  students  learn  cavity  work  in  1930.  Photo  courtesy  of  the  Davey  Tree  Expert  Company. 


A crew  is  instructed  in  the  workings  of  a sprayer  mounted  on  a Ford  chassis  in  the 
early  1920s.  Photo  courtesy  of  Bartlett  Tree  Expert  Company. 


An  early-1950s  era  crew  uses  a two-man  power  saw  to  take  down  a tree  uprooted  in 
a storm.  Photo  courtesy  of  Asplundh  Tree  Expert  Co. 


Suspended  in  mid-air,  a worker 
removes  part  of  a branch  with  a hand 
saw  in  1947.  Photo  courtesy  of  the 
Davey  Tree  Expert  Company. 
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INDUSTRY  INPUT 


A view  of  hazard  trees 

I thought  the  article  on  Hazard  Tree 
Evaluation  (August)  was  generally  good 
and  would  like  to  know  how  F.H.  Bartlett 
Tree  Expert  Company  derived  their 
strength  loss  formula. 

1 believe  the  article  has  given  an  erro- 
neous example  of  a “hazard"  tree.  The  col- 
or picture  in  the  upper  left  quadrant  of 
Page  6 has  an  essentially  dead  tree  in  a 
field  next  to  a road,  fence  and  utility  line. 
It  is  described  as  hazardous  because  of  its 
high  (implied  meaning)  potential  to  strike 
a high  school  student.  Consider  the  fol- 
lowing: If  one-tenth  of  the  students  within 
a high  school  of  2000  walked  past  that  tree 
to  and  from  school,  the  target  zone  would 
be  occupied  for  a total  of  2 1 6,000  seconds 
per  year  (180  days  in  school  year  x 200 
students  x 2 trips  per  day  x 3 seconds 
occupancy  time  at  a point  on  the  trail). 
Since  there  are  365  x 24  x 60  x 60  = 
31,536,000  seconds  per  year,  the  target 
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zone  will  be  occupied  by  students  0.7% 
(216,000/3 1,536,000)  of  the  time  annual- 
ly. 1 believe  even  this  calculation  is  a very 
conservative  overestimation  of  the  occu- 
pancy rate.  Note  that  all  or  part  of  this  tree 
has  a high  probability  of  failing  within  the 
next  10  years:  however,  I would  not  con- 
sider this  tree  “hazardous"  from  a human 
i ijury  perspective  because  the  probability 
that  this  tree  failure  will  cause  injury  is 
negligible.  In  units  of  the  California  State 
Park  System  w e do  not  inspect  trees  along 
even  heavily  used  hiking  trails  because  the 
occupancy  rate  of  the  trail  is  so  low. 

I could  understand  justifying  removal  of 
this  tree  because  of  its  potential  to  strike 
tiie  utility  line  (I  estimate  25%).  However, 
if  you  are  going  to  classify  a tree  haz- 
ardous when  it  has  less  than  a 1 % chance 
of  causing  injury  or  property  damage,  then 
you  w ill  be  recommending  removal  of  a 
very  large  number  of  trees.  1 feel  that  goes 
way  past  the  legal  level  of  reasonable  and 
prudent  action. 

Stephen  R.  Bakken,  forester 
California  Department  of  Parks 
and  Recreation 


Editor's  response:  The  Bartlett  strength 


loss  formula  is  adapted from  a formula  in: 
Wagener . IV7.  W.  1963,  Judging  Hazards 
From  Native  Trees  in  California  Recre- 
ational Areas:  A Guide  For  Professional 
Foresters.  U.S.  Forest  Sen  ice  Research 
Paper  PSW-P1,  29  p. 

Though  your  hazard  probability  calcu- 
lation for  the  tree  in  question  (August  is- 
sue. Page  6)  sounds  plausible,  you  would 
also  need  to  factor  in  that  students  tend  to 
congregate  near  this  tree.  Our  photo  did 
not  show  that.  Any  calculation  should  be 
weighed  against  the  risk  of  injury. 


Thank  you 

Thank  you  for  sending  my  first  issue  (of 
TCI).  Really  enjoyed  reading  it  and  found 
it  educational  and  fun. 

Hope  to  see  you  at  TCI  Expo  in  Colum- 
bus in  December. 

Thomas  Wilson 
Treemendous  Tree  Care 
Cincinnati.  Ohio 


Letters  should  be  addressed  to: 
Tree  Care  Industry.  Editor 
P.O.  Box  1094 
Amherst.  NH  03031 


IKS  BRUSH  CHIPPER  KNIVES 
GIVE  YOU  EXTENDED  LIFE, 
MORE  GRINDS. 


/SH 

£T.. 

V LkS., 

'■mess 


• MANUFACTURED  FROM  HIGH  CHROME 
CHIPPER  KNIFE  STEEL 

• TOUGH,  SHOCK  RESISTANT. 

• PRECISION  GROUND 
TO  MACHINE  BUILDER'S 
SPECS.  & TOLERANCES 

• SPECIALIZED  HEAT  TREAMENT 
FOR  CONSISTENT  HARDNESS 
THROUGHOUT 

DEALER  INQUIRIES  INVITED 


International  Knife  & Saw,  Inc. 


Mid-South  Branch 

PO  Drawer  3147 
West  Monroe  LA  71294  3147 
Phone  (318)  388-2539 
FAX  (318)  388  5796 


Factory 

PO  Box  100535 
Florence  SC  29501-0535 
Phone  (803)  662-6345 
FAX  (803)669  1185 
TELEX  57  3448 

ORDER  LINE  1-800-426-6226 


Western  Branch 

10707  North  Lombard 
Portland  OR  97203 
Phone  (503*  283  3551 
FAX  (503)  283-3829 


Please  circle  13  on  the  Reader  Serv  ice  Card 
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Mauget  Micro-Injection  Seminars 


Learn  How  To  Protect  The  Birds 
And  The  Bees... 


...Plus  Pets,  Children  And  Trees. 


Mauget  tree  care  seminars  feature  tree 
health  and  environmental  protection  as 
key  discussion  topics. 

But  our  informal  seminars  are  de- 
signed to  answer  to  your  questions,  too. 
In  fact,  two-way  discussion  has  been  one 
of  the  most  important  parts  of  past  sem- 
inars. Bring  us  your  questions  about  the 
environment,  diseases,  insects,  nutrition, 
pruning,  spraying,  and  wounding.  No 
other  tree  care  seminars  provide  more 
practical  and  useful  information  about 
tree  health.  Mauget  micro  injection 
utilizes  a closed  system  to  protect  the 
environment. 


Seminar  dates,  cities, 
and  distributor  mar' 
ke ting  areas  are 
listed  below.  Call 
your  nearest  dis- 
tributor about  a 
Mauget  seminar 
in  your  area. 


Annual  seminars  are  open  to  all  Green 
Industry  firms  — owners,  managers 
and  applicators. 

This  year,  put 
another  tool  to 
work  in  your  v . 

business.  Learn  HP  • 'n 

how  to  keep  * «l 

trees  healthy 
and  protect  the 

environment.  *** 

Sign  up  for  a 
Mauget  seminar  , JL 
today.  ^ 


Artistic  Arborist 
Phoenix  A Z 
Arizona.  New  Mexico. 
Nevoda 
(602)  263-8889 
(800)843-8733 
January  15. 

Albuquerque.  NM 
February  14,  Phoenix.  A2 
March  5.  las  Vegas.  NV 


En fields  Tree  Service 
Elkhorn.  NE 

NO.  Eastern  SD.  NE.  MN.CO. 
Western  IA.  MO.  K$.  OK. 
Southeast  WY 
(402)  289-0804  FAX 
(402)289-3248  (Phone) 

(800)  747-8733 
January  24. 

Oklahoma  City,  OK 
January  31 . Kansas  City.  MO 
February  15.  Bismarck.  NO 
February  29.  Denver.  CO 
March  13.  Elkhorn.  NE 
March  27.  Bloomington.  MN 
Guordian  Tree  Experts 
Rockville.  MD 
MD.  VA.  DC 
(301)881-8550 
January  30. 

Gaithersburg.  MD 


Michigan  Injection  Systems 
Grand  Rapids.  Ml 
Michigan 
(800)423-3789 
616  364-4558 


iry  5,  East  Lansing,  Ml 


Warne  Chemical  Co 
Rapid  Oty  SD 
Western  SD.  WY 
(605)342-7644 
(800)658-5457 
February  6.  Rapid  City.  SD 
February  18.  Evanston.  WY 
February  20.  Casper.  WY 
Forrest  lytte  5 Sons.  Inc 
Cincinnati,  OH 
SWOhlo 
(513)521-1464 
February  7.  Cincinnati.  OH 


The  Tree  Doctor  inc 
Hendersonville.  NC 
NC.  SC.  North  Georgia 
(704)  253-8733 
[704)  891 -TREE 
February  11.  Athens.  GA 
February  13.  Charleston.  SC 
February  19.  Durham.  NC 
February  20.  Charlotte.  NC 


Lanphear  Supply  Division 
Cleveland.  OH 
Ohio.  W VA 
(216)  381-1704 
(800)  332-TREE 
March  2.  Mayfield,  OH 
March  3.  Columbus.  OH 
March  4.  Toledo.  OH 


Pruett  Tree  Service 
Lake  Oswego.  OR 
Oregon.  Washington 
(503)635-3916 
(800)635-4294 
March  6.  Portland.  OR 


Arbortech  Inc 
Belleville.  !L  62221 
St  Louis  Area 
(618)  233-2900 


Micro  injections  Inc 
Tampa.  FI  33618 
Tampa  Area 
(813)961  1060 


Canadian  Shadetree 
Service  Ltd 

Lochine.  Quebec.  Con 
H8S4E6 
Quebec 
(514)634-7046 
D.H.D  Systems  tnc 
New  Berlin.  Wl  53151 
Wisconsin 
(414)  784-3556 
Farm  and  Forest 
Research  Ltd 
Oakville.  Ontario.  Con. 

L6J5A2 
Ontario 
(416)  827-1134 


Gem  Spraying  Service 

Jerome.  ID 

daho 

(208)  733-4206 
(800)869-7741 


Harr od  s Tree  Service 
Fort  Worth.  TX 
Northern  Texas 
(817)246-9730 

bqui-Green  Lawn  & Tree  Care 
Peono.  IL 
Illinois.  Eastern  IA 
(309)  243-5211 
(800)747-5211 


JJ  Mauget  Company 
Los  Angeles.  CA  90065 
California 
(800)  873-3779 


PouJson  Tree  Service 
Billings.  MT 
Montana 

(406)  259-5109 
Professional  Tree  Care 

& injection 
Winter  Park.  FI 
Central  & South  Florida 

(407) 647-3335 
(800)356-4351 
RC  Humphreys 

St  Froncisvtlle.  LA  70775 
Louisiana.  So  Mississippi 
(504)635-4507 
Releaf  Tree  Consultants 
Indianapolis.  IN 
Indiana 
(317)259-7228 
Scientific  Tree  Care 
Panama  City.  Fl 
N FLS.GA.S  Al 
(904)  763-5049 
Target  Chemical  Co. 
Cerritos.  CA  90701 
California 
(213)  865-9541 
Tree  Clinic 
Austin.  TX 

Eastern  8i  South  Texas 
(512)454-1411 


Tree  injection  Products 
Com  pony 
Knoxville.  TN 
KY.TN.N  AL.  MS.  AR 
(615)522-0533 
Tree  inject  Systems 
Clarence  Center  NY  14032 
CT.  DE.  MA.  ME.  NH.  NJ.  NY. 
PA.  Rl.  VT 
(716)  741-3313 
Tree  Lawn  Inc 
El  Paso.  TX  79922 
El  Paso  Area 
(915)  581-5455 
Trees  of  Hawaii  Inc 
Ewa  Beach.  HI  96706 
Hawaii 

(808)682-5771 
Utah  Spray  Service 
Sandy.  UT  84070 
Utah 

(801)566-5773 


snirfmw 


J.  J.  Mauget 
Company 


2810  N.  Figueroa  Street 
Los  Angeles.  CA  90065 
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WASHINGTON  IN  REVIEW 


Vehicle  Safety  Rule 


Final  publication  of  the  Occupational 
Safety  and  Health  Administration's  motor 
vehicle  safety  rule  is  expected  by  the  end 
of  this  year,  but  may  be  delayed  due  to  the 
holiday  season.  The  rule  would  require 
employers  to  provide  driver  safety  train- 
ing and  ensure  that  drivers  use  seat  belts 
when  driving  or  riding  in  a motor  vehicle 
while  on  official  business. 

The  standard  was  first  proposed  last 
year  by  then-Labor  Secretary  Elizabeth 
Dole.  The  proposed  standard  remains  a 
high  priority  w ith  OSHA,  with  continued 
support  from  Labor  Secretary  Lynn  Mar- 
tin and  OSHA  Administrator  Gerard  F. 
Scanned. 

All  industries  will  be  covered  under  the 
proposed  standard,  affecting  some  35  mil- 
lion workers.  This  would  make  the  vehicle 
safety  rule  one  of  the  most  far-reaching 
regulations  promulgated  by  OSHA.  Ac- 
cording to  OSHA  estimates,  the  measure 


w ill  save  465  to  684  lives  annually.  Motor 
vehicle  accidents  are  the  largest  single 
cause  of  work  place  fatalities. 

Highlights  of  the  original  proposal  in- 
cluded: 

— required  use  of  seat  belts  whenever 
vehicle  is  in  motion; 

— driver  training  program  required  for 
ill  employees  who  may  drive,  program  to 
be  developed  by  a professional; 

— refresher  training  every  three  years: 
— training  required  of  new  hires  before 
they  can  drive  company  equipment,  unless 
employee  can  demonstrate  he  received 
equivalent  training  in  last  three  years. 

OSHA  received  over  5(X)  comments  on 
he  proposal,  including  comments  submit- 
:ed  by  the  National  Arborist  Association. 
The  material  in  the  proposed  standard  is 
currently  contained  in  Department  of 
Transportation  regulations.  Therefore, 
NAA  comments  suggested  excluding 


WESTERN  TREE  & LANDSCAPE  SUPPLY 


"HIGH  VEE"  Climbing  Line 

SSS31 


Now  your  climbing  line  will  stand  out  from  the  rest  of  your  rigging! 

For  your  personal  safety  New  England  has  added  bright  orange  striping 
to  the  very  popular  Braided  Safety  Blue  rope  you  have  come  to  trust. 

Now  thru  September  you  pay  only  $ .61/ ft  (Reg  price  s .71 /ft) 

W«  contlnu*  to  bo  your  quality  supplier  • Call  for  our  FREE  1991  Catalog 


To  Order  Call  (800)94-ARBOR  or  FAX  Your  Order  24  hrs  (916)944-4487 

7627  Fair  Oaks  Blvd.  Carmichael,  CA  9S608  Hours  7:30am  - 5pm  M-F  • VISA  & MC  accepted 
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drivers  of  vehicles  over  10,000  pounds. 
Seat  belt  use  for  drivers  of  vehicles  less 
than  10,000  pounds  is  currently  state  reg- 
ulated. 

Michael  Moore,  an  OSHA  fire  protec- 
tion engineer  and  author  of  the  proposed 
rule,  told  the  Occupational  Safety  & 
Health  Reporter  “the  rule  will  cover  all  ve- 
hicles of  less  than  10,000  pounds  includ- 
ing light  trucks,  cars,  and  vans.” 

OSHA's  policy  review  board  scheduled 
the  review  process  in  October.  With  ap- 
proval of  the  labor  department's  policy 
board,  the  proposal  would  be  sent  to  the 
Office  of  Management  and  Budget 
(OMB). 

OMB  approval  w ith  few  changes  could 
initiate  publication  by  the  end  of  this  year. 
Effective  date  of  compliance  would  be 
next  spring.  HQ 


YEAR  END 
CLEARANCE  !!! 


ASPLUNDH  LR  II-SO’s,  LR-50's 
(chip  box  and  flat  deck 
configurations)  and  Whisper 
Chippers.  Demos  and  show 
models  in  mint  condition.  Low 
mileage/low  hours.  Must  be  sold! 
Factory  direct  discount  pricing. 
No  legitimate  offer  refused.  First 
come,  first  served  while  stock 
lasts. 

CALL 

1-800-331-1038 


ASPLUNDH 

MANUFACTURING  DIVISION 


16 


TREE  CARE  INDUSTRY 

DIRECTORY 

1 OO^  SUPPLIERS  AND 
A J Z/  SERVICE  PROVIDERS 


ALPHABETICAL  LISTING PAGE  1 

PRODUCT  GUIDE  PAGE  1 3 

LIST  OF  ASSOCIATIONS PAGE  24 

SUBJECT  LISTING PAGE  25 


This  directory  contains  over  300  companies  supplying  the  tree  care  in- 
dustry with  products  and/or  specialized  services.  The  listings  contain 
paid  advertising.  The  information  contained  herein  should  in  no  way 
be  construed  as  an  endorsement  of  products  or  techniques.  If  your  firm 
sells  its  products  or  services  to  the  tree  care  industry  and  is  not  listed 
or  is  listed  incorrectly,  you  should  call  Thomas  Clancy,  TCI's  Director 
of  Advertising,  at  1-800-733-2622. 


ALPHABETICAL  LISTING 


C - Chemicals  E - Equipment 
P - Professional  Services  S - Supplies 


George  F.  Ackerman  E,S 

300  Mill  St 

Curtice.  OH  43412 

Dave  Hineline 

419-836-7735 

ACRT,  Inc.  P 

P.O.  Box  219 
227  DePeyster  St. 

Kent,  OH  44240 
Richard  E.  Abbott 
800-622-2562 

Basic  technical  or  upgrade  tree  care 
training  in  Kenl,  Ohio,  or  at  your  site. 
Contact  ACRT  at  800-622-2562. 

Aerial  Equipment,  Inc.  E,S 

2381  S.  Foster  St 

Wheeling.  IL  60090 

Ron  Aidikonis 

708-398-0620 

Service,  parts  and  sales.  Aerial  trucks, 
brush  chippers,  stump  cutters,  chain  saws. 
A complete  line  of  arborist  & safety 
supplies. 

Aerial  Lift,  Inc.  E 

571  Plains  Road,  P.O.  Box  66 
Milford,  CT  06460 
Brian  DePicro 
800-245-5438  (in  state) 

800-446-5438  (out  of  state) 

Unit  with  working  heights  up  to  73' , side 
reach  to  47' , 45°  overcntr  Iwr  boom, 
continuous  rotation,  69  kv  rating.  Don't 
gamble  on  quality  &.  service!  See  our  ad  in 
product  guide. 

Aero  Lift  Co.  E 

15  Fairfield  Place 

West  Caldwell,  NJ  07006 

Peter  Bentcy 

201-575-7484 


Agrosoke  C 

7415  Whitehall  Ave.,  #119 

Fort  Worth,  TX  76118 

Janet  Curry 

817-284-9831 

Agrotec,  Inc.  E 

Highway  35  North,  Box  49 
Pendleton.  NC  27862 
919-585-1222 

Agrotec  manufactures  tall  tree  sprayers  to 
40  GPM  at  710  PS  I -Lawn  and  shrub  care 
sprayers.-  Sizes  15  gal  to  1000  g.  See  our 
ad  in  product  guide. 

Aircut  E 

2588  S.  Railroad  Ave. 

Fiesno,  CA  93706 
209-266-6832 

Albiez  Insurance  Agency  P 

P.O.  Box  1593 

Union,  NJ  07083 

Gerald  Holmes 

8CO-272-6771 

Alexander  Equipment  Co.  E 

1050  N.  Dupage  Ave. 

Lombard,  IL  60148 
Steve  Johnston 
708-268-0100 

Distributor  of  Morbark  brush  & log 
cnippers,  tub  grinders  & whole  tree 
clipping  systems.  Knives  &.  parts  for  all 
makes  and  models. 

Alliance  Equipment  Co.,  Inc.  E 

1000  N.  Union 

Alliance,  OH  44601 

Sharon  McCarty 

216-821-2291 

Manufacturers  of  replacement  booms, 
buckets , liners,  bucket  covers,  saw 
scabbards  and  related  aerial  device 
accessories.  Also,  fiberglass  repair  to 
b >oms  and  buckets. 


Allied  Utility  Equipment,  Inc.  E 

W.  204  N.  Goldendale  Road 
Germantown,  WI  53022 
Gary  May  worm 
414-255-6161 

Altec  Industries,  Inc.  E 

P.O.  Box  10264 
Birmingham,  AL  35202 
205-991-7733 

Altec  manufactures  and  distributes  a full 
line  of  aerial  devices  and  bodies. 
Complete  sales  and  service  network. 
Rentals  available.  Since  1929.  See  our  ad 
in  product  guide. 

American  Arborist  Supplies,  Inc.  S 

882  S.  Matlack  St. 

West  Chester,  PA  19382 
Richard  Miller 
800-352-3458  (in  state) 

800-441-8381  (out  of  state) 

American  Hydraulics,  Inc.  E 

Route  4,  Box  4668 

Hartwell,  GA  30643 

Russell  Tupper 

404-376-3192 

American  Intertool,  Inc.  S 

1255  Tonne  Road 

Elk  Grove  Village,  IL  60007 

Val  Box 

708-640-7766 

800-334-3675 

American  Manufacturing  Co.,  Inc.  S 

200  Southpark  Road,  P.O.  Box  88000 
Lafayette,  LA  70598 
J.A.  Berthelot 
313-837-9241 
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American  Safety  Utility  Corp.  S 

P.O.  Box  1740 

Shelby.  NC  28150 

Betty  Hardin 

704-482-0601 

American  Safety  has  a complete  line  of 
climbing  equipment,  saddles,  rope,  snaps, 
saws,  scabbards,  climbing  boots,  first  aid, 
Jameson  fiberglass  pruner  poles.  See  our 
ad  in  product  guide. 

American  Standard  Co.  S 

157  Water  Sl 

Southington.  CT  06489 

Nat  Florian 

203-628-9643 

AmeriQuip  E 

1480  Arrow  Hwy. 

LaVeme,  CA  91750 
Rex  Perisho 
714-392-2033 

Andy’s  Truck  Center  E 

1 141  S.  Military  Trail 
W.  Palm  Beach,  FL  33415 
Andy  Olivera  Jr. 

407-965-6666 

Arbor  Care  Equipment  S 

1650  W.  Oakland  Park  Blvd. 

Fort  Lauderdale,  FL  33011 
John  Draskovich 
305-735-6887 

New  England  &.  Arbor plex  ropes, 
carabiners,  lowering  devices,  slings, 
pulleys,  figure  eights,  steel  core  adj. 
lanyards,  Carlton  saw  chain,  plus  much 
more. 

Arborchem  Products  C,E 

P.O.  Box  1567 

Fort  Washington,  PA  19034 

David  Krause 

215-659-7922 

Arbor  Computer  Systems  P 

1 17  Weston  Road 

Westport,  CT  06880 

Peter  Hannan 

203-226-4335 

Arborist  Supply  House,  Inc.  S 

P.O.  Box  23607 

Fort  Lauderdale,  FL  33307 

Gcri  Hoyt 

800-749-9528 

Stock  on  Klein  climbers,  Felco  pruners, 
Miller  saddles,  Arbor -Plex  rope,  Marvin 
pruners,  &.  Deep  Root  barriers.  Plus  books 
by  Shigo,  Harris,  Pirone,  Johnson. 


Arborline,  Inc.  S 

P.O.  Box  101 

East  Longmeadow,  MA  01028 

Fred  Spain 

800-432-7267 

See  our  ad  in  product  guide. 

ArborSystems,  Inc.  C 

Box  31294 

Omaha,  NE  68131 

David  Mooter 

402-896-6320 

Iron  and  NPK  nutriboosters 

Arbortech  E 

3203  W.  Lincoln  Way 

Wooster.  OH  44691 

Dick  Williston 

800-255-5715 

Builders  of  quality  chip  bodies  and  tool 
boxes  for  the  tree  care  professional. 
Turnkey  packages  available  on  new  and 
used  chassis.  See  our  ad  in  product  guide. 

Artistic  Arborist,  Inc.  C,S 

P.O.  Box  39026 

Phoenix.  AZ  85069 

Tim  Johnson 

800-843-8733 

602-263-8889 

Quality  plant  care  products  including 
books,  climbing  gear,  saws,  ropes, 
aerating! chipping! spraying  equipment  &. 
state  of  the  art  diagnostic  tools! equip. 

Al  Asher  & Sons,  Inc.  E 

5301  Valley  Blvd. 

Los  Angeles,  CA  90032 
Robert  Asher 
213-225-2295 

Aspiundh  Manufacturing  E 

100  Aspiundh  Ave. 

Creedmoor,  NC  27522 
Michael  Utterback 
800-331-1038 

See  our  ad  in  product  guide. 


B 

Badger  Chipper  Co.  E 

6 Johnson  Court,  P.O.  Box  671 

Bay  City,  MI  48707 

Michael  C.  Whaley 

517-894-4579 

Bailey’s  S 

P.O.  Box  550 

Laytonville,  CA  95454 

BiU  Bailey 

707-984-6133 
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Baker  Equipment  Engineering  Co.  E 
1700  Summit  Ave.,  P.O.  Box  25609 
Richmond,  VA  23260 
James  Gouldin 
804-358-0481 

Bandit  Industries  E 

6750  Millbrook  Road 

Remus.  MI  49340 

Jerry  Morey 

517-561-2270 

Complete  line  of  hand- fed  tree  and  brush 
chippers.  Drum  style  and  disc  style.  Seven 
models  to  choose  from.  Bandit  also  offers 
a line  of  whole  tree  chippers  with 
capacities  up  to  19"  in  diameter. 

Bartlett  Manufacturing  Co.  S 

3003  E.  Grand  Blvd. 

Detroit,  MI  48202 
John  or  Henry  Nelson 
313-873-7300 

Manufacturer  of  professional  grade  pole 
pruners,  lopping  shears,  and  pruning  saws. 
Distributors  of  climbing  gear  and 
accessories. 

B & B MfgyBurlingamo  Bldrs.  E 

West  River  Road,  RD  #3 

Olean,  NY  14760 

Melissa  Nix 

800-654-5320 

D.A.  Beam  Enterprises,  Ltd.  E,S 

P.O.  Drawer  400 
Shelby,  NC  28150 
D.A.  Beam  Jr. 

800-438-0671 

DA.  Beam  Enterprises  manufactures  and 
distributes  Skyrider  aerial  lifts, 
WoodlChuck  chippers  and  safety  equipment 
for  the  tree  trimming  industry.  See  our  ad 
in  product  guide. 

Better  Built  Corp.  E 

845  Woburn  St. 

Wilmington.  MA  01887 
Lynn  Stewart 
508-657-5636 

See  our  ad  in  product  guide. 

B & G Equipment  Co.  E 

P.O.  Box  130,  6120  Route  611 
Plumsteadville.  PA  18949 
Michael  C.  Stevens 
215-766-8811 

Big  John  Tree  Transplanter  Mfg.  E 

P.O.  Box  608 
Heber  Springs,  AR  72543 
Charles  Blankenship 
501-362-8161 


Bishop  Co.  E,S 

12519  E.  Putnam  St.,  P.O.  Box  870 

Whittier,  CA  90602 

Jack  McCormick 

213-698-9818 

800-421-4833 

Since  1946,  Bishop  Co.  has  provided  the 
highest  quality  tools  Sc  climbing  equipment. 
Let  us  give  you  superior  service  to  save 
you  time  and  money.  See  our  ad  in  product 
guide . 

Black  & Decker  Mfg.  Co.  S 

10  North  Park  Drive 

Hunt  Valley.  MD  21030 

Ellen  Foreman 

301-527-7000 

Blackburn  Manufacturing  Co.  S 

P.O.  Box  86 
Neligh,  NE  68756 
Don  T.  Gartner  Jr. 

402-887-4161 

Blade  Equipment  Corp.  E 

1211  Sherbrooke  Court 
Raleigh.  NC  27612 
800-736-5060 

Botnar  Corporation  E 

1813  Harper  Road 

Kerrville.  TX  78028 

Robert  Lyebecker 

512-895-4373 

Border  City  Tool  & Mfg.  Co.  E 

32235  Blackstone  Ave. 

Warren,  MI  48045 
John  Parenteau 
313-758-5574 

H.L.  Bouton  Co.,  Inc.  S 

320  Main  Sl 

Buzzards  Bay,  MA  02532 
Jeff  Sherman 
800-426-1881 
508-759-8000 

Briggs  & Stratton  Corp.  E 

P.O.  Box  702 

Milwaukee,  WI  53201 

Ron  Miskelley 

414-259-5333 

Brothers  Truck  Sales  E 

417  S.  Military  Trail 

West  Palm  Beach,  FL  33415 

Ed  Smith 

407-478-2045 


Brown  Manufacturing  Corp.  E 

Route  3 - Box  339 
Ozark,  AL  36360 
205-795-6603 

Bryan  Equipment  Sales  E 

457  Wards  Comer  Road 

Loveland,  OH  45140 

John  Clubb 

513-248-2000 

Buccaneer  Rope  Co.  S 

4711  126th  Ave.  North 

Clearwater,  FL  34622 

Dan  Pockman 

800-358-7673 

Safety  orange  tree  rope,  100 % polyester,  a 
tvisted  rope  with  low  stretch,  high 
strength,  snag  resistant,  knot  holding,  and 
abrasion  resistance  coating. 

Buckeye  Truck  Equipment  E 

939  E.  Starr  Ave. 

Columbus,  OH  43201 
Jim  Butcher 
614-299-1136 
800-282-6520 

Buckingham  Mfg.  Co.,  Inc.  S 

1-11  Dravis  Ave. 

Bnghamton,  NY  13904 
James  Pennefeather 
607-773-2400 

E.D.  Bullard  Co.  S 

Route  7,  Box  596 

Cynthiana,  KY  41031 

Kathy  Fogle 

800-827-0423 

Paul  Bunyan  Equipment  Sales  E 

R .D.  6 Box  749 

Somerset,  PA  15501 

J.R.  Enos 

8*4-443-2991 

Bush  Leasing,  Inc.  E 

1 85  A Park  Drive 

Wilmington.  OH  45177 

Scott  Sargent 

800-766-2874 

c 

( al-Llne  Equipment  Co.  E 

1001  "D"  Shannon  Court 

Livermore,  CA  94550 

Dennis  Knoll 

510-443-6432 

Brush  c hip per s,  new  Sc  used,  disc  Sc  rotary 
models,  stump  grinders.  Financing 
available. 


Cargotec,  Inc.  E 

307  Broadway 

Swanton,  OH  43558 

Harvey  Lodge 

419-825-2331 

J.P.  Carlton  E 

121  John  Dodd  Road 

Spartanburg,  SC  29303 

Daniel  Falatok 

803-578-9335 

J.P.  Carlton  Company  currently 
manufactures  stump  grinders  ranging  from 
20  to  101  HP,  gas  and  diesel  available. 
See  our  ad  in  product  guide. 

Carlton  Company,  Saw  Chain  Div.  E 

P.O.  Box  68309 

Milwaukie,  OR  97268 

Brian  Lepine 

503-659-8911 

Carolisa  Industries,  Inc.  E 

9416  E.  Washington  St. 

Chagrin  Falls,  OH  44022 
William  Yamell 
216-543-5889 

CEI  E 

P.O.  Box  406 

Osseo,  MN  55369 

Carrie  Turner 

800-333-5234 

Call  CEI  for  the  " original " heavy  duty 
stump  cutter  tooth.  Reduce  replacement 
costs  up  to  50%  Call  us  today. 

Century  Equipment,  Inc.  E 

4199  Leap  Road 

Hilliard,  OH  43026 

Dick  Gerard 

614-771-9995 

Chipmorc  Manufacturing  Co.  E 

6 Johnson  Court,  P.O.  Box  671 

Bay  City.  MI  48707 

Michael  C.  Whaley 

517-894-4578 

Clba-Geigy  Corporation  C 

P.O.  Box  18300 

Greensboro,  NC  27419 

Owen  Townc 

919-547-1160 
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Cleaves  Co.,  Inc.  S 

300  Reservoir  St. 

Needham,  MA  02194 
Leonard  Cleaves 
617-449-0833 

Arborist  &.  landscape  equipment  sales - 
service  supplies.  Rayco  slump  cutters, 
M or  bark  chip per s,  climbing  gear,  cable 
supplies,  chain  saws,  commercial  mowers. 

Coast  to  Coast  Tree  Equipment  E 

P.O.  Box  219 

Challenge,  CA  95925 

Allen  St.  Claire 

916-675-2233 

Coast  to  Coast  Tree  Equipment  is  a 
national  advertiser  for  the  industry.  If  you 
need  equipment  or  have  it  for  sale,  call  us. 
For  tub  grinders  new  and  used  call  us. 

Computapole,  Inc.  P 

5776  Stoneridge  Mali  Road,  Suite  290 
Pleasanton,  CA  95688 
Brad  Rideout 
510-847-8630 

Corona  Clipper  Co.  S 

1540  E.  Sixth  St. 

Corona,  CA  91718 
Tom  Horel 
714-737-6515 

CraneQuip  Corporation  E 

2914  Caterpillar  Trail 

East  Peoria.  IL  61651 

Donald  E.  Wheeler 

309-694-1919 

800-352-5897 

Creative  Sales,  Inc.  C 

P.O.  Box  501 

Fremont,  NE  68025 

Warren  D.  Wolfe 

800-759-7739 

Micro-encapsulated  implants  work 
systemically  inside  the  tree..Acecap  &. 
Medicap,  products  that  protect  our  trees  &. 
preserve  the  environment. 

Cross  Country  Equipment  E 

P.O.  Box  608,  120  Boyd  Sl 

DeSoto,  MO  63020 

Jerry  Flesher 

314-586-5933 

Crowder  & Assoc.  P 

5602  Randolf  Blvd.,  Suite  1 

San  Antonio,  TX  78233 

Tom  Crowder 

800-367-5467 


C.U.E.S.,  Inc. 

Caldwell  Drive 
Amherst,  NH  03031 
Alan  B.  Morrison 
603-889-4071 

Cummins  Engine  Co.,  Inc. 

Box  3005 

Columbus,  IN  47202 
Jim  Billington 
800-DIESELS 

Cummins  Michigan,  Inc. 

41326  Vincenti  Court 
Novi,  MI  48050 
Jim  Osborne 
313-473-9000 

Cutwell  Products 

201  S.  88th.  Ave. 

Yakima,  WA  98908 
Ted  Bellamy 
509-966-1499 

D 

Edward  W.  Daniel  Co.  S 

4049  Sl  Clair  Ave. 

Cleveland,  OH  44103 
Mike  Kennison 
800-338-2658 

The  Davey  Tree  Expert  Co.  C 

1500  N.  Mantua  Sl 

KenLOH  44240 

Gordon  L.  Ober 

800-445-8733 

Deep  Root  Corp.  S 

15040  Goldenwest  Circle 
Westminster.  CA  92683 
Bert  Taylor  Jr. 

714-898-0563 

Deutz  Corporation  E 

3883  Steve  Reynolds  Blvd. 

Norcross,  GA  30093 
Mike  Cooper 
404-564-7100 

De  Will,  Inc.  C,P 

61  S.  Herbert  Road 

Riverside,  IL  60546 

Joel  Willard 

708-447-1158 

Dicke  Tool  Co.  E,S 

1201  WarTen  Ave. 

Downers  Grove,  IL  60515 
Todd  Belobraydich 
708-969-0050 


E Direct  Safety  Company  E 

7815  S.  46th  St. 

Phoenix,  AZ  85044 
Dawn  Thornton 
602-820-1812 

E Dirt  & Chips  E,S 

2622  Bethlehem  Pike 
Halfield,  PA  19440 
George  Wasscr 
800-673-7841 

E Ditcher  Saw,  Inc.  S 

210  2nd  Sl.  P.O.  Box  68 
St.  Marys.  WV  26170 
Eric  Lytle 
304-684-3800 

S The  Doggett  Corporation  C 

Lebanon,  NJ  08833 
Roger  Mellick 
800-448-1862 
0201-236-6335 

The  number  one  choice  in  professional  tree 
fertilizers  call  loll  free.  I -800-448- 1862. 
See  our  ad  in  product  guide. 

Dolmar  USA,  Inc.  E 

1022  Hawn  Ave..  P.O.  Box  78526 
Shreveport,  LA  71107 
Richard  Griffis 
318-226-0081 

Doskocll  Industries,  Inc.  E 

1324  W.  Rialto  Ave. 

San  Bernardino,  CA  92406 
714-885-0988 

See  our  ad  in  product  guide. 

Dow  Elanco  C 

9002  Purdue  Road,  Quad  IV 
Indianapolis,  IN  46268 
Gary  Williams 
317-870-7134 

D.S.R.,  Inc.  E 

1 109  Trinidad  Lane 
Garland,  TX  75040 
Donald  M.  Eilertson 
214-272-9928 

Duerr,  Inc.  E 

207  Crestline 
Spokane,  WA  99202 
Dennis  Duerr 
509-536-6069 
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E 

Echo,  Inc.  E 

400  Oakwood  Road 

Dan  Dickinson 

Lake  Zurich,  IL  60047 

708-540-8400 

Howard  L.  Eckel  & Associates  P 

Plaza  51-221,  444  Brickell  Ave. 

Miami,  FL  33131 

Howard  L.  Eckel 

800-233-8510,  ext.  444 

H.  L.  Eckel,  retired  exec.  VP.  for  the 

Davey  Tree  Co.,  providing  forty  years  of 

management  skill  on  a temporary  basis.  A 

perspective  of  objectivity  and  experience. 

Electrol  Equipment,  Inc.  E 

320  Mathews  Sl,  P.O.  Box  1209 
Mankato,  MN  56001 
Brent  Lease 
800-669-2887 

Wilbur  Ellis  C 

4106  S.  Cedar  St. 

Fresno,  CA  93725 
David  Sprott 
209-485-1662 

Elvex  Corporation  S 

P.O.  Box  850,  18  Taylor  Ave. 

Bethel,  CT  06801 
Roland  Weslcrdal 
800-888-6582 
203-743-2488 

See  our  ad  in  product  guide. 

Energy  Mfg.  Co.,  Inc.  E 

100  N.  Main  St.,  P.O.  Box  458 
Monticello,  IA  52310 
Angela  Hanken 
319-465-3537 

Engine  Center,  Inc.  E 

2351  Hilton  Road 

Femdale,  MI  48220 

Bob  Tell 

313-399-0002 

Engine  Distributors,  Inc.  E 

777  Annapolis  Road 

Gambrills,  MD  21054 

Stephen  Cummins 

301-923-0811 

Engine  Distributors,  Inc.  E 

332  South  17th  Sl 
Camden,  NJ  08105 
Glen  Cummins  Jr. 

609-365-8631 


Environmental  Consultants,  Inc.  P 

207  Lakeside  Drive 

Southampton,  PA  18966 

Dennis  E.  Holewinski 

215-322-4040 

Consulting  services:  Line  clearance, 
vegetation  management,  urban  forestry,  PC 
computer  programming,  crew  productivity, 
software,  I PM -Green  Guardian  for  PC. 

D.E.  Errick,  Inc.  E 

P.O.  Box  322 

Port  Allegany,  PA  16743 

Connie  Benson 

814-642-2589 

Essco  Distributors,  Inc.  E,S 

508  W.  Hoffman  Ave. 

Lindenhursu  NY  11757 
Jerry  Sluker 
516-226-5115 

Complete  arborist  supplies,  spray 
equipment,  chemicals,  fertilizers.  Bandit 
brush  chipper s,  log  splitters,  Rayco  stump 
cutters. 

Estex  Manufacturing  Co.,  Inc.  S 

402  East  Broad  Street 

Fairbum,  GA  30213 

Brent  C.  Wilkes 

404-964-3322 


F 

Fairfield  American  Corp.  C 

201  Route  17  North 

Rutherford,  NJ  07070 

W.K.  Bill  German 

201-507-4880 

Fairmont  Hydraulics  E 

507  Downtown  Plaza,  P.O.  Box  517 
Fairmont,  MN  56031 
Bart  S tad  then 
507-238-4357 

Falkenburg,  Inc.  E 

9429  S.E.  Lawn  fie  Id 

Clackamas.  OR  97015 

Gary  Falkenburg 

800-424-7867 

Fanno  Saw  Works  S 

P.O.  Box  628 

Chico,  CA  95927 

Robert  A.  Fanno 

916-895-1762 

Quality  saws  since  1921.  Now  offering  the 
Fanno  international  line  of  " tri-edge " 
curved  and  straight  blade  pruning  saws. 


Federal  Signal/Dutymaster  E 

2645  Federal  Signal  Drive 

University  Park,  IL  60466 

Jan  Mol 

708-534-3400 

Federal  Signal/Dutymaster  offers  a full  line 
of  warning  signals:  rotating  &.  strobe 
lights,  lighlbars  & more,  for  info,  or  free 
catalog:  800-433-9130. 

Ford  Motor  Co.,  Power  Prod.  Oper.  E 

3000  Schaefer  Road 

Dearborn,  Ml  48121 

Don  A.  Kunka 

313-323-2090 

Forestry  Suppliers,  Inc.  S 

P.O.  Box  8397 

Jackson,  MS  39284 

Jerry  Pelly 

601-354-3565 

Fox  Manufacturing,  Inc.  E 

P.O.  Box  6 

Lowell,  IN  46356 

Dan  Fox 

219-696-1440 

Friend  Mfg.  Corp.  E 

Prospect  St. 

Gasport,  NY  14067 
Terry  P.  Culp 
716-772-2622 

Allan  Fyfe  Equipment  Ltd.  E 

261  Bowes  Road 

Concord,  Ontario  L4K  1 H8 

Canada 

Alastair  Fyfe 

416-669-1313 

G 

E.C.  Geiger,  Inc.  S 

Route  63,  Box  285 

Harleysville,  PA  19438 

Gary  McKinley 

215-256-6511 

GFX  Corporation  E 

200  Recreation  Park  Drive 

Hingham,  MA  02043 

Richard  McCann 

617-740-0350 

Global  Rental  Co.,  Inc.  E 

P.O.  Box  43626 

Birmingham,  AL  35243 

Mark  Wegel 

800-445-6295 
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G.M.F.  Contractors  Equip.  S 

8846  W.  47th  St. 

Brookfield,  IL  60513 
George  Fillos 
708-485-7300 

Golden  Coast  Envlr.  Services,  Inc.  P 

18010  Skypark  Circle,  #225 

Irvine,  CA  92714 

Bob  Carroll 

714-474-9230 

Great  Lakes  IPM  S 

10220  Church  Road  NE 

Vestaburg,  MI  48891 

James  Hansel 

517-268-5693 

Green  Garde/DIv.  H.D.  Hudson  E,S 

500  N.  Michigan  Ave. 

Chicago,  IL  60611 
Gene  Short 
312-644-2830 

Look  to  Green  Garde  for  quality,  field - 
tested  products,  including  famous  JD9-C 
spray  gun,  Tri-Plex  pumps,  spray  hose  and 
Hudson  professional  sprayers. 

Grow  Gun  Corporation  E 

5322  Howell  St. 

Arvada,  CO  80002 
Chuck  Staudinger 
303-278-9112 

Latest  technique  and  tools  fracture,  aerate, 
inject  dry  or  liquid  fertilizers,  water  and 
other  materials  directly  to  the  root  system 
of  trees! shrubs. 

H 


Hagalof,  Inc.  S 

P.O.  Box  856 

Ridgeland,  MS  39158 

Maurice  Reed 

601-856-5119 

Hall’s  Safety  Equipment,  Corp.  S 

P.O.  Box  230,  Rte.  173  North 

Grove  City,  PA  16127 

Rick  Hall 

412-458-7202 

Hanson  & Associates  E,S 

P.O.  Box  7604 

Madison,  WI  53707 

James  R.  Hanson 

608-222-2330 

800-343-2330 

Hanson  &.  Associates  offers  a complete 
line  of  equipment  to  meet  all  of  your  tree 
injection  needs.  Call  or  write  today  for  a 
free  catalogue. 


Harmony  Products  C 

2121  Old  Greenbrier  Road 
Chesapeake,  VA  23320 
Mark  Nuzum 
804-523-2849 

Hawkensen  Enterprises,  Inc.  E 

Route  25 

Plymouth,  NH  03264 
Steve  Huss 
603-536-2433 

Haybuster  Mfg.,  Inc.  E 

Box  1940 

Jamestown,  ND  58401 
Steve  Egcland 
701-252-4601 

See  our  ad  in  product  guide. 

Hercules  Engines,  Inc.  E 

101  Eleventh  St.  SE 

Canton,  OH  44707 

Bob  Morgan 

216-454-5631 

Hi-Ranger,  Inc.  E 

P.O.  Box  177 

Waukesha,  WI  53187 

George  Klcist 

414-547-1000 

See  our  ad  in  product  guide. 

HMC/The  Green  Machine  E 

P.O.  Box  4070 

Medford,  OR  97501 

Bill  Chambers 

213-603-9888 

Hodges  Manufacturing  Co.,  Inc.  E 

Route  4,  Box  328B 

Mountain  Home,  AR  72653 

Jake  Minton 

800-525-6312 

501-492-6116 

Holan  Mfg.,  Inc.  E 

839  Everee  Inn  Road 

Griffin,  GA  30223 

Leo  Nowak 

404-227-9423 

Homelite/Dlv.  of  Textron,  Inc.  E 

14401  Carowinds  Blvd. 

Charlotte.  NC  28273 
Stephen  Peace 
704-588-3200 


Husq varna  Forest  & Garden  Co.  E 
9006-J  Perimeter  Woods  Drive 
Charlotte,  NC  28216 
Mark  Michaels 
704-597-5000 

Mfr.  of  chain  saws,  clearing  saws,  cutoff 
saws,  riding  and  walk-behmd  mowers,  yard 
and  garden  tractors,  tillers,  edgers,  brush 
cutlers,  trimmers,  blowers  and  accessories. 
See  our  ad  in  product  guide. 

Hypro  Corporation  E 

375  Fifth  Ave.  NW 

New  Brighton.  MN  55112 

June  Nusz 

612-633-9300 

i 

Illinois  FWD  Truck  & Equip.  Co.  E 
7128  Barry  Ave. 

Rosemont,  IL  60018 
Frank  Hantak 
312-296-7171 

Independent  Protection  Co.,  Inc.  S 
1603-09  South  Main  St. 

Goshen,  IN  46526 
Robert  E.  Cripe 
219-533-4116 

See  our  ad  in  product  guide. 

International  Knife  & Saw  E 

P.O.  Box  100535 

Florence,  SC  29501 

David  Graham 

803-662-6345 

IKS  brush  chipper  knives  give  you 
extended  life,  more  grinds.  Manufactured 
to  machine  specs. 

International  Reforestation  Suppliers  S 

P.O.  Box  5547,  2100  W.  Broadway 
Eugene.  OR  97405 
Gary  Stewart 
503-345-0597 

R.F.  Inter-Science  Co.,  Inc.  S 

P.O.  Box  505 

Huntington,  NY  11743 

Richard  Freeman 

516-421-1342 
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Jameson  Corp.  S 

P.O.  Box  240277 

Charlotte,  NC  28224 

Bob  Hillard 

704-525-5191 

800-346-1956 

Jameson  Corp.  manufactures  safety  tools, 
fiberglass  tree-trimming  poles  and 
hydraulic  tool  holders  for  utilities, 
arborists  and  contractors. 

JarrafT  Industries,  Inc.  E 

P.O.  Box  2012 

North  Mankato,  MN  56001 

George  Boyum 

507-345-1115 

800-767-7112 

Jeffrey  Div.,  Dresser  Indust.,  Inc.  E 

Box  387 

Woodruff,  SC  29388 
R.J.  Adams 
803-476-7530 

JLG  Industries,  Inc.  E 

JLG  Drive 

McConnellsburg,  PA  17233 
Todd  Wi liman 
717-485-5161 

JRP  International,  Inc.  C 

P.O.  Box  1472 
Fond  du  Lac,  WI  54935 
John  Rixen 
414-922-6717 

K 

Kemp  West,  Inc. 

4911  Bickford  Ave. 

Everett,  WA  98205 
Tim  Davison 
206-334-5572 

Kendall  Mfg.,  Inc. 

P.O.  Box  831 
Lawrenceville,  GA  30246 
Robert  Williams 
404-822-9822 

Kershaw  Manufacturing  Co.,  Inc. 

P.O.  Box  24410 
Montgomery,  AL  36124 
205-271-1000 


Kinetic  Stump  Cutter,  Inc.  E 

P.O.  Box  115 

Jupiter,  FL  33468 

Russell  E.  Mollberg 

800-422-9344 

Kldn  Tools,  Inc.  S 

P.O.  Box  599033 
Chicago,  IL  60659 
708-677-9500 

Klein  Tools  offers  a complete  line  of 
occupational  protective  equipment, 
including  specialized  tree-trimmer 
eqidpment.  Know  and  follow  ANSI  Z133.1 . 

Kohler  Co.  Engine  Division  E 

444  Highland  Drive 
Kchler,  WI  53044 
800-544-2444 

Karl  Kuemmerling,  Inc.  E,S 

129  Edgewater  Ave.,  NW 
M^sillon,  OH  44646 
Charles  Ritz 
216-477-3457 

Tree  trimming  tools:  saws,  ropes,  pruners, 
etc.  Mfgr.  Mitts  &.  Merrill  brush  chippers. 
Dealer  for  Hodges  stump  routers.  Boots  &. 
uniforms . Write  for  catalogue. 


L 

Labonville,  Inc. 

504  Berlin-Gorham  Road 
Gorham.  NH 
Richard  Labonville 
603-752-4030 

See  our  ad  in  product  guide. 

Lambeth  Corp.  S 

E P.O.  Box  G-825 

Now  Bedford,  MA  02742 
Carolyn  Hughes 
508-995-2626 

Lanier  Industrial  Products,  Inc.  S 
E P.O.  Box  1166 

Perry,  FL  32347 
Louis  Lanier 
904-584-3340 

Lunphear  Supply  C,E,S 

E 1884  S.  Green  Road 

South  Euclid,  OH  44121 
Dave  Ausperk 
216-381-1704 

For  all  your  tree  care  equipment  & 
supplies : pruning,  rigging,  ropes,  saddles, 
injections,  fertilizer,  chippers,  stump  &. 
root  cutters,  spraying.  See  our  ad  in 
product  guide. 
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Lectric  Lites  Co.  E 

5600  Midway  Road 
Fort  Worth.  TX  76117 
Dennis  Morrow 
817-831-0961 

Lenan  Corp.  E 

20  S.  Main  St. 

Janesville,  WI  53545 
Bill  Forbes 
608-752-1601 

A.M.  Leonard,  Inc.  E 

P.O.  Box  816 
Piqua,  OH  45356 
Mark  Barhorst 
513-773-2694 

Leonardi  Mfg.,  Inc.  E 

2728  Erie  Drive 
Wecdsport,  NY  13166 
Ezio  Leonardi  Sr. 

800-537-2552 

See  our  ad  in  product  guide. 

Lesco,  Inc.  C,E 

2005  Lake  Road 
Rocky  River,  OH  44116 
David  Hock 
216-333-0961 

Levco  Manufacturers,  Inc.  E 

P.O.  Drawer  L 
Wynne,  AR  72396 
Jed  Hollan 
s 501-238-8126 

Ten  models  of  stump  grinders  including 
PTO  driven  for  landscaping  to 
landclearing.  See  our  ad  in  product  guide. 

Lift  All/Hydra  Tech,  Inc.  E 

3020  Commercial  Road,  P.O.  Box  9738 
Fort  Wayne.  IN  46899 
Neal  Anklam 
219-747-0526 

Lobo  Management,  Inc.  P 

Jug  End  Road,  P.O.  Box  261 
South  Egrcmont,  MA  01258 
Susan  B.  Haupt 
413-229-8565 

Business  consultant,  35  years  experience: 
operations  & office  system  analysis, 
recommendations  for  improved  knowledge 
&.  profitability;  Accountable  Arborist 
software. 

Lyons  Equipment  Co.  E 

Route  353 

Little  Valley.  NY  14755 
Andy  Reese 
716-938-9175 


M 

Maibo  Pruning  System/Brewt  E 

5120  N.  Arena  Way 

Atwater,  CA  95301 

Butch  Rhoton 

209-394-3122 

800-255-9180 

Air-powered  pruning  system : Shears, 
toppers,  chain  saw,  hedger,  br  us  he  utter, 
gas  & PTO  driven  pruning  compressors. 

Manitex,  Inc.  E 

4300  Acapulco  Ave. 

McAllen,  TX  78503 
Jack  McKay 
512-630-2690 

Mathews  Ford,  Wooster  E 

4199  Cleveland  Road 

Wooster.  OH  44619 

Alan  Streit 

800-589-2065 

JJ.  Mauget  Co.  C 

2810  N.  Figueroa  St. 

Los  Angeles,  CA  90065 

Nate  Dodds 

800-TREES-RX 

See  our  ad  in  product  guide. 

McCulloch  Corp.  E 

P.O.  Box  11990 
Tucson,  AZ  85734 
602-574-1311 

Medi-Ject  Tree  Injection  Sys.  Co.  S 

520  Eldora  Lane 

Lincoln.  NE  68505 

John  Fishbach 

402-467-5926 

Treatment  of  iron  deficiencies  in  pin  oaks, 
maple,  sweet  gum,  and  many  other  trees. 
One  treatment  will  last  for  3-4  years. 
Fewer  wounds  and  no  annual  wounding. 

Merck  & Co.  C 

P.O.  Box  2000 
Rahway.  NJ  07065 
Paul  Hudson 

Miller  Equipment  Co.  S 

1355  15th  Sl 

Franklin,  PA  16323 

Rob  Beightol 

800-873-5242 

814-432-2118 


Milwaukee  Electric  Tool  Corp.  S 

13135  W.  Lisbon  Road 
Brookfield,  W1  53005 
Debra  Saykowski 

414- 783-8311 

Minnesota  Wanner  Co.  E 

5145  Eden  Ave.  So. 

Minneapolis,  MN  55436 
Tom  Wanner 
800-247-4998 

Minnesota  Wanner  carries  a complete  line 
of  quality  sprayers  and  accessories  for  the 
professional  applicator. 

Mobay  Corp.,  Agrlc.  Chem.  Div.  C 

P.O.  Box  4913 

Kansas  City.  MO  64120 

Rich  Bums 

816-242-2364 

Monsanto  Co.  C 

800  N.  Lindberg  Blvd. 

St.  Louis.  MO  63167 
David  L.  McLaughlin 
314-694-3352 

Morbark  E 

P.O.  Box  1000 
Winn.  MI  48896 
800-233-6065 

Budding  high  quality  brush  chipping  and 
wood  recycling  equipment  for  more  than 
30  years.  Disc  or  new  drum  style,  we  have 
the  right  chipper  for  you.  See  our  ad  in 
product  guide. 

Morrison  Industries,  Inc.  E 

2101  Business  Center  Drive,  Suite  200 
Irvine,  CA  92715 
Jim  Morrison 
714-476-2777 

Moyer  & Son,  Inc.  C 

113  E.  Reliance  Road,  P.O.  Box  198 

Soudcrton.  PA  1 8964 

Mark  Phipps 

800-345-0419 

215-723-6001 

Mr.  Trees  P 

18  Commercial  Blvd. 

Ignacio,  CA  94949 
Tripp  Curtis 

415- 485-5455 

Muench  Co.,  Inc.  E,S 

15  Virgil  St. 

Stamford,  CT  06902 
Alan  F.  Rilch 
203-323-9921 


Multitek,  Inc.  E 

700  Main  St..  P.O.  Box  170 

Prentice,  WI  54556 

Howard  C.  Heikkinen 

800-243-5438 

715-428-2000 

Firewood  processors  - diesel,  portable  in 
35  hp,  80  hp,  109  hp;  conveyors  - lengths 
of  20  &.  30  ft.,  skidsteer  loader  log  &. 
brush  grapple  attachments.  See  our  ad  in 
product  guide. 

Mycogen  Corporation  C 

5451  Oberlin 

San  Diego.  CA  92121 

619-453-8030 

N 

National  Safety  Equipment  Outlet  E 

P.O.  Box  999 
Charlestown,  NH  03603 
Phil  Burt 
603-826-4070 

See  our  ad  in  product  guide. 

Nature’s  Touch  P 

11150  Addison 

Franklin  Park.  IL  60131 

Don  Arenberg 

708-455-8600 

New  England  Arborware,  Inc.  E,S 
672  Pleasant  St. 

Norwood,  MA  02062 
Tom  Duffy 
617-769-0077 
800-242-9660 

Full  line  of  arborist  supplies,  Brush 

Bandit,  FMC,  J.P.  Carlton. 

New  England  Ropes  S 

23  Popes  Island 

New  Bedford,  MA  02740 

Randy  Longerich 

508-999-2351 

Nlemeyer’s  Power  Equipment  E,S 

19  S.  Newton  St. 

Newton  Square.  PA  19073 
Dean  Diehl 
215-356-2672 

North  American  Micron  S 

P.O.  Box  1227 
Reedley,  CA  93654 
209-638-4252 
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Northeast  Shade  Tree  C 

166  Clinton  Sl 

Portsmouth,  NH  03082 

Jeffrey  W.  Ott 

603-436-4804 

Northeastern  Associates,  Inc.  EfS 

23  I Commerce  Road 

Fairfield,  NJ  07004 

Vince  Dujets 

201-227-0359 

Whether  your  needs  are  shade  and 
ornamental  tree  spraying,  lawn  spraying, 
mosquito  control  or  termite  work,  we  have 
the  exact  sprayer  you  need.  See  our  ad  in 
product  guide. 

Northern  Hydraulics  E 

P.O.  Box  1499 
Burnsville,  MN  55337 
800-533-5545 

Novo  Nordisk  Bioindustries,  Inc.  C 

33  Turner  Road 

Danbury,  CT  06813 

Tom  Schmidt 

800-283-3386 

Novo  Nordisk  Bioindustrials,  Inc., 
manufactures  Foray  bioinsecticide  for  the 
arborist  market  for  control  of  leaf-eating 
caterpillars  on  trees  and  shrubs.  See  our 
ad  in  product  guide. 

o 

Oberon  Co./Paramount  Corp.  S 

435  Coggeshall  St. 

New  Bedford,  MA  02746 

508-999-4442 

Jack  B.  Hirschmann  Jr. 

OEM  Controls  E 

10  Controls  Drive 

Shelton,  CT  06484 

Brian  Simons 

203-929-8431 

Olathe  Manufacturing  Co.,  Inc.  E 

201  Leawood 

Industrial  Airport,  KS  66031 
Steve  Rogers 
913-782-4396 
800-255-6438 

Onan  Corporation  E 

1400  73rd  Ave.  NE 

Minneapolis,  MN  55432 

Ron  Hansen 

612-574-5000 


Opdyke,  Inc.  E 

3123  Bethlehem  Pike 

Hatfield,  PA  19440 

Robert  Opdyke 

215  721-4444 

Oregon  Cutting  Saws  E 

P.O  Box  22127 

Port  land,  OR  97222 

Rhys  Campbell 

503  653-8881 

p 

The  Pancoast  Concern,  Ltd.  P 

23  E.  Main  St.,  Suite  4 

Victor.  NY  14564 

Duane  A.  Pancoast 

716  924-4570 

Plant  Food  Co.,  Inc.  C 

Highstown-Cranbury  Station  Road 

Crarbury,  NJ  08512 

Ted  Platz 

800  562-1291 

609  448-0935 

Plastic  Composites  Corporation  E 

8301  N.  Clinton 

Fort  Wayne.  IN  46825 

Craig  Keoun 

219  484-3139 

800-747-9339 

Aerial  lift  replacement  fiberglass  parts, 
including  booms  and  buckets.  Also,  repairs 
and  dielectric  testing.  800-747-9339 

PoulanAVeed  Eater  E 

5020  Floumoy-Lucas  Road 
Shreveport.  LA  71129 
David  Anderson 
318-687-0100 

Poulan  Pro  has  been  a major  supplier  of 
tree  saws  through  our  S25DA.  Write  us 
about  how  our  other  pro  saws  can  meet 
your  needs.  See  our  ad  in  product  guide. 

Practical  Solutions  P 

710(1  N.  High  St..  #202 
Worthington,  OH  43085 
A.  Maris  Franke 
614-436-9066 

Prec  ision  Laboratories,  Inc.  C,S 

P.O.  Box  127 

Northbrook,  IL  60065 

Bob  Gordon 

708-498-0800 

800-323-6280 


Preformed  Line  Products  S 

660  Beta  Drive 

Cleveland,  OH  44143 

John  M.  Hofstetter 

216-461-5200 

Professional  Tree  & Turf  Equipment  E 

6945  Indiana  Court  #400 

Golden.  CO  80403 

Steve  Tangsrud 

800-237-7785 

303-422-7608 

Custom  built  sprayers  of  any  size  for  any 
application.  Parts  and  accessories  for  most 
all  other  sprayers.  We  ship  on  the  same 
day  if  possible.  See  our  ad  in  product 
guide. 

Pro-Lawn  Products,  Inc.  C 

P.O.  Box  4908 

Syracuse.  NY  13221 

Alton  Keller 

315-449-6264 

Promark  Products-Ariens  Co.  E 

655  West  Ryan 

Bril  lion,  WI  54110 

Mike  Thuecks 

414-756-2141 

Wellington  Puritan  S 

P.O.  Box  244 

Madison,  GA  30650 

Terry  McMichael 

800-221-5054 

R 

Rapco  Industries,  Inc.  E 

12130  N.E.  Ainsworth  Circle,  Suite  240 
Portland,  OR  97220 
Ronald  F.  Blehm 
503-255-6355 

Rayco  Manufacturing,  Inc.  E 

4255  Lincoln  Way  East 
Wooster.  OH  44691 
Jake  Stout 

800-392-2687  (in  state) 

800-392-2686  (out  of  state) 

See  our  ad  in  product  guide. 

Reading  Body  Works,  Inc.  E 

P.O.  Box  14 

Reading,  PA  19603 

Debbie  Hartranft 

215-775-3301 
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Recycling  Systems,  Inc.  E 

P.O.  Box  364 

Winn,  MI  48896 

Gary  Bardos 

517-866-2800 

World’s  leading  manufacturer  of  wood 
recycling  equipment.  Tub  grinders,  waste 
recycler,  screens  and  more.  Call  for 
information  on  our  complete  line.  See  our 
ad  in  product  guide. 

Red  Wing  Shoe  Co.  S 

419  Bush  St. 

Red  Wing.  MN  55066 
Craig  Livingstone 
612-388-8211 

RGC  Construction  Equipment  E 

P.O.  Box  681 

Buffalo.  NY  14240 

Bill  Krawczyk 

716-895-1156 

Rhone-Poulenc  Ag.  Co.  C 

P.O.  Box  12014 

Research  Triangle  Park.  NC  27709 

Jack  Boyne 

919-549-2000 

Rockland  Corporation  C 

P.O.  Box  809 

West  Caldwell,  NJ  07007 

Steve  Stys 

800-543-1311 

Horticultural  spray  oil,  foliar  &.  dormant 
use;  Rocland  Sevin  SL;  Mask- it,  masks 
spray  odors ; Novo  Foray  48B,  a natural 
Bt ; plus  other  products  for  trees. 

Root  Control,  Inc.  S 

2525  NW  Expressway 

Oklahoma  City,  OK  73112 

Kurt  Reiger 

405-848-2302 

Roots,  Inc.  C 

25  Science  Park 

New  Haven,  CT  06511 

Wayne  Williams 

203-786-5295 

s 

Samson  Ocean  Systems,  Inc.  S 

2090  Thorton  Road 

Femdale,  WI  98248 

Tom  Selman 

206-384-4669 


Sandoz  Crop  Protection  C 

1300  E.  Touhy  Ave. 

Des  Plaines,  IL  60018 
Ron  Fister 
708-390-3705 

Schodorf  Truck  Body  & Equip.  Co.  E 
885  Harmon  Ave. 

Columbus.  OH  43223 
Paul  Schodorf 
800-288-0992 

See  our  ad  in  product  guide. 

Schultz  Co.  C 

14090  Riverport  Drive,  P.O.  Box  173 
St.  Louis.  MO  63043 
Scott  Leuckel 
314-298-2700 

Seppi  Div.,  C.T.  & E.  Co.  E 

P.O.  Box  69 

Rosemount,  MN  55068 

Jim  Ochetti 

612-423-2222 

800-642-4441 

Services  & Materials  Co.  S 

2200  South  J St. 

El  wood,  IN  46036 
Patty  Hensley 
317-552-3352 

Sharp  Edge,  Inc.  E 

8431  S.  Winn  Road 

Winn,  MI  48896 

Jeff  Recker 

517-866-2780 

Marketing  a complete  line  of  quality  brush 
chipper  knives  plus  fast  professional  knife 
sharpening  service. 

The  Sharp  Tool  Co.  E 

167  California  St. 

Newton,  MA  02158 
Amy  Hollister 
617-332-7178 
800-221-5452 

Shawtown  Industries,  Inc.  S 

4580  Calle  Alto  Unit  D 

Camarillo,  CA  93010 

Howard  Schau  III 

805-987-5809 

W.T.  Sherrill,  Inc.  E,S 

3101  Cedar  Park  Road 

Greensboro,  NC  27405 

Tobe  Sherrill 

800-525-8873 


Shindaiwa,  Inc.  E 

11975  SW  Herman  Road 

Tualatin,  OR  97062 

David  Dahlstrom 

503-692-3070 

Sidefire,  Inc.  E 

6 Johnson  Court,  P.O.  Box  671 

Bay  City.  MI  48707 

Mike  Whaley 

517-894-4570 

Sierra  Moreno  Mercantile  Co.  P,S 

P.O.  Box  292 

Big  Pool.  MD  21711 

Donald  F.  Blair 

301-842-2544 

Sign  Up  Corporation  S 

P.O.  Box  14624 

Portland,  OR  97214 

Sherri  Wahle 

503-238-3732 

Simon-Telelect,  Inc.  E 

600  Oakwood  Road,  P.O.  Box  1150 
Watertown,  SD  57201 
Terry  V anCon  ant 
605-882-4000 

Skyline  Northwest  Corp.  S 

224  SW  Hamilton 
Portland,  OR  97201 
John  Runckel  Jr. 

503-241-0528 

800-547-8664 

Smith  Bros.  Contracting  Equip.,  Inc.  E 

5731  North  Military  Trail 

West  Palm  Beach,  FL  33407 

Simon  Smith 

800-262-2280  (in  state) 

407-689-9880  (out  of  state) 

A full-line  equipment  dealer  serving 
Florida  since  1978.  Parts,  rentals,  service, 
sales.  When  you  want  results  think  Smith 
Bros. 

Snap-Cut/Gilmour  Group  E,S 

P.O.  Box  838 
Somerset,  PA  15501 
800-458-0107 

Snyder  Industries,  Inc.  E 

P.O.  Box  4583 

Lincoln,  NE  68504 

Dan  Pensick 

402-467-5221 
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Solo  Inc*  E 

5100  Chestnut  Ave„  P.O.  Box  5030 
Newport  News,  VA  23605 
Sheila  Mikita 
804-245-4228 

Source  Technology  Biological^  Inc*  C 
3355  Hiawatha  Ave.,  Suite  222 
Minneapolis,  MN  55406 
Will  Hartfeldl 
800-ELM-TREE 

Now  control  Dutch  elm  disease  3+  years, 
about  $15/ tree.  Newly  labeled  for  oak  wilt, 
cankers  dc  as  spray  on  crabs  for  apple 
scab! fir eblighi.  I -800- ELM -TREE. 

Southco  Industries,  Inc.  E 

1840  E.  Dixon  Blvd. 

Shelby,  NC  28150 
Richard  Goforth 
704-482-7308 
800-331-7655 

Southco  Ind. , Inc  leading  & oldest 
forestry  body  manufacturer.  Chassis  cabs, 
brush  chipper st  knuckle  boom  cranes , 
aerial  units , available  to  complete  package. 
See  our  ad  in  product  guide. 

Southeastern  Equipment  Co.  E 

826  Club  Court 

Lawrenceville,  GA  30243 

Don  Fowler 

404-962-6720 

Southern  Mill  Creek  Prod.  Co.,  Inc,  C 

5414  N.  56th  St 

Tampa,  FL  33612 

Mike  Wiggin 

800-282-91 15 

F emulator  of  Pratt  insecticides,  including 
OX  insect  spray  (an  organic  insecticide 
containing  pyrethrins  and  rote  none). 

Spectrum  Technologies,  Inc.  C,S 

12010  S.  Aero  Drive 

Plainfield,  IL  60544 

Mike  Thurow 

800-248-8873 

Spotlight  Industries,  Inc.  S 

31635  Blue  Meadow 

Westlake  Village,  CA  91361 

Jim  McGee 

818-706-1945 

800-345-5243 


Spraying  Devices,  Inc.  E 

P.O.  Box  3107 

Visalia,  CA  93278 

Terry  Stone 

209-734-5555 

SDl  starts  its  10th  year  as  the 
manufacturer  of  quality  spraying 
equipment  for  the  professional  tree  & turf 
spray  operator.  See  our  ad  in  product 
guide , 

Sprengnether  Instruments,  Inc.  P 

4150  Leclede  Ave. 

$t.  Louis,  MO  63108 
Tom  Moore 
314-535-1682 

Spring  Valley  Turf  Products  C 

1891  Spring  Valley  Road 

Jackson,  WT  53037 

Bill  Vogel 

414-677-2273 

Standard  Safety  Equipment  Co.  S 

P.O.  Box  188 

Pal  an  tine,  IL  60078 

708-359-1400 

Stanley  Hydraulics  Tools  S 

3810  S.E,  Nacf  Road 
Milwaukie,  OR  97267 
503-659-5660 

Stihl,  Inc.  E 

536  Viking  Drive 
Virginia  Beach,  VA  23452 
804-486-9100 

See  our  ad  in  product  guide. 

Stump  Removal  Co.  E 

1129  Lin  wood  Ave. 

Westwood,  NJ  07675 
Ron  Manning 
201-444-0676 

Stumpmaster,  Inc.  E 

P.O.  Box  103 

Rising  Fawn,  GA  30738 

Randy  Wallen 

404-462-2445 

Superior  Diesel  E 

1632  N.  Stevens  Sl 

Rhinelander,  WI  54501 

Bruce  Wendt 

800-521-0956 

John  Deere  diesel  engines,  50-300  hp  for 
all  applications:  custom  power  units , gen- 
sets,  repower  engines,  call  for  info.  800- 
521-0956  (distributor) 


1 

Tamarack  Clearing,  Inc,  E 

P.O.  Box  370 

Canton,  NY  13617 

MaLthew  Randi 

315-386-8273 

Reconditioned  buckets  and  chippers t 
skidder  mounted  buckets  and  sprayers . Call 
about  the  backyard  buddy  bucket. 

Technic  Tool  Carp.  E 

725  29th  St.  North 

Lewiston,  ID  83501 

Nancy  Keller 

800-243-9592 

Technology  Management,  Inc.  S 

3101  S.  Westnedge  Ave. 

Kalamazoo,  MI  49008 
, 616-388-8300 

TECO,  Inc.  E 

9733  Indianapolis  Road 

Fort  Wayne,  IN  46809 

Dave  Wick 

219-747-1631 

TECO's  Saturn  has  exceptional  reach  - 
lower  boom  actuates  138  degrees  and 
upper  boom  actuates  210  degrees 
overcenter.  Rectangular  booms  for  most 
strength  and  less  flex.  See  our  ad  in 
product  guide. 

Teledyne  Total  Power  E 

3409  Democrat  Road 
Memphis,  TN  38181 
901-365-3600 

Tendalre  Industries,  Inc,  E 

1100  W.  Cedar  Sl 

Beresford,  SD  57004 

Keith  Jones 

800-658-3558 

Tilton  Equipment  Co,  E,S 

P.O.  Box  68 
Rye,  NH  03870 
David  Tilton  Jr. 

603-431-9087 

800-4474152 

See  our  ad  in  product  guide. 

Time  Manufacturing  Co.  E 

P.O,  Box  20368 

Waco,  TX  76702 

Lee  Taylor 

817-776-0900 

See  our  ad  in  product  guide. 
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Tol,  Inc.  E 

P.O.  Box  1498 

Tulare.  CA  93275 

Dan  Waller 

800-732-2142 

Trebor  Corp.  C,E 

4045 -A  Jonesboro  Road 

Forrest  Park,  GA  30050 

Warren  Vannest 

404-366-0957 

800-331-1449 

Tree  Equipment  Co.  E,S 

5550  Rosewood 

Lake  Oswego,  OR  97035 

Joe  Osborne 

503-635-3916 

800-635-4294 

Tree  Inject  Systems  C 

1014  Rein  Road 

Cheektowaga,  NY  14225 

Richard  M.  Stedman 

716-632-8193 

Tree  Trimmer  Equip.  & Supply  E,S 

3001  Ml.  Carmel  Ave. 

Glenside,  PA  19038 
George  Sarosky 
215-885-5354 

Tuf-Tug  Prod./Ohlo  Holst  & Pulley  S 

3314  Encreie  Lane 

Dayton.  OH  45439 

J.  Deuer 

513-299-1213 

Tyler  Equipment  Corp.  E 

251  Shaker  Road 

East  Longmeadow,  MA  01028 

1100  North  Colony  Road 

Wallingford.  CT  06492 

Thomas  Tyler 

413-525-6351 

203-269-4473 

u 

U.D.  Trucks  E 

P.O.  Box  152034 

Irving,  TX  75015 

Dayle  Wetherell 

214-550-8400 

See  our  ad  in  product  guide. 

Uniroyal  Chemical  Co.  C 

Benson  Road 
Middlebury,  CT  06749 
203-573-2000 


Utility  Equip.  Leasing  Corp.  E 

N4  W22610  Bluemound  Road 
Waukesha,  WI  53187 
Bill  Harrington 

414- 547-1600 
800-558-0999 

Renting/Leasing  Hi  Ranger  aerial  lift 
trucks,  Telelect  digger  derricks  and 
material  handlers. 

v 

Vaca/Village  Blacksmlth/SMS  Ind.  S 

1219  S.  Los  Angeles  St. 

Glendale.  CA  91204 
John  Vombaur 
213-245-3739 

Valent  Corp.  C 

P.O.  Box  8025 
Walnut  Creek,  CA  94596 
Steve  Carlson 

415- 256-2700 

Van  Waters  & Rogers  C 

2256  Junction  Ave. 

San  Jose,  CA  95131 
Norman  Ehman 
408-435-8700 

VC  Marketing,  Inc.  E 

119  Dorsa  Ave. 

Livingston.  NJ  07039 
Aldo  Vandermolen 
201-992-8514 

Vermeer  Manufacturing  Co.  E 

P.O.  Box  200 

Pella,  IA  50219 

Bev  Rietveld 

515-628-3141 

800-829-0051 

See  our  ad  in  product  guide. 

V.I.T.  Products,  Inc.  S 

10890  Thommint  Road,  Suite  100 
San  Diego,  CA  92127 
Don  Pagano 
619-673-1760 

w 

Weatherly  Consumer  Products,  Inc.  C 

P.O.  Box  1750 

Lexington,  KY  40593 

Robin  Stanley 

606-263-3633 


B.  & D.A.  Weisburger,  Inc.  P 

5 Waller  Ave. 

White  Plains,  NY  10601 
Michael  A.  Weisburger 
914-428-2829 

Wells  Cargo,  Inc.  E 

P.O.  Box  728-1052 

Elkhart.  IN  46515 

Don  Helvey 

219-264-9661 

800-348-7553 

Wesspur  Inc.,  Tree  Equipment  E,S 

2111  Lincoln  St. 

Bellingham,  WA  98225 
Stewart  Prentiss 
800-845-1213 

Western  Tree  & Landscape  Supply  E,S 
7627  Fair  Oaks  Blvd. 

Carmichael,  CA  95608 
Mark  Schoenstein 
800-94-ARBOR 
916-944-4439 

WesthefTer  Co.,  Inc.  E 

Box  363,  1253  N.  3rd  St. 

Lawrence,  KS  66044 
Murl  Westheffer 
913-843-1633 
800-362-3110 

The  Westheffer  Co.,  Inc.,  has  been  in 
business  for  over  30  years  serving  the 
needs  of  the  tree  and  turf  industry.  For  all 
your  spraying  needs  call  Westheffer.  See 
our  ad  in  product  guide. 

H.P.  Wheelburro  Co.  E 

P.O.  Box  1801 

Evanston,  IL  60204 

Frank  K.  Hoover 

708-869-8056 

Wicko  Industries,  Inc.  E 

Route  2.  Box  154 

Broken  Bow,  NE  68822 

Brandon  Ideen 

800-872-8864 

Y 

Yale  Cordage  Co.  S 

25  Bridge  St. 

Yarmouth,  ME  04096 
Richard  Hildebrand 
207-846-9048 


TCI  PRODUCT  DIRECTORY  - 12 


AERIAL  LIFTS 


AERIAL  LIFTS 


AERIAL  LIFT,  INC. 

Aerial  Lift,  Inc.  of  Connecticut  has  been  manufacturing 
quality  overcenter  model  AL50’s  for  over  a decade  and 
backed  up  by  33  years  of  24  hour  superior  service  which 
is  second  to  none.  Our  warranty  covers  100%  parts  and 
labor  to  guarantee  no  expense  to  the  consumer  for  one 
(1)  full  year.  Working  heights  up  to  73  feet.  Many 
different  mountings  available.  Aerial  Lift,  Inc.,  571 
Plains  Rd.,  Milford,  CT  06460. 

1-800-245-5438  - in  state. 

1-800-446-5438  - out  of  state 


ASPLUNDH  MANUFACTURING 


The  new  Asplundh  LR-III-55  aerial  lift  offers  60  feet 
of  working  height,  270  degrees  of  upper  boom  articulation 
and  125  degrees  of  lower  boom  articulation,  providing 
42  feet  of  side  reach  at  a working  height  of  31  feet.  52- 
foot,  50-foot  and  flat  deck  models  are  available.  Meets 
new  ANSI  A92.9  1990  standards.  For  a free  brochure, 
call  1-800-331-1038.  Asplundh  Manufacturing 
Division,  1550  Asplundh  Avenue,  Creedmoor,  NC 
27522. 


ALTEC  INDUSTRIES,  INC. 


Altec  Linebackers  are  designed  with  you  in  mind! 
These  machines  are  maneuverable,  reliable  and  durable! 
They  feature  a large  working  area,  incredible  side  reach 
and  are  available  with  a wide  range  of  features  and 
options  to  suit  your  needs.  The  Linebacker  is  designed 
for  rugged  service  and  each  one  is  dielectr  ically  tested  to 
meet  ANSI  standards.  Altec  Industries,  Inc.,  210 
Inverness  Center  Drive,  Birmingham,  AL  35242. 
1-205-991-7733. 


Agility  and  dependability,  two  reasons  the  SkyRider 
SR-51  is  the  unit  more  companies  are  choosing.  Our 
breakover  lower  boom  travels  125  degrees,  upper  boom 
articulation  is  284  degrees  which  enables  you  to  get  in 
hard  to  reach  places.  For  more  information  about  the 
SkyRider,  Wood/Chuck  Chippers  or  Safety  Test  & 
Equipment  Co.,  call  1-800-438-0671.  DjA  Beam 
Enterprises,  Ltd.,  P.O.  Drawer  400,  Shelby,  NC 
28150. 
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AERIAL  LIFTS 


HI-RANGER,  INC. 


TECO,  INC. 


Hi-Ranger’s  new  Sidekick  (tm)  Model  SK-451  aerial 
device  features  exceptionally  smooth  over-center  travel. 
Great  maneuverability  is  achieved  through  its  135 
degree  lower  boom  travel  and  210  degree  upper  boom 
travel.  Working  height  is  56  feet  and  horizontal  reach  is 
42  feet  9 inches.  Complimented  with  Hi-Ranger’s  15 
cubic  yard  chipbox,  the  Sidekick  is  ideal  for  your  tree- 
trimming applications.  Hi-Ranger,  Inc.,  N4  W22610 
Bluemound  Road,  Waukesha,  WI  53187. 
1-414-547-1000. 


Features  of  the  TECO  Saturn:  56'  working  height  and 
44'  of  side  reach  reduces  set-up  time  and  allows  the 
operator  to  position  easily  in  difficult  areas;  Articulation 
of  the  upper  boom  is  210  degrees  and  lower  boom  is  138 
degrees  for  greater  side  reach;  Side-by-side  rectangular 
booms  for  strength;  Easy-to-operate  one  handle  platform 
control;  No  chains  or  cables;  Low  maintenance  design. 
TECO,  Inc.,  9733  Indianapolis  Rd.,  Fort  Wayne,  IN 
46809.  1-219-747-1631. 


TIME  MANUFACTURING  CO. 


AMERICAN  SAFETY  UTIL.  CORP. 


Time  Manufacturing  Company  offers  Versalift  aerial 
devices  in  working  heights  to  65  feet.  Featured  is  our 
most  popular  tree-trimming  unit,  the  over-center  model 
VO-50,  with  55  feet  of  working  height.  Save  time  and 
money  with  a Versalift!  Complete  specs,  pricing  and 
delivery  schedules  available.  Time  Manufacturing 
Company,  P.O.  Box  20368,  Waco,  TX  76702. 
1-817-776-0900.  FAX:  817-776-7531. 


American  Safety  Utility  Corporation  has  a complete 
line  of  climbing  equipment,  saddles,  rope  snaps,  saws, 
scabbards,  climbing  boots,  first  aid  kits,  and  Jameson 
fiberglass  pruner  poles.  Featured  is  our  Oro  Russet,  dry 
foot  climbing  boots  available  in  10"  and  16".  Call  now  to 
order  your  copy  of  our  catalog.  American  Safety  Utility 
Corp.,  P.O.  Box  1 740,  Shelby,  NC  28 1 5 1.  1-800- 

438-6013. 
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ARBORIST  SUPPLIES 


ARBORLINE  INC. 

Arborline  offers  today’s  professional  arborist  an 
outstanding  selection  of  conventional  and  extra  high- 
strength  ropes  to  meet  your  demanding  needs.  Featured 
is  our  new  PowerBraid  bull  rope  designed  to  outlast 
standard  arborist  lines  2 to  1 while  offering  easy  handling 
and  increased  security.  Available  in  1/2"  through  3/4", 
You  can  depend  on  Arborline  for  all  your  rope  needs, 
Arborline  Inc.,  P.O.  Box  101,  E.  Longmeadow,  MA 
01028. 1-800-432-7267. 


BISHOP  COMPANY 

Since  its  beginning  in  1946,  the  Bishop  Company  in 
Whittier,  California  has  worked  toward  and  earned  a 
position  as  a leading  supplier  to  the  landscape  and  tree 
maintenance  industry.  Meeting  the  industry’s  demand 
for  the  best  quality  equipment  and  service  has  been  the 
key  factor  in  achieving  that  leading  position.  Bishop 
Company,  12519  E.  Putnam  St.,  P.O.  Box  870, 
Whittier,  CA  90608.  1-800-421-4833. 


ELVEX  CORPORATION 


INDEPENDENT  PROTECTION  CO. 


Elvex  offers  a full  range  of  personal  protective  products 
for  the  arborist.  Product  line  includes  chain  saw  chaps, 
chain  saw  vests,  head/face/hearing  protection  units 
with  mesh  or  polycarbonate  visor,  safety  glasses  and 
hearing  protection.  Products  are  sold  through  leading 
outdoor  power  equipment  distributors,  arborist  and 
landscape  supply  distributors*  For  product  information 
contact  Elvex  Corporation,  7 Trowbridge  Drive, 
PX).  Box  850,  Bethel,  CT  06801, 1-800-888-6582, 


Lightning  Protection  for  Trees!  Copper  cables,  air 
terminals,  (points)  fasteners,  clamps,  connectors,  ground 
terminals,  and  installation  tools  shown  above  at  base  of 
tree  before  installing  system.  Send  for  catalog  and  free 
tree  sales  kit.  Also  available,  VHS  video  “How  to  Install 
System”.  Independent  Protection  Company,  P.O, 
Box  536,  Goshen,  Indiana  46526.  1-219-533-4116. 
FAX:  1-219-534-3719. 
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ARBORIST  SUPPLIES 


LABONVILLE  INC. 


We  are  one  of  the  largest  importers,  distributors  and 
manufacturers  of  logging  equipment  and  safety  clothing 
in  the  country.  The  business  was  founded  in  1953  and 
we  were  the  first  in  the  business  to  promote  safety 
clothing  for  the  forestry  industry.  Contact  us  to  receive 
our  catalog.  Labonville  Inc.*  504  Berlin-Gorham 
Rd.,  Gorham,  NH  03581,  1-603-752-4030, 

FAX:  1-603-752-7621* 


LANPHEAR  SUPPLY 


Ballard  Friction  Rope  Break  - Great  and  affordable 
for  large  tree  and  limb  removal.  Why  struggle  and  guess 
with  “wraps*  around  a large  diameter  trunk.  The  friction 
co-efficient  is  always  the  same  regardless  of  bark  type 
and  ropes  don't  wear  from  rough  bark.  Time  saved  puts 
money  on  your  bottom  line.  We  carry  a complete  line  of 
tree  care  equipment,  tools  and  supplies  including  a 
large  selection  of  rigging  and  climbing  gear.  Lanphear 
Supply*  1884  S.  Green  Rd*,  Cleveland*  OH  44121, 
1-21 6-381-1 704. 


NATIONAL  SAFETY  EQUIP.  OUTLET 


NOVO  NORDISK  BIO.,  INC. 


Free  National  Safety  Equipment  Outlet  catalog  is 
packed  with  Emergency  Vehicle  Lighting  for  Highway 
Departments,  Utilities,  Towing  and  Rescue  Vehicles 
plus  Police  and  Fire  Equipment.  Save  hundreds  on 
nationally  known  equipment!  Poly  cones,  barricades, 
hard  hats,  first  aid  kits  and  flashlights  too.  Excellent 
service,  fast  shipping  and  warranties.  Toll-Free  Phone/ 
FAX  #:  1-800-443-0300*  National  Safety  Equipment 
Outlet*  P.O.  Box  999*  Charlestown*  NH  03603- 
0999* 


Foray  is  a B.t  ( Bacillus  thuringiensis)  product  from 
Novo  Nordisk  that  has  proven  successful  in  controlling 
foliage-feeding  caterpillars  such  as  gypsy  moths,  tent 
caterpillars,  loopers,  leafrollers,  webworms,  bagworms, 
cankerworms  and  others  on  trees  and  shrubs.  It  is 
biodegradable  and  safe  to  humans  and  all  non-targeted 
organisms.  Available  in  2-1/2  gallon  containers.  Novo 
Nordisk  Bioindustrials,  Inc.,  33  Turner  Rd., 
Danbury*  CT  06813-1907.  1-800-283-3386. 
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BRUSH  CHIPPERS 


ASPLUNDH  WHISPER  CHIPPERS 

A new,  full  color  brochure  describing  the  heavy-duty, 
300  ft./minute,  drum-style  Whisper  Chipper  is  available 
from  Asplundh  Manufacturing  Division  The  brochure 
highlights  many  standard  features  and  a selection  chart 
is  included  showing  the  various  combinations  of  12-inch 
and  16-inch  rotors  with  4-  and  6-cylinder  gas  or  diesel 
engines.  For  a free  copy  of  the  brochure,  please  contact 
Asplundh  Manufacturing  Division,  1550  Asplundh 
Avenue,  Creedmoor,  NC  27522,  1-800-331-1038. 


BANDIT  INDUSTRIES,  INC. 

If  you  are  into  big  tree  take  downs  and  land  clearing, 
you  must  consider  the  Bandit  1250  Whole  Tree  Chipper. 
Built  like  our  popular  hand-fed  chippers,  the  rugged 
1250  is  designed  to  be  fed  by  a loader.  The  1250  has  a 
powerful  feed  system — up  to  200-HP,  and  is  available 
with  hydraulic  down  pressure  on  the  top  feed  wheel  and 
a hydraulic  winch.  For  more  information  about  all  our 
Bandit’s,  call  1-517-561-2270.  Bandit  Industries,  Inc., 
6750  Millbrook  Rd.,  Remus,  MI  49340. 


BRUSH  CHIPPERS 


DOSKOCIL  INDUSTRIES,  INC. 

The  new  Dosko  983-H  6"  hydraulic  chipper  is  designed 
with  a unique  feed  roller  system  that  moves  forward, 
toward  the  knives  and  up,  as  material  is  fed  into  knives 
allowing  you  to  chip  larger  material  without  kickback. 
Clockwise  rotating  in-feed  design  can  produce  hundreds 
of  foot  pounds  more  downward  pressure  than  conventional 
feed  systems.  Patent  Pending.  Doskocil  Industries, 
Inc.,  1324  W.  Rialto  Ave.,  San  Bernardino,  CA 
92410.  1-714-885-0988. 


MORBARK 

The  new  E-Z  Model  20/36  chipper/recycler,  with  its 
patented  drum  design,  uses  less  horsepower,  runs  quieter 
and  will  out-chip  any  chipper  on  the  market.  The  20/36 
features  a 36"  drum  with  revolutionary  chip  pockets, 
allowing  it  to  handle  the  nasty  brush  with  less  horsepower. 
Ask  for  your  side-by-side  demonstration  today.  Call  us 
at  1-800-233-6065  for  the  location  of  your  nearest  E-Z 
Chipper  dealer.  Morbark,  P.O.  Box  1000,  Winn,  MI 
48896. 
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BRUSH  CHIPPERS 


CHAIN  SA  WS 


Poukm.PRQ 


VERMEER  MANUFACTURING  CO. 

Bring  on  the  brush!  Meet  the  new  Vermeer  1220.  The 
1220  offers  you  the  power  and  performance  of  Vermeer’s 
No.  1 selling  top-of-the-line  unit  (1250)  in  a budget- 
sensitive  hydraulic-feed  chipper.  Vertical  feed  rollers 
(no  wrapping!).  Choose  between  76  hp  (gas)  and  80  hp 
(diesel)  models.  Optional  feed  sensor  governs  the  feed. 
270  degrees  discharge  capacity.  And  the  longest  feed 
table  in  the  industry!.  Vermeer  Manufacturing  Co., 
P.O.  Box  200,  Pella,  IA  50219,  800-829-0051. 


WOOD/CHUCK  CHIPPER  CORP. 

Wood/Chuck  incorporated  20  years  of  chipper  building 
experience  in  designing  its  latest  model  heavy-duty  disc 
chipper.  The  HyRoller  is  more  dependable,  handles  12M 
material,  features  a superior  hydraulic  feed  system  and 
provides  greater  operator  safety.  For  more  information 
about  Wood/Chuck  Chippers,  SkyRider  Aerial  Lifts  or 
Safety  Test  & Equipment  Co.,  call:  DA  Beam 
Enterprises,  Ltd.,  P.O.  Box  400,  Shelby,  NC  28150. 
1-800-438-0671. 


HUSQVARNA 

Lightweight  Husqvarna  Highcutter  PS50  hydraulic 
pole  pruning  saw  designed  for  tree  services  and  utilities, 
features  a telescopic  shaft  of  lightweight  fiberglass  and 
reinforced  polyester  available  in  five  lengths  extending 
up  to  20  feet  combined  with  a 3.2  hp,  49  cc  engine  and 
a durable  back  harness  allows  the  user  easy  mobility 
and  comfort.  Husqvarna  Forest  & Garden  Co.,  9006 
- J Perimeter  Woods  Dr.,  Charlotte,  NC  28216, 
1-704-597-5000. 


POULAN/  WEED  EATER 

Poulan  Pro  has  enhanced  its  professional  chain  saw 
family  with  Model  415.  An  inboard  style  clutch,  high 
power  and  low  weight  make  it  ideal  for  the  tree  service 
industry.  Poulan  Pro  is  well  known  for  the  S-25  DA  saw, 
but  other  models  in  the  line  feature  the  same  high 
quality  and  performance.  Contact  Poulan/Weed  Eater, 
5020  Flournoy-Lucas  Road,  Shreveport,  LA  71129, 
318-687-0100. 
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DOGGETTHS 
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"PLEASE  SEND  US  THE  MOST  RECEM  CATAUOO  ON  YQUJt’ 
►j,  DIFFERENT  VARIETIES  OF  TREE  FERTILIZER  AND  INDEX 
K OF  PUBLICATIONS  on  tref  nutrition 


.STATE l\ 

0 THE  DCKiGETT  CORPORATIO? 
LEBANON.  N.J  OKEJjl  /J 

’1(800)  448-1862,*  ' 


THE  TREE  FERTILIZER 


CHAIN  SAWS 


TREEFERTIUZERS 


FORESTRY  BODIES 


Since  1941,  we  have  manufactured  the  leading  brands 
of  soluble  fertilizers  and  kept  ourselves  current  on  tree 
nutrition  and  fertilization  research.  Not  only  do  we 
strive  for  the  optimum  in  formulating  the  finest  product 
for  the  tree  but  also  to  make  the  most  suitable  product 
for  the  tree  health  professional.  To  receive  our  free 
catalog,  contact:  The  Doggett  Corporation,  Lebanon, 
NJ  08833.  1-800-448-1862, 


Quality  chip  bodies  and  tool  compartments 
manufactured  of  rust-resistant  galvanneal  steel  Complete 
packages  available  through  stock  chassis  programs  save 
both  time  and  money.  Financing  assistance  available* 
Replacement  and  new  bodies  installed  on  24-hour  turn- 
around program,  Arborfecb  also  offers  a full  line  of 
telescopic  cranes  plus  a full  line  of  pickup  caps,  tool 
boxes  and  accessories.  Arbortech,  3203  W.  Lincoln 
Way,  Wooster,  OH  44691,  1-800-255-5715. 


STIHL  INC. 

The  066,  Stihl’s  most  advanced  chain  saw  combines 
high  power  and  low  weight  making  it  an  equally  good 
felling  or  limbing  saw.  It  has  a 5.6  cubic  inch/91.6  cc 
engine  and  weighs  only  16.1  lbs.  The  066  also  features 
an  LED  display  for  fast  and  accurate  carburetor 
adjustments.  Stihl  Incorporated,  P'.O.  Box  2015, 
Virginia  Beach,  VA  23452. 1-804-486-9100. 


TILTON  EQUIPMENT  CO. 

The  Olympyk  935DF  was  designed  and  engineered 
specifically  for  the  tree  care  professional.  The  2.1  cubic 
inch  powerhead  weighs  less  than  8.5  lbs.,  and  features 
a chrome-impregnated  cylinder,  dual  ball  bearing- 
supported  crankshaft,  electronic  ignition  and  a fully 
adjustable  automatic  oiler.  Anti-vibration  and  chain 
brake  are  standard.  For  more  information,  call  us  toll- 
free  1-800-447-1152  or  write:  Tilton  Equipment  Co., 
Dept.  RPM,  P.O.  Box  68,  Rye,  NH  03870-0068. 


ARBORTECH 


THE  DOGGETT  CORP. 
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FORESTRY  BODIES 


SCHODORF  TRUCK  BODY 

Schodorf  Truck  Body  has  manufactured  forestry  bodies 
for  over  40  years.  Pictured  is  a crew  cab  unit  with  sloped 
rear  corner.  From  this  innovative  option  to  standard 
units,  quality  and  strength  are  designed  into  each  body. 
Complete  units,  with  chassis,  in  stock  for  immediate 
availability.  Schodorf  Truck  Body  & Equipment 
Company,  885  Harmon  Avenue,  Columbus,  OH 
43223.  1-800-288-0992. 


SOUTHCO  INDUSTRIES,  INC. 

The  industry's  largest  manufacturer  of  forestry  bodies. 
Sizes  ranging  from  10  to  30  cu.  yard  capacity  mounted 
on  your  choice  of  Ford,  GMC,  International,  or  Freightliner 
chassis  cabs  to  complete  your  package.  Southco  Industries 
also  sells  brush  chippers,  aerial  units,  knuckle  boom 
cranes,  service  bodies  and  platforms.  Southco’s  mission 
& guarantee  is  “Customer  Satisfaction”.  Find  out  why. 
Southco  Industries,  Inc.,  1840  E.  Dixon  Blvd., 
Shelby,  NC  28150.  1-800-331-7655. 


J.J.  MAUGET  COMPANY 


HAYBUSTER  MANUFACTURING,  INC. 


Creating  the  smallest  wound  in  the  industry,  the 
Mauget  Micro  Injection  System  directly  infuses  small 
doses  of  nutrients  and  tree  protectants  into  the  tree’s 
sap  stream.  Mauget  now  introduces  a hypo  infusion 
system  for  small,  thin  bark  trees.  For  more  than  30 
years,  Mauget  has  controlled  chewing,  sucking  or  boring 
insects,  elemental  deficiencies  and  a myriad  of  pathogenic 
diseases  without  spraying.  J.J.  Mauget  Company, 
2810  N.  Figueroa  St.,  Los  Angeles,  CA  90065.  FAX: 
213-225-3810.  Phone:  800-873-3779. 


Haybuster  Mfg.,  Inc.  offers  a wide  range  of  Industrial 
Grinders  for  processing  all  types  of  organic  yard  waste. 
Sizes  vary  from  grinders  powered  by  110  H.P.  diesel 
engines  to  large  grapple  fork  equipped  units  powered  by 
500  H.P.  diesel  engines.  The  Industrial  Grinder  offers 
high  capacity  product  output  and  durability.  For  more 
information,  contact  Haybuster  Mfg.,  Inc.,  P.O.  Box 
1940,  Jamestown,  North  Dakota,  58402-1940. 
1-701-252-4601.  FAX:  1-701-252-0502. 
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SPRAYERS 


RECYCLING  SYSTEMS,  INC. 

Portable,  powerful  and  productive,  the  RSI  Commercial 
Tub  Grinder  is  ideal  for  disposal/recycling  wood  and 
other  organic  waste  including  brush,  limbs,  small  stumps, 
bark,  yard  waste  and  demolition  debris.  Produces  refined, 
consistent  output  at  levels  up  to  40  tons  per  hour.  For 
details  on  the  Commercial  Tub  Grinder  and  our  complete 
line  of  recycling  equipment,  contact  Recycling  Systems 
Inc.,  P.O.  Box  364,  Winn,  MI  48896. 1-517-866-2800. 


AGROTEC  INC. 

Agrotec  presents  the  Tree  Master  500  gallon  skid / 
trailer  sprayer.  The  Tree  Master  comes  in  (2)  models. 
The  ASK5094  features  an  1 1 hp  engine  and  20  gpm/500 
psi  pump.  The  ASK5095  features  an  18  hp  engine  and  27 
gpm/500  psi  pump.  Both  units  are  mounted  on  a heavy- 
duty  steel  frame  with  a low  profile  UV  resistant  elliptical 
poly  tank  for  a sleek  look.  Agrotec,  Inc.,  P.O.  Box  49, 
Pendleton,  NC  27862-0049. 1-919-585-1222.  FAX:  1- 
919-585-1023. 


NORTHEASTERN  ASSOCIATES 

Northeastern  offers  a wide-range  of  tree  & shrub 
sprayers  in  our  standard  or  custom  built  line  from  50- 
600  gallons.  We  believe  a sprayer  design  should  be 
affordable,  dependable  & simple  to  use.  Our  sprayers 
are  mounted  on  heavy-duty  Mig  welded  steel  frames  for 
durability  and  long  life.  These  features,  coupled  with 
quality  and  20  years  experience,  make  Northeastern 
sprayers  one  of  the  finest  on  the  market.  Northeastern 
Associates,  23  “I”  Commerce  Road,  Fairfield,  NJ 
07004.  1-201-227-0359. 


PROFESSIONAL  TREE  & TURF 

Introducing  the  new  fiberglass  300  or  400  gallon 
pickup  sprayer  with  modified  fiberglass  topper,  providing 
security  while  maintaining  low  visibility.  It  offers  up  to 
three  compartments,  two  pumps,  two  reels,  air  gap  fill 
system,  fiberglass  floor  and  all  modular  design.  Gives  a 
very  modern,  sleek  appearance.  Call  us  for  all  your 
sprayer  needs,  from  small  to  large,  new  or  used. 
Professional  Tree  & Turf  Equipment,  6945  Indiana 
Court,  #400,  Golden,  CO  80403.  1-800-237-7785. 


RECYCLING  EQUIPMENT 


SPRAYERS 


TCI  PRODUCT  DIRECTORY  • 21 


SPRAYERS 


STUMP  GRINDERS 


J.P.  CARLTON  COMPANY 

J.P.  Carlton  Manufacturing  Company  offers  a wide- 
range  of  tree  stump  grinders.  We  offer  a 20  HP  self- 
propelled,  37  HP  & 65  HP  gasoline  powered,  plus  4 1 HP, 
54  HP  and  68  HP  diesel  units.  Featured  is  the  Model 
6800  turbo  diesel,  a very  aggressive  grinder.  During  our 
39  years  of  business,  we  have  listened  to  and  learned 
from  our  customers  which  has  enabled  us  to  produce  the 
highest  quality  stump  grinders  on  the  market  today. 
J.P.  Carlton  Company,  121  John  Dodd  Rd., 
Spartanburg,  SC  29303.  1-800-243-9335. 


LEVCO  MANUFACTURERS,  INC. 

The  Levco  Model  HD50JT  Stump  Grinder  (pictured) 
features  a 95  H.P.  turbo-charged  John  Deere  diesel 
engine.  It  is  one  of  ten  stump  grinder  models  available 
from  Levco.  We  also  manufacture  PTO  drive  models  & 
self-propelled  machines  that  fit  through  fence  gates. 
For  more  information,  contact:  Levco  Manufacturers, 
Inc.,  P.O.  Drawer  L,  Wynne,  AR  72396, 
1-501-238-8126. 


SDI  offers  over  100  different  tree  sprayers  with  tank 
sizes  from  50  through  1000  gallon,  pumps  from  9-51 
GPM  plus  split  tank  and  double  pump  options.  Featured 
is  our  300  gallon  model,  split  200/100  with  35  GPM  and 
14  GPM  pumping  units.  Call  1-209-SDI-5555  for  more 
information  and  factory  direct  prices.  Spraying  Devices, 
Inc.,  P.O.  Box  3107,  Visalia,  CA  93278. 


Westheffer  Company  has  been  building  quality  sprayers 
for  the  tree  care  industry  for  over  thirty  years.  From 
small  pick-up  mounted  sprayers  to  large  1200  gallon 
tankers,  we  can  meet  your  exact  needs.  For  more 
information,  call  us  toll-free  at  1-800-362-3110. 
Westheffer  Co.  Inc.,  P.O.  Box  363,  Lawrence,  KS 
66044. 


WESTHEFFER  COMPANY  INC. 


SPRAYING  DEVICES,  INC. 
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STUMP  GRINDERS 


STUMP  GRINDER  TEETH 


TRUCK  CHASSIS 


LEONARDI  TEETH  INC. 

Leonardi  Teeth  is  a manufacturer  with  over  45  years 
of  metal  working  experience.  Combine  this  with  careful 
attention  in  the  production  processes  and  we  produce 
stump  grinding  teeth  second  to  none  in  quality  and 
price.  Call  us  at  1*800-537-2552  from  anywhere  in  the 
U.S.  or  Canada  for  a free  flyer  and  direct  factory  to  you 
delivery.  Leonardi  Teeth  Inc.,  2728  Erie  Drive, 
Weedsport,  NY  13166. 


UD  TRUCKS 

At  UD  of  Dallas,  you’ll  discover  UD  trucks,  the  medium- 
duty  movers.  Choose  the  truck  that’s  sized  right  for  your 
needs.  Choose  from  a wide  range  of  wheelbases.  A choice 
of  manual  or  automatic  transmission.  A choice  of  diesel 
engines  - 210  and  240  horsepower.  All  UD  trucks  offer 
cabover  maneuverability.  Rental/Leasing  Available.  UD 
Trucks  of  Dallas,  8231  Carpenter  Freeway,  Dallas, 
TX  75247.  1-214-634-7406. 


RAYCO  MANUFACTURING  INC. 

Only  Rayco  makes  a complete  line  of  stump  cutters 
from  20  to  190  HP.  Rayco  stump  cutters  are  known 
worldwide  for  their  profit-earning  potential  and  amazing 
value.  Diesel  or  gasoline  powered,  each  model  has 
special  features  that  increase  productivity  and  enhance 
safety — at  a minimal  labor  cost.  We  invite  you  to  write 
or  call  us  toll-free  for  additional  information.  Rayco 
Mfg.  Inc.,  4255  Lincoln  Way  E.,  Wooster,  OH  44691. 
1-800-392-2686  out  of  state  or  1-800-392-2687  in 
Ohio. 


VERMEER  MANUFACTURING  CO. 

Vermeer  invented  stump  cutter  back  in  1957.  And, 
today,  through  its  nationwide  dealer  organization,  they 
sell  and  service  more  units  than  all  other  competition 
combined.  The  Vermeer  20hp  “Budget  Cutter”  (Model 
206  featured),  cuts  out  stumps  10.5”  below  and  21” 
above  ground  level.  Self-propel  makes  it  easy  to  maneuver, 
load  and  unload.  And  the  35”  transport  width  gets  you 
easily  into  tight  areas.  Vermeer  Manufacturing  Co., 
P.O.  Box  200,  Pella,  LA  50219.  1-800-829-0051. 
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WOOD  PROCESSORS 


BETTER  BUILT  CORPORATION 

Better  Built  Corporation  manufactures  the  “affordable 
portable”  one  man  band  sawmill.  Weighs  only  45  lbs. 
Will  cut  20”  diameter  logs  into  lumber  from  a minimum 
thickness  of  1/8”  to  a maximum  of  9".  Standard  equipment 
includes  guide  beams  for  squaring  cuts.  Gas  and  electric 
models  available.  Better  Built  Corporation,  845 
Woburn  St.,  Wilmington,  Mass.  01887. 
1-508-657-5636. 


MULTITEK,  INC. 

The  Multitek  Firewood  Processor  Model  2020SL 
features  a 35  HP,  water-cooled  diesel  engine.  One  operator 
can  self-load,  cut  & split  random  length,  low  grade 
hardwood  logs  up  to  20"  in  diameter.  The  entire  unit  is 
hydraulic  driven.  An  adjustable  splitter  will  split  uniform 
pieces  in  halves,  quarters,  sixths,  or  eights.For  further 
information,  call  1-800-243-5438.  Multitek,  Inc.,  P.O. 
Box  170,  Prentice,  WI  54556. 


LIST  OF  ASSOCIATIONS 


American  Forestry  Association 
Gary  A.  Moll 
1319  18th  St.  N.W. 

Washington,  DC  20036 
202-467-5810 


American  Society 
of  Consulting  Arborists 
John  Duke 

3895  Upham  St..  Suite  150 
Wheat  Ridge,  CO  80033 
303-425-0814 


Council  of  Tree 
& Landscape  Appraisers 
1250  T St  N.W.  #504 
Washington,  DC  20005 
202-789-2592 


International  Society  of  Arboriculture 

William  Kruidenier 

P.O.  Box  908 

Urbana,  IL  61801 

217-328-2032 

Municipal  Arborist  & Urban  Foresters 

Society 

Dave  DeVoto 

Board  of  Park  Commissioners 
3800  Bryant  Ave.  S. 

Minneapolis,  MN  55409 
612-348-4448 

National  Arborist  Association 
Robert  Felix 
The  Meeting  Place  Mall 
Rout  101,  P.O.  Box  1094 
Amherst,  NH  03031 
800-733-2622 


Society  of  Commercial  Arboriculture 

Jon  Hickey 

Lehman  Plant  Care  Co. 

202  N.  Hickory  St. 

N.  Massapcqua,  NY  11758 
516-932-1455 

Student  Society  of  Arboriculture 

Kenneth  Ottman 

Municipal  Building,  Room  705 

841  N.  Broadway 

Milwaukee.  Wl  53202 

414-278-3595 

Utility  Arborist  Association 
Paul  Appelt 
Commonwealth  Edison 
1319  S.  1st  Ave. 

Maywood,  IL  60153 
708-450-5215 
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SUBJECT  LISTING 


CHEMICALS 

Biopesticides 

Mycogen  Corporation 

Novo  Nordisk  Bio  industries,  Inc. 

Sandoz  Crop  Protection 

Chemical  Absorbents 

Precision  Laboratories,  Inc. 

Fertilizers 

ArborSys terns,  Inc. 

Artistic  Arborist,  Inc* 

Creative  Sales,  Inc. 

The  Davcy  Tree  Expert  Co* 

The  Doggett  Corporation 
Wilbur  Ellis 
Harmony  Products 
JRP  International,  Inc. 

Lesco 

Lanphear  Supply 
J.J.  Mauget  Company 
Mobay  Corporation,  Agric.  Chem.  Div, 
Moyer  & Son,  Inc. 

Northeast  Shade  Tree 
Plant  Food  Company,  Inc* 

Pro-Lawn  Products,  Inc. 

Rockland  Corporation 
Schultz  Company 
Spring  Valley  Turf  Products 
Weatherly  Consumer  Products,  Inc. 

Fungicides 

Ciba-Geigy  Corporation 
De  Will,  Inc. 

WilbuT  Ellis 
Lesco 

J *J*  Mauget  Company 
Merck  Sc  Co. 

Mobay  Corporation,  Agric.  Chem.  Div. 
Monsanto  Company 
Source  Technology  Biologicals,  Inc. 
Tree  Inject  Systems 
Van  Waters  & Rogers 


Growth  Retardants/Regulators 

Arborchem  Products 
Dow  Blanco 
Wilbur  Ellis 
Northeast  Shade  Tree 
Roots*  Inc. 

Valent  Corp. 

Insecticides 

Ciba-Geigy  Corporation 
Creative  Sales,  Inc. 

Dow  Elanco 

Fairfield  American  Corp. 

Lesco 

J.J.  Mauget  Company 
Monsanto  Company 
Rhone-Poulenc  Ag.  Company 
Rockland  Corporation 
Southern  Mill  Creek  Prod.  Co„  Inc. 

Tree  Inject  Systems 
Uniroyal  Chemical  Co. 


Adjuvants/Misc.  Chemicals 

Agrosoke 

Anis tic  Arborist,  Inc. 

Spec t mm  Technologies,  Inc. 

Trebor  Corp, 


Aerial  Lifts 

Aerial  Equipment,  Inc. 

Aerial  Lift,  Inc. 

Aero  Lift  Co. 

Alliance  Equipment  Co.,  Inc. 
Allied  Utility  Equipment,  Inc. 
Altec  Industries,  Inc, 

American  Hydraulics,  Inc. 

Al  Asher  Sc  Sons,  Inc, 

Asplundh  Manufacturing 
Baker  Equip  men  l Engineering  Co. 
D.A*  Beam  Enterprises,  Ltd. 
C.U.E.S.,  Inc. 

Global  Rental 
Hi-Rangcr,  Inc. 


Holan  Mfg*,  Inc. 

LIFT  ALL/Hydra  Tech,  Inc. 
Morrison  Industries,  Inc. 

OEM  Controls 
Plastic  Composites  Corp. 

Si  mon-Tel  elect,  Inc. 

T amarack  Clearing  Inc. 

TECO,  Inc. 

Time  Manufacturing 

Utility  Equipment  Leasing  Corp. 

Western  Tree  Sc  Landscape  Supply 


Brush  Chippers 

Aerial  Equipment  Inc. 

Alexander  Equipment 
Allied  Utility  Equipment,  Inc, 
AmeriQuip 

Asplundh  Manufacturing 
Badger  Chipper  Co, 

Bandit  Industries 

D.A,  Beam  Enterprises,  Ltd, 

Blade  Equipment 
Cal -Line  Equipment  Company 
Chipmore  Manufacturing  Co. 
C*U*E*$*,  Inc. 

Din  & Chips,  Inc. 

Doskocil  Industries,  Inc. 

Duerr,  Inc* 

Essco  Distributors,  Inc* 

Hawkensen  Enterprises,  Inc, 

Illinois  FWD  Truck  Sc  Equip  Co. 
Karl  Kuemmerling,  Inc. 

Lanphear  Supply 
Lyons  Equipment  Co. 

Morbark 

Morrison  Industries,  Inc. 

Muench  Co*,  Inc. 

Northern  Hydraulics 
Olathe  Manufacturing  Co.,  Inc. 
Opdyke,  Inc* 

Promark  Products,  Inc, 

Sidcfire,  Inc. 

Southeastern  Equipment  Co. 
Tamarack  Clearing  Inc* 

Tyler  Equipment  Corp* 

VC  Marketing,  Inc. 

Vermeer  Manufacturing  Co. 
Wesspur  Inc* 

Western  Tree  Sc  Landscape  Supply 


EQUIPMENT 
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Brush  Chipper  Knives 

Hawkcnsen  Enterprises,  Inc. 
International  Knife  &.  Saw 
Sharp  Edge,  Inc, 

The  Sharp  Tool  Co. 


Chain  Saws  & Accessories 

Aerial  Equipment,  Inc, 

Bryan  Equipment  Sales 
Carlton  Co.,  Saw  Chain  Div, 

Century  Equipment,  Inc. 

Dolmar  USA,  Inc. 

Echo,  Inc. 

Energy  Mfg.  Co.,  Inc, 

D.E.  Errick,  Inc, 

HMC/The  Green  Machine 
Homelite/Textron 
Husqvama  Forest  Sl  Garden  Co. 
Lanphear  Supply 
Lesco,  Inc. 

McCulloch  Corporation 
Northern  Hydraulics 
Oregon  Cutting  Saws 
Poul  an/Weed  Eater 
Rapco  Industries,  Inc. 

Shindaiwa  Inc, 

Solo,  Inc. 

Stihl  Inc. 

Tilton  Equipment  Company 
Western  Tree  & Landscape  Supply 


Cranes 

Cargo  tec,  Inc. 

CraneQuip  Corporation 
JLG  Industries,  Inc. 

Manitex,  Inc. 

Simon  Tdelect,  Inc. 

Utility  Equipment  Leasing  Corp. 

Engines  & Engine  Parts 

Briggs  Sl  Stratton  Corp. 

Cummins  Engine  Co,,  Inc. 
Cummins  Michigan,  Inc, 

Dcutz  Corporation 
Engine  Center,  Inc, 

Engine  Distributors,  Inc. 

Ford  Power  Products  Operations 
Hercules  Engines,  Inc. 

Kohler  Co.,  Engine  Div, 

Onan  Corp, 

Superior  Diesel 
Teledyne  Total  Power 

Fertilization/Aeration 

B & G Equipment  Co. 

Grow  Gun  Corporation 


Log  Splitters 

AmeriQuip 
Due  it,  Inc, 

Fox  Manufacturing,  Inc. 

GFX  Corporation 
Hodges  Mfg.  Co.,  Inc. 

Northern  Hydraulics 
Vermeer  Manufacturing  Co. 

Miscellaneous  Equipment 

Bishop  Company 
Bomar  Corporation 
Bush  Leasing,  Inc. 

Cross  Country  Equipment 
Electrol  Equipment,  Inc. 

Essco  Distributors,  Inc, 

Falkenburg,  Inc. 

Federal  Signal/Dutymaster 
Allan  Fyfc  Equipment  Ltd. 

Hanson  & Associates 

Illinois  FWD  Truck  & Equip.  Co. 

Learie  Liles  Co. 

National  Safety  Equipment  Outlet 
Niemeyer’s  Power  Equipment 
New  England  Arbor  ware 
Opdyke,  Inc. 

W.T.  Sherrill,  Inc. 

Smith  Bros.  Contracting  Equip.,  Inc. 
Tamarack  Clearing,  Inc. 

Tol,  Inc. 

Tree  Equipment  Company 
Tree  Trimmer  Equipment  & Supply 
Utility  Equipment  Leasing 
Wells  Cargo,  Inc. 

Western  Tree  & Landscape  Supply 
H,P,  Wheelburro  Co, 

Wicko  Industries 


Pruning  Systems 

Aircut 

Fairmont  Hydraulics 
Friend  Mfg.  Corp. 

Mai  bo  Pruning  Sys./Brcwt 
RGC  Construction  Equipment 
Technic  Tool  Corp. 


Recycling  Equipment 

Coast  to  Coast  Tree  Equipment 
Haybuster  Manufacturing,  Inc, 
Jeffrey  Div„  Dresser  Industries 
Lenan  Corp. 

Olathe  Manufacturing  Co.,  Inc. 
Recycling  Systems,  Inc. 
Smmpmaster,  Inc. 


Right  of  VVay/Off  Road  Equip. 

Brown  Manufacturing  Corp. 

Jairaff  Indus  tries,  Inc, 

Kemp  West,  Inc. 

Kendall  Mfg.,  Inc. 

Kershaw  Mfg.,  Inc, 

Seppi  Div,,  C.T.&  E,  Co. 


Sprayers  & Accessories 

George  Ackerman 
Agrotec,  Inc. 

B Sl  G Equipment  Co, 

Essco  Distributors,  Inc, 

Falkenburg,  Inc, 

Friend  Mfg.  Corp. 

H.D.  Hudson  Mfg,  Co. 

Hypro  Corporation 
Lanphear  Supply 
Minnesota  Wanner  Co. 

Muench  Co.,  Inc. 

Neimeyers  Power  Equipment 
New  England  Arbor  ware 
Northeastern  Associates,  Inc. 
Professional  Tree  & Turf  Equipment 
Snap-Cui/Gilmour  Group 
Snyder  Industries,  Inc, 

Solo  Inc. 

Spraying  Devices,  Inc. 

Trebor  Corp. 

Wcsiheffcr  Co,,  Inc. 


Stump  Grinders 

Aerial  Equipment  Inc. 

Blade  Equipment 
Cal-Line  Equipment  Company 
J,  P.  Carlton 
Dirt  & Chips.  Inc. 

DoskociJ  Industries,  Inc. 

D.S.R.,  Inc. 

Fox  Manufacturing,  Inc. 

Hodges  Manufacturing  Co,  Inc, 
Kinetic  Stump  Cutter,  Inc. 

Karl  Kucmmerling,  Inc, 

Lcvco  Manufacturing,  Inc. 
Lyons  Equipment  Co. 

Morrison  Industries,  Inc. 

Ray co  Manufacturing,  Inc. 
Southeastern  Equipment  Co. 
Vermeer  Manufacturing  Co. 
Wcsspur,  Inc. 

Stump  Grinder  Teeth 

Border  City  Tool  & Mfg.  Co. 

CEI 

Leonardi  Mfg.,  Inc. 

Stump  Removal  Co. 
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Tree  Spades 

Big  John  Tree  Transplanter 
Vermeer  Manufacturing  Co. 

Trucks  & Truck  Accessories 

Andy’s  Truck  Center 
Arbortech 

Baker  Equipment  Engineering  Co. 
Brothers  Truck  Service 
Buckeye  Truck  Equipment 
Paul  Bunyan  Equipment  Sales 
Caralisa  Industries,  Inc, 

Mathews  Ford*  Wooster 
Morrison  Industries,  Inc. 

Opdyke*  Inc. 

Reading  Body  Works,  Inc. 

Schodorf  Truck  Body  & Equip,  Co, 
Southco  Industries,  Inc. 

Tamarack  Clearing  Inc. 

Tendaire  Industries 
U*D,  Trucks 


Wood  Processors 

B + B Manufacturing 
Better  Built  Corp. 

Mu!  rite  k*  Inc* 


PROF.  SERV. 

Advertising/Public  Relations 

The  Pancoast  Concern*  Inc. 

Computer  Software/Hardware 

Arbor  Computer  Systems*  Inc. 
Computapole,  Inc* 

Crowder  & Assoc. 

Environmental  Consultants,  Inc* 

Golden  Coast  Environmental  Services 
Lobo  Management,  Inc. 

Practical  Solutions 
Sprengnether  Instruments  Inc* 

Consulting 

ACRT*  Inc. 

De  Will,  Inc. 

Environmental  Consultants*  Inc. 

Golden  Coast  Environmental  Services 
Howard  L.  Eckel  &.  Associates 
Lobo  Management*  Inc. 

Nature's  Touch 


Education/Training 

ACRT*  Inc. 

DeWill*  Inc. 

Sierra  Moreno  Mercantile  Company 


Franchising 

Mr*  Trees 

Insurance 

Albiez  Insurance  Agency 
B.&.  D.A.  Wcisburger,  Inc. 

SUPPLIES 

Cabling  & Bracing 

Edward  W,  Daniel  Co* 
Preformed  Line  Products 
V,I,T.  Products*  Inc. 


Climbing  Gear 

American  Safety  Utility  Corp. 
Buckingham  Mfg.  Co.,  Inc. 

Essco  Distributors*  Inc* 

Miller  Equipment  Co* 

Misc.  Arborist  Supplies 

George  Ackerman 

American  Arborist  Supplies*  Inc. 

American  Safety  Utility  Corp. 

Arbor  Care  Equipment 
Arbonst  Supply  House*  Inc, 

Artistic  Arborist,  Inc* 

Bailey 's 

Bishop  Company 
Black  & Decker  Mfg.  Co. 

Blackburn  Mfg,  Co. 

Cleaves  Company*  Inc. 

Deep  Root  Corp* 

Dirt  & Chips 

Estcx  Manufacturing  Co.*  Inc. 

Forestry  Suppliers,  Inc. 

E*C.  Geiger*  Inc, 

Great  Lakes  IPM 
Green  Garde 
Hagalof,  Inc. 

Hanson  & Associates 
Independent  Protection  Co. 

International  Reforestation  Suppliers 
R*F*  Inter-Science  Co.*  Inc. 

Jameson  Corporation 
Karl  K Jcmmerling*  Inc* 

Labomiile,  Inc, 

Lanier  Industrial  Products*  Inc. 

Lanphear  Supply 
A.M.  Leonard  Inc. 

Medi-Ject  Tree  Injection  Systems 
Milwaukee  Electric  Tool  Corp. 

Muencli  Co.*  Inc. 

Niemever’s  Power  Equipment 
New  England  Arborwarc 
Northeastern  Associates*  Inc. 

Root  Control*  Inc. 

Service?  & Materials  Co. 

Shawtown  Industries*  Inc* 
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W.T.  Sherrill*  Inc. 

Sierra  Moreno  Mercantile  Company 
Sign  Up  Corporation 
Skyline  Northwest  Corp. 

Spectrum  Technologies,  Inc, 
Technology  Management*  Inc, 

Tree  Equipment  Co, 

Tree  Trimmer  Equipment  & Supply 
Tuf  Tug  Prod./Ghio  Hoist  &.  Pulley 
Wesspur  Inc. 

Western  Tree  & Landscape  Supply 

Personal  Protective  Equip. 

American  Safety  Utility  Corp. 

D. A.  Beam  Enterprises*  Ltd, 

H*L.  Bouton  Co„  Inc. 

Buckingham  Mfg.  Co**  Lie. 

E. D.  Bullard  Company 
Direct  Safety  Co* 

El  vex  Corporation 
Hall’s  Safety  Equipment 
Klein  Tools*  Inc* 

LabonviJle*  Inc. 

Lanier  Industrial  Products*  Inc. 

Miller  Equipment  Co* 

North  American  Micron 
Obcron  Co./Paramount  Corp. 
Precision  Laboratories*  Inc. 

Red  Wing  Shoe  Company 
Spotlight  Industries 
Standard  Safety  Equipment 
Tilton  Equipment  Company 


Pruning  Tools 

American  Standard  Company 
American  Iniertool*  Inc, 

Bartlett  Manufacturing  Company 
Corona  Clipper  Company 
Cutwell  Products 
Dicke  Tool  Co* 

Ditcher  Saw  Co, 

Fanno  Saw  Works 
Geiger  Enterprises 
Jameson  Corp* 

Oberon  Company 
Snap-CutyGilmour  Group 
Stanley  Hydraulics 
Vaca/Village  B lacks milh/S MS  Ind, 


Rope 

American  Manufacturing  Co.t  Inc. 
Arborline*  Inc. 

Buccaneer  Rope  Co, 

G*M.F.  Contractors  Equip. 
Lambeth  Corp* 

New  England  Ropes 
Wellington  Puritan 
Samson  Ocean  Systems,  Inc. 

Yale  Cordage  Co* 


MANAGEMENT  EXCHANGE 


Get  Involved 

It's  A Sure  Way  To  Mind  One's  Own  Business 


By  Tom  Gunning 

A recent  issue  of  Tree  Care  Industry 
covered  several  items  that  once  again 
brought  to  mind  the  need  for  all  of  us  in 
the  industry'  to  work  together  and  get  in- 
volved in  politics. 

Much  too  frequently,  each  of  us  is  pres- 
sured by  outside  influences  to  alter  the 
way  we  do  business  or  altogether  elimi- 
nate some  of  the  sen  ices  we  provide  our 
customers.  The  case  of  Wisconsin  Public 
Intervenor  v.  Mortier  and  the  bill  proposed 
by  Senator  Lieberman  on  pesticide  appli- 
cation notification,  S.  849,  point  out  cur- 
rent attempts  to  unnecessarily  limit  our 
ability  to  make  a living.  Plus,  the  “legal 
system  gone  awry  " is  constantly  awarding 
damages  against  us  in  cases  where  we 
have  done  nothing  illegal  or  wrong.  When 
does  it  all  stop? 

I say  that  it  does  not  stop  until  the  tree 
care  industry'  takes  the  offensive  and  be- 
comes a loud,  united  voice  working  at  all 
levels  of  government  to  positively  influ- 
ence the  law's,  regulations  and  court  rul- 
ings that  affect  our  business.  I have  often 
been  amazed  at  how'  a small  minority  of 
motivated  people  can  often  decide  how 
the  majority  must  operate. 

Early  on  in  my  business  career  1 attend- 
ed a meeting  where  the  keynote  speaker 
used  the  phrase  "Get  into  politics — or  get 
out  of  business!"  At  the  time  I was  try  ing 
to  make  my  name  in  the  industry  and  was 
“too  busy"  to  heed  his  words.  I felt  that  I 
could  not  influence  anything  except  the 
day-to-day  bottom  line  of  our  business. 
Then  each  day  1 saw  the  bottom  line  con- 
tinually shrink  because  of  outside  influ- 
ences that  were  bey  ond  my  control — or  so 
I thought.  After  many  years  of  this,  I final- 


ly realized  that  things  must  change  or 
there  would  be  no  bottom  line  left  and  it 
would  really  be  my  fault. 

All  of  us  need  to  come  to  this  realization 
and  begin  “to  speak  loudly  and  carry  a big, 
influential  stick."  We  must  be  aggressive 
in  our  governmental  lobbying  and  contin- 
ue to  monitor  everything  going  on  around 
us.  We  should  no  longer  sit  back  and  ig- 
nore the  political  process  or  be  “too  busy" 
to  vote  and  w ork  for  candidates  that  might 
support  our  local  position.  I have  seen  in 
Colorado  how  a small,  vocal  environmen- 
tal lobby  can  influence  at  the  local,  state 
and  national  level.  We.  too.  can  be  that 
small,  vocal  lobby  that  influences  at  all 
levels  as  we  work  to  do  our  part  to  im- 
prove the  environment  and  help  contribute 
to  an  improved  quality  of  life  for  our  cus- 
tomers and  for  their  customers. 

Step  up  lobbying  efforts 

The  National  Arborist  Association  has 
been  a loud  and  aggressive  spokesman  for 
our  industry  and  the  International  Society 
of  Arboriculture  has  w orked  hard  to  influ- 
ence positively  on  the  national  level. 
However,  they  cannot  do  it  all  themselves. 
We  must  support  their  efforts  but  follow 
up  with  our  own  efforts  and  work  togeth- 
er on  issues  for  the  common  good.  1 real- 
ize this  may  be  hard  to  do  since  we  are 
such  a competitive  industry,  especially 
now'  during  the  current  “decline."  But 
surely  we  can  put  aside  our  differences 
and  our  competitive  spirit  w hile  we  work 
together  to  protect  our  livelihood.  Individ- 
ually we  can  influence  some,  but  together 
we  can  influence  a great  deal.  If  each  one 
of  us  does  his/her  share  then  the  load  w ill 
not  be  too  great  on  any  one  company  and 
the  rew  ards  can  be  shared  by  all.  If  you  do 
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We  must  be  aggressive 
in  our  governmental 
lobbying  and  continue 
to  monitor  everything 
going  on  around  us. 


not  feel  you  have  time  to  invest,  at  least 
keep  yourself  informed  on  the  issues  and 
consider  some  financial  support  to  those 
industry'  organizations  that  represent  us. 
These  efforts  cost  a great  deal  but  can  re- 
turn a great  deal  more.  Talk  to  other  tree 
care  companies  in  your  area  to  inform 
them  of  pending  problems  and  try  to  get 
them  involved  in  our  lobbying  efforts.  It 
won’t  take  much  time  but  will  contribute 
to  the  overall  effort. 

As  the  tree  care  industry'  enters  the 
1990s.  we  are  faced  with  some  of  our 
greatest  obstacles  and  challenges,  but  we 
are  also  blessed  with  some  of  our  greatest 
opportunities.  For  those  of  us  who  stay  in- 
volved and  help  determine  the  rules  for 
the  industry  in  the  future,  the  rew  ards  will 
be  fruitful  and  fulfilling.  Hopefully,  each 
one  of  you  will  be  in  that  group. 

The  other  option  for  us  is  to  do  nothing 
and  allow  every  one  but  us  to  set  the  rules 
and  determine  how  we  conduct  our  busi- 
nesses. If  the  past  10  years  are  any  indica- 
tion of  how  others  will  control  our  busi- 
nesses. then  I am  terrified  as  to  what  may 
come  in  the  future.  No  one  knows  our 
industry'  like  we  do,  so  no  one  else  should 
determine  what  is  best  for  our  customers. 

17 


We  must  not  allow  the  government,  the 
courts  or  other  outside  interests  to  dictate 
unnecessarily  how  we  serve  our  cus- 
tomers or  how  we  run  the  businesses  that 
we  have  worked  so  long  and  hard  to 
develop. 

Courses  of  action 

The  following  are  10  specific  examples 
of  what  each  of  us  can  do  to  get  involved 
and  help  direct  how  our  industry  will  fare 
in  the  future.  As  busy  as  we  all  are.  surely 


1980-81  FORD  F-700,  50  ft  Skyworker.  Pony 
Motor.  Reconditioned  top  to  bottom.  16.500 


1980  FORD  F-700.  52  ft  Hi-Ranger,  everything 
on  this  truck  perfect.  29.500 
1980  FORD  F-700.  48  ft  Hi-Ranger.  23.500 
1983  GMC  7000.  48  ft  Hi-Ranger.  24.500 


we  can  find  time  to  do  some  of  them  to 
keep  others  from  unfairly  dictating  the 
rules  of  the  game  that  we  all  must  play. 

1.  Be  actively  involved  in  local,  state 
and  national  associations  that  actively  rep- 
re  ^ sent  business  such  as  your  Chamber  of 
Commerce,  your  state  business  associa- 
tion, various  individual  business  lobbying 
groups,  etc. 

2.  Attend  city  council  meetings  in  your 
area  and  voice  your  opinion  on  those  is- 


Mor Dark  Model  22  Tree  Chipper.  Recond  . 4/90 
198^  Mack  300  5 speed  Truck  & Chipper  are 
ready  to  work  57.500 


1980  GMC  Asplundh  LR-50  21.500 
1980  FORD  Asplundh  LR-45  16.500 
1980  FORD  Asplundh  LR-50  20.000 


sues  that  impact  vour  business  or  our  in- 
dustry in  general. 

3.  Attempt  to  be  appointed  to  your  area 
tree  commission,  shade  tree  council  or 
similar  organization  and  attend  their  meet- 
ings to  help  direct  their  focus. 

4.  Read  as  many  industry  periodicals  as 
possible  and  stay  abreast  of  trends  and 
concerns  in  our  industry. 

5.  Adopt  a strong  letter-writing  cam- 
paign on  any  issue  that  impacts  your  busi- 
ness or  our  industry  and  contact  your  lo- 
cal. state  and  federal  representatives  to  let 
them  know  your  viewpoint. 

6.  Notify  your  customers  of  pending 
regulations  or  issues  that  can  impact  them 
and  make  suggestions  on  how  they  can 
help.  Drive  home  the  point  of  how  these 
changes  can  increase  >our  costs  and  there- 
by increase  your  pricing. 

7.  Gather  information  on  pending  regu- 
lations or  issues  and  make  it  available  to 
your  employees  along  w ith  your  sugges- 
tions on  how  they  can  help.  If  any  em- 
ployee needs  help  with  letters,  then  pre- 
pare them  for  him/her  Make  sure  all  your 
employees  know  how'  these  issues  impact 
them  and  their  ability  to  make  a living. 

8.  Make  yourself  available  as  an  expert 
to  provide  data  to  any  group  that  is  form- 
ing an  opinion  on  an  issue,  whether  it  be 
the  Sierra  Club  or  a local  sportsmen's 
club.  Attend  any  public  meeting  you  can 
to  determine  the  direction  that  group  may 
be  leaning  on  certain  issues. 

9.  If  possible  work  on  the  campaign  of 
those  elected  officials  who  share  your 
view  s on  issues  that  impact  your  business 
or  our  industry.  If  possible,  personally  do- 
nate funds  to  those  officials*  campaigns. 


Tamarack  clearing 

RD.  #4,  P.O.  BOX  370,  CANTON,  N.Y.  13617 
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The  Difference  Between 
Good  And  Gone 

LIGHTNING  PROTECTION  SYSTEMS 
FOR  TREES 

• More  Profits 
• Needed  Service 

• You  Have  Tools,  Men 

And  Equipment 

• Door  Opener  And  Sales  Closer 

• Present  Customers  Are 
Qualified  Prospects 

• Minimum  Investment 

• Send  For  Free  Tree  Kit 
• VHS-Wow  To  Install  Tree 

Syslemsi  $14.95) 

INDEPENDENT  PROTECTION 
COMPANY,  INC. 

1603-09  SOUTH  MAIN  STREET 
GOSHEN.  INDIANA  46526 

1219)533-4116 


Please  circle  12  on  the  Reader  Service  Card 
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TREE  SERVICE  EQUIPMENT 


10.  Always  know  the  facts  and  the  inac- 
curacies concerning  these  issues  so  that 
you  may  speak  as  intelligently  as  possible 
whenever  you  have  the  opportunity.  No 
one  w anLs  the  opinion  of  an  uninformed  or 
misinformed  "pr°fessi°nal”  [Q! 


Tom  Gunning  is  the  director  of  Techni- 
cal Senices  at  Asplundh  Tree  Expert  Co 
in  Willow  Grove.  Pennsylvania. 
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A Complete  Arborist 
Package  Insurance  Program* 


Albiez  Insurance  Agency 


2444  Morris  Avenue,  Union,  New  Jersey,  07083 

*Not  available  in  some  states 


Please  circle  1 on  the  Reader  Service  Card 


LABOR  SLAW  UPDATE 


Prosecutions  Increase 

OSHA  Cracks  Down  On  Violators 


By  Steven  R.  Sender 

Federal  and  slate  criminal  prosecutions 
for  violations  of  Occupational  Safety  and 
Health  Administration  regulations  arc  on 
die  rise. 

From  the  beginning,  the  federal  OSHA 
statute  has  contained  a misdemeanor  crim- 
inal sanction  for  “willful1*  violations  in- 
volving fatalities*  (“Willful”  means  that 
you  knew  of  the  requirements  and  failed 
to  adhere  to  them:  it  does  not  mean  that 
you  intended  for  the  fatality  to  occur. ) For 
such  violations*  the  statute  includes  a pro- 
vision for  a 6-month  jail  term  lor  a first  of- 
fense and  a 1 -year  jail  term  for  a second 
offense.  This  is  separate  from  the  statute's 
civil  fine  structure* 

From  1981  through  1986*  10  cases  were 
recommended  by  OSHA  to  the  Justice 
Department  for  criminal  prosecution.  In 
contrast*  the  same  number  of  cases  were 
referred  to  Justice  in  the  first  six  months  of 
this  year.  This  trend  plainly  is  on  the  up- 
swing and  will  continue  for  several  rea- 
sons. 

Significant  factors 

First*  a bill  pending  in  Congress — S.445 
OSHA  Criminal  Penalty  Reform  Act — 
would  increase  the  criminal  penalties  un- 
der the  federal  OSHA  Act  to  10  years  for 
a first  offense  and  20  years  for  a second 
offense.  At  the  same  time*  the  Secretary  of 
Labor  has  just  written  to  the  heads  of 
every  Fortune  500  corporation  asking 
them  to  personally  conduct  regular  safety 
audits. 

Second,  in  enacting  the  recent  Electric 
Safe  Work  Practice  safety  standard  that 
applies  to  residential  and  commercial  tree 
trimmers*  OSHA  pulled  from  its  files  all 
cases  of  fatalities  in  the  tree  trimming  in- 
dustry. So  they  know  that  fatal  accidents 
are  occurring  in  the  industry.  Moreover* 
with  the  announcement  of  the  final  OSHA 
rule  for  the  line  clearance  tree  trimming 
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industry  anticipated  in  the  next  few 
months*  OSHA  inspectors  are  bound  to 
pay  more  attention  to  safety  compliance* 

Third,  the  courts  have  held  that  stales 
can  prosecute  under  their  own  criminal 
laws,  even  though  federal  criminal  reme- 
dies are  in  place.  Thus*  for  instance,  felony 
manslaughter  charges  may  be  brought, 
(Felonies  can  result  in  jail  terms  of  over 
one  year.)  I predict  that  public  pressure* 
particularly  upon  elected  state  prosecu- 
tors, will  result  in  an  increase  in  state 
criminal  prosecutions. 

While  every  executive  and  field  manag- 
er in  the  tree  industry  has  a moral  obliga- 
tion to  gel  his  employees  safely  through 
each  day's  work,  the  threat  of  criminal 
prosecution  should  not  have  to  loom  over 
a company  already  committed  to  safe 
work  practice* 

Sample  audit 

In  any  event,  here  is  an  audit  for  execu- 
tives and  managers  that  may  help  guard 
against  potential  criminal  prosecution: 

1 * Does  your  company  have  a formal 
safety  training  program?  Can  you  prove 
it?  Has  each  employee  been  through  it? 

2*  Is  that  program  reinforced  on  a regu- 
ar  basis? 

3.  Are  you  personally  committed  to 
safety  compliance  in  your  company  ? How 
* an  you  prove  it? 

4.  Have  you  personally  monitored 
crews  for  safety  compliance? 

5.  Does  your  company  have  a record  of 
safety  enforcement  efforts  with  written 
safety  warning  notices  coupled  with  u dis- 
cipline system? 

6*  Are  you  personally  committed  to 
safety  efforts  in  your  company?  How  can 
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you  prove  it?  (This  means  more  than  pay- 
ing for  safety  bulletins*) 

7.  Do  you  hold  your  managers  account- 
able for  enforcement  of  your  safety  pro- 
gram? 

8.  Have  you  insisted  on  discipline  and 
documentation  of  all  safety  violations* 
whether  or  not  an  accident  ha*s  occurred? 

9.  Have  you  fired  managers  who  failed 
to  enforce  or  paid  only  lip  service  to  safe- 
ly compliance? 

10.  Does  your  company  have  a desig- 
nated safely  officer  who  has  your  full 
backing? 

11.  Do  you  insist  on  auditing  safety 
compliance  coupled  with  steps  to  ensure 
compliance  in  areas  of  non-compliance? 

If  you  answered  “no"  to  any  of  these 
questions,  then  the  message  is:  "Stan  your 
engines."  The  best  defense  against  crimi- 
nal prosecution — apart  from  avoiding  fa- 
talities in  your  company— is  a track  record 
showing  your  personal  commitment  to 
safety  enforcement  in  your  company.  This 
goes  for  the  president  on  down  to  the  field 
supervisor*  tn 


Steven  R.  Sernler  is  a partner  in  the 
Washington,  DC.,  km  firm  of  Sernler 
Pritzker , which  exclusively  represents 
management  with  respect  to  labor  law 
matters.  Mr.  Sernler  is  labor  taw  counsel 
to  the  National  Arborist  Association  and 
several  corporations  in  the  tree  care 
industry * 

Readers  should  not  rely  upon  this  arti- 
cle as  individual  advice  for  specific  situa- 
tions: that  can  he  provided  only  by  the 
reader's  own  counsel 


The  National  Arborist  Association 
Helps  You  Get  The  Most 
Out  Of 
Tree  Care 


j,7% 


It  Doesn  *t  Cost , It  Pays 

Everything  you  need  to  work  profitably  and  get 
the  job  done  right. 

— Provides  Arborist  Training  Programs 

— Represents  The  Tree  Care  Industry  In 
Washington 

— Supplies  Safety  Programs 
Offers  Management  Services 

— Simplifies  Government  Regulations 

— Increases  Productivity,  Efficiency,  and 
Profitability 


You  Belong  In  The  N.A.A. 

Mail  in  the  application  form  below  along  with 
your  payment  right  away!  Start  profiting  from 
the  benefits  of  N.A.A.  membership.  For  more 
information,  call  1-800-733-2622. 

Special  Offer 

Join  now  for  $175  for  all  of  1992  and 
receive  a complimentary  copy  of 
NAA's  Chain  Saw  Use  and  Safety 
Video.  Your  annual  dues  in  1993  will  be 
based  on  your  firm's  gross  sales  for  1992. 


0 YES,  I want  to  belong  and  take  advantage  of  this " SPECIAL  OFFER1'! 
Enclosed  is  my  payment  of  $175  for  dues  through  1992. 

Name _ Company  

Street  

City . State __ Zip  

Phone  

_ Cheek  enclosed  payable  to  NAA  _ VISA  MasterCard 


Account# _____  Expiration  Date. 

Signature 


L 


Referred  by  (optional): 


The  National  Arborist  Association 
P.a  Box  1094,  Amherst,  NH  0303M094 
Membership  starts  when  you  submit  certificates  of  insurance - 
Membership  available  to  commercial  Tree  Service  Firms  only . 
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CUTTING  EDGE/tree  organization  news 


Mid-Am  To  Host  Career  Center 


The  Mid-Am  Trade  Show  will  hold  its 
third  annual  Career  Center  for  college  stu- 
dents and  companies  seeking  graduating 
students  during  its  1992  show,  January 
16-18,  at  the  Hyatt  Regency  Chicago. 


Horticultural  students  from  more  than 
50  regional  colleges  and  universities  and 
horticulture  industry  employers  from  the 
Midwest  will  be  invited  to  participate. 
The  Career  Center  will  prov  ide  students 


seeking  full-time  employment  in  nursery, 
garden  center,  landscape  maintenance,  de- 
sign, exterior  landscaping  or  interiorscap- 
ing  industries  an  opportunity  to  meet 
briefly  with  companies  seeking  qualified 
employees. 

Mid-Am  is  the  Midwest's  largest  expo- 
sition for  horticultural  plant  material, 
products,  equipment  and  services.  The 
show  is  sponsored  by  the  Illinois  Nursery- 
men’s Association.  Illinois  Landscape 
Contractors  Association  and  Wisconsin 
Landscape  Federation,  and  endorsed  by 
Iowa  Nurserymen’s  Association.  Min- 
nesota Nursery  & Landscape  Association 
and  Nebraska  Association  of  Nurserymen. 

For  further  information,  contact  the 
Mid-Am  Trade  Show,  1000  N.  Rand 
Road,  Suite  214,  Wauconda,  1L  60084. 
Phone:  708-526-2010.  FAX:  708-526- 
3993. 


KDX  MULCHER 

The  most  efficient 
and  cost-effective 
brush  management 
system  available. 


* Safe  along  roadside 

* Pipeline  maintenance 

* Powerline  clearing 

* Mounts  on  any  excavator 

Kemp  West,  Inc. 

206-334-5572 
FAX:  206-334-5366 


Please  circle  15  on  the  Reader  Serv  ice  Card 


Delivery  A vailable 
Throughout  USA 

Ph.  407-965-6666 


ANDY’S  TRUCK  CENTER,  INC. 

1141  S.  Military  Trail 
West  Palm  Beach,  Florida  33415 
Since  1967 


We  Stock  "Quality 
Selections"  of  Forestry 
Related  Aerial  Bucket 
Trucks,  Chippers  and 
Chip  Dump  Trucks. 


Airport  Shuttle 

Service  Available 

FAX:  407-965-6844 


Please  circle  6 on  the  Reader  Service  Card 


Plastic  Composites  Corporation 
has  produced  more  fiberglass 
booms  and  buckets  than  ANY 
other  company.  We  have  been 
the  primary  original  equipment 
manufacturer  of  Hi-Ranger*  glass 
components  over  the  last  three 
decades.  Now  we  are  in  a position 
where  we  can  deal  directly  with 
the  rebuilding  and  user  industry 
for  replacement  parts  and  repairs 
to  fit  the  Hi  Ranger*  and  other 
aerial  lifts. 

When  you  buy  from  PCC,  you  get 
OEM  quality  at  the  best  price 
available. 

Please  call  to  discuss  your  needs 
for  glass  or  liners  to  fit  Hi-Ranger* 
and  other  aerial  lifts.  We  have  the 
product,  the  price  and  the  service 
team  to  meet  your  needs. 


REPLACEMENT  BOOMS 
BUCKETS  AND  LINERS 
TO  FIT  HI-RANGER* 
AND  OTHER 
AERIAL  LIFTS 
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8301  North  Clinton  St. 
Fort  Wayne,  IN  46825 
Phone  1-800-747-9339 
Phone  1-219-484-3139 
I PLASTIC COMPOSITES  Fax  1 -21 9-483-2532 

J CORPORATION  • Hl-Ranger  Is  a trademark  of  Hl-Ranger,  Inc 
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% 


ijui 


for  tho  twa- 


$90  for  non-mem 


2,  price  will  be 


members  and 


non-members 


can  ao  it 
with  Vide 


To  order,  simply  till  out  coupon  and  mail  in  with  your  check  or 
credit  card  number  to  the  National  Arborist  Association. 

Company Contact 

Street 


State 


(Area  Code)  + Telephone  # 


Chain  Saw  two-tape  program.  NAA  member.  $70  ea 

Chain  Saw'  two-tape  program,  non-member.  $90  ea. 

Check  enclosed  payable  to  NAA 

Charge  to  VISA  or Mastercard 

Account  # Exp.  datc_ 


Signature 
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DISCOVER  YOUR  SOURCE  FOR 
PROFESSIONAL  QUALITY  TOOLS 
SINCE  1968... 


W J ecause  we  know  that  proper  tree 
care  is  a top  priority,  American 
* ^Arborist  Supplies  is  YOUR  SOURCE 
FOR  PROFESSIONAL  QUALITY  TOOLS 


We  know  that  your  time  is  valuable  and  our 
knowledgeable  sales  staff 'is  here  to  help  you 
locate  hard  to  find  Arboricultural items  and 
SHP  YOUR  ORDER  THE  VERY  SAME  DAY 
YOU  CALL,  TOLL  FREE  (before  noon  ES.  T.) 


AND  DISCOVER  AN 
OLD  FRIEND  IN  THE 
‘GREEN’  INDUSTRY. 


DISCOVER  YOUR  SOURCE  TO  OVER  A 
MILLION  DOLLARS  OF  A VAILABLE 
INVENTORYAND  DISCOVER  AN  OLD 
FRIEND  IN  THE  ‘GREEN  INDUSTRY... 
AMERICAN  ARBORIST  SUPPLIES. 

CALL  TOLL  FREE  TODAY  to  order  our 


a * 2 S j j M a ? 1 q c V.  Street 

West  Chester  FA  19392 


complete  130 page  catalog  featuring  Hydraulic 
and Pneumatic  Priming  Equipment,  Chippers, 
Sprayers,  Hand  Tools,  Insecticides  and 
Herbicides,  Books,  Hardware,  Diagnostic 
Equipment  and  MUCH  MORE 


IN  PA:  800-352-3458 
OUTSIDE  PA:  800-441-8381 
FAX  NO:  215-430-8560 
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MODEL  HD47 

STUMP 

GRINDER 


Levco’s  Model  HD47  is  a mid-size,  towable 
stump  grinder  that  features  a 37  H.P.  gasoline 
engine.  The  HD47  cuts  vertically  — with  the 
grain  — which  is  faster  and  smoother  than 
cutting  side  to  side.  The  HD47  cuts  44  inches 
above  grade  down  to  20  inches  below.  The 
25  teeth  are  carbide  tipped,  bolted-on,  sharp- 
enable  and  even  reversible!  The  HD47  is  one 
of  ten  models  available. 


AP£A  Of  CUT 
»ROM  ONE  SETTING 


THE  HD47  MOVES  IT- 
SELF OVER  AN  AREA 
OF  6'  X 31  WITHOUT 
MOVING  THE  TOW 
VEHICLE! 


LEVCO  MANUFACTURERS,  INC.  (EST.  1965) 

POST  OFFICE  DRAWER  L 
HIGHWAY  64  EAST 
WYNNE,  ARKANSAS  72396 

501-238-8126  FAX  501-238-8124 
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INDUSTRY 

ALMANAC 


Jan.  16-17 

Kansas  Shade  Tree  Conference 

Holidome 

Manhattan,  Kan. 

Contact:  Les  Pinkerton,  913-537-7050 

Jan.  16-18 

Mid-Am  Trade  Show 
Hyatt  Regency 
Chicago,  111. 

Contact:  708-526-2010 

Jan.  19-21 

IS  A/New'  York  Chapter 
Turf  Inn 
Albany,  N.Y. 

Contact:  Elizabeth  Seme.  5 1 8-783- 1 322 

Jan.  24 

Carolina  Shade  Tree  Workshop 
ISA/Southem  Chapter 
Riverbanks  Zoo,  S.C. 

Contatct:  Debbie  Price,  803-737-8800 


Jan.  26-29 

ALCA  Executive  Fomm 
Registry  Resort 
Naples.  Fla. 

Contact:  800-395-ALCA, 
703-241-4004.  in  Virginia 

Feb.  18-22 

NAA  Annual  Meeting 
Registry  Resort 
Scottsdale,  Ariz. 

Contact:  800-733-2622 

March  6-7 

Tw  o-day  seminar  and  workshop 
Featuring  Dr.  Alex  Shigo 
Sponsored  by  Flamingo  Gardens 
Fort  Lauderdale,  Fla. 

Contact:  305-473-2955 
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Help  Launch  A New 
Presidential  Campaign. 


Just  imagine  planting  trees  grown  from  the  seeds  of  trees  that  shade  the 
homes  of  George  Washington, Thomas  Jefferson  and  Franklin  D.  Roosevelt. 
For  years  The  American  Forestry  Association,  our  nation’s  1 16  year-old 
non-profit  citizens  action  group,  has  been  identifying,  collecting  and  grow- 
ing seeds  from  over  1,500  trees  with  historic  significance  to  all  Americans. 

Famous  and  Historic  Trees  are  now  available  for  community  groves, 
providing  a unique  opportunity  to  celebrate  our  national  and  natural 
heritage. 

Continue  the  legacy  of  America’s  Presidents  and  beautify  your 
community  with  a Historic  Grove. 


GLOBAL 

REPEAT 


Call  toll-free  1-800-677*0727  today * or  write  Famous  and 
Historic  Trees t c/o  Tlje  American  Forestry  Association, 
Post  Office  Box  7040 Jacksonville,  Florida  32238-7040. 
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CLASSIFIED 


HELP  WANTED 


Tree  care  consultant — Growing  compa- 
ny in  central  Pennsylvania  wants  ambi- 
tious person.  Ideal  candidate  should  have 
college  degree  in  horticulture  or  related 
field,  climbing  and  sales  experience,  certi- 
fied arborist  certificate.  Ability  to  schedule 
and  supervise  jobs.  Full-time,  12-month 
position.  Company-provided  vehicle  and 
full  company  benefits.  Send  resume  to 
Lebanon  Tree  Experts,  Inc.,  395  Royal 
Road.  Lebanon.  PA  17042. 


Equipment  sales— Established  dealer  in 
northern  Illinois  seeking  a sales  rep  for 
aerial  trucks,  brush  chippers  and  stump 
grinders.  Salary  + commission  + benefits. 
Send  resume  to:  Attn:  Mr.  Aidikonis,  Aeri- 
al Equipment  Inc.,  2381  S.  Foster  Ave., 
Wheeling,  IL  60090. 


Experienced  arborist/climber  wanted. 

We  offer  good  benefits/wages  and  a 
chance  to  join  our  expert  team.  We  are  an 


Now  Fanno  Gives 
You  a 

Pruning 


Model  # 
FM311 


Pruning 
is  a breeze 
with  our  revolu- 
tionary TRI-EDGE 
design.  We’ve  combined 
the  best- Japanese  High 
Technology  and  Fanno 
Quality. 

• Blade  is  Japanese  manufactured 
to  our  custom  specifications 

• The  13”  razor  sharp  blade  has  6 
teeth  per  inch 

Durable,  marine 
grade  laminated 
hardwood  handle. 


Also  available:  The  same  high 
quality  TRI-EDGE  for  your 
pok* saw  designed  to  fit  on  Fanno,  Corona  or 
Snap-cut  socket  head. 

VA  N N O 

INTERNATIONAL  a service  of 


FANNO  SAW  WORKS 

P.O.  Box  628  • Chico.  California  95927 
1916)  895-1762  • FAX  1916)  895-0302 


jp-and-coming  business  in  one  of  the  ma- 
jor growth  areas  of  the  US.  Applicants 
should  be  practically  and  academically 
qualified.  Send  resume  to  Arboreal  Ser- 
vices, Inc.,  914  N.E.  65th,  Seattle,  WA 
98115.  206-523-6166. 


Horticultural  consultant/sales.  Career 
opportunity  in  the  horticultural  industry.  In- 
novative firm  on  Boston’s  North  Shore 
seeks  energized  person  to  serve  the 
needs  of  upscale  clients.  You  must  have 
cood  listening  skills,  be  able  to  prospect, 
and  be  assertive  but  not  aggressive.  Com- 
pensation includes  commission  plus  base 
salary,  and  full  benefits  package.  Qualified 
applicants  must  need  to  earn  a minimum 
of  $40,000  per  year.  Call  Carpenter-Costin 
Co.  in  Swampscott,  Massachusetts  at  617- 
598-1924.  Prompt  and  confidential 
handling. 


Complete  tree  company  looking  for  tree 
timbers— best  working  conditions — good 
pay— year  round  work— friendliest  people 
cn  earth — best  food — hard  workers.  Call 
Bob.  318-684-5431, 318-684-2942. 


E state  grounds  manager.  To  take  care  of 
beautifully  wooded/landscaped  10-acre 
estate  in  New  Canaan.  CT.,  also  provide 
security.  Live  in  charming  carriage  house 


on  grounds.  Single  person  only.  Need 
someone  who  enjoys  flowers,  gardening 
and  beauty.  Salary  negotiable.  203-655- 
8808,  ask  for  Brooke. 


Arborist/manager  for  San  Diego  area. 

We  are  looking  for  a highly  motivated  indi- 
vidual with  strong,  well-rounded  knowl- 
edge of  arboriculture.  Must  have  strong 
background  in  operations,  technical  ability, 
high  safety  standards,  interest  in  a quality 
product,  and  a drive  for  customer  satisfac- 
tion. Send  resume  to:  Arbor  Care,  825 
Mabury  Road,  San  Jose,  CA  95733.  Attn: 
Peter  Sortwell. 


Arborist/manager — Arbor  Care  has  ex- 
panded its  operation  to  Florida.  We  are 
looking  for  a highly  motivated  individual 
with  strong,  well-rounded  knowledge  of  ar- 
boriculture. Must  have  strong  background 
in  operations,  technical  ability,  high  safety 
standards,  interest  in  a quality  product  and 
a drive  for  customer  satisfaction.  Florida 
knowledge  highly  desirable.  Send  resume 
to:  Arbor  Care,  4777  Old  Winter  Garden 
Road,  Orlando,  FL  32811.  Attn:  Peter 
Sortwell. 


FOR  SALE 

1988  Mini-Chief  stump  grinder  30  hp 

Deutz  diesel.  $5500  or  best  offer.  203-688- 
1603  Mon-Fri  (9  a.m.-5  p.m.) 


CARBIDE  TIPPED 
STUMP  CUTTERS 


\ 


REGULAR 

(STANDARD) 


Jjl.H. 


ECONO 


L-j  L.H. 


CUTTER 


BORDER  CITY  TOOL 
AND  MANUFACTURING  CO. 

• Over  31  Years  Experience  • 


R.H. 


s.  LJr.h, 


23325  BLACKSTONE  BUY  DIRECT  FROM 

WARREN.  Ml  48089*2675  THE  ORIGINAL  MANUFACTURER 

Telephone:  (313)  758-5574  £ Call  Toll  Free  1-800-421-5985 
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THE  COMPETITION. 


At  just  8.6  pounds,  our 
Shindaiwa  360  is  one  light- 
weight  that  really  packs  a wal- 
lop, It  challenged  some  of  the 
biggest  names  in  the  woods  and 
left  ’em  in  the  dust* 


i 


mr 


THE  MOST  POWER, 

THE  LEAST  WEIGHT* 

Our  360  delivers  2. 5 horses 
of  raw  power  right  out  of 
?r  the  box.  Which  makes 
15  the  360  the  most  ptw/er- 
ful  saw  of  its  size  on  the 
BPgiy  market— powerful  enough 

to  handle  14"  to  16"  bars  with 
ease.  Its  a perfectly  balanced, 
Lightweight,  high-revving  machine 
with  an  anti -vibe  system  so  well 
designed  that  it  makes  wood 
cutting  positively  enjoy-  ^ 
able.  Even  the  sound  of  v*" 
its  exhaust  tells  you 
this  baby  was  built 
to  perform.  4 


long-term  performance;  a 2-stage  air  fil 
ter  for  added  engine  protection;  a capti 
vated  recoil  spring  for  long  service  life; 
a replaceable  Micarta  rope  guide  for 
easy  maintenance;  a one-piece  4-bolt 
muffler  for  added  quiet  and  a fully 
adjustable  carburetor  that’s 
boot  mounted  to  absolutely 
eliminate  vapor  lock. 


really  fly  by.  Because  unlike 
bulkier  saws,  the  Shindaiwa  360 
is  actually  fun  to  cut  with. 


AND  SPEAKING  OF 


Safety  is 
enhanced 
by  rear  wi 

hand  guards,  

safety  chain  brake,  ' 
throttle  interlock,  low  kick-back 
chain,  a reversible  low-kick  sprock- 
et nose  bar  and  a rubber-coated 
^ chain  catcher.  All  stand- 
SjL  ard.  The  360  also  fea- 
9g|  tures  a full  6-point 
anti-vibration  sys- 
■Hpr  tern,  so  it’s  surpris- 
ingly  comfortable  to 
Jr  work  with.  Its  less  fa- 
tiguing. More  productive. 


Shindaiwa  chain  saws  are 
hacked  by  one  of  the 
|f|j  strongest  deafer  networks 
! jc-  in  the  country.  So  you’ll 
always  have  the  parts  and 
r service  you  need.  When  you 
need  them. 


The  360 

works  tike  a pro  ’cause  its  built  like  one. 
It’s  the  only  saw  in  its  class  with  every 
one  of  these  big  pro  saw  features: 

A one-piece  electronic  ignition  for  fast, 
reliable  starts;  an  adjustable  clutch- 
driven  automatic  oil  pump  for  better 
chain  oil  economy,  a 2-ring  piston  for 


BUILT  TO  LAST. 

Our  new  360  is 
built  to  log 
the  hours. 

All  of 
which 


1$  STRONG* 

We’re  so  proud  of  our  new 
Shindaiwa  360  that  we 
hack  each  one  with  a 
7 -day  money  back 
guarantee:  Try  our  . 


360  for  one  full 
week.  If  you’re 
not  convinced  it’s 
the  best  small 
saw  you’ve  ever 
well  buy  it 
No  questions 

asked. 


That’s  one  tough  guarantee. 

But  then  again,  its  one  tough  saw. 


shindaiwa 


MAKE  THEM  BETTER. 

1 1975  S. W.  Herman  Rd. , Tualatin,  Oregon  97062 
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1988  Morbark  12"  diesel  100  hp  turbo- 
charged chipper,  excellent  condition, 
$8500  or  best  offer.  203-688-1603.  Mon- 
Fri  (9a*m,-5  pm) 


1983  Bean  1000-gallon,  50  gpmr  two  Han- 
nay  hose  reels,  excellent  shape,  S9500  or 
best  offer,  203-688-1603  Mon-Fri  (9  a.m- 
5 pm) 


Tree  care  service,  N.W.  Houston,  Tree 
trimming,  removal  & pest  control.  $450 K 
sales,  16  yrs.  in  business,  owner  retiring. 
#6100  Del  Lingco.  713-960-9700. 


Prentice  120  BC  log  loader,  bx  pass 
grapple,  telestick,  rear  mounted  on  Ford 
LTS  8000  with  3208  cat.  DOT  inspection. 
With  or  w/o  20-ft.  metal  box  with  cab 
guard.  Good  condition.  We  use  it  every 
day,  $28P000  or  make  offer,  St.  Croix  T ree 
Service  715-425-2006 


87  GMC  5000  350  4-spd*,  20,000  gvw* 
13.000  miles,  8000  lb.  winch,  2 big  tool 
boxes,  good  for  18  yd,  box  truck.  $18,000, 
87  Ford  tractor,  1 71 0 400+  hrs.,  front  buck- 
et, woods  back  hoe,  log  splitter,  4 wheel 
dr.t  + trailer,  $18,000.  After  6 pm,  Bill, 
203-926-0017. 


1931  Hl-Ranger,  52\  F-700,  370  V8,  5x2 
trans.,  dump  box,  factory  overhaul  1989. 
$31,500  John  Bean  sprayer,  300  gal,,  30 
gpm..  elec,  reel,  200'  hose,  2 cyl.  Wiscon- 
sin, $4500.513-236-9962. 


Oct  1989  Bandit  200+  disc  chipper,  low 

hrs,  John  Deere  diesel,  glamour  green 
wide  wheels*  enclosed  lights,  excellent 
condition,  complete  service  records,  ex- 
ceptional machine.  $10,200,  301-256- 
2323. 


When  you’re  ready  for  a portabte  stump 
cutter  that's  small*  very  effective  and  a 
price  that  is  tolerable,  give  us  a call.  Kinet- 
ic Stump  Cutter  Inc.,  800-422-9344. 


Bucket  truck— 1982  Hi  Ranger  on  1982 
Ford  F-8G0,  8.2  liter  Detroit  diesel,  low 
mileage,  5/2  transmission.  Truck  and 
bucket  both  in  excellent  condition, 
$3=1-, 500.  Phone:  516-751-2086. 


1937  Model  90  Big  John  tree  spade 
mounted  on  1 987  Mack  tandem  axle  Mod- 
el MRG855  cab  over,  excellent  condition* 
$75,000;  big  tree  nursery  inventory,  ap- 
proximately 100  large  diameter  trees,  all 
species  collected,  $75,000;  hard  goods* 


supplies,  baskets,  and  miscellaneous  sup- 
port gear  $15,000.  Nursery  and  package 
price  for  all  of  the  above,  $120,000,  Calf 
914-457-5552,  8 am-5  p.m.  Monday  thru 
Friday. 


Aerial  bucket  trucks,  Hi  Ranger,  As- 
plundh.  Sky  Worker — most  major 
brands—401  to  95',  Also,  brush  chippers, 
stump  grinders,  tree  spades,  tog  loaders 
and  Rayco  stump  cutters.  Parts  for  aerial 
buckets.  Allied  Utility  Equipment  Inc*,  W 
204  North  11509  Goldendale  Road,  Ger- 
mantown, Wis,  53022.  Phone:  414-255- 
6161. 


Hardware  and  software,  by  an  arborist 
for  the  arborist.  For  more  information  about 
the  industry’s  best-selling  package,  call  or 
write  Arbor  Computer  Systems,  1 17  West- 
on Road,  Westport,  Conn.  06880.  Phone: 
203-226-4335. 


1988  L-8000-Ford  tandem  w/240  hp  Ford 
diesel  16  front,  44  rears,  set  back  front 
axle.  Allison  automatic  trans.,  mounted 
w/Big  John  AA90  tree  spade  in  excellent 
condition,  $70,000  or  BO.  Phone:  407- 
968-1045. 


(3)  Kershaw  Klearway  10'  brush  cutters, 


Builds  a full  line  of 
High  Performance 
. Stump  Cutters. 


PHONE  TOLL  FREE 

1-800-392-2687 
1 -800-392-2686 c 


HYDRA-STUMPER 
190  H.P  DIESEL 


The  Stump  Cutter  People 

6822  LINCOLN  WAY  EAST 
WOOSTER,  OHIO  44691 

PHONE 

216-264-8699 


RG  1670  DC 
80  H P.  DIESEL 
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BURIED 

IN 


RSI  Industrial 
Tub  Grinder 


WOOD  >j 
WASTE? 


With  Morbark  Equipment, 

It's  All  in  a Day's  Work! 

All  day.. .every  day... Morbark  equipment  is  built  for  the  rigorous  job  of  wood  waste  reduction  for 
recycling  and  composting  applications.  Whether  you  need  to  process  large  stumps,  land  clearing 
debris,  brush,  pallets,  ties,  demolition  debris,  yard  waste. ..any  kind  of  organic  material,  Morbark 
equipment  is  proven  and  tested  from  coast  to  coast.  We  have  the  equipment  to  fit  your  application  and 
budget. 


NEW! 


RSI  Commercial 
Tub  Grinder 


MORBARK 

P.0  Box  1000 
Winn,  Ml  48896 
(517)  866-2381 
(800)  233-6065 
FAX:  (51 7)  866-2280 

Call  Today  for  the 
Location  of  Our 
Nearest  Dealer. 


Waste  Recycler 
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FIBERGLASS 

TREE  TRIMMING  POLES 

• VERSATILE. 
•DURABLE 
•SAFE 

SECTIONAL  AND  FIXED  LENGTHS 


POLE  ADAPTERS 

The  Jameson 
Safe-stlk® 

series  of 
fiberglass 
pruning  poles 
and  adapters 
offer  all  the 
durability, 
safety  and 
versatility 
professionals 
require.  Our 
pole  adapters 
are  designed 
to  permit  the 
interchange  of 
most  standard 
industry  pruner 
heads  and  pole 
saws. 


flBERGLASS 

Safestik 

since  i»56 


Call  or  write 
today  for 
details  about 
our  poles, 
pole  sets 
and  adapters. 


R 


i 


I 


JAMESONk 

%0  CORPORATION  • SINCE  1956m 


S35.000  to  $65,000.  Contact  George,  812- 
473-8651. 


Supply,  3924  Lave  Catherine  Dr.,  Jack- 
son.  MS  39212.  Phone:  601-373-6432. 


P.0.  BOX  240277  Charlotte,  NC  28224 
Phone  (704)525-5191  FAX  (704)522-6161 


(2)  Asplundh  & (1)  Vermeer  chippers,  6 

cylinder  Ford,  12"  & 16."  Contact  George, 
812-473-8651. 


Skidder  bucket,  John  Deere  540B  with 
Svyworker  bucket,  55'  reach.  50"  tires. 
Contact  George,  812-473-8651 . 


1981  GMC  6000  360  gas  chipper  truck 

w/Southco  man  cab.  53,000  mi.  Good  con- 
dition. Will  pass  Maryland  inspection.  1 
owner,  $5500. 1983  630  Vermeer  stumper 
30  hp  4-cyl.  Wisconsin.  Good  condition. 
$4000.  Will  sell  both  for  $8000.  Call  301- 
653-9070. 


New  Husky  chain  saws — new  and  used 
Rayco  stump  grinders — Also,  Poulan-Pro, 
Jonsered  & Olympyk — Big  arborist  dis- 
count— Write  for  bid.  December  special: 
Husky  42 — 16"  $315,  reg.  $415;  Husky 
272  - 20"  $530,  reg.  $699.  Tree  Barber 


Classified  rates:  $40  per  inch  (1-inch  min- 
imum), payable  in  advance.  Send  ad  and 
payment  to: 

Advertising  Department 
Tree  Care  Industry 
P.O.  Box  1094 
Amherst,  NH  03031 


ft  S 701 
WOOL  COAT 

■Full  Cut 
■Plain  or 
Lmed  with 
Thmsulate 

4 Pockets 


THE  BEST 

[made  work  & 

PLAY  OUTDOOR 
CLOTHING 

We  use  only  the 
highest  quality 
materials.  All  stitched 
with  nylon  thread. 

CALL  FOR 
LOCATION  OF 
NEAREST  DEALER 
(1-603-752-4030) 
(Dealer  Inquiries  Invited) 


#5100  RC  HELMET 
Complete 
Rachet  System 


#S-700 
WOOL  COAT 
W/ Nylon 
Shell 


■Plain 


#6145 

BOOTS 


LABONVILLE,  INC. 

504  BERLIN-GORHAM  RD..  GORHAM.  N.H.  03581 
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ARE  YOU  A NATURAL? 

Then  bring  your  talents  to  us.  We’re  SAV-A-TREE,  one  of  the  fastest  growing  arbonculturaJ  companies  in  the 
industry,  specializing  in  natural  holistic  tree  and  shrub  care.  We  are  dedicated  to  excellence  and  are  seeking 
ambitious,  detail  oriented  individuals  to  join  our  expanding  team. 

Director  of  Sales 

As  a member  of  our  management  team,  responsibilities  indude  motivating,  coaching,  training,  tracking  and 
developing  sales  force.  Candidate  should  have  an  undergraduate  degree  or  equivalent  and  an  in-depth  Knowledge 
of  arboriculture. 

Sales  Representative 

Responsible  for  developing  and  servidng  a customer  base  in  an  assigned  territory.  Ideal  candidate  will  have  a 
college  degree  in  horticulture  or  a related  field  and  a strong  desire  to  succeed.  Previous  sales  experience  is  a plus. 

IPM  Technician 

Excellent  opportunity  tor  knowledgeable,  experienced  professionals.  Must  be  familiar  with  trees,  shrubs,  insects, 
and  diseases  of  the  Northeast  U.S.  Ability  to  diagnose  problems  and  treat  with  appropriate  products  on  site 
required.  Additional  training  will  be  provided. 

These  positions  offer  outstanding  compensation  and  benefits. 

Send  resume  with  salary  requirements  to: 

Personnel  Dept. 

360  Adams  Street 
Bedford  Hills,  NY  10507 

FAX  (914)  666-9128 


Sava 
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The  Image  Builder 


Arbortech  Quality 

When  quality  work  is  your 
trademark,  you  need  a quality 
image.  Arbortech  builds  chip 
trucks  that  give  your  com- 
pany a professional  look  and 
are  equipped  with  all  the 
performance  features  you 
need,  Galvanneal  steel  body 
resists  rust  for  years  of  ser- 
vice and  good  looks:  big  tool 
boxes  organize  your  tools  and 
carry  them  to  the  job  site  where  you  need  them  — 
adding  to  your  efficiency:  and  convenient  roof  top 
ladder  rack  with  heavy  duty  rubber  coated  rollers 
simplifies  ladder  storage  and  retrieval. 

Super  Performance 

Put  a streamlined  Arbortech  body  on  Ford  s 14,500 
GVW  Superduty  and  you  have  a big  12  yard  load 
space  at  a small  truck  price.  Superduty  features 
the  powerful  460  V-8  or  economical  7.3  liter  diesel 
engine.  Standard  equipment  includes  dual  tanks, 
power  steering,  power  brakes  with  rear  antilock:  and 


heavy  duty  front  axle:  with  5 
speed  O.  D.  manual  or  automatic 
Q D,  transmission  available. 

Call  Tbday 
1-800-255-5715 

Order  your  new  14,500  GVW 
units  today  from  the  industry's 
largest  chassis  pool  — or  spec 
an  Arbortech  body  to  your  own 
Ford  Superduty.  With  24  hour 
turnaround  installation  and 
leasing  options  available,  we  make  it  easier  than  ever 
to  own  a quality  Arbortech  chip  body.  Whether  you 
are  looking  for  your  first  new  truck  or  an  economical 
addition  to  your  fleet,  Arbortech  chip  body  fits  your 
image  — quality,  efficiency,  performance. 


RBORTECH 


a Scott  Het/JiT  company 


lpany^J 


3203  West  Lincoln  Way 
Wooster,  Ohio  44691 
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FROM  THE  FIELD 


Another  Chance 


Bv  Robert  Long 

While  reading  your  story  in  the  Septem- 
ber issue  about  a "blue"’  Monday,  I was  re- 
minded of  my  own  Bad  Monday  experi- 
ence. 

It  happened  to  be  a Monday  after  a Fri- 
day that  had  fallen  on  the  13th  of  the 
month. 

My  story  involves  my  father,  who  has 
been  in  this  business  for  more  than  30 
years.  I've  been  helping  him  out  since  I 
was  S years  old,  although  those  early  years 
were  probably  more  like  babysitting  than 
working  together.  I have  all  but  taken  over 
the  business  now;  but  Dad  still  goes  out  on 
most  jobs  to  lend  a hand.  Sometimes  more 
hindrance  than  help  in  my  opinion,  but  we 
can  all  learn  something  from  everyone  if 
we  give  them  the  chance. 

On  this  particular  Monday  we  had  come 
back  to  finish  up  an  enormous  sycamore 
tree  that  had  homes  on  three  sides.  We  had 
gotten  most  of  the  top  roped  down  the  pre- 
vious day,  but  there  were  still  some  logs 
left  to  get  down  before  dropping  the  trunk. 
I w as  in  the  bucket  truck  getting  ready  to 
go  up  and  start  dropping  logs.  We  normal- 


ly use  a strap  on  the  saw  as  well  as  on  our- 
selves for  such  operations,  but  w hen  1 had 
come  down  to  change  to  a bigger  saw  I 
didn' t change  the  strap. 

Normally  I am  the  one  who  institutes 
any  safety  precautions  on  our  jobs,  but  on 
this  Monday  my  head  wasn't  on  my 
shoulders.  Dad  had  come  over  to  me  be- 
fore I went  back  up  with  the  larger  saw* 
and  asked,  “Do  you  want  the  strap?"  I 
shrugged  him  off  and  declined.  After  1 had 
positioned  the  bucket  where  1 wanted  it.  I 
began  my  cut  on  a section  of  limb  not  far 
from  the  trunk.  As  1 looked  down  1 noticed 
a couple  of  logs  lying  right  where  the  one 
I was  cutting  would  land.  Knowing  what 
could  probably  happen  between  these 
houses  if  this  log  skipped  off  the  logs  on 
the  ground,  I yelled  to  my  father  to  move 
those  logs  so  this  one  could  hit  the  ground 
cleanly. 

This  is  where  it  gets  kind  of  fuzzy.  For 
seme  reason,  I had  decided  to  move  the 
bucket  a little.  So  I released  my  grip  on  the 
saw,  which  was  still  running.  The  bar  w as 
about  half-way  through  the  log.  Sure 
enough,  the  saw  vibrated  out  of  that  log  in 
a fraction  of  a second,  1 looked  down  in 


We  in  this  profession 
recognize  the  dangers 
we  face  every  day... we 
must  never  ignore 
them. 


horror  to  see  Dad  walking  right  under  me 
to  move  the  logs  i had  asked  him  to  move 

1 did  the  only  thing  I could  do  in  that 
predicament;  I yelled  at  the  top  of  my 
lungs,  “Look  out!"  The  saw  landed  right 
beside  him. 

Someone  w as  looking  out  for  both  of  us 
that  day.  L 11  never  forget  it!  If  s hard 
enough  to  lose  someone  close  to  you:  to 
be  responsible  for  it  w ould  be  unbearable. 

We  in  this  profession  recognize  the  dan- 
gers we  face  every  day.  If  we  dwell  on 
them,  we'd  certainly  pick  another  profes- 
sion, but  we  must  never  ignore  them. 
Above  all,  in  everything  we  do,  there  is 
one  word  that  should  automatically  pop 
into  our  heads:  TFUNK, 

1 thank  the  Lord  now;  for  that  day  and 
the  lessons  I learned  and  forgiving  me  an- 
other chance  to  20  out  and  work  with  Dad. 

no 

Robert  Long  is  a principal  in  Long's 
Tree  Sendee , Zanesville,  Ohio . 

Do  yon  have  a story  for  From  the 
Field?  TCI  will  pay  $1 00 for  published  ar- 
ticles. Submissions  become  the  property  of 
TCI  and  are  subject  to  editing  for  gram- 
mar, style  and  length.  Entries  must  in- 
clude the  name  of  a company  and  a con- 
tact person  or  they  will  not  be  considered 
for  publication.  Articles  and  photos  must 
be  received  by  the  first  day  of  the  month 
for  the  following  month 's  issue , 


"The  Fastest  Solutions  to  your  Splitting  Headache!' 

The  GFX  SUPER  SPLIT  * rack  and  pinion, 
gear-driven.  Log  Splitter. 

"SEE  IT  TO  BELIEVE  ITt" 

lire  patented  SUPER  SPLIT  log  splitters  are  the  fittest  made,  up  to  tour 
times  faster  anti  more  economical  (under  a dollar  a day)  lha  1 any  other 
type  of  splitter  The  21  -second  cycle  lime  makes  SL1PHR  SPLIT  A 
WORLD  RECORD  HOLDER.  16  minutes  51  seconds  to  split  a curd  of 
wood,  SUPER  SPLITS  have  an  impact  of  7 to  16  tons  and  accept  any  size 
log  up  to  25  W in  length.  They  use  grease  fittings  instead  of  oil  for  easy 
maintenance  and  offer  the  versatility  of  interchangeable  gasoline  or 
elcciric  drive  as  well  as  many  other  options. 

Take  one  or  more  and  watch  your  headache  disappear. 

GFX  CORPORATION 

Manufacturer  of  the  famous  LOG  N LAWN  “ Caus 
200  Recreation  Park  Dr,  Hingham,  MA  02043  Tel,  (61 7 J 740-0350 
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Altec 


LB650,  are  designed  specifically  for 
Electrical  Distribution  and  Tree- 
trimming work. 

• Reduce  the  Number  of  Time  Outs 
for  Setups  with  an  Incredible  44 '8* 
of  Side  Reach  in  the  Flat  Out  Posi- 
tion on  the  LB650. 39'4'  in  the 
Work  Position 


YOUR  BEST!?  DEFENSE  IS 


AN  ALTEC 

Let  the  Altec  Linebackers  defend  you  against  equipment 
time  outs,  because  fewer  time  outs  mean  greater  productivity  and 
profitability  for  your  company.  The  Altec  models,  LB546  and 


• Reduce  the  Number  of  Time  Outs  for  Heat  Exhaustion  with  a 
Super  Cool  Hydraulic  System 

• Reduce  the  Time  Outs  Required  to  Repair  Hydraulic  Tool  Circuit 
Systems  with  the  New  Maintenance-Avoidance  Circuits 

• Reduce  the  Time  Outs  with  Rugged  Conditioning,  Which 
Includes  a Derrick  Rotation  Mechanism,  Testing  to  1 00  kV  for 
an  ANSI  “Linder  69-kVM  Rating,  Endurance-Testing,  and 
Field  Trials. 

The  Altec  Linebackers  feature  an  amazingly  large  working 
area  developed  from  the  combination  of  21 0°  upper  boom  articu- 
lation, and  1 35°  of  lower  boom  articulation,  that’s  45°  overcenter! 
This  wide  range  offers  superior  boom  placement  and  coupled 
with  fast,  smooth  operating  controls  will  help  you  score  big 
savings. 

We’d  like  you  to  see  the  Altec  Linebackers  in  action!  See  how 
reducing  your  time  outs  can  increase  your  “time  up",  with  reach 
throughout  a broader  operating  range  resulting  in  improved  profit- 
ability. For  further  information  about  the  LB  Series  and  the  name  of 
your  Distributor,  circle  our  number  on  the  Reader  Service  Card,  or 
write  or  call  us  today,  j*  ■ n 

Altec 

Altec  Industries,  Inc. 

Post  Office  Box  10264 
Birmingham,  Alabama  35202 
205/991-7733  • Telex  78-2089 

Manufacturing  and  Servicing 
Facilities  in  Birmingham.  Alabama. 
St.  Joseph.  Missouri;  Indianapolis, 
Indiana;  Atlanta.  Georgia;  Dixon. 

California;  Portland.  Oregon; 
Denver.  Colorado;  Wilkes-Barre. 
Pennsylvania;  in  Canada.  Milton, 
Ontario.  Surrey.  British  Columbia; 
Winnipeg,  Manitoba,  and  at 
Distributors’  Locations. 


R R U S H C H 


PPERS 


Free 

Chips. 


You  provide  the  brush.  We 
deliver  the  chips.  With  a 
demonstration  from  any  one  of  three 
quality-built  Vermeer  Brush 
Chippers.  Just  choose  the  chipper 
that  fits  your  operatiort. 

620  - Handles  branches  up  to 
6 inches  in  diameter.  Automatic, 
hydrostatic  feed.  19  hp  engine. 

Ideal  for  smaller  operations  and 
rental. 

1250  - Built  for  the  professionals. 
Features  hydraulically-activated 
curbside  feeding.  Handles  limbs  up 
to  12  inches  in  diameter.  Automatic 
hydraulic  feed  and  vertical  feed 
rollers  for  smooth  feeding  without 
wrapping.  Plus,  optional  “Feed 
Sensor”  controls. 

1600A  - Heaviest-built 
conventional  drum-style  machines 
on  the  market.  Powerful  engine  with 
unique  instant-feed  stopgate.* 

'optional 


Vermeer  Manufacturing  Co. 
New  Sharon  Road 
Pella,  Iowa  502 19  U.S.  A. 
800-829-0051 

In  Iowa (515)628-3141 


"THE  DIGGIN"  DUTCHMAN” 


auuut  uui 

Full-year  parts  warranty 


